Guinea pigs in Chicago printing tournament line up for medical check before starting ploy.

Riding
vs. Walking

W hat happens to a player who uses

wheels rather than his feet to get

around a course? Here are a few an-
swers that may interest you . . .

By ROY B. RIPLEY

HIS vear as in the past eight, Art Blit-

stein, pres. of a large Chicago book
bindery firm, sponsored a printing industry
golf championship which had some un-
usual aspects. More than 200 entrants,
representing the whole of the printing in-
dustry in northern Illinois, showed up to
compete in the event which, along with
golf, took on a medical air,

Blitstein had a prominent Chicago phy-
sician give complete physical exams to 12
players who either rode or walked the
course as a check on fatigue factors.
As far as is known, nothing like it ever
had been done before.

Blitstein, who shoots in the high 70s, has
for years spoken out against rules which
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force the professional golfer to walk the
course in championship play.

“In some ways golf is a game of endur-
ance,” Blitstein observes. “For many a
player it causes much strain and overex-
ertion. I feel it should be a game of skill
alone, and not how far a man can walk.”

With this in mind, the binderv executive
came up with a unique idea for this year’s
tournament. Why not find out, scientifical-
ly, what happens to individuals who ride
an 18-hole course in comparison with those
who walk?

Overall Average Sought

Dr. Stanford Menachof, a golfer him-
self, agreed that such an experiment would
be useful. “To be 100 per cent accurate,”
Dr. Menachof said, “the same individual
would have to be examined both after
riding and walking the same course on
days when both temperature and humidity
readings are practically identical. The
player would have to be the same physic-
ally at the start of each test. That is to
say his eating and resting habits, for ex-
ample, would have to be about the same
on each occasion.”

However, it is the doctor’s opinion that
an overall average would be sufficient in
that the results would give a general idea
of physical differences, if there were any,
between the groups of riders and walkers.
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The Golf Market's 34th Annual

Planning &
Reference Issue

— covering all three months of the Golf Market’s concentrated period
of planning, budgeting and buying:

OCTOBER — NOVEMBER — DECEMBER

At regular advertising rates, its timing and continuous
usefulness to the buyers—all of them—throughout this im-
portant buying period, makes the Planning Issue the out-
standing advertising buy for those who want a profitable
share of the fast expanding golf market business,

Final Ad Forms Close October 3rd

published by GOLFDOM

407 S. Dearborn st., Chicago 5, IlI.

On August 23rd at St. Andrews G &
CC, near Chicago, players, press, and
those L',(‘ln'x.n”} interested, gathered for
the experiment. ‘Two groups of six golfers
each were chosen. As nearly as possible
each pair of players was alike physically.
The weight ol the men was approximately
the same, as was their ages, and as far as
could be determined, all were in good
physical condition

Stlippml to the waist, each man was
weighed in. Then he went to an exam-
ination table for an extensive check
“About the only thing 1 didn’t do,” Dr.
Menachof said, ‘was give them a cardio-
gram. That would have taken too long.”

Next the group, six walking and six
riding in golf cars, moved out onto the
course. The test was underway. The tem-
sreature ranged in the upper 70s and
[1llll\i(|il_\' was quite high.

Most of the players soon were sweating,
many profusely. It was an almost perfect
day to study goller [atigue.

Second Phase of Exam

Some four and one-half hours after
teeing off, the tourney’s golfing guinea
pigs came onto the 18th green. Hot, hun-
gry and tired, the group was glad to
weigh in again and then settle down while
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Dr. Stanford Menochof, who conducted test, gives
golfer checkup ofter he finished round.

Dr. Menachof took up the second phase
of his examinations.

The findings?

“I wouldn’t say they were startling,’
the doctor said. “But 1 would say there
was a quite definite difference ‘between
the two groups.

“To begin with,” Dr. Menachof pointed

(Continued on page 67)
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High Cost of Operating
(Continued from page 18)

the biggest portion of their dues dollar
on these expenses, the cost per hole was
highest in the large clubs. The gross main-
tenance cost of the large clubs was $3,226
r hole, a rise of $404 or 14 per cent over
958; the maintenance cost of the me-
dium-sized clubs was $2,751 per hole, an
increase of $161 or 6 per cent; and that
of the small clubs was $1,861, up $114 or
7 per cent.
>reens and grounds maintenance pay-
roll, which constitutes approximately 70
per cent of the gross maintenance costs,
rose 5 per cent over 1958 in both the small
and the medium-sized clubs and 9 per cent
in the large clubs. It should be pointed
out, however, that these golf and grounds
costs do not include any fixed asset costs
(improvements, additions, replacements or
depreciation) nor any fixed charges, such
as real estate taxes, property insurance or
interest on borrowed capital. The net cost
of golf and grounds per hole, after the ad-
dition of golf shop. caddy and tournament
expenses and the deduction of greens fees
and other golf income, rose $68 over 1958
to $1,714 in the small clubs, $100 to $2.-
208 in the medium-sized clubs and $342

A new formula and cpplicator to
koep leather grips soft, tacky and
playable in ony and all conditions,

come hard but will be absotbed ond

keep the grip wonderfully playable.
MAY BE USED FOR:

GOLF e SQUASH e TENNIS

BASEBALL @ BADMINTON @BOWL.

ING @ ARCHERY ® FOOTBALL

USUAL PRO DISCOUNT

Will not filmup on surface and be-

to $3,111 in the large clubs. In 1959 the
net cost of golf and grounds was 25 per-
cent of dues in the large clubs and 31.7
per cent in the medium-sized clubs, com-
pared with 24.2 and 31.5, respectively, in
the preceding vear. But in the small clubs
the increase in total dues income effected
a small decrease from 40.9 in 1958 to 404
per cent in 1959.

Riding vs. Walking

(Continued from page 40)
out, “the golfers who walked lost an aver-
age of four to five pounds. Their blood
pressure rose from 8 to as much as 20
points. Blood pressure of those who rode
went down slightly. They suffered no ap-
preciable weight loss.

“With regard to pulse, that of the riders
either decreased or remained the same
while the number of heart beats of those
who walked jumped an average of 16 per
minute,” the doctor said.

“From my observations of the 12 golf-
ers, it appears that playing the course via
car rather than wn\king is indeed more
beneficial,” Menachof said. This statement
refers to all golfers whether they go out
three days a week or once a year, accord-
ing to the doctor.

Keép I:eather G;i;;s Soft AndTacky“

CONTACT is the new way of giving
you an old and proven formula, test-
ed and backed by the world's largest
manufacturer of leather golf and ten-
nis grips. CONTACT is absorbed into
the leather pores and renews the tacky
feel without coating the Fn'p. It may
also be used on your golf glove. Smartly
packaged in self selling display piece.

ABERDEEN PRODUCTS-A division of Lamkin Leather Co., 406 No. Aberdeen, Chicago 22, Iil.
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