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GCl takes a deeper look at its reel and blade maintenance research.

ut is king.
c It’s a simple mantra among golf course superintendents.
It plays a major factor behind their approach to reel and
blade maintenance and is at the core of their philosophy toward
these practices.

GCl, in partnership with Foley United, developed a reel and blade
maintenance questionnaire that was distributed to GCI's readership
in the U.S. via the online survey portal, SurveyMonkey. Among
those who participated in the research, more than half (62 percent)
worked at non-private courses and nearly half reported an annual
operating budget of less than $500,000 (48 percent). GCI sat down
with Jim Letourneau, president and COO of Foley United to provide
some analysis based on a more detailed look at the data. This month
we dialed down on this data, specifically looking at trends among
facility types (private vs. non-private) and operating budget (less
than $500,000 vs. $500,000 to $1M vs. more than $1M).

“Without a doubt, quality of cut seems to be a major factor regard-
ing these maintenance practices,” Letourneau says, pointing to the
fact that, consistently, nearly three quarters of respondents, regard-
less the breakdown, indicated they maintain reels and blades when
the quality of cuts visually begins to suffer. “And this sentiment is
consistent regardless of the type of facility or the size of budget that
the superintendent (or maintenance technician) is working with. ..
you have to maintain the best cut possible.”

While some of the detailed survey results remained consistent
against the overall findings, Letourneau did provide some analysis
on the following data points.

SPIN AND RELIEF GRINDING. While the majority of respondents (63
percent) practiced spin and relief grinding, the highest percentage
were among private facilities (72 percent) with budgets of $1 million
or more (73 percent). This certainly reflects the notion that, after
quality of cut, the depth of reel and blade maintenance practices
becomes a question of time and resources, Letourneau says. “Some
courses can just afford to make this happen,” he says.

NEW BEDKNIVES. While the majority of respondents (83 percent)
said they do grind new bedknives, nearly a quarter (22 percent) of
small-budget courses were not.

“It’s another reflection of time and resources for some super-
intendents and/or maintenance technicians,” Letourneau says.
“Outside of using tournament bedknives, we recommend that you
always grind new bedknives because a new bedknife typically will
not mount 100 percent accurately and needs to be ground to fit
correctly.”

LAPPING. Respondents from nearly three quarters of non-private
facilities (71 percent) indicated they lap, while 75 percent of those
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Do you subscribe to the “no contact/no relief”
or “light contact with light relief” grinding
philosophy?

W 22% No contact/no relief philosophy

B 69% Light contact with relief philosophy
M 2% Don't know

B 7% Other

Non-Private

B 22% No contact/no relief philosophy

B 68% Light contact with relief philosophy
M 2% Don't know

M 8% Other

Q

B 21% No contact/no relief philosophy

B 71% Light contact with relief philosophy
M 1% Don't know

B 7% Other

B 20% No contact/no relief philosophy

B 70% Light contact with relief philosophy
M 3% Don't know

B 7% Other
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B 21% No contact/no relief philosophy

W 69% Light contact with relief philosophy
M 0% Don’t know

M 10% Other

W 27% No contact/no relief philosophy

B 64% Light contact with relief philosophy
B 0% Don't know

W 9% Other



RESEARCH

courses with less than a $500,000 budget
will lap.

“It’s simply a cost factor,” Letourneau says.
“Also, you most likely need to take geography
into account, as well. Northern courses will
have shorter seasons. Typically, we see more
guys lap in the North vs. the South because

the season is shorter.
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GRINDING PRACTICES AND PHILOSOPHIES. In-
terestingly, survey respondents indicated they
were not necessarily set in their ways when
it came to their reel and blade maintenance
philosophies. For example, 83 percent of
respondents from non-private courses and 79
percent from courses operating on less than
$1 million budget said they were open to hear-
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ing other opinions and practices.

“The responses to this section of the sur-
vey were definitely interesting, especially
when you consider that many of respondents
indicated they learned reel and blade mainte-
nance from their courses’ equipment techni-
cian (45 percent) or another superintendent
(40 percent),” Letourneau says. “This could
be interpreted that these are practices that
are being passed down from one person to
another, perhaps from one generation to the
next. While they may be passing down things
that are correct, they may also be passing
down information that is no longer relevant
or even wrong.

“This particular data tells me that we, as
manufacturers, need to be putting more em-
phasis on providing training on reel and blade
maintenance and making sure the correct
practices are being taught, especially in light
of the fact that respondents indicated they're
open to new ideas,” he added. 6Cl

: Check out the app
* For more reel and blade maintenance

« research charts and graphs, check out this
. story on your iPad or iPhone.

Do you spin grind only?
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Yes

62%
No

Non-Private
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66%
No

Private
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55%
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>$500K

33%
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How do you determine when to grind?

”l’, M 3% Based on hours
B 2% Based on days
M 3% Based on weeks
75% Whenever it needs it
B 17% Other

Non-Private

‘[’, M 1% Based on hours

M 3% Based on days
M 3% Based on weeks

76% Whenever it needs it
B 17% Other

ACTIVE INGREDIENTS:
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" M 5% Based on hours
B 1% Based on days
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74% Whenever it needs it
B 18% Other
>$500K
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76% Whenever fenecd KPHITE 7LP
B 19% Other SYSTEMIC FUNGICIDE BACTERICIDE
- ystemic Fungicide
$500K-51M KPHITE 7LP Systemic F d
‘ly' B 1% Based on hours Bacfcermde is proven effective
M 3% Based on days against pythium, dollar sppt,
B 4% Based on weeks brown patch and fungal diseases.
80% Whenever it needs it KPHITE is EPA labeled, pH neutral
B 12% Other and is uniquely formulated to
increase plant health and vigor.
>$1M
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For more...

For more information about reel grinding and

TO FIND A DISTRIBUTOR

blade sharpening trends, check out GCl's June OR LEARN MORE
article “Back to the Grind” which examined the WWW.PLANTFOODSYSTEMS.COM
peuing e Standard with he — research findings as a whole. Access this article 800.343.7775

by entering bit.ly/16KrrEi into your browser.
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