
B O O T H B A Y GOLF C L U B 
OPEN TO THE PUBLIC 

ATTRACTIVE NINE HOLE COURSE 

OOLF RATES 

1 Week i Weekn Month SC MM HI 

Mr. 110.00 20.00 35.00 50.00 
Mrs. (Head of Family) 10.00 20.00 35.00 50.00 
Mr». (Wife) 7.00 10.0« 15.00 15.00 
•Daughter under 21 7.00 10 .00 15.00 15.00 
'Son under 21 7.00 10 .00 15.00 15.00 

•Unmarried 

DAY RATE IW.00I 

A ticket as shown c in line 1 or i must be held to obtain 

No extra charge for Saturday, Sunday or Holiday«. 
CADDY RATES twenty-live cents an hour 

Fifteen cents for each half hour thereafter 
CADDY SERVICE all day«. 
OOLF INSTRUCTIONS »3 00 per hour. 

T H E D IN ING ROOM 

DINING ROOM OPEN 7.30 A. M. to 7.30 P. M. 
Golfer'« Lunches 11.30 to 1.30 .8i> 

Reservations for Parties Tel. S343 
Dinner 6.00 to 7.30 

Daily Fee Course Has Novel 
Ad Folder 

Here is a well-designed advertising 
folder being distributed by a Maine daily-
fee course. I t has been die cut to the 
shape of the illustration above, and printed 
on stiff buff paper with brown ink to give 
the appearance of a golf bag. 

Opened, the folder appears as illustrated 
on the left, with all the essential informa-
tion a daily-fee player wi l l want about the 
course. In this position the folder meas-
ures i y z in. high by 4%. in. wide. 

Pros and Makers to Have Mutual 
Defense Meeting 

A S an a d d e d a t t rac t ion at t h e Co lumbus 
* * pro b u s i n e s s conference , t h e W a y s and 
Means c o m m i t t e e of t h e P. G. A. and a 
d e l e g a t i o n f r o m the bal l m a n u f a c t u r e r s ' 
a s s o c i a t i o n w i l l m e e t in w h a t m a y be one 
of the year ' s m o s t i m p o r t a n t conc laves , so 
far a s t h e gol f b u s i n e s s i s c o n c e r n e d . 

A f t e r t h e n e w ball c a m e in a n d ins tead 
of a r o u s i n g a great h o w l s e r v e d to demon-
s t r a t e t h a t t h e c h a n g e w a s " m u c h ado 
a b o u t n o t h i n g , " the bal l m a k e r s se t t led 
d o w n f o r s t e a d y sa i l ing . 

H o w e v e r , t h r e a t e n i n g e l e m e n t s h a v e 
c o m e to t h e f ront , not the l e a s t of w h i c h 
i s the p r i v a t e brand ball b u s i n e s s . Cheap 
go l f ba l l s for a d v e r t i s i n g p u r p o s e s h a v e 
c a u s e d m a n y of the so l id pro a n d manu-
f a c t u r i n g f a c t o r s to stop, look a n d l i s ten . 
T h e f a c t t h a t t h e s e c h e a p b a l l s are not 
r e m o t e l y c o m p a r a b l e to e s t a b l i s h e d brands 
in q u a l i t y , p e r f o r m a n c e a n d u n i f o r m i t y , 
w i l l no t d a w n on the s u c k e r m a r k e t for 
s e v e r a l m o n t h s . M e a n w h i l e t h e pros wil l 

be b e a t e n out of a l e g i t i m a t e prof i t—tem-
porar i ly , but e v e n t h a t i s pa in fu l . T h e 
m a k e r s of good bal l s don't w e l c o m e t h i s 
p r i v a t e brand bal l by a n y m a n n e r or 
m e a n s , a s the pr iva te brands m e a n compe-
t i t i o n for the m a r k e t a n d trade n a m e v a l u e 
of t h e good product . 

E s p e c i a l l y in the N e w York m e t r o p o l i t a n 
sec tor are pros d i s t u r b e d about c u t t i n g 
pr i ces on the s t a n d a r d brands, m a i n l y be-
c a u s e one of the cut-pr ice s tores i s play-
i n g h e l l w i t h t h e m a r k e t . T h i s e s p e c i a l 
and f a m e d of fender i s h a v i n g s o m e diffi-
cu l ty in g e t t i n g t h e a m o u n t of ba l l s i t 
w a n t s and w i l l e v e n g o to the e x t e n t of 
b u y i n g bal l s f r o m h e e d l e s s pros to supp ly 
i t s s tock . T h e balls a t t i m e s are sold re ta i l 
for a p p r o x i m a t e l y w h a t t h e y cost t h e pro. 
T h e profit , of course , i s m a d e out of t h e 
long pr ice the t r u s t i n g s a p s pay for o t h e r 
s tore i t e m s tha t h a v e n o s tandard price. 

T h e N e w York pros a n d the ball m a k e r s 
h a v e no corner on t h i s part icu lar m i s e r y 
a s o t h e r re ta i l er s c o m p e t i n g w i t h t h e of-
f ender , and s t a u n c h m a n u f a c t u r e r s in 
o ther l i n e s are bat t le - scarred v e t e r a n s in 
t h i s pr ice war. 


