
Market Survey Pointed to 
D i a t o m i c Club Pro-Only Po l i cy 

By HERBERT C. J O H N S O N , JR . 

Pres. , NocJco Sporting Goods Co. , Chicago 
During the past two years hundreds of pro-

fessional golfers iu eight representative states 
have provided our company with the most 
dependable information on merchandise, mar-
ket and marketing policy a manufacturer could 
hope to get. 

Our company h a s 
been in business for 
many years and has at 
tained a high reputa-
t i o n and very large 
sales volume in auto-
motive and aviation 
devices. T h e golf cart 
business accounted for 
our successful debut in 
the golf field. Until 
recently golf carts were 
the only products we 
made for golf. 

As we approached a 
new development iu 
golf our golf cart sales- Johnson 
men undertook the im-
portant task of market research required. The 
findings were invaluable as guidance in out 
new operation of making distinctive golf clubs. 

Figures, observations and opinions from tbe 
pros who are in position to view and forecast 
the golf market better than any other groups 
indicate that within 10 years the pros wiF 
sell about 80 per cent of the top and mediumf 
quality golf playing equipment. 

There also is an indication that the pro-
fessional at the first class metropolitan dis-
trict club will have a staff of at least three 
teaching assistants, two shop men and one 
man continuously employed during rhe sea-
son at club cleaning and other back-of-shop 
work. 

Today, pros seeing the forecast of larger Staffs^ 
will wonder how the payrolls are going to be 
met when the staff consists of seven or more 
men. The clubs are going to have to meet that 
bill for required service and there is a possibil-
ity that the guaranteed monthly minimum pro 
department account or a set fee lor pro de-
partment service may become general. 

There already are, in tournament g"tf. more 
college graduates than there are lion-col legiate*-

contestants. Some young men now on the 
tournament circuit or at clobs as assistant, 
professionals have had commerce schooling 
in college and arc qualified to apply that 
training to the advancement of pro golf busi-
ness, Physical education degrees of college-
trained pros also will be a factor in the fix-
ture of professional golf. 

The professionals have seen what college " 
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The Easy Way To Learn Coif Ruleff 
WW WALL CHART 

(23" by 35") 

Just out! An eye-catching wa l l 

chart on the Rules of Gol f , ini 

two colors on heavy paper — 

id sol for display in locker rooms, 

golf shops or golf shelters! 

Help promote smoother, more en-

joyable golf for members and" 

more respect for the golf course 

by educating and reminding play-

ers of the rules and courtesies of 

the game the EASY W A Y ! 

only 50c each 

To; N A T I O N A L G O L F F O U N D A T I O N 
407 So. Dearborn Street Chicago 5, Il l inois 

Please send me . . . _ " T h e Easy W a y To Learn 
Golf Rules" wa l l charts at 50c each. 
Enclosed is my check or money order for $ 
Na me 
Address 
City Z o n e — S t a t e 

Order YOUR Charts Now/-
Use coupon at left. Charts will 

be mailed postpaid, in hec»y 
mailing tubes. 



Protect your floors f rom spike holes with 
rugged Prieu-Mai Runners . Absolutely spike-
resistant, they provide a comfor tab le walk-
ing sur face — improve the appearance of 
your club house. 

Woven of rubber- impregnated fabr ic , 
Pneu-Mat Runners are tougher than rubber 
runners . Reversible for double wear. 
MONEY SACK TRIAL OFFER: Standard Wi<tthi 

Order a trial section. Test 2*„ 
, , , J O -41 -4a 

i l on an area which gets espe- Jrial s e t ) |o r n 

cially hard wear. Money back if 24"x(,0" $10.00 
not sa t i s f ied . I 0 " < 2 4 " $4.00 

Write today for illustrated folder. 
SUPERIOR RUBBER MFG. CO. , INC., 145 Woodland Ave. , Wettwood, N. J 

ypecial training at Cornell and Michigan State, 
especially, have done in preparing young men 

- t o r successful careers in club management. The 
pros have seen a good deal of the benefits 

.of the college courses in golf course mainten-
ance. 

Consequently, there are numerous profes-
sionals already forecasting that there will be 
pro jobs at ail sizes of clubs in the next 10 

<o 15 years being handled by men who have 
had specialized training in course and club-

-house management as well as pro department 
operation at colleges, 

•i. Shorter work weeks, more children playing, 
more women playing and more golfers over 

* e retirement age of 65 doing a lot of play-
ing are going to increase golf play beyond 
the past rate of growth. 

There now is an acute shortage of courses 
in most districts but that situation will be cor-
rected. l h e big development will be shared 
by public courses anil the private courses 

"which will be financed by the sale of real 
(slate bordering the new courses. 
- Naturally the increase of golfers, number 
ol rounds played per golfer per year, and the 
amount of equipment sold is going to mean 
thaL competition isn't going to let the pros 
collect the profits from the enlarged market 

without thinking and working bard for the 
increased business. 

From what our men reported from and 
about the professionals, we adopted a pro-onlv 
policy for our Diatomic clubs. We expect to hi-
in business for a long time and to be getting a 
big part of a tremendous market by growing 
along with the wise working pros. 

Rubber Tray Keeps locker 
Bottoms In Good Shape 

A rubber locker bottom for standard sized 
lockers is being made by Academy Rubber Co., 
1718 Navarre Rd., Canton <>, G„ and lias re-
ceived approval of club managers who have 
had the first production of the new product. 

The locker bottom 
prevents rusting of 
lockers at country 
clubs where members 
happen to store bath-
ing suits. T h e hygien-
ic and neat finish of 
the locker bottom 
trays and their low 
cost also have inter-
ested club managers. 

The C h a m p 
l i m a n u f a c t u r e d 

In t h e shops of spec ia l i s t s — AO 
years of e x p e r i e n c e e n g i n e e r -

4 i n s o n d b u i l d i n g e l e c t r i c a l l y 
o p e r a t e d e q u i p m e n t . 

Get Wore Late Ploy! 
End Your Caddy Problem! 
Speed up Play! 

S a f e , e a s y - t o - h a n d l e , c o m f o r t a b l e — 
O u t - p e r f o r m s e v e n m o r e e x p e n s i v e c a r s ! 

T h e C h a m p is easy to operate! Anyone can use it! Only 
3 s imple controls — ball bear ing t i l ler s teer ing — 2 speeds, 
forward and reverse. Welded steel body . . , In ternal eit-
jjunsion brakes . . . Four -p ly t i res . . . IXipl wheel dr ive 

. Foam rublier seats . . . T i m k e n roller bearings . . . 
Twenty- four volt, 192 ampere -hour electrical system. 

For information 
write 

ation, f 
ifeto \ 

THE MID EMPIRE CORP. 
940 W n l St. Paul Av* . 

Milwaukee 3, Wit. 


