How Pros Teach Il

Meehan Gives Youngsters
Tips on Art of Instruction

Veteran Bloomington, Illinois Pro Says |y
Takes Five Years to Master Swing Analysis

EVERAL years ago a young assistant

pro who was breaking in under Tom-

my Meehan, the Bloomington (Ill.) CC

headmaster, came to Meehan at the end

of the season with a quite obvious note of
discouragement in his mien.

“Tommy,” he said, “I don’t know if I
should continue in this game or not. I've
been giving golf lessons now for the last
four or five months and I'm not sure that
I'm much of a teacher. In fact, I some-
times think I don’t know the first thing
about teaching.”

Somewhat surprised at this outpouring,
Meehan tried to think of something to say
that would at least temporarily restore the
young man’s confidence. But before he
had a chance to speak, the assistant con-
tinued:

Happens So Fast

“T'll let you in on a secret. 1 can stand
all day and watch people swing but I'm
not sure that I'm seeing a thing. Every-

thing happens so fast. Sometimes [ thig}
I spot defects and I tell the pupil why
I know to correct them. But then | get tg
wondering. Maybe I don’t see what I thig
I do and maybe what I tell the person why
is taking the lesson hurts his swing more
than it helps.”

“I wouldn’t worry about it too much,
Jack,” Meehan broke in in a reassuring
way. “Youre doing all right. Nobody
around here has complained about the
way you teach.”

“Well, I don’t know, Tommy. Maybe
they are just being kind.”

Meehan, who has been in the pro end
of the game for more than three decades
and at Bloomington for seven years, never
had run into a golf teacher, assistant or
otherwise, who discussed his supposed
shortcon'lin%s quite as frankly as this young
man, but what the latter blurted out didn't
come as a total surprise.

“Teaching golf,” Meehan says, “isnt

What Tommy Meehan Says
About The Cut Putt

I believe that there are some unin-
tenional “cut-putters” still around, al-
though most golfers today use the or-
thodox, or standard method of putting,
The player who does not keep his put-
ter squared to the straight, imaginary
line from ball to cup, finds that when
he takes the putter back outside the
line in order to stroke the ball, he
crosses to the inside line, which makes
him a “cut putter.”

When the stymie was the rule in
match play, the player who had the
cut putt finesse and know how, bene-
fited by this method of putting.

Now for an explanation of how the
cut putt behaves on the green. The
cut putt has a clockwise spin on the

ball as it approaches the cup. If the
ball is stroked too strongly and rims
the lip of the cup, the spin could take
the ball out and cause a missed putt.
The cut putter should, or must, putt
for the left lip of the cup, allowing for
a spin to the right. I believe there is
much less tension on a cut putter. He
seems more relaxed, is not so apt to
freeze, nor does he tend to stand over
the ball too long.

Believe me, 1 do not advocate the
cut putt, but personally, I am stuck
with it. I will go along with 98
cent of the top golfers and agree that
the orthodox putting stroke is best
It does require the power of concen-
tration, the imaginary line to the cup;
taking the putter blade back square
to the line and stroking through. —

—
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ething that is learned overnight. It

a good pro at least five years to

how to look at a swing and see every-

hing that is to be seen. Prescribing a cor-

ion for a defect isn’t nearly as tough as
enosing what is wrong.”

This is something that Meehan thinks

veteran pro should impress on the
g man starting out as a teacher.

“practically every youngster who starts
s pro career as an instructor,” Meehan
qys ‘is a pretty fair golfer. It's only nat-
gral that he thinks of himself as being cap-
ible of teaching the game. But it isn’t
Jng before perhaps four out of five of
these young fellows become discouraged
1o varying degrees, especially in their first
year or two. It’s because they come to

that teaching golf isn't an easy
matter. It's the old story of ‘It looks easy
from the outside.’
‘ Doesn’t Come Easy
“That should be made clear to these
g fellows before they ever step out
o the lesson tee,” the Bloomington veter-
an continues. “A degree in ‘golf education’
doesn’t come any easier than other educa-
fional degrees. It takes time, patience,
study and observation. Even more import-
ant it takes the knack of learning to an-
ilyze what is seen in the flashing of a per-
son going through the involved motions of
the swing. That is something that can’t be
looked up in a book. Some people in the
olf teaching profession never acquire the
of seeing the complete swing
Others may master this, but are weak in
analysis or in prescribing the right cures
for the defects they discover.

It it is any consolation to young assis-
funts who have doubts about their teach-
g ability,” Meehan continues, “I've beev
- wound for more than 30 years and I'm
still finding out things about the swing and

to analyze it that I didn’t know exist-
 before. 1 think any veteran pro will
ddmit the same thing if he is honest.
there’s any message I'd like to get
deross in this article,” Meehan declares, “it
1o tell the young teacher not to get
ied even if he feels inadequate.
He can help himself by attending clinics,
Wiking to experienced pros and making
& thorough study of the swing. But he
Would keep in mind that one summer
doesn’t make or break a golf teacher.”

Meehan’s Observations
In the 30 odd years that the Blooming-
% ::Jﬁo has been operating golf shops and

, winter schools, he has given
& 50,000 lessons. Here are some of
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Tommy Meehan
. young pros, take heart

his observations on the art of teaching:

® Most pros fall into definite teaching
patterns in which they put special emphas-
is on certain parts of the swing. This is due
either to the way in which they were
brought up by the pro who taught them
how to teach, or it is the result of their ex-
periences in learning how to properly hit
a golf ball. Every pro has wﬁat he con-
siders key actions or motions in his swing
— whether they are good footwork, goo

(Continued on page 108)
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Less Irritation From

Leather Grips

Rub your hand over a leather grip. Then
do the same with a non-leather grip.
You'll see by comparison how harsh the
non-leather grip is lo your skin. That's
why comlfortable, healthful leather is pre-
ferred for items that are in close contact
with the body — your gloves, your shoes,
the band inside your hat.

Leather grips have a friendly feel. They're
pleasingly tacky and secure in the hand,
cutting down on club twisting and turning.
Nothing else is as “right” in texture. Fur-
thermore, a leather grip makes for a better
balanced club; with leather, the handle is
never loo heavy.

Anything made of leather — a fine wallet,
brielcase, or goll bag — possesses dignity
and richness. So too, a golf club with a
leather grip has character —it is not
merely an implement.

Most of the materials which substitute for
leather on golf club handles are cheaper
than good leather, and require less skill
te apply in mass production. But like most
substitute products, they just don’t mea-
sure up in quality or performance.

NEUMANN LEATHER GRIPS., sold to man-
ufacturers, are used in the top lines of
golf clubs all over the country. They are
cut and processed, in many colors and
styles, right at the tannery from leather
expressly made for grip purposes.

R. NEUMANN & CO.

Tanners of Fine Leathers Since 1863
HOBOKEN, NEW JERSEY

Tips for Young Pros
(Continued from page 58)

hand action or strong shoulder action.
It’s natural that he triés to build his pu-
giels' swings around what he considers to

most important in his own.

® There are those who will argue that
by putting special emphasis on one or two
p of the swing other equally import-
ant parts are neglected. This argument is
countered by the old axiom that if every-
thing is emphasized, then nothing is em-
phasized. 1 am inclined to go along with
the latter idea.

Footwork, Hand Action

® | concentrate most on footwork and
hand action. Footwork is the first thinﬁ
I study when I look at a golfer’s swing.
stress trying to ﬁet good rhythm in the
swing through the action of the feet. I
teach my golfers, young and old, to get
that left heel off the ground on the back-
swing to save wear and tear on the back
muscles. To promote smooth footwork, 1
teach my pupils to roll inward on the ball
of the left foot going back, and to dupli-
cate this action with the right foot com-
ing down.

e The fault of most golfers in their
hand action is that they try to hit too
quick. This is the result of too much left
hand emphasis. I try to correct this by con-
stantly reminding my pupils that they have
a right hand for whipping the clubhead
through. 1 preach keeping the palm of the
right hand square to the flight line, and
resistance to allowing it to turn inward
or outward until after the ball is hit.

Thorough Understanding

* T don’t contend that the things I em-
phasize are necessarily to be recommend-
ed to all teaching pros. I only say that,
from my experiences, they seem to be the
most effective approaches to teaching
people how to hit a ball properly. The
most important thing is to understand
thoronghim the things you are trying to
teach anx to constantly try to improve
your teaching methods.

¢ Everbody talks about how vital the
short game is to good scoring. Are you able
to convince your pupils that you should
spend more time teaching them to pitch,
chip and putt than in having them stand
back and l;lit long irons and woods? Are
your short game teaching methods as well
organized as those used in teaching the
long game? If you are a young pro who is
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having trouble learning to look at and
analyze the swing, has it ever occurred to
you that you can grasp the entire con-
cept more readily through the short swing
than the long one?

® On the green, I teach my players to
take the putter straight back, then jab
with the idea of putting the ball in the
cup with the right hand. As a premium,
I always throw in some hints about read-
ing a green. I tell my pupils to be most
concerned with the slope and condition of
the green within five or six feet of the
hole. That is the critical area.

Women Try Harder

® On the teaching fairway 1 find that
women try harder, take more pains in try-
ing to absorb what is being taught them,
and are more inclined to take their time
Most men, by the way, don’t take enough
time in preparing to hit the ball. The
biggest (‘rn\\lm(-k to women golfers is
that they just can’'t hit the ball hard
enough.

® [f a fellow is taking a series of lessons
from me, 1 prefer that he doesn’t play in
any matches in which gambling is in-
volved while the series is in progress.
Gambling undoes much that a pro teaches
because when there is money on the line,

New CARRYAU.—by

Automatic
Folding Action

regardless of how little or how much, the
golfer forgets everything he has learned
and reverts to his old bad habits in a mad
effort to win it. One reason women make
good students is that they don’t gamble
very much.

Five in Group

® | was never strong on group lessons
until last year. I started giving them in
June and found them to be a very success-
ful way of teaching. (So, you see, an old
dog can learn new tricks.) What makes
group lessons effective is the element of
competition involved. Also, people learn
mucL from the errors and demonstrations
of others. I never give lessons to more than
five people at a time.

® Getting back to the short game, 1
think pros can add an important weapon
to any player’s arsenal by teaching him
the cut shot. This is one of the forgotten
arts that should be revived by golf teach-
ers. The cut stroke in putting is something
to think about, too (see box). If nothing
else, it cuts down on tension.

Check Your Inventory
with Buyers® Service @ P.
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The Carryall is the first automatic
folding Bag-Cart combination
available anywhere! Ask to see
the complete, ever-popular
Nadco golf cart line at your
distributor before you buy.

The name that sells golf carts is M

Ask your distributor or write:

+ Wittek Golf Range Supply Co., Inc.—Chicago, .
« Great Lakes Golf Ball Co.—~Chicago, IlIl.

« The Golf Mart, Inc.—Birmingham, Mich.

« Turf Hugger Corp.—Boston, Mass.
» Jack Jolly and Sons, Inc.—Newark, N. J.

Nadco Sporting Goods Co. « 3635 West Touhy Avenue « Chicago 45, lllinois

April, 1960



