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In the first article of this insur-
ance series (May issue, p. 72), we
presented the background of in-
land marine insurance and pointed
out where inland marine floater
forms could best be adapted to
broaden protection on various
risk exposures found within a
country club clubhouse.

This month we will move out-
doors and survey other important,
though frequently overlooked,
properties owned by a country
club, which also may be insured.

During the years in which I have
been a country club insurance con-
sultant, I have been amazed at how
little clubs have fully utilized in-
land marine insurance forms to
adequately protect their outside
movable equipment and proper-
ty. Some clubs buy just fire insur-
ance on outside property only to
fall victim to expensive property
damage loss caused by vandals.

Other clubs purchase burglary
coverage, but fail to understand
the limitations of this kind of in-

Insurance covering main-
tenance equipment and
golf cars frequently is in-
adequate, making vulner-
able the country club, its
members as well as its
employees

by JOHN F. GLEASON JR.

surance. It responds only when
property is taken while inside an
insured building following visi-
ble signs of forcible entry. The lay-
man board of owners bemoan the
policy **fine print’’ of an insur-
ance contract, which may have been
improperly purchased.

Finally, some country clubs pay a
terrible price to realize after se-
rious loss of, or damage to, out-
side property, that they never in-
demnified the club.

As stated last month, whenever
an inland marine floater form is
purchased to protect movable

property, the club should attempt
to include on the policy all risk
coverage rather than limited
named perils. Although the former
may cost a little more, the latter
frequently falls short of the pro-
tection needed to meet all the expo-
sures, which may cause serious loss
or damage to the club’s equipment.

Let’s run down the list of outside
items eligible for coverage un-
der inland marine forms.

Topping the list are the golf cars
owned or leased by the country club
and maintenance equipment. All
equipment required in the playing
of the course may be insured along
with other equipment under an all
risk floater form. This includes
benches, markers, ball washers and
flag poles.

Other sporting equipment needed
for tennis, the swimming pool, the
children’s playgrounds, boating
and winter sports may be insured
under inland marine forms.

Snowmobiles may be insured un-
der a special form. Outboard and
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inboard motors take a special
form, too. Vending machines on
the premises may be insured as well
as scoreboard, neon and electrical
signs.

Some country clubs might be in-
terested to know that bridges and
tunnels on the course may be in-
sured under an inland marine spe-
cial form. Not many members con-
sider what would be the conse-
quences of an inaccessible key
bridge or tunnel. Under the bridge
and tunnel insurance form, direct
physical damage, if named in the
contract, can be insured. The form
may also be tailored to cover rev-
enue loss which would result if cars
could not go over or through the
bridge or tunnel during the time of
reconstruction.

Golf cars owned or leased by a
country club require very special
insurance review for many im-
portant reasons.

Presumably most members are in-
sured for personal liability aris-
ing out of sporting activities
either under the standard home-
owners policies or under a per-
sonal comprehensive liability
policy. Although these policies
protect the holder if he inadver-
tently injures another golfer while
operating the rented golf car, the
coverage does not extend to the
loss or damage he causes to a golf
car in his care, custody or control.

If a member rents a car for a
round of golf and overturns or dam-
ages it, his personal insurance
will not reimburse the golfer or the
club for the damage.

Whether or not the player should
be required to reimburse the coun-
try club for damage to a rented golf
car is a touchy question. Clubs vary
in their thinking. Some maintain
that the member’s dues and rental
charges make possible the car rent-
als. To hold the player responsi-
ble for reimbursement of inad-
vertent property damage loss,
when he has no insurance to cover
such a claim, would cause unneces-
sary ill-feelings among members.

If the country club would provide
all risk insurance on all its rented
golf cars and, more important, in-
sist when the policy is written that
the insurance company delete
from the policy conditions the
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company’s right of subrogation
against members, guests, custom-
ers or authorized personnel, then,
if a loss occurs, the policy will pay
the club for damage.

By removing the right of subro-
gation against the above persons,
the country club will be reim-
bursed for any loss to the cars, but
the insurance company will not
be allowed to turn to the player for
reimburstment of the claim pay-
ment.

Each country club must careful-
ly review the inland marine poli-
cy insurance for its golf cars. Then
it must determine that new vehi-
cles are added and vehicles no
longer in use are removed from the
policy. This review should be con-
ducted at least annually or each
time the golf car fleet is augmented
by new vehicles or when older cars
are discarded.

Most insurance companies pro-
vide in the insurance policy an
automatic pickup endorsement,
which automatically insures newly-

“It’s foolish to carry
more insurance on a
[golf] car than the
club could realize in a
claim settlement.”

acquired golf cars. Usually this en-
dorsement is limited to 25 per cent
of the total value of the vehicles
currently insured. The endorsement
requires the insured to report to the
insurance company within 30 days
the list and value of new vehicles.

Every country club should check
and insist on this particular ex-
tension. Moreover some insur-
ance companies will modify the
endorsement so that the automatic
coverage feature will be reviewed
annually.

The number of companies that
will grant this liberal considera-
tion are in the minority. Every
country club, therefore, must ad-
vise the insurance company when-
ever there is a change in the golf car
fleet so that proper insurance is
provided on all new vehicles.

At the same time, the club should
review the value for which each
golf car is insured. Golf cars depre-
ciate. It’s foolish to carry more in-
surance on a car than the club could

realize in a claim settlement.

If the golf cars are leased, the club
has another serious insurance
problem to check out. Many lease
agreements require the lessor to
carry physical damage insur-
ance on the leased vehicles, but do
not state if the lessor carries all risk
insurance on the leased units.
Many lessors carry limited insur-
ance, yet the lease agreement goes
on to state that the lessee (the coun-
try club) will be responsible for
damage to the car whether the
cause is insured by the lessor or not.

This situation leaves the country
club vulnerable to claim payments
or to reimbursement of damage
losses. Moreover, the problems re-
lated to members renting these cars
and personal insurance cover-
age on losses again arise when
leased golf cars are involved.

If the lessor provides the physi-
cal damage insurance on his golf
cars, then every country club
should insist on being furnished
with a copy of the policy so that it
may determine if the lessor is car-
rying all risk coverage. Even more
important is the need to remove
the subrogation clause with re-
spect to the country club itself and
its members, guests, customers
and authorized personnel.

Whenever a lessor states that he
will provide the physical damage
insurance, the country club must
understand absolutely the insur-
ance contract involved, because it
may apply to the club which leases
the golf cars. The lessor’s assur-
ance is not enough to prevent the
country club from finding itself
nonetheless paying a claim which
it had believed would be covered by
the lessor’s policy, regardless of
the circumstances.

Unlicensed mobile equipment re-
quired to maintain the golf course
include many expensive items
which should be insured under an
all risk inland marine floater form.
Few members realize how much
money is invested in the equip-
ment that is needed to keep a golf
course in top playing condition.

Moreover, there are other mov-
able property items used in the ac-
tual playing of a round of golf;
these include the flag poles, tee
benches, ball washers and markers.
All of the movable equipment
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Miller Vertical Bag Racks
consist of easy to assemble :

modular units that will save _
you space and money.
They assure you that bags
dry properly and clubs are
never damaged. By using
Dymo Tape, please note
illustration, you guarantee
proper rack identification.

Miller is the world’s largest
manufacturer of bag tags.
We offer you a variety of
shapes, sizes and colors.
Allow us to design or copy
your crest heat embedded
into our handsome tags.
Then personalize them in
seconds with Dymo Tape.

Miller 1.D. Labels can elim-
inate hours of confusion
due to lost or misplaced
clubs. Allow us to hot P
stamp your name, club & ;‘
address in gold onblack
vinyl. Our laminated cover
assures weatherproofing
and long wear. There are
twenty labels to each set.

Only Miller offers Total Identification - Bag
Racks - Bag Tags - 1.D. Labels. Hundreds of
Golf Professionals and clubs presently use our
total system. If we can service your order or
supply additional information, please contact
us.

EXCLUSIVELY BY

MILLER::
Randolph, Mass. 02368

For more information circle number 180 on card

Turfkeeper handles your spraying
program without breaking your budget.

With its 100-gallon stainless steel tank, lightweight 15-foot boom (with
5-foot foldaway wings) and 10-gallon a minute spray rate, John Bean’s
new Turfkeeper 1010GE is the low-cost answer to golf course spraying.
Easy to mount and remove from utility vehicles, Turfkeeper is self-
contained with gasoline engine drive, mechanical agitation and Royalette
pump. Wl Using a PTO vehicle? Turfkeeper MF-100-G is for you. Specially
designed to maintain desired application rate despite changing PTO RPMS,
this model is extremely lightweight for maximum capacity for any ground
condition. il Also available is engine drive Model MF-100 GE for utility
vehicles not having pro drives. Both models have BEAN BONDED tanks
with fibre-glass centrifugal pumps for pressures up to 60 psi. All Turfkeeper
models have outlets for optional hose and gun spraying chores on greens,
and shrubs. Turfkeepers keep your costs down, your spray program tops.
B Get the full story on all the John Bean spray equipment for golf course
use. Just write:

AGRICULTURAL EQUIPMENT

JOHN BEAN

DIVISION

Jonesboro, Ark.—Ocoee, Fla.—San Jose, Calif.

fme

conPamaTIoe

For more information circle number 252 on card
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needed to maintain the golf course
and the property used in actual
play may be listed on an inland ma-
rine floater policy.

One problem continually arises.
Many country clubs may carry a

from page 48

| policy that lists all of these out-

door properties, but fail to keep the
schedule up-to-date. Unless the list
is reviewed regularly, or the au-
tomatic pickup endorsement is
attached to the insurance con-
tract, new equipment frequently is
not included in the schedule until
it is too late. Then the club discov-
ers that an expensive item is unin-
sured because it never advised the
insurance company.

Regular or frequent review of this
schedule is a recommended prac-
tice. The golf course superintend-
ent should fully understand his re-
sponsibility in this procedure.
Although he is not totally respon-
sible, he should inform the gener-
al manager or call the insurance
committee to request the addi-
tion of the new item to the existing
schedule. He can also advise the
proper person when a piece of ma-
chinery is retired. 1 once reviewed
with the greens superintendent
the equipment schedule of a prom-
inent country club. The existing
floater policy showed $53,000
worth of valuable equipment on
the property schedule. When our
review was finished and in spite of
many deletions of obsolete equip-
ment, the revised equipment list ex-
ceeded $100,000. It would be fair to
bet that 75 per cent or more of the
10,000-plus golf courses in the
United States today do not have up-
to-date equipment schedules.

The most significant reason for
insuring these items under the in-
land marine floater form is that
coverage applies whether the prop-
erty is inside the maintenance build-
ings or outdoors.

The premium required to pur-
chase this insurance is no more, fre-
quently less, than the premium re-
quired to purchase fire and burgla-
ry insurance on this property. Un-
der the floater form the property is
insured regardless of where it is lo-
cated at the time of loss. A fire or
burglary policy covers the property
only in designated buildings.

Further, these limited policies

continued on page 59



lNSURE Jrom page 50

may not cover the very peril which
causes serious loss or damage to
the club’s equipment. The all risk
floater covers every possible per-
il. The exceptions are certain ba-
sic perils usually excluded from
every policy because they are in-
sured by other basic policies, or
because the particular peril is
uninsurable.

Again, it is recommended that
the subrogation clause be re-
moved, if possible, against author-
ized club personnel for most losses.

Many officials at country clubs
think that all risk coverage on
equipment is too expensive. Fre-
quently, insurance underwriters
grant a marked reduction in the
premium if the country club ac-
cepts a deductible clause similar
to the $100 deductible that most
automobile insureds accept when
purchasing collision insurance. This
eliminates the claims cost involved
in handling small losses. Conse-
quently the underwriters are willing
to pass the cost savings on to the in-
surance buyers.

Before accepting a deductible a
country club should know whether
the deductible applies on a “‘per
occurrence’’ basis or a per item
basis. If a severe windstorm, for
example, damaged many items of
equipment, the club would want the
deductible to apply only once to
all the items damaged in the wind-
storm, and not to apply separate-
ly to each item.

Every country must understand
clearly the terms of the deductible
before it is attached to the policy.

Next month, we will explore
more phases of property insur-
ance to help GoLFpom readers find
other areas in which the insurance
coverage may fall short of the cov-

NON-WOVEN
FABRIC

No Losses...No Laundry Problems
For samples and information

Chicopee Mills, Inc.

1450 Broadway, N.Y., N.Y. 10018
Offices in leading cities

For more information circle number 242 on card
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IMPACT?

That's the word for superintendents of well-groomed courses to re-

erage that should be carried. O

MATTERS '°

member in 1972. Introduced in the '71 season, the Moody Impact
Pop-Up Sprinklers have demonstrated their superiority over all
sprinklers in the "large turf area' field.

Special Features of the Moody Impacts: built-in surge protector . . .
high flow, stainless steel spindle . . . exclusive Turcite and Turcon
thrust bearing washers . . . retracting spring for positive pop-down
when water is turned off . . . bottom drain holes . . . positive revers-
ing mechanism . no stream interference from outer and inner
sweeps . . . optional rubber covers.

Write For ‘72 Moody Catalog

MOODY SPRINKLER CO., INC.+ 5449 N. PECK RD. » ARCADIA, CA. 91006

AREA CODE 213/443-9488

For more information circle number 226 on card
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