
m H B H H I 1 

j 

The clubhouse at Kenwood is laid out so that the first floor contains all features con-
nected w i th athlet ic activities, and the second floor houses all faci l i t ies for social affairs. 

Kenwood Club Segregates Golf 
from Real Estate Activities 

By S . B. ARTHUR 

TH E h ighes t clues for un l imi ted play a t 
Kenwood C. C. are $80 a year , with no 
in i t ia t ion fee, no financial responsibi l i ty , 

and no assessments , but w i th t h e use of a 
$100,000 clubhouse well equipped for both 
golf and social affairs . 

It is in a rea l estate development called 
Kenwood, nea r Washington, D. C., and is 
in te res t ing both for i t s set-up and its ad-
min i s t ra t ion . In the hands of unknown 
bui lders i t m i g h t not be subs tan t ia l , but it 
is owned by the Kennedy-Chamberl in De-
velopment Co., the president of which, E. S. 
Kennedy, is also pres ident of Kennedy 
Brothers , a la rge and successful construc-
tion firm. 

The set-up consists of 200 ac res of roll-
ing woodland about six mi les no r thwes t of 
the Whi t e House, near seven o the r country 
clubs (Congressional , B u r n i n g Tree, Ban-

nockburn , Chevy Chase, Women 's Nat ional , 
Whi te F l in t and Columbia) . Except for 40 
acres t aken for a nine-hole golf course, 
t enn i s courts, and the clubhouse, the prop-
e r ty is laid out on curv ing s t reets well 
paved wi th concrete, wi th all u t i l i t ies un-
derground, s t reets l ighted, and generously 
landscaped. 

The re is one price for land th roughou t 
t he t r a c t : 50 cents a square foot. Th i s is 
lower t h a n prices in o ther locations decid-
edly infer ior . The proper ty compares fa-
vorably with several subdivisions in t h e 
Dis t r i c t of Columbia, which have prices f a r 
above a dollar. So f a r lots in Kenwood 
have averaged about half an acre, r a n g i n g 
up to two and a q u a r t e r acres. Bui ld ing 
res t r i c t ions forbid the sale of lots of less 
t h a n 100 feet f ron tage , the sale of p roper ty 
to o the r s than of the Caucasian race, and 



the construct ion of detached garages. All 
construct ion mus t have the approval of the 
owners. Houses must cost a t least $20,000. 

Put Accent on Golf 
At the very beginning the construct ion 

of the clubhouse changed the n a t u r e of the 
project , for t he accent was t a k e n off of 
real es ta te a t once. The golf course, with 
the clubhouse, became an independent anrl 
self-contained enterpr ise called Kenwood 
C. C., now one of the best known around 
the capital . So dist inct and convincing is 

course, number ing to eighteen holes, a n d 
all speed is being made in grading and con-
s t ruc t ion . 

Thousand Members in Club 
There are 500 members in the club now, 

and 500 more will be admit ted when t h e 
new course is ready. They come by invi-
ta t ion only. No in i t ia t ion fee is charged 
because the owners have plans of unusua l 
scope, and wish to re ta in the undivided 
ownersh ip of the club to protect these 
plans. Therefore , i t assumes ful l respon-

T h e lounge at Kenwood is furnished simply and in excellent taste. 

the separa t ion of the club and i ts act ivi t ies 
f rom the real estate development tha t it is 
the ou t s t and ing fea tu re of the venture . 

The subdivis ion has gained in s t and ing 
and sales f rom the beginning. One house 
could have been sold for $100,000 recently, 
but the owner did not par t wi th it. For 
sound reasons the communi ty h a s a t t rac ted 
people of pronounced a t t a i n m e n t s ; people 
who w a n t no publicity and would not t ake 
par t in the o rd ina ry count ry rea l estate 
project. 

The most convincing proof of the suc-
cess of t he development is the acquisi t ion 
of 275 acres, only a few weeks ago, across 
River Road f rom the original acreage, and 
the des igning of a new nine-hole course 
there before the papers were actually 
signed. This will cont inue the present 

sibili ty, and the members pay only the 
year ly dues. 

Th i s complete control of the club and i t s 
membersh ip by the development company 
has given Kenwood an individual and col-
lective s t anda rd which could not have been 
approached under any other system. At 
the prevai l ing low r a t e s the membersh ip 
list could be filled wi th in a week, yet h igh 
ra tes a re no gua ran t ee of quality, as every 
club knows. F inanc ia l worth can be only 
one fac tor in judg ing people on the Ken-
wood plan. I t follows tha t the manage-
men t of the clubhouse and golf course 
mus t be of high qual i ty to appeal to people 
of t h i s prefer red class. 

T h e r e are th ree types of memberships , 
designed to assure the maximum a m o u n t 
of play on the course, and it is the hard-



est worked course near t h e city, accom-
modat ing with no crowding twice as many 
players as some of the 18-hole courses at 
nearby clubs. The names of these member-
ships are admit tedly un fo r tuna te , and give 
a wrong impression of the comparat ive in-
dust r iousness of the members . 

Membership Classifications 
A "Social membership," provided for peo-

ple who play nei ther golf nor tennis, 
though they may do so by paying green-
fees, costs $28 a year. Next is a "Leisure 
membership," which pe rmi t s playing at 
any t ime except Saturdays , Sundays, and 

men s locker room has 300 lockers, and 
t h e r e is space for 150 more. T h e women 's 
room now has 100 lockers in it, wi th well-
equipped showers, d ress ing rooms, and res t 
room. There is an a t t rac t ive gri l l where 
p rompt service is assured , and the food is 
the same as t h a t served ups ta i rs . 

Members hav ing no interes t in golf go 
ups ta i r s f rom the en t r ance to a reception 
landing. At the left is a lounge which is 
avai lable for card par t ies , or fo r an over-
flow f rom the d in ing room. To the r i g h t 
is a corridor giving en t rance to an apar t -
m e n t occupied by C. P. Grady, m a n a g e r of 

Year -around service and good food have brought Kenwood's dining room a volume of 
business tha t is the envy of many larger establishments. 

holidays, though these members may play 
on these days by paying green-fees, and 
costs $48 a year . Those who wish to play 
at any t ime a re given the "Business mem-
bership," which Costs $80 a year . These 
are the only fees except locker rental , 
which is $6 a year. 

The clubhouse is f ea tu red by tas te fu l 
a rch i tec ture and completeness. The tone 
of the whole project is caught a t the very 
entrance, where sports a re separa ted f rom 
social act ivi t ies . Except for t he office of 
the club manage r at the en t rance , the 
whole first floor is given up to spor ts . The 

the club. S t r a igh t ahead is a spacious hal l 
which takes up the en t i r e center of t he 
bui lding. One end is given over to the din-
ing room, while the o ther is a ball room. 
When the tables a re removed it m a k e s a 
g rea t hall, of ten required for special occa-
sions. On the th i rd floor there a re a few 
sleeping rooms. 

The Women's Touch 
T h e ideal which is cons tant ly to the fore 

is t he a tmosphere of a home, and i t m a k e s 
Kenwood wha t i t is. I t d raws people of 
no tab le consequence who would not be com-



for table in the life of the average club. 
The a i r of ar t less comfort and charm is 
impar ted by Mrs. Grady, who directs the 
social ac t iv i t ies of the club. 

The re is a bridge luncheon every Wednes-
day for which the members pay five dollars 
a table, wi th prizes fu rn i shed by the club. 
Other s ta ted events a re two dances a 
month, and a dinner and en te r t a inmen t 
once a mon th for the Kenwood home own-
ers, the en t e r t a inmen t being fu rn i shed by 
the group. Luncheons, dances, meals or 
par t ies may be had by the members a t any 
t ime. 

The d in ing room has been a great suc-
cess. F rom the beginning a policy of su-
perior qual i ty has been main ta ined , and 
while t h i s is often heard about club d in ing 
rooms, the re a re facts here to subs tan t ia te 
the claim—if any are needed a f t e r experi-
ment ing . Meats and other f r e s h foods a re 
purchased, not f rom the usual wholesalers, 
but f r om specialists who supply the Wash-
ington embassies. The service is quiet and 
well ordered. 

Shor t orders are served, and also table 
d'hote meals , but the popula r meals a r e 
b reak fa s t a t 75 cents, luncheon at $1.25, 
and d inner a t $1.75. Three meals a r e 
served every day in the year . Efforts to 
have the members order meals in advance 
have not had a good response, which is the 
usual exper ience of clubs which have tr ied 
it, so no apology is made for the sl ightly 
higher prices which mus t be charged. 

Liquor Is Banned 
Noth ing else, some ma in ta in , has contrib-

uted so much to the success of the club as 
the ins is tence upon s t r ic t conformi ty to 
the sp i r i t of the law rega rd ing liquor. I t 
has been s ta ted by one a u t h o r i t y tha t t h i s 
club comes neare r to 100 per cent obedi-
ence t h a n a n y other in the count ry . No 
ginger ale, ice, or any o ther aid to mix ing 
d r inks is permit ted, and the ru le is abso-
lute. No suggest ion of d r i n k i n g is toler-
ated. 

Donal L. Chamberl in , V. P. and t reasurer , 
who is in act ive charge of t he project, tells 
of t he re la t ionship between the club and 
the sale of lots in Kenwood. Th i s relation-
ship is t he r e in spi te of the finesse wi th 
which the combination is conducted, yet 
it would be a s hard to find a n y concrete 
tie as to conceive a more perfec t ly balanced 
enterpr ise . 

Very few prospect l ists of people of mod-
era te means could surpass t h i s one of 500 
careful ly selected members , soon to be 

doubled. Many on th i s list cannot afford 
homes in Kenwood, bu t they apprec ia te 
the values which a re offered. The adver-
t i s ing worth of such a list over-reaches i t s 
va lue in direct sales. This is proven by 
the fac t t ha t Kenwood, as the name is used 
on the street , is not t h a t of a subdivision, 
bu t of a country club. 

No effort has ever been made to sell lots 
to the members of the club. Mr. Chamber-
l in was asked how m a n y club members 
l ive in Kenwood. He had the list checked 
a t once, and found 13 members l iving in 
the subdivision. Buying a home there m a y 
c a r r y a fancied advan tage when app ly ing 
for a membersh ip in the club, and a cer-
t a in f reedom about the club may be as-
sumed, but t h a t is all. I t does not ca r ry 
a membership . 

This convincing separat ion of the two 
pro jec t s is aga in b rought out in the use 
of guest cards. One type of p romote r 
migh t do all t ha t is done here, and then 
flood the city with guest cards. Not here . 
T h e owners do issue a guest card, unde r 
unusua l conditions, bu t with the u tmos t 
care. The members have the usual guest 
card confer r ing the f reedom of the club, 
bu t wi th no e l iminat ion of regular charges 
fo r meals and golf. 

I t is difficult to sum up this combinat ion 
in a mate r ia l way for i t s genius is not in 
such th ings as fees, restr ic t ions, social af-
f a i r s and golf. To sum it up is to probe 
deeper t han that , and be profoundly im-
pressed with the demons t ra t ion of success 
a long r ight lines. We may say t h a t t h r ee 
e lements make Kenwood what it is; h igh 
s tandards , admi rab ly effective execution, 
and s incer i ty ; and the greatest of these is 
s incer i ty . 

A LDERWOOD County club, Po r t l and , 
* * Ore., r ecen t ly gave the u n m a r r i e d 
m e m b e r s of the organizat ion a b reak . 
Hence fo r th single members will be per-
mi t t ed to br ing one gues t per week to the 
course wi thout green-fees. The only pro-
viso is tha t the gues t must be of the op-
posi te sex f rom the member . 

The club announcemen t read : " 
unmar r i ed members , e i ther men or women, 
may bring to the course one gues t p e r 
week. No green fees will be charged 
e i the r the gues t or the member. An un-
mar r i ed man can only bring as his gues t 
a lady, while unmar r i ed women m e m b e r s 
can only br ing gent lemen. 


