
per iment ing with other cheap clubs and 
wind up being out quite a piece of money 
and still not have a good set of clubs or 
a good bag. 

The idea ha s worked out in g r e a t shape 
fo r me and my trade. 

Training Course for Women 
Means Added Pro Sales 

' T ' O M Clark, lively veteran p ro at Blue 
Hills Club, (Kansas City dis t r ic t ) is 

conducting a spr ing t ra in ing course for 
women members tha t ' s well wor th copying 
a t o ther clubs. 

Once a week a t 10:30 A.M. women 
assemble inside the clubhouse and Tom 
gives t h e m a group lesson. He lectures on 
var ious phases of golf p lay and the rules, 
and makes appoin tments f o r p r iva te les-
sons. The g roup lessons a r e given f ree . 

The women s tay f o r lunch and bridge 
in the a f te rnoon . Las t season Tom had 
about 70 women playing a t the club. At -
tendance a t these spr ing indoor sessions 
has been r u n n i n g above 50, and is in-
creas ing steadily. 

I t ' s a fine idea in pro service to the club 
and i t s women members, and certainly 
fores ighted business f o r a p ro who wan t s 
to get an ear ly " in" on the women's spr ing 
buying of golf equipment. 

Pro Plan Provides Members 
With Tees lor $1 a Year 

By Bruno Minkley 
H P H E smar t e s t l i t t le idea I have run 

across in pro merchandising this year 
is the one of the pro who makes a deal 
with his members to supply them with all 
the tees they need for a year at a cost of 
one dollar. 

The pro ge t s the dollar a t the s t a r t of 
the season, and catching himself a buck 
f rom each of the members when they are 
spending easy, gives him help in dis-
counting his bills. Very f ew of the men 
or women players s tay away f r o m a deal 
like th is when the shop s igns and a f ew 
spoken reminders make the proposition 
prominent . 

One fine thing about the idea is tha t 
it keeps the players coming into the shop 
for ins ta l lments of tees and tha t means 
bet ter chances of ball and club and other 
sales. 

Sani - Treads protect 
y o u r c lub m e m b e r s 
against "athlete's foot" 
Club managers everywhere know that 
members appreciate the protection 
of Sani-Tread9—the patented, water-
resisting, sure-fi t t ing fibre slippers. 

Sani-Treads will not only safe-
guard your members f rom infectious 
foot diseases, but will also keep 
down the "wear and tear" on your 
towels. Order a supply today. 

I'aten ted Sani-
Tread Slippers 
are note selling at 
rock • b o 11 o m 
prices. Write /or 
folder and free 
sample today. 

THE ORIGINAL CLUB BATH SLIPPERS 

SANI-TREAD COMPANY, Inc. 
567 Washington St., Buttalo, N. Y. 
578 King St. W., Toronto, Canada 
CHARLES F. HUBBS & COMPANY 

383-389 Lafayette St., New York City 
Distributors in Metropolitan District 


