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I NI-C]|RO_

SOIL RENEWER

The ideal food for fine turf grasses. A natural
SOIL. RENEWER containing ALL elements neces-
sary for promoting healthy turf growth and in a
form consistent with natural, unforced feeding.
While the faverable reaction of NI-CITRO on turf
is apparent within a week's time, it is not a tem-
porary stimulant—it’s effectiveness is long lasting.
Briefly, NI-CITRO will keep your turf built-up
better—over a longer period—at a lower cost.

Write for prices and literature

NI-CITRO FERTILIZER WORKS

Frostproof Florida

DIAMOND

Steel Center
TRACTOR SPUDS

<

Long wearing -
sharp until com-
pletely worn out—
because of hard
tool-steel center—
outside wears away
taster. Made in all
sizes to fit any size
or make of tractor.
If your dealer
can’t supply you,
write direct for
sample or literature

DIAMOND CALK

HORSESHOE 00,

4702 Grand Ave.,
Duluth, Minn

TWO COMPLETE SYSTEMS OF

GREENS FORMS

Westchester System for Weekly Payroll
Murray System for Semi-Monthly Payroll

Eliminate Guesswork
on Maintenance Costs

These are in daily use in hundreds of clubs
Samples gladly furnished your club

JOHN H. VESTAL COMPANY
Printers, Specializing in Golf Work
703 South LaSalle Street CHICAGO

-

Over 20,000 CLUB OFFICIALS
read GOLFDOM monthly.
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ash on fairways. He recommended that
nitrogen fertilization be restrained, par-
ticularly on putting greens, since heavy
fertilization produces the type of turf
which was likely to suffer from disease
and mechanical injury. Prof. White also
called attention to the need for further re-
search on plant and soil problems.

Prof. H. B. Musser of Penn, State consid-
ered briefly the breeding work being con-
ducted in an attempt to produce strains of
turf grasses which are more resistant to
disease and tolerant of soil conditions,
than any strain now available.

John Anderson of Crestmont G. C.
resented the National Greenkeepers’
ciation, and conveyed a message
Colonel Morley.

rep-
asso-
from

Pittsburgh District Clubs Weather
Tough Year

HARD-HIT SPOTS GET BY O. K.
MOST seriously affected by business

depression are the golf clubs in
territories where there is one predomi-
nant industry. Pittsburgh, dependent
mainly on steel, and Detroit, the automo-
bile capital, are two of the hardest hit
golf club areas in the country.

John Camozzi, veteran manager in the
Pittsburgh district, tells a bluntly honest
tale of how Plﬂcburgh district house busi-
ness was hit, but stoutly maintains the sit-
uation had some benefits, and is showing
marked improvement.

O DETERMINE the trend of country
T(:lub operation during the season re-
cently closed and to forecast its future
is a tremendous task, even though one is
recording observations for only one dis-
trict. While one is tempted to be entirely

Racks HANDICAP Cards

John Willy Handicap Racks and Cards are
standard with practically all the leading
American golf clubs. Write for booklel.

JOHN W]LLY. INC 443 §. Dearborn St.

*CHICAGO, ILLINOIS
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non-committal, as it is a most delicate sub-
ject at this time, it would be unusually in-
teresting if frankness could be observed
and a comparative record be made from
each particular district.

Western Pennsylvania is one of the ma-
Jor golf club districts in the country, with
85 large and small clubs within an area of
150 miles of Pittsburgh. In this section it is
our observation that clubhouse operation
since last spring has distinctly felt dwin-
dled incomes. We speak of the matter
generally, for there are a few clubs, and a
select few, which can honestly say they
kept their heads above water through the
present depression. The Pittsburgh Field
club, which I am honored in managing,
has been fortunate enough to be included
in this group. We have succeeded in stay-
ing in the black in the ledgers.

The trend downward in western Pennsyl-
vania does not appear to be serious and it
{g our belief that this sector ranks among
the topmost in weathering the storm.

Curtailment of service within the club
has been marked at several country clubs.
If financial conditions throughout the coun-
try improve within the next year, a calam-
ity in country club life will have been
averted. If financial conditions continue
to hover at the bottom of the well, so to
gpeak, country club operation can not hope
to escape further reductions.

At this time clubs that are on the ragged
edge are making a valiant effort to ward
off defeat, and their victory depends en-
tirely on the general financial situation.

First attempts to meet this situation
came last year when a number of country
clubs devised new ways and means to
bring money into their coffers. They of-
fered new membership plans for golf or

MILORGANITE

THE IDEAL TURF
FERTILIZER

For further information address

SEWERAGE COMMISSION
508 Market Street Milwaukee, Wis.

Ameriea’s

Lowest Priced Golf Course Tractor

Easily pulls 5 30-inch mowers, 6-ton roll-
ers, etc. Stands up staunchly under the
most grilling duties. Manufactured con-
tinuously since 1916 and sold under a
money-back guarantee.

$475 vowara

Buy through your local Ford dealer, golf
supply house, or direct from us,

Costs
Only

E. G. STAUDE
MAK-A-TRACTOR 00,
2696 University Avenue

Write for
St. Paul, Minn, Detalls

The Silver
COMPOST
SCREEN

Prepares Top Dressing for Fairways and
Putting Greens, satisfactorily and economi-
cally. Mixes and screens with one op-
eration.

Furnished with or without power, as
ordered. $190.00 without power—$295.00
with power, either electric motor or gaso-
line engine.

Send for circulars.

THE SILVER MFG. CO.

707 South Ellsworth Avenue
SALEM, OHIO




B. R. LEACH

RIVERTON, N. J.

Consulting Turf
Specialist
(Originator of the lead
arsenats treatment of turf)
for

GOLF COURSES

and
PRIVATE ESTATES

Study, diagnosis and conditioning
recommendations. Special attention
given to grub, earthworm and weed
control,

Write for details of time available
and terms.

AccoMMODATIONS
rForRTWO N A

DOUBLE BEDDED

ROOM at the USUAL

TEMTIETE R
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social activity, reduced dues, split dues
and initiation fees into small installments
and did almost anything else to induce the
man outside the field to come in.

Following on the assessments caused by
the drought of 1930, clubs suffered cuts in
their memberships last spring when open
season came around, and few of them have
mastered that situation alone, much less
reached a solid solution of the present
problem.

Thrift Is Enforced

A good many clubs have done everything
within their power to cut operating ex-
penses, and have succeeded admirably.
Naturally, at the Pittsburgh Field club we
bad to cut operating expenses; while we
did not reduce in wages, we did reduce the
number of employes. The diminished num-
ber of employes were forced to do work of
the large force, which caused them to
work a variety of jobs. In all, we have cut
about 25 per cent from our operating ex-
penses through this method, and we main-
tain a good percentage on our gross profit.
As the last winter started shedding its
coat of snow, we employed only a small
staff; as the business increased, so we in-
creased our help, but at no time was it
deemed necessary to employ as many
workers as in 1930.

We saved on our supplies also, buying
daily only after considerable forethought
and with strict economy. This was not un-
usual as all of the clubs in western Penn-
gylvania, regardless of whether they were
at the top or the bottom of the list, were

RE -

A Quality Fertilizer
combining
Natural Organic Fertilizer
and Humus

This year's results have proved Iits
value. Let us tell you more about it.

Atkins & Durbrow, Ine.

G-165 JOHN STREET NEW YORK, N. Y.
Also sole importers of
G P M Peat Moss—the Quality Standard
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forced to curtail on operating expenses.

It may appear inconsistent that several
of the larger clubs made extensive club-
house alterations. One of the clubs has
spent more than $500,000 in capital im-
provements to their clubhouse and another
one is contemplating improvements on a
large scale. But clubhouse renovating and
similar improvements can hardly assist to
the generally necessary degrees in adjudg-
ing operating expenses for the clubhouse
itself. However, in view of prevailing low
building costs, the clubs in very good finan-
cial shape have an attractive opportunity
for desirable remodeling and rehabilitation.

Just as it has been our unbiased observa-
tion that the trend has been downward for
the 1931 season about to close, it is our
optimistic prediction that an improved con-
dition throughout this district, and through-
out the country, may be expected within
the next twelve months.

BELL IS TORO NEW MAN IN K. C.
Kansas City, Mo.—D. B. Bell, formerly
division sales manager for Huey & Philp
of Dallas, Tex., Toro representatives, has
transferred here, where he will operate
the Toro distribution and service business
and that of other lines previously handled
by Whitney Goit. Bell and his staff will
occupy the Whitney Goit quarters at 1919
Baltimore ave. on a long term lease.

WORTHINGTON APPOINTS DIS-
TRIBUTOR FOR SOUTHERN
CALIFORNIA
Los Angeles, Calif.—Worthington Mower
Co. of Stroudsburg, Pa., has appointed
California Garden Equipment Co., Ltd.,
1795 Pasadena ave., LLos Angeles, distribu-

tor for southern California.

Unusual Opportunity

at Bargain Price

Daily Fee Golf Course

on finest transportation
in
Milwaukee District

18 holes ready for seeding—fairway
watering—built-up greens, grass tees.
This is a hot spot!

Only small capital required—easy terms.
NO DIRECT COMPETITION
Address: ESTATE, % GOLFDOM, Chicago

A complete service for

DAILY FEE

GOLF COURSE PROJECTS

Surveys to determine potential play and profits.
Plans for group or individual ownership.
Course and clubhouse operating routine and maintenance.
Complete architectural and construction service.
Costs guaranteed by contracts.

ROBERT H. HUMPHREYS & CO.

1569 Sherman Ave. EVANSTON, ILL.

Most economical and efficient for putting

reens either in top dressing mixtures or
incorporated into soil. Write us for liter-
ature and practical suggestions.

Hyper-Humus CoMPANY
51 Park Place Newton, New Jersey

Grass Seed |

of Known Quality

TEesTED for Purity and GERMINATION
Prices and Information on request

S 6ot

Specialists in Golf Grass Seeds and Equipment
30-32 Barclay St., New York

The Standard
in Golf Ball Washers

Leading golf clubs and courses through-
out the world have attested to the superior
features of LEWIS WASHERS by select-
ing them for their own use. They know
that nearly all players prefer them.

Write today for illustrated folder and
price list.

G. B. LEWIS COMPANY
Dept. G D 1131, Watertown, Wis.

LEWIS

GOLF BALL WASHER

“Lewis Tee Data Plate, at $1.50,
provides hole number, yardage
and par.”




