
The A l l Weatherbird Rain H a t 
DOES N O T SHRINK. 

It is also waterproof, washable, 
rollable, crushable, packable, stuff-
able. N o matter wnat you do, it 
wi l l retain its orisinal shape. Your 
pro shop should be the p l a c e 
golfers discover the A l l Weather-
bird. Goodbye, fathead. The A l l 
Weatherbird is here. 

A t l a n t i c H e a d w e a r 
2323 East Main St., 

Richmond, Va. 23223 
(703) 648-1603 

For more information circle number 223 on card 

KEN Shop Supplies 
Help You Give Better Service 

PRORYTHMIC Golf Balance 
O u r sca les a r e u s e d b y v i r t u a l l y e v e r y g o l f 
c l u b m a k e r t h r o u g h o u t t h e w o r l d f o r a c -
c u r a t e l y m e a s u r i n g s w i n g i n g b a l a n c e a n d 
c o r r e c t w e i g h t . P r o r y t h m i c S c a l e g i v e s 
L o r y t h m i c r e a d i n g s a n d a c t u a l w e i g h t b y 
e i g h t h o u n c e s . O u r s p e c i a l g o l f c l u b s c a l e s 
a r e e s s e n t i a l i n e v e r y p r o s h o p w h e r e 
g o l f c l u b s a r e s o l d . M a d e a n d s o l d o n l y 
b y K e n n e t h S m i t h . 
A L S O : G r i p C o n d i t i o n e r , A d h e s i v e s , L i s t i n g , 
B u f f i n g a n d C l e a n i n g S u p p l i e s — a l l o t h e r 
s h o p n e e d s . T h e most c o m p l e t e s t o c k o f 
g o l f s u p p l i e s i n t h e g o l f i n d u s t r y . 

Write for handy SHOP SUPPLY LIST 

G O L F CLUBS 
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World's Largest Custom Club Maker 

Box 41 -GM, Kansas City, Mo., U.S.A. 
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Accent on 
manaoement 
hu Ken Emerson 

R e v e n u e Ru l i ng 6 9 - 2 3 2 : H o w it a f f e c t s c lubs 

T h e Internal Revenue Service 
has issued in recent months a 
series of revenue rulings designed 
to clarify its position on various 
types of income which, it feels, 
are not appropriate to private golf 
clubs. T h e latest of these is Rev. 
Rul. 69-232, which is concerned 
with the manner in which a coun-
try club disposes of real estate. 

While the Income Tax Regula-
tions provide that a club which en-
gages in business, such as selling 
real estate, is not organized and 
operated exclusively for non-
profitable purposes, there are cer-
tain exceptions, acknowledges 
IRS. Even though a profit is 
realized, the sale of property will 
not cause a golf club to lose its 
exemption, provided the sale is 
incidental and meets certain tests. 

The service will consider all 
the facts and circumstances of a 
sale before deciding whether or 
not it may be cause for loss of ex-
emption. Included in these con-
siderations are: 1) The purpose 
of the club in purchasing the 
property; 2) T h e use the club 
makes of the property; 3) The 
reasons for the sale, and 4) The 
method used in making the sale. 

Rev. Rul. 69-232 then cites 
the following three examples. 

A club purchased the building 
and land that it had occupied 
under a lease for several years 
and continued to use the property 
for club purposes. Within a short 

time the members realized that 
ownership of the property was 
impractical because the club's in-
come was insufficient to support 
its activities and the carrying 
charges on the property. For this 
reason the property was sold as a 
single unit. The club realized a 
profit from the sale. After the 
sale the club leased other facil-
ities for its purposes. The pro-
ceeds from the sale were used to 
furnish its new club facilities. 

It is held that the sale of the 
property under the circumstances 
described was incidental within 
the meaning of the regulations. 
The club originally purchased the 
property for social purposes. It 
could not have continued to op-
erate for these purposes unless it 
sold the property. The facts indi-
cate that the club sold the prop-
erty primarily to eliminate the 
financial burden imposed by own-
ership, not to derive a profit. 
Therefore, the sale did not jeop-
ardize its the exempt status. 

A club needed a site for a golf 
course, clubhouse and other club 
facilities. In order to obtain the 
best site for the golf course, the 
club had to purchase a larger 
tract of land than it needed be-
cause the landowner refused to 
sell less than the entire property. 
After the golf course, the club-
house and other facilities were 
built, excess land remained. The 

continued on page 34 



Penncross Creeping Bentgrass is the finest seeded putting 
green grass available. Penncross Bentgrass germinates 
fast; is dark green in color; disease resistant; out-competes 
Poa Annua; is even in texture for true putting. Ask for 
putting green quality available at your dealers in 25-lb. 
and 10-lb. bags. For more information, write: 

PENNCROSS BENTGRASS GROWERS ASSOCIATION 

4 4 9 1 L i b e r t y R o a d So. S a l e m , O r e g o n 9 7 3 0 2 

THE GRASS DESIGNED FOR GOLFERS 

For more information circle number 2/2 on card 
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K A R S T E N 2 PING 
PUTTERS 

X * A N S E R 
FLOATING 

FACE 

OFFSET 
HÖSEL 

H E E L T O E D I S T A N C E & D I R E C T I O N 

b a l A n c e f ° r c o n I r o l 
$ 2 0 . 0 0 E A C H . ORDER THROUGH YOUR GOLF PROFESSIONAL 

K A R S T E N M A N U F A C T U R I N G C O R P O R A T I O N 
P . O . BOX 9006 PHOENIX, A R I Z O N A 85020 

Area Code (602) 943-7243 
FOR T H O S E W H O W A N T T O P L A Y T H E I R BEST 
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club could have sold the property 
in a single unit. However, it de-
cided to subdivide the land into 
building lots, make improvements 
on the lots and offer them for 
sale. Sales of the lots brought in 
substantial profits. 

The club was not compelled to 
dispose of the excess land in the 
manner described. Its only pur-
pose in electing to do so was to 
increase the profit to be derived 
from the sale of such land. Under 
these circumstances, the purpose 
of the club in subdividing and im-
proving the land was to produce a 
profit. Therefore, it is held that 
the disposition of the land was 
not an incidental sale of property 
within the meaning of the regula-
tions. Accordingly, the club is not 
entitled to retain its exemption. 

A golf club owned and occupied 
land in the suburbs of a large city. 
As the city expanded, the value of 
city property greatly increased. 
But taxes and maintenance costs 
also increased. Many of the club 
facilities had become antiquated 
and needed replacement. Most of 
the members had moved farther 
out in the suburbs so that the 
close-in location was no longer im-
portant. Consequently, the club 
sold the property to land devel-
opers at a profit. The club then 
used the proceeds to purchase 
land and build a more modern 
clubhouse and golf course farther 
out in the country. 

It is held that this sale was 
incidental within the meaning of 
the regulations. The primary 
purpose of the sale was not to 
make a profit, but to lower the 
club's overhead and improve its 
facilities by moving to a more 
suitable location. There is no re-
quirement in the law that a club 
must continue to occupy unecon-
omical and outdated premises in 
order to continue its exemption. 

Therefore, the sale did not ad-
versely affect the exempt status 
of the club. • 

Next time use the battery boss! 
Get a LESTER-MATIC and 

stop worrying about battery life. 
Batteries last longer - and you worry 
less-when you use a Lestermatic 
Charger. Proven on courses nation-
wide under roughest use. No need to 
be a technician. Set and forget. Your 
carts will be fully, dependably 
charged when you need them. See 

» your distributor or write for complete 
Lestermatic specifications. 

LESTER ELECTRICAL 
625 West A St. • Lincoln. Neb. 68522 

LESTER EQUIPMENT 
151 West 17th St. • Los Angeles. Calif. 90015 

Look for this T A G 




