
JUNE, 1928

hu do not run th wat r on
r n in on 'pot nut i1 it flood s. In-

stead, wat r the gre n a: a whol , poing
0\'('1' and 0 ('1' it :0 that it soak' in with-
out tI cling or runn ing-off into the low
pots,

'I'h ~ second method of a nnlyin g bich lo-
r ide to turf con 'i sts in dissolving the
ch mical in wat r and waterin the er en
with th Th accepted
dosa on ounc of bichlor id
to :10 of wat r, the solution h in
apuli d rat of a quart to a squar
loot of turf. Bichloride does not dissolv
read ily in plain wat r henc it should b
pr par d for us a follows: d is olv eight
onn of ammonium ehlor id in on
gallon of wat rand th n add i ht ounc s
01 th biehlorid and stir thoroughly until
e erythtng is dissolv d. One pint of this
stock olution will contain on ounce of
hichlorid and thi is the amount to b
add d to 30 gallon of wat r for applica-
tion to th green. Incidentally. om green-
keep r use one ounc to a barr I of water
and s cur good re uUs, henc the dosag
i. mor or les: up to the op rator.

Don't Flood
In applying th solution to th turf do

not make the mistake of flooding the green
with th solution but rather apply it so
it has a chance to oak in. Burning will
result on many occasions wh n any por-
tion of the gre n g t more than its shar
of th solution. Here is wher low spots
on the green, spot where there is lit tl
surface drainage, caus trouble in the ap-
plication of worm radicators. The e spot.
get more than their share of th chemical.
mainly due to the run-off from the higher
portions of the green, and burning re-
sults in these dished-in depr ssions, no
matt r how much care is used in the ap-
plication.

Properly Applying
Very few clubs have the apparatus for

the job of prop rly applying bichloride
in solution. The ch mical is v ry hard on
metal, h nce it is poor bustn " to use an
axpenxive sprayer or proport.iontng ma-
chine. One enterprising firm, sensing this
situation, manufactur s a simpl outfit for
the application of bichlortd solution to
turf. It consists of a barrel mounted on
wid -tlred steel wh Is. A pip 1 ads from
the hottom of th barrel to another pipe
which runs parallel to the ground, this
latter pip having holes every inch or so.
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T'his rna hine is . imply pull d up and
down th gr en and the olution flo out
through th pipe and is spread evenly
o r the turf. It is a very im pl outfit,
nothin to get out of ord rand hould
last for years. J t impr sse: m a the
an wer for thos who wi sh to apply bi-
ch lor id solution. 1 hi same firm also
uppli ' th bich lor id in solution all

r ady to b wat 1', a product
which will often sa, the busy green-
k ep r a lot of tim and annoyan e in
procuring the ammonium chlorid and in
mixing th stock solution. Say what you
will, it is oft n possible to be penny wi e
and pound foolish in buyin th in r di-

nt' of an laborat ch mical mixtur
and then going to all the nerve-racking
trouble of mi ing them up with th lim-
ited equipment of the averag tool shed.
I have en more than one man mi. up
bichlorid and wat r in a tin buck t and
til n los it all when th bich lortd at a
hole thru the tin.

Where Compounder Serve
There ar a few firm in th golf cour

'upply bu iness who manufactur first
cia" mi: tur s of standard worm control
chemical' and put them up in shape all
ready for use , ith full direction' on the
can or c lass bottle. I am strong for this
sort of product Just a' [ am strong for
any other form of . crnke which saves
me time and annoyance. In th is r spect I
am only on of a crowd, hence th re will
always b a sale of any proprietary turf
remedy which is sci ntiflcal ly COlT ct in
formula and which is mark ted in a form
all ready for instant u e.

There i pl nty of room for improve-
ment in the degree of cooperation between
the so-call d t chnical turf expert and the
manufactur I' of turf maintenanc sup-
nlies. Th form r should qu it knocking
the latt l' wh il the latter ShOHl0 pay
more att ntion to th findings of th for-
mer.

ARSl<JN '1'E 01<"'l~E D-Thi: eh m ieal
is rapidlv coming into use for th con-
trol of earthworms in fine turf. Inas-
much as T am the discoverer of this chem-
ical as a grub, worm and weed control
agent I will not go so far as to Hay that
it is the h st means of controIlin arth-
worms. 1 vil] say, how ver, that thos
who hav used th arsenate of lead
method are not, as a 1'\11 ,forsakin it lor
other method .

The chemical owes its worm controll-
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ing properties to the fact that arthworrns
are constantly swallowing soil and when
the latter is impre nat d with th chem-
ical the earthworms are kill d. TIlls
means that a golf green which has been
grubproof'erl with arsenate of I all <I ccorrl-
ing to the III ithods descr iherl in severn I
of my ar-ticles which have appeared lately
in GOLF»O~Iwill rarely have a worm cast
on them and especially so if the area im-
mediately around the green proper has
also heen gruhproof d.

Any earthworm which invades a gruh
proofed green is automatically killed as
soon as it begins to take in a little soil
during the course of its burrowing opera-
tions. There is nothing spectacular about
the use of arsenate of lead as a worm
control agent. It doe m't bring the \VOr111S
up to the surface when you apply it, but
nevertheless it is a sure way of ke ping
the turf free from the obj ctionahl worm
cast.

In the la t analysis the greenke p l' can
make his own choice of worm control
methods. Bichloride or Mowrah meal
will clean up what worms are present in
the turf but they won't prevent reinfesta-
tion, hence they must be applied at fre-
quent int rvals in order to I, ep down
the worm population. Arsenate of lead,
on the other hand, is always there ready
for business the moment an earthworm
poke its head on the green.

In next month's GOJ.FI)O~Iwill begin the
discussion of the June Beetle and m th-
ods for its control.

Ralph oagland Repre ent
Buchart- icholl

BUCHART- ~TCHOLLS, Glenbrook, Conn.,
maker' of the BTN line of laminated

bamboo-hickory shaft d dubs, have ap-
pointed Ralph Hoagland, 71 East Wacker
DI ive, Chicago, as th ir m id-w stern repre-
sentative.

Their Buchar t- "ichol1s line consists of 5
models of woods (driver. brassi and
ipoon ) register d \"000 S ts and regular

and matched irons. Hoagland s ter r+tor-y
includes the northern part of Indiana, l ll i-
nois. Wisconsin, Iowa, Kansas, Missour i
and Minn sota.

A compl t stock of clubs will enabl th
Chicago office to promptly fill prot" ssionats'
order.

GOLFOOM

hank for
It

clp I ike 'I hi -
aluabl

M.R. vxn.. gr
'hnlllplnin Coun r '

han, Vt., has h

G LF'Do~r a copy of a I
th mak r of a \'(lg eli po al
The letter r ads:

\V are aft r om
gard ing . wag d ispo

\V hay about 300

Th clubhous e clos

th
ag

with a
meals incr asing
year.

At present w ar u sing a c 'spool
which has worked v ry satisf'ac orily
for 9 v ars but, with a r. taurant
hitched' on, the writ r iR f arful that
the old, antiquated method will soon
giv us trouble.

\Vill you pleas furni h further in-
formation and quote nric 'on a. pt.i«
tank equiprn nt to take ar of 0\11'
problem. Also figur on . parat
equipment for gre nk p r's house
which is situated at a consid rahle
d'stanc from the lubhous. Gr n-
k per's house ta kes car of four p 0-
pI in th family.

Why don't you p opl adv r tis in
GOLFDO.M so that w poor 0" r-
worked club officials might find you
without so much loss of time?
This is th co-op ration that ts h lping

us make GOLJi'DOM achi v its ambition.
Tn th golf fi ild th huying guidanc of
advertising in a bustn RB puhlication is of
definitely practical value, Manutactur rs
do w 11 to tak cogniznnc of thi fact in
preparing their C01JY.

Co-operation l ik this extended by Mr.
Vail helps us gr at ly in getting th • adv r-
ti ing w must g t to stand th gaff. \ "e'Il
appr ciat all thi ort of tam-work w
can et. Send u a carbon of your lett r
to GOLI~nOM adv ert.lstng pro meets and
roan your r ward in this world and th
ll.t.
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To our friends, Golf Illu trated of London, we are indebted for thi picture
of Jame Bradbeer, pro at Porter' Park. Note the tidy, business-like

arrangement of thi corner of the shop. It' a reminder that the
bench departm nt of shop op rations needn't look like a

billy-goat's n t. A neat layout like thi makes work
easier and impresses people favorably with order

and a general air of compet ncy

VL TG [ust com pletnd a 1.500 mil
sv ing around the eastern circuit
and bearing sharply in mind recent

talks \ ith a numb r of ])1'0: and mak r
of golf goods, 1 stil! am willing to go on
r cord stating that th pro isn fctting
the full appreciation that is du him for
his efforts to impr ov as a busin s man.

What seems to h th biggest fly in
the nin tm nt is th inrliff r n of some

to their cr dit ratin. Pin-
to ac-

case. , of a
mark d impro pro redi
sttuation, hut itimat howl he-
caus C rta.in prof ssi nal 'ho actually
hay th mon yare r luctant to put it into
ctrculation by paying th ir bill for m 1'-

chandis
Th r i. no doubt of th pro 1 ing th
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most important factor in making the mar-
ket for golf goods. If the pros ndorse
and push any certain brand of golf goods,
the product is "made". The department
and sporting goods stores rotlow suit. 'I'hc
stores, alone, have no case to dte of ever
having made a commercial success of a
golf product that depended pr inclpal ly on
them for r ta il selling. So, with th is f'act
of the pro's vitat importance in mer-
chandising admitted, th pros to maintain
and strengthen their positions must go
through a first class house-elean iug on the
credit situation. T'h is work must b done
from within if it's to b don right.

There are sorn ca 'es-a bunch of them,
in fact, where the pro is honest and dili-
gent, but either through over-ordering 01'
slowness in collecting from his club, is {Jut
into the slow-pay spot. The over-ordering
part often is the manura ·turers' fault as
much as th pros' but even that is no
excuse for a stubborn disregard of btlls.

Manufacturers are rejoicing at a record
volume of bustness this year. The growth
of the golf market is such that the old-
line maker of golf goods who isn't ex-
periencing a hoom may be uncomfortably
certain there is something wrong with hi
business.

On the pro's side the lineup pres nts
a majority of the pros who are conscienti-
ously striving to make themselves first
class business men, the P. G. A. organ-
izations that are dotng splendid [obs of
getting professional golfers on a buslness
basis, and GOLFDO.M which is doing its
persistent damndest to make the manu-
facturers de ply consctous of the value of
the pro as th a ll-Important retailing unit,
and to help th pros develop as huslness
men.

We want to thank the pros for patron-
izing the GOLF<'DOM advertisers. These
adv rt lsers are getting results that plainly
indicate the pros are strong for an in-
rluence that is alone in its crusade for
gr ater pro profit through h tter mer-
chandising.

Munuracturers who are helping the pros
on this platform are nroflttne. You n ed
not look fa r to see new names in the
manufacturing end of golf that have been
quick in coming to the front by taking
advantage of the pr sent lively and large
golf market and the betterment of the
pro as a retail outlet.
How California Stands

The golf husluess seemingly revels in
mn k ing snap jndgnH'nts that arf' (\110\\'1'<1

GOLFOOM

to h com a cept d fa t without appral. a1.
One of these stat m nta iR tha th mao
jority of 'alifol'nia clubs op rat th ir
own PI'O shops unrl gi\' th pro no hanc
for shop profit.

Some v r y d 'fin it > proof
of th i: statement has be n hand '<1 0 me
by Ed '0111in, manager of .:. Royal
hall sal's, Conlin made a . u rv Y of lub
in the Paciflc coast t rr itory and Iound
out that of ,-7 dub reporting, 5i of tit m
gave the pro the hall Hale pr iv ilege, at
only fI did th club control th hall. al "
at 2 th gr snke n r sold th ba lls uud at
21 no halls were sold.

In alifornia, a' in 0 h r place , th sr >

are clubs that are xp rim nt.ing with club
operation of the 'hop. T hav s n a num-
ber of annual statements of clubs on ra -
ing in this fashion. and if the dub, ;\ nt
into shop business with th idea of mak-
ing much money, they at I a earn out
w tth some inside and accurat informa-
tion that the pro has to
make half of what he
out of hi' shop.
A Club Shop Case

Before me is a copy of a lett r on the
club shop sttuatton wr ltt 11 by a prof s-
slona l whom 1 r gard as on of the b st
of the substantial and capabl young r
school. He was in line for th pro job
at a fine club. Th directors are m n who
hav n't heen active in golf long and don't
know what a good pro can 111 an to the
club. The presiding powers, wanting to
get all the club profit posaibl -and you
can't rule them off for that-saw nothing
but the gross profit at th pro shop and
neglecte:l to consider the e. pense of shop
operation. They wanted tho young fel-
low as pro but they didn't want to let
him have the on rating of th shop.

The letter th pro wrote th club's presi-
dent in telling hiH side of the cas iollows:

"I hav been running my pre ent
shop for about on and on -half y ars,
and it was not only difficult to make
a living at first, hut it took some 'tall'
th inktng to get the busin s , a the
mem b 1'8 are of the rn id dl class or
working people. The exp ri nc has
h n a wonderful education in busi-
ne H, and it impresses on m . mind the
fact the professional is mt ltl d to all
he can make as long a he advances
the interests of his club a he f'or-
wards his own. Th is OJ> ns the whole
thing up, for obviously a prof sslona l
can promote his own hnsin s only
hy promoting the game, and his efforts
cannot hut directly h n fit his club.
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Do you r 'ally beli v that th pro-
ft' sional who is willing to as soctate
him. elf with a lub that administer.
th olf hop, r str ict.ing him to what
h can arn from I . on' and Iub r -
pairing. i am hi ill' to h tt r hi own
condi ion, or ,·timulate th int r t
of hi. m mh r' in the gam. Hardly.
for h prof s iional willing to ti up
to . uch a pro PO ition demonstrate
at on that h 1. not particularly

o nnd r ak th r spons ibi l-
iti ..::of runninc a business and that
h ls am hitions a r of secondary calibre.

From another point of vi w: The
hank r, lawyer, doctor, and oth r pro-
le;' sional men sn nd many y ar learn-
ing th ir pr of'es 'ions, but wh n their
ducat ions are cornpl ted th y reap

th ir r wards, which ar constderablv
mol' than the profe sional olf r can
hop for, notwith tanding the fact that
h ha pent ju t a much tim learn-
ing hi busines a they did in theirs,
not to m ntion th fact that in hi
y ars of preparation the prof ssiona I
golf r does not acquire th g neral
education which th ir careers afford.

\ h n a club proposes to run a golf
shop it does th game a s riou in-
Iustlc , for it r due its prof sional
to the condition where h pretty
nearly becomes an object of charity.
I'll d monstrat :

M records indicate that my steadi-
est and most r liable sourc of in-
com i my club racks. Som reasons
follow:

In the case of established clubs, golf
club sales return incons quential
profit calculated on a tim basis, be-
cans the life of a stick, barring acci-
dent. is long and it is not n cessary
to r place them frequently, and in es-
tablished organizations th members
all have their quipment.

Wiith respect to lessons, it is my
c. P rience that th demand for the
services of a teach l' decrease a the
age of the club advances, and the re-
sults of practice and play r fI ct bet-
tor m nt in the players' games. And
asid from this, income from lessons
is spasmodic du to uns asonable
woath r conditions, etc,

S'11all,Steady Profits
The income der iv d from club clean-

ing and club rack rental together with
the small but st ady profits on ball
sale: pay the prof ssional his salary
on th days when h neith r teaches
nor s 11s clubs. and there are many
su('h days, .

s I told you Mr. , T am
most interested in your club b cause
it appeals to me as a club of good pos-
sibil+tl s, and a very con nial mem-
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b rshf p to b associat d with. but
realiz that th differences of our
point of vi wafford but little round
for hop. c pting that my po ition
of profes slona li m rna enli t your aid
in putting it on a high plane, thus
ben fittin the game, and paying the
dub more ubstantial profit than
they can pos ibly hope to make in op-
erating olf shop in the mann r they
mu t wh r the p ronal int re t and
r . pon ibility of th prof'es lonal i
lacking.

I c rtainly am pl a ed to have made
your acquaintance, and feel that you
, ill not interpret thi a an argumen-
tati ffort. to caus you to aIt r your
10 Ition, but that you will take it at
it fa value as a incere, genuine
plea that the status of the profes ional
golfer b maintained on the same high
status a is that of teacher, friend
and bu in man in other walk of
life."

The Pro Is Awake
Doesn't that letter show that the pro

is deeply interested in stabl ish in and
mainta in ina a high r gard for hi' nest-
tion in th olf bu in ss. It 1. a tate-
m nt from a pro who i far mol' repre-

ntatlve of his prof s ion than ar orne
of the minority "\ hose shortcoming are
cited in blaming the ntire group.

J. ,Patter on. se l' tar" of th Pro-
Ies ional Golfer . associatio~ ot outhern

alifornia is one of th P. G. ~ . officials
who is vi orou in making the P. G, A.
bodies strong forces for the good of the
cause. In tting the c10. -up on th shop
merchandising situation in alttorn ia we
wrote Pat, knowing that he would call a
spade a spade. He writes trne to form
in the following paragraphs and gives
pros. their clubs and the manufacturers
pI nty of food for thought in giving the
concluslons of a qnalifi d analyst.

Patterson' comment:
"The whole golf life is changing and

developing with such rapid str+des
that it r quires keen fore. ight and
deep stud to a111)1'0imat ly auticipat
ven th imrned iat problems and it

is a brav man, 'ho would attempt to
prophesy the future of the game.

I shall xpect severe criticism for
my stat m nts on th 'professional'
shop' is '\1 but r am firmly eonvinc d
that honest criticism is ju tifiahl and
it is only when th problems are
discussed from all angl s that a satis-
factory solution can breach d.

Perhaps th re are more club h r
where th club hold th conc ssions
than tn ther part of the country
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and if so it is to he regretted. .1y
observation convinces me th re are
ieveral reason' which I will not pre-

sumo to name in the order of their
importance but name them as they
have occurred to me:

First: The carelessness with which
many professional treat their ac-
counts. I could name you many pros
who at times have been behind in
their payments who do not even ex-
tend the courtesy of a reply to the
wholesale houses when asked for an
accounting. [othtng will cause a
dealer to bear down on a debtor
quicker than being ignored and it will
be only a short time before that house
will take other means of collecting.
Tn justice to oneself and in court sy
to the whole ale house an acknowl-
edgement should be mad and a candid
statement will always be listened to.

Second: In several instances ob-
served, the pros have seemingly no
desire to assume the responsibility of
overs ing the details of merchandis-
ing but are content to accept a sal-
ary and make what they can out of
th ir teaching. This is sheer laziness
and if clubs working under th se con-
ditions by installing a capable busi-
nessman in th job and show a profit
therefrom it does not take long for
other clubs to look with covetous eye
at the added profit.

Third: There ar numerous profes-
sionals who hav the idea that be-
muse they are gifted with a certain
swing in the playing of the game that
that club is under obligation to allow
them to play when and where th y
please, forgetting that their first duty
is to the members of the club and not
to di play their score when attention
to th ir own work l' quires their at-
tention.

There may b other reasons and
they may b perf ctly good reasons
but I believe that these few will give
you one side of the question anyway.

Tf this creates a controversy and
brings a reply probably we can get at
a better und rstanding of the whole
situation."

Anxious to Learn
Generally we cons id r the ])I'OS the most

ea rer III n for bus.ne s information we
have run a('rOS8 durin a number of years
spent in reportorial act ivitf es in va r ious
ind ustri es.

Club official. and manufacturers will do
well to giv the prof'essionn la credit 1'01'

this inquiring and receptive a tt itude of
theirs. One of the pleasing evidences of
OOLFDO~l'S campaign f'or the pros is th
favorable co-operation of dub offlcials.

GOLFDOM

\\' may
that som

of th

ism.

orne Co t

Many a time a m mb r 'om S 0 me and
w ants his lawn seed d or put down in b nt.
I tak th s johs and turn th m over to
my m 'no T superintend the work and tv
them th I profit and wh n I want a favor
don such as stayin' tw 0 or thr hour:
after working tim on a ru h Job, th y
ar always r ady and willing. Th r ar
no d ron s and no drinking on the joh.

1 TOW the mowing qu stion : \Vh n I
went to work here the rough was so rough
they were using two team' to two Me or-
mir-k hay mOWNS trying to k p do vn the
rough. Th first thing I did was to fill all
ditches and ad them with sod cut in ih
th ick. This. pr ing I gave the rough tw 0

I' lltngs, just after the frost was 011t of th
ground. No, I hav I thr e fain ay mow-
ers set <1 inch s hi h that do th vor k
quickly and smoothly. T also hay
man anrl tractor to take
and fairways on 12 hoI course.
er water at night h r in this s tion.
Greencutters do the watering.
greencutters who take car of thr gr ens
apl c , such as cutt ing V ry day, vater-
ing every other day, ta king cal' of all
sand traps utting and raking and
keening all banks and tees mowed. T have
:l4 sand trap' and 22 t . T have a y ar'
supply of compost suppl' ahead. When I
mix for using T m ix my f rti1i7. r, ulf'at e
of ammonia and arsenate of 1 ad and nut
all three on at one application. It take a
little longer to mi." hut you save time in
long run and answers th sam purpose.
We do all of the work on mar-h in ry main-
t nanco ourselves, 8\1('h IlS OY r-haultng
mow rs, tractors. .•TO work is s nt out.
This is a gr at aving.
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W. P. Hubbard,
Meadowbrook'

anager

om . about a. n nr
a pri at club for om en a you

could a k, and to thi r port r se m to r •
v al a practical olution of th probl m
raj d by the women' of th
mod rn ountry club.

1\1 adowbrook is about 12 mil
Buffalo in b autiful rollin
Roads into th h art of Buffalo ar main
high, ay and high t cIa of suburban
hom dey lopm nt i rea chin out in it
dir ction. The probl m of organizing the
club prop rly and having it flnanc d on a
corre t basi involv d a dellcat adjust-

nRlDCF.
,,\I R" , •• IS' , 1\

Meadowbrook's members are kept stirred up by weekly mailing of folder with
copy like above
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MENU SUGGESTIONS
FROM

MEADOWBROOK GOLF AND COUNTRY CLUB
(.J~~e.."'rv er.&p'o,
~''''''J<J'''.I'

t' '

elary Jl he

kta I
Clear C • •Cr. ot T

ace
Bra .ed Fresh her Tongue .•lth Plquan~e Sauce

Halt or 8 R "a~ Boned Sq""b Chicken

., ~h SeY r1 Dre •• lng a d Clble CraY1

ake
sl<a

lIera gue P e

Tea II Ik

J\l!t to rern nd you that you, Club- House u open, d~ above II a mple
M n "'at w, be o<n<d lrom ! 30 10 8 P I und,y. fly 6th, I , $1 !

T phi: e yout nKn;ttlOfl TM Houst and uti' art your.s to USC"

Ca I ".It C1 una CAnt t 6'7 and M ..;11 be &lad to f rntah yw With
M nu tlgg lOn5 for YOUt Bridge Lun<htons Bridge TQI and OinOfrs. and
.quan, ple d to lJUn to WstioN (rom you RtCU'u Lunc:heont and
[)innt" an: ava Lbk at aU ~ M ke uee of your Club

w P HUB8~Jl:D. M4na.ttr

Frequent mailings of menu ug-
gestions are building big

house business

m nt hetw n r str lctiou of member-shin
to the people who rally "belonged" and
the inv stm nt angle. The baste financ-
mg was done by th sale of 250 units rung-
ing from 2350 to $3000, and averaging
2750 api c. T'h s syndicate units In-

volved non-ass ssabl , non-due-paying ana
transferabl m mb rships and the owner-
ship of a lot 70 ft. by 200 ft. bordering the
course. Owner 'hip of ach parcel of prop-

rty was d cid d by lot. In addition to
th e 250 syndicate units th r ar 400
r sid nt memb rshlps in the M adowbrook
plan. 'I'h s s 11 for $100 api c and have
150 a year du s. With th high character

of th memb rship and th whole .lub
e itablish d by th original 250, th r i-
dent m mb rships naturally ar such a
bargain that th admission com mitt e can
be very choo y and it Is taking its own
sw et tim in picking th 1 candidat sand
mainta inin the hi h character of th
ro ter.

Staff as Advertising
On of th astut d rtai ls of the 1\1eadow-

brook op ration is apparent in its s I c-
tion of manag r and prof ssional of such

COLFDO

. ry so otf en,

MENU SUGGESTIONS
fROM

MEADOWBROOK GOLF A D COUNTRY CLUB

Sample of • $ I 00 Bnd,. Lu bean, f r nght or mort ".opI<- It".""t
N- maJt Wotnt)' lour Mun fn ad e

Puree or T ~ato or Clear C nOO ••• e in Cup

at tine afer

Chi ke 8 Ie K ng In Pat~J Shell

I,&~tloe Pota~oea French Peas

Lo lice ~al 3 - Dr.all

AlSorted Roll. or lIuftln •• H • 4.

lee Cr•• AnI. Tapio

Ric. ullard Pu ding

Cotr.e Te. Coc a

W •• 100 ••••• a GoII", pecral luncheon fer Snenty P,•• 0 ••• , con
"' of Cup of Soup. ent ree, PI< and car ee

Alto ~3. Hot .and Cold at I 11Carte pnc an I Cartt >-it-nu.
al ••uonablo prieto

WPH ~"

Me dowbrook i making persi tent
play for bridge luncheon . Thi

one of the mailin piece
in the campaign
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but mo st of the tim -almn - - and t c
will iron out 'onr dim ulti ."

Grub's Golden Days
Hubbard i rortunat

tha

out of war rvic
ooks and th n go
cooks," Hubbard

'\ ith ch f

Harry Cooper' hop at Mead-
owbrook is ideally laid out
and equipped for golf good
merchandising. Note sep-
arate display for women'

clubs

19

cat and inta nzibl thin, but it rtainly
mak a club."

Read and Weep
\ thou htful it m in thi dey lopment

of "a tmosph r "at Ieadowbrook i th
staff of on of Buffalo"

la- Cooper, Pro I Attrac ion
:\ adowbrook got national
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this writ'}' visited th e hop, bustn 'HI-
ready was brisk. oop r has a full lin of
golf acces ories and shoes, well displayed
in a howcaso that runs along one part of
the shop, dividing it from the room in
which the club racks are located.

Although Cooper's fame has be n attain-
ed by hi' performance as a player, don't
think for a second that the kid isn't a mer-
chant. He's a good example for a lot of
younger pros in his happy combination of
playing and merchandising ability. A
young fellow in Buffalo who is quite a golf-
er and a first class merchandising author-
ity gave an insight into the deftness and
thoroughness of the clever Coop r boy's
methods in telling that when Cooper came
onto the job at his new club he hired one
of th older caddies at th club to stay
with him in the shop and tip him off. on
the Q, 1'., to the indentity of the members
visiting the shop and something about
them. It was a pleasant surprise for a
member to come in. and seeing Harry for
the first time, be greeted by name and
with some informal and personal com-
m nt.

Cooper has an able assistant in young
Jack Waters who is on the job at the shop
all the time. Waters used to caddy for

ooper and when the news of the n w job
came Jack started on an intensive cam-
paign to make him elf a merchant. He
knows hi' stuff, both from the itandpolnt
of m rchandise and the propel' approach
and handling of prosp ct lve customers.
'What is highly valuable in addition to
the e Qualifications is his pleasant pati-
ence. 1'0 one of th members, the night
prior to the Visit resulting in t.hes com-
III nts, he had sp lit two hours with one
mernb 1', picking out a t t. That time
would drtv fl lot of pro nutty, hut OlP

Waters young t I' knows the importance
of g tting start d on th job right, so

Pro shop at Meadowbrook
occupie central part of
this building. Fire equip-
ment and caddie quar er .

flank the pro hop

airway Turf ur r
1mportant It m

By John 1ac re or
Grecnkeener, Chicallo Golf lub

L01' of gre nk eners hav th id a
that a turf nul' ry ad quat for th

I' quit' ments of greens i sufflo! nt for a
golf cours '. A 'pring like thi 11a. b m
may remind th m that 'on sid rable att n-
tion should b paid to a nul" ry for fair-
way turf, for it Irequent ly is the .as > that

arly tournam nt schedul s or oth rim-
portan t factor d mand that fairways h
in p rf'ect condition qui 'k I' than is p r-
rnitterl hy growth from ding.

it. as many other OJ> >ration in gre nk ep-
in g, calls for the greenk mer looking in-
to the future s v ral year.

At Chicago Golf w hay of
ahout thr e acres that ha
as a fairway turf nul' rv for y ara,
It is plant d to chewings f eu and creep-
ing b nt. In eliminating clover on our
fairways we had plan n d for h avy us
of this fairway nul'S ry turf, and this win-
t 1', which wai sp clally hard on lover
in th lhicagc distrt .t, mad this fairway
pat ih ing' an urg ntly important job.

In Jun I will plow up th parts of th
nul'S ry from which T hav tak n sod and
plant. soy h eans. When th y g t about
two fe thigh 1 will plow th m under,
About th latt r nart of August I ~i1I s 'd
this s tion of th nur ry after I have
disced and otherwlsu .ultlvat 'eI the . oil
for 'lean growth of nev ra


