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Planning for Model $30,000 
Clubhouse 

WHAT would be the features ot a 
clubhouse that you would build for 
$30,000? This question was put up 

to Cow-Dow by the building committee of 
a golf club in a southern town of ap-
proximately 5,500 population. 

The site for the clubhouse Is one over-
looking a broad and beautiful valley. The 
town has a good sized state educational In-
stitution in it so the club, If ft so desires, 
can get a fair amount of additional rev-
enue from the clubhouse by allowing so-
rority and fraternity dances and bridge 
parties to be held in the establishment. 
Although there are some drawbacks to 
this policy It brings in some revenue to 
help the club pay for Its huilding in-
vest ment. 

The number of inquiries for data on golf 
Club buildings GOI.FDOM has received was 
responsible for us volunteering to help 
this southern club get a model clubhouse 
for its money. Already an architect has 

worked out some preliminary sketches ami 
already they have been sent back to him 
as having the customary defects of club-
house plans. This enterprise ts one in 
Which both the interested golf club and 
GoLKDotf will appreciate all the co-opera-
tfon it can get. so club officials are cor-
dially invited to write us their Ideas of a 
model $30,000 clubhouse. A description 
oE the virtues and defects of your own 
clubhouse, or those you have observed, 
will be most welcome. 

More crimes have been committed in 
small town cluhhouse architecture than 
are committed In the name of liberty so 
our sight-seeing tours have led us to be-
lieve. We have seen shacks that would be 
t> discredit to a dog boarding kennel at-
tempting to do duty as small town golf 
clubhouses. Money has been spent for 
come establishments with a pitiful lack of 
value showing. The layout has been In-
convenient, the showers dark and always 

CREEPING BENT 
We grow pedigreed stock of all strains recommended by 

the GREEN SECTION of the U. S. G. A., inc lud ing WASH-
INGTON, METROPOL ITAN and our own recommendat ion , 
FR IENDSH IP . 
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clammy and cold, the men's locker-rooms 
like Jails, and the Invariably Inadequate 
women's quarters having all the comrort 
.'•nd charm, ff not the security, of a shell-
hole. Then there Is wonder that the club 
members lose Interest In their proposition. 

Get Your Money's Worth 
What aroused UIU.MHIM'N acute Interest 

in this matter of a model smalt tow n club-
house Is our abiding belief that many of 
the clubs in small towns and fairly large 
titles have been painfully slung with the 
results obtained from their building appro-
priations, It may he a case ot too many 
bosses over the architect. That always 
is a possibility with golf clubs. Or, It 
may be that the architect, having done no 
other clubhouses prior to this particular 
one, wanderB around more or less In the 
dark, adapts according to bis own lights, 
and comes but with a weird production. 

Rarely have we seen in golf clubhouses 
proper provisions made for growth. That 
Is one thing that we want to handle in this 
model proposition: starting construction 
on a unit basis so that additional units 
and extensions may be added and the de 
inand for Increased facilities and the avail 
able money permit. 

Another feature we seldom have seen 
right tn golf clubhouses, large or small, 
Is the original layout of the kitchen So 
even though this 930,000 proposition will 
involve no elaborate cooking snd service 
facilities, they nre going to be right. The 
experts of one of the balding kitchen 
equipment houses will check all plans tn 
tills respect and after their experience in 
revamping kitchen and service facilities 
after the clubhouse is constructed ami they 
are called in—too late for greatest econ-
omy and efficiency these fellows ought to 
be able to present something of value. 

It is our pet Idea that Ingenuity and tal-
(Continued on page 33) 

H I C K O R Y 
We have engaged in the manu f a c t u r e of 
hickory products for the past twenty-
six years, and can furn ish pro finished 
hickory golf shafts of the very tinest 
qua l i ty . 

I. R. I.ongsworth Co.. Somerset, Ky. 
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Play the 
g m L w s m 

he's got you dormy—take out 

a brand new Silver King. It's 

great for your confidence, for 

it takes a miracle to beat the 

combination of a stout heart 

in the underdog and the very 

best golf ball ever made, 
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apiece. The average number used by a 
club fa four. Arrows cost front 50 cents 
to $ I on and two to three dozen are bought. 
The targets cost Jlfi apiece ami one or two 
suffice for the club's need. Any space 
tround DO yards long and 1(1 yards wide 
with a clear area to the rear for safety's 
sake is sufficient for the target practice. 

Some archery golf tournaments have 
lieeb held as "stunt" events on the women's 
programs. Instead of shooting a golf bait 
(.n arrow is shot and instead of holing out 
a toy balloon above the putting cup must 
lie punctured. 

Planning a $30,000 Model 

Clubhouse 
(Continued from page 29) 

rnl and taste will make up a whole lot for 
the absence of money. Strangely enough a 
clubhouse lhat we cite to prove our case 
is that of the Olm Elm club, the most ex-
clusive, and probably the wealthiest, club 
In the Chicago district. In the first place 
it Is light. The "atmosphere" of out-of-
doors prevails even in the showers, for 
skylight lighting has been employed with 
wonderful results in many places through-
out the club's home. The place has char-
acter and distinctiveness all through It. 
and although money wasn't stinted in its 
construction it is the genius of the archi-
tect, Ben Marshall, that makes it the 
gem it Is. 

The First Mistakes 
Two of the mistakes on the preliminary 

plans were the location of the grille and 
(he pro shop. The grille was so located 
that service would have to lie supplied 
through the lounge, and although the 
grille was convenient to the men's quar-
ters its location was out of the question 
lor proper service. The more we think of 
It the more we believe that In a layout 
like this the best thing to do is to have 
enough space at an end of the locker-rooni 
for several tables at which buffet lunch-
cons and set-ups could be served. Such a 
feature, located far enough away from the 
showers, ought to go well. In this event 
a grille Is not necessary. 

The pro shop. In the preliminary plans, 
is In a location where both men and wom-
en members can get at It, but it Is too far 
away from tile first tee. 

In the September issue of Got.tmiM we 
Intend to show rough preliminary sketches 
of the floor plan and details. When you 

ure 
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BROWN-PATCH, the bane of all 

preens keepers, and the stumbling 
block to many a par score, need no 
longer be accepted as a necessary 
evil. 

NOW. you can cure Brown-Patch 
almost as quickly as It acts in. You 
can even prevent Its appearance 
throughout the entire season. 

THE SECRET Is U S P U L U N NU-
GREEN. Never before has there 
been an effective ami reliable Brown 
Patch remedy. It will positively curc 
this dreaded disease in from three 
to five days -or prevent its appear-
ance in the most humid weather. 

NO DANGER of burning the grass. 
No application of fertilizer needed 
after using U S P U L U N NU-GREEN. 
Leading golf clubs are enthusiastic 
over this new treatment. 

TOP, TOO, will be amazed at the 
results—and proud of the appearance 
and perfect condition of your greens 
— I f yon treat them with U S P U L U N 
NU-GREEN. 
At leading Golf Supply Honses or 

T H E BAYER COMPANY, INC., 
Agr icu l tura l Dept., 

117 Hudson St., N E W YORK CITY 
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Write for this Book 
It tells about one of the biggest improve 

menU ever made in Sbuww Beth equip-
ment, 

At lutf A Shower Mixer hat been in-
vented that really rtguMtt the temperature 
of the >hower bath, regard lew of pressure 
changes in the supply lines due to use of 
nearby IHOWM, Hum* valvet, etc. 

AhmJute Safdy is assured with the 
POWERS Shower Miter becau* of two re-
markable feature* found in no other mixer: 

1. Pressure Equaliiinf Valve 
Safety Stop 

I^t m tend you our hook which gives full 
detaili about this important sub pec t and the 
name* of hundreds of user* who have found 
by (eat and experience that the POWERS 
Mt*er doe> all I hat we claim for it. 

THE POWERS REGULATOR CO.. 2797 Gr«nvtew Are., Chittfto 
3 6 v r u r # of tfwcialtzat ion i n T > m j w r d t u r ( i C a n l r o l 

O f f i c i i H 1 * O i n B o i t o n , N e w Y o r k . T o r o n t o e n d 3 3 o t h e r c i t i e s 

See your telephone directory. (JWJ) 

see these, look them over and favor us with 
yoru criticism In the meanwhile OOLTOOM 
would appreciate hearing from presidents, 
house chairmen, building chairmen, man-
agers. or any others, their ideas of what 
should be done In bulldfng the model 
$ SO, Of Ml clubhouse. 

One Reason Why I Wouldn't 
Be a Manager 

Of the problems thai confront the man-
ager of a goir club all but one seem to be 
susceptible to a rather completely satis-
factory solution. That one remaining 
problem is a valid excuse if offered for a 
manager being driven to drink or to an 
asylum for the mentally unbalanced. 

This is the problem of handling mem-
bers with something to sell to the club. 
A member in the wholesale grocery, meat, 
soft drink or other business having golf 
clubs as a market thinks his own club 
should buy his product to the practical 
exclusion of all competing lines. And it 
must he said that he usually has somo 
basts for his position, 

Some competing products may have 
slightly better prices, they may he in fair-
ly solid possession of the member*' favor, 

or they may he more desirable in many 
other respects. But see what happens 
when the management tries to convince 
the member with something to sell, should 
the manager be bold enough to try con-
viction Instead of bowing to what he be-
lieves to he the Inevitable. Or, if the 
manager does stock the member's prod-
uct and It doesn't sell as swiftly as the 
member thinks it should, there's still a 
thinly veiled mistrust of the manager on 
the interested member's part. This reci-
procity buying has every purchasing 
agent in the country worried, but in no 
other place does It figure where it makes 
as much misery as it does for the golf 
club manager. 

M: 

How Minikahda Prepares for 

National Amateur 
INIKAHDA is going after all of the 
details of handling the National 

Amateur August 22-27, on a basis that 
supplies some valuable guidance for 
other clubs that may be hosts to Impor-
tant tournaments. Minikahda started Its 
work with committee organization right 
after the National Amateur award was 
made. 
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CHARLES E. MADDOX CONSTRUCTION COMPANY 

Let us construct your golf course according to your 

architect's specifications, for a flat contract price. 


