
days. W i t h o u t undue e g o t i s m it can be 
said the course compares f a v o r a b l y in con-
struct ion and surpasses in s c e n e r y any in 
the state . 

On S a t u r d a y , Apri l 4, w e cl imbed to a 
gent le k n o l l — t h e s a m e one w h e r e we had 
first scanned the tangle of s a g s spreading 
out in e v e r y d i rec t ion—and surveyed our 
handiwork , and to those of us who love 
golf and h a v e fair imaginat ions , there w a s 
nothing lacking. L o n g s t r e t c h e s of clean, 
rol l ing f a i r w a y , green with spring ra ins -

snappy whi te tee boxes, sand boxes, yard 
posts, m a r k e r s and c leaners , w e r e in place 
and ready for use. W h a t had once been 
typical Montana prairie w a s now dotted 
with s p e c k s of white here and t h e r e — 
gent ly w a v i n g flags, w e l l painted equip-
ment. G r e e n s were c o m p a c t l y rolled and 
oiled. E v e r y t h i n g w a s in r e a d i n e s s for the 
morning's play. 

INSURE FOR GREENS 
Tucson Finances Grass Greens with 

Insurance Plan 

TUCSON G. & C. C. a f t e r 18 y e a r s of play 
on the d e s e r t is m a k i n g r e a d y to put in 

a new 18-hole grass course. 
T o accompl ish this the club has insti-

tuted a financial tournament that is at-
t ract ing wide attention. A c a m p a i g n to 
raise the n e c e s s a r y finances is being con-
ducted m u c h a s any golf t o u r n a m e n t only 
it is being played wi th g r e e n dollars in-
stead of w h i t e balls. T h e c o m m i t t e e m e n 
are organized into t w o s o m e s and there are 
to be four rounds with the t e e i n g off for 
each round at special t o u r n a m e n t lunch-
eons held a t the Pioneer hotel , Tucson. 

A t the end of the first round $30,000 had 
been c h a l k e d up and as they teed off for 
the third round the score showed over 
$50,000. T h e condition of the t imes seems 
to be no barr ier to the g o l f e r s of Tucson 
w h o conf ident ly expect to m a k e par for all 
four rounds. They have a l r e a d y announced, 
as this is w r i t t e n in the first week of May, 
a 19th hole dinner as the culminat ing 
event of the tournament. 

T h e financial plan is unique, though it 
has had quite a record of a c h i e v e m e n t for 
the f inancing of f raternal organizat ions 
throughout the country. T h e c lub a r r a n g e s 
through a local bank, act ing as trustee and 
the L inco ln National L i fe Insurance Co. 
for the p lac ing of e n d o w m e n t insurance on 
the l ives of all subscr ibers i r an amount 

of $450 for each $300 subscribed. T h u s the 
subscr ibers ' money paid in as convenient 
o v e r a period of y e a r s is loaned to the club 
for its i m p r o v e m e n t program and is re-
turned to the subscr iber or to his bene-
ficiary through the means of insurance 
w h i c h costs the club about half normal 
r a t e s of interest . 

F o r instance: Mr. Gol fer subscr ibes for 
$300, e lect ing to pay $30 down and $10 per 
m o n t h for 27 months. He is covered w i t h 
$450 endowment l i fe insurance and the 
t rustee bank issues a trust cert i f icate to 
him for that amount. He m a k e s his pay-
m e n t s to the bank w h e r e it is placed in a 
trust fund for the special use of the club. 

If Mr. G o l f e r dies a f t e r paying $100, the 
insurance c o m p a n y sends to the t r u s t e e 
the $450 out of w h i c h $200 is taken to sat-
i s f y the balance due on the subscr ipt ion 
and the $250 res idue is paid to the bene-
ficiary named by Mr. Golfer. Had the sub-
script ion been paid in full then the w h o l e 
$450 would go to the benefic iary. On the 
other hand should Mr. Golfer meet wi th re-
v e r s e s and not be able to complete his pay-
ments , then w h a t he had paid would be 
treated as an outr ight contribution to the 
c lub and the insurance protection can be 
cancel led . 

T h e plan, a c c o r d i n g to its sponsors , 
s e e m s to fit the spec ia l financial needs of 
country clubs. It has an appeal to the 
m e m b e r who has the guaranteed i n s u r a n c e 
re turn regardless of his membership in the 
club. 

C l e v e r publicity is being used to promote 
interes t among the old members and pros-
pect ive new members . One folder in 
v iv id two tone g r e e n is entit led "Old 
E n o u g h to Be G r e e n , " and contains the 
s igni f icant s ta tement , " T u c s o n C o u n t r y 
Club has come to the turning of the w a y s . 
It wi l l e i ther c o m p l e t e l y dry up and blow 
a w a y or it will rebuild, water and g r a s s 
a new golf course that will add untold 
prest ige to the c i t y . " 

A n o t h e r piece of l i terature is headed, 
" T h i s Is Y o u r B a g of Clubs." It is a sa les 
m a n u a l for the g u i d a n c e of the sol ic i tors 
w h o are p lay ing the t w o s o m e s under s e t 
rules . 

A broadside folder is mailed to all pros-
pects . It too, is in green and shouts, 
" F o r e ! ! " dec lar ing that this is the g r e a t e s t 
t o u r n a m e n t in the his tory of the c l u b — 
that there will be " N o s c r a t c h e s ! No han-
d i c a p s ! No picking up! No conceding of 
put ts ! No g a l l e r y ! W e are out to beat 
par and par in this tournament is $100,000." 




