
equipped wi th valves. Those on the drink-

ing founta in lines are s imply pipe plugs 

screwed in to the end of the pipe or a tee 

whichever it may be. 

A 15-inch tile 36 inches long is placed 

vertically over the end of each of the un-

derground drains, the bell end coming flush 

with the top of the ground and a p lank 

cover filled into the bell. The holes for 

these tiles are dug approximately 18 inches 

deeper than the tile and then backfilled 

with coarse rock to the bottom of the tile. 

A hole large enough to adm i t the dra in 

pipe was chipped through the side of the 

tile and the valve placed on the end of the 

pipe inside the tile. This arrangement 

makes a seepage basin deep enough to be 

below frost so that any water collecting in 

the winter t ime will seep away. It also 

gives ready accessibility to the drains in 

case of any debris collecting in the pipe 

lines. 

Kyte creek is muddy and a certain 

amount of sediment is bound to collect 

in the pipes even though the water passes 

through a screen before enter ing the sys-

tem. By opening a dra in when the sys-

tem is in operation the l ine can be "blown 

out" gett ing rid of the accumulat ion. 

The tiles I used were the best grade of 

V. S. P., but were sl ight ly checked and 

had been condemned as unfit for sewer 

work. They cost me $1.00 apiece. Placing 

them in the ground cost about $3.00 each, 

mak i ng the covers, lumber , paint, etc., 

$1.00, total cost per dra in $5.00, and I 

would say the cost figure was liberal 

rather than conservative. 

These ti le boxes around the drains were 

all placed so that unless the ground is 

flooded, surface water wi l l not run into 

them from the top. 

Gate Va lve on Each L i ne 

There is a gate valve on each line so 

that if any one part of the l ine goes bad 

the entire system is not crippled. These 

are boxed in wi th concrete wi th p lank 

covers s imi lar to the drains. The cost was 

approximately $5.00 per box inc lud ing 

mak ing the forms, etc. 

On four different occasions this summer 

we had hose stolen. The nocturnal visitor 

wanted only a short piece and wasn't 

part icular where or how he got it. He 

would slice here and there t ak ing out a 

piece wherever fancy suited, usually 10 

or 20 feet and never stopped to say thank 

you. 

We were at a loss to know what the ob-

ject was for sometime. The Midwest 

Cann ing Co. is located in our town and 

they employ a large number of men in 

the summert ime ,—a floating class of labor. 

Some of these had automobiles and no 

money to buy gas. However, wi th a piece 

of golf course hose and a canning company 

tractor standing out in the field w i th a 

tank full of gas—nuff said. But the can-

n i ng company started to watch the tractors 

at n ight , and when they caught the 

thieves, they also found the hose. 

To stop this th iev ing we bui l t hose boxes 

at each green. These boxes are 30 inches 

square and 30 inches deep fn the ground, 

and with four inch concrete walls. We dug 

the hole about 36 inches deep and back-

filled with gravel and coarse stones to a 

depth of one foot leaving us a box for 

hose and sprinkler, 30"x30"x24". This box 

is deep and large enough to hold 100 feet 

of inch hose and a sprinkler wi thout 

crowding or w i thou t going to a lot of 

trouble in rol l ing up the hose. 

I t can be folded into the hole and taken 

out without any k i nks and very quickly. 

We used a plank cover secured by a pad-

lock for the top. These boxes are set flush 

w i th the ground. Mowers and tractor pass 

over them without any trouble or even the 

exercise of caution on the part of the 

operator. 

Our course is new, hardly five months 

old the first of November, but we started 

playing the first of August and un t i l the 

weatherman put the golf bags and clubs 

away we had from 20 to 100 players per 

day, and our water system gave us plenty 

of water. 

R E C O N D I T I O N E R N O W PART OF 

PEERLESS S H A R P E N E R 

Plymouth , O.—Fate-Root-Heath Co. pre-
sents a new recondit ioner a t tachment as 
the outstanding feature of the 1931 model 
of the Peerless Mower Sharpener. This 
at tachment revolves the reel knives back-
ward for lapp ing in wi th gr ind ing com-
pound or emery paste. The reconditioner 
is quickly attached w i th one cap screw. A 
guard covers all gears. The device may 
be attached to any Peerless sharpener wi th 
serial number 500 and upward. 

Sheep's fescue and Canada bluegrass 

have generally been found to be ideal 

grasses for the rough. They do well 

enough on poor, dry soil and are suited t.o 

a lmost all parts of the United States, 

especially the North . 



Greenkeeper, "Golf's Key Man/7 

Hears from General Manager 
By R. A . J O N E S 

G e n ' l M g r . , Bal tusrol G . C . , Shor t Hi l ls , N . J . 

A L O T of the greenkeepers at Columbus c o m m e n t e d on the February G O L F D O M 
references to the per formance of the genera l management plan at Baltusrol G . C . 

The revelat ion tha t a successful general m a n a g e m e n t plan works out for the advance-
ment of the greenkeeper c a m e as a distinct and welcome surprise to many. 

There's a lot of wild hooie in circulation on this business of general m a n a g e m e n t 
of gol f clubs. The men whose work is showing most interesting results with this policy 
are cautious about publ ici ty tha t overplays the idea as the panacea for all ills in golf 
club operat ion . Consequent ly , to ge t the man with the real close-up on the scene to 
deta i l his opinions and f indings is not easy. 

In ge t t ing M a j o r Jones t o give his slant on how resultful general m a n a g e m e n t 
affects the future of the greenkeeper , G O L F D O M is certa in tha t it has prov ided 
some significant mater ia l for study by greenkeepers as well as other d e p a r t m e n t heads 
and officials of golf clubs. 

TH E R E is a perfectly na tu ra l objection 

and resistance encountered whenever 

there is change in a system or organi-

zation of long standing, and there are 

many who are perfectly horrified at the 

thought of a golf c lub being operated on 

accepted business principles. 

After al l is said and done, the operation 

of a large golf club is a business. I t is 

no th ing more nor less than a cooperative 

society for the merchand is ing of golf. Of 

course there is a social side to golf clubs 

but that is something which is relatively 

intangible. 

In a wel l operated golf club where there 

is a contented membership and club spirit 

prevai l ing, we whose job it is to provide 

for pleasure and recreation need not 

worry about social atmosphere, ni>r need 

we worry what others th ink or say regard-

ing our endeavors. Stick to your kn i t t i ng 

and read Kip l ing 's " I f " once in a while if 

you desire comforting. 

No Threat to Greenkeepers 
Greenkeepers in my judgment have 

no th i ng to lose and everything to gain 

when the day arrives when real business 

management is applied general ly to golf 

clubs throughout the country , for the 

.greenkeepers wi l l be appreciated far more 

than they are now. 

I f greenkeepers can serve, as hun-

dreds do, under golf professionals and 

thousands more under chairmen of com-

mittees whose knowledge of greenkeeping 

is practically ni l , it would seem that they 

should have no qua lms about their chief 

being a man who does know and therefore 

can appreciate both their work and their 

difficulties. 

The greenkeeper is the key man in the 

golf club's organizat ion, a l though rarely 

recognized to be such, and the fact that he 

is often fourth or fifth, sometimes much 

lower, on the payrol l list and not so well 

known to the membership as the man who 

plays the saxophone in the dance orches-

tra only six t imes a year, is something for 

the greenkeepers' organizat ion to ponder 

over. 

W i t h i n the last few years the green-

keeper is being accorded more and more 

recognition and it would seem that at last 

it wi l l be recognized that it requires more 

ski l l and infinitely more labor to produce 

and ma in ta in fine tur f than i t does to 

score birdies—or prepare lunch or mix 

cocktails. 

One certain way to retard and delay this 

recognition of the greenkeepers' real con-

tr ibut ion to the game is to obstruct such 

measures as are adopted by the clubs and 

by golf organizat ions with the object of 

reducing cost and improv ing p lay ing con-

dit ions. 



Before the seed, 
the f e r t i l i z e r 
One step should no t be overlooked i n preparing fairways and 

greens for seeding . . . that is fertil izer! And the k ind of fer-

tilizer is impor tan t , too. 

Armour 's Special Tur f Fertilizer is made especially for golf 

courses. I t conta ins j u s t the p lan t food elements grass needs to 

give i t a good start. Armour 's Special Tur f Fertilizer will help to 

develop a stronger, deeper root structure and vigorous, heal thy 

growth—which can better w i ths tand the droughts and hot sun 

of summer . Armour ' s Special Tur f Fertilizer will discourage the 

growth of weeds and give young grass more t h a n a f ighting 

chance. Let Armour's Special Turf Fertiliser help you get a stand 

of grass this spring. 

Well developed t u r f on fairways and greens means satisfied 

golfers—more play—greater revenue. 

Wri te for the booklet, "So lv ing the Tur f P r ob l em . " I t will 

tell you how to apply Armour 's Special Tur f Ferti l izer to your 

course. Twenty-one conveniently located plants insure p rompt 

delivery. 

Armour Fertilizer Works 

111 W. Jackson Blvd. 

General Offices 

Chicago, U. S. A. 



I n the last analysis the success of a 

golf club depends upon the price and the 

qual i ty of its product. Automobi les wil l 

carry golfers to the clubs offering the best 

golf at the most reasonable cost, for in 

this day memberships are no longer drawn 

from the immediate neighborhood. 

Organizat ions established for the pur-

pose of scientific research in turf culture 

and all ied subjects should have the co-

operation of greenkeepers. They should 

not be treated as meddl ing agencies. At 

t imes they irr i tate by tel l ing how rough 

should be cut or how holes should be 

changed, but the capable men in the pro-

fession can ignore that. 

The purchasing departments of Service 

Bureaus have been in existence long 

enough to prove themselves superfluous, 

for if there still are greenkeepers incapa-

ble of intel l igent buying, an organization 

staffed wi thout any practical experience is 

not the solution of that problem and this 

surely has been clearly demonstrated by 

now. 

This is a management problem for the 

clubs. 

SET PROS-PLAYERS-PROFITS 

I T I N E R A R Y DATES 
Providence, R . I .—Uni ted States Rubber 

Co. announces i t inerary for the completion 
of their pro merchandis ing and educational 
t a lk ing film showings du r i ng March and 
Apr i l . Appear ing before these meetings 
are E. C. Conlin, golf bal l sales manager 
for U. S., and his assistant, John Sproul. 

Conl in 's evangelistic appearances in the 
promot ion of more profitable pro shop mer-
chand is ing : 

R i chmond , Va., March 2, Jefferson Hotel ; 
Wash ing ton , D. C., March 3, Bur l ington 
Hote l ; Bal t imore, March 5, Lord Balt imore 
Hote l ; Columbus, March 16, Deshler; In-
dianapol is , March 17, Claypool; Des Moines, 
March 18, Fort Des Moines; Omaha, March 
20, Fontenel le; Minneapol is , March 23, 
Nicol let; Milwaukee, March 25, Schroder; 

Chicago. March 30, Great Northern; De-
troit, Apr i l 2, Stat ler; Cleveland, Apr i l 6, 
Cleveland; Pit tsburgh, ( to be announced 
la ter) , W i l l i am Penn; Harr isburg , Apr i l 
13, New Harr isburger; New York, (to be 
announced la ter ) ; Phi ladelphia , Apr i l 10, 
Ben jamin F rank l i n ; Boston, (to be an-
nounced l a ter ) ; Providence, (to be an-
nounced later) . 

J a ck Sproul is to stage sessions accord-
ing to the fol lowing schedule: 

Kansas City, March 2, Muehlbach Hotel ; 
St. Louis , March 5, Stat ler Hotel ; Mem-
phis, March 9, Peabody; L i t t l e Rock, March 
10, Albert P ike ; Louisvi l le , March 12. 

C inc innat i , March 13, Gibson Hotel ; 

Pinehurst , March 26, Carol ina; Toledo, 
Apr i l 13, Commodore Perry; Buffalo, Apr i l 
15, Stat ler; Rochester, Apr i l 16, Seneca; 
Syracuse, Apr i l 17, Syracuse; Schenectady, 
Apr i l 20; Hart ford , (to be announced 
la ter) . 

BOOK REVIEWS 

GOLF COURSE COMMONSENSE. By G. 

A. Farley. 256 pages. $4. 

A F T E R a long wai t the golf field is 

* * supplied wi th a comprehensive and 

practical volume on course maintenance. 

The Farley book is certain to have a warm 

welcome and big sale in supplying the 

recognized need of a working guide on 

good greenkeeping methods. It is an ex-

cellent job of presenting the sound advice 

of experienced greenkeepers and the guid-

ance of the dependable turf scientists who 

are not working greenkeepers. 

I n her experience with the Cleveland 

Distr ict Golf Association and the Nat iona l 

Association of Greenkeepers, Mrs. Farley 

got the hunch that eventually resulted in 

this valuable compendium. She consulted 

al l available l i terature on golf course 

maintenance, interviewed in person and 

by letter, scores of practical and scientific 

experts, and boiled down her dope to a 

volume that wi l l be read with deep in-

terest and appreciation by the old masters 

in greenkeeping as well as by those who 

are comparative newcomers in the busi-

ness. 

The book wil l not only ease the green-

keeper's path by mak i ng available to h im 

a reference volume conta in ing in format ion 

on the successful work of others in his 

profession, but it wi l l smooth th ings out 

for h im tremendously when it gets into 

the hands of green-chairmen and other 

officials. 

Golf Course Commonsense has chapters 

on Soils, Fert i l izat ion and Growth; Drain-

age and Water Systems; Grasses; Teeing 

Grounds; Fa i rways; Put t ing Greens; Haz-

ards; Topdressings and Turf Repa i r ; 

Weeds and Diseases; Equ ipment and Sup-

plies; Birds, An ima l s and Insects; Keep-

ing Course Records; Greenkeeping in the 

South ; Concrete Construction; Golf Course 

Trees; Growing Choice Flowers; and Golf 

in Commun i ty Welfare. 

The author is to be congratulated on a 

first-class piece of work answering the call 

for a simple and helpful handbook of 

greenkeeping. 
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Solving 
Club 
Problems 
with 

DUBOIS 

No . 

C A D D Y 

E N C L O S U R E S 

Caddies are no longer a ' 'problem'' 
when DUBOIS keeps them in hand! 

No one wants a pack of boys running all 

over the clubhouse grounds, waiting to be 

assigned as caddies. 

Run a few sections of Dubois around the 

caddie master's house. This keeps the boys 

within bounds, and at the same time in-

creases the charm and picturesqueness of 

your clubhouse grounds. Dubois lends itself 

to a multitude of other uses, being made in 

heights from 18 inches to 10 feet. 

It may be used to protect the players where 

tees are in close proximity and to separate 

the more dangerous portions of adjoining 

fairways. Our 10 foot height is ideal for 

preventing the increasingly numerous acci-

dents which occur from sliced and hooded 

balls on holes bordering on public highways. 

Reg. u . S. Pat. Off. 

T H E O R I G I N A L 

Wo v e n Wo o d F e n c e 
Made in France 

D U B O I S FENCE & G A R D E N CO., Inc., 101 Park Avenue, New York, N .Y . 

M A I L T H I S C O U P O N 

for complete D U B O I S in-

formation and name of 

nearby Distributor, quali' 

fied to give advice on the 

many ways that Dubois 

can serve you. 

DUBOIS FENCE &> GARDEN CO . , Inc. 

101 Park Ave. 

New York, N. Y. 

Name . . 

Address 

Position 

% Club . 15-C 



Young Pro Shows Sales Value of 
Personally Fitted Clubs 

By HERB GRAFFIS 

yO U can ta lk a l l you 

w a n t to about the 

advan tages the pro 

shou ld cap i ta l ize in h is 

effort to extend his 

d om i n a t i o n of golf c lub 

re ta i l i ng but you can't bea t t ha t pr ime fac-

tor of the pro be ing qua l i f ied to fit the 

r i gh t c lub to the i nd i v i dua l player 's game . 

T h a t makes the pro a r a n k i n g consu l tant in 

golf c l ub design, and a fac tor that the lead-

ing manu f ac t u re r s have not neglected us ing . 

Gol f c l ub manu f a c t u r i n g has undergone two 

d is t inc t changes since the game began to 

get go i ng in the Un i ted Sta tes ; first, the 

bench-made club, wh i ch now const i tutes 

on ly about one in 20 of the better grade of 

c lubs sold in th is country , and , second, the 

p roduc t i on of carefu l ly s tud ied designs on 

a precis ion m a n u f a c t u r i n g basis by ex-

pert ly m a n n e d and fu l ly equipped p lants . 

Th i s second stage has p layed a lead ing 

par t in the progress golf has made in th is 

coun t ry . 

Now there are p lenty of ind ica t ions t ha t 

we are seeing a th i rd phase of change in 

the business of c lub manu f ac t u re r . The 

1931 l ines of the l ead ing manu f ac t u re r s a l l 

show an influence of pro des ign tha t is not 

based so much on exact ly w h a t the lead-

i n g p layers use themselves bu t on wha t the 

l e ad i ng players and ins t ruc tors recommend 

for the average golfer. F o r several years 

past t h i s influence has been apparen t in 

the l ines most closely a l l ied w i th the pro 

field. The manu fac tu re rs have been awake 

to the fact tha t the usua l met ropo l i t an dis-

tr ic t h and i c ap records show only about 

10% of the players shoo t i ng 90 or less 

a nd the i r des ign ing a nd m a n u f a c t u r i n g 

forces a n d pro adv isors have taken cogni-

zance o f th is govern i ng fac tor in the l ines. 

Th i s c l ub m a n u f a c t u r i n g business is no 

downy bed and to keep the design a nd 

qua l i t y up and the pr ice d o w n is some th i ng 

tha t is w r i n k l i n g the 

brows of m a n y a keen 

intel lect these days. 

However , a l l of i ts vicis-

situdes were not suffi-

cient to d i scourage a 

young pro shop graduate n amed K e n n e t h 

S m i t h l a unch i ng h imse l f in to it three 

years ago. Sm i t h confesses tha t he doesn ' t 

t h i nk his business wi l l ever get b ig enough 

to worry any of the b ig boys for it 's a 

f am i l y affair of bench product ion . H e Is 

content to hand l e his m ino r f r ac t i on of 

the business so the pros, the l ead ing manu-

facturers and the players wi l l say " K e n 

S m i t h makes fine c lubs" and the S m i t h 

f am i l y wi l l demons t ra te to the wor ld tha t 

a pro-run bus iness is a prosper ing enter-

prise. 

S t a r t i ng as a caddie at Miss ion H i l l s i n 

Kansas City, Mo., in 1916, young S m i t h 

made h is debut as a club-maker repa i r i ng 

clubs for other caddies. A year la ter he 

was given a j ob as an apprent ice club-

make r by the late J . W . Wa t son a n d be-

gan then to s tudy and absorb the Ameri-

can and Scotch contr ibu t ions to the club-

m a k i n g art . Then Watson ret i red and 

placed the k i d w i t h E r n i e Ford a t Mea-

dow Lake . W h e n E r n i e moved to Detro i t , 

S m i t h went w i t h h i m and d iv ided h i s t ime 

between Ford 's shop and the Un ivers i t y 

of M ich igan where he special ized i n busi-

ness adm in i s t r a t i on . He a lready h ad the 

bug for m a k i n g clubs and saw t h a t he 

needed business educat ion. D u r i n g h i s t ime 

a t Kansas Ci ty he was wo rk i ng 48 hours 

a week at the c lub and st i l l man aged to 

g radua te f rom high-school. A f t e r finishing 

M i ch i g an in 1924 he went as ass is tan t to 

D i ck C larkson at Nor th l and C C., D u l u t h . 

A Family Matter 

In h is v is i ts h ome f rom D u l u t h he was 

l ay i ng the f ounda t i on for h is present en-

Ken Smith, of Kansas City, has 
found his allotted niche in golf's 
scheme of things supplying spe-
cially fitted sets of clubs to 
particular golfers who don't mind 
paying the price. Here's the 
story of how he got into the busi-
ness and how he operates 



Don't be Stymied 

by Brown Patch 
A perfect drive—a long iron—and now for the approach 

shot. 

But what has happened to the green? Brown Patch— 

that's a hazard which seems unnecessary. It is unneces-

sary with Barbak 211, the perfect turf disinfectant. 

Make a test of Barbak 211 and you will find that Brown 
Patch will travel over plots of untreated turf and stop 
precisely on the line of the area treated with Barbak 211. 
This is the experience of Robert Duguid, superintendent 
of Evanston Golf Club of Illinois. 

As a preventative, Barbak 211 protects against Brown 
Patch for a longer period than ordinary disinfectants. 
One well-known greens keeper places this at 42 days. As 
a cure, it checks the fungus immediately and quickly 
brings back a normal stand of turf. 

Barbak 21 1 may be applied in solution or dry, mixed with 

a top dressing, sand or fertilizer and watered in. Write us 

for further facts. 

AMERICAN*CYANAMID SALES COMPANY, Inc. 

535 F i f th Avenue New York Ci ty 

T U R F D I S I N F E C T A N T 

W O « 2 1 1 + ELEVEN 



PAGE 
FENCE 

. . SA VE 
by ordering 
I 'age Fence 
in the 
first place 

SP E N D ma i n t enance money, not In 
fence repairs, bu t in beaut i fy ing 

the grounds and protect ing the " l i t t le 
to ts " inside. P u t in a P A G E Fence 
once and for al l a n d stop upkeep 
extravagance. 

Where In i t ia l expense Is a consider-
able i tem, boundar ies m a y well be 
guarded wi th P A G E Chain L i n k 
Fence to last m a n y years. For gates 
and the fence l ine most in view, use 
P A G E in O r n amen t a l W rough t Iron. 
There are m a n y beaut i fu l pat terns in 
th is fence ever last ing. 
To offset different a tmospher ic condi-
tions, P A G E Fence comes In four 
fine me ta l s— 

1. PAGE ALCOA ALUMINUM 
2. PAG K A R M CO I N G O T I R O N . 
3. P A G E C O P P E R - B E A R I N G STEEL, 
I . P A G E O R N A M E N T A L W R O U G H T 

I R O N 

76 Service P l an t s erect P A G E Fence 
everywhere. Wr i t e for 
n a m e and address of PAGF. H - Beam 

Unr Posts of hot p,an t in y ou r l o c . , l t y 
galvanized high Comple te descript ive 
carbon steel offer l i tera ture on request. 
distinct advan- X o obl igat ion. Address 
taget, but tubular P age Fence Associa-
fosts are fur- t ion, 520 Nor th Mich-
nished where igan Avenue, Dept . 

preferred. D30, Chicago, I l l inois. 

dmerìaù fini MÌs* fp/rfA 
• ififiv' 

nation -/jù^s 4£*itiice 
eo VuaiUjA 76 lemiceplani* 

terprise. H is father is a talented mechan ic 

and has worked out the fuctory methods. 

Smi th , Sr., also makes the wood heads to 

exclusive designs. There are only eight 

in the plant. Five men and the two Smi ths 

in the shop and Mrs. Kenneth Smi th han-

d l ing the office end. Kenneth says he 

spends an hour of h is own t ime on every 

set of wood clubs that are turned out, so 

the production necessarily is l imited. Clubs 

are made to special specifications and reg-

istered. 

Smi th is doing a goodly percentage of 

women's club business and from h is ob-

servation forecasts a tremendous field for 

distinctively and correctly designed clubs 

lor the fair sex. In comment ing on design 

for the players shooting in the 80s and 90s, 

Kenneth expresses the opinion that these 

players wi th weak wrists and slow swings 

are liable to find the wood clubs of the 

stars unwieldy. In mak ing the woods 

l ighter he ment ions that the weight in his 

design is not taken out of the head, but 

comes out of the shafts. The purpose, of 

course, being to get adequate dr iv ing power 

by having a fu l l weight head and a shaft 

as l ight and whippy as is conducive to 

proper control when the club is in the 

hands of the 90 shooter. 

I t is that sort of design factor that 

Smi th emphasizes should be studied by 

each pro in his sale of clubs to members. 

In mak ing the statement Smi th doesn't 

burst forth in any boastful statement that 

he is the only one in the world m a k i n g 

clubs of adaptable design. On the con-

trary, he pays high tribute to the standard 

of design and construction of clubs made 

in the leading factories, as judged by keen 

bench-expert standards. Wha t he does say, 

though, not to refrain from p lay ing a few 

notes on his own bazoo, is tha t where he 

cuts in is to make sure that his clubs are 

suited for the player who uses them. So 

i f the elect don't find what they wan t out 

of the vast array offered, and they wi l l pay 

the price, the Sm i t h outfit wil l apply itself 

personally to the production. 

Smi th is quite reconciled to hav ing a 

good small business that keeps steady and 

which is bu i l t solely on a l imited and spe-

cial job platform. He defines his position 

in the field by stat ing that he rates as a 

locksmith, not a keymaker, to those hang-

ing around the door to a good score. 

CHAIN) (INK OR O I IMMiNUI WROUfcHI IRON 

WH E N a green is fair ly flat and not too 

severely trapped, a diameter of 60 

feet is sufficient. The present-day trend, 

however, is toward greens closer to 75. 



The 
Standard 
in Golf Ball Washers 

BE C A U S E of several years of success the 

Lewis Golf Ball Washer is well known 

from coast to coast. It is practically the 

standard washer of the nation. 

Low cost, long life, thoro cleaning, and quick 

operation have put the Lewis far ahead. When 

you specify Lewis Washers for your club, you 

are making not only the most economical, but 

the most satisfactory purchase for your mem-

bers. Most of your players are already ac-

quainted with Lewis Washers. 

See your distributor. 

NEW LOW PRICES! 

I t o 10 W a s h e r s $5 .50 each 

I I o r m o r e W a s h e r s . . . 5.00 each 

L E W I S T e e S t a k e s . . . 1.50 

W a s t e C o n t a i n e r 1.50 

P r i ces f . o. b . s h i p p i n g p o i n t . 

O per at ion 
The bal l is inserted in an 
obl ique slot in the ha rd map ' e 
paddle. A few easy strokes 
scrub i t c lean between two 
stiff brushes. The obl ique slot 
causes the ba l l to rotate on 
each stroke, c lean ing every 
side thoroly. On ly pure soap 
and water are used, no sand. 
A s imple, sure, quick, me thod 
of wash i ng gol f balls. 
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Tree Injury from 1930 Drought 
Calls for Treatment Now 

By M A R T I N L. DAVEY 

TH I S spr ing help wil l be needed badly 

by innumerable trees which have been 

seriously weakened as a result of the un-

usual weather condit ions dur ing the past 

two years. Unless help is given, many of 

the trees undoubtedly wi l l perish. 

The spr ing of 1929 was cold and wet 

and the summer which followed was hot 

and dry. As a result, trees were able to 

store up only a fraction of the amount of 

food required and they entered the grow-

ing season of 1930 in a weakened condi-

tion. Then came the worst drought in the 

memory of any l iv ing man. Many sections 

had no ra in whatever for several months. 

Countless thousands of trees were kil led 

and thousands more are now in the proc-

ess of dying. Al l the il l effects of the 

drought were not immediate ly apparent— 

some wi l l not show up un t i l this year. 

Many of the trees wh ich are now hover-

ing on the border l ine between life and 

death can be saved if cared for properly. 

The m a i n th ing they wi l l need when the 

growing season starts this spring wi l l be 

an avai lable supply of nour ish ing food. If 

they are properly ferti l ized, they wil l be 

able to bu i ld up their strength rapidly and 

overcome the handicaps they are now un-

der. If their food supply is inadequate 

and they fai l to get a good start, they may 

be defeated in their battle for life. 

Special care should be given to spray-

ing this year for the same reason that 

the trees should be ferti l ized. Should they 

be defoliated by disease or insects, the ef-

fects probably wi l l be very serious. Con-

sequently, i t is obvious tha t more than 

ordinary attention should be paid to dis-

ease and insect prevention. 

Advises Spraying 
The many kinds of scale, which are par-

t icular ly dangerous to trees in a weak-

ened condit ion, should be attacked as soon 

as possible. The substances which must 

be used to k i l l them are in jur ious to leaves 

and consequently the spray ing must be 

done wh i le the trees are sti l l dormant. 

Many of the diseases wh ich afflict trees 

and also many of the trees' Insect enemies 

can only be attacked or warded off after 

the leaves come out. I t wi l l be advisable, 

therefore, to have the trees inspected this 

year at regular intervals to determine 

whether spraying wi l l be required. One or 

two sprayings may prove to be the decid-

ing factor in the trees' struggle to over-

come the effects of the drought. 

Spraying, incidental ly, is a phase of tree 

work which should be done by experts. It 

is easy enough to mix a couple pounds of 

chemicals wi th water and spray the mix-

ture on the trees, but unless the spraying 

is done by someone who knows exactly 

what insects or diseases are h a rm i ng the 

trees, he cannot know what chemicals to 

use, what quantit ies, how they should be 

applied, or at what season. Done improp-

erly, spraying may in jure the trees and 

perhaps k i l l them; done by experts, it is 

the most effective means known for com-

bat ing pests. 

Pruning Aids Trees 
Removal of all dead branches and l imbs 

also wil l help the trees greatly in their 

battle for life. The deadwood provides an 

ideal breeding place for insects, bacteria, 

and the spores of fungus growths. When 

it is cut away and burned, the trees have 

a much better chance to remain healthy. 

Prun ing , moreover, greatly improves the 

appearance of the trees and el iminates a 

serious menace—dead branches often crash 

to the ground when least expected, de-

stroying property and endangering human 

life. 

Trees which have been weakened by the 

drought urgently need fert i l iz ing, spray-

ing and prun ing . Bu t they have countless 

brothers, unaffected by adverse weather 

condit ions, which wi l l be greatly benefited 

if given these fundamenta l forms of tree 

care. Times wi thout number, priceless 

trees are neglected year after year, and 

almost invar iably the price of this neglect 

is premature death. 

Innumerab le trees growing on golf 

courses throughout the country are in-

jured every year by storms. Many of these 

trees could be saved if they were properly 


