
Russell Miller, manager of the Medinah CC (Chicago district), and engineers of the 
Liquid Carbonic Corp., figured out this big bar for Medinah's grill. Its cost, fully 
equipped with glassware, was around $4,500. That seems a stiff sum, but even during 
the winter the bar has been doing a business that indicates it practically will have paid 
for itself by the time the season opens. 

to sell these membersh ips to subs tant ia l 
and des i rable prospects. 

T h e Detroi t District G. A. effectively 
crippled the activit ies of the t r a m p golfer 
this season by recommending s t r ic t rules 
regard ing t h e number of t i m e s a man 
could be invited to a given club. The 
clubs a re cooperat ing well in th i s direction 
and for a t r a m p golfer in the Detroit dis-
tr ict to get his fill of golf, he mus t go to 
a g rea t deal of t rouble " inv i t ing" himself 
he re and there . Af te r a vis i t of two at 
any club, his presence t h e r e is not too 
pleasant . 

The t r a m p golfer is still wi th us, de-
spite t he var ious regula t ions and recom-
mendat ions t h a t have been devised to com-
bat him. But his act ivi t ies h a v e been defi-
nitely curbed, and with an improvement 
in business conditions, which will auto-
matical ly m a k e the job of filling member-
ship l is ts easier , it ought no t to be too 
difficult to e l iminate him complete ly as a 
pr ivate club problem. 

The daily-fee course owne r s are solidly 
in favor of th is and in mos t d is t r ic ts are 
working with the clubs in an endeavor to 
end the miser ies the t r a m p golfer ha s 
caused. The re have been numerous com-
plaints by fee-course ope ra to r s in recen t 
months over the unfa i r compet i t ion they 
were receiv ing f rom layouts t h a t had been 
pr ivate c lubs in balmier days , but today 
opera te on a t rue fee basis , a l though still 
c la iming to be exclusive member sh ip or-

ganizat ions. T h e fee-course owners feel 
t h a t any club t h a t accep t s p layers wi thout 
res t r ic t ion has no r i g h t to pose as a pri-
va te layout. 

Single Drink Bottle Favored 
for Club Service 

k J A N A G E R S and house officials who 
have begun to give ser ious t hough t to 

club whiskey serv ice the coming season 
a r e favor ing the idea of min ia tu res ; bot-
t l es conta ining s ingle dr inks of 1.6 oz. 

T h e cost is a cen t a bot t le more for such 
h igh class b rands a s Canadian Club, but 
t he service advan t ages a re such t h a t it is 
expected many of t he be t te r c lubs will 
adopt th is method. T h e r e are 240 of t he 
min ia tu re bot t les in a case. E a c h one 
bea r s the revenue seal and gives t h e mem-
be r s a s su rance a g a i n s t subs t i tu t ion . 

F u r t h e r advan tages a re closer cont ro l in 
hand l ing by employees and members , neat-
ness , no spillage and speedier service . 

Demand for t hese min ia tu res by the 
h ighe r class clubs is such t h a t bot t l ing 
faci l i t ies a r e taxed even in such p lan t s as 
t h a t of Hi ram W a l k e r & Sons a t Peor ia , 
111., which is t he l a rges t dist i l lery in the 
world . 

Clubs p lanning to adopt the individual 
serv ice of l iquor for t h e 1834 season will 
find it advisable to ge t in touch wi th the 
W a l k e r organizat ion regard ing require-
m e n t s at ear l ies t convenience. 


