
Pros Study Effcct of 10% Tax on 
Golf Goods 

PROS A N D A T H L E T I C goods manufac-
turers share bewi lderment at a number 
of phases of the recent ly e f f e c t i v e 10 

per cent tax on sporting goods. In the 
case of clubs, balls and bags the issue is 
c lear; the tax goes on and is added by the 
manufacturer to his pro sel l ing price un-
less the m a n u f a c t u r e r chooses to absorb this 
10 per cent himself . But in certa in items 
of pro shop merchandise such as sweaters, 
hats and hosiery for golf use there is con-
fusion. A committee of the athlet ic goods 
makers ' organizat ion is a t t e m p t i n g to have 
the law clarif ied. The way it s tands now, 
a sweater , for instance, if sold by a manu-
facturer or dealer to an athlet ic team and 
bearing a letter or number i d e n t i f y i n g the 
player, is athlet ic goods and subject to the 
10 per cent tax, but if a store sel ls such a 
sweater and the player or team adds the 
embel l ishment no tax is appl icable because 
the sweater is considered an a r t i c l e of or-
dinary c lothing. Rubber-soled golf shoes, 
according to the present general interpre-
tation of the tax regulations, are not taxa-
ble but 10 per cent must be paid on spiked 
golf footwear. 

Some of the profess ionals ordered 
heavi ly just prior to the date on which 
the tax became effective, but the usual pro-
cedure of the fe l lows was to do the worry-
ing about disposing of stocks then held in 
the shop. One of the complicat ions that 
now bothers the pros is that of a d d i n g the 
tax to merchandise purchased a f t e r the 
tax deadline and omitt ing it f rom t h t 
goods bought earl ier. It not only is con-
fus ing to the customer but cal ls for close 
attention to stock records. 

50-50 in Effect on Pros. 
There is one aspect of the new tax ar 

rangement that decidedly benefits the pro, 
according to an authority connected with 
the golf club manufacturers association. 
Due to the necessity of the sport ing goods 
dealer preserv ing his none-too-long margin 
of profit the 10 per cent tax is pyramided 
on merchandise . The way that t h i s w o r k s 
out on the usual jobber and dealer dis-
counts is to m a k e a golf c lub that former-
ly listed at $10 now call for a store retail 

se l l ing price of $11. On the other hand 
the pro whose gross margin , for i l lustra-
t ive easy figuring, m a y be taken as 40 per 
cent on some of the c lubs he handles, can 
m a i n t a i n his former spread on a $10 l ist 
price club by se l l ing it for $10.60 with the 
tax included. 

Therefore , says G O L F D O M ' s i n f o r m a n t , 
the pros' position as distr ibutors of first 
c lass golf goods w h o wi l l be able to 
w e a t h e r the storm, has been strengthened. 

T h e 10 per cent tax is going to be a posi-
t ive factor in the continued betterment of 
pro credi t for which the PGA has been 
s trenuously s t r i v i n g for several years past. 
T h i s tax must be paid by the m a n u f a c t u r e r 
monthly . Consequently the m a n u f a c t u r e r 
is not going to take a chance on h a v i n g 
to pay out promptly 10 per cent in cash 
that is not too readi ly avai lable and then 
w a i t i n g for his money from the pro or 
dealer. Accepting this delay would mean 
a demand for addit ional financing difficult 
to obtain. 

Undoubtedly, in a number of instances, 
this ever present 10 per cent is going to be 
a s trong control over the operations of manu-
fac turers ' credit and sales departments. It 
wi l l be impartial in i ts effect as some of 
the hit-and-run dealers whose credit is 
none too good wil l be made to lay it on the 
line instead of j o y f u l l y being furnished 
w i t h merchandise by m a n u f a c t u r e r s w h o 
are compelled to turn their inventories in-
to w h a t e v e r amount of cash they can get. 

Makes Orders Stick. 
Sti l l another effect of the 10 per cent tax, 

a c c o r d i n g to k n o w i n g pros and manufac-
turers , wi l l be to impress on some of the 
pros t h a t a purchase order is intended to 
be a firm commitment to retain for resale 
w h a t e v e r merchandise is ordered. B y come 
pros the idea is entertained that golf goods 
is ordered by them on a consignment basis 
— i f t h e y don't sell it by the end of the 
season they can turn it back to the manu-
facturer and be credited wi th the purchase 
pri^e. Natura l ly this idea is held by men 
w h o h a v e the least acquaintance wi th busi-
ness methods and as the m a n u f a c t u r e r 
would sooner get his goods batk than be 



out the entire money involved, the re-
turned goods evil has grown to costly di-
mensions. When a pro returns any goods 
he ordered before June 21, it simply means 
he is throwing away 10 per cent of the 
money he might have made on the sale of 
the returned merchandise as the returned 
goods will have to be replaced by some-
thing else added to the pro-shop stock. 
Then, too, the manufacturer is not going 
to be any too eager to sell a pro, pay 10 
per cent to the government and then have 
to pay 10 per cent out of the manufactur-
er's own pocket when the merchandise is 
returned by the pro. The government does 
not kick back with the tax for an order is 
an order in the eyes of the government, 
as in the eyes of business men generally. 

A Sales Opportunity. 

One of the unfortunate things about the 
10 per cent tax is that many of the golf 
players don't realize the tax now is effec-
tive, despite the vast amount of newspaper 
space devoted to the congressional battle 
on the tax and eventual passage of the 
tax bill. This has led to some misunder-
standing of the pro's position. 

A GOLFDOM correspondent observed a 
clever method of handling the situation 
in a New York pro shop. The alert pro 
had made a number of hand-lettered signs 
reading to the effect, "I bought this before 
the 10 per cent tax went on. You save the 
tax and get a great bargain." He display-
ed these signs on goods he had purchased 
prior to the tax law becoming operative. 
Evidence of quickening sales and clearing 
out stock was noted promptly, said this 
professional. 

Time to Study Ways of Increasing 
Lessons 

O N E OF the solid citizens in Detroit 
PGA ranks recently handed a GOLF-

DOM correspondent a line that might be 
worth consideration by some of the other 
fel lows. He said: 

"Study your members before you go wild 
on the price-cutting business. There are 
still plenty of them that expect something 
better at the pro shop and suspect they 
are getting the-usual store stuff when the 
pro cuts low, narrow and tough. T h e 
laugh to me is that a lot of the boys are 
panic-stricken about cutting club prices 
but keep the lesson prices up. 

" W h a t I have done is cut the price of 
my lessons about % and have made the 
lessons shorter, but I get a lot more of 
them. My lesson income this year is big-
ger than it ever has been. 

"I also cut the club cleaning charges. 
Both the lessons and club cleaning charges 
were cut without the club making the sug-
gestion. I now have 60 more bags in the 
rack than I had last year and my net on 
club cleaning will be higher than in 1931. 
I see to it that my boy cleans the clubs 
too. The jobs that are done in cleaning 
some of the woods in pro shops I have 
seen are sure signs that some of the fel-
lows are getting careless about club clean-
ing. One thing that has made these cuts 
bring me a volume that has more than 
made up for the reduced prices is the 
women in golf today. They are natural 
bargain hunters and when you can tell 
them you have reduced prices, they buy. 

I B o t t o r I i o c k o r I t o o m I I m i -
n e r * a n d P o r r h R u g s for 
( i o l i a n d C o u n t r y f l u b s 

Send for sample and the surprisingly low price 
list! Members will he delighted with SOFTRF.D. 
S O L D T H R O U G H L E A D I N G G O L F C L U B 

S U P P L Y H O U S K S 
Southern Distributors Wanted 

A M S T E R D A M T E X T I L E S 
A m s t e r d a m , N. Y. 

QUICKER SALES—BIG REPEAT BUSINESS 
For smarter looking and longer lasting clubs, 
have them equipped with Pyratone Sheath. 
Pyratone Sheath is the only finish Guaranteed 
for life. Leading Club Manufacturers Can 
Supply You. 

PYRATONE PRODUCTS CORPORATION 
1457-67 W. Austin Ave. Chicago, III. 



With Pores Open Smart Pros 
Plan Winter Golf 

/ / % Y / h e n t h e p r 0 S are going to 
start making some real money," 
said the gentleman out of bounds, 

"is when they solve the problem of their 
winter season. You know how few jobs 
there are down south and on the West 
Coast, and you know that isn't the answer. 
You can get some of these pros active in 
high school teaching during the fall and 
winter, but in some states even that won't 
work as board of education rules knock 
out the pros. 

"The one thing that seems to be the way 
out of the present fiscal plight is lengthen-
ing the season. You wil l note in the East-
ern papers quite a few scores of the 'snow 
birds' league. These are the fel lows who 
keep at the game all winter long. But out-
side of the New York and Philadelphia 
districts there is practically no activity 

among these hardy fellowTs. It is explained, 
perhaps, by the reluctance of ordinary 
gol fers to play on courses during the fall 
and winter because of a fear of ruining the 
greens and fairways. 

"Modern maintenance practice is doing 
a w a y with this. A comparatively small 
amount of spring seasoning by an expert 
and all possible damage of the winter is 
quickly offset." 
Clubs Need Business. 

One of the things that should set the 
pros in right for a longer season is the 
desire of the clubs for a longer s e a s o n — 
not one that requires the full house staff 
of those by-gone bull market days, but just 
enough to serve sandwiches and coffee. 
Around this nucleus frequently is built a 
membership campaign that gets the drop 
on the neighboring clubs. 

H A V E Y O U E V E R H E A R D A N Y O N E A S K 

F O R A B E T T E R B A L L T H A N A 

D U N L O P 



A pro w h o could figure out a way to stay 
at the club all winter and m a k e l iv ing ex-
penses for himself is s e r v i n g his club ad-
mirably. T h e members o r d i n a r i l y stay in-
side all winter absorbing i l legal beverages 
and b u i l d i n g around their belts w h a t they 
are pleased to call a welt of muscle. By 
keeping the course open, heal th is promot-
ed dur ing the winter a c t u a l l y more than 
dur ing the summer. 

A s evidence of w h a t the p lay ing condi-
t ions have been dur ing the past winter w e 
can take the chart of scores and weather 
of a typical Chicago district player, 
C h a r l e s Ziebarth. Ziebarth is a big shot 
in the industrial world and a real ly rep-
resentat ive gol fer , never shooting very 
h igh into the 90's, as the accompanying 
c h a r t shows. 

He says that w i n t e r golf is merely a 
matter of get t ing accustomed to p l a y i n g 
condit ions. Warm, loose clothes, g loves 
and a desire to get a full, free sniff of 
f resh air is al l that a fellow needs. He 
found that a temperature of 23 degrees F . 
in Chicago distr ict w a s not at all uncom-
fortable so long as there was no wind. 

It is up to the pro who has no winter 
location to start figuring early on a w a y 
to encourage winter play. T h i s fall the 
f o l k s may not lay the football heavy 
money on the line and that means an ex-
tension of the season. T h e clubs wil l w a n t 
to get new members whi le the other clubs 
are sleeping, or to keep the membership 
together. So it's the t ime now to be think-
ing about this winter golf business. 

Frisco Night Gol f Course Opens 

with Pro Meet 
k l I G H T G O L F on a sc ient i f ica l ly illumi-

nated course had its F r i s c o premiere 
Saturday , June 11, at Ingleside Publ ic Golf 
Course, San Francisco, wi th leading pros 
of the San Francisco bay, region compet-
ing. 

Bat ter ies of flood l ights, 129 in number 
with an output of more than fifty mill ion 
candlepower are located on tall poles a long 
the greens and f a i r w a y s on the entire 55 

acres of the first nine at Ingleside. T h e i r 
a r r a n g e m e n t is said to e l iminate g l a r e and 
shadows. 

T h e pros stated that it is easier to fo l low 
the ball at n ight than in daytime, explain-
ing that the whi te ball stands out more 
sharply against the dark night sky . F e w 
balls were lost, even in the rough as the 
whi te ball re f lec ts arti f icial l ight more 
readi ly than does the green grass and 
brown ground. T h e r e f o r e there is actual-
ly more contrast between the ball and its 
s u r r o u n d i n g s at night than in the dayt ime, 
m a k i n g it easier to spot. 



W O R T H I N G T O N 
I 

THE WORTHINGTON OVERGREEN SCOUT 
" T h e Economic Wonder of the A g e " 

For hundreds of clubs the Overgreen has reduced the cost of grounds maintenance 
sixty percent while greatly improving the standard of excellence. 

It cuts 18 average greens in seven hours with one man and with two men and two 
Overgreens in 3 hours. 

The Overgreen units have brushes attached which brush the greens while cutting. 
This eliminates entirely the poling operation. 

The Overgreen Tractor besides drawing the mowing units, will draw either a spike 
disker, a compost distributor, a bunker rake or a roller. These operations by power are 
finished by one man in one-fifth the usual time required by hand. 

The units may be at once detached and converted at will into hand mowers guaran-
teed unsurpassed by those of any other make. 

Any of our Sales Agents are authorized to make demonstrations to establish these 
claims if requested to make them within a reasonable distance. 

Worthington Mower Company 
The Largest Manufacturers of Gang Mowers in the World 

Main Office and Factory—Stroudsburg, Pennsylvania 
SALES A G E N T S : Chicago, 517-21 South Laflin Street; Montreal, 132 St. Peter Street; 

Cleveland, Hippodrome Building; N e w York, Chrysler Building; San Francisco, 52 
Beale Street; Boston, 1 State Street; Los Angeles, 1795 Pasadena Avenue; Seattle, 
709 4th Avenue; Detroit, 424 Book Building; Philadelphia, 25 W. Hortter Street; 
Washington, 6900 Wisconsin Avenue; St. Louis, Valley Park, Missouri. 

Agencies in All Principal Cities 



Greensmen Wrestle Costs to 
W i n Decision Over Bucket 

Cut G rass— Not Greenkeeper Hidden Neglect Dangerous 
By H U G H M O O R E 

T H E ROUGH is the most practical part 
' o f a course for a greenkeeper to start 

his program of economy by allowing it to 
grow a little longer and not cutting it near-
ly so often. I find that a good many 
courses could lengthen out the rough from 
the tees, thus cutting down the expense on 
fairways. Any program of beautification 
such as: planting flowers, ornamental 
shrubs, trees and hedges may be entirely 
discontinued during depressed times. 
Care should be taken, however, of flowers 
already planted, but only to a minimum, 
for after all flowers or shrubbery on a 
course do not help to make a successful 
shot. 

Raking of traps could be reduced to an 
absolute minimum; perhaps raked once a 
week. The grass on the mounds and backs 
of traps could be left a little longer. 

If the fairways are in good condition, 
expenditure for fertilizing could be eased 
up but you will have to pay eventually. 
Expense of watering could be reduced by 
using good judgment, especially when you 
are getting a fair amount of rain. I have 
seen greens, tees and fairways watered 
right after a rain, when they absolutely 
didn't need it. I would suggest that a cer-
tain portion of the fairways where the sec-
ond shots are played over be converted in-
to well kept rough on a certain number of 
long par four and five holes. This rough 
could extend across the fairway and the 
length should be decided on by the green-
keeper. No doubt this might be a hard-
ship to some golfers but it is one way of 
economizing and will not affect the better 
players. A second suggestion on this 
would be to make the fairways narrower 
wherever possible. 

There is very little economy to be prac-
(Please twn to page 58) 

By ROBT. FARMER, 
Supt. Brynwood C. C „ Milwaukee 

T H I S IS AN era of reduced budgets. 
' Greenkeepers are forced to work on a 

reduced scale. Clubs know what it has 
cost to maintain their grounds in the past. 
If the department operates on less money 
than is represented by a lower wage rate 
then something will be neglected. 

The general appearance of a golf course 
is of primary importance. When a mem-
ber brings a guest out to play golf he is 
anxious to have things looking neat and 
orderly. The greens must be putting good 
in order to score. The fairways and rough 
must be freshly clipped so that there is a 
small percentage of lost balls. The tees 
must be pleasantly maintained so that the 
starting point of each hole inspires; and 
last but not least, the traps must be nicely 
raked, since explosion shots are a neces-
sity only in holes or heel tracks. 

The requirements of such a maintained 
course are the green-chairman and greens-
keeper's troubles. Criticism is the meter 
to gauge the condition of the course. The 
message is usually first imparted to the 
chairman and then on to the greenskeeper 
and his men. 

Many are the troubles of the chairman 
but if the general appearance is good, 
many troubles are eliminated. Little do 
the members, and many times the chair-
men, realize the upsets the greenskeeper 
has in the course of his usual day's work 
to hinder such progress. 

Work necessary to keep up the general 
appearance of the course may be called 
routine work. All courses vary as to the 
number of working hours necessary to 
keep them in good condition. One course 
superintendent may require 600 working 
hours while his neighbor superintendent 
can keep his course with 500 working 
hours. Some of the factors that enter into 
such a variation of the working time are 
wooded areas, water areas, built-up greens 



Outdoor Taille Tenuis 
Will Add Profits for You 

A Year 'Round l»nine 
Played oil IH It Yltl l/l 
Steel Tenuis T a b l e s 
Here is a source of added revenue that is being taken seriously 
by golf and country club managers all over the country. 

This game is growing in popularity by leaps and bounds. Thou-
sands play it for the fun they get out of it; others for the 
healthful recreation they derive, while others take it seriously 
and with the same enthusiasm as they do for any major sport. 

With D U R A B I L T Steel Tennis Tables, the game can be played 
outdoors. Just think of the possibilities for you this summer. 
Golf and Country Clubs! N o w is your time to cash in on 
Table Tennis popularity. Bring it O U T D O O R S . Let your 
members and guests enjoy this fascinating and exhilarating game 
of skill. 

Rent out your Durabilt Tables for a profit, if you wish—or 
have them available without fee, but be sure to provide facili-
ties for all who will want to play Table Tennis this summer. 
You can move D U R A B I L T Steel Tables indoors this winter— 
make a year 'round profit. Write us for price and complete 
information. 

K l i a i T P O I N T S of 
S U P E R I O R I T Y 

1—Special rust-resisting treat-
ment under durable finish 
m a k e s tills an a l l -weat l ier 
table . 

2—Folds compactly in h a l f — 
legs fold under table. May 
be separated in ha!f for 
easy portability. 

¡1—Kesllleney—reinforced steel 
top Kirea resil iency. 

4—Attract ively and durably 
f inished in a dark sat'n 
texture green—easy on the 
eyes . 

5—Play ing Quality — t a k e s 
ehops. cuts and spins—sur-
faee has eorre< t "bite." 
Very quiet. 

6—Steel construction th ougli-
otit with enough weight to 
m a k e it "stay put." 

7—Indoor and Outdoor Table 
— m a y be used for all table 
purposes. Not injured by 
water . 

8—Strength — siibst ant ia l ly 
constructed—far In excess 
of uny table requirements . 
Will not warp, chip, spl int-
er. crack, sp It, nor curl— 
a perfect ly level p laying 
surface . 

DURABILT STEEL LOCKER CO. 
553 Arnold Avenue AURORA, ILL. 



and bunkers, and large trap areas, all or 
which require much hand work. Even 
what is considered routine work on one 
course may be handled in simpler and en-
tirely different manner on another. 

In analyzing the weekly schedule one 
finds about % of the time spent by the 
men is in cutting, trimming or mowing, 
weeding, fertilizing and topdresslng and % 
of the time is spent in repairing and im-
proving. It is this particular operation 
that will be neglected if the budget is re-
duced to any extent. 

As I have just mentioned, the golfer wants 
the general appearance the same as ever; 
but little does he realize the time spent in 
keeping the irrigation system in first class 
working order. What about the tractors 
and mowers that have to be checked over 
and resharpened 2 or 3 times a season? 
There also is the course equipment that 
needs repairing during the season. These 
are some items that enter into reduced 
maintenance budgets which are not so 
visible yet if neglected, cost the club much 
more money when they are not taken care 
of promptly during the season play. 

Save Clubs, Men's Jobs 
By C H A R L E S ERICKSON 

Supt., Min ikahda C . C., Minneapol is 

r E L L O W superintendents, we are push-
' ing into another season which has looked 
good to me in one way because we have 
been getting some good rains. However, 
we need more badly. Early this season it 
looked as though we couldn't see anything 
of it. It runs away and the sun comes out 
and dries it up. So we have started the 
old battle with the water hose. 

I hope we won't experience the same 
trouble we had last year. It surely was 
a hard one to contend with, and it would 
be worse now in these hard times when we 
have to keep smaller crews, but we will all 
just have to put our shoulder to the wheel 
and work, and fight, and make the best of 
it for our good clubs. 

I do not believe that our section, the 
Twin Cities, up at the North Pole, has suf-
fered as much as many other clubs in the 
east, but I am sure we all feel it. 

We have lost quite a number of mem-

STOP 
Athlete's Foot 
ALTA-CO, powerfu l odorless a n t i s e p t i c , 
prevents a n d cures Ath l e t e ' s F o o t . Apply 
t o floors, u s e in Dolge foot b a t h t o check 
spread; app ly to fee t t o c u r e in fec t ion . 
A l t a - C o c l in i ca l ly t e s t ed a n d approved hy 
e m i n e n t bacter io log i s t s , d e r m a t o l o g i s t s . 
Write for b o o k l e t ACG. N o o b l i g a t i o n . 
NOMOLE, m o s t m o d e r n m e t h o d , quickly 
wipes o u t m o l e s . Q u i c k , c l e a n , easy , 
e c o n o m i c a l . 

Write for details, Dolge Free-Test 
guarantee. 

'T 'O offset the destructive effects of drought 
and hot sun, Spike Discs aerate the turf 

and produce a moisture-retaining mulch. This 
discourages "brown-patch", an aftermath of 
hard baked ground. Helpful also when using 
seed and fertilizer, which settle in the perfor-
ations and are not blown or washed away. 
Write for DetaiU and Price* to Your Golf Equipment Dealer or: 

J O H N H . G R A H A M & CO. , Inc., Sales Agents 
113G C h a m b e r s St., N e w York; 268 Market St., 
San F r a n c i s c o ; 566 W. W a s h i n g t o n St., Chicago . 
M a n u f a c t u r e d by W i l d e r - S t r o n g Co., Monro«, Mich. 

F o r G r e e n s , 
S i n g l e H a n -
d I e Mode l 
( I l l u s . ) 

$25.00 
W i t h T w o 
H a n d l e s 

$30.00 
T r a c t o r 
M o d e l s f o r 
F a i r w a y s 

$120.00 

"USE 
R E G U L A R L Y " 
Say Aurhwii.i«» 

* J T f Y V * 
( P a t e n t e d ) 

LAWN & G R E E N 
f I L T I V A T O R S 

to discourage "brown-patch 

T H E C. B. DOLGE CO. 
W E S T P O R T , C O N N E C T I C U T 



bers in the greenkeepers association who 
could not stand the strain, but we fellow 
greenkeepers have cut down wages a little 
and also have been working on an eight-

r hour basis. Some of us have smaller 
crews to work with but still so far we 
have given them a good golf course of 
which the members are proud, and I hope 
we can continue if the "pest" isn't too 
hard. 

I know our little group in the Twin 
Cities is fighting for our good clubs and 
we figure this way; if we lose a club we 
lose a green keeper and we cannot afford 
that. We have to give everyone a chance 
to make a living, but I have found that 
an eight-hour basis will help considerably 
and there isn't much difference in the 
work, I still seem to find enough work to 
keep up with the help. 

Cut Greens, Not Greenkeepers 
(Continued from page 56) 

ticed on the maintenance of tees, for a good 
tee is essential. About the only economy 
I know of would be the reduction of water-
ing and fertilizing. 

As for greens there is practically no 
economy to be practiced, as they are the 
most essential parts of a golf course and 
should be kept in the best of condition at 
all times. If you have good greens your 
players wil l always be happy. They will 
overlook the bad fairways, the rough that 
is high and the traps which haven't been 
raked in a week, for a good green stands 
out in making and holding the reputation 
of a course. Perhaps a greenkeeper could 
use a little discretion in watering and 
fertil izing, as I believe some greens are 
watered and fertilized too heavily, 

especially in severe hot weather. A gen-
eral economy can be practiced on the 
greens by taking each gretn as a separate 
project and treating it for its needs in-
dividually, instead of doctoring all when 
only one is in need of extra care. This 
also may apply to tees or fairways. 

The best economy of equipment is good 
care and operation by experienced men. 

A general economy may be practiced on 
a course in regard to purchases and labor. 
Such requirements as fertilizer and seed 
possibly may be purchased at certain times 
of the year at a saving. The larger clubs 
can save by having their own mechanic 
to keep the equipment in the best condi-
tion, rather than have it deterioriate be-
yond use. Economy may be practiced 
where experienced men are not needed; 
for instance, with a little careful instruc-
tion anyone can remove weeds from greens 
or rake traps. 

In my opinion any further economy 
practiced on a course, as a whole, would 
be injurious. 

There is one economy, which is being 
practiced generally thoroughout the coun-
try, which I do not approve of, and that is 
the cutting, severely, of the greenkeeper's 
salary. The president of each club, also 
the players, know that the backbone 
of a golf course is the greenkeeper. Show 
me a course without a good greenkeeper 
and I'll show you one that isn't fit to play 
on. A great extravagance is occurring on 
a large majority of the golf courses by 
members of a committee who all have dif-
ferent ideas as to the requirements of a 
course and because of this many things 
are purchased which are not needed, which 
may not be used at the time and which 
may never be used. For instance, I know 

A m e r i c a n Grown Ilent Seed 
for A m e r i c a n U » l f ( o u r s c s 

Purchase fresh, viable, acc l imated , winter hardy Rhode Island Bent Seed direct from the farmer 
w h o grows it and thus save for your club the midd lemen and seed dealers ' profit. Every penny 
of was te between farmer and consumer that can be e l iminated wi l l be a gain both to the farmer 
and the consumer. 
During the thirteen years that I have furnished bent seed to hundreds of golf courses, munic ipa l 
parks, etc . , I have rece ived from satisfied custotr.ers many s ta tements of which the f o l l o w i n g 
received this spring is typica l . 

"The Rhode Island Bent that we got last year from you was the best bent that we ever 
used on our course and I assure you that when we need more, which we will a little later 
on. we will purchase some from you. It is far superior to the German Bent that we had 
been using."—(Signed) Park Hi l l Golf Club. Pennsy lvania . 

Nat ive , acc l imated, upland grown Rhode Is land and V e l v e t Bents produce the highest type turf 
at the l eas t first cost and subsequent cost of mak ing it. 
A. N. PECKHAM KINGSTON, R. I. 



of a course where there were two drinking 
fountains purchased, over the protest of 
the greenkeeper, and after they were in-
stalled the committeemen were convinced 
that it would require the continuous run-
ning of the motors of the pump-house, to 
supply pressure to make them operate! 
Therefore this equipment was a total loss 
at approximately $300. 

So 1 would suggest in line with 
economy; hire a good greenkeeper, put him 
in charge of the course, make him respon-
sible for results, give him a good chair-
man to work with—one who is reasonable, 
one who is fair in his dicisions, one who 
will take the blame for his own mistakes 
and not put it on the shoulders of the 
greenkeeper. Most of all, pay the green-
keeper for being a greenkeeper, for in this 
he will save you many times his salary 
where a cheap man usually proves very 
expensive. 

Has Hunch on Eradication of 
Brown-Patch 

By A R T H U R B O G G S 
Kirtland Country Club 

For 3 years I have had the co-operation 
of a chemist and laboratory facilities 

l l j The T O R O 
f l Del Monte Greens R a k e 

To maintain a true putting surface, use the Del 
Monte Rake regularly (or removing the grain 
from creeping bent or Bermuda grass putting 
greens and (or raking up matted grass (or proper 
cutting. Write (or (ull information. 

T o r o M a n u f a c t u r i n g Co. 
3042-3168 Snelling Ave. Minneapolis, Minn. 

checking the efficiency of various chemi-
cals in controlling and eliminating brown-
patch. Turf troubles of this description 
are due to fungi and the problem present-
ed is the destruction of this mold without 
injury to the turf. A very great deal of 
work has been done on this subject by 
other investigators and numerous chemi-
cals have been tested and tried for check-
ing t.he growth of the fungus or eliminat-
ing it altogether. It is believed that the 
alkalinity or acidity of the soil, the kind 
of fertilizer used and climatic conditions 
are all important factors which have to be 
taken into consideration when studying 
plant diseases of this kind. Furthermore, 
different types of grass vary in their re-
sistance to the ravages of the fungus. 

During the past year we have approach-
ed this question in a manner similar to 
that used by sanitarians for the eradica-
tion of diseases in general. We have iso-
lated the fungus which is the principal 
cause of our brown-patch trouble in pure 
culture and have subjected it to the action 
of different chemicals to test its resistance. 
The results from this work have convinced 
us that the organism is sensitive to a 
group of chemicals which have not hereto-
fore been used, so far as I am able to de-
termine, for the eradication of this turf 
pest. One of these chemicals according to 
early tests is more than 600 times a destruc-

A t i r a i t N e w P l a y e r s W l t h 

I . i : W I S W A S H E I I s 

T E E I I E . W I I E S »Ul i D q i H ' M I ^ T 
I . ewl s eqa lpnien l 1s S t a n d a r d all 
o v e r A m e r i c a . It last* for years 
a n d IN very e r o n o m ' e a l . 

See Vour D e a l e r 
Tee E n s e m b l e — l o t s of I t o 10 $10.25 

"' " — l o t s of II or m o r e $9.75 
Not IncliKlintr a n y s a l e s tax . 

T e e D a t a 
P l a t e 
$1.50 

BAG RACK 
$5.50 

Not inelutliiiK a n y s a l e s tax . 

G . I I . L E W I S I O . 
Dent , t i l ) 7H2 W a t e r t o w n , Wis. 


