stewanrt

served profitably wherever speed

Speed and convenience add up to
profit. That's the beauty of Stewart
service. From the moment you serve
your first Stewart sandwich you can
operate with less labor, eliminate
food waste, speed up customer
service, control costs more effi-
ciently. What does Stewart do?
Prepares in advance, delivers on
schedule, controls inventory, and
loans free quality in-fra-red ovens
that toast sandwiches piping hot

FREE LITERATURE

sandwiches

and convenience are essential

in 2 minutes flat. Get the full
profit story. Send for free lit-
erature, or contact your nearby
Stewart Commissary. Stewart
Sandwiches . . . now being
served in more than 45,000
outlets from coast to coast:

Schools  Golf Clubs ® Pools e
Hospitals e Taverns e Bowling
Lanes e Fountains e Drive-ins e
Vending Machines.

AVAILABLE UPON REQUEST.

stewart in-fra-red, inc.

P.O. BOX 207, FONTANA, WISCONSIN 53125
stewart sandwiches...the best taste you ever toasted
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Spalding’s statement on
stainless steel shafts

Allow me to establish one point
early—we believe in the stainless
steel shaft. We will continue to
manufacture golf clubs with this
shaft, in spite of what is being ru-
mored by our competitors.

The shaft has some very defi-
nite advantages and will play as
well as or better than any shaft
ever made. It can be made lighter;
it is extremely strong and pro-
duces a feel that the better player
finds superior not only to alumi-
num, but to carbon steel.

It also has some disadvantages:
it is about twice as expensive as
aluminum, which is once again as
expensive as steel.

Because the shaft is so costly, it
must always be positioned in a
premium golf club. And the vol-
ume of shafts used in the top line
clubs is substantially less. There-
fore, the shaft manufacturers have
to ask themselves how much
money they want to spend to de-
velop and produce a shaft that
will always be limited to a small
segment of the market. We see
the stainless steel shaft as having
a market position not only in
1970, but also in future years.

Included in this letter is a de-
scription of the physical testing
that was done on the shaft, as
submitted by James M. Long,
Spalding’s vice president of en-
gineering. (Long has been pri-
marily responsible for Spalding’s
development of both aluminum
and stainless steel shafts.) It is
also important that you know a

continued on page 16
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little about our field testing.

In addition to having a large
number of sets out in the hands
of our home professionals and
some amateurs, we conducted a
strictly controlled test in Tucson,
Ariz., in February, 1969. We

used players such as Al Geiberger,
Johnny Pott, Al Mengert and
Dave Stockton to test distance,
control and feel. All proved ex-
cellent.

We then went to Dallas in
April to cross-check our results
and conducted a similar test with
players such as Bob McCallister,
Shelley Mayfield and Kermit Zar-
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New, tough, strong and highly absorbent disposable TERI® Towels are
now available in vended form. Selling 3 to a sleeve (25¢ coin slot),
TERI Towels are nylon reinforced, white and lint-free.

Golfers will buy them to clean muddy clubs, dry golf balls, wipe their
hands and face, and dry off sweaty grips. Weather tight vendor mounts
easily outside starter’s shack or pro shop.

ORDER NOW AND SAVE!!!

During a limited introductory period, we are offer-
ing a FREE 200-package case of disposable TERI
Towels (a $50.00 retail value) with each vendor

purchased. T
The TERI Towel vendor is made of rust resistant TOWeLs
steel and features fully hinged doors, completely
dry interior, double locks and a trouble-free dis-
pensing mechanism. e
Don’t hesitate. Send for complete details by simply filling in the coupon below. .--o'......, '
ouma
mesame
KIMBERLY-CLARK CORPORATION
Commercial Products Dept. .
Neenah, Wisconsin 54956 G T.S‘@
*al toe
Yes, I'm interested in your introductory e
TERI Towel Vendor offer. Have salesman call. o,
NAME e AP, homa "™
GOLF COURSE —pl R P e IS A
ADDRESS s
CITY STATE zIp 4
!— Offer good in Continental U.S.A. only
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ley. Again, the stainless shaft
proved superior to steel in all
areas, but was about the same as
Records
and charts of these tests are avail-
able and open for inspection at
anytime.

aluminum in distance.

There are two basic tests used
to determine the physical proper-
ties for golf shafts: permanent de-
flection and impact strength.

The purpose of the permanent
deflection test is to give assur-
ance against shafts bending in
play. Shafts are placed in a collet-
like holder placed at an angle of
10°. A 15-pound weight (24 lbs.
for irons) is hung 18 inches from
the face of the collet. A reading is
taken on the shaft before the
weight is loaded on the shaft. The
weight is hung on the shaft for 60
seconds. A second reading is taken
after the weight is removed. The
permanent set or bend in the shaft
must not exceed .10 inches as
noted on the dial gauge readings.
Our stainless steel shafts meet
this requirement.

The purpose of the impact
strength test is to give assurance
against shafts breaking in play.
The test is performed in a piece
of laboratory equipment designed
for impact testing known as Izod
test. Golf shafts are sawed into
sample pieces approximately five
inches long—these specimens are
placed in a vice and struck with
a pendulum hammer—a reading
is taken in foot pounds of the
amount of energy required to
break the shaft. The impact
strength must not be less than 20
foot pounds. Our stainless steel
shafts meet this requirement.

We have had excellent exper-
ience to date with the stainless
steel shaft in production and only
a minor problem in the field. In
the early shipment, we had a
slight variation in surface finish.
We complained and actually re-

jected some shafts for this reason.

Unfortunately, Sandvik made a
serious error in their desire to

correct the finish problem. Sand-
continued on page 90
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| Maintenance is practically obsolete, too. Super Secur Comfort Stations are
1 constructed of durable treated steel, with unbreakable cast aluminum fix-
[ tures for long-lasting, maintenance-free operation.

A truly rugged building for a golf course, park, playground or any area where

heavy use or vandalism is a problem. Feel secure, buy Super Secur!

All factory fabricated for fast, economical installation.

SUPER SECUR COMFORT STATIONS
778 Burlway Road, Dept. TGS « Burlingame, California 94010
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NEW TEE MARKERS!

G-91 Red * Green * Black JUST $4-95 EACH!

( g ) Colorful Hole Numbers, attractively designed in

A X two exciting styles. On strong 18 gauge steel,

with weatherproof baked enamel finish . . .size

12” x 18”. Just send us your scorecard, with

correct yardage, indicate style wanted and we

440 YDS will custom make in just three weeks! Sturdy
514’ channel posts $1.50 each.

PAR 4 Send check with order and we pay shipping
L J charges.
G-92 Green * Yellow * Black

$1.60 EACH
PLEASE

REPLACE SIZE 10”7 x 7”7
DIVOTS OTHER WORDINGS AVAILABLE

= L 141 HANLEY INDUSTRIAL COURT
W ST. LOUIS, MO. 63144
SIGNMAKERS SINCE #1875 PHONE 314/645-0101
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vik re-polished some of their early
production and in doing so, some
shafts were ground “‘thin” in the
butt end. We made the mistake
of not running the repolished
shaft through our test procedure.
As a result of these human errors,
we have experienced breakage in
the field of approximately 97
shafts returned broken to date.
This figure is out of some 84,000
shafts that we know are in play
at this time. This is a product
failure ratio of less than one-
eighth of one per cent.

This staggers us and is con-
sidered a serious product failure
by our team. However, it is not
an indication of inherent weak-
ness in the shaft. Our stainless
steel shafts meet all the physical
requirements currently estab-
lished for golf club shafts.

[ believe the stainless steel
shaft will play an important part
in future golf club design. Stain-
less steel is a very reliable, tough
material. When built into a golf
shaft, it produces a dynamic,
resilient, lightweight golf shaft.

Stainless steel is true, pure,
strong—like a diamond. Now,
glass will do the same job as a
diamond aesthetically, but it’s not
a diamond it never will be. Cop-
per, nickel and chrome-plated
shafts are aesthetically equal to
stainless steel, but they are not
pure, tough, durable, raw stain-
less steel and they never will be.

James |. Shea

National Golf Professional
Manager

Spalding Sales Corp.
Chicopee, Mass.

Editor’s note: This statement on
Spalding’s  stainless steel shafts
provides some of the information
which was not available last
month when we published “The
Stainless Steel Dilemma™
(GOLFDOM, January, 1970,
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