
GIVE A GOLF BOOK FOR C H R I S T M A S 

f*fMIKITD Y P 1 II R Set t e n Prints depicting the humorous side of various club 
U U U I i l M v L W D areas—locker-rooms, grills, pro-shop, first tee, etc. Each print 

A D T A / M J C It * 14 inches; ideal for framing. Use these cartoons to C 1 AA 
L A K I W U n j brighten clubhouse wall areas 3>I .UU 

THE RULES OF GOLF 
AT A G L A N C E 

This famous set of charts now hangs in 
2,000 pro-shops, locker-rooms and clubhouses. 
Eight charts to set, classifying the Rules into 
the zones of the course to which each rule ap-
plies—tees, hazards, traps, greens, etc. COM-
P L E T E L Y I L L U S T R A T E D , to make under-
standing crystal clear. Charts are 7x10 inches, 
plus wide margins for framing and printed on 
heavy paper. Available framed under glass in 
two matching 19x24 inch frames, four charts 
to frame. 

Complete set FRAMED 
$5.00 per set 

plus express charges 
Complete set UNFRAMED 

$1.00 per set 
postpaid 

GOLF COURSE 
COMMONSENSE $2.00 

The only book ever published on all phases 
of greenkeeping; a complete manual in simple 
usable form; each chapter rich in working in-
structions. Originally published at $4.00. 

THE RULES OF GOLF 
AT A G L A N C E 

This famous set of charts now hangs in 
2,000 pro-shops, locker-rooms and clubhouses. 
Eight charts to set, classifying the Rules into 
the zones of the course to which each rule ap-
plies—tees, hazards, traps, greens, etc. COM-
P L E T E L Y I L L U S T R A T E D , to make under-
standing crystal clear. Charts are 7x10 inches, 
plus wide margins for framing and printed on 
heavy paper. Available framed under glass in 
two matching 19x24 inch frames, four charts 
to frame. 

Complete set FRAMED 
$5.00 per set 

plus express charges 
Complete set UNFRAMED 

$1.00 per set 
postpaid 

THE RULES OF GOLF 
AT A G L A N C E 

This famous set of charts now hangs in 
2,000 pro-shops, locker-rooms and clubhouses. 
Eight charts to set, classifying the Rules into 
the zones of the course to which each rule ap-
plies—tees, hazards, traps, greens, etc. COM-
P L E T E L Y I L L U S T R A T E D , to make under-
standing crystal clear. Charts are 7x10 inches, 
plus wide margins for framing and printed on 
heavy paper. Available framed under glass in 
two matching 19x24 inch frames, four charts 
to frame. 

Complete set FRAMED 
$5.00 per set 

plus express charges 
Complete set UNFRAMED 

$1.00 per set 
postpaid 

GOLF: ITS RULES 
AND DECISIONS $3.00 

Every pro. every tournament chairman, every 
player who is called on for rules decisions, 
needs this remarkably clear and complete 400-
page treatise on the Rules. Each rule in turn 
is explained and interpreted, including all per-
tinent decisions. Enthusiastically recommended 
by USGA Rules of Golf Committee. 

GROUP GOLF 
INSTRUCTION $1.00 

This handbook gives guidance to instructors 
of group golf classes, especially in schools. 
Tells how to organize golf classes, what equip-
ment is needed, then outlines important points 
to emphasize when teaching each club's use. 
Rules and etiquette covered. Paper bound. 

BETTER LAWNS $2.00 
By Howard B. Sprague. Gives essential 

facts that are needed for maintaining turf 
areas. Covers soil preparation, planting, 
grass characteristics, management practices, 
and weed and insect control. Many illustra-
tions. 

CLUB 
ECONOMIES $2.00 

How to set up a club budget and operate 
within it; how to organize departments and 
control profits; how to manage employees. 
Clubs can save hundreds of dollars by follow-
ing suggestions in this book. Written mainly 
for large clubs, but smaller organizations will 
find much information of value. Formerly 
$3.00. 

QUANTITY FOOD 
SERVICE RECIPES $4.00 

For variety in your menus, use this great 
book. Contains 1,100 outstanding recipes, 
worked out to yield servings of 10, 20, 50 and 
up, selected from the favorite recipes of leading 
club, hotel and restaurant chefs. 442 pages; 
sturdily bound. This book is a M U S T for 
every club kitchen. 

A N EASY W A Y T O ORDER 

Check the items wanted, write your name and address on the lines 
below, then tear out entire page and enclose in envelope. Please remit 
with order; no C.O.D.'s, but your money back if you're not satisfied. 

No Canadian orders accepted. 

Mail to Book Department, GOLFDOM, 14 East Jackson Blvd., Chicago, 111. 

October, 19U 



Executives of the Horton Manufacturing Co., Bristol, Conn., met at Garden City recently for their 
annual get-together. Paul Kunyan, Metropolis pro, and A1 Brosch showed the way in the golf end 
of the meeting with a 72 and 73 respectively. The cameraman 'caught' the above group just after the 
completion of their rounds. Left to right: Morton Treadway, Kunyan, Brosch, Herbert Lagerblade, C. T. 

Treadway, Tom Higgins and Joe Anderson, asst. pro at Garden City. (Hoyt photo). 

be removed and a secondary valve automatical ly 
closes—shutting off the w a t e r . The insert ion of 
the ma in valve uni t again opens this valve. Changes 
can be made in these valves under pressure wi th-
out any appreciable leakage. 

• 
Spalding answers Chr i s tmas ' call-to-colors wi th 

a br i l l iant patriotic golf ball g i f t package every 
gol fe r will be proud to give and to receive. The 
packages, exceedingly smar t , a r e built of r ich 
colonial blue with engraved gold shield . . . . 

an t ique parchment lea there t te . . . . cabinet con-
structed. I t is a g i f t in itself of many uses . . . . 
c igaret tes , jewelry, gadgets . 

Designed in three boxes of four balls each, t h e 
package will make three individual presents or one 
g rand g i f t a l together . Boxes a r e filled with Spald-
ing 's f amous Dot, Dash or Double Dot balls, fo r t h e 
three types of golfers . Same box is also available 
in half dozen size. 

• 
Evans Implement Company, 569-71 Whitehall St . , 

S. W., At lanta , Ga., repor t s t h a t its Fai rway Hoe, 
which has been received so enthusiast ical ly by users 
since it was introduced ju s t 2% years ago, has 
again enjoyed a good sale d u r i n g the past season. 
The company announces also tha t mater ia ls on 
hand a re adequate to assure prompt delivery on 
all orders this fall and for nex t year . 

Typical of the comments of Culti Hoe users a re 
the fo l lowing: " W e find the Culti-Hoe the best 
means of working our f a i r w a y s ; it breaks u p the 
top c rus t , al lowing wate r and a i r to get to the 
roots of the grass where the most good is obtained. 
W e find it also does a fine job in ploughed ground 
to crush clods and level the su r face to a fine finish." 
"The Culti-Hoe is almost a necessity to the proper 
care of f a i rways in t ha t i t s use softens the f a i r -
ways, keeps the cru'st broken and thereby aids ma-

terially in the g rowth of the g r a s s . " 
The Evans Fa i rway Hoe will aera te a n d cultivate 

turf a t the r a t e of 40 acres a day with a t rac tor . 
Weight is approximately 870 lbs., and is s t rong 
enough to suppor t any weight wi thout bending 
prongs, where addit ional weight is needed to get 
proper penetrat ion in heavily crusted soils. The 
low cost of the Culti-Hoe will surpr ise you, too. For 
complete details on the Evans Fa i rway Hoe, and 
also for copies of the new Evans price list and 
catalog, wr i t e the Evans Implement Co., At lanta , 
Georgia. 

• 

Comprehens ive Soil Test 
Service Offered Greenkeepers 
By L. E . Allen, Service Division, 

American Agricultural Chemical Co. 
A survey jus t completed among leading Metro-

politan golf courses shows an increase of up to 
25% in the total number of rounds of play in the 
1941 season, and greenkeeping super in tendents 
who keep their eye on t r ends expect a fu r the r 
upswing, due to the general increase in purchas ing 
power and the na tu r a l tendency to offset war t ime 
tension with golf . 

This survey also indicates t h a t budget com-
mittees are, fo r t he most par t , an t i c ipa t ing no 
substant ial increase in their opera t ing budgets for 
the coming year , with the result t h a t g reens com-
mittees and greenkeepers are faced with the 
necessity of providing for heavier play on just 
about the same appropr ia t ion as this yea r ' s . 

To help meet this si tuation, The American Agri-
cultural Chemical Co. plans extension of a com-
prehensive soil test service, designed to help those 
charged with ma in tenance problems in m a k i n g the 
most out of the limited sum of money available 
for p lant feeding. 

In the course of our survey, we asked green-
keepers this ques t ion : " W h a t value do you place 
on a well-kept green—that is, how much money 
do you think a first-class green represents by way 
of capital i n v e s t m e n t ? " We got some answers 
which may surpr i se you, unti l you s top to th ink 
about it. A number of greenkeepers worked out 
definite figures of expenditures fo r mater ia l s and 
labor over a 5-year period and we came up with 
the average t h a t each green represents a n invest-
ment of 425 man-hours a season, which plus super-
vision, equipment and mater ia ls means a n invest-
ment of over $2,000 per green in a 5-year period. 
Any green-commit tee can easily figure i t out fo r 



W H A T 
D O Y O U 
N E E D ? 

If products you want are not advertised in GOLFDOM, draw 
lines through products listed here on which you want liter-
ature and prices. Mail page to GOLFDOM. We'll ask lead-
ing manufacturers to send you data at once. Be sure to 
fill in lower half of page, so GOLFDOM will reach the men 
at your course for whom it is edited. 

G O L F C O U R S E 
Arsenate of lead 
Bag racks for tees 
Ball washers 
Bent grass stolons 
Bird houses 
Brown-patch preventives 
Compost distributors 
Cultivators iCJf'wayDgreen 
Drinking fountains 
Fencing 
Fertilisers 
Fertilizer distributors 
Flags (greens) 
Flood lights 
Hole cutters 
Hose, water 
Insecticides 
Mole and gopher poisons 
Mowers 

• putting green • tee 
• fairway • rough 

Mower grinders 
Pipe, water 
Playground equipment 
Practice tees (automatic) 
Pump (gals, per 

minute ? ) 
Putting cups 

Rollers • green 
• fairway • spiked 

Sand green equipment 
Scythes (motor driven) 
Seed • fairway • green 
Seed treatments 
Seeders 
Shelters 
Soil screeners • 
Soil shredders • 
Soil testers 
Sprayers • power 

S barrel 
e discs 

Sprinklers :df'way C]green 
Swimming pool data 
Swimming pool paint 
Tee mats 
Tennis court material 
Tractors, light 
Tractor wheel spuds 
Turf renovator 
Waste containers 
Water systems, fairway 
Weed killers 

P R O S H O P 
Bags • canvas • leather 
Bag carts, for players 
Bag racks 
Balls Q.35 D.50 Q 7 5 

Ball markers 
Bandages, adhesive 
Caddie badges 
Caddie uniforms 
Calks, for shoes 
Caps and hats 
Clubs: Woods • Irons • 

• Putters • Women's 
O Left handed 

Dressing • grip 
Q leather 

Golf dart boards 
Golf gloves 
Grip dressing 
Handicap racks, cards 
Pencils, golf 
Rain jackets 
Score cards 
Sockettes 
Sun glasses 

C L U B H O U S E 
Adding machines 
Athletes foot remedies 
Bar supplies 
Bars • fixed • portable 
Bath slippers 

• paper • wood 
Beer • bottle • draught 
Cash registers 

Disinfectants 
Fire protection equipment 
Floor coverings 
Kitchen equipment 

Broilers 
Charcoal briquets 
Coffee makers 
Dish washers 
Ice cube machines 
Ovens 
Ranges 
Refrigerators 
Slicing machines 
Toasters 
Vegetable peelers 
Washing compounds 

Liquors • gin Q whiskey 
• wine Q mixers 

Linens 
Lockers 
Playing cards 
Runners for aisles 
Sea foods 
Showers 
Shower mixers 
Tables, folding; banquet • 

card • 
Toilet seat covers (paper) 
Towels: bath • faceO 
Uniforms 

No. of 
Club holes?. 

Is course private, 
daily fee or municipal?. 

By Club Position 

Address 
tar Please fill in below. Help us send GOLFDOM free to the right officials 

PRESIDENT (or owner) 

Address 

PRESIDENT (or owner) 

Address 

GREEN-CHAIRMAN 

Address 

GREEN-CHAIRMAN 

Address 

CLUB MANAGER 

Address 

CLUB MANAGER 

Address 

HOUSE CHAIRMAN 

Address 

HOUSE CHAIRMAN 

Address 

GOLF PROFESSIONAL 

Address 

GOLF PROFESSIONAL 

Address 

GREENKEEPER 

Address 

GREENKEEPER 

Address 



The old golf ball washers shown in the picture above have lost their "lives" due 
to the eye appeal and performance of the new Lewis Paddle-Type washer. Since the 
time this new washer was announced, along with a special trade-in allowance, in the 
February, 1941, GOLFDOM, hundreds of old washers have been turned in. The offer 
was good on any washer regardless of make. Lewis Washers outnumbered the com-
bined other makes about 10 to one. Some traded in had been in continuous service 
since 1929. 

One batch of washers traded in had been the victim of the "Armistice Day Freeze" 
of 1940 that caught Southern courses by surprise. Their sides had been bulged by the 
solid ice that formed in a climate that ordinarily never has more than a "nipping 
frost" all winter long. 

Due to its success the past season, the trade-in allowance will be featured again 
for the 1942 season. 

Shown at left is the new Lewis Paddle-Type washer. 

themselves, but any way you figure it, good turf, 
and first-class greens in particular, represent a 
very substantial investment—which is as it should 
be, for good turf is the basis of good golf and 
player satisfaction. 

Our field representative takes adequate samples 
from different parts of the course. These samples, 
which are reasonably representative of the soil 
of the course as a whole, go to our soil test 
laboratories where the soil is put through a series 
of tests using modern scientific equipment, manned 
by experienced soil scientists. Our trained agrono-
mists then analyze the findings of the soil test 
laboratory and submit a report to the greenkeeper, 
accurately reflecting the condition of the soil and 
suggesting the method of plant feeding that will 
produce best results. 

In the course of many years' experience with 
turf feeding problems, we have also accumulated 
a lot of experience on the subject of insect control 
and other problems which are a part of the job 
of good turf maintenance. Thus, in addition to 
well-grounded advice on turf feeding, we try to 
be of service in these other related problems. 

How this service works out is illustrated by a 
typical example. The Fairfax (Va.) GC is a beauti-
ful semi-public course, just one year old, and it 
scored an instantaneous success—so much so that 
it will be substantially enlarged in the near future. 

This course was built on what had once been 
a farm where the soil was very much run down. 
Soil samples having been analyzed, lime and fer-
tilizer were applied in accordance with the recom-
mendations of our agronomists at the rate indicated 
for best results—in this instance, using on the 
Kreens a high application of the Agrico Country 
Club fertilizer grade specially formulated for 

greens, and applying the Agrico Country Club 
fairways formula on the rest of the course at the 
rate of 600 lbs. per acre. 

Shortly after the course was seeded in September 
and October, 1940, heavy rains fell. The winter 
was none too favorable. During April and May 

there was a severe drought 
with less than an inch of 
rainfall. But W. H. 
Glover, greenkeeper at 
Fairfax, was able to open 
the course for play on May 
25, 1941, in time for a 
heavy Memorial Day week-
end. Glover, who is widely 
known for successful re-

. . . „ suits in golf course build-W. H. Glover 
ing and maintenance, re-

ports that the new turf stood up surprisingly well 
under total play which has exceeded all expecta-
tions. 

Experiments are being conducted on the Fairfax 
course, under Glover's direction, in cooperation 
with Dr. John Montieth, Director of the USGA 
Green Section, with a view to developing a turf 
with maximum disease resistance for greens. 

"So far as I am concerned," Glover says, "I 
would like to urge budget committees not to budge 
one inch on their plant food budgets. Our experi-
ence at Fairfax has again accentuated the fact 
that adequate feeding is essential for good turf. 
Experts who visited our course this summer, which 
mark you, was only seeded last September and 
October, remarked at the exceptional condition of 
sod less than a year old and asked how we did 
it. "I told them that a large part of the credit 
goes to adequate use of Agrico Country Club 



• BENT GRASS • 
BOTH SOD AND STOLONS 

Vigorous, healthy stock that develops 
fine, true putting surfaces. W r i t e for full 
information. 

HIRAM F. GODWIN 
Box 122, Redford Station, Detroit, M ich i gan 

Robert Bruce Harris 
G O L F 

& L a n d s c a p e A r c h i t e c t 

664 N. Michigan Ave., Chicago, III 
Phone: Whitehall 6530 

fertilizers, which are not only specially formulated 
for greens and fairways respectively, but are 
properly balanced with all the essential plant foods 
for both quick-acting and long- last ing results." 

The American Agricultural Chemical Co. invites 

all courses to use its free soil test service by 
wri t ing the company at 50 Church St., N e w York, 
or by communicat ing with the nearest of 33 Agrico 
factories and sales offices in the United States , 
Canada and Cuba. 

WANT ADS: Rates, 10c Per Word — Minimum, $2.50 
For Sale: Florida Country Club, on main highway 
south of Tampa. Eighteen-hole course. Champion-
ship layout. Good buildings. Beaut i ful tropical 
scenery. Clear title. Good investment . Address: 
Ad 1001. % Golf do m, Chicago. 
Professional-Greenkeeper—Open for '42. Knows 
greenkeep ing as well as golf . A g e 26, married. 
P.(J.A. member. A- l credit. Best of references. 
Your inquiry welcomed. Address: Ad 1002, % 
Golfdom, Chicago. 
Scotch born professional of twenty years experience 
desires change. Successful instructor. Experience 
in course maintenance and club management . P.G. 
A man. Can furnish highest references as to 
character and credit. Age 40. Married. Will con-
sider any reasonable offer. Address: Ad 1004, % 
Golfdom, Chicago. 
Pro-manager seeks change. Have had experience 
as general manager in charge of clubhouse and 
grounds, and all club property. References and 
reputation A- l . Address: Ad 1010, % Golfdom, 
Chicago. 
Manager-pro-greenkeeper—25 years experience all 
departments. Student of prominent greenkeeping 
course. 40. P leas ing personality, clean habits, best 
references. Desire complete charge of medium-sized 
club. Can make personal application. Address: Ad 
1012, c/c Golfdom, Chicago. _ 
Pro-Greenkeeper desires all year round southern 
location 25 years experience in all phases of the 
game. Pleas ing personality, clean habits, best of 
references. Available now. Address: Ad 1011, c/o 
Golfdom, Chicago. 
P r o - M a n a g e r — w i f e e x p e r t c a t e r c s s , cook , seek n e w 
location at club hav ing at least 150 members. Now 
employed, but w a n t club with greater earning 
possibilities. This combination can handle every 
club department. Expert teacher, player, and ex-
perienced manager . Credit is A - l , references are 
of the highest, pleasant personal i t ies; competent, 
reliable in all phases of club work. Address: Ad 
1013, % Golfdom, Chicago 
P r o f e s s i o n a l - D e s i r e s change. A g e 27. Class A 
member of P .G.A. Experienced in teaching and 
nlnving References . Please state in first letter full 
particulars. Address: Ad 1014. % Golfdom, Chicago. 
For Sale—Beautiful 18-hole golf course, in perfect 
condition. Mid-western city, clubhouse and resi-
dence, semi-private. Liquor license. Equipment 
complete. Active membership. Terms to suit. Ad-
dress: Ad_1020. % Golfdom, Chicago. 
Manager-greenkeeper—available. Has fine record of 
15 years' club service. Can manage all types of 
help and produce results. Knows grasses and 
course conditioning thoroughly. Age 38, married, 
any location. Highest references. Address: Ad 1017, 
% Golfdom, Chicago. 
For sale at one third the original cost , a going 
semi-public eighteen-hole golf course close to a 
good midwestern city of ninety thousand. Beautiful 
clubhouse completely furnished, and full line of 
course equipment. Must sell to settle an estate. 
Address: Ad 1000. % Golfdom, Chicago. 

Young pro-manager desires winter connection in 
any club capacity. P . G . A . member, 6 years at 
present club. Excellent record as successful teacher 
and operator. Available immediately. Address: 
Ad 1021. % Golfdom, Chicago. 
Pro-Greenkeeper—would like winter location with 
year round possibilities. Would consider northern 
club having long season. Married, aged 26. P.(J.A. 
member, A- l credit. Clubhouse experience. Address: 
Ad 1005, % Golfdom, Chicago. 
Golf Course Wanted—Responsible, experienced pro-
greenkeeper desires to lease or buy course ful ly 
equipped. Give details of course, proposition and 
previous management in first letter. Address: Ad 
1006. % Golfdom, Chicago. 
Greenkeeper with many years successful experience 
as greenkeeper and pro-greenkeeper at noted clubs 
and in construction of f a m o u s courses seeks new 
location in east or midwest . Long t ime in present 
location. Personal reasons dictate change. Out-
s tanding record of thr i f ty achievement in course 
maintenance. Hard worker, resourceful and thor-
oughly reliable. Highest recommendations. P lease 
outl ine proposed arrangement and job in letter. 
Address: Ad 1016, % Golfdom, Chicago. 
Profess ional wants winter position in South. First 
c lass teacher (have g iven over 25,000 lessons) . 
Would accept pro-manager position in small club. 
Address: Ad 1003, % Golfdom, Chicago. 
Club Officials—Are you seeking high grade Man-
agers, Stewards or Bookkeepers? Wri te : Club 
Systems Service. 5540 Hyde Park Blvd., Chicago. 
Pro-Greenkeeper wants Florida winter job. 19 years 
experience teaching, p lay ing and greenkeeping. 
Good appearance and personality. W i f e expert 
cateress. Address: Ad 1018, % Golfdom, Chicago. 
12 years experience as pro-greenkeeper in Midwest 
and South. At present superintendent one of Mid-
west 's most prominent clubs. Desire change be-
cause club's financial difficulties. Either s traight 
maintenance or combination. Address: Ad 1019, 
% Golfdom, Chicago. 

Wanted—Pro and w i f e to operate 94iole grass 
golf course in Colorado. P r o to operate course and 
w i f e to operate clubhouse. Year round job. Ex-
cel lent opportunity. Highest recommendations re-
quired. Address: Ad 1009, % Golfdom, Chicago. 
Club manager and golf professional , both capable 
men, desire to buy or lease Southern golf club or 
golf club concession. Highest references. Address: 
Ad 1007, % Golfdovi, Chicago. 
Pro. Married, 10 years in same position, in North . 
Desires position in South. Good habits, class A 
PGA member, will go anywhere. Best references 
will be furnished. Available November 1st to 
April 1st. Also, no children, age 36 years. Address: 
Ad 1008, % Golfdom, Chicago. 
Greenkeeper—15 years experience, expert in main-
tenance and construction. Will maintain course in 
best possible condition at minimum cost to club. 
A g e 38, married, can go anywhere. References on 
request. Address: Ad 1015, % Golfdom, Chicago. 
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SALEM COUNTRY CLUB 
one of the fine courses piped with 

Courtesy of 
Salem Country Club 

Salem, Mass. 

A permanent , troul)le-proof 
system of golf course irriga-
t ion is based o n the use of 
cast iron pipe. T h e first cost 
is the only cost. Properly 
built cast iron l ines require 
110 maintenance. Cast iron 
p i p e is the standard material 
f o r underground mains be-
cause it serves for a century. 
Available in sizes f r o m 1M" 
up. Address inquir ies to T h e 
Cast Iron P ipe Research As-
sociation, T h o m a s F. Wolfe , 
Research Engineer , Peoples 
Gas Bldg., Chicago, Illinois. 

I'ip«' of 
lttth fairuav 

CAST IRON P I P E 
The Standard Material iSf Jbr Underground Mains <3 


