
Will ie Lew's Junior 
Glosses Pay Off 

Phoenix ( A r i z . * CC P r o Wi l l i e L o w has 
been conduct ing a junior go l f p rogram f o r 
children of club members since 1931 and 
he is sure the p rog ram has paid b ig divi-
dends. H e bel ieves it's the oldest con-
tinuous p rog ram of its kind in Ar i zona 
and probably in the Southwest. 

Boys f r om nine to 15, inclusive, a re 
e l ig ible t o part ic ipate. Instruction starts 
each Nov , 1 and continues through M a y 
15. L o w furnishes f r e e instruction, balls, 
and other equipment f o r the lessons. 

L o w and his instructors teach the g a m e 
f rom the ground up, developing sound 
swings, technique, and golf et iquette. A t 
the close o f the season the club holds a 
junior go l f tournament, prov id ing cups 
and other trophies at the end of compet i -
tion. F o r t y boys competed last year. 

The boys are also g iven a dinner a t 
Green Gables, one of Phoen ix ' fashionable 
n ight spots. Ano the r reward is part ic ipa-
tion In the Phoenix Open gol f clinic. The 
six boys w i th the best swings put on a 
brief exhibit ion dur ing the cl inic each 
January. 

H o w does it pay off ? L o w sells the boys 

v i r tua l ly all their equipment, and his 
students become go l f e r s (and go l f equip-
ment buyers) f o r l i fe. Perhaps even more 
important Is the good w i l l the lessons 
create f o r the club w i th fami l ies and 
fr iends of the part ic ipants. 

Caddies Can Increase 
Pro M a r k e t 

There 's more o f a m a r k e t and a sales 
force in caddies than pros general ly real-
ize. When there is something to be 
cleared out of a shop at a reduced price 
there usually a re caddies o r f o rmer cad-
dies who would l ike to take advantage 
of the bargains. The caddies may be able 
to absorb this s l ow-mov ing merchandise 
wi thout r isking upsett ing the marke t 
pr ices among members. 

Use of pro shop merchandise as caddie 
prizes has paved the w a y to this market . 

F o r m e r caddies w h o are work ing in 
o f f ice or f ac to ry j obs constitute a b ig and 
eager market f o r traded-in clubs. They 
not only buy f o r their own use but br ing 
their f r iends shopping f o r these sets, 

-—Jim Cockburn. 
Wes twood CC, Clayton, Mo. 

N o w You Can Get GENUINE 

at LOWER 
BUDGET-SAVING PRICES 
SAVE MONEY on the world's fine* Gol f Club 
shower slippers . . . the superior, longer-lasting 
quality tlipperi your members prefer. 

SAVE THAT EXTRA TOWEL! 
Sani-Treadi reduce towel wear 
And cut down laundering costs. 

• New L O W PRICE Schedule 
• Packet of Samples and L i terature 
• Special M O N E Y - S A V I N G OFFER 

including FREE Steel Dispenser 

Just check, tear out ad and mail t o 
SANI-TREAD DIVISION of Hubb i S 
How* Co., 674 Young St.. Tonawande, 
N. Y. 

Largest Suppliers to Golf Clubs for Nearly 30 Yean 

Your 
BEST 
P R O T E C T I O N 
Against 
FOOT 
INFECTION 

S E W N 
STYLE 


