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And That Means Perfect Turfs 

The I'eerles* Mower Sharpener is 
the only machine that sharpens all 
makes of Power, Horse anil Hand 
Mowers scientifically — quickly — 
perfectly—docs the work as nothing 
else can. Operated by 1^3 H. P. 
Motor—attach it to your lamp 
socket. Special Grinding Wheel for 
sickles, scythes, etc. Skate sharp, 
ening attachment included. Wil l 
save its coat the first season. Write 
(or catalog and list of users. 
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7, Listen to their experiences In the 
pant at other clubs. Not only will the 
manager receive valuable suggestions that 
can well be put Into effect at his own club, 
hut the employe, made to feel he is being 
consulted, Is pleased with his Importance. 

S, Encourage them to play golf on their 
day off. Loan them a set of clubs If Ihey 
don't own one already. 

it. Make them feel Lhat your club is 
more than Just a place to work. 

10. Ho everything you can to encourage 
the members to take more than Just a 
hired-servant attitude toward ihe help, 
When talking to a member about an em-
ploye. mention Ills value to the club and 
how you'd hate to lose hint. 

Keep these points in mind while going 
about yotir dally managerial duties and 
you'll find, as a result, your help are sat-
isfied, wil l ing to work and w ill report back 
on the job at the opening of each season. 

Dining Room Profit IN Not 

Impossible 

My PETER C. HANSEN 
Mdnngci Edjricittrr f), C, (Chicago 

LAST year and also Ihe year before we 
operated our dining-room on a profit-

able basis. If anyone figures his overhead, 
his food costs—tn short how much it 
costs h im to put the food berore the mem-
hers, be then will know how much to 
charge in order to make a profit. 

Of course, fluctuation In the number of 
matrons served In a country club, result 
ing from weather conditions, plays an Im-
portant part. If a mannger has purchased 
his supplies in advance for Saturday, Sun-
day and Monday and finds thai the 
weather man has sent rain on Saturday 
forenoon and forgets to let it stop until 
Monday afternoon, he will find his Ingenu-
ity sorely taxed, if he wishes to emerge 
"on top." Fortunately this happened but 
once last season. 

It requires constant watching. In order 

to bave supplies in fresh condition. Never 

overstock. Keep things moving, and above 

all. study the tastes of the membership 

find buy accordingly. There Is no need 

for any club to keep goods on hand that 

are not In demand, just on a chance that 

someone "might " ask for them. That Is 

where your loss comes In. But, on the 

other hand,—any article, not on the bill of 

fare, can be hart. If ample notice is triven 
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We serve a regular luncheon In ihe grill 
room st 30c; on Saturdays, a hulTet lunch-
eon Tor $1,00; a ladles luncheon In the 
dining-room for 11.00, Our regular din-
ners are |1.75, Parties are according to 
price. 1 lake care of orders for private 
parties myself, and In this way recommend 
what I have on hand, giving the cluh and 
the member Ihe benefit. 

Our dally hill of fare is carefully con-
sidered every day, 11 y chef comes into the 
office ever) morning and we talk over 
everything pertaining to dinners, lunch-
eons and private parties. 

This is what makes for lhe success of 
our restaurant. Only -the best of every-
thing is bought and we are catering to a 
membership who knows what it wants and 
appreciates what it gets. 

Fitness in Furnishing 

(CMI is i in f from Pagr 331 

chair on either side of the fireplace, the 

room would he pleasing Indeed, 

Decorations are enduring, yet every time 
a new club Is equipping nnd decorating, 
they should respect present trends, and 
at the same time realize that In a few 
years they will have to add or replace cer-
tain Items. The old clubs, redecorating 
In whole or In part, should manipulate 
their decorative units in such a way that 
the room Interiors are always a transition 
from the past to lhe future style, real fl-
ing that styles vary even in periods. 

One part of a scheme should not suffer 
for (he benefit of some other phase; it 
should lie consistent and welt-balanced 
throughout. There should be s ninterlal 
expression of the needs, the sentiments 
and the emotions, and the decorations 
must IM> dependent upon the architectural 
backgrounds. 

Color is used to assist tn lhe develop-
ment of furm and to distinguish objects 
or parts of objects one from another, and 
should Ite carried out In a general lheme 
i>f tone values enhanced with brighter 
hues as accents. 

There Is room for great Improvement In 
the art of clubhouse furnishings and dec-
orations and It can take place as soon as 
club executives realize their membership 
Is emitted to thai repose which the mind 
feels when the eye. the Intellect and the 
affections are satisfied hy the decorative 
expression of their cluh quarters 
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— W r d i ' r l . t ' i r I I u n h f r s 

^Evi-n the Club Grouch will compli-
men t you i f you o rde r L E W I S 
W A S H E R S this year. But i f you 
have only one at everv other hole 
LOOK OUT! He sure to haves LEWIS 
at every Tee, It's the Gol f Ball Washer 
that real ly pe r f o rm* . G i v e y ou r 
members what they want — it pays! 
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SIS VDS . J 
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J\JE\Y'. LEWIS WASHERS now 
V io use having worn brushes can 

be tent to us to he 
fitted with the new-
s p r i n g a d j u s t m e n t , 
or we will send it 
to you. Send for 
price list of washer 
and new spring ad-
justment. 

Show in* how [hi- ha it is 
w a i h e d i n * Lew is G« l t ' 
B i l l W i s h e r , 

Try !hr if tin Wji/r Cattfitiutt ant/ low ft* 

U . I I . I . i ; N i s I O M I ' A M 

B c p l . t . l t l l ' in W s t e r l e w a , W In. 


