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Improve Your Greens
With Better Top Dressing
Save Time—Labor—Money

—KEMP

Power Soil

—=SHREDDERS—;

Write for Catalog and Prices

Kemp Mfg. Company

Dept. C, 2001 Peach St., Erie, Pa.

For Satisfaction

> 2%7 1% 7)]

Worm Eradicator
(in Sealed 100 Ib, Bags

Sole Importers

- COLLINS SEED SERVICE CO.

‘ 60 Congress St., Boston, Mass.,

|

HOOPER WATER SYSTEMS

Qur engineers are specialists in golf
course irrigation, being the originators
of the California Snap Valve Hose-
less System.

Let us design and submit
an estimate on your courase.

Hooper lrrigation Engineering Co.
308 National City Bank Bidg
LOS ANGELES, CALIF.

Real merit makes
PAR---TEE
pleasing to player;
profitable to pro.
The tops don't
break the ball |
sonts onnily on
the feather-edge
top—carrot shape
% strong and oasy to
push In the ground
—worange and yellow
colors oaxy to find— |
no metal Injures the |
face of the driver or

tears clothes,

Put FAR TEES In a

live apot for display,

Player preference will

make steady business

and good pront for

the pro.

THE FOLD-O-LOCK CORP. ‘
1815-17 Central St.

KANSAS CITY, MO, I

GOLFDOM

Jacobsen Has Greens Brush

8 the latest in accessories on their
power mowers, the Jacobsen Mig.
Co. of Racine are Introducing a wire brush
attachment which roughs up the flat-lying
blades of grass, thus exposing them better
to the action of the mower blades, With
the nation-wide use of ¢reeping benl, some
method has been needed to overcome the
tendency of bent to lie flat, and the brush
accomplishes this job in good style.
The brush, which can be purchased sep-
arately for attachment to Jacobsen mow
ers already in service, is the same width
as the mower blades and is held a few
inches in front of the reel by two arms
extending from the body of the mower. It
rests, tilted slightly forward from the ver-
tical, of its own weight on the turf.
When not needed the brush may be
turned back out of the way: it is not
necessary to detach it from the machine.
Or it may be usged for brushingin top-
dressing, by ldling the mower blades, with
the brush in operating position.

Hagen Announces Allied Bag
Tie-Up at Sales Meet

HE annual sales convention of the

L. A. Young Company, makers of
Walter Hagen golf equipment, was held in
Detroit August 3, 4 and 5, at the general
offices of the company. The convention
was attended by all of the Walter Hagen
salesmen with the exception of the com-
pany’'s representatives on the Pacific Coast,
T. G. Philpot and Ralph W. Kinzer.

During the convention the salesmen
reviewed the Walter Hagen line for 1929,
were made acquainted with the advertising
and sales plans for the forthcoming year,
spent considerable time with Walter Hagen
in the factory getting acquainted with new
manufacturing developments, and partici-
pated in a golf tournament.

The principal place on the program was
occupied by Walter Hagen, who went over
the new line with the salesmen, model for
model, explaining all of the features of
design and construction. Hagen also ex
plained the Improvements in the Walter
Hagen golf ball and told how this ball and
Walter Hagen clubs helped him in winning
tha P. G. A, and British Open champion-
ships. Prior to the sales meeting Mr
Hagen had vigited the proving ground at
Providence, R. 1., where Walter Hagen golf
ballg are made and gave a detalled report
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Walter Hagen and His “Gang” Line Up at Annual
Sales Meeting

Walter Hagen and fellow executives and sales representatives of the L. A. Young
Company, who attended the annual sales convention held in Detroit, August 3, 4 and §,

on tests made with the Hagen ball on the
new perfected driving machine.

One of the most important announce-
ments that was made during the sales meet-
ing was the fact that the L. A. Young Com-
pany had been appointed the exclusive sell-
ing agents in the United States for the
complete line of Allied Hookless Golf Bags
made by the White Manufacturing Com-
pany of Chicago.

This line is one of the best known in the
fleld and the announcement was met with
a great deal of enthusiasm. James White,
President of the White Manufacturing
Company, and James Beattie, the Allied
Sales Manager, addressed the convention

The Peoetiess Lawnmower sharpeswr 'r\ndi all
makes of Power, .

Horse and Hand
Mowers in 20 to 30
minutes, with razor.
ke edge, giving any
desired cloarance or
bevel Mowers run
easler, less power re-
quired, bhence more
wpeed, One  owner
reports they have dis-
pensed with one man. Another writes

“The
Peetless Shnr\rnr! mives us $700 to $800

snnuslly.* Write Jor Catalog end lirt of wrers.
The Fate-Root-Heath Co. 3 255

and went over the entire line of Allied
bags with the Hagen salesmen.

This line of golf bags gives the L. A.
Company a complete line of golf equip-
ment, the Company prior to this time hav-
ing concentrated all of its efforts on its
line of golf clubs and the Hagen balls, and
handling only a limited number of bags.

L.A. Ferguson Heads Enlarged
Chicago Ideal Operations

A. FERGUSON, who for the past ten

« years has been factory Sales Manager

of the Ideal Power Lawn Mower Company
at Lansing, Michigan, on September 1st

Est. 1834
'Hovey's
Reliable
Golf
Course
Grasses
and Equipment.

Send for a copy of our
latest illua trated catalog

The Hovey Rake “a very efficient worker™

Hovey & Company
19 and 20 South Market St. Boston, Mass-
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