
What the Pro Should 
Know about Grips 
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A Starting Point for 
Expanding Your Safes 

By W A L L Y ULRICH 
So le i Manager , Fawi tk F lexUGr ip Co . 

rriting in Golfdom, Al Bonk has al-
ready advised you that most pro 

shops need a new look — a selling look. 
In July (p 38) he stressed the costly over-
sight of obsolescence, pointing out that 
yon may be losing a 
lot of business because 
your customers are 
not aware that their / 
clubs are not first 1 ^ ^ 
grade by today's stand-
ards. But where and m j 
bow do you tactfully 1 

start to educate them 0 
for a change? H t t ^ 

The beginning of | 
everything in golf is 
the grip. So. let's start 
with it. Featuring grips can be one of the 
most profitable services in your shop and 
extremely beneficial to your customers. 

Grins have been tremendously im-
proved in recent years. They have the 
important essentials for making sales. 
They have new styling, new colors and 
new feel which improve power and aid 
in aiming. 

Absolute Security 
You must be ready to explain the im-

portance of tho grip to your customers. 
Point out that the only contact with their 
playing equipment is through their hands 
on the grin. Club and arms should be 
unified. This requires the absolute se-
curity of the connection f>etween the 
club and the hands. The grip must not 
slip or turn in the hands, regardless of 
weather. It should never become hot 
and sticky, never hard not cold. There 
should always be a comfortable feel that 
will not distract the attention of the 
player. 
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They Give Final, Quality 
Touch to a Set of Clubs 

By AL LAMKIN 
Pro l id en t. Lam kin l ea ther Co. 

IT happened to be in a lockerroom the 
other day when I heard an interesting 

conversation concerning the word "fee!" 
as it is related to golf clubs. 

The gentlemen involved 
versation apparently 
were "better than av-
erage" golfers. One of 
them was speaking 
quite highly of the per-
formance of a new set 
of clubs he had re-
cently purchased. In 
the course of the dis-
cussion, this person 
praised highly the 
feel" in his new clubs. 

Although his connota-
tion of the word "feel" might differ from 
that of other golfers, I was pleased to 
learn that he felt that not only did the 
clubhead and shaft prove superior in 
"feel"' to his previous clubs, but that the 
grip itself was also far superior. To go one 
step further with this anecdote, naturally 
I had to find out what type grips this 
particular golfer had OIL his clubs. I was 
pleased to discover that they were leather. 

Leads to Improvement 
The point that I'm trying to make here 

is that I firmly believe that the grip actual-
ly can be responsible for improving a golf-
er's game. Since the grip is the part of 
the club where the golfer's hands are in 
direct contact with the club itself, it is 
logical to assume that here is where "feel" 
originates. Furthermore, the transition of 
'feel" to the golfer, to his sense of percep-
tion, can only lie achieved to the highest 
decree when the golf club grip gives the 
golfer confidence that the shot he is 
about to hit is going to be a good one. 

Lomkin 



Two steps in re-wrapping clubs with spec ia l rubber 
compound gr ip . A b o v e , app ly ing l ist ing tope ond 
odhesive on both s ides ; below, a p p l y i n g solvent 
to listing ond inter ior of gr ip , mak ing it eas ier lo 

slip it over the shaft . 

U/rich continued 
One of the greatest handicaps for 

many golfers is their frustration in trying 
to find the "right feet" in gripping their 
clubs. This is true of the professional as 
well as the duffer. I can think of a few 
professionals who toured the circuit with 
me and won occasionally, but only with 
the greatest effort. They never could 
get the right feel. They "milked" their 
grip until their hands were wet with 
perspiration. Often they ended the game 
in nervous exhaustion. Improved grips 
of uniform size, shape and feel have 
helped many golfers such as these. 

(Continued on page 130) 

Dork oreo shows section of hide f rom which pr ime 
qua l i t y leather gr ips o re cut. 

Lamkin continued 
Leather is a living thing, and as such, 

is endowed with pores that actually live 
and breathe. Since it is porous, the grip 
can absorb any perspiration front the goll-
er's hands, yet still remain tacky enough 
to permit a secure, comfortable hold on 
the club. One ol the great qualities of 
leather is its ability to "bounce back", 
so to speak . . , to be as good as new 
after being subjected to moisture and to 
heat and cold conditions. 

All Aren't Acceptable 
Let's consider the selection of the 

leather hides used for grips. Basically, 
only certain hides are acceptable, and 
then only certain portions of these are 
actually used for grips. Their cutting is 
entrusted only to experienced craftsmen 
with many years' experience in the 
leather industry. These people select and 
hand cut only hides that are uniform in 
weight, thickness and strength to give 
us a quality product that conforms to 
the ru'id standards and specifications im-
posed upon us by club manufacturers. 

In recent years, leather in its natural 
state has been improved upon greatly 
through the discovery of special tanning 
processes. Foremost among these improve-
ments is the tackiness put into it — tacki-
ness that in a grip tends to eliminate 
torque action and slipping. Color ad-

(Continued on page 132) 



Cut Sharpening Costs! 

Write today for FREE folder. 

T h e F A T E - R O O T - H E A T H C o m p a n y 

Dept. G-10 Plymouth, Ohio 

have been bringing out new grips every 
year — not just for the sake of having 
something new, but for reasons of im-
provement. We work two years ahead 
on new models and create approximately 
40 Golf Pride designs for every design 
that is finally marketed, It has been this 
work to improve the grips which has !>een 
making golf equipment obsolete and open-
ing a new avenue of revenue for you. 

Aside from the income potential, great 
satisfaction is derived hy the professional 
from selling or installing new grips. You 
are helping a golfer play better. When 
that happens, almost immediately you 
sense a new "customer interest" in your 
shop and merchandise. That is why you're 
in business! 

Walhj Vlrich, F tit tick Flexi-Grip Co. 
sales manager, played the tournament cir-
cuit for several years and is a co-holder 
of the Icnvest score ever recorded in a 
PGA co-sponsored event. It was a 60 
that he shot at Virginia Beach. National 
intercollegiate champion in 1943, Vlrich 
has won the Canadian Centennial and 
Kansas City Opens and holds several 
course recordi throughout the country. 

Lamkin on Grips 
(Continued from page 39) 

vancements also have been achieved with 
leather grips, so that today a variety of 
outstanding ladeproof colors and color 
combinations are available to harmonize 
with the color patterns of clubs. And, it 
seems very likely that additional improve-
ments will be forthcoming in the future. 

Serve A Purpose 
The perforation and embossing pat-

terns on the grip serve an extremely use-
ful purpose. They provide the golfer with 
additional hand traction so as to guard 
against the possibility of the club turn-
ing or slipping in his hands during a 
swing. These patterns, I might point out, 
are based on precise engineering formti-
las and equations that combat the slipping 
motion of the golfer's hands. 

This same line of reasoning also ap-
plies to the edge-skiving and edge-fold-
ing processes used in grip designs. They 
are manufacturing steps designed to pre-
vent hand-slippage, yet give a firm and 
secure grip. 

Another advantage of leather grips, as 
I see it, is the fact that they can be ap-
plied upon the club with uniform ten-
sion, thus giving every club the same 
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"DRIVEMASTER" .. c W 
TEE MATS FOR DRIVING RANGES 

Molded rubber construction withstands all weather condi-
t ions — no wires to b e n d or break ! Spec ia l r ibbed surface 
assures non-slip traction — m e a n s extra yardage , added play-
er sat isfact ion. And when the season d o s e s , " D R I V E -
M A S T E K " mats can b e rolled up and stored without dis-
tortion , 

• Exc lus ive white r u b b e r inlay prevents marking c lub 
heads or golf bal ls . 

• Non-curling bevelled edges — comers stay flat 
• f iord reinforced construct ion for years of extra wear 
• S tandard size: 4 ' x 5 ' x 5 / 8 " 

Order Your Requirement* From 
Wlttrh Goll Rant* Supply Co., 5152-28 W. Nwtti At* . , Chicago 39. Ill 

Woitorn Goll S a l * . Int., IB3I Colorado Ave., Santa Moult*. Cullf. 
EastH-n Golf Company, 153; Boston Road (Rtt # 1 ) Bronx N. V. 

t': i! p,. ,11 i v Approved [':.!,•' of 
NATIONAL RUBBER COMPANY LTD., 394 Symington Avenue, Toronto, Ontar io , C a n a d a 

"feci". This condition, by the way, is 
regulated by the club manufacturer, but 
it is one that is worthy of mention since 
it does mean a great deal to satisfactory 
club performance. 

You'll recall 1 mentioned earlier tbe 
development of the special tanning pro-
cesses used to give leather grips greater 
"tackiness". This also aids in prolonging 
grip life. It is also relatively simple to 
clean leather grins, for by merely wash-
ing the grips with a mild soap and water 
solution, the original tackiness can be re-
stored. 

What has been written here encom-
passes what I think every pro and his 
assistants should know about the char-
acteristics of golf grips. This is if he is 
not only going to stay ahead of his mem-
bers or customers, but provide them with 
a service to which they are entitled. 

Al Lamkin, jnesident of the firm thai 
hears his name, has long been in the 
leather goods business. Back around 1920 
he started producing leather grips at the 
request of a club manufacturer and what 
was a sideline in those early days has 
turned into a full time business. Three 
sons are associated with him in the op-
eration of his company. 

Bill Gahlberg, formerly a sales rep 
lor a golf equipment manufacturing firm, 
heads a group of pros that has bought 
Tubac Valley CC in Tubac, Ariz. Four 
Chicago area and five Michigan section 
nros and Mike Souehak and Lionel 
Hebert are part owners of the club, 
lack Bell is the winter pro. 

[ U 1 n 
WEST VIRGINIA - KENTUCKY 
GOLF COURSE OWNERS 

• DESIGN 

\ A J •CONSTRUCTION 

•LANDSCAPING 

iV \ ' > • ALL SUPPLIES 

OURCE 

WHITE ^ \V 
OR CALL N 

C O L O N I A L G A R D E N S I N C . 
7 0 S GREENE STREET - - MARIETTA. OHIO 

Phone: 3*73-218B AACA CQOl 614 

J O H N S . S M I T H 
Golf Course Resigning and Construction 

AUTOMAT IC SPRINKLER SYSTEMS 
COMPLETE S U P E R V I S I O N 

Telephone PL 3-0496 
P.O. 8aK 5313 W A C O , TEXAS 


