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Rockford Pros Doing Wel l 
By Herb Graffis 

^ O L P D O M ' S staff recen t ly made a 

s t udy o f the troll" s i t u a t i o n i n Hock-

ford , III., as par t o f th is magaz i ne ' s per-

sistent hunt for Rolf ope r a t i ng , marke t 

and deve lopmen t da ta . Rock fo rd , w i th 

90,000 popu la t ion , has been developed by 

l ive pro and park d epa r tmen t work in to 

a c i ty where at least 2IM».0I)0 rounds o f 

go l f wi l l be p layed this year . This is con-

s iderab ly above the na t i ona l average . 

From time to time there have been ref-
erences in GOLFDOM to pro activities in 
Rockford. When Bill Gordon, now of Tam 
O' Shanter CC (Chicago district) was at 
Rockford he taught winter indoor classes 
of public utility company employees that 
established a practice now widely followed 
by pros in obtaining a good winter in-
come. 

R u n s D r i v i n g R a n g e 

Gunnar Nelson, pro at the Rockford 
CC., has been frequently mentioned as a 
developer of young golfers who have won 
state and other titles. This sort of devel-
opment work is one of the surest means 
of increasing golf play among the boys 
and girls and an interest that warms the 
parents to the game. Gunnar also has a 
fine practice range on a heavily-travel led 
road near his club, and just outside the 
city limits. The range does a capacity 
business in the evenings and is well 
patronized in the mornings and after-
noons. 

Like all other of the Nelson operations, 
the range is neat and equipment is con-
siderably above the average at ranges. 
Patrons are supplied with good golf balls, 
and that helps business. Conspicuous 
markings of the halls and reasonable 
supervision keep theft at a minimum. 

Nelson recently has been through a 
session of poor health. The reason for it 
Is something that should warn all pros. 
He has a heavy teaching schedule and 
would come in from sweating on the les-
son tee to cool off with a couple of ice-
cold cokes. The belly rebelled. 

A newcomer in his second year as pro 
at Rockford's Forest Hills Country Club, 
is Jock Hutchison, Jr., son of the inter-
nationally known veteran star. This is 
Jock, Jr.'s first big job. He was at the 
Four Seasons Club, a summer resort, for 

one year. Two years he served as as-
sistant to Alex Cunningham, Illinois PGA 
president, at North Shore CC (Chicago 
district). 

The Forest Hills club has 330 members 
of whom 200 are golfers. It has an attrac-
tive course and handsome clubhouse. 
Membership is mainly of the younger 
businessmen and their families. Members 
are of moderate circumstances and of a 
lively temperament. They are intent on 
getting good value for their money. 

Every bag rack in the shop is taken. 
Young Hutch sees to it that the clubs get 
more than just a dash of the buffer. 
Shafts, heads and grips are kept clean 
and touched up so members' attention to 
their equipment is developed. 

Jock, Jr. competes with stores for the 
members' business but he won't carry 
junk in his shop. Careful shopping and a 
good cash and credit record enables him 
to pick up close-out lines and pass on 
bargains to the Forest Hills people. How-
ever, by far the greater part of his club 
business is in the better grades. He fea-
tures leading lines of clubs and keeps 
dropping tactful sales talks to his mem-
bers so that he has implanted in them the 
idea of having first class equipment. 

Go l fe r s M u s i En t e r S hop 

His shop is located at an entrance to 

the men's locker-room and handy to the 

first tee. He has new and attractive show-

cases, carpeting on the floor, Venetian 

blinds on the window, and inviting sum-

mer furniture in a corner of the shop 

where members and guests can loaf and 

look over golf literature. He has golf 

equipment catalogs on the table in this 

corner and has sold considerable merchan-

dise from these catalogs. 

The young fellow is a lively merchant 

in every respect He uses the selling ideas 

instead of letting them lie around. The 

Wilson demonstration set has sold 0 sets 

of irons for him thus far this season. He 

has had repeated offers to sell his own 

set of clubs but deftly turns them down 

by putting on a personalized fitting of 

clubs for the prospective buyer. 

His accessory and apparel business is 
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good. H e carr ies a fine s lock o f sports 

hosiery, headwear and g loves a nd is con-

s t an t l y reorder ing . H e does a h i gh ly 

prof i tab le go l f shoe bus iness . 

M e m b e r s can charge or pay cash at the 

.-hop. J o ck , J r . does h is own col lect ing. 

Las t year he d idn ' t lose a penny in bad 

accoun ts . 

The Hu tch i son boy has an excel lent 

a ss i s t an t in F ranc i s ( Cu r l e y ) W i l l i amson . 

They run t he shop end o f t h e bus iness on 

the p l a t f o r m t ha t se l l ing service a t a pro-

shop shou ld be one o f the v a l u ab l e fea-

tures of c l ub membersh i p . The membe r s 

a re n o t h igh-pressured t o buy . They ' re told, 

d iscreet ly , w h a t wi l l h e l p t h e m . W o m e n 

who a re new to the g a m e , a nd ch i l d ren , 

have low pr iced d u b s in t h e Hu tch i son 

stock fitted t o t hem w i th a s m u c h care 

as received by those whose g a m e war-

r an t s more expensive equ i pmen t . 

C l u b H a s Fu l l Ca l enda r 

There is a lot of c lub t o u r n a m e n t in-

terest a t Fores t H i l l s . F r o m 13U to 170 

play on Lad ies ' D a y . There are two or 

three t w i l i g h t m ixed f ou r somes each sum-

m e r m o n t h , w i t h a 50 cen t en t ry fee f o r 

the t e am . H u s b a n d a nd w i f e canno t be 

on the s a m e t e am . The e n t r y fee is spent 

on pr izes. H a l f the field gets prizes. 

F r o m 80 to 120 en ter these events. 

Hu t ch i son pu ts on S a t u r d a y a n d Sun-

day A . M . b l i nd bogeys and raff les. He 

says he m i g h t be ab le to r un more o f 

these t h i n g s b u t he doesn ' t wan t to 

overdo t h e m . A f t e r a l l , t h e idea is to 

encou rage low cost a nd i n t e res t i ng com-

pet i t ion a nd the compe t i t o r s have t o p lay 

w i th c lubs a nd bal ls wh ich Hu t c h , J r . has 

for sale in h is shop. 

The ra in j a cke t bus iness i s s ome th i ng 

else y o u n g J o c k has p romoted . He 's sold 

a lot o f t h e m , a nd o f e ve r y t h i n g else. 

Bus iness is wel l ahead of las t yea r even 

t h o u g h the course was closed for two 

weeks by heavy s p r i n g ra ins . 

O n e o f the g rea t he lps t o the young 

fe l low in deve lop ing his j ob has heen the 

cordia l in teres t and cooperat ion o f Andy 

G i l l e t t , course supt . a t the cluh. G i l l e t t 

has done g r a n d work in g e t t i n g the course 

in cond i t ion a nd en joys a deserved close 

a cqua i n t ancesh i p w i th d i rec tors a nd mem-

bers. H e began p l u g g i n g f o r the new pro 

when y o u n g J ock go t on t he job , a nd as 

in every o ther c lub , the coopera t ion o f a 

ve teran emp loyee smoothed over m a n y a 

r o ugh spot . 

A r o ugh spot t h a t greeted y o u n g Jock 

soon a f t e r he go t t h e Fores t H i l l s j ob 

was a cadd ie s tr ike . The k i d s wen t o u t 

on a Lad ies ' D a y . Hu tch i son exp la ined 

the s i t ua t ion to the women a nd they 

caddied for themselves . The s t r ike ended 

the nex t day . 

Since t h a t t ime Hu tch i son has devoted 

cons iderab le a t t en t i on to cadd ie recruit-

i n g , t r a i n i n g a nd superv is ion . Th i s year 

he f ound the P G A cadd ie educat iona l 

char ts ex t remely he l p f u l . The caddies as 

yet haven ' t voted Y o u n g Hu t ch in as 

Amer i c a ' s sweethear t bu t they a r e re-

spect fu l and very m u c h on the job . I n 

f ac t the c a ddy i n g j o b done a t Fores t H i l l s 

is abou t as good as you' l l find a t a n y 

c luh in any c i ty . The k ids seem to rea l i ze 

they ' re i n the a r m y now. 

By eas ing a r ound and v i s i t i ng w i t h al l 

t h e membe r s who come t o t he c l ub 

Hu t ch i son has bu i l t h is lesson bus iness 

un t i l i t i nc ludes a b o u t 9 0 % of t h e mem-

bers. A p p r o x i m a t e l y h a l f o f t h e m are 

s teady pup i ls . J o c k , J r . runs free classes 

for members ' k ids each S a t u r d ay m o r n i n g . 

The y o u n g m a n is h a n d l i n g h is j o b l ike 

i t 's a rea l bus iness and n o t s imp l y a 

p l easan t way o f m a k i n g money by play-

i n g go l f . 

Patty Berg Turns Pro to Plug 

Women's Play 

p A T T Y B E R G , 1938 W o m e n ' s Na t i o na l 

champion, runner-up in 1937 and 1935, 

and w inne r o f n ume rous reg iona l t i t les, 

has turned p ro to represent the W i l s on 

S p o r t i n g Goods Co . i n a p romo t i ona l 

capac i ty . 

F a t t y ' s wo rk w i l l be ma i n l y a m o n g 

s tudents a t g i r l s ' schools a nd a m o n g g i r l 

members o f the l a r g e r i n dus t r i a l a nd 

commerc ia l employees ' o rgan i za t i ons . 

L a t e r her field w i l l be en l a rged to educa-

t i ona l work w i t h w o m e n a nd g i r l s g r o u p s 

as fea tu res of m u n i c i p a l go l f p r og r ams . 

O u t of 60 fast-field t o u r n a m e n t s i n 

wh ich P a t t y p l ayed she was w i n n e r o f 

23, runner-up in 14 a n d semi-f inal ist i n 4, 

She was meda l i s t in 30 o f t h e events . A s 

team-mates on t he W i l s o n women ' s pro-

mot iona l s ta f f P a t t y h a s Helen H i c k s 

H a r b , O p a l H i l l a n d Helen Dc t twe i le r . 

M iss Be rg m a d e h e r p ro debu t a t a 

lunch g iven by L , B. Ice ly , W i l s on presi-

den t . S h e to ld officials of women ' s a n d 

men 's p r o a nd a m a t e u r go l f assoc ia t ions 

a nd newspape rmen presen t o f her amb i-

t i on in ex t end i ng women ' s go l f p l ay . 


