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$10,000 with an estimated operating ex-
pense of $6,000, leaving $4,000 as interest
on the capital invested, or about 6 per cent
interest on the $63,000 investment.

“Of all the work undertaken by the City
to provide employment the golf course is
the one project which will provide employ-
ment every season for a dozen people with-
out additional cost to the taxpayers.

“The building of the golf course has
been a direct benefit to the neighboring
property.”

Plans for a municipal course at Phoenix,
Ariz., have been made public by A. C.
Sipes, member of the city commission.
The course is to be a feature of a sports
center to enhance Phoenix as a winter
resort.

Flushing, N. Y. is beginning construction
of a 9-hole course as an extension of Kis-
sena Park, according to plans laid before
representatives of local civic organizations
by Park Commissioner Albert C. Bennin-
ger.

At Canadian, Texas, and Salem Mass.,;
excellent new municipal courses employ-
ing relief labor in their construction re-
cently have been opened for play.

New work using government funds isn’t
all the golf course construction being done.
Fairway watering experienced a big season
last fall. Prospects of much higher prices
later on influenced many clubs to install
watering systems and make course altera-
tions that had been under consideration
for some time.

In the smaller towns there is a decided
revival in establishing golf clubs. Typical
instance is that at Scottsville, Ky., where
Dr. H. H. Meredith and other golfers who
have played in surrounding towns for sev-
eral years, now have acted to build a local
course. The spirit of the golf bugs has
survived the depression. A municipal
course at Mission, Texas, is being played
although only 5 of its greens are complet-
ed. When the players get to approximate-
ly where the other greens will be located
eventually, they count two strokes, pick
up and go to the next tee.

Influence of women and children is
noticed in expansion plans of several mu-
nicipal courses. At Albany (N. Y.) the
over-crowded municipal course is to be re-
lieved by the construction of an additional
9 holes for women, beginners and young-
sters. Mayor Thatcher, in endorsing the
plans, said: “The larger course is already
self-sustaining and there is no reason why
a beginners’ course should not be an equal-
ly good investment.”

GOLFDOM

SCGA Ready to Fight Coast

Price Cutters

ORE THAN three-quarters of the 100
men eligible for membership in the
Southern California Golf Alliance already
are in the file. Jack Malley is president
of the new organization, which is asso-
ciated with the PGA and which has for
its main purpose the elimination of price
cutting among pros, especially at driving
ranges and outlying clubs. Due to tough
times and murderous store competition the
boys sold at any price enabling them to
show a small gross profit which turned
out to be less than nothing as a net profit.
Great progress was made by the organi-
zation in reducing this practice prior to
the adoption of the athletic goods code
which prohibits funny-work in pricing.
The effect of the new organization, follow-
ing its showing of strength in the price
situation, now promises to be demon-
strated in a broad improvement in pro
merchandising vigor and practices.

Constitution and by-laws of the SCGA
lead with this statement: “Desiring to
foster and encourage a closer and more
friendly relationship with'our co-workers,
business associates and public, founded on
a strict code of ethics, we hereby pledge
ourselves to abide by the following agree-
ments and promise to assist to our full
capacity to elevate the standard of our
business practices. * * * Qup object shall
be to further the financial and educational
advancement of our members.”

Membership is limited to pros and
recognized concessionaires at courses,
driving ranges and schools where equip-
ment is sold. Disciplinary action is taken
by suspending members guilty of failure to
abide by the rules and spirit of the or-
ganization. Seven directors constitute the
board of the association. They are located
in the various Southern California dis-
tricts. Dues are $1 a year. A wholesale
buyers list (stores excepted) is compiled
showing those entitled to buy at discount
for resale.

Recommendations for correct business
practices have been drafted by the organi-
zation. Among these is one asking that
pros be given chance to buy “close out’
merchandise at the same time as the
stores.

In addition to Malley, other officers and
directors of the SCG Alliance are: Larry
Gleason, vice pres.; J. A. Patterson, sec.-
treas.; Willie Hunter, Al Baker, Johnny
Kraus, Charles Dietrick.



