
should there be any ? Plenty of clubs will 
be glad to donate a place in which to hold 
such schools. 

< Teaching Golf to the Masses 
Once the classes are well under way the 

students themselves could be given oppor-
tunities to apply what they have learned 
by giving lessons under the coaching of 
the senior instructors. 

This can be done by the clinic method 
i just as in medicine or dentistry Here in 

Boston, for example, we have an institu-
tion known as the Forsyth dental clinic. 
Those who cannot afford the services of 
private dentists can come here, and f ree 
of charge, their teeth are attended to by 
students of the Harvard dental school who 
do the work under the close supervision of 

* some of the finest dental surgeons in the 
profession. 

Our golf clinics should be thrown open 
to youngsters, to caddies and to players 
on high school golf teams who would De 
glad of the chance to have f ree lessons 
from student professionals under the ex-
pert guidance of the leading senior pros in 
the district. 

What an opportunity for these young 
players! What a break for the ambitious 
lad who wants a real t raining as a golf 
instructor! What a fine challenge to the 
abilities of our best professionals—and, 
above all, what a splendid chance for the 
PGA to set up real s tandards of profici-
ency that would enable the clubs to get a 
line on the best golf instructors in the ris-
ing generation! 

We have the men. We have the means. 
It seems to me the whole problem comes 
down to one vital question Have we got 
the energy and the ability to work to-
gether to organize such a plan and to put 
it to work for the advancement of our pro-
fession ? 

WPA Offers Cut-Rate Instruction.— 
Group golf instruction a t the modest price 
of 25 cents for 12 lessons, one of the latest 
WPA projects, is the subject of a recent 
piece by Billy Sixty, golf editor of the 
Milwaukee Journal who conducts the well 
known column, "Going Like Sixty," in tha t 
paper. The lessons, which were offered by 
pros Tom Dobson and George Kinsman, 
Sr., in a downtown Milwaukee office build-
ing, got under way last January . The se-
ries was attended by a capacity enrollment 
of 600 f rom the beginning. 

Send for illustrated circular 
and confidential cost prices 

R E T A I L I N G A T 

$5 to $25 
S O I . D O N L Y 

l\ 
P R O S H O P S 

S t u r d y luxurious 
bags that you can 
sell at a reason-
a b l e p r i c e a n d 
make y o u r s e l f a 
n i c e p r o f i t . A 
glance at the illus-
tration will show 
you the deluxe 
styling of "Caddy 
Masters". _ 

Here are features that sell "Caddy Masters" on 
sight. No binding of clubs with built in reversa con-
struction. Divided top for quick selection and even 
weight distribution. The reinforced center keeps bag 
open. Only by seeing and handling these guaranteed 
bags can you fully appreciate their advantages. 


