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A feature of the pro advertising plan Is
a booklet that is furnished free in reason-
able quantities to the pros, imprinted with
their names. This book is for distribution
to the pros’ members. The book has much
of lively reader interest on golf. There
are some good playing pointers, a large
amount of information on various tourna-
ment events, a golf glossary and other
reading material that represents not what
some advertigsing guy thinks golfers want
to read, but what golfers really want to
read as determined by a survey of the
rank and file golfers, the lads and lassies
who constitute the backbone of the pros’
business.

One of the stunts in the campaign to
which the pros have clicked in livliest fash-
ion in a series of monthly card releases
telling of the trials and triumphs of a
typical golfer called Joe Goofus. The il-
lustrations show the hero of the advertis-
ing plot was not inspired by Govrrpom's
advertising manager, libel being avoided
by the artist putting hair on the skull of
the card character. These cards put the
pro story across in nice shape. There is
enough of a real-life slant to them to put
Joe in the class of Andy Gump as a human
interest character and the pro plug happily
is not overplayed to the point where the
casual reader of the card will get to the
end of the first line and pass on thinking,
“phooey, some more ad bushwah.”

A number of pro authorities passed on
the campaign before it was put into type
and illustration and they have given it
their critical endorsement as well as clap-
ping hands at this latest and highly im-
pressive indication that foresighted manu-
facturers are making the pros’ market de-
velopment the big factor in planning the
growth of their own business.

ART PERKINS WITH BURKE

RTHUR PERKINS, who was for many

years with Barrett, Hicks Co. at
Fresno, Calif., is now connected with the
Burke Golf Co. at the Los Angeles branch,
643 So. Olive street. He will cover the

territory formerly traveled by George
Shaw.
Burke's coast office reports: “There is a

steadily increasing interest in golf in this
section. We had an excellent business last
year and to date all indications are that
there will be a considerably larger volnme
this year.”

Have you sent GOLFDOM your list of
new officers?

m

Grow Velvety
Greens Like
Famous Clubs
in California

Inland clubs are developing beautiful greens like
famous California clubs by planting the same kind
of seed—the genuine Cocoos Creeping Bent, discov-
ered by Lyman Carrier in the Coquille Valley,
Oregon.

Cocoos provides a perfect putting surface. It stands
erect, keeps its vivid green color, resists disease
and withstands adverse weather. Seed supply lim-
ited, order ecarly.

LyMAN CARRIER
Office: Willoughby, O.

Plant: Granger, Ind, ]
=] q,a

Today
Write for
lustrated booklet
and prices

Aluminum
Golf Signs

\X} EATHER and
wear proof. Can |
be furnished with letter-
ing on both sides. Yard- |
age markers,regulation,
parking, direction, and
entrance signs. Also
special sighs to order.

WRITE FOR ﬂlm
destructible flag-poles
Ask for details of ten day trial offer

7 describing signs, tee-
zoo YDS | markers, hole rims, in-
RE’L‘“ TW and other Standard Golf
Course Equipment.
Standard Manufacturing Company
Cedar Falls, lowa
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THE R.H. GOLF CART

ROLLER BEARINGS

HOO'IA MNVId HONI-OMIL

)

Four or eight ft. body, flat faced wheels with
round edges. Trips clean. Write for circu-
lar if dealer cannot supply.
R. 8. HORNER, Geneva, Ohio
Mfr. of Golf Tractor, Spuds, Wheels, etc.

ESTABLISHED
1925

GROWERS OF

WASHINGTON
STRAIN
BENT

] CARTER. Sales Agent
E. Wacker Dr., Chicago
Central 8074
18455 Riegel Road

HOMEWOOD, ILL.

SHAFTS from FACTORY to PRO

Good No. 2 Hickory Shafts, pro finished, straight,
50% white, at only 156% each., CHEERFULLY
sent C. O. D., anywhere in UNITED STATES.
Delivered to all CANADIAN points 22¢, cash
with order.

ORDER now, 25, 60 or 100, Irons or Drivers.

JOHN W. WEIS

650 New York St. nleinuhh:, Tenn.

TORO ISSUES 1930 BOOK

Minneapolis, Minn.—Toro Mfg. Co. has is-
sued its 1930 catalog of mowing machinery,
tractors, dump carts, compost machines,
top-dressers, watering equipment and other
course equipment. The book is a helpful,
complete volume for the man who wants
definite buying information. A copy of the
book will be sent upon application to the
Toro headquarters or to any of the 21 Toro
sales and service agencies.

PRINTS NEW BENT GRASS BOOK

Cincinnati, O.—The J. M. McCullough’s
Sons Co., 316 Walnut street, has issued an
interesting and informative new booklet

| GOLF WHEELS FOR FORDSONS

The R. H. Golf Wheels are stronger, rims do not bend,
50% better traction, easier steering, and rounded edges.

Many clubs are replacing old wheels with these
stronger and better wheels.
Sold in singles, pairs or full sets. Immediate ship-

ment. If your Ford or equipment dealer cannot sup-
ly, write direct.
(Mfrs.)

. S. HORNER Geneva, O.

Beautify Your Course
Evergreen Trees — Shrubs,

Permanent and growing beauty for
Summer and all seasons.

We propagate and grow hardy evergreens
and shrubs to meet all conditions. Let us
show you how a small appropriation gives
you large visible value that keeps on in-
creasing in worth,

Your inquiry will give you wvaluable in-
formation without obligation. Service and
shipment made direct to you from our
nurserles. No salesmen,

KELLY BROS. NURSERIES

7 Cherry St. Est. 1880 Dansville, N. Y.

A Better
GOLF SWEEPER

Sweeps clean—Reduces labor.
One man does the work of five.

Ask Your Dealer or
Write Us Direct
Springfield Lawn Sweeper Co.
Springfield, Ohio

Also makers of tractor draton stwespers

“the fine bent grasses.” This book contains
much technical information on the bents
for the greenkeeper, as well as some ex-
cellent lawn information. The booklet is
well worth a place in the greenkeeper's
library. It will be sent free on request.

IDEAL HAS NEW CATALOG
Chicago, T11.—The 1930 catalog issued by
the Ideal Power Lawn Mower Co., 413 W.
Chicago ave., is the most complete this or-
ganization has issued. In addition to the
Ideal mowing equipment it lists, describes
and prices a full line of course and park
maintenance equipment and supplies. It is
a noteworthy practical buying help for the
greenkeeper and his chairman. A copy of

the book will be sent free on request.




PARGRIP

Gives FIRM GRIP and TACKY

FEEL. Makes leather SOFT

and WATERPROOF. PRE-

VENTS SLIPPING.

Price $1.00 per bottle — One
Year’s Supply.

Packed in display boxes of one
dozen bottles.

Pros: Write for special pro discount.

THE PARGRIP CO.

1011 Broadway

Distributed by
A. G. SPALDING WILSON WESTERN
BROS., INC. SPORTING GOODS CO
New York, N. Y. New York, N. Y
WRIGHT & DITSON AMERICAN GOLF CO.
Boston, Mass, Boston, Mass.

Albany, N. Y.
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THE RICHMOND
O GROW thick and
vigorous turf, use V-C
FAIRWAY, the fertilizer
for golf courses. Clean,
inoffensive, unobjec-
tionable — a rich food
for grass, easy and in-
expensive to apply.
C
-
PROFITABLE time and labor saver
that gives a neater job of sodding. ww
Cuts a strip 14 inches wide; adjustable, GRASS 'FOOD
uniform thickness; any length desired.
Makes a smoother, firmer turf especially
0 nbe 8. Made for either hors
s S e VIRGINIA-CAROLINA
The Richmond Sod Cutter truly pays C"E\"CAL CORP
for itself in a day—Write us today for g
details—Complete, ready for use $35 Lawn and Garden Df’pt.
F.O.B. Richmond. L S
Richmond, Virginia
RICHMOND SOD CUTTER CO.
Richmond, Indiana
- e —_— e emmm e
DUNHAM Used on
AT LAST A SATISFACTORY WATER-WEIGHT finest
GRIP TREATMENT Courses

FAIRWAY
ROLLER

ADJUSTABLE IN WEIGHT

Rolls the uneven surfaces too!

AS the seasons change, so should the amount of

roller pressure, Light rolling in Spring and
heavier rolling in Summer assures the best faire
ways according to authorities.

Dunham Fairway Rollers conform to all turf
conditions. Weight adjustable from 1300 to 5000
Ibs. And the Dunham’s three giant sections op-
erate independently to conform with the contour
of the ground. Used by leading clubs. Send
coupon below for full particulars,

DUNHAM LAWN ROLLER CO.
113 Chambers St., New York, N. Y.
Canadian Office: Mount Royal Hotel, Montreal

Please send complete details about the Dunham
Falrway Roller,

Name

You save time and money by answering GOLFDOM ads.
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PASADENA GOLF VALVE

Has many exclusive advantages over any other valve among which is a removable stem,
which means that washer may be renewed without taking valve out of the ground.

Send for Literature, giving full particulars.

PASADENA SPRINKLER CO.

78 West Union Street

GOLFDOM

Pasadena, Calif.

———

Wisconsin Holds Firs: Greens School

By H. HANKINSON

IFTY-NINE greenkeepers from

consin and neighboring states were

enrolled in a four-day short course
given by the Wisconsin College of Agri-
culture at Madison, February 10-14. It
was the first course of its kind to be
offered by a university anywhere in the
Middle West.

Experts in soils, agricultural engineer-
ing, agronomy, and landscape design from
the College of Agriculture, and authorities
on golf problems from other places, com-
posed a faculty of unusual merit. Faculty
members from outside the college included
John Monteith and A. S. Dahl, both of the
green section, United States Golf Associa-
tion; C. A, Tregillus, manager of the A. D.
Lasker estate, Lake Forest, 111, and O. J.
Noer, soils and fertilizer specialist, for-
merly of the University of Wisconsin soils
department,

Work of the course was carried on by
means of lectures, discussion groups, and
laboratory sections. Kinds of grasses,
grass seeds, diseases and other pests of
grasses, soils, fertilizer, and drainage prob-
lems, labor and equipment, landscape and
planting problems, were the main subjects
for the lecture and discussion periods. The
laboratory sections which took up about
half of each of four afternoons gave spe-
cial instruction and demonstrations in
weed and grass seeds and their identifica-

Wis-

tion, in gas engines, in land drainage, and
in soils. Students of the course were di-
vided into four groups, thus giving every-
one an opportunity to attend a different
section each day.

Discussion periods followed the lectures
and were conducted informally. The green-
keepers were free to ask questions of per-
sonal interest on golf course and fairway
problems, while those in charge of the
course gave advice and offered practical
ideas.

During the course, three important talks
were given on grasses by Mr. Monteith,
On Monday he covered the subject of
grasses adapted to golf courses and the
matter of grasses that have been tried out
by the green section. On Tuesday morn-
ing he took up the different strains of bent
grasses, and on Thursday he gave an out-
standing talk on the care of turf, espe
cially on greens. Interesting lantern slides
illustrated the points that were made.
This talk was followed by a two-hour round
table discussion of greens and grass prob-
lems with Mr. Monteith presiding. The
members of the short course took an
especially active part in this discussion.
Soils Are Feature

Soils and fertilizers in relation to the
turf on golf courses were given an im-
portant position on the program. Lectures
and discussions on the basic principles

LEONARD MACOMBER

Golf Course Architect

Engineer, Contractor

664 North Michigan Avenue
CHICAGO

EVERGREENS

AND EVERGREEN BROAD-
LEAF, FLOWERING SHRUBS,
RHODODENDRONS

Maximum Bushy Plants
Select Clumps, 2 to 3 ft.,
Bor 100 %16 00 l‘.’o ttol- ....... £8.00

00
RED CEDAR and HE
RED) CHDAR s HEMEOCK Taks

Well Packed — Cnh Please

THE TENNESSEE EVERGREEN CO.
Elizabethton, Tenn.

Thank you for buying from GOLFDOM'S advertisers They are O K
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CADDIE BADGES
TEE MARKERS
Towel Rings—Locker Numbers—Tags—Stencils
The C. H. HANSON Co.
305 WEST ERIE STREET = CHICAGO ILL  ggndfor

involved in these subjects were under the
supervision of C. J. Chapman and E. J,
Graul of the soils department of the uni-
versity and O. J. Noer, specialist in soils
and fertilizers. Mr. Graul and Mr. Chap-
man handled the problems of soil acidity
and soil as the source of plant foods. Mr.
Noer rounded out these subjects with dis-
cussions on physical and other soil condi-
tions that are favorable to turf and the
proper fertilizers that are needed.

At eight o’clock on the second morning
of the course the subject of grass seeds
and their impurities was opened by Prof.
A, L. Stone of the agronomy department.
The next morning at the same hour Mr.
Dahl discussed the control of grass dis-
eases on greens. He was followed by E.
H. Wilson, agricultural entomology depart-
ment of the university, who explained the
matter of handling animal and insect pests
that infest golf courses.” The round table
discussion that followed focused its atten-
tion primarily on how much poison could
be used on a course without injury to the
grass.

Pleads for Native Trees

Prof. Franz A. Aust made a special plea
for the planting of native trees, and native
trees only, as a part of Wednesday after-
noon’s program., The talk was illustrated
with fifty lantern slides to show what trees
are desirable and to show the proper
pruning operations in taking care of them.
Prof. Aust’s talk Friday morning dealt
with the preservation of natural beauty on
golf courses and the responsibility of

greenkeepers in the matter.

Thursday morning at eight o'clock Prof.
E. R. Jones, agricultural engineering, ex-
plained the principles of land drainage.
On Friday morning he continued the sub-
ject, discussing in particular the various
problems connected with golf course drain-
age.

Mr. Tregillus, formerly of the Univer-
sity of Toronto, appeared on the program
both Thursday afternoon and Friday morn-
ing. His first talk was an excellent pres-
entation of the golf course labor problem,
In his second lecture he gave practical
suggestions in the making of home-made
golf course equipment and in the use of
some of the best apparatus of commer-
cial manufacture. He emphasized the care
of apparatus after using, especially that
which comes in contact with fungicides,
such as mercury which is very corrosive
in its effect.

An inspirational speaker whose name
was not given on the regular program was
Carter M. Harrison, who has a scholarship
with the United States Golf Association.
He explained the relation of the amount
of grass clippings to the root developments
of the plants, giving the results of his
studies at the University of Chicago car-
ried on under the supervision of Ezra
Kraus, world renowned authority on plant
physiology and plant growth. George B.
Mortimer of the Wisconsin agronomy de-
partment, also a special speaker on the
program, gave the results of three years'
experience in the pasture fertilization.

BUDD MOWER BLADES

Increased dproducticm of the improved
Budd Blade permits lower prices on
some models. The new blade changes
easier—Ilasts longer. Fits any mower
like its present blade—no attachments
or accessory needed. Just attach—
adjust—ready to go. Later changes
a matter of moments. If your supply
man cannot furnish—just write us.

The Budd Manufacturing Company
Ravenna, Ohio P. 0. Box F

EDWARD B. DEARIE, JR.

Golf Course
Architect

Spccia.lizing [DESIGN
in the ./ CONSTRUCTION

essentials |

of | SUPERVISION

2407 Central Park Ave. Evanston, Ill.

Deal with BOLFDOM advertisers; they pay for your subscription
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Tractor Wheel
Spuds

The R. H. wheel spuds
save time installing and
removing, they are made
in many sizes for any
type tractor or purpose.
Low price and quality
have been welcomed by
Golf Clubs, in use on
more than one-half the
clubs in U.S. and Canada,

Sample spud and cir-
cular on request; advise
make of tractor and
purpose used for.

(1f your Ford or aquip-
ment dealsr cannot supply,
write direct.)

R. S. HORNER

GENEVA, 0.
Manufacturer of Wheel
Spuds, Golf Tractor,
Golf Wheels for ¥ord-

son and Trucks.

DOES YOUR GOLF COURSE
NEED REMODELING?

We specialize in reconstructing
courses for established clubs.

Courses Remodeled in 1929
BROOKWOO . CHICAGO

DC.C. . .
ORCHARD RIDGE . . . FT. WAYNE
MICH. CITY

ew rses Built in 1929
BEVERLY SHORES . .

PRESTWICK C. C. . . ORLAND, ILL.
National Golf Course Builders
202 South State Street, Chicago
Charles E. Maddox in charge of construction.

PACK NURSERIES

True Metropolitan and Washington Strains
Creeping Bent Stolons

Racks HANDICAP Cards

John Willy Handicap Racks and Cards are
standard with practically all the leading
American golf clubs. Write for booklet.

JOHN WILLY, &.5%" i

Cheaper than you can grow them
DR. H. B. PACK, Appomattox, Va.

Frank P. MacDonald
Engineering Bldg., Chicago

GOLF
ARCHITECT

Construction Supervision — Remodeling
Dependable Preliminary Reports

* 2 GOLFDOM

Concludes Study
of Club Vinances

(Concluded from February)
By CARL W. TRUAX

Serial Assessments—Plan 9

If the club is well established, the voting
of serial assessments is all that is nec-
essary for adequately securing substantial
debenture note issues. What greater se-
curity could one desire than the necessity
for payment by individual members of col-
lective great wealth, with forfeiture of the
individual member's equity in the eclub
properties upon his failure to pay, prepay-
ment when the individual member with-
draws, and with the added security of the
club’s general equities in the club prop-
erties!

Not many clubs have memberships which
can stand payment of large improvements
by one assessment. No great objections
will be encountered, however, if annual
payments, not large enough to be felt by
the average member, are established. This
feature—installment payments—is
strengthened by the common practice of
installment buying, a system which in
some form, at some time, is employed by
nearly every citizen except the very
wealthy. A prominent finance company
official has estimated that over 80 per cent
of members of the typical club are accus-
tomed to some form of installment buying
—homes, automobiles, securities, or what
not. This being the case, why not take
advantage of established habits of buying
when forming club improvements?
Three to Ten Years Plan

According to the number of members
and amount of funds required, a three to
10-year spread will reduce any capital re-
guirements to small annual payments per
member. Expanding clubg should provide
to retire their security issues in the ghort-
est possible time. Other improvements will
be called for, and future administrations
will have other ideas. It does not seem
wise to prolong the payment period as pro-
longation may stifle future plans for im-
provements.

The typical club can absorb any ordinary
improvement issue with ease, These is-
sues are frequently subscribed by the mem-
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bers at annual meetings or over-sold by the
club treasurer or finance chairman over
the telephone, at par, without discount.
When the issue is sold at home, neither
sales expense or bond discount is incurred;
this advantage, alone, warrants the effort
involved to place the issue with members.
The club legal committee is always glad to
attend to the legal work at cost. In this
way a substantial saving is made. This
is particularly true when a mortgage type
of issue is adopted.

The denominations of securities must be
determined by local circumstances always.
In most cases $500 and $1,000 denomina-
tions are more easily sold to a few mem-
bers than small denominations to a larger
number of members. Interest payments
should be semi-annual. The treasurer may
have to borrow from the club’s general
funds to pay the first semi-annual interest
to the trustee. After that the issue is
automatically self-liquidating.
Assessment Should Include Interest

The assessment resolution should always
provide that interest be included pro rata
in the assessment. This relieves the gen-
eral budget from additional interest in re-
spect of the improvements.

A “happy medium” rate is desirable for
improvement issues, high enough to pro-
vide a desirable investment and low
enough to avoid criticisms. Where 6 per
cent prevails “over the counter” and on
first mortgages, a 6% per cent rate on the
issue will be adequate, with an increase
above this figure to correspond to current
bank loan and mortgage rates. The rate
will be based on local conditions.

Another feature of assessment deben-
tures is that the very banker who would
by habit secure the improvement issue by
second or general mortgage will reverse
himself to the extent of loaning 80 per cent
or more on the assessment debentures of
substantial clubs. The local bankers are
thorough judges of the indulging club's
credit status.

Arrange the issue to be sold and pro-
ceeds realized before the funds need to be
disbursed, and, of course, arrange the sale
before obligations are incurred. Also,
time assessment issues so that each in-
stallment payment to the trustee (there
always is a trustee) is preceded at least
60 days by the billing of the corresponding
assessment; then the funds are always in
hand for the payment.

Retirable by Lot

All assessment issues should be retirable

117

NATIONAL MOWER CO.

(Moved to our New Factory)

839 CROMWELL AVE. ST. PAUL, MINN,
The finest type Fairway Mower built with double sets
of tempered sleel, cut geais in oil tight cases.

Standard types of our mowers we sell wholesale to clubs.
Wholesale cost on best, far less than retail on cheapest.

(Write for prices and catalogue)
I

A REAL CLUB
OPERATOR

Manager of one of the leading metropoli-
tan district golf clubs is faced with condi-
tions that make a change desirable. Long
and impressive record of club operation that
is successful both from financial and mem-
bers’ service viewpoints.

He can bring efficient staff, including ex-
cellent and successful course superintendent,
with him, if desired. Present contract can
be rencwed, but under present circumstances
this man doubts new line-up will be a happy
one, either for him or the club.

Can make change at any time, just so he
is permitted to give his present club a square
deal, by getting a first class successor.

Prefers eastern territory, but will go any
place, where expert management is neceded
and can be afforded.

Please give outline of your situation and
advise salary you will pay.

Address 199

Care of GOLFDOM
236 N. Clark St. CHICAGO
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GOLFDOM

QUALITY gs THERE
A Saving is Fffected

in the use of our

Standardized Printed Forms

Clubs that ‘Shop most advantageously’

BUY of US CONTINUALLY

Let us send your club samples of
SCORE CARDS GREENS COST FORMS
CHARGE CHECKS CADDIE CARDS

and Many Other Forms

JOHN H. VESTAL CO., PRINTERS
703 South La Salle Street - - ChicngoJ

= ARROW BRAND €=
HICKORY GOLF SHAFTS

[ GOOD FOR CHAMPIONS
GOOD FOR YOU

USE ARROW BRAND
SHAFTS, HEADS, BLOCKS

GOLF SHAFT & BLOCK CO.

Memphis, Tenn. U. S. A.

in equal annual installments; the deben-
tures or bonds to be paid are to be selected
by lot.

Debenture assessments should be billed
separately from the house accounts and
dues, and all payments received should be
segregated by the treasurer in a special,
separate bank account. Wherever outgo-
ing members sell their membership to or
through the club, or where payment of all
indebtedness is prerequisite to transfer,
the club treasurer should pay especial at-
tention to collecting unpaid and deferred

GOLF COURSES USE
LUSTERLITE

—and yardage indicators. Brilliant white porcelaln
le«ul-_aonlwom celain black enamel; weather
on America’s leading courses,
utmdwwmom'l ’n{dmmmmdmn
‘Write manufscturers of LU RLITE Enamels.

CHICAGO VITREOUS ENAMEL PRODUCT CO., Cicers, liinois

assessments either from the outgoing mem-
ber direct or from the proceeds of the sale
of the membership.

Up-to-date club by-laws provide, for the
better control of the membership quality,
that outgoing members may sell their
memberships only to the board at a price
set by the board or set at an annual meet-
ing. The board, under such provisions, of
course, only buys in a membership when
the Membership committee provides a
satisfactory candidate for membership
Selling the Issue

Select an energetic financial salesman
to sell the issue. If the treasurer or chair-
man, by design, is this able salesman, so
much the better. The average typical club
membership, properly approached, can ab-
sorb any ordinary improvement issue,
There should be, however, a general de-
mand for the particular improvements.
Considerable attention should be paid to
establishing popular approval of the pro-
posed improvements. When, as is often
the case, improvements financing is
“steam-rollered” through the annual meet-
ing, it is well to have the issue subscribed
beforehand. If the board can say to the
membership that the proposed issue is al-
ready sold, or largely so, general consent
is much easier to be obtained.

The “administration” works out its plan
in detail, has it approved by the board, and
then secures the approval of as many
members as can be reached. Prior to the
meeting of approval, a circular letter is
addressed to the membership telling them
of the plans. The resolutions to be passed,
or a description of them, are contained in
the call for the meeting. The secretary,
in sending out the notices, always encloses
a proxy form (in blank and always with
“power of substitution”) with a stampead,
addressed return envelope attached to the
proxy form. Members are invited to sign

BADGES

For Caddies and Club Employees

Ask for catalogue of Emblems,
Medals, Charms and Trophies.

Samples of “My Goat” Pocket Coin
sent to any Club Official on request.
Prices right.

S. D. CHILDS & CO., Dept. 2

136 S. Clark St. Chicago, Ill.




MARCH, 1930

19

BUDDY

BUDDY JOCK SALES MEAN A NEW PRO PROFIT

The strain and discomfort that an 18-hole round involves
for the average sedentary business man makes the pro shop
the place where the ordinary golfer is most impressed with
his need of a Buddy Jock.

You'll sell a lot of Buddy Jocks at a good profit if you
just have the boxes in plain display.
as much a staple item of shop merchandise as tees.

Write for our pro sales proposition.

THE WALTER F. WARE CO.

1036 Spring Street, Dept. H

The Buddy Jock is

Philadelphia, Pa.

the proxy and mail it. The envelope may
be addressed to the secretary or treasurer.

In older clubs 20 to 30 per cent is an
average attendance at club meetings. The
proxies present -usually equal or exceed
the actual attendance in person. Thus the
gpokesman for the administration or
holder of the proxies usually “carries the

meeting in his pocket.” This is the
“steam-roller” plan and the method fre-
quently, nay, usually, employed in engi-

neering improvements in ambitious clubs.

No comment on the ethics involved is
necessary. The above outline of thne
operandi is offered in enlightenment of the
few readers who have never given thought
to the customary method by which the
active few are enabled to spend money for
the inactive many.

It is a safe statement that most club ex-
pansion programs are handled in the
manner just stated. There is a better and
more dignified way, but the better way
takes time and much effort, and that is to
create or establish an outstanding ma-
jority sentiment in favor of the improve-
ments. A

Most clubs are actually “run” by a few
active members who take much interest in
their club and are ambitious. The average

I)

««« the only SURE way with
Purreck CHICKWEED ELIMINATOR

NO more hand-pulling, patching or digging!
Simply Spray om PURFECK and out comes
Simple, effective,

Used by the

Chickweed,~—roots and all.
saves time, money and labor.
country’s leading golf clubs.

Ask your dealer or write direct

ApaLINK CuHeEmicAL. CoMPANY

290 Passaic St. Newark, N. J.

member takes no interest in details, and
if the course is good and nice to play
upon, and the house service satisfactory,
Mr. Average Member wishes to take no
part in operating the club. He is resigned,
even accustomed, to the expense, and
either willingly or unwillingly goes along
with the erowd and pays his share,

Suffice it to say that if all club improve-
ments were based on unanimous consent
there would be no improvements. We
might add that ordinarily if improvements
were based even on an outstanding ma-
jority of proponents there would be but
few improvements. Club improvements
are invariably promoted and established
through the efforts of the active few, and
perhaps more often than not involve the
passive and often unwilling consent of the
majority.

In planning the finances, bear seriously
in mind the interest charges. Most clubs
have difficulties enough without adding to
the fixed charges. It is far better to have
one or a very few assessments, and if that
is not possible, then an installment securi-
ties issue. Either of these plans pays for
the improvements without permanent addi-
tion to the fized indebtedness and without
increasing the operating charges.

~Murdock’s D. F. Specialists-

Over 75 Years' f A
Experience % .

MURDOCK

OUTDOOR BUBBLEFONT
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Write for Booklet.

MURDOCK’S

426 Plum St., Cincinnati, O.
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Another section of the N. A. G. A. annual convention banquet at Louisville.
Wm. Penn type broilers used; all are gas operated. Polished steel top cook’s table,

Harrison Addresses Midwest

Greenkeepers’ Session

ROF. HARRISON of the botony dept.,

University of Chicago, was the featured
speaker at the Feb. 26 meeting of the Mid-
west Greenkeepers’ association. A repre-
sentative attendance listened to the Chi-
cago turf scientist tell of the effect of cut-
ting methods on root growth, a subject he
has been prying into at the Green section
plots at Mill Road farm and in the uni-
versity laboratory.

JOJ’S 1930 “SEEDS” OF SUCCESS

Chicago, Il1l.—J. Oliver Johnson, Inc.,
1930 edition of “Seeds of Success,” the cata-
log of this widely known supply house, now
is being distributed. The catalog is de-
seribed by the Johnson company as listing
“everything for the golf course” and if the
description is faulty it’s hard to tell where.
A complete line of supplies and equipment
is given together with the Toro line of cut-
ting and maintenance equipment. A copy
of this standard buying guide will be sent
free on request,

From Leach’s Mailbag
Arsenating Bent Seedings
Sir: We are now re-seeding with south
German mixed bent, the bare spots in our
fairways occasioned by the heavy growth
of crab grass last fall.

We drilled in these places when we did
our re-seeding last fall but the heavy
growth of crab grass prevented the seed
from getting into the soil and therefore
it could not germinate.

In the early part of each of the months
of April and May we are going to make an
application of arsenate of lead at the rate
of five pounds per thousand square feet
on these areas of crab grass, and I am
wondering whether the arsenate of lead
would have any bad effect upon the germi-
nation of the bent seed. E. A. (Mo.)

Answer:
The best time to apply the lead arsenate

to these spots for the control of crab
grass would be just before or as soon as

you note the crab grass beginning to
sprout. I cannot advise a definite date
since the sprouting of crab grass occurs

earlier with you than with us, but your
greenkeeper will be posted on this point.
Lead arsenate applied to the soil imme-
diately before planting of bent seed or be-
fore the grass is well established will not
injure the germination or growth of the
young grass in the long run but it will
slow up germination for a few days and
the young grass will grow more slowly for
a period of about three weeks. After this
period is over the bent grass will grow
lustily and soon catch up and then outstrip
non-arsenate turf. —B. R. Leach,



