
N E W L I N E O F G O L F R E C O R D 
F O R M S O F F E R E D . 

Bi rmingham, Mich.—The B i rmingham 
Eccentr ic , local printing house, a re pub-
lishing for golf club use a new line of rec-
ord forms for regis t ra t ion and tou rnamen t 
data. The sheets, measur ing 14 by 17 
inches, have been designed in collaboration 
with several of Michigan's leading profes-
sionals, and a re claimed to pe rmi t the 
keeping of a permanent record wi th the 
min imum of effort. 

There a re five forms in the series . One 
is the regula t ion medal play score sheet, 
with columns for players ' name, score on 
each of the 18 holes, 9 and 18 hole totals, 
handicap and net score. A s imi l a r regula-
tion match play sheet for a 16-man flight 
and ano ther fo r a 32 man flight make up 
two more of t he forms. 

A fou r th sheet for medal play events is 
designed to pe rmi t three columns of entr ies 
to the sheet, wi th provision a f t e r the name 
space in each column to en te r gross score, 
handicap and ne t score. Th i s f o r m differs 
f rom the first one described above in tha t 
columns for each hole of t he course have 
been omit ted. 

The fifth fo rm in the p resen t series is 
also in th ree columns and is fo r use by 
s tar ters . Names of players and the i r start-
ing t imes will be recorded on t h i s form. 

Publ i shers plan to f u rn i sh two loose-leaf 
binders, one a r ing binder for day-to-day 
use and the o ther a pe rmanen t post binder 
for filing the actual record shee ts of all 
tournaments . The binders, very at t ract ive-
ly prepared of black fabr ikoid and sub-
s tant ia l ly built , will have the club's name 
imprinted in gold on the f ron t covers. 

A TWIST 
of the 

W R I S T 

and the flow 
is on—or off 
Positive water control— 
Economy Snap Valve. /* -
stantaneous control, low in-
itial cost and the saving of 

time and labor pleases everybody from finance 
committee to groundsman. If you have a hose-
less watering system, by all means investigate 
this valve. 

And then the Economy Quick Coupling, Adjust-
able Opening Valve—an attachment that makes 
friends for life. It gives a control of flotr, in-
creasing and decreasing volume at will. For 
ease of connection and speed of adjustment, you 
can't beat this one. 

Economy Sprinklers, used on almost half the 
golf courses of the U. S. and Canada, are simple 
and rugged. Good materials and good workman-
ship make them last for years. Write us for the 
name of our agent nearest you. 

E C O N O M Y I R R I G A T I O N CO., I n c . 
21 Spokane Street Seattle, Wash. 



Responsibilities oí Correct 
CLUB M A N A G E M E N T 

By BERNARD E. O'GRADY* 

IW A S approached in m y office by one of 
our m e m b e r s recen t ly . H e said, "Mr . 
O 'Grady, I h a v e a n e p h e w w h o has been 

in the c lub qui te a n u m b e r of t imes w i t h 
m e and he tel ls m e he wou ld l ike a job 
l ike y o u r s . " I said, t h a t w a s fine and asked 
h im j u s t w h a t exper ience h i s nephew h a d 
had in c lub work . "Well , r ea l ly none ," 
was t h e reply , "bu t a s I see y o u r posi t ion, 
about all you have to do is to be a round on 
t he job a n d receive compla in t s . " 

A s f a r a s I could see, a b o u t a l l the c red i t 
I was g e t t i n g f r o m t h e m a n w a s fo r put-
t i n g in l o n g h o u r s and b e i n g a good lis-
t ene r ! Howeve r , I told t h e g e n t l e m a n t h a t 
if I h e a r d of any v a c a n c i e s — a n d upon in-
ves t i ga t ion should find t h a t t h e club mem-
bers w e r e wi l l ing to s t a n d f o r an assess-
m e n t of abou t $1,000 ap iece each yea r , I 
would be glad to r e c o m m e n d h i s nephew! 

T h e ques t ion t h a t t h i s m a n asked me 
j u s t goes to prove t h e a v e r a g e m a n ' s con-
cept ion of w h a t a c lub m a n a g e r ' s responsi-
b i l i t ies r e a l l y are . 

You m a n a g e r s m a y h a v e reached your 
pos i t ion f r o m the back of t h e house ; if so, 
it i s y o u r du ty to s tudy u p on accoun t ing 
and ga in a def in i te k n o w l e d g e of t h i s 
a n g l e of you r work. Or, you may have 
been p r o m o t e d to you r pos i t i on f r o m t h a t 
of a u d i t o r ; t hen , it is you r d u t y to ga in a 
knowledge of the r e s t a u r a n t d e p a r t m e n t . 
In a l l cases, however , r e spons ib i l i t y l ies in 
g a i n i n g a definite knowledge , no t a h i t or 
m i s s idea, of all d e p a r t m e n t s a n d the man-
n e r in w h i c h they f u n c t i o n . I canno t over-
e m p h a s i z e t h e i m p o r t a n c e of th i s . 

As I see it, t h e r e spons ib i l i t i e s of a man-
a g e r can be divided in to t h r e e p a r t s : 

1. W i t h re la t ion to h is pos i t ion . 
2. W i t h re la t ion to h i s m e m b e r s h i p . 
3. Combined r e l a t i o n s h i p of bo th . 
In t h e first, we a r e d e a l i n g w i th t h e 

employes , and the w o r k c a r r i e d on by 
t h e m , of w h i c h t h e r e a r e f o u r phases , buy-
ing, maintenance, selling and service. 

*Artdre.ia given at Chicago Club Mgr's. spe 
cial meeting. 

Manager Must Know Buying 
If a club is smal l , t he m a n a g e r m u s t do 

h i s own buying—if i t is a l a rge c lub he 
m u s t employ a p u r c h a s i n g agen t to oper-
a t e u n d e r h i s g u i d a n c e and in both cases 
h i s knowledge of t h i s phase is a mos t im-
p o r t a n t f ac to r t o w a r d s success. 

T h e m a n n e r in wh ich an i n s t i t u t i o n is 
maintained is o f t e n t he real source of i t s 
r epu t a t i on—good o r bad. To some m a n a -
gers , a n d p e r h a p s m o r e so to b o a r d s of 
d i r ec to r s and house-commit tees , t h e r e 
s eems to be an endless chain of expendi -
t u r e s necessa ry fo r t he proper u p k e e p of 
c lub p roper t i e s . 

Selling Duties Important 
Selling s t a r t s wi th the most m e n i a l em-

ployee and c a r r i e s on u p the l ine to t h e 
m a n a g e r , and i t is t he m a n a g e r who is 
e n t i r e l y respons ib le fo r the way t h i s w o r k 
i s ca r r i ed out . 

You m u s t sell your bedrooms, your gym-
n a s i u m , s w i m m i n g pool, r e s t a u r a n t , golf 
cou r se and a n y a n d al l of the d e p a r t m e n t s 
t h a t go to m a k e u p your p a r t i c u l a r c lub ; 
a n d above a l l you m u s t be capable to sell 
yourself, t h a t is, to c rea te in those w i t h 
w h o m you come in to contact , both by per-
s o n a l i t y and resu l t s , t he confidence t h a t 
you a r e the bes t m a n fo r the job, and give 
t h o s e w i th w h o m you deal the p roper con-
fidence in you. 

Service, which is d i rec t ly al l ied to sales-
m a n s h i p , is gove rned , or a t l eas t shou ld 
be governed by y o u r m e m b e r s h i p and t h e 
t y p e of club you a r e opera t ing . 

If your club is a wea l thy one, give t h e m 
t h e best , p rov id ing y o u r m e m b e r s a r e will-
i n g to pay for it, bu t do not let yourse l f be 
fooled by the m a n t h a t expects you to be 
"penny-wise and pound foolish." 

And now, we a r e coming in d i rec t con-
t a c t w i th our m e m b e r s h i p . 

I t m a y sound l ike a n easy m a t t e r w h e n 
we s a y t h a t one of t h e requ is i t es of a c lub 
m a n a g e r is to be loyal to h is j o b a n d be 
loya l to h i s m e m b e r s h i p . He m u s t be a 
d ip loma t . If J o h n B lank gets on a com-



EARLY BIRD 
WORM RAKE 
Picks up w o r m casts, 
leaves a n d trash of 
all kinds. W i l l not 
in jure the g r e e n . 
Hundreds of clubs 
indorse t h e m . 

Price $8.50 
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EARLY BIRD 
WORM RAKE 
Picks up w o r m casts, 
leaves a n d trash of 
all kinds. W i l l not 
in jure the g r e e n . 
Hundreds of clubs 
indorse t h e m . 

Price $8.50 

NU-GREEN MILORGANITE 
SEMESAN ARSENATE OF LEAD 
TORO-EQUIPMENT WORM 
BUCKNER ERADICATORS 

SPRINKLERS GRASS SEED 

J . O L I V E R J O H N S O N , I N C . 
World's Largest Golf Course Equipment House 

M O R G A N , H U R O N a n d S U P E R I O R S T R E E T S C H I C A G O 
© Reg. J. O. J., Inc., 1928 Phone: Monroe 6580-1-2-3-4 

Sharpen all your mowers 
on ONE machine 

UNIVERSAL MOWER 
SHARPENER 

N. O W , for the first time, the Universal makes 
it possible for all your mowing equipment to be 
sharpened on one machine—from large power 
mowers to small putting green size. 

In addition, the bed knife and fly knives of 
your mower are kept in true conformity for 
best cutting. 

The Universal saves time and expense and 
prolongs the life of your mowers. 

Furnished with electric motor or gas engine. 
Write for folder giving full information and 

comments by users. 

PALMER-BEE CO. 
17JIO Pols ini ! A v e . Detroit. Mich. 



mit tee a n d th inks tha t th i s ent i t les him to 
special privileges or pe rhaps the opportu-
ni ty of tel l ing you how to r u n your busi-
ness and you know t h a t h i s version is 
wrong; or if he t r i es to get some employee 
fired because of some pet ty incident, you 
a re going to make an enemy, unless you 
b r i n g diplomacy into play. 

When occasions such as these arise, some 
manage r s a re apt to follow the line of 
least resis tance, and th is as we all know, 
is h a r m f u l for the club. We are only too 
well aware what a sore spot t h i s ma t t e r is, 
especially wi th new commit tees t ak ing of-
fice. We can expect a busy day in the 
office, or sometimes a busy month, get t ing 
new ideas, finding out our pas t mis takes 
and somet imes be ordered to rect i fy these 
immediate ly . If we were in the wrong i t 's 
too bad ; if we a re r ight , we should have 
enough nerve and confidence in ourselves 
to get u p and fight for our rights—if we 
haven ' t got this, we are spineless managers 
and have no r igh t holding our positions. 

If you were willing to accept your posi-
t ion as manager , be ready to t ake the good 
with the bad—the credi ts and discounts. 
As for club presidents and house-commit-
tee cha i rmen, if they expect a manager to 

accept ful l responsibil i ty for club opera-
tion, they mus t be sure to give h im the 
proper a m o u n t of au thor i ty—let h im man-
age in the real sense of the word and if ^ 
his operat ions a re not successful , fire h im 
and h i re ano the r ! 

TH E average club serves its m e m b e r s ' » 

with the same qual i ty of food, gives the 
s ame service, and charges approximate ly 
the same pr ices as the average first class 
hotel . The re is no reason, the re fore , why 
t h e food d e p a r t m e n t of a club should not 
be able to show the average profit found 
in a first-class hotel . 

If your dining room is run a t a loss, i t*-
is t ime to check up on the causes, among 
which the m a j o r ones a re : 

Too much "r i tz ." 
Prices too low. 
Prices too high. 
Unappetizing service. 
Unskil led food preparation. 
Too many idle waiters. 
Menu too elaborate. 
Menu too l imited. 
Dining room unattractive. 
Antiquated equipment. 

TO NON-MEMBERS OF THE 
CLUB MANAGERS ASSOCIATION OF AMERICA | 

There are more than 10,000 club managers in the United States . Of this number 
we believe through surveys which have been made, tha t a b o u t 5,000 or half t h e 
total number have the experience and capaci ty to qualify them to successfully pass 
the requi rements for membersh ip in the Club Managers Association of America. 

T h e work which this association can car ry on to r ight the wrongs which exist a t 
the presen t time in ou r profession and to give adequate aid to club officers and 
their membership in improving the quality of management and thus insure a maxi-
mum of financial success and a high type of service, will be more productive as ou r 
numbers and s t reng th increase. 

If ever there was a need for co-operation in the profession it exists today when 
many worthwhi le manage r s are unemployed and when a number of clubs are f ind-
ing themselves in financial difficulties due to improper management . 

Join the Club Manage r s Association of America , add your weight to the steadily 
growing momentum which is carrying the aims and ambitions of this Association, 
forward. 

Don ' t think tha t you are self sufficient un to yourself—don' t be an ostrich with 
your head in the sand—no man goes fo rward whose eyes a re closed and who will 
not hear . Unite with your brothers in the profession for its elevation, for educa-
tion and for success. 

Address your inquiries concerning membership to the National Secretary. D o 
it now. 

CLUB MANAGERS ASSOCIATION OF AMERICA 
H E N R Y R. D U T T O N , National Secretary 

66 Myrt le St., B O S T O N , MASS. 
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ARTIGO ARTIGO 

YSrBMOnL A N D 

RUST PROOF 

SPECIFICATIONS 
Plate—24 gauge galvannealed 
steel, guaranteed Rust Proof 
—Size Sl/2x\2—Finish highest 
grade flexible enamel, baked 
in two color contrasts. 
Stake—Cadmium plated Chan-
nel steel 21" l o n g -
embossed figures 4" in height. 
Set of 50 Yardmarks $ 47.50 
Individual signs, ea. 1.00 
Substitution of signs to fit 
your requirements. 

TEE MARK 
is another revelation. 
Made of that roman-
tic and everlasting 
Solid Bronze it en-
hances the beauty of 
your Tee many times. 
Easily read. Easily 
p l a c e d — No part 
touching or injuring the grass—and 
above all—weather proof. Made to 
order for your special requirements. 
Start your season off in the right 
way. Order a set now. 
YARDMARK— 
No bigger thrill than a long, straight 
drive—hut how far does the ball go? 
Unimarked fairways do not appeal 
to the average golfer. 
Artico Yardmarks solve your prob-
lem in a beautiful, economical way 
—The leading courses of the country 
have installed them. 

¿ R C i i s T i c K e r g 
346 N . Ashland Ave., Chicago, Il l inois 
Printers of Golf Tickets and Restaurant 

Checks of all descriptions. 

T c c M S I Ü 
SOLID BRONZE 

SPECIFICATIONS 
Plate — S o l i d Bronze — 
10%"x3^i" Convex Curved. 
S u n k e n letters—shaded 
with Baked Enamel. 4 
screws to fasten—2 Solid 
Bronze. Holders 8" over 
all with 5" stakes. Made 
special to fit requirements 
of each hole. 
Set of 18 $ 58.50 
Set of 36 117.00 

Three Great Improvements now enable you to 
Mix Compost Better and Faster than ever 
—and surprisingly economically due to Universal's extremely low 
maintenance cost. Find out NOW how this remarkably simple 
Mixer can mix the finest compost you've ever had—in 1/5 your 
usual time, and at 50 to 90% saving in labor costs. The new cat-
alog is just off the press. U»e the coupon! 

U N I V E R S A L C0«^T 

The Universal Sand Equipment Co.. 1833 Columbus Road. Cleveland, O. 
— — — — — — — — Dealer« In Principal CI tie« 

Send your new catalog on the Universal Compost Mixer. 
NAME POSITION 
CLUB 
ADDRESS 



126 G O L F D O M 

Check Up Your Menu 
I O W much do you charge for various dishes in your dining room? Are your prices in line with ^ 

' ' those charged at other clubs? Here is a chance to f ind out and also to learn what dishes are 
regularly listed on club a la carte menus. 

Below, in parallel columns, are listed items taken f rom the menus'of thirteen representative gol f 
clubs. They are all 18-hole clubs, with relatively elaborate clubhouses and complete dining room ^ 
equipment and service. CLUB A is located in the Kansas City, Mo. distr ict ; CLUB B, St. Louis 
distr ict; CLUBS C. D and E, New York Ci ty ; CLUB F, Youngstown, O. ; CLUB G, Akron. O. ; CLUB H. 
Columbus, O . ; CLUB I, Milwaukee, Wise.; CLUB J, St. Louis; CLUB K, Kansas City, Mo.; CLUB L, 
New York C i t y ; CLUB M, Cincinnati , O. 

When examining the tables, i t is well to remember that where great deviations from the general w 

price level appear, these may be due to the size of the port ion served, or to "fixings" not mentioned 
on the bi l l of fare. * 

Tables of prices charged for dishes on other portions of the menu will appear in future issues. 

A P P E T I Z E R S 
A B C D E F G H I J K L M, 

Hors d 'Oeuvres $0.50 $0.75 $1.00 $ . . . . $ . . . . $1.00 $ . . . . $ . . . . $ . . . . $ . . . . $ . . . . $1.00 $1.2o 
Celery 25 .25 ' .50 . . . .30 .25 .25 .25 . . . .25 .25 .30 . . . 4 

Queen o l ives 30 .25 .35 . . . .30 .30 .25 .25 .15 .25 .20 .25 
Ripe o l ives 30 .30 .40 . . . .35 .30 . . . .25 .20 .25 .25 
Mixed p ick les 25 .25 20 .20 .25 .20 4 

Caviar 1.00 . . . 1.25 1.50 
Caviar c a n a p e 1.00 90 .75 .60 . . . .60 .60 .80 
Dill p ick les 20 . . . .20 .20 20 .15 .15 .20 
Fruit cockta i l 25 .50 .50 . . . .60 . . . .30 . . . .40 . . . .50 
Crab m e a t cocktai l 50 75 .70 .50 .50 .50 . . . .75 
Shr imp cockta i l 50 75 .70 . . . .50 .50 . . . .65 .75 
A n c h o v i e s on toas t 50 .75 .65 .50 50 . . . .50 . . . .60 . . . 
Grapefruit 25 . . . .40 .30 . . . .60 . . . .40 4 
Sardines 50 .50 1.00 .75 50 . . . .50 . . . .50 
S tuf fed ce lery 35 .75 50 , . 50 50 
Grapefruit j u i c e 30 . . . .25 . . . .25 4 

Ant ipas to 75 . . . .50 .75 

SOUPS 
A B C D E F G H J J K L M 

Cream t o m a t o (cup) $0.30 $0.25 $0.40 $ . . . . $ . . . . $ . . . . $ . . . . $0.25 $ . . . . $ . . . . $0.20 $0.35 $0.25 »-
Onion au g r a t i n 50 .50 50 . . . ,30 45 .40 
Clam c h o w d e r 40 25 25 * 
Cream of corn .25 25 
Cream of m u s h r o o m s 35 30 * 
Cream of a s p a r a g u s 35 30 
C o n s o m m e (cup) 30 .25 .30 .30 .35 .25 .30 .25 20 .30 .25 
C o n s o m m e w i t h egg 35 35 
Chicken broth 35 .30 .35 . . . .25 35 .30 
V e g e t a b l e 30 .35 25 * 
Cold c o n s o m m e 40 . . . .85 25 
Chicken okra 30 . . . .40 . . . .35 25 t 

F ISH 
A B C D E F G H I J K L M * 

Frog l e g s $ . . . . S1.00 $ . . . . $ . . . . $ . . . . $1.10 $1.25 $ . . . . $ . . . . $0.80 $ . . . . $ . . . . $ . . . . 
Lobs ter N e w b u r g 1.25 1.75 1.50 . . . 1.75 . . . 1.00 . . . 1.75 . . . 
B a b y lobs ter 2.00 1.10 
Vi Cold lobster 1.50 1.25 1.00 1.10 A 
Fi let so le 1-0° 100 . . . .80 1.00 .75 85 . . . ^ 
Soft shel l c r a b s 1-25 1.00 « 

« 



SOD-CUT" p ™ 
a hand-power sod-cutter 
Produces sod of absolutely uniform thickness 
and square, even edges, insuring solid, tight but-
ting, with consequent quick knitting and firm, 
smooth relays. Cuts a strip 13'/i in. wide, any 
length, any depth. No horses or tractors. Two 
men easily cut 15,000 feet of sod a day. Weighs 
less than 100 lbs. and uses no weights. Invalu-
able for removing infections in greens, remodel-
ing of tees and installing sprinkling systems. Can 
be rolled about with absolutely no injury to 
greens. Meets the exacting requirements of 
greenkeepers for a simple, trouble-proof, con-
venient and ACCURATE tool. Write for full 
information. Some territory still open and avail-
able for golf club supply houses. 
Pacific Greenskeepers' Appliance Co. 

28 North Ninth St., Portland, Oregon 

METROPOLITAN 
CLUB MANAGERS 

ASSOCIATION 
* 

An organization of more than 100 
managers of leading metropoli tan 
clubs. Two important functions of 
club operations are served. 

1.—the interchange of good ideas 
of management and improvement. 

2.—the co-operation with clubs in 
securing high-type personnel for 
efficient club management. 

Inguiries from Clubs are invited. * 

Metropol i tan 
Club Managers Association 
William Norcross, Garden City Country 

Club, President 
J. C. Healy, Siwanoy Country Club, 

Secretary 

NACO 
"A GOIF COURSE FERTIIIZER" 

This complete and all or-
ganic fertilizer is long last-
ing and e c o n o m i c a l . . . 
takes less per green, less 
per acre of fairway. 

N A C O produces a rich, 
healthy growth of deep-
r o o t e d t u r f , a v e l v e t y 
stand of w e a r - r e s i s t i n g 
grass. 

Sold by G o l f Supply and 
Seed Houses or write to 
the manufacturers. 

N I T R A T E A G E N C I E S 
C O M P A N Y 
1 0 4 P E A R L S T R E E T 
N E W Y O R K C I T Y 

For the Finest Turf, Sou' Bent 

Grass Seed 
of Known Quality 

TESTED for PURITY and GERMINATION 
South German Bent Colonial Bent R. I. Bent 

Cocoos Bent Triple A Bent 
Special Bent Formulas for Greens & Fairways 
Pricet on above, or any other turf producing grasses, 
such as Fancy Red Top, Kentucky Blue, Chewing's 
N. Z. Fescue, ate., on request. 
Remember:—All our seeds are of the highest 
quality, obtained direct from the most reliable 
sources of supply and are botanically true to 
name. All seeds are new and are cleaned and 
recleaned until they are brought up to the high-
est possible state of purity and germination, 
special care being given to the elimination of 
weed seeds. 
For advica in regard to mixtures for special locations, 
treatment of soil, fertilizing, ate., call, 'phone or 
write to us. 

Specialists in Golf Grass Seeds and Equipment 

30-32 Barclay St., N e w Y o r k 



E N T R E E S 
A B C D E F G H I J K L M 

Minute s t e a k $.... $1.00 $1.50 $.... $.... $1.25 $1.50 $1.25 $0.75 $.... $.... $1.40 $1.20 
Sirloin (1) 1.25 1.25 1.75 1.50 1.50 1.25 1.60 1.10 
Sirloin (2) 2.50 2.75 2.25 
Sirloin (3) 4.25 4.00 
Tenderlo in 1.40 1.75 . . . 1.50 1.25 .85 
Fi let Mignon . .• 1.50 1.25 1.75 1.75 . . . 1.75 1.75 1.25 1.00 1.60 1.25 
% Broi led c h i c k e n . . 1.00 1.00 1.50 1.50 . . . 1.25 1.25 1.00 1.00 1.30 1.00 
% Fried c h i c k e n . . . . 1.00 1.00 1.25 1.00 1.00 1.00 1.00 
2 L a m b chops 1.00 1.50 1.50 . . . .90 1.00 .75 .80 1.20 .90 
1 L a m b chop (extra thick) .85 .90 1.40 
Fried h a m 50 .60 .60 
Fried h a m and eggs 65 .60 .90 .90 .75 .60 .75 .75 .75 .75 
B a c o n 50 .60 .50 .50 
Bacon and e g g s 65 .60 .90 .90 .75 .60 .75 .60 .75 .75 
Virginia h a m s t eak . 1.00 1.00 1.25 . . . .90 1.00 .65 
Eggs , fried 35 .60 .30 .25 .40 .25 .30 .35 
Eggs , scrambled . . . . 35 .40 .60 .30 .35 .40 .30 .50 .45 
Eggs , poached 40 .30 .60 .45 .35 .40 .35 .45 
Omelet te , plain 40 .50 .50 .40 .50 
Omelet te , h a m 60 .60 .60 .75 
Omele t te , bacon 60 .60 .65 
Omelet te , c h e e s e . . . 60 .60 .60 
Omele t te , Spanish . . 60 .50 .90 1.00 . . . .75 .80 .90 
Omelet te , je l ly .50 .60 .60 .60 
Chicken h a s h 75 .75 .90 1.25 
Chicken a la k i n g . . 85 1.00 1.50 1.25 1.25 .80 1.50 
Vegetab le dinner . . . .50 1.00 1.25 . . . .90 1.00 
Welsh rarebit .50 .90 .75 .50 .60 
Golden buck .50 1.00 .90 .60 .70 
Pork chops ... 1.10 .75 .75 .60 .90 

V E G E T A B L E S 
A B C D E F G H I J K L M 

A s p a r a g u s $0.40 $0.60 $0.60 $ . . . . $.... $0.50 $0.50 $0.30 $ . . . . $.... $ . . . . $0.75 
Asparagus t ips .35 .45 ... .35 
Beans , l ima 30 .25 ... . . . .50 .50 .25 .15 .25 .40 
Beans , s t r ing 30 .25 .35 .40 .40 .30 .25 .15 .25 .40 .30 
Beet s , buttered 30 .20 .35 .30 .25 ... ... .60 .50 .50 
Carrots 30 .25 .30 .30 .35 
Cauli f lower 30 .25 ... .40 .40 .25 
Corn fr i t ters .25 .30 .35 
Corn (off cob) 30 .20 .35 .40 . . . ... ... .35 .15 .20 
Corn (on cob) 30 ... .35 . . . .25 
Egg plant , fr ied 30 .25 ... .20 .35 
Onions, s t e w e d ... .35 .25 
Onions, F r e n c h fried. 40 .25 .35 .45 
Onions, fried 25 .25 
Peas 30 .25 .50 .50 .40 .40 .40 .25 .15 .25 .45 .30 

.25 .40 .40 .30 .40 .25 .35 
Tomatoes , s t e w e d . . . 30 .25 .35 .25 .25 .15 .20 .30 
T o m a t o e s , fr ied 30 .25 .25 .30 

POTATOES 
A B C D E F G H I J K L M 

$. ... $0.25 $0.25 $. . .. $ $. ... $. . .. $ . . . . $ $ . . . . $ $0.30 $ 
.25 .25 .25 .25 .20 .20 .20 .25 .25 

Cot tage fr ied 25 .25 ... .25 .30 .20 .20 .35 .25 
.25 .25 .20 .30 
.25 .25 .25 .20 

30 .25 .40 . . . .35 .30 .25 .20 .25 .30 .25 
.25 .25 . . . .25 .20 .25 .20 

Hashed brown 25 .25 .25 . . . .30 .30 .25 .20 .20 .30 .30 
30 .25 .25 .30 .25 .20 .30 

O'Brien au grat in .25 .25 ... ... ... 
.25 .40 . . . .45 .35 .25 .25 .25 .35 .30 

New, in c r e a m .25 .25 



Better 
t u r f . . . . 

i r i < h . P R E M I E R 
P o u l t r y 
M A N U R E 

< 

on its record 
of results 

The golf field's old reliable—a natural 
grass food and stimulant. 

Write for name of your nearby dealer. 

PREMIER POULTRY MANURE CO. 
327 S. La Sa l le S t . C h i c a g o . I l l inois 

PIETZCKER'S 
PICTURE GALLERY 

OF 
THE STARS 

These splendid photographs of 
America's champions are exclusive 
poses, handsomely finished, and make 
attractive decorative features in club-
houses, grilles and pro shops. 

Every American tournament winner 
with two exceptions is represented in 
this collection. 

Fu l l set of 34 or any individual 
photograph. 

16"x20" Royal sepia finish. .$10.00 each 
l l " x l 4 " Royal sepia finish.. 5.00 each 

S"x 8" finished gloss prints 1.00 each 

For complete details, write 

GEORGE S. PIETZCKER 
5646 C lemens Ave. St. Louis , Mo. 

o u t o f y o u r G r w n k w p e r 

If rust ing wate r pipe in the irri-
ga t ing system of your course has 
your greenkeeper digging like a 
badger to repair or replace rus ted 
pipe, relieve h im! Use CAST I R O N 
pipe tha t cannot rust . And remem-
b e r O N L Y M c W A N E m a k e s it smal l 

enough for an ent i re layout in perm-
anent pipe. Used everywhere ; en-
dorsed by all. Sizes up. Save 
fittings, too. Addres s : 

McWANE CAST IRON PIPE CO. 
Itirniinffliani—Chicago—New Y o r k -

Kansas City—Dallas—Denver, etc. 

CREEPING BENT STOLONS 

" T w o other nurseries supplied 
part of our stolons. A l l our seed 
came from Scott. Were we 
building another course, you 
would supply both seed and 
stolons. You may refer pros-
pective customers to us." 

COQUILLARD WOODS GOLF COURSB, 
South Bend, Indiana. 

Russell F. Smith, Pres. 

O. M. SCOTT QL SONS CO. 
Golf Course Seeds 

Marysvil le, O h i o 



Side - Lines Plus Watchfulness 
Are GuncTs Two Feeding Tips 

By JACK FULTON, JR. 

NINETY thousand dollars ' wor th of 
r e s t a u r a n t business is the record 
hung up by Louis M. Gund, veteran 

club manager at Westborough C. C. (Web-
ster Grove, Mo.), dur ing th is pas t season. 
"And we have great hopes," says Gund, "of 
passing $100,000 in 1931." 

That is a lot of r e s t a u r a n t business for 
any golf club and means t h a t the West-
borough d in ing rooms are not only popular 
in the eyes of the club's members , but 
also tha t the policies under which the food 
depa r tmen t is run must be economically 
sound. The re is more t han a suggestion 
tha t Westborough 's successful operat ion is 
due to the ca re fu l managemen t of Gund 
and his ass is tants , al though Gund modest-
ly a t t r ibu te s the greater pa r t of his suc-
cess to the loyal patronage of his members. 

"Our club, privately owned by a local 
syndicate, is run on a very reasonable 
basis," Gund explained. "Our members 
pay only $33 a year for dues and are not 
subject to assessment . If we m a k e a profit 
a t the end of the year, it is fine for us ; 
and if we don't , it is our tough luck. So 
f a r we have made a very nice profit every 
year ." 

With regard to the success of Westbor-
ough's d in ing room, Gund lays the greatest 
emphas i s on his policy of w a t c h f u l super-
vision, f a r beyond tha t which most club 
manage r s employ, over t he back-of-the-
house depar tmen t s . He says : "The res-
t a u r a n t business is t r icky; you have to 
watch every th ing like a hawk, otherwise 
something is sure to go w r o n g and then 
you a re the goat. Tha t is t he reason I 
spend so much of my t ime between the 
d in ing room and the k i tchen . While I 
have a k i tchen crew t h a t would be hard 
to beat, never theless the stuff must be 
cooked to please me, and I am r igh t there 
on hand to see tha t i t is. 

" I serve a 50-cent luncheon to our golf-
e rs every weekday. This luncheon con-
s is ts of a soup of some k ind , choice of 
about ten k inds of sandwiches , including 
ham, impor ted Swiss cheese, t o a s t e d 
cheese, f r ied ham, let tuce and tomato, 

f r i ed egg, fr ied ham and egg, chicken 
salad, hamburger , and a few others, and 
coffee. Dessert is ex t ra . 

"We make our own desserts, because I 
can make them cheaper and much bet ter 
t a s t ing than the goods to be had f r o m 
any of our local bakers ." 

Westborough serves a table d 'hote din-
ner on Thur sday n igh t s and Sunday al l 
day for $1.00 tha t is the equal of m a n y 
$2.50 d inners at other clubs. Here Is a 
typical offering: 

Radishes Celery 
Cream of Chicken Soup 

Melon 
Fried Frog Legs, Tartar Sauce 

Roast Spring Lamb, Mint Jelly 
Prime Roast Beef, au jus 

Fried Chicken, Country Style 
Chicken Liver, Saute, unth Mushrooms . 

T-Bone Steak, Pan Gravy 
New Broumed Potatoes 

New Spinach Stringless Beans 
Lettuce and Tomato Salad 

Apple Pie Grape Pie 
Ice Cream Sherbet 

Cake 
Coffee, Tea, Milk, Buttermilk 

Tenderloin Steak Dinner — $1.50 
Other week n ights the dinner is priced 

a t $1.50 wi th a $2.00 dinner on dance 
n ights . 

" H e r e is a th ing of importance," Gund 
r e m a r k s , " tha t a lot of managers over-
look and tha t is—golfers are a lways in a 
h u r r y . They want to be waited on t h e 
m i n u t e they come in the dining room. If 
such service can be had, the manager wil l 
find out tha t his r e s t a u r a n t business can 
be improved considerably. If a club can-
not give the golfers quick service, they 
will ea t elsewhere before they come to t h e 
club." 

Gund does his own marke t ing , going in 
t h r ee or four t imes a week to find out 
w h a t is f resh on the m a r k e t and to shop 
f r o m one place to a n o t h e r in order to get 
t h e lowest prices. Whatever he orders , 
he picks up and br ings back himself , t h u s 


