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A Shower 
W h e n 
Y o u 
W a n t 
I t ! 

Let the Double Hilary ( 
Sprinkler p r o t e c t your 
greens jind fairways from summer's 
scorching heat. Sprinkles "Like a 
Gentle Shower4* In a circle up to t.000 
nquare feet. Does not puck or wash 
noil. Self-operating. Sturdily (milt of 
best material*; bronze and steel gears 
run In hath of oil. Try 10 fifty*. If not 
completely satisfied, return sprinkler 
and money will b« refunded. Price 
I12.S0 postpaid. Descriptive literature 
on request. 

DtaUrs: writ* for special proposition 

DOUBLE ROTARY SPRINKLER CO. 

206 Coca Coin BMf • _ _ K i n u i City, Mo 

DOUBLE i*J ROTARY 

SPRINKLER cNext Best to Kain , 

Improve Your Soil-

Hyper "Humus Restores 
Lost Organic Matter 

"We have used Hyper-Humus 'luring 
the present ycur ( 1 9 2 7 ) at the Wilming-
ton (Del.) C lub , " writes Chairman 
Rhodes, " t o replace mushroom manure 
or compost in top dressing—one-third 
Hyper-Humus, one-third ton-soil and 
one-third sharp sand, by volume, and 
find that it gives very quick response 
when applied to greens together with 
fertilizers." 

Try Hyper-Humus on your greens. 

Write Jot pnett und hot 
"SotI Improvement" booklet 

I l y p e r - I I u n i t i s C o m p a n y 

51 Park Place Newton, N, J , 

W J u m m 
r»Attg M4P*r itiirr/tt 0 __ 

"Puts the Top in Top Soft " 

Examine Low Bids for New 
Course Carefully 

F A U I t l N G a recent heart-to-heart talk 

L-/ with two golf architects and a fer-

tilizer salesman, one of Got.Hxm's stafT lis-

tened in on one of the problems of those 

who want to do business with new golf 

clubs. The architects were complaining 

tbat the lowest bid so generally got the 

Job that golf architecture was being handi-

capped by too much emphasis on skimping 

vftal details in order to land the job. 

The fertilizer salesman came to bat wtth 

his O. K. on the conclusion, l ie said, in 

substance, "Practically every new course 

needs soil conditioning If it is to get 

started right. The architect who takes 

cognizance of this necessity and puts fer-

til isation Into his bid runs the risk of get-

ting beaten out. 1 suggest that the wise 

architect submit two bids, one with these 

necessary items like fertil ization, properly 

accounted for, and another for the bare 

work of design and construction. 

"Even if the officials of the new course 

do come back at the architect and con-

structor a year or so later and land on him 

with 'why in 'ell didn't you do this, that 

and the other tiling,' the course builder 

then will have a legitimate and complete 

'out' by reminding the officials of his bat-

tle In try ing to get them to do the job 

thoroughly at the start and being ruled 

against on the matter of cost." 

Pteaaa m e n t i o n G O L F D O M 

How and Why R i g h t Ball 
Marking Pays 

SOME Impressive evidence of the value 
of proper Identification of golf halls, 
both in its direct benefit to the 

members and In direct and Indirect bene-
fit to the pro, lias come to light as a re-
sult of some Inquiries made hy OOLFDOM. 

Charles H, Murray, pro at tho Royal 
Montreal fioif club and at the Gulf Stream 
Golf club during the winter, Is one of the 
nutables In professional golf who givea 
testimony to the benefits of ball marking 
in telling of the practice established by 
him. Charley states: 

"1 have been boosting the Fulname 
marker for the paat six years, as I feel 
it is a great help to the pro, and also to 
the members of his clubs. It helps the 
members tn thia way: It prevents the 
stealing of golf balls by caddies, as a 
marked ball is very hard to re-sell. It 
also does away with the danger of 
being disqualified by playing the wrong 
ball. It also keeps down the cost of 

when wrltine advertiser* 


