
The Unbeatable Combination 

T H E N E W L A W N T R A C T O R A N D C O N V E R T I B L E M U L T I G A N G C U T S A 1 6 F T . S W A T H 

. . a n a c r e e v e r y f o u r m i n u t e s — t h a t ' s 1 9 3 3 o p e r a t i n g e c o n o m y ! 

Here's a "budget-beating" team for 1933 that challenges all former 
records for fairway maintenance. Both tractor and m o w i n g equip' 
ment represent the most advanced developments in fairway m o w i n g 
machinery. Improvements in design and engineering that give added 
cutting mileage, greater flexibility and ease of control. 

THE Worthington patented lawn tractor 
is equipped with the new Ford Model 
B engine and enclosed double reduc-

tion worm fcears of our own construction. 
There are no exposed parts, and it is noise-
less in operation. It is the lightest, the 
quickest, the most flexible and the most 
economical tractor ever employed on this 
service. The Worthington tractor can be 
furnished with pneumatic rubber tire air-
wheels. 

W r i t e f o r l a t e s t 

The Worthington fairway cutting unit has 
finger adjustments of the bed knife steel. N o 
tools of any kind required. Patented inde-
structible "V" fly knife reel prolongs the life 
of Worthington units. Riveted demount-
able steel rims with ground wheel calks give 
Worthington units perfect traction for fair-
way and rough mowing. 

WORTHINGTON MOWER CO. 
STROUDSBURG, PENNA. 

r e d u c e d p r i c e l i s t . 

W O R T H I N G T O N 
T H E L A R G E S T M A N U F A C T U R E R S O F G A N G M O W E R S I N T H E W O R L D 

N E W Y O R K 
4215 C h r y s l e r B u i l d i n g 

C H I C A G O 
517 So. L a f l i n St. 

SEATTLE 
Ivan W . L e t 

70? Fourth A v a . 
DENVER 

Burnita Machtnary C o . 

P H I L A D E L P H I A 
25 W . H o r t t e r St. 

( M t . A i r y ) 
R O C H E S T E R N . Y. 

H a v e r s t i c k & C o . 
U T I C A , N . Y. 

R o b a r t i H d w a . C o . 

O 

I N I 

S 

B O S T O N 
O n e Sta te S t ree t 

C L E V E L A N D 
H i p p o d r o m e B u i l d i n g 

W A S H I N G T O N , D . C . 
¿900 W i s c o n s i n A v a . 

( B a t h a s d a ) 

J A C K S O N V I L L E 
S. E. G o l f C o u r s e S u p p l y 

LOS A N G E L E S 
2341 W a s h i n g t o n St. 

S A N F R A N C I S C O 
H . V. C a r t e r C o . 

52 Beala S t . 
N E W O R L E A N S 

Sou the rn Spec ia l t y Salas C o . 

W O R T H I N G T O N 
C O N V E R T I B L E M U L T I G A N G 

W O R T H I N G T O N 
L A W N T R A C T O R 



Lewis Tee Equipment 
fills an important place 

in American Golf 
Now is the thne to fu l ly e q u i p your 
course w i th L e w i s Tee E q u i p m e n t . It 
is no longer necessary to look beyond 
" L e w i s " for all e s sent ia l T e e Equip-
ment . See your golf e q u i p m e n t dealer 
— h e k n o w s why there are m o r e L e w i s 
W a s h e r s and Lewis Tee E q u i p m e n t in 
use than all other makes c o m b i n e d . 

I l lus trated below is the L e w i s Bag 
Rack. Leading Clubs e v e r y w h e r e have 
found t h i s t o be of great c o n v e n i e n c e 
to the ir m e m b e r s , as well a s "keep ing 
up a p p e a r a n c e s " around the 
tee. Pr ice $4.75 

Tee Data Plate 

$ J 5 0 

Each 

LEWIS Tee Ensemble 
as low as $ 9 5 0 

Washer 
Tee Stake 
Towel 
Towel Ring 
Waste Container 
Tee Data Plate 

Tee E n s e m b l e — L o t s 1 to 10, 
$10 each 

Tee E n s e m b l e — L o t s 11 to 20, 
$9.50 each 

Items can be purchased separately . 
See Your Golf Equipment Dealer 

G. B. LEWIS CO. 
D e p t . G D 4 3 3 W a t e r t o w n , W i s . 

s . 

¿ i 

Watered Fairways 
hold members and at tract 
new ones. 
To jet new members—and to hold the ones 
you have today—water your fairways! The 
wisdom of this move has been proved dozens 
of times in the past few years. 

Investigate the exclusive advantages of 
BUCKNER golf course equipment and you 
will quickly see why 98% of all hoseless fair-
way irrigation installations are BUCKNER 
Systems. 

• Positive slow speed control with 
even distribution. • No gears or 
delicate parts — reliable, economic 
service over a long period of years. 
• Greater areas covered—minimum 
of outlets necessary. 

Take advantage of BUCKNER'S broad ex-
perience to insure maximum irrigation results 
and lowest operating cost. 

Sprinklers for every condition of golf course 
water supply and pressure. 

Write for full information. No obligation 

B U C K N E R M A N U F A C T U R I N G C O . . 

F r e s n o , C a l i f . 
Eastern Sales Office and Wareroom • 

33 W. 60th Street , N e w York, N. Y. 
E a ® t e r n Eng ineer ing Representat ive : 

Mi l ler Engineer ing Co., Bays ide , L. I . , N. Y. 
_ T _ Factory Representa t ive : 
P. L. Baldock, 2240 Cas i tas St.. Pasadena, Calif 

B U C K N E R 



P O W E R F U L — S M O O T H — E C O N O M I C A L O P E R A T I O N 
Internal Hardened Alloy steel gears mounted on Hyat t and Timken 
bearings running in bath of oil makes the BLACK H A W K tractor the 
outstanding tractor of today regardless of price. Sold by leading dis-
tributors everywhere—fully guaranteed—Write for complete informa-
tion. Metal wheels or airwheel balloon tires supplied. 

ARPS CORPORATION, New Holstein,Wis. 

The BLACK HAWK Ses Golf Tractor 
8 1 7 5 . 0 0 

(Backed by 23 years of tractor building experience) 

F o r d V o r ^ C h e v r o l e t 

V i t a l E l e m e n t s 
f o r g o o d g r e e n s 

# D R I C O N U R E c o n t a i n s t h e t w o m o s t i m -
p o r t a n t necess i t ies f o r m a i n t a i n i n g g o o d 
g r e e n s . P r o c e s s e d , c o n c e n t r a t e d c o w 
m a n u r e — p l u s p e a t moss h u m u s , i t f e e d s , 
i m p r o v e s p h y s i c a l c o n d i t i o n o f soi l a n d 
h e l p s t o r e t a i n m o i s t u r e c o n s t a n c y t h r o u g h 
i ts p e a t c o n t e n t . I t a l s o s u p p l i e s b a c t e r i a l 
f o o d sources . F r e e o f l i v e w e e d seeds, i t 
is f i n e l y p u l v e r i z e d , a n d n o n - p a c k i n g a n d 
e a s i l y a p p l i e d w i t h a s p r e a d e r . In a w o r d 
i t is t h e m o s t e f f i c i e n t , s a t i s f a c t o r y , a l l -
a r o u n d f e r t i l i z e r you c a n use . 

I f r i r-1 r i f " \ J ' 
I V i X n \ 
i - i — — • A l s o t h e N e w M . M J U ^ — l ^ j M o s s P e a t . 

G r o u n d 25 t i m e s f i n e r t h a n a n y p e a t moss 
i t is e s p e c i a l l y d e s i g n e d f o r i m p r o v i n g 
g r e e n s w h e n you wish t o a p p l y h u m u s f r o m 
t h e t o p . I n v e s t i g a t e . 
0 A n d d o n ' t f o r g e t our o l d s t a n d b y f o r 
b u i l d i n g e x c e p t i o n a l g r e e n s — G P M P e a t 
M o s s . 

i Prices a n d i n f o r m a t i o n 

o n r e q u e s t I f -

A T K I N S & D U R B R O W , I N C . 
G - 1 6 5 J o h n S t r e e t N e w Y o r k , N . Y . 

R o c k B o t t o m 
E c o n o m y i n 
Brown Patch Control 
C A L O - C L O R is most economical 
because it conta ins no iner t or 
fe r t i l i z ing mater ia ls , is composed 
only of inorganic mercury sal ts in 
the p ropo r t i ons or iginal ly sug-
gested by the Uni ted Sta tes Golf 
Associa t ion Green Section. 
M o s t e c o n o m i c a l b e c a u s e e a c h 100 p o u n d s 
of C A L O - C L O R c o n t a i n o v e r 81 p o u n d s of 
m e r c u r y m e t a l i n c h e m i c a l c o m b i n a t i o n . 
" T h e a c t i v e c o n s t i t u e n t of m e r c u r y f u n g i -
c i d e s i s t h e m e r c u r y c o n t a i n e d in t h e m , " s a y 
b r o w n p a t c h e x p e r t s ; t h a t i s w h y o n l y 3 
o u n c e s of C A L O - C L O R p e r 1000 s q . f t . of 
g r e e n a r e r e q u i r e d a s a c o n t r o l . 

W r i t e y o u r d e a l e r f o r o u r b u l l e t i n " B r o w n 
P a t c h C o n t r o l w i t h E c o n o m y . " 

Mallinckrodt Chemical Works, 
Saint Louis New York 

C a l o - C l o r 



T h C T o « W f - S W ^ 

The Best Sprinkler Made 

Rain Ring 
For Greens, 
Fairways, Parks, 
Sprinkling Systems 
and all Big Sprinkling Jobs 

The Model T Rain King 
Distr ibutes w a t e r evenly t h r o u g h o u t t h e circle 
w a t e r e d . Sprinkles evenly on any pressure f r o m 17 
pounds a n d up. Sprinkles circles 150 f e e t in d i a m -
e t e r a t 7 0 pounds pressure. N o ad justments . 
Simplest o f all sprinklers t o use. Beaut i fu l in a p -
p e a r a n c e a n d in every w a y the most sprinkler for 
the m o n e y . 

G o l f supply distr ibutors p lease wr i te fo r 
a t t r a c t i v e proposi t ion f o r exclusive t e r r i t o r y . 

M a d e and G u a r a n t e e d by 
C H I C A G O FLEXIBLE S H A F T C O M P A N Y 
5 5 1 5 Roosevel t R o a d C h i c a g o , U . S. A . 

43 Years Making Quality Products 
U n b r e a k a b l e t h r o u g h o u t . Brass n o n ' e a n d 
b a r r e ' . P a t e n t e d R a i n K i n g p h o s p h o r - b r o n z e , 
f r e e - f r o m - p r e s s u r e b e a r i n g s . O v e r s i z e r o l l e r 
b a s e . E f f i c i e n t o n a n y p ressure . 

Ask About This Better, Lower Cost Rain King Quick 
Coupling Valve. More Efficient—Lower in Cost 

D e t a c h a b l e 
c o u p l i n g m e m -
b e r q u i c k l y 
f i t t e d t o h o s e 
o r s p r i n k l e r . 

H a s p a t e n t e d , pressure less , 
q u i c k c o u p l i n g f e a t u r e . 
Q u i c k l y c o n n e c t e d t o h o s e , 
p i p e l i n e or s p r i n k l e r . 
P o s i t i v e l y f o o l - p r o o f , l e a k -
p r o o f , w e a r - p r o o f . A l l 
b r o n z e a n d u n b r e a k a b l e . 
A t t r a c t i v e l y p r i c e d . W r i t e 
f o r f u l l d e t a i l s . 

Eas i ly i n s t a l l e d o n p i p e 
l i n e , f lush w i t h s u r f a c e o f 
t h e g r o u n d sa fe f r o m d a m -
a g e f r o m a n y u p k e e p o p e r -
a t i o n . 



Every th ing a Gol f C o u r s e Needs ! 
J . O l i v e r Johnson, Inc. , o f fer you the w i d e s t select ion o f go l f course supplies 
a n d e q u i p m e n t you c a n f ind a n y w h e r e . C o m e t o us f o r he lp in solving any 
p r o b l e m in grounds or greens c a r e — w e ' r e e q u i p p e d t o assist you, w e ' r e g l a d 
t o d o so. This is t h e y e a r t o fix up th ings! 

G R A S S S E E D F E R T I L I Z E R S 
Q u a l i t y h i g h — p r i c e s l o w B a g lots , t o n l o t s , c a r lo ts 

K e n t u c k y B l u e G r a s s S w i f t ' s S p e c i a l G o l f 
R e d e a n e d R e d T o p M i l o r g a n i t e 
C h e w i n g s F e s c u e A m m o n i u m S u l p h a t e 
P o a T r i v i a l i s N i t r a t e o f S o d a 
S e a s i d e B e n t S u p e r p h o s p h a t e 

E Q U I P M E N T I N S E C T I C I D E S 
S e l e c t e d f r o m e x p e r i e n c e E r a d i c a t o r s f o r a n y pes t 

f o r e f f i c i e n c y S e m e s a n 
T r a c t o r s N u g r e e n 
M o w e r s A r s e n a t e o f L e a d 
S e e d e r s C a l o C l o r 
D i s c e r s C a l o g r e e n 
C u t t e r s C a l o m e l 
F l a g s C o r r o s i v e S u b l i m a t e 
Po les R e d A r r o w S p r a y s 
C u p s , e t c . D l w o r m a 

S e n d f o r t h e J . O l i v e r J o h n s o n C a t a l o g u e — t h e g u i d e t o e c o n o m i c a l p u r c h a s e s . 

J. O L I V E R J O H N S O N , I N C . 
W o r l d ' s L a r g e s t G o l f C o u r s e E q u i p m e n t H o u s e 

9 4 0 - 9 6 0 W . H u r o n S t . , C h i c a g o , I I I . P h o n e M o n r o e 6 5 8 0 

The Neu? 
PEERLESS, J R . 

Mower Sharpener 

A high-grade Mower Sharpener of ample size 
and capaci ty at a very low price. Grinds all 
m a k e s of power mowers and tractor units with 
blades up to 36 Inches wide, as well as putting 
green and hand lawnmowers. without remov-
ing whee l s or reel knives. Grinds reel knives 
with proper clearance or bevel and to fit 
s traight blade even If latter Is bent or sprung. 
N e w automat ic weight feed—very f i s t and ac-
curate. Equipped with Reeonditioner for 
"lapping In" with emery paste: Attachment 
Bar for grinding badly worn straight blades, 
and Special Grinding Wheel for grass and 
hedge shears, sickles, scythes , etc. Direct-
drive 1/3 H. P. Wpstinghouse motor or with 
t ight and loose pulleys for belt drive. Write 
for descript ive folder and price. 

T H E F A T E - R O O T - H E A T H COMPANY 
233-269 Bell St. Plymouth, Ohio 

T T o r o ^ 
Rotary Sprinkler 
Highly efficient for putting greens 

and large lawns, especially with low 
pressure. Breaks up water complete ly 
and assures uniform coverage. Adjust-
able for circular spread from 20 to 70 
feet diameter. High grade construction 
throughout. Write for Toro catalog. 

Toro Manufactur ing Co. 
3042-3168 Snelling Ave., Minneapolis, Minn. 



E C O N O M I C A L F A I R W A Y S 

T H E I D E A L T R A N S - P U L L W E I G H S L E S S — 
H A N D L E S F A S T E R — T o Do Smoother Work 
—and More W ork Per Day 

^ ^ ^ With the Ideal Trans-Pull Fairway Mower, any 
combination of 3, 5, 7 or 9 cutting units is handled with 
pase, speed and accuracy» 
The Trans-Pull 3-gang cuts 7 ft. , the 5-gang cuts 11 ft. 
6 in., the 7-gang cuts 16 ft., the 9-gang cuts 2 0 ft. 6 in. 
Famous 7-blade Bulldog cutting units are hung flexibly 
from the frame—to cut efficiently into ho l lows—to cut 
smoothly over ridges. 
Entire frame is flexible—providing the smoothest cutting 
on even the most rolling fairway. For all kinds of 
turf—blue grass, fescue, bent or bermuda. 
Units lift for roads or rough. They unhook for narrow 
roads and bridges. The Trans-Pull crosses any bridge 
wide enough for a tractor. 
First economy—the low cost. Second economy—the big 
capacity; outworks any other mower. Third economy— 
the long l i fe which Ideal builds into every mower they 
ever produced. 

T E S T T H E T R A N S - P U L L 

P O W E R L A W N M O W E R C O M P A N Y 
446 K a l a m a z o o S t r e e t . . . . L a n s i n g , M i c h i g a n 

237 Lafayet te Street, D r a l r n an«! Service Stations 161 Vester Street, 
>'ew York City in All Principal Cities. Fermla le (Detroit) , Mich. 

SMOOTH GREENS 
AT 35% TO 50% 
SAVING 

Light, sturdy, 
fast and dependable —• the 
Ideal Power Greensmower 
assures S A F E cutting on 
finest greens. Impossible to 
scuff, burn, tear or injure 
most del icate turf with this 
nimble mower. 
Patented clutch control. 
Quiet 4-cycle m o t e . Throt-
tle control. Power for heav-
iest cutt ing. Pneumat ic -
tired carrier. Brush at tach-
ment. 

IDEAL 



BROWN PATCH 

4-

W I T H BARBAK 

BARBAR 5 - l b . 2 5 - l b . 1 0 0 - l b . 3 0 0 - l b . 
2 I I $ 8 . 0 0 3 0 . 0 0 I 15 .00 3 3 0 . 0 0 

X X $ l 1.75 4 6 . 2 5 1 8 0 . 0 0 5 2 5 . 0 0 

2 1 1 
TWO ELEVEN 
um wmi« the sou 
«util ity i s l o w 

XX 
D O U B L E X X 

USE WITH « EA L A N C E D 

F E R T I L I Z E R M O G I A » 

B a r b a k m a y b e a p p l i e d as o f t e n as 
c i r c u m s t a n c e s r e q u i r e w i t h o u t 
d a n g e r o f s h o c k i n g , b u r n i n g o r d is -
c o l o r i n g t h e t u r f . 

Th is e f f e c t i v e d i s i n f e c t a n t l eaves 
t h e t u r f in e x c e l l e n t c o n d i t i o n f o r 
r e c o v e r y . 

O d o r l e s s . Easi ly a p p l i e d , e i t h e r w e t 
o r d r y . 

• 

U S E B A R B A K F R E E L Y — 
Y O U C A N A F F O R D T O 

A T THESE L O W PRICES 

A M E R I C A N C Y A N A M I D A N D C H E M I C A L C O R P . 
535 Fifth Avenue New York Ci ty 

T U R F DISINFECTANT 

T H E M O S T F A M O U S O F 
G O L F C O U R S E S P R I N K L E R S 
Now Priced for 1933 Budgets 

ntuLs 

L A R K 
and with all the outstanding 
LARK qualities — 

EASY TO ADJUST. 
Large nozzle quickly 
set high or low, to 
right or left by sim-
ply turning thumb 
screw as shown below. 

Made of ever las t ing brass, 
mounted on iron roller for 
ease in moving. Eas i ly covers 
area 100 ft. in diameter. 
Spreads water e v e n l y and 
gent ly . "Better Than Rain." 
It 's the same famous , pre-
cis ion-made L A R K Sprinkler, 
but at a new low price. N o w 
only $12.50 prepaid. 

~AsiT~ahout the TEE Sprinkler at $7.50 
L . R . N E L S O N M F G . C O . 
1 7 2 6 S. W A S H I N G T O N P E O R I A , I L L . 

Kentucky Bluegrass 
NOW Round Out Your Program 

for Improved FAIRWAYS 
at Minimum Costs. 

Kentucky Bluegrass is now so Low 
in Price it can be used with Utmost 
Economy on all golf courses. Fore-
sighted golf managements are taking 
advantage of 

LOWEST P R I C E S 
IN THIRTY YEARS 

to use heavy percentages of Ken-
tucky Bluegrass on Fairways and 
Club House Lawns. The quality was 
never better. For full information 
and prices write direct to 

Seed Division 
FARMERS' NATIONAL GRAIN 

CORPORATION 
National Sales Agents for Kentucky 

Bluegrass Producers 

Fisher Building Chicago, III. 



Replace Old Equipment w i t h 
Modern Toro Machines 

York Downs Golf & Country Club. Toronto 
W. D. Chinery, Superintendent 

TORO TRACTORS and Trojan mowers are preferred by competent Superin-
tendents because they are built specifically for golf courses and are not 

made over automobiles or revamped farm implements. 
In these days of stringent budgets you cannot afford to pay out good money 

for upkeep and high operating cost on antiquated, worn-out equipment or to 
gamble with inefficient machinery built for some other purpose and "adapted" 
for golf courses. 

What you need is speedy, powerful, and reliable machinery that will perform 
every day under good or bad conditions. 

Toro Master Tractors and Trojan fairway mowers will do that for you and 
prove the most satisfactory investment you ever made. 

The 1933 catalog is ready. Write for it. 

TORO M A N U F A C T U R I N G CO. 
3042-3168 Snell ing Ave . , Minneapol is , Minn. 



Roseman 
Standard 5 - G a n g M o w e r 
R e d u c e d " 1 5 5 ! 

NOT a single Roseman 
Feature eliminated! In 

fact, quality has been im-
proved! Here is an opportu-
nity for your Club to obtain 
genuine Roseman Mowers at 
low cost. 

For years Roseman has 
manufac tured high quali ty 
mowers . They are famous for 
s turdy design and their exclu-
sive roller drive and turf-build-

m g features. Al though 
Roseman prices are usually 

higher than other mowers , 
they outlast by years all other 
mowers. The result is always 
a saving to the user in total 
mowing costs over a few 
years ' t ime. 

The new low prices were 
effective beginning February 1. 

Wr i t e today for complete 
details. 

F E A T U R E S O F R O S E M A N D E S I G N 
Alemite Forced Feed Lubricator!. 
Timken Tapered Roller Bearings on Cutter. 
Hyatt British Tank Roller Bearings on Rear Axle. 
GUARANTEED Non-Breakable Malleable Side Frames. 

Gear Cover, Bed Knife Shoes, and Caster Wheel Forks. 
Drop Forged Machine Cut Gears. 
LIGHT ROLLER DRIVE, for better Traction and Turf 

Development. 
Eliminates separate Rolling, and Produces Dense Turf 

Growth, Healthier Root Development, Prevents Scalping. 
Eliminates Cuppy Lies, Seals Heat Crevices, Retains Mois-
ture in Soil. 
(Our fetenti give ut the exclusive right to all fanning of Roller 

Type Mowers) 

R O S E M A N T R A C T O R M O W E R C O . 
809 Davit St., 11 W. 42nd St., 
Evanston, 111. New York, N. Y. 

Approximately 98% 
of all Putting Greens are cut 
by Roller Type Mowers, because 
they improve turf growth and 
Putting surface. T h e y a l s o 
eliminate separate rolling. The in-
vention of Roseman Mowers gives 
your fairways the same turf-build-
ing benefits at no extra cost. 

R o s e m a n O mowers ! 



G o ^ J o m 
Business Ä Journal of Golf 

REO. U. Ö. PATENT OFFICE 

Vol. 7 APRIL, 1933 No. 4 

A r e K i d s A n s w e r t o T o d a y ' s 
G r i e f , T o m o r r o w ' s H o p e in G o l f ? 

By HERB G R A F F I S 

AC T I V I T Y OF pros in winter golf 

teaching at schools and the way the 
high school and college kids are go-

ing for these golf lessons is beginning to 
take on a hefty significance to all who 
are interested in the growth of golf. Not 
the least of those interested are the man-
ufacturers of clubs and balls who have 
been considering for the past few years 
the urgent necessity of market develop-
ment and protection but who have been 
unable to agree on any plan. One reason 
the manufacturers haven't been able to 
give much serious, special thought to the 
youngster's market lately is because the 
club factory bosses all have their schoon-
ers of woe overflowing with undigested 
surpluses of golf clubs. 

How to get rid of the surplus clubs 
frozen in inventories from 1931 and 1932 
is going to be one terrible problem unless 
something is added to the cut-price appeal 
that played a lone and unsuccessful hand 
last year. Right now players can get 
some of the best clubs ever made of the 
orthodox 1931 and 1932 heads at prices 
that are murderous to the manufacturer, 
who has to turn this merchandise into 
cash because he is getting no dough from 
the banks these days. Added to the usual 
reasons for enforced liquidation is a vol-
ume of merchandise returned by pros last 
years too late to be resold. This prac-
tice will continue to backfire on all the 

pros until the boys learn that an order is 
an order. 

But there is no use holding a post-mor-
tem on the frozen inventories. What has 
to be done is to move them and the sug-
gestion of liquidation pool arrangement 
between leading manufacturers in the 
field has been advanced. 

Youngsters Are Big Outlet 
The basic idea of this liquidation is to 

employ pro cooperation in selling the 5,-
300,000 high school and college students 
clubs at liquidation prices, thus combin-
ing conversion of this merchandise into 
cash and the vital job of cultivating the 
junior market. Foresighted emphasis on 
this junior market has proved to be a 
great thing for tennis. Baseball with its 
American Legion junior championships is 
doing a valiant job of keeping going with 
the kids. Golf has depended on the cad-
dying factor and on pro instruction at 
schools to do a thoroughly unorganized job 
of market development and preservation. 

The first hunch on a pooling arrange-
ment came from a New York advertising 
man, H. Von H. Proskey, who suggested 
a pooling arrangement for new merchan-
dise last fall during a discussion with a 
GOLFDOM representative. Such an ar-
rangement on new stuff wouldn't work, in 
our opinion, because of the influx of new 
ideas in club design that now govern iron 
club merchandising especially. There is 



the briskest sort of competition among the 
leading manufacturers; competition that 
has permitted some costly evils to dig 
into the business. For that reason the 
pros never need to spend precious hours 
worrying about co-operative buying—the 
manufacturers ' big trouble has been 
brought about by giving too much away. 

Now, with the bitter lessons of the last 
two years of lone-wolfing, there is every 
evidence that the manufacturers are 
working together because of the compul-
sion of nature 's first law—self-preserva-
tion—and because of a sincere determina-
tion to benefit the game and the pros who 
have been responsible for the game's ad-
vance. 

With the students' market crying for 
attention that has been given it only by 
the pros and by enlightened, foresighted 
educators who want to see the students 
well grounded in a game tha t will be a 
pleasure to them all through life, the 
manufacturers keenly appreciate that this 
market offers them a dual opportunity. 
The sale of frozen merchandise is the 
most urgent necessity, but right after it 
comes the need for getting the youngsters 
won for golf. 

Parents Will Buy for Kids 
You might say that the major market is 

among the adults who have obsolete clubs 
that might be traded in and passed along 
to the youngsters because the youngsters 
haven't the money to go for new clubs. 
Well, the advertising psychologists have 
doped out this parental yen as one of the 
strongest of sales-impelling forces. Pros 
who have plenty of close-up on the kid 
market will tell you that a parent will 
buy a new set of moderate priced clubs 
much quicker for his offspring than he 
will for himself. 

The golf-playing parent, when he wants 
new clubs these days, wants some of the 
1933 models and that isn't going to solve 
the problem of liquidating the surplus 
stocks of obsolete models. The surplus 
stocks have to go to the youngsters and 
if anyone can figure out another answer 
af te r last year's experience of trying to 
peddle on cut-prices, they are entitled to 
the plush-faced putter. 

One place where some of the older 
heads may be kidding themselves sadly is 
about the capacity of, the kid market to 
absorb the surplus. Take almost any 
youngster these days and you will see 

that when he wants anything real strong-
ly he will get the money to pay for i t ; 
frequently earning it by ingenious methods 
that would solve the nation's unemploy-
ment problem. It 's not the same set-up 
that used to prevail when the older gen-
eration was working its way from plow-
boy to president at 50 cents a week. The 
average year's caddie bill of $30,000,000 
ought to be the tip-off to that. 

Twenty Sales at One School 
Today the thing that should smart up 

the manufacturing end of the field to the 
fact that this student market is worth 
some concentrated, studied effort, is the 
experience of the pros. I know one good, 
steady pro, who is no brilliant business 
genius but just a straight down-the-middle 
guy, who is teaching a class of 150 pupils 
at a midwestern high school during the 
winter. Already he has 20 sets of fairly 
expensive clubs sold to these kids and 
the minute such a liquidating pool as is 
suggested acquaints this fellow with the 
fact that he can get some mighty good 
6-club sets of obsolete irons to retail for 
around $20 that pro will knock off kid 
business to the extent that will make the 
manufacturers bust out in the first good 
hearty laugh they have had since they 
were compelled to go into throat-slitting 
price concessions and consignment deals 
in order to liquidate. 

With our usual charming confession of 
humility GOLFDOM does not presume to 
try to run any one else's business, least of 
all our advertisers'. We have, oh, so many 
problems in trying to run our own affairs 
of GOLFDOM and Golfing. But it does 
seem that we could, in due shyness, sug-
gest that this mat ter of liquidation and 
protection through a manufacturers ' pool 
working in conjunction with the PGA, 
calls for some earnest consideration. 

Pros with whom we have discussed the 
matter are for it because it is giving them 
a chance to get public recognition for the 
work they are doing with the kids. 
They'll make some money out of the 
deal too. 

This matter of instruction that makes 
sales is tersely brought to a focus in a re-
cent comment made by Bob MacDonald. 
Bob says that when you tell a kid that 
in five years he might become a champion 
golfer or a great lawyer or doctor, the 
five years is nothing to the kid. When 
you tell the same thing to an adult, he 
figures; "Five years? It isn't worth it." 


