
There are many reasons why over 90% of the 
tournament winners use TRUE TEMPER Shafts... 
reasons why you should insist that your club stock 
be fitted with these famous shafts to properly meet 
every requirement of your customers. 

" I unhesitatingly state that in my opinion there is no 
comparison between steel and hickory shafts. I have 
used and experimented with all known golf shafts. 

" I have used TRUE TEMPER Shafts since they were 
first introduced in all my clubs. Steel shafts I find 
more superior in every way, more durable, less air 
resistant, which accelerates more speed, and above 
all, more uniform and not affected by the weather. 
This alone is a big and important factor. The steel 
shafted club will always retain the same feel irre-
spective of the change in climatic conditions. 

"For trick shots and all golf shots, steel is my choice 
at all times. It has proven its worth and, like the auto-
mobile compared with the buggy, it is here to stay." 

/o-f A ^ ^ W t h / 

T H E A M E R I C A N 
F O R K & I I O K C O . 
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when it could have its choice of a hun-
dred fel lows? No ! If everything was 
going to be perfect all the time, Chicago 
Golf could have hired any punks and 
they'd be O.K. for the job. 

So what does that situation put up to 
me in the pro department? 

Troubles the Members Don't Know 
It means that I have to be on the look-

out constantly to see that if any little 
thing goes wrong in the slightest detail I 
am there to catch it and make it right. A 
pro who is on the job can discover these 
things and correct them a lot of times 
when the member doesn't even know there 
has been a slip, but the pro doesn't dare— 
or shouldn't—take the risk of the same 
error being repeated. It requires a lot of 
watching, but it's worth it. A fe l low has 
to do it to be the man a high-class club 
wants. 

So I have to ease around diplomatically 
and keep my ears and eyes hair-triggered. 
If there is the slightest complaint to my 
assistant he is instructed to g ive me the 
high-sign if I am in the shop, or to tip me 
off right af ter I come in if I happen to be 
out of the lesson tee. 

Seldom Find 100% Wrong Guys 
That old dope about the customer 

always being right isn't far wrong in the 
pro shop. Even if he's wrong he's right, 
because he is the man who pays. There 
are two things you can learn f rom com-
plaints; either that your merchandise or 
method of doing business is wrong, or 
that your way of handling the man or 
woman who complains has been wrong. I 
have been in the pro business a fairly 
long time, and I have yet to see a member 
of any club where I have worked whom I 
would class as an Ail-American, 100% un-
reasonably . . . well, you know. 

They probably exist, but the job of put-
thing them right side up is one that be-
longs to the club officials, who will be 
glad to handle it for the peace of the 
community. 

In pro merchandising this business of 
governing your operations in a way to 
avoid complaints calls for a lot of deli-
cacy. At the exclusive clubs you can't 
have the least indication of forced selling. 
But your members expect—and have a 
right to expect—the best of everything 
and the first v i ew of the good new things. 
You can't stock everything, so you have 

to use a lot of judgment and be constantly 
shopping and investigating for fear the 
members may discover something that 
ought to be in your shop but isn't. 

They often are shrewd buyers at these 
exclusive clubs. They are not tight and 
certainly not cheap, but they have to see 
value. If any merchandise goes wrong in 
even a minor degree, I have to make it 
right. My club inspection as the clubs go 
through the club-cleaner's hands is as care-
ful as in some factories. I keep an eye on 
my club-cleaner and see that he is a well-
trained and conscientious boy. He has to 
be on the lookout for trouble, and so does 
my assistant. 

I hear pros talk about the troubles in 
the golf business and am willing to admit 
there are plenty, but our club members all 
have troubles in their businesses that in 
comparison don't seem to make the pro 
troubles too large for any of us to handle. 
The big edge that we have over most re-
tailers is that we are handy when the 
merchandise we sell is being used, so if 
anything goes wrong we are right there to 
make it right. Customers of other retail-
ers, in case of any real or imaginary fault, 
usually kick to everyone except the fel low 
who sold them the stuff. Then they don't 
go back to the same dealer to buy again, 
and they ruin that retailer's chances for 
business with their friends. 

• * * 

With that Drucker had said his little 
piece and walked off with his team-mate 
and pal, MacGregor, greenkeeper of Chi-
cago Golf. This combination is one of the 
most loyal I know of in golf. Drucker will 
argue in hot spirit if anyone might suggest 
Mac isn't the world's greatest greenkeeper 
and Mac maintains that if every club had 
a pro like Drucker the problems of the 
clubs would be cut by 50%. 

I don't know whether the Drucker yarn 
strikes the gang the same way it hit me, 
but it looks to me like Jack's policy of 
looking for mistakes before the mistakes 
come to a head, and being prepared to 
handle them, is something that hasn't been 
mentioned before as the reason for a good 
club hiring a pro who knows the business 
thoroughly. That's something that is worth 
a lot of money to a club. The way Drucker 
handles this detail at a club where the 
members are quiet, well-bred people who 
are not chronic squawkers identifies him 
as a star trouble-shooter and an accom-
plished diplomat. 
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S O M E P L A I N G O L F B A L L facts 

BY a Pioneer with 30 YEARS 
EXCLUSIVE experience / , , 
Remember — 

1. It takes the combination of many factors to make a good 
Gol f Ball. 

2. It takes years to deve lop an efficient Gol f Ball plant. 
3. T h e center is the heart of your Gol f Ball. 
4. Don't be fooled by extravagant claims,—they do not make 

quality Golf Balls. 

For 30 years we have made G o l f Balls exclusively, 
d e v o t e d all our thoughts , energy and e f f o r t in 
d e v e l o p i n g and m a n u f a c t u r i n g a qua l i t y p r o d u c t . 
O v e r a p e r i o d o f many years, an o r g a n i z a t i o n of 
G o l f Ball special ists has been c rea ted t h a t has 
been responsible f o r many basic i m p r o v e m e n t s 
in G o l f Ball cons t ruc t i on . O u r m o d e r n p l a n t is 
e q u i p p e d w i th the latest and most i m p r o v e d 
mach inery . 

Because o f our success, which has been b u i l t up 
over a pe r i od o f years, we fee l i t is w i t h i n our 
p rov ince t o te l l you a few p la in G o l f Ball fac ts . 
G o l f Balls look al ike, bu t undernea th t h e pa in t 
t he re is a vast d i f f e rence of cons t ruc t i on t h a t 
has a d i rec t bea r i ng on your score. 

has W o r t h i n g t o n ' s new Patented C O M P R E S S I O N 
FILLED L iqu id C e n t e r , a recent d e v e l o p m e n t t h a t 
adds M A N Y Y A R D S t o your dr ive . C e n t e r ma-
te r i a l does no t set t le o r separate and t h e r e f o r e 
wi l l no t t h row you r Ball of f ba lance. I t is no t 
a f f e c t e d by t e m p e r a t u r e changes and t h e con-
sistency of ma te r ia l w i l l never change. The Sweet 
Shot has a th in cover , is a l ively Ball t h a t is easi ly 
con t ro l l ed and is especia l ly r e c o m m e n d e d fo r 

low h a n d i c a p Go l fe rs . S O L D I N PRO S H O P S 
O N L Y . 
N o O N E F A C T O R makes a g o o d Ball, i t must 
have a g o o d center , core and cove r . A q u a l i t y 
Ball is t h e c o m b i n a t i o n of many fac to rs f r o m the 
cho ice o f t he r i gh t mater ia ls t o the skill and 
superv is ion of every one of the many opera t ions . 
It takes years to bu i ld up an e f f i c ien t organiza-
t i on t h a t can be d e p e n d e d upon t o tu rn ou t a 
p r o d u c t t h a t is un i fo rmly g o o d . 
The cen te r o f the Ball is very i m p o r t a n t because 
i t has a d i r e c t bear ing on the d is tance you g e t . 

WORTHINGTON 'S POLICY 
Since 1904 i t has been our p o l i c y t o make our 
G o l f Balls so g o o d t h a t Go l f e r s w i l l con t inue t o 
use t h e m because of sa t i s fac to ry pe r f o rmance . 
Dur ing al l these years we have g r o w n slowly b u t 
s teadi ly , year a f te r year W o r t h i n g t o n G o l f Balls 
have f o u n d f a v o r w i th more G o l f e r s because o f 
the i r s te r l ing qual i t ies . I t has been our po l i c y 
to make a p r o d u c t t h a t w o u l d speak f o r i tse l f 
and win i ts way upon its own mer i t s . I t has been 
our p o l i c y t o cont inuous ly search f o r be t te r me th -
ods t h a t w o u l d g ive Go l fe rs b e t t e r p e r f o r m a n c e . 
O u r p resent l ine has i m p r o v e d fea tu res of con-
s t ruc t ion , some of which are p a t e n t e d and f o u n d 
only in W o r t h i n g t o n G o l f Balls. C o n c e n t r a t e d 
e f fo r t re l ig ious ly pursued year a f t e r year has re-
sul ted in G o l f Balls t h a t G o l f e r s w i l l ing ly , and 
w i t hou t pressure, con t inue t o use. A f t e r 30 suc-
cessful years, g o o d G o l f Balls are the only ones 
we can a f f o r d t o make fo r O U R O W N as wel l as 
Y O U R p r o t e c t i o n . 

7 5 c ^ S - j F " Each 

The SWEET S H O T — 

TheWORTHINGTON 
BALL CO- ELYRIA-OHIO 
Golf Balls EXCLUSIVEIYsince 1904 



P G A B U S Y 
National and Sectional 

Bodies Snap Into 
Resultful Action 

F R O M def inite evidence of ach ievement 
it begins to look l ike the P G A is showing 

the depression is over. Membersh ip is 
increasing rapidly and the officals, all of 
whom have labored fa i thful ly under dis-
couraging circumstances, now see some 
results. 

Jacobus, T r eacy and Mackie have had 
their worries. T h e Jacobus kid was taken 
home f rom a southeastern section meet ing 
suffering f r om a " s t r ep " throat. George 
was seriously ill and in bed wi th this af-
fliction but handled correspondence whi le 
he was confined. The P G A is for tunate 
that the R idgewood club, where George is 
pro, takes such keen interest in the prog-
ress of the P G A . Each of the of f ic ials and 
members of this exclusive outfit has 
pitched in and helped the pro cause with 
advice and other cooperation f r o m the 
club members ' v iewpoint . 

Treacy has gone through the minutes of 
each meet ing since the start of the P G A 
and in that job has picked a lot of loose 
ends that a re being tied up. H e spends 
each Monday in the Chicago headquarters 
and with the ever-di l igent and capable 
Mrs. I rene Blakeman acting as assistant 
secretary, o f f ice manager, head nurse, staff 
correspondent and mother superior, the 
office runs smoothly. 

Mackie has been batting the finances 
into good shape and putting some steam 
under P G A ball sales to add to the asso-
ciation's income. Jack also has done 
heavy work as a public speaker f o r the 
pro cause at eastern meet ings, the stal-
wart ve teran Scot turning in s ome great 
per formances combining the e loquence of 
Patr ick Henry and the sel l ing power of a 
Kickapoo Indian Remedy patent medic ine 
man. 

On the W e s t Coast the boys a r e putting 
on the heat. W i l l i e Hunter, head of the 
Southern Cal i fornia section; the indefati-
gable J. A . ( P a t ) Patterson, secretary of 
that section, and their pals have stirred 
up the first Santa Monica midsummer 
Open, which is sponsored by the Santa 
Monica Junior Chamber of Commerce . A 

strenuous campaign for new P G A mem-
bers is being conducted with the ambi-
tion of get t ing every first-class pro who is 
el igible. 

Most of the sections have made a fea-
ture of pro-women events on their tourna-
ment schedules this year. T h e Philadelphia 
section is the home of the most successful 
employment of this smart stunt. 

Sections are appointing their committees 
on the teaching program, with the usual 
amount of argument and delay happening 
in most spots. However , even the fe l lows 
who are not carrying the banner for the 
instruction plan admit that i t has been a 
great publicity idea for the pros and un-
questionably has been responsible for a 
l ive ly r ev i va l in lesson business. 

Relat ions with the manufacturers and 
with the U S G A are in fine shape. 

Jacobus has suggested to each section 
that they make an assistant's tournament 
a feature of this year 's tournament pro-
gram. 

Har low has the business details of the 
P G A championship at Buf fa lo ironed out 
in a way that promises this affair wil l be 
one of the greatest financial successes in 
the organization's history. 

The P G A is conducting an energetic 
membership campaign, both nationally and 
sectionally. Jacobus recent ly sent out a 
letter l ist ing 13 points of the association's 
activit ies, with the idea of showing the 
non-members the outfit is doing plenty of 
constructive work for the pros. 

Chicago Tribune-Fee Course 
School Expects 20,000 

A T L E A S T 20,000 pupils are expected to 
* * reg is ter for the second free golf school 
being conducted by the Chicago Daily 
Tribune and the 18 courses of the Chicago 
Dai ly F e e Golf Associat ion. Last year 's 
school had almost this many registrants. 
The present rate of registration indicates 
the 1933 figure wi l l be surpassed. 

T h e school plan the f ee courses and 
Tribune figured out and conducted so suc-
cessful ly last year is being widely adopted 
in other cities this year. Changes in the 
plan this year cut down the number of 
class lessons f r om six to five and provide 
f o r a new division. T h e new division is 
couples, enabling husbands and wives to 
take their f ree lessons together. 



To Sell MORE Golf Balls 
The Pros of America's Golf Clubs 

are installing 
the 

King 
of golf ball salesmen 

A P R O M I N E N T P R O S A Y S : 

" I have had one in operation since 
November, 1932; increasing my regu-
lar sales about 40%. Have no hesi-
tancy in recommending this machine 

to any of my friends." 

• Instal l i t in Y O U R go l f shop. 

• I t sells on ly your 75c bal ls. 

• Paci f ic coast pros r e c o m m e n d i t t o all 
o f t he i r p r o f r iends . 

• Does N O T decrease your coun te r sales. 

9 I t usual ly doubles sales; f r e q u e n t l y 
t r ip les t h e m . 

• Brings g o l f bal l sales back t o the p ro 
shop. 

• Puts a 75c bal l on the tee o f every 
p l a y e r ; he learns the th r i l l t h a t be t te r 
balls b r i n g . 

• I t e l im ina tes cheap d rug s tore g o l f balls 
f r o m you r course. 

• G o l f c l ub members are always p leased 
w i th the " K i n g " . 

Jerry Glynn, Olympia Fields, Chicago, says: "Marvelous." L. Perry Ferguson, Culver City, 
Cal., says: "All seem pleased to get such high-grade, nationally advertised balls." W . S. 
Pairman, Miami Country Club, Florida, says: "It does away with cheap balls from cut rate 
drug stores." Arthur Clarkson, Rancho Golf Club, Los Angeles, says: " I recommend it . . . 
feel positive they will enjoy the same results that have been our good fortune." 

Write TODAY for information 

PHO-GOLF » A L L MACHINE C O M P A N Y 
8 SO. M I C H I G A N AVE., C H I C A G O 



Junk Pile's Lesson Warns of 
Obsolescence Extravagance 

By ARTHUR LANGTON 

AMONG O T H E R T H I N G S about golf 
courses that have suffered from the 
dep—the current phase of the eco-

nomic cycle—are the junk heaps, although 
a bear market in this regard is something 
that nobody loses any sleep about, except 
maybe the junkman, and who ever caught 
a junkman asleep, anyway? In the dim 
and distant past, when two bits was not 
considered money and high prices were 
something to worry about instead of to 
pray for, there was a time when every golf 
shop was not a golf shop unless it had an 
imposing monument to busted pinions and 
bent shafts gracing the immediate vicinity. 
But today is another story, and about time, 
too, is the feeling prevalent among greens-
hawks throughout the nation. Whe r e once 
stood the awful pile dedicated to mechan-
ical errors and imperfections there is now 
a depress—hole in the ground—made by 
club mechanics scraping up and digging 
another bit of haywire or strap iron from 
which to make a tool or repair a machine. 

There are three reasons for this meta-
morphosis. The first is that owing to the 
fact that clubs are not spending as much 
money as they once did, it fol lows that 
they are not purchasing so much potential 
junk as they did when it was thought that 
free silver was history. Secondly, such 
equipment that is bought is cared for as 
much fine gold by expert mechanics and 
efficient upkeep machinery. Finally, and 
hereby hangs the burden of this tale, ma-
chines are better and last longer than they 
once did. The story still goes the rounds, 
passed on by bearded wiseacres, to the 
effect that "They don't put the stuff in the 
machines now that they used to." All of 
which in our humble opinion is something 
else to be thankful for. Maybe manufac-
turers used to put gold and silver and 
platinum in the machinery of the old days; 
whatever it was, it used to have the knack 
of buckling, breaking, and making the 
most goshawful mess that ever a mechanic 
quit his job about. 

Or if it didn't break down with monoto-
nous regularity, it wouldn't break down at 

<All, or do anything it was supposed to do. 
The first gang mower we ever saw was a 
greens machine; it required a gang of men 
to operate it. Weighted down as it was 
with rollers that must have been filled with 
cement, this juggernaut had the regulation 
push bar aft and a rope attached to the 
bow. One man operated in the stern to 
push and sight the course, while as many 
men as were available hauled on the rope 
to provide the balance of the locomotive 
power. The whole procession would pro-
ceed straight across the green, the ma-
chine being willing, and so on off the other 
side, no attempt being made to turn it on 
the green because of the foot or so of 
sod it would dig up in its attempt to frus-
trate all efforts to get it from the straight 
and narrow path. Two of us cut three 
greens with the contraption one afternoon, 
thereby establishing a record but laying us 
out for 24 hours. No, friends, this machine 
never wore out, but it wore everybody else 
out until one day it struck a weak spot in 
the barn floor and disappeared forever 
from view, thereby cheating the junk pile. 

Pioneer Course Machinery 
This machine had a running mate, if you 

could call it running, in a horsepowered 
contrivance that cut all of a four-foot 
swath if ever the bottom blade could be 
brought within nodding distance of the 
reel. The machine had the stuff, all right; 
what, nobody knows. One day we tried to 
sharpen the blades with a file, the only 
means at hand. The blades maintained 
their status quo but the file was made 
nearly as smooth as a ruler. The like of 
this machine has been found at the bottom 
of many a junk pile, still unbroken, and 
still resisting all attempts to do anything 
with it. 

And then there were the early power 
machines, remember them? It seems that 
they were made of railroad trucks with 
engines on them that would do credit to a 
dredge. They were things of beauty and 
a joy forever with their radiators, fly-
wheels, belts and pulleys scattered helter-
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"THAT'S IT" 
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DUNLOP GOLD CUP 

finest golf ball 

made in America 

You can take the canny Carnoustie Scot's word for it. Here is the finest golf ball 

ever made in America! Yet players pay no premium . . . this sensational new Dunlop 

Gold Cup costs just seventy-five cents . . . an outstanding bargain for pros to offer. 

Only Dunlop could have built the Gold Cup. Behind it stand long years of experience 

in producing championship products . . . skilled craftsmen . . . Dunlop, the most famous 

name in golf. On the next round, try the new Gold Cup yourself. Then let it make 

money for you. Place an order today with your Dunlop representative or write 

D U N L O P T I R E & R U B B E R C O , 5 0 0 F I F T H A V E . , N E W Y O R K C I T Y 

DUNLOP GOLD CUP 

}even tlj-j^LVC CCltt£ 



Who's 
been visia 
a NiBircjf 
on this 
green / / 

S 

Another hole in one-

for BROWN PATCH! 
It's easier to prevent brown patch 
than it is to nurse diseased turf hack 
to health. More greenkeepers are 
realizing this year after year—and 
treating their greens with the two 
standard fungicides, Semesan and Nu-
Green, to save the cost of repairing 
brown patch injury. 

We recommend Semesan where soil 
is normally fertile; Nu-Green where 
fertility is lower. Both products con-
tain the same effective ingredient for 
brown patch control. 

Write for free booklet, "Champions 
against Brown Patch." Bayer-Semesan 
Co., Dept. A-4, Wilmington, l>el > I R i 

'•»I mUNM NtT 

25 lbs. 
« 100 lbs. 

300 lbs. 

5 46.25 
180.00 
525.00 

NU-GREEN 
25 lbs. 

100 lbs. 
300 lbs. 

$ 30.00 
115.00 

330.00 

NU-GREEN 
Gfm Duini««**0' 

/or 
Brown Patch 

"•"wnlion Co"""1 

SEMESAN 

From any seedsman or golf supply house 

skelter over all. Only the mowing unit 
was located where one couldn't fall over 
it, and that was buried deep in the thing's 
innards where it took a day's work to get 
at it. To make a non-stop flight in one of 
these mowers was a sporting proposition, 
with the betting about even that the pilot 
would arrive at the other end of the fair-
way without accident. All betting was off 
if the machine had to traverse a side hill. 

One greenkeeper was asked how he 
liked this latest innovation in golf equip-
ment, and he replied, "Fine, only the 
horses are eating their heads off in the 
barn." 

"Horses? What horses?" 
"Why, the horses I have to keep to haul 

| the mower out of soft spots on the fair-
way." 

All this, of course, was a long time ago; 
but when power machines were made more 
efficient, speedier and lighter, they began 
to throw parts all over the course in a 
most careless manner. This situation de-
veloped to such an extent that it became 
a moot point among golf course superin-
tendents as to whether it was better to 
follow along behind the machine and pick 
up everything that dropped off, or go 
ahead and clear the way of aM matter that 
the previous machine had discarded. But 
even the strictest surveillance was not 
always completely successful, as reels that 
had run foul of a nesting bolt could tes-
tify. This era of the flying parts, about a 
decade ago, saw the junk pile reach the 
apex of its towering career. The daily 
growth of these heaps was more than per-
ceptible, it was overwhelming. Nothing 
was secure from the fate of being gobbled 
up in its ravenous maw. 'Twas even whis-
pered that men who have wandered too 
close have been engulfed, never to be seen 
again. 

But even as the glory that was Greece 
and the might that was Rome began to 
decline, so the junk piles began to slow 
down their once impetuous development. 
Machinery began to be used which oper-
ated efficiently and with a minimum of 
breakage. Furthermore, manufacturers 
began to take an interested hand in the 
situation and advanced the principle that 
they fe l t some responsibility for the oper-
ation of their machines once they had sold 
them. In addition they produced as evi-
dence of this new belief efficient service 
men and written guarantees. 

Now replacing the junk pile is the store-
room which contains spare or auxiliary 



parts instead of débris. Machines do not 
break down as they once did. Eas i ly re-
placeable parts sometimes ge t worn, but 
no part is thrown away any more ; the 
greenkeeper or the mechanic may be able 
to use it some day to make a sprinkler, a 
weed cutter, or an ice cream scoop for 
the clubhouse. 

No, things aren't like they were in the 
old days, thank heaven and the er—cur-
rent slowness of the economic situation. 
The junk pile of odds and ends has van-
ished. In its place there is the newer and 
less obvious fac tor of equipment obsoles-
cence that eats into maintenance costs 
with serious gluttony and continues to re-
tard progress because its junk pile moves 
around. 

Iowa Greenkeepers Meet 
at Ottumwa 

SECOND 1934 meet ing of the Iowa Green-
keepers ' association was held May 8 

at the Ottumwa ( I o w a ) C. C. Dave Bon-
ella, the genial pro-greenkeeper of the 
club, was host to a group of about 25 
greenkeepers, which was a ve ry good dele-
gation considering the distance of the 
location f rom most of the larger cit ies of 
Iowa. 

The visitors looked over this beauti ful 
l i t t le nine-hole course on the edge of the 
city. Fa i rways and tees were in unusually 
good shape considering the unfavorab le 
season, and the greens of Metropol i tan 
bent l e f t l i tt le to be desired f o r putting 
quality. The topsoil on the newer greens 
was prepared wi th a very large amount of 
peat and sand wi th the result that pitched 
balls are held without water ing the green 
unduly. Examples of good tree surgery 
and planting around the course and the 
fine swimming pool were points of par-
ticular interest. 

June meet ing of the association wi l l be 
held at the Wakonda club of Des Moines. 
The annual business meeting and elect ion 
of off icers wi l l be held at this t ime. A lso 
the greenkeepers wi l l have an opportunity 
to inspect the new experimental turf gar-
den which was planted on the grounds of 
the club last fall . 

IN SODDING greens nitrogen should not 
be applied under the sod, f o r i t may 

inhibit new root formation. Be f o r e lay ing 
sod, work super-phosphate into the under-
ly ing soil and apply nitrogen a f t e r the sod 
is in place. 

Notice 
If you are looking 
for Quality, Service 
and Price in golf 
bags, then have us 
send you our latest 
a d v e r t i s i n g roll 
illustrating our en-
tire line of "Can 
P r o " Golf Bags. 

W e send this roll 
e x c l u s i v e l y t o 
" P ros " . 

"Can P r o " bags are 
easy to sell, more 
profits for you, and 
a real quality prod-
uct for the money. 

M a r k i n q u i r y 
" A t t n : A F F S a l e s 
D e p t . " 

C A N V A S P R O D U C T S C O R P O R A T I O N 
19-21-23 M c W i l l i a m s S t r e e t 

FOND DU LAC, WISCONSIN 

No. 471 Illu*traced 

S C O R E C A R D S 
as low as 

$ 1 9 - 5 0 
per 5,000 

$ 3 2 * 0 0 
per 10,000 

E V E R Y P R I N T E D F O R M 
F O R T H E G O L F C O U R S E 

Write for Free Particulars 

L E R O Y P R I N T I N G C O . 
H A M M O N D , I N D I A N A , U . S. A. 

HEW GOLF PRACTICE-BOOffltftflllG 
W i t h this New Device, golfers can 
hit a full-swing with any club and 

" THE BALL RETURNS" 
Players can cut 5-15 strokes off score with the 
Practice" Boomerang and Our Standard Ball." 

This Invention Is Sweeping the Country ! 
Pro«. — Golf Shops — Write to Dept. 3 
BOOMERANG CO.. 3953C(HatiGrm.Ckicafi 

If you don't find what you want—refer to 
page 69. 
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Headquarters 
[ f o r the pas t six y ea r s ] 

in Peoria, Illinois 

Make Your Reservations for the 

Western O p e n Go l f 

Championship Tournament 

C o u n t r y C l u b of Peor ia 

June 15-16-17 

Hotel Pere Marquette 
J E R R Y B. G O R D O N , M a n a g e r 

Box A, Redford Sta., 
Detroit, Mich. 

Box 51, 
Wayne, Penna. 

C O L O Free Tube 
Just Write)! 

I 
Nature's IHove Crip 
Effective • Clean • Invisible 

T h e Co lo M f g . Co . Oak Harbor, 0 

GOLF WAX 
S U C C E S S O R T O G O L F B A G S . . . . Pros, coast 
to coast, finding this revolutionary new type bag 
biggest seller in years. Ask the Tufhorse salesman. 
Des Moines Glove & M f g . Co., Des Moines , la. 

• BENT G R A S S • 
BOTH SOD AND STOLONS 

Vigorous, healthy stock that develops fine, 
true putting surfaces. Write for full infor-
mation. 

HIRAM F. GODWIN 

I 

N E W S F R O M T H E 

M A N U F A C T U R E R S 

F A T E - R O O T - H E A T H P R E S E N T S 
P L Y M O U T H T R A C T O R 

Plymouth, O.—A new low priced golf 
course tractor—the Plymouth—has just 
been announced by The Fate-Root-Heath 
Co., who also manufacture the Peerless 
Mower Sharpener familiar to most golf 

The new Plymouth tractor. 

clubs. The Plymouth tractor, according to 
the makers, combines unusual efficiency 
with modern appearance and has already 
attracted attention at golf courses. 

Equipment includes a powerful, 4-cylin-
der Hercules engine capable of pulling a 
5-gang mowing unit over most rolling fair-
ways and a 7-gang unit over the ordinary 
course. Either low pressure tires or wide, 
"roller type" steel wheels are furnished as 
desired. A 4-speed transmission permits 
the tractor to travel at speeds varying 
from 1 to 25 miles per hour. 

D U N L O P M O V E S S P O R T G O O D S 
D I S P L A Y R O O M S 

New York City—Dunlop Tire and Rub-
ber Co. announces the removal of the exec-
utive offices and display rooms of the 
sporting good division of the organization 
to suite 824, 500 Fi f th avenue. 

S P A L D I N G P U S H E S S C R E W - L O C K 
SERV ICE S H A F T S 

New York City—Developed to assist 
professionals to sell more Bobby Jones 
cushion neck registered irons, the new 


