
D E T R O I T R E P O R T IS MODEL 
Statements show value of associa-
tion activities to member clubs 

BE C A U S E all of us recognize a we l l done job, G O L F D O M presents in 
some detail a description of the activit ies and w o r k being done by the 

Detro i t Distr ict Gol f association. W e fee l that the boys carry ing the load in the 
Det ro i t Distr ict organizat ion are do ing 
as g ood a job and are turning out as 
fine a report as any district in the 
country. Edward L . Warne r , secy., 
says of the Assoc ia t i on : " I think w e 
have got ten someplace in regard to 
gol f course maintenance. Greenkeep-
ers and course workers seem satis-
fied w i th conditions in the District, 
and a workman 's dai ly t ime ticket is 
be ing used at almost all of the clubs. 
Regu la r meet ings of green-chairmen 
and greenkeepers are held all during 
the season, and I know that our 
green-committee accomplished a lot 
of g ood work. . . . A . W . Ti l l inghast , 
v is i t ing here on his go l f inspection 
tour last season, said he considered 

the Detro i t courses equal to any, and 
certainly better maintained than any 
he had contacted so far . " 

James J. Standish, Jr. has been elected 
president of the DDGA, following the 
death last August of Norval Hawkins, a 
dynamic and important factor in the 
growth of the association. 

Joseph Mack, chairman of the Detroit 
District green-committee, comments en-
thusiastically on the District's accomplish-
ments for 1936: 

" I cannot imagine conditions more fav-
orable anywhere for the development and 
maintenance of golf courses. I don't be-
lieve the desire for knowledge of golf 
course maintenance and the spirit of co-

N ew Economy in Golf Course Sprinkling 
A new folder—just off the press—describes 
and illustrates the latest Nelson sprinkling 
equipment for large area watering. Complete 
data is given on Stream-Flo, Silver Spray 
and Pop-Up Heads for underground sys-
tems as well as the full line of Nelson port-
able sprinklers for golf courses and parks. 
Send for this folder today. 
L. R. NELSON MFG. CO.. Peoria. Illinois 

• N E L S O N 
Sprinkling Equipment 



operation that exists in this district can be 
equaled anywhere. 

" W e made arrangements last year with 
the Michigan State Agricultural college at 
East Lansing to be allowed the services 
of its departments in our district. I took 
Dr. Tyson of the soil department to twelve 
of our leading courses this spring f o r con-
sultation with the greenkeepers of the re-
spective clubs. The green-chairman or gol f 
course manager was also frequently pres-
ent. 

" I t was generally agreed that a great 
deal of good was derived f rom those visits. 
Several clubs availed themselves of Dr. 
Tyson's services during the summer when 
their maintenance problems seemed un-

DETROIT DISTRICT G O L F ASSOCIATION. GREENS SECTION 
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Here is the uniform time ticket of 
greensmen in the Detroit district. 

usually perplexing. I expect this college 
service to develop into the biggest improve-
ment that can possibly happen to our Dis-
trict. 

" W e thought we would talk in advance 
about the troubles that might assail us 
during the golfing season, rather than wait 
and hold a post-mortem on them a f t e r the 
season was well over and our troubles be-
hind us. 

" The meeting with Dr. John Monteith 
of the U S G A Green Section, held July 
24 at the Detroit Golf Club, was well | 

BRING ON 
THE TOUGH ONES 

WEEDS don't come too tough for Dolge 
Weed-Killer. Dilute this hard-hitting 
chemical in water and simply sprinkle—in 
your sand traps—in the rough to kill 
briars, thistles and nettles—on drives, 
parking spaces, walks, gutters and tennis 
courts. Use a l-to-20 solution for the 
hardier types of growth, and a l-to-40 solu-
tion for ordinary growth. Dolge Weed-
Killer penetrates the roots—gives a quick, 

To eradicate dande-
lions and plantains on 
F a i r w a y s and ap-
proaches, fill the Hypo-
cane with full-strength 
Dolge Weed -K i l l e r— 
jab into each dande-
lion — that's all. No 
need to get down on 
all-fours; one punch 
and out! Write for 
complete d e t a i l s — 
ropy of 1937 Ground 
Maintenance Manual 
(just «»IT press) on re-
quest. 

T H E C. B. D O L G E CO. 
W E S T P O R T , C O N N E C T I C U T 

long-lasting kill. 



FOR ONLY A GREEN 
Down goes the price of Special SEMESAN, 
and away goes the last excuse for ever using 
anything but real organic mercury for brown 
patch control. Special S E M E S A N contains 
two organic mercuries, provides dependable 
protection for your costly turf, yet may be 
used for as little as $1.29 a green, for one 
pound treats 6,000 square feet. Five lbs., 
$7.00; 25 lbs., $33.00; 100 lbs., $129.00—any 
golf supply house. Send Quickmail Coupon 
No. 29 for free Turf Disease Pamphlet. 

B A Y E R - S E M E S A N C O M P A N Y , INC. 
D u Pont Bu i ld ing W i l m i n g t o n , Del. 

A l s o m a n u f a c t u r e r s of R e g u l a r S e m e s a n and N u - G r e e n 

attended by greenkeepers and green-
chairman. Several golf professionals who 
are doing greens work or are interested 
in it, attended these meetings. 

" W e had a great meeting with Donald 
Ross on August 25. Ross not only gave an 
excellent talk but illustrated his talk with 

Root All Purpose Spreader 
Top - Dressing, Fertilizing, Seeding 

The All Purpose Spreader was 
designed 1« do these jobs with more 
accuracy than any other method. 

A perfect companion to the New 
Root Power Screener. 

• 

THE ROOT MANUFACTURING CO. 
1011-1051 Power Ave., Cleveland, Ohio 

sketches on the modern trend in golf 
course design. 

" T h e greenkeepers of our district hold 
meetings once a month during the sum-
mer. They discuss scald and bugs at one 
meeting, perhaps clover and weeds at an-
other but always something constructive. 

H e r s h e y ( P a . ) , w h e r e H e n r y P i c a r d holds f o r t h as pro , some of t h e n i c k e l s of t h e k ids a n d 
g r o w n - u p s t h a t h a v e gone f o r choco la te bars a r e r e - i n v e s t e d in g r a n d golf courses. T h i s is 
p a r t of a nine-htale, 2,314 y d . course H e r s h e y has f o r j u v e n i l e s — t h e o n l y one of i ts k i n d in 

t h e w o r l d . I t is f o r boys a n d g i r l s f r o m 7 t o 18 y e a r s of age . 



Sometimes the greenkeepers have a 
speaker of national reputation to address 
their meetings. An open discussion al-
ways follows. 

" I attend many of their meetings dur-
ing the summer and I am mentioning these 
things because I know that many of you 
haven't discovered that the physical work 
performed by the greenkeepers of the dis-
trict is the least of their contribution to-
ward the maintenance of the many well 
conditioned golf courses of our district." 

Eugene W. Lewis, chairman of the Club 
Relations committee, has a long detailed 
summary of findings for the 1936 season. 
There was much new work on the golf 
courses in the district, increased member-
ships at most clubs more income from dues 
and initiation fees, and greatly increased 
clubhouse patronage. Professionals in the 
District also reported increases in income 
from lessons and a decided increase in 
club, bag and accessory sales. 
Play Averages 
59 Per Day 

Of the 34 private clubs constituting 
membership of the DDGA, 24 gave replies 
to a questionnaire asking figures on annual 
dues, average daily play from April 1st 
to November 1st, etc. Fifty-nine players a 
day was the average play at the clubs 
answering questionnaire, and a trifle more 
than $100 the average club dues. Eight 
clubs will increase dues for 1937. 

A great increase in play at the muni-
cipal and semi-public courses of the com-
munity was also noted. A profit of over 
$11,000 was shown for 1935 from the mu-
nicipal courses, with increased profits for 
1936. The exact figure was not available 
at the time of the report. Lewis attributes 
the free pro-lesson idea, sponsored in April 
and May by the Detroit News, as con-
tributing greatly to the increased play on 
Detroit District courses. Over 2,000 people 
attended the final pro-lesson class at the 
Birmingham GC. 

The Caddie Welfare committee of the 
DDGA was active during 1936. Caddie 
Welfare week, held for the first time from 
Sept. 7-14, proved a great success. Dona-
tions of suits, overcoats, jackets, sweaters, 
shoes, ties, hats, discarded golf clubs or 
bags were given the caddies by District 
member clubs. K. A. Moore, committee 
chairman says: 

" In general, caddie training has beer-
better, caddie rates higher, caddie funds 
larger and caddie golf more encouraged 
than ever before. The Detroit District 
Caddie tournament was held at Brook-
lands, August 3. Each club sent a team 
of six boys not over 18 years of age. Each 

The B U C K N E R "Perfect Cur ta in of W a t e r " 

DEPENDABLE 
—and that means a lot! 

Day in and day out! A watering system that 
never lets you down. The experience we have 
gained in twenty-three years of actual experi-
ence installing the great majori ty of fairway 
watering systems is your assurance of depend-
ability. 

W e know that irrigation equipment is more 
painstakingly investigated than any other equip-
ment used in modern course maintenance. And 
we know that accounts for the overwhelming 
number of B U C K N E R installations. 

W e know all the answers in f inancing a fairway 
watering system at lowest cost to you, which 
includes the design of the system for your 
course, easiest and best source of s u p p l y — A N D 
the problem of selling the membership on fair-
way watering, so— 

don't experiment 

when planning fairway watering 

YOU CAN DEPEND ON B U C K N E R 

B U C K N E R 

MANUFACTURING COMPANY 
1615 Blackstone Ave . 418 North Broad St. 

Fresno, Ca l i f . Elizabeth, N . J. 

B U C K N E R 



• T h e Peer less M o w e r Sharpener w i l l keep your 
cutt ing units sharp and y o u r tu r f l o o k i n g its best 
the year a r o u n d . I t ' s s imple t o ope ra t e , sharpens 
in ha l f the usual t ime and hand les a l l types o f 
p o w e r m o w e r s and t ractor units. M a d e in two 
sizes f o r b lades up to 3 6 in . o r 4 2 in . w ide . 
K e c o n d i t i o n e r f o r " l a p p i n g i n . " Ca ta l og and 
prices upon request . 

* T h e S i l v e r K i n g is an idea l G o l f Course Trac -
tor des igned to take care o f e v e r y serv ice re-
qu i r ed f o r c o m p l e t e tur f ma in tenance . Features 
i n c l u d e : l o w first cost, unusual e c o n o m y o f op-
e ra t i on , h igh speed, amp l e p o w e r , l o w pressure 
tires o r w ide r o l l e r type whee ls as des i red , l ight 
we ight , f o u r speed transmission, 2J4 t o 2 5 mi les 
per h o u r . Ca ta l og and prices upon request . 

caddie player was given a caddie and a 
good lunch. Over $100 was awarded in 
prizes. 

"Caddie-member and caddie-lady events 
were played at most of the clubs. These 
are considered excellent builders of morale 
and should be encouraged. A District 
caddymaster-caddie event was held at 
Western GC August 31. A small entry 
fee was charged and suitable prizes 
awarded. Caddies of the Detroit District 
have had more done for them in the past 
year than ever before. The work, however, 
has all been along the line of improvement 
of caddie service; educating the boys to 
realize that caddying is a job and not a 
lark. We hope the work has been notice-
able; there is still room for improvement." 

$39,000 Worth of 
Free Advertising 

J. J. Ramsey brought his Publicity com-
mittee in for a share of glory when he 
reported the fol lowing: 

"Your publicity committee,, of which I 
have had the honor of being chairman for 
the past two years, is again pleased and 
proud to report not the average 10, 15 
or 20 per cent increase in 1936 business— 
our publicity lineage jumped 33-1/3 per 
cent over last year; and last year was, 
in itself, a humdinger. 

" A glance at this book of evidence 
shows 75 pages filled to overflowing with 
clippings, every one of which can be 
traced to the source—our publicity com-
mittee. 

"Let 's measure this propaganda in 
terms better understood . . . . 3,100 col-
umn-inches of space. This means 155 ful l 
newspaper columns (and headlines), or 
19% ful l newspaper pages (with pictures), 
or 155,000 words in print, or sufficient 
words to fill three full-length novels. 

" In dollars and cents (and you'll all un-
derstand this) had we bought and paid 
fo r this lineage at advertising rates it 
would have cost us the tidy sum of 
$39,000 . . . plus our salaries for technical 
advice and creative abilities . . . or 
$78,000." 

J-JEFORE pro merchandising comes a 
genuine spirit of service to golf and its 

players. The successful pro is primarily 
an evangelist of golf. When he converts 
men and women to the right idea of golf's 
pleasures and benefits, the pro has done 
the first thing to make himself a success. 
Selling clubs, balls, bags and other equip-
ment follows in logical order once the true 
spirit of golf has been implanted. 

A successful career in pro golf means 
being a true missionary for the game and 
not mainly a high pressure salesman with 
golf as come-on.—George Smith. 

CATALOG t ^ f 
THE FATE-ROOT HEATH CO. 
1137 B E L L ST. • PLYMOUTH, OHIO 




