
Order now to insure prompt delivery
EED, EEDI G Q IPME T and

Proven equipment for building and maintaining th cour
COMPOST MACHI E - FERTILIZ R

MILORGA ITE - EMSES (for brown patch)
TORO MOWING QUIPMENT - D MP RT - PRI LER

I

Kentucky Blue Grass-
Rec leaned Red Top-

Chewing 1<escue-
Sheeps l~escue-

Bermuda Crass-
Japan Clover-

Red 1<cscue-
English Rye Gras5-

Mcadow Fcscue-
South German Bent-

Carpet Gra~s-
Fan 'y White Clover-

Creeping Bent StolOllS-

© REG. J. O. J., INC., 192

Fall seeding toi]! 710t force tIle
tender grass roots to figllt for ex-
istence -:citll sceed s;

Fall seeding season is preceded by
a long period of [aoorabl« sceath-
er and ,:corking conditions,

Fall seeding scilt briltg in tllicker,
hardier turf, earlier the [oll ozo-
illg spring;

Fall seetfillg brings best results
UI/zell seed of high germination is
sozcn liberally.

treet ,

World's Largest Golf Course Equipment House
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H 1 no bett rolf ball mad today
than th " oyal.

It i th purpo and d t rmination f th
nit d tat ubber ompany to employ

very r ourc at its command to maintain thi
up rior ball at thi high tandard.

It i th furth r purp of thi ompany to
build int th " . ." oyal ry und im-
provem nt which it re earch laboratori can
make ci nc yi ld and hi h th best equipped

olf ball fa tory in m ri a can mb dy in a
olf ball.

PI a mention GOLFOOM when writing

Uni ed S a e R b er Co pany
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Is it a que tion of whi h train
• 'l •. ••.•

~~ .. .. =-..... '

Then perhaps Knowledge that
The TIO OP

at Olympia Fi Id
and

The IPOP
at

I

PI
were both played on Flo smoor Creeping Bent gr 'n , will guide you in rn kin our de i iori

We are the only growers of the original Flossmoor train of reeping b n

o
Under the personal supervision of Harry j. Collis
AVE. I30 • MICHIG

The 1928 Edition of

now ready for di tribution

The Authentic Year Book of
the Game in America

Over 600 pages, cloth bound,
illu trated. ontains directory
of golf club alphabetically
arranged by state, in the
United State and anada,
re ult of champion hip,
rule of golf, Ii t of profes-
i nal and trade directory

Price 3.00 p r copy po tpald

Publi h d by the

GOLF GUIDE COMPA Y, Inc.
13 .entre t. ew ork, ~. Y.

Please rnerit lon GOLFOOM

and
APV V

.l 0 whi rlers, flapper or delicate pa rt to
wear out or break ff. ed n mor golf
courses than (my other prinkler.

Write for literature

BUCK ER MFG. CO., Fre no, Calif.
istribut r J. Oliver Johnson, Inc., lorean, Hur n

and Superior ts., I.icago, III.
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K in entor of your turf now. La the foundation
for better turf on your fairwa and r n -for n

a on, and for man to come.
Hundred of 01£ club pro d to th ir ntire ris-
fa tion that

PR MI R PO LTR R
furni he th nee ary oil fertilit to promote abundant.
h alth turf growth.
Pr mier Poultr Manur a natural gra food that ha
proven it perman nt value a a turf builder 0 er a p ri d
of man year on th leading cour e of the countr , and
und r widely ar ing oil and climatic condition .

ppl Premi r Poultr Manur no. nd for nam of
near t dealer-h can prornptl deli r from 100 lb . to
car load.

REM! POULT E CO.
30 W. \1 ashington t.

Be I for lurf b
-It i a natural gr '" fLOd and

t imul nt.

-It i b 1 need manure con-
taining 6% • mmrmlu, 2.50%
I'ho. phor1c " eld nO(I 1 to 20/,-
Pota h.

-It cont in no I"(' \('d ecd«,

-Hf'ing orjtllnil' it id hurnu
unrl aid hud.'rhl [\(·t:on,

-It run be llJ)li('d \\ it h mnt-
mum of labor and "'1)('''-'(',

-U('fnjt mort' (lluh1, than otlwr
m'I1UJ"(''' it i m nr e tnnilabl(',

-l~'ing fhwl~' pul\(·r',. d , it i
(Iui('kl;\ nh orb <1into till' "oil.
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I
GOL

lJOLFDO

L folio

Con i tent playing annot be achi v d on drv
parched cour 'S, with baked-out, concret -lik'
fairways.
The Miller- alifornia ov tern of Golf our Ir-
rigation a. in tailed and -adapted by thi organiza-
tion to some of the country' leading Ea t rn
Cour e ha off- et effect of ver drought, r -
duced maintenance co ts and increa ed ,golf n-
joyrncnt on hot day imm 'a. urably. nd th
initial co t i urpri ingly low.
Let u olve your irrigation and drainag prob-
lem . \Ve work co-operatively with the golf our e
archit ct and local contractor.

LL •
and Associates

GOLF CO R E DR I GE D RRI
Engineers Constructor

23 or La aile t., Chicago, Ill. t., olumbu,

have mental ha
Emphatically YES! Con ider ceding Time.

A ilcctio n i made. The seed looks good. f a ir at least-e-pr icc may appear pe cia lly
rea onab le. 1 he grct nkecpcr "OWs it. Douht-worry-hop '-int .rvcn e. Then the
turf. ft i vigorous, thick, clean, or sickly, weedy and thin. The Green-chairman
know wh et h ct he has landed in t he fairway or out wh re the "rou h begin ."

•
lary 'me G~lf Cour e and Lawn Ohio

no doubt about that. 97
Th y

p II .d .

PI ase mention GOLFDOM when writing advertisers
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(,r nkeeper and Gr en' ommitt
h uld act OW if they want to tak

advantage of the pecial July- ugust
price reduction which applies to any
of the PE N YL AJ."1 Fairway
Mow r s dur ing this s a 'on of lean
budget balance .

n all order. recei ed during August
for ither PE YLV T ""E\V"
Fairwav Mow rs or Phi ...T YL-

- SUP1<..R Fairway Mowers, a
p cial eli count of 1 % will be al-

lowed for payment within 10 day
of hipment.

This discount will apply
again t til fullowinr; regular pri cs
of the r spcct ivc PEJ." .."SYL \ j\ IA
Fairwav modc ls for t his month only:
~tract- r-rlrawn ".•TE\\" Fairway
Quint. ... 25: tr actor-draw 1 .....TE\ .,
Fairwav Trio. 375: ho rsc-drawn
" .•.TT<..\V'~ Fairway Trio. 0: tractor-
drawn. PER" ~airway Quint. 725;
tractor-drawn .' 'PER Fairwav Trio,
45 -all f. o. h. Philadelphia ..

Wr it e for complete de. cription of
th se uatiouall v known Ph. T .••• YL-
VA."1 Qualit): Fairway Mow r s and
for .~] E 'J \L ,OLF ' \ T.,\LO J.

Philad lphia, Pa.
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why
"roller type" ha replaced
wheel onputting gr

That'

Thi how why the rotler type putting-green mower
keep the cutting blade at the proper height, no

matter how abrup or irregular the undulation .

man Tract
11 W. 42nd treet

ew York City or

t
en mow
HE
bridg

bald pot are in
table. "Bridging" 10 r
the mower r 1t a point
where it eith r crop th
turf 0 clo it die , or
actually calp he turf
from the oil.
The e photograph how
why manufacturer of put-
ting green mower ado ted
the "rol1er type".
RO EMAN MOW R are the only
gang mowers that embody the "roller
type" principle.

r he durability of R 0 J M 1 T

MOWERS i pr ven by our plan
whereby payments may bc made over
a period of 3 year! budget I rather
than burden the purchase year \Vrite
[or particular .

PI ••• mention GOLFDOMo when writin
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he" ir t Reader" of bu in
" ho Pay " br ught out that thi
golf lub, and that th tim
tial factor, i operation i t

It take If club

on a
p

Whate er prote t ther may be to the adoption of a procedure that de-
mand ach member of th club pa hi du har of th club' co t (in
th painle and prop r manner f hi club) will b heard
prin ipally from tho e who e kick tron and their club
patronage w ak.

Beyond th lution of th lub' 0 n financial probl m, ther the
int r t of th manufacturer, who uppli th olf club. Th e manu-
facturer often have to wait t 0 Ion for their mone .



Official
for An

Probe
er to

"Editor,
"GOLrt)O.M.

"Chicago.

"Sir:
"Your article, 'Who Pays?' as published

in July Gor.roo I. brings to mind some
angles of club life which are evid ntly for-
eign to the common knowledge of most
club members, and it might be advisable
that such an article be written for publica-
tion in other club magazines for the educa-
tion of those individuals who feel they
have done their duty to the club when they
have paid their dues.

"Whether it be eity club, country club,
or golf club or any other association of
this type, you will find that no more than
10 per cent of the membership know the
cost of management, yearly exp nditures,
mortgage interests and many other ex-
penses connected with an institution main-
tained in such a manner as to offer the
very highest type of service to a group of
exacting individuals.

"Checking through the mernb rsh ips of
various city clubs, as well as golf clubs, we
find a number of men whose nam appear
on the membership roll at anywhere from
three to fifteen clubs. I have in mind right
now a man who belongs to seven golf clubs,
four city clubs. thr e commercial clubs and
several other denominational or sectarian
organizations.

"Grant 0, this man is wealthy to permit
his becoming a m mber of so many clubs.
yet th fact remains that he is not sup-
porting each dub in a manner which would
permit of their having many m mbers of
his type. H plays golf at four of his clubs
each year and at another club his only
visits are occasion d by the monthly dinner
dane s.

"Aneth r typ of member is fairly w 11
cover .d in your article-that is the man
who cont inua lly uses the club, cont.inua lly
finds fault with th club and very seldom
supports the club financially. For this type
of man I have aneth r extrem cas, the
d tail of which ar v ry vivid in my mind
having harl ceca ion to play golf with him
only y terday and having ncr s to th
book at the hous r looked liP th is man's
record.

GOLFOO

as he was
playing tournament rna eh

"In looking over th book,
tw nty-eight men who have
golf from two to thr
while th ir hou
p nditur of from
the past four months. und rstand
now that I am not cr i i izing individuals
for th ir inability to suppor-t an insti ution,
but like th writer of your ar ticl , '\ "h
Pay?' I, too, b lieve that th non- upport-
ing member is a 0 cid d liability. standing
in the way of men who would b only too
glad to join and suppor a lnb pro id (1
the opportunity w r pr nt d.

"Our board. aft r d i cu sing your article.
requ sted the writ r to ana lyz th cost of
maintaining our club, nroduc a stat m nt
in letter form for dlstrtbut ion among our
members ann S\1~ st a plan to h d vi d
wh reby th ntire m mb r-sh ip bin-
formed that ach ind lv idual must carry hi
share of the load if h i to r main in th
club. Working with our bookkeep r
condensed our r port as b t w could and
are submitting data to th hoard for h ir
onsirleration.

Costs per Member
"Our clubhouse i about average type,

and w fino th inv trn nt in our hou 'c.
including locl r room an d Iurn ish in ,to
be $175,000.00 on wh ich full insuranc
coverage is maintain d. Our rate is a Ilttl
high, running 1 J) rent, 0 that th in-
aur anr co t is 7,CvO.OO pry ar or 20.00
nor siember. \V hav our own water sys-
tern which co t us 25,000. 0 to tnstall. and
til co t of prod ucing wa t r, -h ich r pr -
s nt s only lectr i now I' and r pair to
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pump and tank, amount" to 2,0 0.00
y ar ly.

"Our kit h n, dinin room and club-
hou:, . clu iv of locker room, r quir .;:
tb . rvlc of flft en mployes. alari,
plu board and room, run appro imately

24,000. 0 y arly or ov r $65.00 p r memb r.
Laundry hil1: approximately $3,600.00 per
eason and tao es on the prop rtyl, 00.00.

"It mi ht b of int re·t to orne m mb r
to I arn that the salari 'and hoard of the
locker room mploy . in practically very
club amounts to a much or more than th
total yearly locker rental, and the laundry
in th lock r rooms plus th r plac ment
of Jin n will cost not I ss than $6.00 per
m mb r per y ar. For this r a on the
locker r ntal should not be less than $20.00
p r mernb r.

" ince your subject, howey r, relat d
mer Iy to the support of the clubhou ,
pro 'hop and caddi s, let u. confine my
figure' to the e departments. A second rea-
son for confining ourselves to these depart-
ments i that the dues paid by m mb rs,
which ar $150.00 yearly, just about cover
th malntalnenc exp m s of the golf
cour se plus the insuranc , ta es and wat r
e p ns. The house th n will naturally
'how a loss unless sufficient patronage is
given to overcome the labor and general
iupplt s penses.

"To the sum paid to thes employe in
the house, which as above stated amounts
to $24,000.00, we must add electr-ic lights,
tel phones, power for electric refrig ration,
depreciation on equipm nt, ic , coal and
oil heating bills and mi cellan ous it ms of
r pair which will bring the cost of operat-
ing our house to appro. imately 35,000.00
per season.

"Now, unless the m mbers do support
the house, we are bound to find, as we
usually do, a deficit of 10,000.00 to $12,-
000.00 and it is ne dless to say that this
deficit is not nee ssary, The memb rs of
our golf club like thos of all other clubs
eat two or thr e meals daily and they can
obtain a good m al in our house ju t as
economically as they can produce one at
home, and they will get a better meal in
our house than they can find in most r .
taurants, It s ems, then, that it is thought-
les 'ness on the part of many m mber: that
the dining room is not upported a it
should be.

"If a man or woman i going to play golf
in the morning they should mak it a point
to eat their noon lunch at th club, and if

9

th y ar going to play in the early after-
noon th y hould come to the club to at
th ir m al or lunch before they play or
b for they dr ss to play, in t ad of eat-
ing it in "om r ·taurant downtown. If
they would but at their vening meal at
the- club, h n they play lat or have their
wiv com to the club for dinner in stead
of I av ing about G: 30 to 0 to some cabaret
or hack home to at, th dining room would
not . how a d flcit,

Plea for Good Pro
"The ubi ct of til pro hop and caddie

i. on of Interest to ev ry m mber. Why
a memb r should buy supplies at cut-rate
'tore rath r than support hi own club
prof s ional is b yond cone ption of those
m n who think of humantty and r ciprocity
and fri ndship a' often a' the idea of mak-
ing or pending money. A man mi zht buy
some hopworn or last y ar's so-call d
"seconds" in halls or upplies at a lower
fir t ('0 st than th price' the prof'es ional
ask" but how a man could buy cut-pr ic
good' and then look his prof'essional in the
race wh n he Toe' to th club Is more than
I can understand. The profes ional is paid
a v ry meager salary in compari on to men
of other prof ssions and he must be of
eocellent character as well as a diplomat if
he is to atisfy the whim' of three hundred
and fifty men and th ir wive' at the golf
club. The profes lonal, then, we fe 1 is
entitl d to the sale of all golf club sup-
plies used by all our members and unles.
th y do purchase their upp1ie from him
it will b necessary for us to obtain a
cheaper or very poor prof ssional or dis-
pense with professional service.

"Insofar as caddies are cone rned, the
caddie comm ltte reports it is a ery diffi-
cult ta k to obtain and r tain boys for this
work b cause of the tran portat ion facili-
ties, uncertainty of earning possibttitie and
the fact that the w althier club guarant e
each boy 1.25 per day if he appears for
caddi ervice \\'11 th r or not. he i engaged
for that work. Other clubs ar a~ signing
a caddie to each member a' h appear at
the club. 'I'h caddie's tim start when
h is iven his tick t and whi1 waiting for
the member to com out of th hous to
play. Th wealthy memb r is v ry glad to
have such an arrang m nt b cause it as-
sures him of a iaddi , and naturally the
bo ' are doing thi work for th money
they can arn, h me their d . ir to go to
thos clubs wh r an incom i assured.
The }J int i that unl s the m mbers do
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use caddies we cannot xp ct caddie to
come to our golf cours , and if a man
cannot afford a caddie he cannot afford a
membership in a golf club.

"Another point which many memhers do
not su pect is that a good caddie can or
will take from thre to eight strokes from
the player's score by conferring with him
on the proper club, the length of shot and
analyzing the player's swing. A caddie is
worth the price of his services every time
he tells a player what cau ed the last slice
or why he topped a ball, and very f w
players know so w 11 as the caddie just
what causes the poor shots.

Set Monthly Charge
"We have in mind, or rather our board

is considering, right now the idea of charg-
ing each member $20.00 per month during
our seven months' season for house and
caddie account. Should the memo r's bills
exceed this amount, the $20.00 advance
charge will be deducted and the member
will pay his regular monthly bill, but
should the member's house and caddie ac-
count amount to less than $20.00 during
any month, the memh I' shall b asked to
pay the 20.00. It is our idea that when,
and if, this plan is approved and put into
practice, there will be no occasion for as-
sessments on account of the clubhouse, and
the dining room will p rhaps mak a little
profit which will be applied toward paying
the int re t on the mortgages on 0 u r
property.

"We, too, have now started eh eking the
expenditure' of our membership as well
as the number of times the memb rs use
the club, with the idea of getting down to
cold facts and have th member decide
whether or not he is in the fram of mind
to pay his logical and proportion at share
of the expenses of our institution.

"Your' very truly,
"A. C"

(New York City)

Sock the Slacker
"Editor,
"OO1.1."OO:\f,

"Chicago.
"Sir:

"It appear' to me that the avera e m m-
b r of th country club of today is paying
about as much attention to his obli ation
as a member of the club as so many p ople
ar doing with their right to vote at school

lections, municipal el tiona, tc. T'h re

OOLFOOM

DO YOU WANT TO USE
"WHO PAYS"?

"Who Pays," the lead article in
the July issue of GOLFDOM,
handled the matter of the non-
supporting member in a manner that
obviously aroused golf club official.
Some of them criticized u for pub-
lishing the article, but more of them
thcught that it was a decidedly help-
ful feature and dealt with a major
problem of golf club operation.

Early requests for extra copie of
this issue entirely exhau ted the
edition. At the solicitation of many
clubs who wanted to circularize their
entire membership with this article
and focus attention on the re pon ibil-
ity involved in club member hip, we
ha ve held the article in type and will
furnish reprints at the price of 1.25
per hundred.

If you think that these reprint
might be helpful in arou ing the club
membership to the realization of the
necessity of general patronage,
advise us of the number of reprint
you want to cover your member hip
list.

GOLFDOM-The Business Journal
of Golf.

236 N. Clark St. Chicago, Ill.

are too many of them that are 'letting
G or e do it.'

"If any artiel ever hit th nail on th
h 'ad it is that in July GOT.FIlOll entitl d
'Who Pays?' T wonder how many seer .tarl
have read that. urely v ry one of th m
should read it and s nd a opy to th ir
entir membership.

"Th 'slacker' m mber i. th fir·t one to
cr iti .ize the food, th show ra, the tees, the
gre ns and the poor caddi s. He do n't
us a caddie, h never U8 th cafe, h
mer Jy pays his dues and th n exp cts the
club to get alon without the bottle of red
in k at th end of the yen r.

"Th re is a d ir ct obl lgation with ev ry
m mb rship card and th r soon r th n ~
m mber real izes that or the 'old slack r
is told that truth plainly, just that oon
will clubs how b tt r tat m nts, provide


