
THE GRASS IS 
ALWAYS GREENER 
ON YOUR SIDE OF 

when you specify 

XL TURF SPECIAL 
water soluable 

28-7-14 

FERTILIZER 
XL T U R F SPECIAL "the perfect 
formula" starts to work almost in-
stantly, feeding through the blades 
and roots. Provides better control ot 
growth, texture and color. Apply 
when needed, as a maximum dosage, 
or for continuous controlled feeding 
...it will not burn.' X L T U R F 
S P E C I A L is compatible with all 
Doggett Fison insecticides and fungi-
cides, and most others... cots your 
labor cost to the bone! 

Seeing is believing—Try some now! 
F R E E S A M P L E 

lust return the coupon, we'll send com-
plete informat ion on XL T U R F 
SPECIAL, and other products for cus-
tom application . . . your local dtslritmlor 
will Ht Nil u Free Sample of XL TURF 
SPECIAL. 

D O G G E T T F ISON C O M P A N Y 
SPRINGFIELD, N.J. • S01-DR 6-5900 

DogqtTt-Ftion Company I 
Springfield, New Jeney 

Please RUSH complete information, and 
sample of XL TURF SPECIAL 2B-7-14 
Water Soluble Fertilizer. 

My Name 
Club or Course 

j Addresj ( 

I City -—-—State I 
I J 

Full Cooperation Suggested 

Many Clubs Audited by 

Federal Tax Agents 
According to the July edition of the 

CMA Advisor, a publication ot the Club 
Managers' Association, many clubs in the 
U. S. are being audited this year by in-
ternal revenue agents, some for the first 
time. 

An agent normally calls or writes for 
an appointment, but he isn't required to. 
In malcirig an audit, he asks for the club 
records and a small area in which to work. 
The Advisor suggests that the club man-
ager cooperate fully with the agent but 
cautions against going overboard in ex-
tending courtesies. An agent is instructed 
to avoid any semblance of accepting fav-
ors. It may he appropriate to offer him 
a cup of coffee, nut rules of his depart-
ment require that he decline to have lunch 
at the club's expense. 

Within Legal Limits 

The agent's primary function is to make 
certain that a club is operated within legal 
limits that entitle it to federal tax exemp-
tion under section 501 (c) (7) of the in-
ternal revenue code. This states the ex-
emption applies if the club is run ex-
clusively for pleasure, recreation and other 
non-profit purposes, and that no portion 
of the net earnings redounds to the bene-
fit of any private shareholder. 

The agent checks various sources of 
income to make sure that the 20 per cent 
excise tax is being paid when it applies. 
He also checks non-member business and 
may ask to see reservation and guest 
books. Probably ht; will look into receipts 
and disbursements covering such things as 
the building and Christmas funds, 

If the agent finds anything wrong, the 
Advisor points out, it doubtlessly will l>e 
because an additional excise tax is due 
the government, or l>ecuuse the club 
shouldn't have income tax exempt status 
due to its method of operation. In either 

I event, the agent sends the club a letter 
describing proposed adjustments. If the 
club doesn't agree to these, it can request 
a hearing with the agent's group thief. 
This must be done within ten days. 

If a settlement can't Ik; agreed upon 
through Hie group chief, the club then 
may carry its protest to the regional 



A S W I D E 
A S H E 
I S 
T A L L I 

The Mulch-Vac Sweeper 
jemoyeS"and disposes of 

-5" swath of leaves 
iassyi one swoop 

eh-yac is as uer-
bashetball 
cleans a 

s îllh as wide as he Is 
tlllT] Use Mulch-Vac for 
Spring deari-up.. .Sum-

rlgrass clippings . . . 
aniV-'lafI leaf removal 
attdsliposal. 
Mulch-vac can play the 
pivotVposition an your 
clean-up team .and 
one man can operate It. 

0 - 2 5 M U L C H - V A C . w m ^ ^ ^ l 
Al to: Snow Plow*. 
Spreader*. [II-c! Industrial Powir Swetper 

GOOD ROADS MACHINERY CORPORATION 
MINERVA, OHIO 

RU6BERL0CK SPIKE RESISTANT 
INTERLOCKING FLOORING 

Col) Rubbertock ii 

a new interlock ins 

spike-resistant rub-

ber flooring with 

retll ient bui l t-in 

body- Tough - I7ur-

abit. Withstand* 

sharp pressure* of 

gulf ipiket — re-

covers original tur-

fite without cut-

ting. 

APPROXIMATELY W " THICK 2<" * Z4* 
SQUARES 

BEVELLED EDGING < INTERLOCK ING^ 
AVAILABLE 
CHOICE OF BEAUTIFUL MAR BE LI ZED 
COLORS 
EASY TO MAINTAIN—EASY TO INST ALL 
NO CEMENT OR MASTIC REQUIRED-
INTERLOCKING FEATURE HOLDS 
FLOORING SECURELY 

Also available tn runners, 28» It 36" wide. 
Send drawing or blueprint for free estimate. 

MITCHELL RUBBER PRODUCTS, INC. 
2114 San Fernando Road, Dept. G Au 

Los Angeles 6 5 , C a l i f o r n i a 

commissioner. This must be done within 
30 days. IF the club isn't satisfied with the 
regional commissioner's decision, it has 
the right to submit a protest to the IRS's 
national headquarters in Washington. 

In the majority of cases in the lust year, 
according to the CM A Advisor, appeals 
that have been made to national headquar-
ters have been decided in favor of tin1 

clubs involved. Normally, a lower admini-
strative echelon can't reverse a ruling made 
by national headquarters. 

In cases where an agent or group chief 
requests technical advice from a higher 
office, a copy of the facts and questions 
presented must be made available to the 
club, Reviews of decisions made by district 
and regional offices are said to be fairly 
standard in most tux situations. 

10. 

Welcome the Salesman 
(Continued from page 44) 

2. Save money? 
3. lie a better method for me? 
4. Produce better turf? 
5. Contribute to safety? 
6. Carry authentic approval? 
7. He used by leaders in the turf field? 
8. Show a need of which I am 

unaware? 
9. Contribute to my knowledge of 

turf? 
lie guaranteed by you and the 
manufacturer? 

• Please remember, Mr. Salesman, that 
there are 101 things 1 should be doing. 
So, if you please, let's keep it brief and 
to the point. I, too, will remember that 
you have come a long way out of your 
way to help me. 

You H a v e To Be Sold 

• W e are dependent on you to deliver 
the goods plus the service of seeing that 
the product works as you represent it. If 
you are not "sold" on your product, don't 
try it on us. 

• Anything you might have learned 
while attending turf conferences is most 
welcome. You see wc don't get around 
like yon do. You see a lot of other I el lows 
doing the same job. Someone is doing the 
job easier and at lower cost than I am. 
Tell me how it's done. If you see some-
thing in our operation that is unique, tell 
the other fellow. Nobody has a corner on 
all the ideas. 
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