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We do not make golf 
clubs, but furnish 
TRUE TEMPER Shafts 

to all club makers 
in various finishes 
including chromium 
plate and colored 
lacquers, or with 
Pyratone Sheaths. 
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IB E L I E V E you will be interested in the following message 

directed to several hundred thousand golfers through 

the medium of current golf publications. 

It speaks for i t s e l f — a message sincerely intended to help 

you equip golfers with merchandise that is a credit to you 

— the industry and the golfer who buys it. 

"Whether you are a lifelong fol-
lower of the 'grand old game' or 
just a beginner , t h e r e are two 
things about golf you will never 
want to forget. First—'Good tools 
to p l a y with*. . . Second — t h e y 
must fit your individual needs. 

"You' l l never derive the greatest 
pleasure and thrills from the game 
of golf with a cheap set of clubs 
—and you'll never play your best 
game unless the clubs 'fit' you. 

"Clubs made by reputable manu-
facturers and professionals cost a 
little more—they're worth every 
penny you pay for them. And the 
finest clubs are equipped with high 
quality, uniform TRUE TEMPER Steel 

Shafts —made from costly special 
alloy steel. 

"TRUE TEMPER Steel S h a f t s are 
accepted the world over —even in 
England and Scot land w h e r e 
gol fers do not q u i c k l y c h a n g e 
habits handed down through cen-
turies. You' l l never go wrong with 
TRUE TEMPER Shafted Clubs. Make 
your decision now that you will 
buy only quality clubs and I'm sure 
you will be grateful." 

American 
'port ing 
Fork & I 

T H E A M E R I C A N F O R K & H O E C O M P A N Y 
Sporting Goods Division Geneva, Ohio 

STEEL SHAFTS 
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British Turi Expert Compares 
Maintenance Conditions 

By REGINALD BEALE 
(Director, James Ca r te r & Co., London, Eng.) 

IN E N G L A N D we enjoy a temperate cli-
mate, with the seasons slowly merging 
in with each other. The spring is gen-

erally mild and wet but some years we get 
a long spell of cold, dry N. or E. winds 
with frosts at night which check growth. 
In the summer we seldom experience ex-
cessive heat and more seldom an "of-
ficial" drought with 14 consecutive days 
without rain. 

The autumn is mild and wet with oc-
casional night frosts towards the end, 
whilst the winter as a general rule is open, 
mild and wet, with some frosts and oc-
casionally a freeze-up for a week or two 
and perhaps once in 10 or 15 years a big 
freeze with the mercury going down to 
zero but seldom under. 

As grass thrives best in a humid temper-
ate climate it is obvious that it is easier 
to grow grass in England than it is in the 
eastern states of the U. S. A. 

To show how mild it is in England, it 
is not unusual for the grass to grow prac-
tically all the year round and as a general 
rule outdoor sport of some sort can be 
enjoyed on 365 days of the year without 
serious discomfort. 

Small clubs here are content with greens 
with an average area of 400 to 600 square 
yards but on the best courses they are 
usually 800 to 1,000 square yards, the day 
of the huge freak green having gone, I 
think, forever. A course length of about 
€,000 to 6,500 yards is generally aimed at 
with a cut width of 50 to 70 yards, accord-
ing to conditions, length of hole and the 
nature of the rough. 

The chief turf pests are the common 
earth worm, leather jackets, (Tipula 
l>aludosa) and weeds of various sorts. 
There are no virulent diseases at present 
such as you have on your side and which 
seem to be associated with the acidity 
theory. 

Wages of course laborers are about 40 
to 50 shillings a week, and the number of 

M r . Beale is no stranger to the U. S., having 
been connected with such Amer i can clubs as 
Brookline and O l d Elm in constructing and advis-
ory capacit ies prior to the W a r . The lasting 
excellence of the Amer i can jobs with which he was 
associated give his remarks weight. 

Beale is v igorously opposed to the acid theory 
and as a result of his agitation for a show-down 
the acid theory is be ing analyzed extensively in 
England. 

H i s comments about the Board of Greenkeep-
ing Research indicate that the scientists, the 
greenkeepers and the manufacturers have a hell 
of a time trying to be bosom buddies, the world 
over. Things over here apparently are much more 
tranquil than they are on the other side concern-
ing the mutual relations of the factors interested 
in turf maintenance. 

Individual research has demonstrated its value; 
so has the research of organizations, so why there 
should be any wrangle is one of the many mys-
teries that still will perplex when this generat ion 
has been led to greener pastures. 

M r . Beale's notes were set forth in answer to 
questions presented by G O L F D O M and appea r 
without edit ing. 

men on an average 18 hole course is about 
9. 

The usual 18 hole course maintenance 
cost is about £2,000 per annum. 

Length of .active playing season is all 
the year except when we experience an ex-
ceptional winter. 

Standard of English course condition as 
compared with average metropolitan dis-
trict U. S. course is better for the simple 
reason that the climate is more favorable 
to the growth of grasses and in the South 
of London there is a belt of light sandy 
soil upon which we can enjoy dry clean 
golf regardless of the weather in the win-
ter. Apart from this the natural contour 
of the ground is more broken, interesting 
and suitable for golf-than the sites usual-
ly occupied by golf courses in the metro-
politan areas of the United States. The 
rough or outsides in many cases are 



clothed with heather, gorse, bracken, etc. 
which is very pleasing to the eye. 

British greenkeepers take up readily 
any efficient mechanical tool or implement, 
provided that it gives a good finish. 

Water is laid on to the greens of most 
good golf courses but it is seldom if ever 
required on the fairways. Fertilizing is 
carried out by the use of topdressings and 
various types of complete grass fertilizers. 

Condemns Acid Theory. 

Up to 1928 the soil of the greens was 
kept neutral to alkaline and, in conse-
quence, fertile and healthy. 

Later a Board of Greenkeeping Research 
was instituted which accepted the Amer-
ican acidity theory as a fundamental truth. 

The Board has a very influential backing 
and is financed by the Golf Unions, some 
clubs and a few private individuals. The 
theory was taken up enthusiastically by 
some, reluctantly by others and not at 
all by those who knew their subject. 

It has now been going on for about 5 
years and as the miracle of perfect greens 
free from worms, weeds, coarse grasses, 
etc. has not materialized and the turf has 
seriously deteriorated instead of improv-
ing, there is a suppressed revolt going on. 
Suppressed because the officials of a club 
do not like to admit that their greens are 
not as good as they were and because of 
the difficulty of questioning a "Board of 
Research" backed by prominent agricul-
tural scientists. 

To put it shortly the Committees who 
know little or nothing about the subject 
are worried and confused. The Secreta-
ries fear to offend the official Gods whilst 
the head greenkeepers with their jobs at 
stake have to do the best they can. 

The pot is simmering and it will not 
take much for it to boil over and then I 
think we will revert back to sanity. 

The word "Research" is wonderfully in-
spiring but when the quest is directed by 
enthusiasts and cranks, as is often the 
case, it leads, nowhere and advance is re-
tarded. 

I saw nothing in the U. S. A. to attract 
me to the acidity theory but not having 
visited the country for about 15 years I 
do not know if it is generally practised 
now or simply given lip service. I do 
know, however, that it has been in exis-
tence for a sufficient length of time for it 
to be proved beyond doubt or written 
down as bunk. 

Soil Management for Greenkeepers 
Is Valuable New Book 

f ' Q O I L Management for Greenkeepers" 
^ has been published recently by its 

authors M. H. CubboH, assistant professor 
of agronomy at Mass. State college, Am-
herst, Mass., and M. J. Markuson, assistant 
professor of agricultural engineering at 
the same college. 

The book, beyond any question, is some-
thing that will find a prominent and help-
ful place in the library of the greenkeeper 
and green-chairman who is keeping up 
with his job. It is written from an in-
tensely practical angle, but is not so deep 
that even the new green-chairman will be 
lost in a welter of technicalities. 

Chapter heads are: General make-up of 
soils; Fundamentals of chemistry; Plant 
nutrients and soil acidity; Effects of or-
ganic matter on soils; Nitrogen changes in 
soil; General considerations in fertilizers; 
Fertilization of golf greens; Fertilization 
of fairways; Watering greens; Use of weed 
killers and other poisons; Causes and 
remedies for wet lands; Engineering meth-
ods; Profile leveling, etc. 

There is considerable material in Soil 
Management for Greenkeepers that has not 
appeared in other manuals of practical 
greenkeeping. 

Price of the book is $3.00 postpaid. 
Copies will be sent on receipt of remittance 
either by GOLFDOM's Book Dept., 14 E. 
Jackson Blvd., Chicago, or direct from the 
authors. 

British "Green Section" Issues 
Annual Report 

r j V E R in England, the Board of Green-
^^ keeping Research corresponds to the 
USGA's Green Section. Founded in 1929, 
it maintains experimental gardens at 
Bingley, Yorkshire, and its activities in-
clude inspection visits to clubs; analyses 
of soil samples, fertilizers, insecticides, 
fungicides, etc.; advisory letters; lectures; 
and demonstrations. 

The 1932 annual report of the B. of G. 
R., just at hand, contains in addition to 
the formal resume of the year's activities, 
several articles of considerable interest to 
American greenkeepers, including one on 
nitrogenous fertilizers, one on worming 
fairways and one on the identification of 
grasses. 



How Greenkeepers Wrestle With 
Today's Maintenance Problems 

By T. H. RIGGS-MILLER' 

TH E E V O L U T I O N of the modern golf 
course is quite recent. Few years have 
passed since men thought golf had to 

be played at the seaside. Many of the 
early links were formed by nature ad-
jacent to the sea by the alluvial deposits 
of rivers, near where they ran into the sea. 

•Address at New Jersey maintenance con-
ference. 

QUICKER SALES—BIG REPEAT BUSINESS 
For smarter looking and longer lasting dub«, 
have them «quipped with *yratone Shaath. 
Pyratona Shaath is tha only finish Guaranteed 
for the life of the club. Leading Club Manu-
facturen Can Supply You. 

Send for Our Circular on NEW Pyratone Products 
PYRATONE PRODUCTS CORPORATION 

145747 W. Austin Ave. Chicago, III. 

G o l f t i o Co**1 

Se**oft m Co»** t 0 

r o L F 

F r e e : T r i a l T u b e COLO 
Applied on the hands, Colo checks 

perspiration and assures a grip, depend-
able in any weather. 

MARGIN TO P R O S UNUSUAL 
The Colo M fg . Co. Oak Harbor. Ohio 

There are a number of outstanding links 
of this type in England and Scotland, 
among the best known are St. Andrews, 
North Berwick, Sandwich and Westward 
Ho! The first inland golf courses were 
considered more or less as makeshifts, but 
it was soon learned that as fine a test of 
golf could be made on a course as on a 
links, which brings us to the meaning of 
the two words so misused. Links refer to 
a natural seaside course, while a golf 
course refers to an inland course natural 
or artificial. It is the preparation and 
subsequent care of inland courses that has 
brought about such an abundance of 
theories, conflicting viewpoints, scientific 
investigations and incidentally, has given 
greenkeepers jobs. 

The first course to be designed by a golf 
architect where greens and tees were built 
up and ground prepared, fertilized and 
seeded in the way we do it today was Sun-
ningdale near London. This was in the 
year 1900, so modern golf course construc-
tion is only 32 years old. I might add that 
any inland course previous to this date 
was built on existing pasture lands, which 
were mowed and fined down for the pur-
pose. 

Today there are golf courses in every 
country in the world. In the United States 
alone they number nearly 6000, and yet 
I don't believe it possible to find six con-
structors or greenkeepers who use exact-
ly the same methods! In other words, 
there is no "school" of construction and 
greenkeeping. Generally speaking, every 
other trade, profession or art has a specific 
mode of procedure. Their system or 
technique of tackling a given problem dif-
fers very slightly over the length and 
breadth of the country. I can see no rea-
son why the procedure of building and 
maintaining golf courses cannot be made 
more or less uniform. 

The technique or method of procedure 
has nothing to do with topography, climate 
or soils, or with topdressing greens, from 
the making of the compost to working it in 



Hailed by Pros 
Through the cooperation of several 
well-known Pro*, the simplest method 
of improving the stroke, strengthening 
wrists, increasing driving distance, re-
ducing golf scores was devised. 

Swingmaster—for practice purposes—is 
scientifically weighted and styled to fit 
any wood club. Easily attached and 
detached. Sells on sight. 
Distributed by Spalding, L. A. Young 
Golf Co. (Hagen Products), Wilson-
Western, Crawford-McGregor, etc. 
Manufactured by B. W. KNIGHT MFG. 
CO., 450 E. Ohio St., Chicago. 

the greens, or with mowing fairways, or 
with the construction of a green or tee. 
There must be a "best" method of perform-
ing the many and varied tasks on a golf 
course which would apply to any course 
anywhere, and it is only with the green-
keepers' exchange of ideas with one an-
other that a unified attempt to gain great-
er efficiency from men and machines can 
be made. 

Looking for the Right Way. 
For instance, Mr. Roth of Plainfield, N. 

J. has worked out one of the best systems 
of cutting fairways that I know. Some 
other greenkeepers will have efficient 
methods for topdressing. Whenever a bet-
ter method presents itself it would be well 
to try it out, and to give credit generous-
ly where it is due. Men are always ready 
to depreciate the line of conduct known as 
"cut-and-dry"; but successful management 
in any business is exactly that. It is cut-
ting of one's material according to a plan, 
and a tentative assembling of the pieces. 
It means the setting aside of preconceived 
notions and fixed ideas, the elimination of 
waste of both materials and labor, the se-
lection of machines and equipment, the 
arrangement of service buildings, handling 
the golf course, the operation of ma-
chines, and a hundred other details. The 
thought uppermost in the greenkeeper's 
mind is to find the best and cheapest way 
to accomplish a piece of work and provide 
means of doing it in this fashion. A man 
succeeds in the process directly in propor-
tion to his understanding of his problems. 

This leads us to the outstanding ques-
tion of maintenance costs on golf courses, 
which is less than it has been at any time 
in the history of golf in America, and has 
been brought about by the cooperation 
and understanding by greenkeepers of 
their problems, reductions in wages of 
both greenkeepers and men, and the po-
tential saving in labor made possible 
through the development of machinery by 
the manufacturers whose business it is to 
keep pace with the necessities created by 
the demands of golfers. A great number 
of these devices and improvements in ma-
chines were created by the greenkeepers 
themselves. 

Cost Comparisons Impossible. 
In talking of costs, one of the funda-

mental mistakes made by critics is the 
comparison between courses. Although a 
great deal can be done by developing uni-

l » r O headquarters for 
CAPS j Linen- Wool- Flannel j KNICKERS 

BAGS SWEATERS 
Leather—Canvas Domestic—Imported 

BALLS—Lead i ng Brands 
(also for practice and driving ranges) 

CLUBS—Qua l i t y makes and models 

Write for prices of complete Pro line 

G . A . S U L L I V A N & C O . 
Headquarters for Pro Shop Merchandise 

2 1 8 So. W a b a s h Ave . C h i c a g o 

A confidential report on your game 
• Opt imism ha» its place . . . in the locker 
room. But for calm, cool data on your game's 
progress, use The Golf Log. Graph each round's 
score in this pocket size, durable, fo ld ing chart . 
Those telling plus 100's are forgotten in the heat 
of breaking 90.. Bu t a game-to-game chart wil l 
give you a true (and helpful) picture of your 
game. 
• Made by the same company tha t supplies 
charts to big business concerns. The Golf Log is 
correctly planned and easy to record. Excellent 
bridge prize. 
• At your Sporting Goods Dealer or Book Store, 
or send 50c with coupon. 

THE W H E E L E R CHART C O M P A N Y 
go Broad Street. X . Y . 

Please send me copies. 

Name 

Address 



Still the Recommended 

Remedy for and 

Preventive of 

Brown Patch 
Calo-Clor 
Some years ago the U. S. Golf Ass'n, U. S. 
Dept . of Agriculture, and a great many 
greenkeepers agreed that the most effective 
and economical remedy for Brown Patch 
is a mercury fungicide. 

This conclusion has again been confirmed 
as recently as last fall. <See U . S. G. A. 
Bul let in, Aug. , '32.) 

Calo-Clor ( a scientific mixture of Calomel 
and Corrosive Subl imate) is extremely eco-
nomical and effective because it contains 
81% of mercury metal. The cost is about 
30c a 1000 sq. ft. of tur f , used as a 
remedy, and about 10c a 1000 sq. ft. as a 
preventive. Order from your dealer. Cir-
cular "Brown Patch Control with Economy," 
mailed free on request. 

M a l l i n c k r o d t 
Chemical Works 

2nd and Mallinckrodt Sts. St. Louis, Mo. 

CALO-CLOR 

^ c / m j / o N E W Y O R K ? 
J & 

Step cUaWW Met 

f i c r n 

?3 
cuaüf 

. where luxurious sun-

filled rooms offer every 

convenience and comfort. 

Private bath. Radio. Ser-

vidor. Rates that begin at 

$3 for one — $4 for two. 

C.W. RAMSEY, Jr., Mor. 

Ho*1 GOVERNOR 
CLINTON M 

1200 Rooms' - 7th Ave. at 31st S t 

form performance on golf courses, there 
will never be a time when a fair compari-
son of costs between them can be made, 
unless all golf courses are built identical. 

Physical differences of terrain and con-
struction are important. It will be admit-
ted that the major task on a golf course 
is mowing grass. The greater area it is 
possible to mow with a tractor mower 
whether it be 3, 5 or 7 gang, thus reducing 
hand mowing as far as possible, the lower 
the cost of this major item. 

Any obstacles that interfere with the 
capacity functioning of a tractor-drawn 
mower such as artificial banks on tees, 
greens and bunkers so steep they must be 
mowed by hand, will have to be eliminated 
before real economical maintenance can 
be secured. A very good example of this 
artificial type of construction may be seen 
on the lower course at Essex county, where 
the amount of hand mowing and even 
scything necessary is appalling. A com-
parison of costs between this, and a course 
where the banks are well drawn out to al-
low a tractor to cut them completely would 
be unfair. The number and size of bunk-
ers and the degree of refinements demand-
ed also vary with every course. Thus, each 
greenkeeper's problem is individual and 
the ingenuity that he shows in mastering 
them denotes his worth. 

Plan Ahead. 

By making a careful examination of your 
course it is surprising how many steep 
banks can be eliminated even with a limit-
ed upkeep gang. It simply requires plan-
ning ahead. The results of careful plan-
ning ahead will excel tiiose of deciding 
each night upon the plans for the next 
day. The latter arrangement means hap-
hazard management. Begin a job proper-
ly and it is much easier to take it through 
to completion and to start off the second 
and third jobs. 

Planning is. the highest test of a green-
keeper. It is not bound by precedents, 
it may be revolutionary, but it must con-
sider only one thing. . . . YOUR JOB. 
These words must be written in capital 
letters. It stands at all times for the golf 
course where the ideal is to obtain the 
greatest efficiency from funds available. 
Planning of jobs cannot be done to best 
advantage unless those responsible have 
an intimate knowledge of a golf course 
plant—information about all kinds of ma-
chines and their adaptability, the rating 



of laborers, weeding out of drones and 
establishing a specific goal. 

A great deal can be said about small 
tools, such as shovels and rakes., In order 
to do good work good tools are necessary. 
Shovels should be lighter than those used 
on road work, with wooden D handles; 
handles of all other tools should be nicely 
finished off and well balanced. 

The service building or barn is the bee-
hive of golf course activity. Any money 
spent on properly housing expensive ma-
chines and providing facilities for prompt 
and proper repairs will pay the club hand-
some dividends. If it be large enough to 
allow screening and preparation of com-
post it will pay for itself still more. 

Problems of Plagues. 
Apart from the actual management of 

the golf course equipment, the green-
keeper has to fight as many plagues as 
existed in Egypt, which he inherited when 
golfers transferred their divot digging 
from seaside links. Whereas rabbits and 
sheep were the mowers and the sandy soil 
and salt air were the disease protectors 
of links, an entirely different problem was 
faced when turf grasses took on a fleshy 
prolific character in the heavy soils of 
their new surroundings. 

I remember in England in 1911 applying 
1 lb. of arsenic and 1 lb. of lime mixed 
with 50 gallons of water for white grubs, 
and a copper sulphate solution for leaf 
spot. So don't think that all these dis 
eases were caused by the Green Section. 

To expect a greenkeeper at a plant 
valued anywhere from $100,000 to $1,000,-
000 to prescribe accurately for every ail-
ment, to work out an hydraulic formula for 
a water system, to design and build new 
golf holes, and to build roads and bridges, 
iá foolish. The greenkeeper who tries to 
hide his lack of knowledge on some highly 
technical subject is still more foolish. A 
greenkeeper who has a practical working 
knowledge of golf course routine, fertil-
izers, seed, equipment and ordinary dis-
eases and their antidotes, who handles his 
men and materials economically and is 
constantly on his job and above all knows 
how to obtain information on other sub-
jects when it is needed is a clever green-
keeper. 

Course's Family Doctor. 

To suggest that there is an analogy be-
tween a greenkeeper and a family doctor 
will be ridiculed by many, but on close 
analysis it will be found that the likeness 

does exist to a very marked degree. The 
function of a family doctor is to diagnose 
his patient's ailments and apply remedies 
the specialists in various diseases have 
found through experience best for curing 
particular ailments. When it comes to a 
major operation, the family physician does 
not do it himself but recommends a sur-
geon whom he has found tO;be,the best for 

A merica's Standard 
Te e Equipment 

A Lewis Tee Ensemb le and l i a g R a c k a t 
everj ' tee Insures p layer sat isfact ion. Y o u r 
course when fu l l y ' 'Lewis" 
equipped wi l l be on a " p a r " 
w i t h the world 's finest. Excel-
lent a ppea r an ce—economca l— 
years of service. 

Lewis Tee En-
semble (a t 

Lewis R a g R a c k r i gh t ) as low 
$4.75 as $9.50 

See Your Golf Equipment Dealer 

G. B. LEWIS CO. 
D e p t . G D 6 3 3 Wa te r t own , W i s . 
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O N M V W A V T O 
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. . best hotel I know! 
Near everythin9, just 
200 feet from Broad-
way. Modern, hospit-
able, and comfortable. 
Like the Manager, 
like the rates — »2 50 
single, 13 50 double, 
for a room with bath! 
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«Sit. STREET tnd BROADWAY . NEW YORK 

£ W I L L I A M M A D L U N G , Mng. Dir. 



Keep your greens at par 

with DIWORMA 

Many a fine putt—and 
the temper of a good 
member — has been 
spoiled by the work 
of a worm. Keep your 

greens free of worms — your grass 
healthy—with Diworma. Just sprinkle 
Diworma on your greens, rake up, and 
the job is done. No washing in. No rins-
ing. And n o burned grass or dead worms 
to attract ants. 

Write for trial offer on Diworma and other 
Dolge products for use in clubhouses and on 
golf courses: BAN, the sudless cleaner for 
ball washers; NOMOLE, the modern way 
of killing moles; Dolge WEED KILLER; 
and ALTA-CO, for athlete's foot and general 
disinfection. 

T H E C . B . D O L G E C O . 
W E S T P O R T , C O N N E C T I C U T 

that particular branch. When the opera-
lion is over, the family doctor nurses the 
patient back to health. If an analysis of 
blood, excreta or urine has to be made, 
even though the doctor has the experience 
and ability to make them, he generally 
sends them to a laboratory to have them 
made, so that his time will be free to at-
tend his patients. 

The family doctor who does not keep 
himself well informed on the latest dis-
coveries through attending lectures and 
conferences and reading the various medi-
cal journals is not only stunting his own 
mental growth, but is depriving his pa-
tients of a service they have a right to de-
mand. 

The greenkeeper is truly the family doc-
tor of the golf course. He analyzes its ail-
ments and attends to its wants. If a 
major operation such as the installation 
of a fairway watering system is contem-
plated, he knows the engineer who has 
been successful and recommends him. 
When the lines are back filled, he nurses 
the wounded sod back to health. 

If he wants to have specific information 
on some new disease, he has at his dis-
posal all the research work that has been 
made not only in Washington, but at New 
Brunswick, and other places where he can 
make full use of it. If he wants to check 
his own analysis or is too busy to make 
them he can use the services at various 
establishments. One only has to read of 
the hundreds of thousands of yellow fever 
victims before medical research showed 
that the fever was caused by a mosquito, 
to realize what work of this kind really 
means. The experiments and research 
work at New Brunswick are just as vital 
to greenkeeping as the Rockefeller Insti-
tute is to medicine. Every club in Jersey 
should support the service which the ex-
periment station is offering, the funds of 
which help to provide for its continuance. 
I know that I am expressing the senti-
ments of each and every member of our 
organization in congratulating the faculty 
in charge of this work. 

Like any other business enterprise, in-
terest and taxes are heavy burdens to 
golf clubs. This together with the shrink-
age of memberships and income make it 
well nigh unbearable. Time is needed to 
adjust club finances. In the meantime 
strict budget control must be enforced. 
The satisfaction of adhering to intensely 
business-like arrangements cannot be over-
estimated, more especially after a period 

Toro Trojan Fairway Mowers 
The 1933 High-Speed Model will 

do a good clean job of cutting grass 

at operating speeds up to 9 miles an 

hour. The Toro 30-inch Super 
Mower for speeds up to 6 miles an 

hour. Toro Trojan Mowers are 

sturdy, light-running, built up to the 

highest mechanical standards . . . 

America's finest. Write for catalog. 

Toro Manufacturing Co. 
3042-3168 Snelling Avenue, 

Minneapolis, Minn. 



when the spending of money was uncon-
trolled, as happened these last few years. 

Depreciation Neglected. 
Greenkeepers who have kept any kind 

of cost data will have an advantage in 
making up their budgets. One very live 
factor is seldom included in budgets and 
that is depreciation. Depreciation occurs 
as a result of wear and tear due to active 
use, physical depreciation, neglect, inade-
quacy or obsolescence. (The time deprecia-
tion hits us most forcibly is when we turn 
in our old car). 

Ordinary wear and tear of buildings and 
equipment is largely compensated for by 
current repairs. Depreciation, however, is 
only retarded and not stopped by repairs. 
A building may be made to last for cen-
turies, but it will eventually fall into 
decay if continually used. A machine 
eventually gets to a point where it is 
cheaper to scrap it than repair it. De-
preciation must therefore be figured on 
plant and equipment. The rate of de-
preciation depends on its durability, which 
is affected by the severity of its work. 
There are several methods of reckoning 
the rate of depreciation. The money laid 
aside for depreciation is placed in a sink-
ing fund in order to replace discarded and 
worn out equipment. It is a legitimate 
charge and should be included in all bud-
gets. 

Can the present economic program be 
carried out without detriment to the golf 
courses? It can by the close cooperation 
of department heads for the common 
cause. By eliminating overlapping duties, 
and plugging leaks money can be saved. 
There might be some service the green-
keeper can render the clubhouse manager 
that would save money over the present 
system. In order to attract members and 
guests to your course, vital requirements 

such as fertilizing and seeding can be in-
cluded in any budget, however slim. The 
greenkeeper's first line of defense is good 
tools and equipment without which true 
economy is but a dream. 

Beware the Phonies. 

In times like these, chairman of green-
committees should beware of quacks and 
nostrums. People who are seeking to capi-
talize on their schemes during clubs' 
financial stringency by making very flow-
ery offers to maintain courses at ridicu-
lous figures, which might lead the chair-
men to look with suspicion on the budget 
submitted by his greenkeeper, a man who 
knows every inch of property. 

Speaking for greenkeepers in general 
and New Jersey greenkeepers in particu-
lar, it would be hard to find a finer group 
of men in any industry. They are loyal 
and devoted servants to their clubs. When 
the members of New Jersey Greenkeepers' 
organization meet in a body, as they do 
each month, they represent a combined 
experience of over 500 greenkeeping years, 
which they give wholeheartedly to the 
cause. 

D O X Y , New York movie showman, has 50 
sets of golf clubs. Jim Blose, Ohi© 

left-hander, has 30 sets. A Kansas City 
(Mo.) golf nut bought 25 sets from ene 
manufacturer for his personal use during 
1981. When he scored poorly he gave his 
clubs to his caddie. Other manufacturers 
are wondering how they can work up cus-
tomers to such a temper. 

^ A S H P R I Z E S for approaching scores are 
given by the golf department of the 

Downtown A. C. With 18 shots a score of 
60 wins $1, 50 wins $2, and 40, $3. 

There 's always a demand for a product t h a t s tands out above 
all others in performance of duty . 

D / \ V R D COMPOST 
r l U T H i v M I X E R S 

are proving this to hundreds of greenskeepers in these days of 
rigid and exacting maintenance , by 

saving time, labor and material. 
Write for booklet Royer Foundry & Machine Co. Sold thru leading Golf 

describing four models 158 P r i n g ' e S t . ( K i n g s t o n S t a t i o n ) W i i k e a - B a r r e , P a . Equipment dealers 
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IF I WERE A P R O -
Here's What I'd Do 

Says 

A VETERAN 

CLUB OFFICIAL 

SINCE NONE of us are butchers, bakers, 
or grocers we find it necessary to GO 
OUT after our business instead of wait-

ing idly for customers to COME IN, so I say 
if I were a golf pro, I would see the advis-
ability of SELLING myself to the member-
ship in such a manner that the members 
would never buy their golf supplies else-
where because they would be friends of 
mine and I would have done sufficient fa-
vors for them that they would not think 
of buying from stores or at cut rates. 

I would make a practice of playing nine 
holes every morning with a twosome or 
threesome or even a single simply to check 
up on their games and help them to cor-
rect their faults, and I would do the same 
stunt every afternoon until I had played 
with every member of the club, had given 
TIPS on what was wrong with their swings 
and showed how they could reduce their 
scores. This would not only be a gratis 
service, but I would have them under-
stand that they were favoring me by per-
mitting me to play with them; and you 
know this is really the truth when you 
realize they are my employers and my 
bread and butter. 

• * * 

I F I WERE a pro I would try to somehow 
• earn the money the club is paying me 
by helping the manager, (providing he was 
my superior, insofar as the directorate de-
creed), and insist kindly upon doing my 
share to make the club more attractive, for 
its members. I would not charge for my 
services to members unless they requested 
instruction from me, and I would attempt 
to play with each and every member at 
least once every year to help him improve 
his game. Instead of attempting to high-
pressure him into buying new clubs, I 
would suggest re-shafting some, replacing 

The writer of these notes Is prominent in 

golf as an official of several well-known 
clubs during his long connection with the 
game. 

H e has intimate and extensive acquaint-
ance with professionals and their opera-
tions and has been responsible for getting 
many of them their jobs. 

There may be some argument about 
several of his ideas, but all of them are 
worth studying by the pro who is planning 
to do more valuable work in 1933 than he 
ever did before. 

others, and conscientiously try to save 
money for him while earning money for 
myself. 

* * * ' 

IF I WERE our pro, I would not only 
work for the good will of our present di-

rectors and try to please them, but I would 
work as hard as I could to please all the 
members. Especially would I try to please 
the women of the club without being fresh 
or familiar. I would always make it a 
point to go out of my way to make them 
think a lot of me as a professional who 
wanted them to play» better, golf and not 
to work so hard while playing the game. 

* * * 

| F I WERE the pro at our club I would 
try to earn the $3,000 I get guaranteed 

from the club by figuring I owe each mem-
ber ten dollars each year and paying it 
back to him in lessons, or in part by see-
ing that the course maintenance cost is 
reduced by this amount because of my 
co-operation with the greenkeeper. 

j * * * 

I F I WERE a pro I know I could increase 
the interest of our members by just try-

ing to be human and taking a friendly in-
terest in each member's game instead of 
trying to sell him something everytime he 


