
N L Y H O N E Y is u s e d for H a g e n centers. Its h i g h specif ic g r a v i t y 

m a k e s a d d i t i o n of a n y w e i g h t i n g e l e m e n t u n n e c e s s a r y . 

O N - E V A P O R A T I O N of the h o n e y g i v e s constant a n d u n i f o r m 

p e r f o r m a n c e u n d e r a l l condi t ions . 

a g a i n m a k e s a n o u t s t a n d i n g contri-

bution to the industry, i n t r o d u c i n g a 

ba l l wi th g e n u i n e " H o n e y C e n t e r . " 

L I M I N A T I O N of a n y w e i g h t i n g e l e m e n t in the center f lu id p r o -

d u c e s perfect b a l a n c e . 

O U W I L L b e w i s e to r ide the crest of 

the w a v e to l a r g e r profits 

with the 1934 H a g e n Bal l . I T ' S A 

W E PREDICT that the H a g e n 'Honey Center is g o i n g to 
be one of the largest sellers on the market this year . 
For b a l a n c e — a c c u r a c y on the greens a n d in f l ight—elas-
ticity a n d resil iency—it has no peer. O n every golf course 
in Amer ica you're g o i n g to hear the H a g e n s logan "it's a 
honey." Write for complete details cover ing the H a g e n 
sales set-up for your territory. 

THE L. A. YOUNG GOLF COMPANY, DETROIT-Hagen Products 
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T O R O E Q U I P M E N T 
• ALL OVER THE W O R L D . 

Golf Course Equipment and Supplies 
C O U R S E FIXTURES: CUPS, FLAG POLES, MARKERS, ETC. 

Spray Materials and Equipment 

Insecticides Fungicides 

Fertilizers MlLORGANITE 

ARSENATE OF LEAD 
F O R GRUB C O N T R O L 

Grass Seeds a S p e c i a l t y 
ORDER F R O M THE HOUSE O F SERVICE 

W I R E R U S H ORDERS AT O U R EXPENSE 

P H I L A D E L P H I A T O R O CO. 
1528-32 Belfield Ave., Philadelphia, Pa. 

Only reliable companies are allowed to advertise in GOLFDOM. 



158 Pr ingle Street (K ings ton Sta t ion) 

W I L K E S - B A R R E , PA. 

You can't alibi 
Poor turf condemns itself 

so completely that even 

if you have an excuse 

members won't listen. 

PREMIER 
POULTRY MANURK 
is s tandard t r e a t m e n t w i th hundreds 

o f the g reenkeepers who have kep t 

the nat ion 's l e a d i n g go l f courses in 

p r ime c o n d i t i o n desp i te adverse 

cond i t i ons o f weather and b u d g e t . 

These p rac t i ca l experts p lace t he i r 

re l iance on Premier Poultry M a n u r e 

season a f t e r season because t h e y 

know its c e r t a i n t y as a natura l grass 

f o o d . 

Check these seven reasons, and 

see t h a t you have Premier Poul t ry 

M a n u r e on your ma in tenance p ro -

g r a m : 

1—I t is a na tu ra l grass f o o d and s t imu lan t . 

2 — I t is a ba lanced manure con ta in ing 6 % 

A m m o n i a , 2 . 5 0 % Phosphor ic A c i d and I 

to 2 % Potash. 3 — I t contains no l ive weed 

seeds. 4 — B e i n g o rgan ic , i t aids humus 

and aids bac te r i a l ac t ion . 5 — I t can be 

a p p l i e d w i t h a m i n i m u m of l abo r and ex-

pense. 6 — B e i n g more soluble than o ther 

manures, i t is more ava i lab le . 7 — B e i n g 

f ine ly pu lver ized, i t is qu ick ly a b s o r b e d 

i n t o the soil. 

Write for name of your nearby dealer. 

PREMIER POULTRY MANURE CO. 

327 S. La Salle Street Chicago, Illinois 

I f you're new 
on the job as 
green chairman 

—have a frank talk with your club's 
greenkeeper about how badly your club 
needs a 

R O Y E R 
C O M P O S T M I X E l l 

Kxpert observers of golf course con-
ditions report that inability to provide 
proper and adequate compost was a 
major shortcoming in 1933 greens 
maintenance work. 

Your greenkeeper knows that you 
need a Royer. He must have "been 
around" and seen what other courses 
have saved in costs and how their greens 
have improved with Royer-made com-" 
post. 

Rut he's heard "no money," "econ-
omy", "cut the budget" until he hesi-
tates to ask authority for a Royer pur-
chase even though he knows it will save 
its cost in one year and tremendously 
better your greens. 

You take this subject of the Royer 
up with him; or when he brings it up 
with you, listen carefully. 

The Royer" 
—makes compost using A L L the raw ma-
terials . . . 
—handles lumps or sod; wet or dry—speed-
ily . . . 
—mixes and delivers compost of the finest 
uniform grade as fast as two men can feed 
the hopper. 
Complete details of the Royer Compost 

Mixer will be supplied by the leading supply 
house nearest you. 

R O Y E R 
FOUNDRY & MACHINE CO. 



If it doesn't hurt her hand 
it surely won't pack the green 

JUST naturally I wouldn't have been willing 
to let the low inflation tires of these wheels 
run over my kiddy's hand, unless I knew they 

would not hurt her in the least. 

So honestly now, how much packing do you 
really think one of these Scout Overgreen Mow-
ers of ours does? The truth is they actually 
pack less than hand mowers. Pack less. Do a 
better job. in one-third the time. 

They will cut 1,000 square feet per minute. That 
means 18 greens in 5 hours. Often less. If you 
have 3 men cutting greens now, you can take two 
ol them off entirely and set them at other work. 
The one man with the Worthington Scout Over-
s e e n Mower will do the work of the three. Not 

only do it, but do it better. Do it in S hours, as 
I just said. 
We don't ask any club to buy a Scout Overgreen. 
But you can lease one. and then pay for it with 
the savings it makes. If it doesn't save anything, 
you don't pay anything. We just come and 
quietly take the annoying thing away, and you 
put back the three men wtih their 3 hand mow-
ers. Put them back, and take 20 working hours 
to cut the greens. Twenty hours, as against 5. 
Of course, if you don't want to save any money 
for your club, this Scout Overgreen Mower of 
ours just won't mean a thing. So there's really 
no use urging you to send for full particulars. 
However, if you should like to know, we will 
do our part. 

Main Off ice : 
S t roudsbu rg , 
Pennsy lvan ia 

IJJorthirigtori 
mower 

H \Mnpanif 
GOLFDOM advertisers will work with you. 

Sales Agenc ies 
in all P r inc ipa l 
C i t i e s of U. S. 



V 
" S P E C I A L I Z E » ^ 

I R R I G A T I O N 

kl NN ER ^ 
V S T E M / 
I R R I G A T I H 

• • the r e s u l t s o f a q u a r t e r 
century of experience are available to your club. 

Golf course watering is not a simple task if you 
expect results. Long experience in watering and 
"Specialized" equipment is required. Skinner, 
the Pioneer and Leader in "Specialized Irriga-
tion" offers unequalled equipment, long extend-
ed experience and unquestioned reliability. 

T h e S K I N N E R I R R I G A T I O N CO. , 

Skinner suggestions and equipment have been both 
satisfactory and profitable to many clubs—why not 
give us an opportunity to serve you? Some very 
valuable facts and figures on the how and why of 
course watering are available—yours for the 
asking—write today. No obligation. 

4 1 5 C a n a l S t r e e t 
T R O Y , O H I O 

NO PRICE 
INCREASE 
Flag Poles 
Ho le Rims 
Bag Racks 

Signs 
Hole C u t t e r 

Flags 

Plan your improvements while present 
low pr ices for S T A N D A R D E Q U I P -
M E N T are offered. Now, more than 
ever before I T PAYS T O S T A N D A R D -
I Z E ON S T A N D A R D for there has 
been no price increase on the Standard 
line (with exception of F l ags ) , and all 
orders received this month will be ac-
cepted at present prices. L a t e s t design 
—finest workmanship. 

Send today (or complete details 
and latest LOW prices. 

STANDARD MFG. C O M P A N Y 
C e d a r Falls, Iowa 

S I I A I t I ' E X V O I I I M O W K H S 

o n Ih«* 

P E E R L E S S , J i t . 

A real mower sharpener thai meets the 
demand for a high-grade sharpener at an 
unusually low price. Grinds all makes of 
power mowers and tractor units with 
blades up to 36 inches wide, as well as 
putting green and hand lawnmowers, with-
out removing wheels or reel knives. 
Equipped with reconditioner for "lapping 
in" with emery paste. Free descriptive 
folder and prices sent upon request. 

T H E F \ T F - I I O O T - I I H \ T I I C O . , 
434-470 B e l l S t . P l y m o u t h , O h i o 

T h a n k y o u f o r t e l l i n g t h e a d v e r t i s e r y o u " s a w It in G O L F D O M . " 



TIMELY T I P S 
that ntvaa thrifty apUvvp 

Start with a better course and you're headed 
for a better season . . . and a thriftier one, 
with these proven supplies and equipment 
from the world's largest source of supply. 

WORTHINGTON 
THE WORLD'S STANDARD IN GOLF MOWING MACHINERY 

FAIRWAY GANG MOWERS 
The new Convertible MULTIGANG cuts a 16-ft. swath. All Worthington units are 
interchangeable and frames convertible. The seven unit MULTIGANG may be converted 
into a five-unit Quintuplex or three-unit Triple. 

THE SCOUT OVERGREEN THE LAWN TRACTOR 
Cuts 1,000 square feet per minute with rib- Shortest, lightest and most flexible golf 
bon effect or in circles. tractor made. 

SUPPLIES and EQUIPMENT 
GRASS SEED FERTILIZERS EQUIPMENT 
Quality high—prices low Bag lots, ton lots, car lots Selected from experience for 
Kentucky Blue Grass Nu-Vim efficiency 
Recleaned Red Top Swift's Special Golf Tractors Cutters 

. . d Milorganite Mowers Flags 
Chewings bescue Ammonium Sulphate Seeders Poles 
Poa Trivialis Nitrate of Soda Oiscers Cups, etc. 
Seaside Bent Superphosphate Soil Shredders Rollers 

INSECTICIDES —Eradicators for any pest 
Semesan Calo Color Corrosive Sublimate 
Nugreen Calogreen Red Arrow Sprays 
Arsenate of Lead Calomel Diworma 

Send for the J. Oliver Johnson Catalogue—the guide to economical purchases 

J. OLIVER JOHNSON, INC. 
World's Largest Golf Course Equipment House 

940-960 W . Huron St., C h i c a g o , III. Phone M o n r o e 6580 



8%-foot turning 
radius. Speeds: 
2 y2 to 10»/4 

m.p.h. Remark-
able fuel econ-
omy. 

J o h n M a c G r e j f o r , G r e e n k e e p e r a t t h e C h i c a g o Golf Club, W h e a t o n , 
111., on t h e n e w M c C o r m i o k - D e e r l n t r F A I R W A Y I t T r a c t o r . 

Be Sure to Investigate 
INTERNATIONAL HARVESTER'S New 
GOLF COURSE TRACTOR 
r p H E N e w McCormick-Deering 
I F A I R W A Y 12 Tractor—just 

announced by International Har-
vester—is the ¡deal power for golf 
course maintenance and construc-
tion. Exceptional fuel economy is 
one of its most important features, 
making for low maintenance cost 
on the course. It is light weight, 
and has a range of speeds from 2 l/z 
to lO1/^ miles per hour, controlled 
by foot accelerator a n d hand 
throttle. 

Generous use of ball and roller 
bearings in the F A I R W A Y 12 

makes it easy to operate and con-
trol. With a turning radius of 8% 
feet, it is able to turn short, work 
in close quarters, and cut close to 
shrubs, fences, and other obstacles. 

This tractor is regularly equipped 
with steel wheels and wide tires on 
front and rear wheels which act as 
rollers for the turf. Low-pressure 
pneumatic tires are available if de-
sired. Ask the nearest Company-
owned branch, or McCormick-
Deering distributor or dealer, for 
further information on the F A I R -
W A Y 12. 

INTERNATIONAL 
606 S. Michigan Ave. 

HARVESTER COMPANY 
OF AMERICA Chicago, Illinois 

(Incorporated) 

The Golf 
Tractor 

M C C O R M I C K - D E E R I N G 

FAI RWAY 
If you don't see what you need advertised in GOLFDOM, write us. 
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Clubs Riding Deadhead A r e 
U S G A Financial Problem 

By HERB GRAFFIS 

ANNUAL REPORT of the execut ive 
commit tee of the USGA m u s t have 
caused H e r b e r t Jaques , p res iden t of 

(he association, to repeat Hamle t ' s moan : 
"The time is out of joint; 0 cursed spite. 

That ever I was bom to set it right!" 
But Jacques is a hard and able young 

man to whom the tough problems of golf 
are no novelty; he was cha i rman of the 
Implements and Ball committee when the 
heavy ma t t e r of the l ighter ball was laid 
in his lap. Hav ing worked t h a t out to gen-
eral sa t isfact ion, destiny seems to have 
picked him to solve the cr i t ical member-
ship and financial problem revealed by the 
1933 report . Herb, as conductor of the 
tour, is puzzled by so many passengers rid-
ing deadhead. He can't toss the vags out 
on the roadbed as is the cus tomary prac-
tice when w a y f a r e r s want to r ide bu t won't 
pay. 

Three hundred and thir ty-six golf clubs 
resigned the i r membersh ip in the associa-
tion dur ing 1933. By selling secur i t ies a t 
n price of $19,061.15 and a f t e r pay ing off 
a loan of $15,000, the association operated 
so its surp lus at the end of the fiscal year 
was $37,349.54. The USGA surp lus on No-
vember 30, 1930, was $114,406.44. Operat-
ing loss for 1933 was $6,932.60. 

Let's reflect on the last of the c i rcus years 
when the Jones finale brought up the tour-
nament income of the USGA to $53,432.30. 
We can take 1930 (with the exception of 

t o u r n a m e n t income) as something like a 
normal year because the effects of the de-
pression had not been general ly and se-
verely fe l t by golf (wi th the marked ex-
ception of the sh r inkage in value of USGA 
secur i ty hold ings) . H e r e are some com-
para t ive figures: 

1933 1931 1930 
Dues $22,140 $31,080 $31,800 
E n t r y fees 9,000 9,940 7,865 
Admiss ions 12,031 20,140 53,432 

Total $43,171 $61,160 $93,097 

The re is a drop in 1933 income of about 
$50,000 f rom 1930 and $18,000 f rom 1931. 
The increase in en t ry fees is due to the 
sectional qual i fy ing expansion of the ama-
teur championship . To t h e 1933 income is 
added a net of $1,361 f rom the adver t i s ing 
in the p rograms at the Open, Amateur an»' 
Women 's championships. 

Now fo r a comparison of ma jo r ex-
penses: 

1933 1931 1930 
Adminis t ra t ion ..$16,786 $28,513 $24,048 
Green Section . . . 26,256 44,032 44,918 

Tota l $43,042 $72,545 $68,966 

I t took a year for the USGA to find out 
what the depar tu re of J o n e s meant to the 
championsh ip gates (of which the USGA 
got 50% of the ne t ) but since the whole 
count ry took more thr.n a year to real ize 



tha t San ta Claus had been shot , no one 
can cri t icize the $11,000 excess of ma jo r 
expense i tems over the ma jo r income i tems 
in 1931. By 1933 the USGA was s t r ic t ly 
on a cash-and-carry basis, wi th all charge 
accounts closed out. 

But now comes the tough part . Ex-
penses of the New York office have been 
cut down to the point where ano ther d ime 
hacked off would be ser ious and Green 
Section operat ions have been curtai led to 
a degree t h a t is dangerous in these critical 
t imes for course main tenance . 

Section Bows to Funds Famine 
The Green Section dur ing the depression 

has given vi tal help to the golf clubs. Many 
of the clubs tha t used Green Section find-
ings in saving themselves f rom costly and 
las t ing mis takes , and in effecting sound 
th r i f t in thei r ma in tenance expenses, didn' t 
cont r ibute a penny to the USGA income 
for Green Section operat ion. They appar-
ently t h i n k all the USGA has to do for 
dough is t o wave the wand over a silk 
ha t and out comes the Amer ican flag, a 
Belgian ha re and $100,000. 

The greenkeepers , poor devils, have a 
close-up on the value of t he Green Sec-
t ion 's work . Four years ago the re were 
many greenkeepers whose a t t i t ude toward 
the Green Section was one of suspicion, if 
not of ou t r igh t contempt. They regarded 
the Green Section as a crew of high-falu-
tin' , scientific guys who didn ' t know what 
the hell t he score was on ac tua l dirt and 
grass. When the pinch came and course 
budgets were cut in a couple of years f rom 
30 to 50 per cent and the harassed green-
keepers had to exercise supe rhuman in-
genui ty to keep the courses f rom deteri-
o ra t i ng t ragical ly , they found out tha t the 
Green Section was a keys tone in Ameri-
can golf. 

The Midwest turf garden a t the Lasker 
Mill Road f a r m will cease firing th is year, 
in the ba t t le agains t course main tenance 
p.oblems, t he Green Section Bulletin dis-
cont inued and the act ivi t ies of t he Section 
o therwise curtailed dras t ica l ly , unless 
money is made available. 
Need Cash for Walker Cup Team 

The USGA not only hasn ' t got the money 
it would l ike to devote to the Green Sec-
tion, but it has another d rag t h a t it can ' t 
escape th is year . The Walker Cup matches 
will be played in England. The last t ime 
we sent a t eam across it cost the USGA 
$9,511.79. R a t e of exchange and recently 
increased t rans-At lant ic t ravel costs will 
make the r a p plenty th is year . 

W h a t can the USGA do about i ts finan-
cial p l ight? 

Not a thing, unless the golf clubs of the 
coun t ry bat up and lay their dough on the 
line a s members . The club has to be 
p re t ty badly off t h a t doesn't get f a r more 
than the cost of i ts USGA dues in t h e 
definite value it receives f rom Green Sec-
tion service. Dues a r e only $30 per club. 

The cri t ical s i tua t ion is one t h a t calls 
for a t ten t ion and action by the boards of 
all non-member clubs a t the i r next meet-
ings. 

Other high-spots of the executive com-
mi t tee ' s report for 1933: 

Changes in rules of golf a l ready ap-
proved by the R&A went into effect Jan-
ua ry 1, 1934, in the U. S. USGA sugges t s 
t h a t clubs secure f rom the association, a t 
110 E. 42d St., New York, copies of t h e 
revised rule book for distr ibution to mem-
bers. Pr ices will be sent on request . 

USGA's share of t he Open championship 
gate in 1933 was $3,713 under the 1932 
take, and the A m a t e u r gate cut to the 
USGA was $2,631 under 1932. The good 
news came f rom las t year 's Women's Na-
tional, which b rough t in $2,407 to the 
USGA. Th is was f a r in excess of USGA 
Women 's National revenue in any previous 
year. Tip-off to w h a t an a t t rac t ion th i s 
championsh ip is becoming lies in the fact 
t h a t all play with the exception of the last 
day's 36-hole final, is in the morning. 
USGA courses and da tes for 1934: 

Amateur—Country Club of Brookline— 
Sept. 10 to 15. 

Open—Merion Cricket Club—June 7, 8, 9. 
Women's—Whitemarsh Valley C. C.— 

Oct. 1 to 6. 
Public Links—Pittsburgh Muni Links 

July 30 to Aug. 4. 
Women's International — Chevy Chasn 

club—Sept. 22. 
Walker Cup—St. Andrews—May 11 and 

12. 
Longer session for the Amateur means 

t h a t the first day t he re will be 52 18-hole 
matches wi th 76 players drawing byes. The 
52 winners and 76 bye players go into 18-
hole matches the second day. There will 
be two 18-hole rounds on the th i rd and 
fou r th days. Semi-finals and finals will be 
a t 36 holes. Ex-champions "in good stand-
ing" a re assured of places in the a m a t e u r 
championsh ip field. 

The USGA reported 855 member clubs as 
of Nov. 30, 1933. 

No impor tan t m a t t e r s were put up to 
Implements and Ball committee for deci-
sion. 



"See All" 
"Hear All" 
"Say Nothing" 
"DO SOMETHING!" 

POLICY PUTS 
CLUB OVER 
By CHARLES P. BETSCHLER 

THIS YEAR I haven ' t been able to ge t 
around much, being nailed r igh t to the 
job by our own problems, bu t never-

theless I'll r i sk the guess t h a t t he re ' s only 
one reason for 80 per cent of t h e country 
clubs t h a t a re in trouble being in tha t con-
dition. 

That reason is incompetent managemen t . 
This s t a r t s r igh t at the top. W h e n it goes 
down the execut ive and opera t ing ros ter It 
is the faul t of the m a n at the top. I have 
yet to see a pro, greenkeeper or manager 
who was due for some r igh t fu l cr i t ic ism of 
his shor tcomings , who was a l toge the r to 
blame. The fellow who gave the unsatis-
factory m a n t h e job was the r ea l cause of 
the t rouble. 

Many of t he clubs tha t a r e n ' t in good 
shape a re suffer ing f rom the evils of yes-
teryear , but i t ' s not an unbea t ab l e job to 
pull these clubs out of their uncomfor tab le 

Charley Betschler, "the works' 
Rodgers Forge. 

at 

posit ion and put t hem back on a s t rong 
basis . Tha t is, it i sn ' t an unbea tab le job 
if the man who is respons ib le for it knows 
the golf business and has the t ime to de-
vote to the job. The mys t i fy ing pa r t of 
the golf club pic ture is tha t a man who 
doesn ' t know much about tha t s o m e w h a t 
complicated job of r unn ing a golf club is 
e lected to a position t h a t requires so much 
of his t ime for handl ing club m a t t e r s t h a t 
he can learn only f r o m painful and has ty 
exper ience while he 's t ry ing to keep his 
own pr iva te business af fa i rs running . 

I 've seen enough of t h a t to have a deep 
sympa thy for the bus iness man who is 
e lected a golf club official and also seen 
enough of it to bel ieve t h a t the golf pro 
who is a real bus iness man, exper ienced 
and gif ted with the capaci ty for learning, 
can run a golf club so it will be handled 
r ight . 

Th i s c lubhouse at Rodgers Forge ca l ls f o r no red i nk in the annua l ope r a t i ng s ta temen t , 



Inviting, simple and neat, the Rodgers Forge porch becomes a favorite spot 
for lunch and lounging. 

Maybe because I play p re t ty fa i r golf I 
would come under suspicion as not being 
good for much else. I h a v e won the pro-
fess ional championship of Maryland four 
t imes, the Maryland Open championship 
once and tied for it ano the r t ime. I have 
six course records and have made five 
holes-in-one. 

But playing golf is only one angle of 
I he business I am in; t h e golf business. 
Inasmuch as I am in the golf business I 
made it my job to get my bear ings on 
nach d e p a r t m e n t of the club. So, when 
the chance came to l ease the Rodgers 
Forge club f rom the Roland P a r k Home-
land Company last April, I went to it in 
confidence, no twi ths tand ing the discourag-
ing commen t s of some of my fr iends. 

Rodgers Forge club came through 1933 
in g rand shape al though t h e yea r was dis-
as t rous t o m a n y clubs and there may be 
someth ing in our exper ience t h a t will help 
o the r en te rpr i ses , so I'll hi t our high spots. 

I had to change f rom being only a pro 
into being a pro, all around business man, 
pres ident of the club, and every o ther 
t i t led posi t ion in which t he re was plenty 
of work and worry. W h a t saved me was 
ge t t ing a round and keeping in close touch 
with all the members and prospect ive 
member s and to give all the members wha t 
they wanted . What they thought they 
wanted wasn ' t the s a m e as what they 

real ly wanted unt i l a f t e r I had ta lked 
th ings over with t hem. 

Our policy was : "See All; Hear All; Say 
Noth ing ; and DO SOMETHING!" it 
worked out. Right now we have more 
t han 300 members who are en thus ias t ic 
and interested in the i r club. 

One of the first th ings we did was to put 
t he club on a cash basis. We cut our 
overhead, took discounts , and el iminated 
loss on bad accounts . 

Half of our ba t t le was fought and won 
before the season s tar ted . I picked the 
r igh t employees ; instilled into them the 
idea and detai ls of cooperation and in-
t e re s t in the members ' en joyment and 
value f rom the club. 

Because we have operated at an ex-
t r emely low member sh ip fee, many thought 
we would be "hanging out a c repe" s ince 
it is t he policy of t he club tha t the re will 
be no ext ra a s se s smen t s to the members . 
Others thought tha t a club could be op-
e ra ted but tha t necessary improvements 
would be impossible. 

Our club house s t ands today in the best 
condition it has been in for a g rea t m a n y 
years . Two new bars , equipment , furni-
ture , drapes, new dance floor, and all the 
th ings necessary for rehabi l i ta t ing a c lub 
house have been instal led. 

We s t ress our golf course and have im-
proved, recondit ioned and rebuil t greens . 
W e spent thousands on the course a lone 


