
J M L OVER THE W O R L D 
TORO HAND 
PUTTING GREEN 
MOWER 

Now in its twelfth year . . . regarded 
by Superintendents everywhere as the 
finest produced . . . a precision machine 
for true, smooth greens . . . Creeping 
Bent, Bermuda or any other grass 
Write for information. 

TORO MANUFACTURING CORPORATION 
netting A»» , M i n n e a p o l i s M i n n e s o t a . U. S. A. 

P R I V A C Y THAT PAYS 
A P AGE-fenced golf course attracts the highest 
t y p e of membership; develops revenues from 
tournaments and exhibition play . P A G E 
F E N C E means privacy that pays . 

Mai l the P A G E "quick-mail" coupon from 
this issue for complete information about 
P A G E golf fence and name of nearest P A G E 
F E N C E distributor. 

PAGE FENCE A S S O C I A T I O N 
D E P T . G6 

Bridgeport, Connecticut 
America's First Wire Fence—Since 1883 

Answer above ad with QUICKMAIL No. 14 Answer above ad with ÇUICKMAIL No. 21 

operations and competitions, some first 
class playing tips from Jack Cornwall and 
even a short story about a local player, 
now and then. There is some deft plug-
ging done for equipment and lesson sales. 

A one-sheet mimeographed job of pro-
motion that is attractive and carries a 
punch is the "Divotee," published by the 
Willow Grove Golf course, a daily-fee es-
tablishment in the Cleveland (O.) dis-
trict. Editor of this is Elmer Dingeldey, 
former Cleveland sports writer who now 
manages the course, and on his staff are 
Jimmy Funaro and Walt Bohrer. Sketches 
by Bohrer put many a laugh in the pub-
lication, which makes a brisk presentation 
of the attractions of play a t Willow 
Grove. 

G O L F S MARKET PLACE 

Winter Rules Bad—A. W. Tillinghast, 
l'GA consulting golf architect, reminds 
the advocates of "winter rules" for sav-
ing turf that this teeing up is by no means 
a turf saver. Tilly points out that the ball 
is set on the best piece of turf available 
and then the turf is hacked away. If the 
ball were played as it lies there would be 
f a r more chance of the good tu f t s being 
retained and spreading to form a well-
turfed area. 

With the twofold purpose of stimulating 
the sale of new sets of Jones Cushion-Neck 
registered irons among members and of 
placing reconditioned trade-in sets of 
Cushion-Necks in the hands of beginners 
and golfers not now owning registered 
sets, A. G. Spalding & Bros, has in-
augerated a "trade-in golf club plan" for 
professionals and has sent them complete 
details of the plan. 

Briefly described, the plan provides that 
members can turn in for substantial credit 
toward a new set of Jones Registered Irons 
any set of these irons purchased a f te r 
1931. Sets of 1935 and 1936 manufacture 
rate double the credit allowed on sets of 
1932-34 manufacture. Less than full credit 
is recommended if more than minor re-
pairs are necessary to recondition the clubs. 

The member applies his credit, which 
amounts to a maximum of $25 in the case 
of 9-club sets of late manufacture, toward 
purchase of his new set of registered irons. 
The pro takes the old clubs, reconditions 
them if he has the facilities for such work 
(otherwise he sends the turn-ins to the 




