
Smart lad, this Tommy Meehan, pro at Illi-
nois C C (Chicago District). Being a snappy 
dresser, on and off, as the actors say. Tommy 
gets himself a winter job representing a cloth-
ing company and does right well. 

• 

Southern golf courses better greens, per-
haps, than they have in the summer. 
The Bermuda, however, is entitled to 
some of the credit, for although dead to 
all appearances, its roots f o r m a base 
for the rye, giving the green its 
cushion and texture. 

"Besides coaxing the winter grass, our 
labors are concerned with some reseeding 
of the Bermuda, ferti l izing and odds and 
ends of new work. In the summer months 
a disc is run over the Bermuda occa-
sionally. The fa i rways are cut twice a 
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week in the summer and the greens daily. 
In the winter cutting is as the weather 
and other conditions permit and require. 
Borders and tees are cut twice a week 
by power mowing. The rough is con-
stantly being cut." 

Of some 120 acres of fa i rways , tees and 
greens (not counting the rough) , Dooley 
estimates t h a t greens comprising about 
six acres a t the most, require about one-
third of the time and money devoted to 
the whole course. 

Water at Night 
The club has its own water system, 

pumped f rom a spring-fed pond to the 
greens and tees. Water ing is done a t 
night. Ice drinking water is also pro-
vided a t convenient spots on the links. 

About $10,000 worth of equipment is 
required to maintain the two 18-hole 
courses. Major pieces a re two Interna-
tional motor trucks, one a pick-up and 
the other a 1 xh-ton job; three t ractors 
which pull the five-gang f a i r w a y cutt ing 
units and the rough cut t ing un i t ; two 
motored mowers for cut t ing tees and 

greens borders, a discing machine and 
10 hand mowers used for cutt ing the 
put t ing greens. In addition various small 
implements are required as well as con-
siderable shop equipment for upkeep of 
the equipment. A full-time mechanic is 
employed and in the off season the 
equipment is completely overhauled in 
the club's own shop. 

Dooley's power machines are rubber-
tired and have been for three years or 
more. 

"Since equipping our tractors with rub-
ber, we are cutt ing one-third again as 
much as we had done in the past and 
tha t without consuming any more gaso-
line," says Dooley. "We have found t h a t 
t rac tor t ires absorb shocks to the driver 
while eliminating the stronger pa r t of all 
vibration. We are now able to do any 
construction work necessary with the 
same tires and do no damage to our 
present courses, as the tires give us all 
the traction needed in either cutt ing, 
plowing, harrowing or any other work." 

Dooley tells tha t f rom 5 to 25 lbs. of 
a i r can be used in the tires, so they can 
be inflated or deflated as circumstances 
require. 

Dooley is a native of Rome, N. Y. He 
was retained by a club there as t ime-
keeper and clerk and while Donald Ross 
was building the club's course. Ross, on 
completion of the course, invited Dooley 
to join his staff. Dooley put in more 
than 10 years with the Ross Associates. 
Dooley's last Ross assignment, prior to 
going to Birmingham, was on the second 
18 holes of Eas t Lake CC in Atlanta. He 
was then sent to Birmingham where Ross 
was doing some work on the West course. 
Tha t was in 1930. Club officials liked 
him and invited him to stay on as green-
keeper. 

W ^ E ' R E not saying it might be a good 
idea for general use but Wolf Rimann, 

pro a t Hillcrest CC, Kansas City, put in 
a special price of $1.50 monthly for club 
s torage for husband and wife. The bar-
gain price accounted for a quick and big 
hike in his s torage income. Rimann figured 
that women have to be brought in by 
bargains. He also reasoned that about half 
the women at Hillcrest were playing only 
once a week, hence the deal would not put 
a burden on the shop. 

In addition to the increase of s torage 
revenue, the deal brought more people into 
the shop and gave Wolf a better chance of 
making ball and club sales. 


