
Fee Course Owners W o r k For 

National Association 

y r / ITH SECTIONAL daily-fee course as-
^ sociat ions in Detroit , Chicago, Cleve-

and Akron as a nucleus, e f for ts a r e being 
made to form a national daily-fee course 
associat ion. A le t ter sent to o w n e r s of all 
of the approximate ly 800 fee cour ses in the 
United S ta te s has drawn a 10 per cent 
reply f rom courses, but these repl ies a re 
from courses es t imated to r e p r e s e n t about 
30 per cent of the invested capi ta l . 

There you may have the p ic tu re of t he 
«plight of the f e e courses ; t he l a rge r clubs 

are despera te enough in many cases to be 
interested in salvation and the smaller 
ones are hopeless , figure tha t t h e y ' c a n get 
by on a five-and-ten-cent p l a t fo rm or jus t 
don't give a damn. 

One of the main reasons for fee l ing out 
the fee course owners on a na t ional or-
ganization was the prospect of a code be-
ing laid down on them without any organi-
zation r ep resen ta t ive enough to put up a 
case for all so r t s of the courses . Should 
this code bus iness come up, the fee courses 
won't have enough t ime to organize and 
will have to accep t a code which in some 
cases would pract ical ly drive t h e m out of 
business. Not having more t han 3,000 peo-
ple (except ing caddies) employed a t any 
t ime of the yea r nationally, on a generous 
es t imate , t he privately-owned fee courses 
wouldn't be able to make out a case on 
the s t r eng th of labor thrown out of work 
by an adverse code. The munic ipal courses, 
where the poli t icians usually provide jobs 
for guys with votes, would be se t up as the 
answer to the need for golf fac i l i t ies avail-
able to the genera l public. 

Pr ivate opinion by high officials of the 
USGA cont inues to be tha t t h e r e will be 
no pr ivate golf club code put i n to effect, 
except in cases where the c lubs a r e shown 
to be opera t ing in competi t ion wi th pri-
vately-owned business es tab l i shments . 
Pr iva te club compet i t ion has been a big 
factor in wreck ing the fee course business , 
so the leading fee course owners a r e of the 
opinion t h a t a nat ional fee organizat ion 
can use th is code business in br ing ing the 
competi t ive pr iva te clubs in to l ine a s well 
as to stabil ize pr ices and control in te rna l 
competi t ion among fee courses. 

Consequently those who bel ieve a na-
tional fee course associat ion will be a 
s t rong f ac to r in l i f t ing the f ee courses up 
to a genera l ly prof i table basis a r e p lann ing 

A N N U A L STATEMENTS W A N T E D ! 

T H I S it our annua l r e q u e s t f o r your c lub ' s l a t e s t 
® financial s t a t e m e n t . Each y e a r we rece ive hun-

d r e d s of r epor t s f r o m c lubs t h r o u g h o u t t h e c o u n -
t ry a n d f r o m these s t a t e m e n t s a r e ab l e t o ana lyze 
a n d t a b u l a t e t h e c o m p a r a t i v e heal th a n d well-
b e i n g of golf fo r t h e p a s t y e a r and t o f o r e c a s t 
t h e sor t of season t h a t lies a h e a d . 

W h e t h e r your c lub is an u n p r e t e n t i o u s 9-hole 
l ayou t or a l a r g e mul t ip le -course o rgan iza t ion , we 
would like a financial s t a t e m e n t fo r 1933. N o r 
d o e s it m a t t e r whe the r you r c lub o p e r a t e d a t a 
p ro f i t or a t a loss. W e a r e i n t e r e s t e d in t h e t r u e 
p i c t u r e of 1933 results. 

An ea r ly issue of G O L F D O M will con ta in a re-
p o r t on wha t t h e s e s t a t e m e n t s show, b u t indiv id-
ual c lubs will no t be n a m e d unless t hey o p e r a t e d 
a t subs t an t i a l p rof i t du r ing 1933. 

on following up the i r first le t ter wi th a 
s u m m a r y of the r e sponses to the first let-
t e r and then seeing w h a t t h e bovs w a n t to 
do. 

" S T O R M IS O V E R , " S A Y S P H I L L Y 
G U S 

Pi t t sburgh . Pa .—Represen ta t ive of t h e 
b r igh te r a t t i tude a m o n g golf course equip-
men t and supply dea le r s was the s ta te-
m e n t m a d e by T. L. Gust in, head of Phila-
delphia Toro Co., a t t h e g reenkeepe r s ' 
convent ion. 

" T h e new deal begins to appear in t h e 
golf field," Gustin comments , "because 
t h e r e is noticeable evidence of a des i re to 
let someone make a l iving in the golf busi-
ness . At this year ' s convent ion no th ing 
has been heard of t he vis ionary co-op buy-
ing ' services ' t ha t intend to save about one 
per cent net to the clubs, not count ing the 
cost of service sacrificed because dea le rs 
no longer could afford to supply t h a t ad-
di t ional and expensive emergency a t ten-
tion t h a t was possible when the dealer 
had even a ba re chance for a profit. 

"I have missed sleep m a n y a night chas-
ing work tha t would en ab l e a g reenkeeper 
to get his worn equ ipment out on t h e 
course t h e next morning , and have not 
charged for the service. But it cost some-
one someth ing ; first of all me and o the r 
d i s t r ibu to r s who have given service, and, 
in the long run, the clubs. 

"Today ' s deal is to al low a fair profit . 
I s ee t h e t rend sharp ly defined in o ther 
bus inesses . The a p p e a r a n c e of this tend-
ency in the golf bus iness is a cheer ing and 
overdue sign of be t t e r m a n a g e m e n t . " 


