
NGCOA honors Palmer, Hollingsworth 

Arnold Palmer 

PHOENIX, Ariz. — The National 
Golf Course Owners Association has 
honored Arnold Palmer with its Award 
of Merit and the Course of the Year 
Award and Jerry Hollingsworth with 
the Don Rossi Award. All 
three honors were pre-
sented at a ceremony held 
Jan. 23 at the 20th NGCOA 
Annual Conference and 
Trade Show in Phoenix, 
Ariz. 

The Award of Merit is the 
NGCOA's longest running 
award and is given to recog-
nize long term and significant contri-
butions to the game of golf. "It is an 
honor to be added to the ranks of 
such noteworthy past recipients," said 
Palmer. 

The Golf Course of the Year 
Award, which honors a single 
course for exceptional quality of the 
course, exceptional quality of the 
management, outstanding contribu-
tions to its community, and signifi-
cant contribution to the game, was 
also presented to Palmer's Bay Hill 
Club & Lodge in Orlando, Fla. 

"I can think of no better compli-
ment for all the hard work my team 
has done trying to make Bay Hill an 
enjoyable and memorable place for 

anyone who visits," Palmer said. 
Bay Hill was built in 1961, and in 

1965 Palmer played in a golf exhibi-
tion at the course with Jack Nicklaus. 
Palmer, with a group of partners, pur-

chased the club and lodge 
in 1970 and made Bay Hill 
his home. Today, Palmer is 
the primary owner of the fa-
cility, president of the Bay 
Hill Club, and has an active 
role in the day-to-day opera-
tions. The 27-hole course is 
host to one of the PGA 
Tour's most popular events, 

the Bay Hill Invitational. 
D O N ROSSI A W A R D 

The Don Rossi Award is given for 
significant and long lasting contri-
bution to the NGCOA. Hollingsworth 
joined the association in the early 
1990s and has served on the board of 
directors. Throughout his tenure as 
treasurer the NGCOA experienced 
its most growth in membership. 

"I just tried to give of myself and 
share my experience, but I got back 
much more than I put in," said 
Hollingsworth. 

In 1956, Hollingsworth joined his 
father and three partners to con-
struct Singing Hills CC. He has seen 
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Durable, Flexible, Af fordable 

T1II r a h IQ Fore-Par direction and rules signs are 
UIIIU U u w e a £ h e r proof and golfer proof. Wind. Sun. 
A whack with a golf club. A swift kick. They'll stand up to 
almost anything. They retain their flexibility and appear-
ance indefinitely, even under extreme weather conditions. 
Messages are screen printed on one or two sides with a 
tough, pliable coating that bonds to the sign's surface. 

Just one of the words used to 
describe Fore-Par service. Do you need 

a single sided sign printed on both 
sides? Just ask. Want a custom 
message? No problem. Have 
a special color requirement? 

Slam-Dunk. Need them fast? Our speciality! When it comes 
to flexibility of service, nobody comes close to Fore-Par. 
A f f n r r l o h l n New production techniques and im-
n 11UIU u UIC proved raw materials have provided us 
with significant savings which we are pleased to pass along 
to our customers. If you thought the legendary Elasto-
Signs™ were too expensive, it's time to take a second look. 
Our new affordable pricing plus years of durable service 
make Fore-Par Elasto-Signs™the best buy on the market. 

For more information on the 
Fore-Par accessories line, Call 
800 843-C809, and get more for 
your money from Fore-Par. 
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• "Our club has chosen to keep the budget 
the same right now. The club understands the 
importance of putting available resources back 
into the golf course and its operation." 

- Sam Sprague, superintendent, Rainier 
G&CC 

• "Our budgets are somewhat less for every 
expense category due to the recession fol-
lowed by Sept. 11. We have to get the most out 

of what we have before we can ask for more." 
- Jack Hrad, director of operations, The Club 

at Savannah Harbor 
• "We will be spending significantly more in 

2002 for equipment since in 2001 we had to 
defer equipment purchases due to a major 
clubhouse renovation." 

- James McNair, superintendent, Orchard 
Valley GC 

News Poll based on answers provided by 49 respondents in January 
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somewhat 
less: 16% 

about the 
same: 37% somewhat 

more: 27% 

significantly 
less: 12% significantly 

more: 8% 
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Ohio turfgrass conference & show continues growth 
COLUMBUS, Ohio—The 35th 

Ohio Turfgrass Conference & 
Show, held here Dec. 3-6, attracted 
4,298 turfgrass professionals, 
academia and students to its an-
nual year-end event. More than 
3,300 registered attendees took 
part in over 90 hours of educa-
tional sessions, and the trade show 
featured 540 booths from 246 ex-

hibiting companies. 
The event is sponsored by the 

Ohio Turfgrass Foundation 
(OTF), the Ohio State University, 
Ohio State University Extension, 
and Ohio Agricultural Research 
& Development Center. At the 
conference, the OTF presented a 
check for $136,470 to the Ohio 
State University representing 

$111,470 in turfgrass research 
grants and $25,000 for scholar-
ships to turfgrass students 
throughout the state of Ohio. 

Several awards also were pre-
sented at the banquet, including a 
Professional of the Year Award to 
long-time OTF board member and 
past president Hank Chafin. Pro-
fessional Excellence Awards were 

presented to: Dr. Karl 
Danneberger, Department of Hor-
ticulture and Crop Science at Ohio 
State University, and Robert 
Figurella, superintendent, 
Brookside Country Club in Can-
ton, Ohio. Aspecial Honorary Life-
time Membership Award was pre-
sented to OTF past president Bob 
O'Brien of Century Equipment. 

GCSAA selects 
DSA winners 

ORLANDO, Fla. — The Golf 
Course Superintendents Associa-
tion of America has named Hous-
ton B. Couch, Ph.D., William F. 
Ploetz and Bruce R. Williams, 
CGCS, as the recipients of the 
2002 Distinguished Service 
Award. During the Opening Ses-
sion here at GCSAA's 73rd Inter-
national Golf Course Conference 
and Show, Feb. 6, each honoree 
will be recognized for their "out-
standing, substantive and endur-
ing contributions to the advance-
ment of the golf course 
superintendent profession." 

The award winners are selected 
by the GCSAA board of directors 
from nominations by affiliated 
chapters. 'Their service and ef-
forts have not only enhanced the 
association but have benefited the 
profession," said GCSAA presi-
dent Tommy D. Witt. "Individu-
ally, they are why this is such a 
great profession." 

MEET THE WINNERS 
Couch teaches turfgrass sci-

ence at the plant pathology, physi-
ology and weed science depart-
ment at Virginia Polytechnic 
Institute and State University. He 
also is the author of two books, 
Diseases of Turf Grasses and the 
Turfgrass Disease Handbook, and 
provides his expertise in the 
GCSAA seminar "Maximizing 
Turfgrass Disease Control". 

Ploetz, retired from Indepen-
dence Golf Course in Gonzales, 
Texas, has spent 30 years volun-
teering his time to teach golf to 
kids and running summer youth 
golf clinics. He also has served on 
several GCSAA committees. He 
currently serves as a member of 
the conference and show resource 
group. 

Superintendent at Los Angeles 
Country Club, Williams served on 
the GCSAA's board of directors 
from 1991 to 1996, and he recently 
served as chairman of the mem-
bership s tandards resource 
group. The committee helped 
to implement the Professional 
Development Initiative to ad-
vance the knowledge, skills 
and abilities of the professional 
superintendent. 

NGCOA awards 
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the course through fire, flood, 
renovations and additions. The 
54-hole operation boasts a 102-
unit lodge, 12 tennis courts, 
and a clubhouse with a large 
food and beverage operation. 

Although he sold the facility in 
2000, Hollingsworth continues to 
be active in the golf business by 
offering his expertise in a pro bono 
consulting service that is available 
to anyone who needs assistance. • 

When choosing a professional partner, you should 

demand a commitment to success equal to your own— 

the kind of commitment you get from BASF. While other 

companies were bailing out on the turf industry to chase 

profits in pharmaceuticals, BASF was actually divesting 

its pharmaceutical holdings to free up resources to serve 

you better. That means billions in R&D to add innovative 

new products to our already top-performing portfolio. 

It means unsurpassed customer service and a long-term 

commitment to the future of the turf industry. Most of all, it 

means working side by side with you to make it better. 

We don't make the turf. 
We make it better. 

BASF 


