
pro, they are saving money, by buying the 
right implements at the r ight price, the 
pro in turn will be able to give the mem-
bers 100% service. 

Does the average golfer at a club realize 
what the pro is continually doing for them? 
The pro has to be a diplomat at all times. 
He must not show partiality, he must listen 
to tales of golf with just as much interest 
when the 120 man tells it, as when the 80 
man is talking. He has to teach players 
golf etiquette, rules and regulations, must 
advise them what clubs to use, and what 
golf balls to play with. If some one comes 
along and says, "Jack, watch my swing a 
moment, what am I doing wrong?" the pro 
must tell him. All of this is f ree of course. 
The pro at a club is really looked upon as 
the leader and a playing model, which to 
us is a great responsibility, and surely one 
that should earn a due reward. 

I hope to see the time soon when the 
pro at a club is being looked upon as a 
major asset, and not just as a traditional 
fixture. 

I do believe that it is t ime for the pros 
to show their members that they are try-
ing to work for the members ' and club's 
interest by giving them the best at the 
right price, and by so doing kill any feel-
ing that some may now have that the pro's 
sole aim is money. 

I've advocated for several years a di-
ploma or a license to teach issued by the 
P. G. A. and I still am convinced that the 
sooner the pros have to pass a rigid exami-
nation before being considered instructors 
the better it will be for pros, golf clubs and 
the P. G. A. of America. 

Meals by Reservation Only at 
This Coast Club 

I N an effort to eliminate a dining room 
deficit, Alderwood Country club, Port-

land, Ore., now requires its members to 
make advance reservations for all meals, 
except at lunch time and Sunday and holi-
day breakfasts. 

The new system is explained in the club 
magazine, the Back Swing, as follows: 

"Hours of service: Breakfast , Sundays 
and holidays only, from 6:30 to 9:30 a. m. 
Luncheon, every day, from 11:30 a. m. to 
2:30 p. m. 

"All other service must be by definite 
reservation only. All reservations made 
will be charged to the member 's account, 
whether all meals reserved are eaten or 
not. 

"Special luncheons must be arranged 
one day in advance; dinners must be re-
served before noon of day of service. 

"Prices: Banquets to members and their 
guests, $1.50 per plate; banquets to outside 
organizations sponsored by a member, $2.00 
a plate; special luncheons in the dining 
room, 75c per plate. 

"Meals will be served at any time any 
day upon pre-arrangement. It is not tne 
intention to refuse service to members at 
times not specified, but they must be con-
tent to accept service and food 'as is.' " 

Anticipating dissatisfaction with the plan 
by the members, the report goes on to tell 
what a member can expect who suddenly 
decides to keep his guests at the club for 
dinner some summer afternoon. 

"Unless you make reservation before 
noon of that day," the notice reads, "all 
you and your guest can obtain for dinner 
that afternoon will be ham and eggs or 
some other staple foods ordinarily on hand. 
Special dinner will not be obtainable, be-
cause, unless you telephone the office before 
noon, the chef cannot make the necessary 
purchases to provide for you and your 
guest. Perishable foods will not be kept 
on hand except as definitely bought for 
specific reservations." 

Have you Filled out 
the GOLFDOM Survey 
blank that was sent you? 

If you haven't, please send us the in-
formation right away as this compilation 
of facts and figures on the golf season of 
1931 is the only close-up of the entire 
Held 

Thanks for your helpl 

G O L F D O M 
The Business Journal of Golf 

205 West Wacker Drive, 
C H I C A G O , ILL 



M y 1931 Conditioning Program 
Dodged Brown-patch 

By FRANK ROEDER 
Supt., Nippersink Lodge G. C. 

WOW! WHAT a relief— 
What a strenuous 
past season bearing 

down on that poor sap, 
greenkeeper. 

But you learned a lesson, 
old timer, did you not? It 
was the most severe lesson 
in the past history. Now get 
over the grouch and apolo-
gize to your neglected fam-
ily and friends. 

Bear in mind, Old Top, 
you played a very important role the past 
season. The task will go down in history. 

Cheer up. You may have lost a green or 
two but you laboriously fought that cham-
pion, Old Mother Nature, and deserve the 
highest praise. Boys, we'll tell the cock-
eyed world we are not licked yet and may 
I fur ther add: rub a little hair dye over 
those silver threads of late, roll your shirt 
sleeves up and shout, "Come on 1932, we 
are ready." 

Well, brother greenkeeper, speaking of 
brown-patch, scald, weeds and heaven 
knows what, I will say I had my share of 
quack grass but controlled the brown-
patch and scald somewhat successfully. 

Visiting several golf courses during this 
period I discovered a scald upon the greens 
immediately following the brown-patch 
attack. 

Certain greenkeepers had the brown-
patch somewhat under control but the 
scald and copper colored greens lasted 
most of the season. 

In most cases I discovered during the 
brown-patch attack a disinfectant was 
applied for further prevention but the pre-
ventive chemical, in some cases required 
no water for 48 hours. Thus the lack of 
water, the thermometer registering 100 
degrees or more accompanied by high 
winds, I believe was responsible for a scald 
in all different colors appearing on the 
green. 

The weather conditions during the first 

days of July to my estima-
tion gave a greenkeeper 
much advance warning. 

Taking heed of Mother 
Nature 's warning, I had a 
method in mind and tried it 
with the hope of avoiding 
brown-patch and scald all 
season. 

My method, which fol-
lows, may sound stupid, but 
here goes: 

During the season if by 
any reason I suspected a brown-patch 
period, my greens were thoroughly wat-
ered all night until the following morning, 
and what I mean is plenty of watering. 

Immediately a f t e r this long period of 
watering a disinfectant application was 
applied. Toward evening of that day a 
heavy topdressing (without fertilizer) was 
applied upon the greens but not matted 
until the following morning. That even-
ing a light sprinkling followed. Upon the 
third day a very light topdressing with a 
fertilizer producing quickest results was 
applied. The above operation mentioned 
was followed by a light spraying of water 
and continued light sprinkling nights. 

This method of mine was maintained 
during the season and my greens were 
f ree from brown-patch and scald all year. 

Eliminating the mowing of fairways dur-
ing the dry periods enables me to have the 
tractor men fully prepared with materials 
and ready at a moment's notice for any 
disastrous occurrences. 

The above mentioned tactics may sound 
ridiculous but occasionally a long filler and 
a slap, on the back is presented me by 
the green-chairman. 

WEEDING, fertilizing, and watering 
should not stop abruptly a t the clipped 

margin of a green, but should be continued 
for several yards into the fairway, so that 
the approach area blends gradually from 
fairway turf into green turf. 

FRANK RODER 



Worthington Mower Company 
The largest manufacturers of gang mowers in the world 

LAWN TRACTORS LAWN MOWERS ROLLERS 
POWER A N D H A N D PUTTING GREEN MOWERS 
TEE STANDS TEE MARKERS BALL LOCATORS 

For 17 years the Worthington Company has occupied the 
leading position among lawn mower manufacturers by virtue 
of its incomparable engineering staff and by constant study 
of the changing requirements of fairway and putting green 
service. 

1914—THE FIRST HORSE-D^AWN GANG MOWER— 
WORTHINGTON. 

1917—THE FIRST ALL-STEEL INDESTRUCTIBLE 
FRAME HORSE-DRAWN GANG MOWER— 
WORTHINGTON. 

1919—THE FIRST LAWN TRACTOR IN COMBINATION 
WITH THE TRIPLE A N D QUINTUPLEX MOWER 
—WORTHINGTON. 
(A great number of these tractors are still in daily use.) 

1927—THE FIRST POWER PUTTING GREEN THREE 
SECTION GANG MOWER—THE WORTHINGTON 
OVERGREEN. 

1931—THE WORTHINGTON "MULTIGANG" OR SEVEN 
UNIT GANG MOWER—the greatest modern achieve-
ment in lawn mowing machinery. 

T H E HISTORY O F T H E W O R T H I N G T O N M O W E R IS T H E 
HISTORY O F L E A D E R S H I P A N D PROGRESS 

Worthington Mower Company 
The Largest Manufacturers of Gang Mowers in the World 

Main Office and Factory—Stroudsburg, Pennsylvania 
BRANCHES: Chicago Office and Warehouse, 517-21 South Laflin Street; Montreal, 132 St. 

Peter Street; Cleveland, Hippodrome Building; New York, Chrysler Building; San 
Francisco, 52 Beale Street; Boston, 1 State Street; Los Angeles, 1795 Pasadena 
Avenue; Portland, 384-386 East Madison Street; Seattle, 709 4th Avenue. 

Agencies in All Principal Cities 



Courts Rule Fencing Big Help 
to Clubs in Damage Suits 

By LESLIE CHILDS 

TO FENCE or not to fence? Unless a 
golf course is exceptionally well lo-
cated, so that its boundaries furnishing 

natural barriers against trespass by people 
and animals, the question is worthy of 
careful consideration. Especially is this 
true where the property adjoins a public 
highway and is therefore exposed to in-
advertent invasions of various kinds. Let 
us examine this question from some of 
its pert inent angles. 

In the first place, a t respasser is equally 
as guilty of trespass if he steps over an 
unfenced boundary line as he is when he 
climbs a fence to gain entrance. With this 
difference: If a trespasser suffers injury 
because of conditions upon a club's un-
fenced property, i t may help his case 
against the club on the ground that his 
trespass was inadvertent, while if he were 
compelled to climb a fence to gain access, 

that fact would imply knowledge of the 
boundary on his part and an intention to 
violate same by crossing. 

So there is no gainsaying the advantage 
of having club property fenced, not only 
as a protection against inadvertent or will-
ful trespass, but as an aid in pinning the 
offense upon a guilty person. And, in the 
absence of a s ta tute to the contrary, a club 
has the right to erect such fencing as it 
may deem best for its interests, this as-
suming that the fence is not one that 
would constitute a nuisance to the public or 
adjoining property owners. 

Animals on Golf Greens 
Further, in this connection, the question 

of protecting golf club property from tres-
passing animals should not be overlooked. 
As everyone knows, it takes time and 
money to develop and maintain a golf 

green, and a stray pork-
er, a few head of cattle 
or an old hay burning 
horse, if permitted to 
gambol thereon for a 
few hours, may inflict 
damage that will take a 
season or two to repair, 
to say nothing of the 
cost involved. 

Generally spea k i n g , 
the owner of trespass-
ing animals is liable for 
damage of this kind, but 
being liable for dam-
age and paying for 
damage are two differ-
ent things. Not infre-
quently the owner of 
marauding animals is 
not worth a dime, sub-
ject to execution, so 
that even if a club ob-
tains a j u d g m e n t 
against him it may be 
only a scrap of paper so 
fa r as collecting there-
on is concerned. 

Another point. Under 
Photo conrtesy Page Fence Assn. 



the common law which has been adopted in 
nearly all states, there is a rule holding 
that the owner of live stock being lawfully 
driven upon the highway may not be held 
liable for damage resulting from their tres-
pass upon adjoining land, if caused through 
no fault of the owner. Under this rule it 
has been held that if a bull or a heifer sud-
denly breaks away from the herd and 
dashes across an adjacent field, all that can 
be demanded of the owner is that he re-
move the animal as quickly as possible. In 
stating this rule and the reason therefor 
the court in one case of this kind said: 

"At common law every person was 
bound at his peril to keep his cattle within 
his own possessions, and, if he failed to 
do so, he was liable for their trespasses 
upon the lands of another whether the 
lands trespassed upon were inclosed or 
not. * * * There is an exception to the rule 
in favor of a person lawfully driving do-
mestic animals along a highway. If such 
person exercise due care in so doing, he is 
not liable for injuries which they do by 
escaping from his control upon the adjoin-
ing lands if they are pursued and promptly 
recovered. * * * The exception to the rule 
is * * * an arbitrary and artificial one 
arising from necessity or an effort to re* 
lieve persons engaged in a lawful traffic 
on a public highway from too heavy a 
burden, and goes only to the extent of de-
priving such owner of lands adjoining the 
highway of a remedy by action for such 
trespass." 

So that, in states where the foregoing 
rule obtains, and it is the law in many 
states though not all, if a herd of animals 
being driven along a highway suddenly 
stampedes and races across an adjoining 
golf green, it is just too bad for the golf 
club. For the owner of the animals would 
be free from liability for the resulting in-
jury, if he can show he used due care and 
that the escape of the animals was beyond 
his control at the time. 

In the light of the foregoing, there can 
be little question of the value of protection 
afforded golf club property by fencing. Of 
course, as has been noted, a golf course 
may be so exceptionally situated, in re-
spect to natural boundaries and otherwise, 
as to not require protection of this kind. 
But, as a usual rule this is not the case 
and it is probable that a survey would 
show that a majority of golf courses could 
use fence protection against trespassing, 
at least in some measure, to good ad-
vantage. 

Compost 
Quicker? . . . Yes! 
Better? Yes! 
Cheaper?. . . Yes! 
Easier? Yes! 
From Sod ? . . Yes! 
Load it? . . . . Yes! 

with a 

ROYER 

Wherever the decision has been based 
on Results, Speed, Economy and Re-
liability...there you will find at least 
one Royer. 

R O Y E R S are made in four models. Write for 
booklet illustrating and describing model best 

suited to your requirements. 

SOLD T H R U LEADING GOLF 
EQUIPMENT DEALERS 

ROYER 
FOUNDRY & MACHINE CO. 

158 Pringle Street (Kingston S ta t ion) 
W I L K E S - B A R R E , PA. 

ROYER—Model " M " 



"CHICK:" E V A N S 
(World Famous Golfer) 

Announces the Opening of an Extended School for a 
Course of Study in Golf Architecture 

L i m i t e d to a se l ec t ive l ist of Greenkeepers , 
P r o f e s s i o n a l s and I n t e r e s t e d Indiv iduals . 
I n s t r u c t i v e and va luab le t o those in c h a r g e 
of construct ion, a l t erat ion a n d m a i n t e n a n c e 
work . Content mater ia l of the course of 
s t u d y to be t a k e n f r o m a c t u a l construct ion 
m e t h o d s used on v a r i o u s o u t s t a n d i n g Golf 
Course projects . 

For complete details writ» 
CHARLES EVANS JR.. & ASSOCIATES 

Consulting Oolf Engineers 
11 South LaSalle Street Chicago. Illinois 

N A C O 
| d T " A GOLF COURSE FERTILIZER" 

H NACO will make your fertilizer dollars 
pay dividends in improved turf. IF un-
able to secure N A C O from your Golf 

Supply House write direct to 
the manufacturers. 

NITRATE AGENCIES COMPANY 
104 PEARL STREET - . NEW YORK CITY 

R O T A R Y 

SOIL SCREENS 
A necess i ty on every golf course for 
the proper preparation of 

COMPOST 
TOP SOIL 

SAND 
Several models f o r operation by hand, 
e n g i n e or tractor power . 

W R I T E F O R B U L L E T I N G D 
F. S. C O N V E R S E CO., Inc. 

Johnson City, N. Y. 

JACK 

D A R A Y 
W i n t e r Addre«*: 1640 W . B e a c h Drivo. 

Iti loxl. Miss. 
« O L F A R C H I T E C T 

Personal Superv i s ion of 
CONSTRUCTION A N D M A I N T E N A N C E 

1932 OFF IC IALS 
After elections, send G O L F D O M 
the names and mail addresses of 
your new officers. 

True, there is always the question of ex-
pense when this subject is approached, 
and it may be considerable depending upon 
the amount of ground to be inclosed. On 
the other hand, in many states the owners 
of adjoining property can be compelled to 
bear a part of such expense, usually one-
half, under s ta tutes governing the erec-
tion of partition fences. This is well worth 
looking into by a club contemplating the 
erection of any line fence. 

But in any event a survey of the club 
property to determine protection needed 
against trespassers of all kinds by fencing, 
is usually well worth while. If this survey 
shows need of such protection, a reason-
able investment for the purpose, especially 
at vulnerable points, will likely pay larger 
dividends, to say nothing of the value of 
the added privacy acquired thereby, than 
to leave the property wide open, and rely 
upon an appeal to the courts to either 
prosecute or defend an action growing out 
of trespass. 

Readers of GOLFDOM can obtain 
Leslie Childs' analysis of the "law" as 
applied to a particular club problem by 
addressing him in care of this magazine. 

Agua Caliente Widens Tournament 
Prize Money List 

AGUA CALIENTE has revised division 
of the $15,000 that will be cut up next 

January 12, 13, 14 and 15, when the "Open" 
will be played. First money will be $5,000, 
second prize $2,500, third $1,500, and fourth 
$900. From the figure the prize awards 
will range down to $350 for tenth place. 
Beyond this place in the field a number of 
awards of $200, $100, and $50 each will go 
to make up the total. There will be a 
total of twenty-five prizes. 

Qualifying rounds will be held to bring 
the starting field to about one hundred. 
One will be held over the Sunset Fields 
courses in Los Angeles, where the golfers 
will be concentrated at the time, December 
30, with a supplementary test, for golfers 
of the San Diego district, at the San Diego 
G. and C. C., the same day. " 

A BUILT-UP tee is never desirable ex-
cept when necessary for visibility or 

drainage. Advantages of a ground-level 
tee are: easier to grow good turf, mowing 
can be done by regular fairway mowers, 
teeing area can be larger. 



What makes a 
good golf course? 

You get the 
answer in 

The L I N K S , 
by Robert Hunter 

The Links is the stand-
ard work on golf archi-
tecture. It illustrates and 
describes each design de-
tail that goes to make a 
golf course sound in 
playing and mainte-
nance. 

This well illustrated 
book is highly endorsed 
by the leading golf archi-
tects. The Links is an 
indispensable working 
tool for the green-chair-
man, the course superin-
tendent and the archi-
tect. If you are planning 
a new course or remodel-
ing, The Links will save 
you many times its cost. 

$4.00, postpaid 

Q O L F D O M 
The Business Journal of Golf 

205 W. Wacker Drive, Chicago 

Tomorrow's Turf Culture Calls on 
Science 

This interesting forecast of golf course turf 
culture is taken from the "Pacific Green-
keeper." Although sweeping changes are con-
templated by the meditative author, it is note-
worthy that several of his prospects already have 
been given endorsement by practical performance. 

L JAV ING NO other means of prognostic 
• • cation, a hazy knowledge of the past 
will have to be brought into the f ray for 
uti l i tarian purposes. The prevailing move 
ment on golf courses within the last 20 
years has been mechanistic. Horsepower 
has replaced horse power which in turn 
had taken the old time groundsman off his 
feet. To follow out this sequence of ideas 
the man in charge of cutting the grass in 
the future will sit in his office and operate 
the cutting units by radio control. How-
ever, there is the strong possibility pres 
ent that a fairway grass will be devel 
oped which will give the ball a good lie 
and yet will not need cutting. It is easy 
to understand how a modification of some 
of the current bent grasses could easily 
accomplish this end. 

The method of fostering the growth of 
the grass will have changed considerably 
It would not be surprising to see the hypo 
thetical golf course we are conjuring 
equipped with an underground heating sys-
tem, probably electric, to lengthen the 
playing season in frosty territory, by 
boosting the grass over cold spells. That 
this idea is not too fragmentary is indi-
cated by the fact tha t at one of the col 
leges on the Pacific coast at the present 
time highly successful experiments are be-
ing carried on in heating soil. There seems 
to be no reason why the principle should 
not be adopted for golf course use. 

It requires no effort of the imagination 
to picture the irrigation crew of the fu-
ture to be a purely mechanical one. There 
is being manufactured even now a me-
chanical pop-up system which turns it-
self on and off automatically, meanwhile 
recording all its actions at a central plant 
to be located in the greenkeeper's office 
When this system is once installed the 
only human attention required will be 
when it gets out of order, or to ad jus t it 
for the changing of the seasons. And 
there are such things being made as sun 
valves and photoelectric cells which will 
make even this la t ter duty unnecessary 



THE LARK 
SPRINKLER 

pa 

"Bet te r than ra in , " »ay greenkeepers 
throughout the country, when discussing 
T h e L a r k Sprinkler , "because it sprinkles 
as evenly and gently, a n d is A L W A Y S 
on hand when needed ." 1 he La rk is de-
pendable for night sprinkling, too. A trial 
will convince you that T h e La rk deserves 
the popularity its pe r fo rmance has won. 

Detailed Information on Request. 
Trial sprinkler sent pre-
paid. Price $15.00 each. 

L.R.NELSON MFG.CO. 
PEORIA, ILLINOIS 

NEW ORLEANS 

NeuiStGTJMe* 
' One of Americas Leading Hotels 

ACCOMMODATING IOOO GUESTS 

She fomouj Hold St Charles a s -
sures this seasoris visitors the 

same warm welcome that has at-
tracted the country* notables tor a. 
century. Modernized to keep abreast 
of the times the beautiful StCharles 
is better equipped than ever before 
to well serve it's distinguished patronage 

ALFRED S.AMER& CO. Ltd 
N E W ORLEANS. LA . 

Send for descriptive rolder Valorization oUioes for 
Illustrated MaidiGws 

Program for the asking 
all Transportation 

Lines in Lobby 

In conjunction with the irrigation sys-
tem will be the system of applying fer-
tilizer. The fertilizer will be pulverized 
and mixed in a central plant and then put 
into a container or reservoir with the irri-
gation system which will run it through 
corrosion-proof pipes to that section of 
the course where the fertilizer is required. 
The mixture and other necessary adjust-
ments could be made without leaving the 
central regulating plant. Nor is this idea 
beyond the remotest bounds of possibility, 
for on a course in Arizona when the green-
keeper wishes to give his course a little 
stimulation he throws a few sacks of chem-
ical fertilizer into his reservoir lake and 
the sprinklers do the rest. 

Future shops will be equipped with a 
complete chemical laboratory for soil test-
ing and analysis as well as a small experi-
ment station. This because greenkeepers 
will have realized that what is stimulation 
for one course's grass is brown patch for 
another's. Furthermore the greenkeeper 
during his course in college will have 
taken enough chemistry and geology 
to enable him to conduct his own research. 

Government Tells of Golf's Grass 
Seed Buying 

GOLF CLUBS buy more ryegrass seed 
than any other kind of seed. This is 

indicated in an extensive survey recently 
completed by the U. S. Bureau of Agricul-
tural Economics. Other grass as well as 
turf seed purchased in largest quantities 
for golf courses are: Kentucky bluegrass. 
redtop, fescues, bents, and Bermuda grass, 
mentioned in the order of the quantities 
purchased. 

The inquiry used in the survey was sent 
to more than 3,800 golf clubs and municipal 
courses and replies were received from 
1,733. Of this number officials of 1,189 
clubs or courses gave figures indicating 
the quantity of seed they had purchased, 
intended to purchase, or their average an-
nual purchases, 496 gave no figures but 
indicated that they usually bought little or 
no seed because they had sand greens, 
native grass that did not require reseeding. 
etc., and 49 failed to indicate whether or 
not they ever purchased seed. 

In this report, except when otherwise 
stated, the figures given cover those clubs 
and municipal courses for which reports 
were received. No attempt has been made 
to estimate what percentage these pur-
chases represent of the total purchases 



made for all golf courses in the United 
States. It is believed, however , tha t a 
majori ty of the larger clubs furnished re-
ports in the survey. Many clubs found it 
very difficult to est imate the i r annual pur-
chases of the different k inds of seed be-
cause the purchases varied so much f rom 
year to year , depending largely u p o n 
whether new construction work was under-
taken or extensive a l terat ions were made 
on their courses or reseeding was neces-
sary because of drought, floods, etc. 

The average annual purchases in the 
aggregate were reported to be 333,500 
pounds of Italian ryegrass seed, 210,500 
pounds of domestic ryegrass seed (mostly 
Italian ryegrass with a smal ler proportion 
of perennial and other ryegrasses ) , and 
14,400 pounds of perennial ryegrass . Clubs 
in Florida, Georgia and Mississippi appar-
ently are the largest consumers of rye-
grass seed. In those s ta tes it is generally 
sown each fal l on Bermuda grass greens 
for winter play. This explains the greater 
annual consumption as compared with per-
ennial grasses such as Kentucky bluegrass 
and redtop. 

Average annual purchases of Kentucky 
bluegrass were reported to be 213,900 
pounds, Illinois, Ohio, New York, Michigan 
and Pennsylvania clubs being the princi-
pal buyers. 

Purchases of redtop seed, amount ing to 
161,700 pounds, were indicated to be the 
largest in Illinois, New York, Ohio, Florida, 
Michigan and Pennsylvania. 

Of the 91,500 pounds of fescues pur-
chased annually, 63,400 pounds was indi-
cated to be Chewings fescue, 16,300 was 
meadow fescue, and 9,300 was sheep's 
fescue. Clubs in New York, Pennsylvania, 
Michigan and Ohio lead in purchases of 
fescue seed. 

Florida clubs buy much more Bermuda 
grass and carpe t grass seed t han any other 
clubs. South Carolina, Texas, Virginia and 
North Carolina clubs trail f a r behind Flor-
ida in Bermuda grass purchases . The total 
quantity of this seed bought annually by 
all clubs report ing is 48,900 pounds, and of 
carpet grass, 3,300 pounds. 

Bent seed purchases, exclusive of quanti-
ties contained in green, tee, and fairway 
mixtures, amount In the aggregate to 
63,500 pounds, of which 27,500 pounds is 
mixed bent, 15,800 is Colonial bent , 15,400 
is seaside bent , 1,833 is velvet bent, and 
2,930 pounds is other bents. The clubs in 
New York, Pennsylvania, California, New 

You Need This 
Free Booklet 
A s k for your copy of "The P u t t i n g 
Green." Contains 40 i l lustrated 
pages on g r a d e s , construction, 
planting and care of greens. C o m -
ments like these received daily: 

* Very comprehensive in every 
* detail. —George S. Pierce. 
» Waterbury, Vt . 
* 
« Your book is like your seed, 
y always reliable. 
y —Wm. E. Conkel. Pres., 
« Perkins, 111. 

% > R A I N M A K £ R 
j j i 

• 

Can't be depended upon by a 
greenkeeper. 

Only when his course is irrigated for rain 
when and where he wants it is he safe. And 
if he insists on M c W A N E Cast Iron Pipe, too, 
a number of big economies and exclusive ad-
vantages follow as well. Just ask: 

M'-WANE 
CAST IRON 

PIPE CO. 
BIRMINGHAM 

ALABAMA 
*«AtD ¡¡W* M®"* 

208 S. LaSalle St., CHICAGO 
40 Exchange Place, New York 

P A C I F I C 
STATES 

CAST IRON 
PIPE CO. 

PROVO UTAH 



MILORGANITE 
THE IDEAL TURF 
FERTILIZER 
For further information address 

S E W E R A G E C O M M I S S I O N 
508 Market Street Milwaukee, Wis. 

DIAMOND 
Steel Center 

TRACTOR SPUDS 

Long wearing — 
sharp until com-
pletely worn out— 
because of hard 
tool-steel center— 
outside we ir s away 
faster. Made in all 
sizes to fit any size 
or make of tractor. 
If your d e a l e r 
can't supply you, 
write direct for 
sample or literature 

DIAMOND CALK 
HORSESHOE CO. 
4702 Grand Ave., 

»n inth , Minn 

E C O N O M Y 
Quick Coupling, Adjustable 

Opening Valve 
Recommended for all hose-

1MM sprinkling systems for 
golf eeurses, where speed, 
eoonomy and efficiency are 
desired. Write for name of 
•ur agent nsareet yeu—he 
will give free demonstration. 
ECONOMY IRRIGATION CO, Inc. 

11 Bpokaae Street 
RKATTLK, WASHINGTON 

T o YOUR O W N C L U B B E T R U E 
A N D IT WILL FOLLOW—that before 
ordering Chsrge Checks, Score Cards, Quest Regis-
ters, Csddle Card* end other forms you will first 
•ee our line of stsndardlied golf printed mstter. 

JOHN H. VESTAL COMPANY 
703 South La Salle Street - . Chicago 

Jersey and Massachusetts are the princi-
pal buyers of bent seed. 

A small percentage of the clubs indicated 
that they intended to purchase, or that 
they usually purchase bent stolons, and 
these clubs were situated mainly in Illi-
nois, Ohio, Pennsylvania, Virginia and In-
diana. Many clubs, however, maintain their 
bent gardens or plots for use in repairing 
the old greens or in making new greens. 
The most popular strain of bent stolons 
was indicated to be the Washington, but 
many clubs were using the Metropolitan. 
Other grasses and clovers in the quantities 
shown that are purchased each year by 
golf clubs are as follows: Timothy, 15,700 
pounds; Poa trivalis, 1,900; grass mixtures, 
26,300 pounds; white clover, 9,900, and 
other clovers, 3,200 pounds. 

The grand total of turf and other grass 
seed, as well as clovers, purchased annual-
ly by the 1,189 clubs who indicated their 
annual requirements was 1,206,350 pounds. 

These seeds are purchased mostly in 
the spring, but some kinds are purchased 
mainly in the fall. Relatively small quan-
tities are bought during the period May 1-
July 31. Although a number of clubs in-
dicated that they were retrenching at this 
time, the purchases of seed made or ex-
pected to be made this year compare fav-
orably with their average annual pur-
chases. 

E X P A N S I O N PROGRAM F O R T O R O 
Minneapolis, Minn.—Toro Manufacturing 

Company has embarked on a comprehen-
sive expansion program for 1932, according 
to announcement just made by that com-
pany. Toro has completed negotiations for 
the original Rotary Sprinkler, built by the 
Joseph Donegan Co., Kansas City, Mo., the 
"Sod-Kut" sod cutter built by Pacific 
Greenkeepers' Appliance Co., Portland, 
Ore., and the new Huntington Highway 
mower, which the company intends to mar-
ket in the road building field. 

In addition to these three new products, 
which are expected to round out the Toro 
line and greatly increase the sphere of the 
company's activities, several new products 
will be offered to the trade in 1932, among 
them being the new Toro Master Seven—a 
fairway mower which, it is claimed, will 
cut a standard 18-hole course in one day. 

BAILEY J O I N S DAVIS S T A F F 
Chicago—H. S. "Bill" Bailey, one of the 

shining stars of the course equipment and 
supply firmament, has joined Geo. A. 
Davis, Inc., Chicago, as manager of their 
Cemetery, Park and Landscape depart-
ment. 


