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Andersons 
to buy Scotts 
Pro Turf 
B y A . O V E R B E C K 

MAUMEE, Ohio — In a 
move that will likely trig-
ger further consolidation 
within the fertilizer indus-
try, The Andersons, Inc. 
has signed a letter of in-
tent with The Scotts Co. to 
acquire Scotts' U.S. Pro-
fessional Turf business. 

The two companies have 
agreed to a long-term sup-
ply ag reemen t under 
which Scotts will use its 
proprietary manufacturing 
processes to produce prod-
ucts for Andersons. The 
acquisi t ion inc ludes 
ProTurf, Contec and other 
brand names, the distribu-
tion network, customer 
lists and all trademarks 

Continued on page 64 

Dinelli receives 
Excellence Award 
B y M A R K L E S L I E 

NEW ORLEANS — In-
genuity and initiative in the 
Dinelli family are long-
standing traits, the latest 
result of which is the pre-
sentation of the 2000 Scotts 
Tradition of Excellence 
Award to Dan Dinelli of 
North Shore Country Club 
in Glenview, 111. 

The Scotts Co. of 
Marysville, Ohio, presents 
the annual peer-nominated 
award to recognize out-
s tanding achievements 
among superintendents 
who are "dedicated to ad-
vancing the science of 
course maintenance and 
making golf the best it can 

Continued on page 42 

P E R I O D I C A L 

Superintendents, 
builders, owners 
trumpet change 

New GCBAA exec: Upgrade image 
B y P E T E R B L A I S 

NEW ORLEANS — Increasing pub-
lic and professional awareness of the 
importance of golf course builders is a 
primary goal of incoming Golf Course 
Builders Association of America 
(GCBAA) Executive Vice President 
Lee Hetrick. 

"The builders need more exposure 
and recognition from the architects 
and superintendents because of the 
contributions builders make," Hetrick 

said. "What you 
see when a course 
opens is a collabo-
rative effort. But I 
don't know if I've 
ever looked at a 
golf course score-
card and seen the 
name of the 
builder. My ob-
jective would be to have the builder 

Continued on page 16 

Lee Hetrick 

NGCOA's Stine: Continue assn. growth 
B y P E T E R B L A I S 

FT. LAUDERDALE, Fla. — In a sign 
of these consolidation times, William 
Stine, p res iden t of 100-course 
Meadowbrook Golf Group, was elected 
president of the National Golf Course 
Owners Association (NGCOA) during 
the group's annual meeting here. 

"I've been on the [NGCOA] board 
for the past eight years and was a 
member before that," said Stine, who 
started in the business as a single-

course operator. 
"It's just in the 
past few yea r s 
we've become a 
multi-course op-
erator. I've evol-
ved through the 
business, just as 
our organization 
has." 

William Stine 

Stine's fa ther , Charlie, s tarted 
Continued on page 57 

GCSAA: Scott Woodhead takes reins 
NEW ORLEANS—Scott Woodhead 

was elected president of the Golf 
Course Superintendents Association 
of America during the recent Interna-
tional Conference and Show held here. 

Woodhead, who was appointed to 
the board in 1993, hails from Valley 
View Golf Course in Bozeman, Mont. 

He replaces David Fearis of Blue 
Hills Country Club in Kansas City, 
who will continue on the board as 
immediate past president. 

Tommy Witt of 
StillWaters in 
Dadeville,Ala.,was 
elected vice presi-
dent and Michael 
Wallace of Hop 
Meadow Country 
Club in Simsbury, 
Conn, secretary/ 
treasurer. 

Also elected to the board of direc-
Continued on page 17 

Scott Woodhead 

REPLENISHING NATURE 
Greg Nash-designed Anthem Golf & Country Club shows its colors in Phoenix. Builders 
replenished the natural vegetation in order to bring back the land to its original state. See p. 8. 



what T h e 
they're N e w 
saying Penil 
about Pais 

"Penn A-4 enhances the game of golf. It is my personal feeling that Penn 
A-4 is one of a number of significant contributions to the game of golf by 
Dr. Joe Duich." "Awesome." 

Cutler Robinson, CGCS, Supt. 
Bayville GC, Virginia Beach, VA 

"Simply stated, everyone who has played Bayville comments the greens 
are 'the best they have ever putted/ This grass allows our members to 
experience 'tour' quality putting and green speed without jeopardizing 
fairness and enjoyment. Properly managed, Penn A-4 is, in my opinion, 
the best grass to date and has set a new standard for excellence." 

Dean Hurst, PGA Profess ional 
Bayville GC, Virginia Beach, VA 

"Even though summer temperatures can reach 115-120°, we've cut our 
Penn A-4 at 7/64" for more than a year with no problems." 

Doug Anderson, CGCS, Supt. 
The Vintage Club, Palm Desert, CA 

"For me, the lower the cutting height, the better the management (Penn G-6)." 
Pete Gerdon, Supt. 

Grandfather Golf and CC, Linville, NC 

"Because of the short season at our 7,500 ft. elevation, we sodded our 
rebuilt greens with 42" wide rolls of Penn A-4 from West Coast Turf in 
California. 

There, we found a source for rootzone sand that closely matched our 
own, and the long, wide rolls minimized seams. We re-opened 5 weeks 
after sodding, and dense, fibrous roots reached 10-12" in a matter of 
months." 

Kevin Ross, CGCS, Supt. 
CC of the Rockies, Edwards, CO 

"Quality of the Penn A-4 putting surfaces at The Estancia Club is beyond 
comparison. Ball roll and the pace of the greens are excellent. I would 
not hesitate using Penn A-4 again." 

Carl Rygg, CGCS, Supt. 
The Estancia Club, Scottsdale, AZ 

"Penn A-4 Greens do not cost more. While they do need more topdressing 
and aerification, they require significantly less water, fertilizer, and 
pesticides." 

Ted Hunker, Supt. 
Tartan Fields GC, Dublin, OH 

"We've overseeded Penn G-6 into our Poa/bentgrass greens after aerifying 
a total of five times. We fill the holes within 1/4 to 1/8" with sand, seed 
with one lb. per 1,000 sq. ft., then topdress. When the Poa stresses under 
heat pressure, Penn G-6 will re-populate that area." 

John Lof, Supt. 
Michelbook CC, McMinnville, OR 

"Penn A-4 greens do not mean more work, more trouble, and do not cost 
more money to maintain. In fact, just the opposite may be true. We have 
found that they require fewer cultural practices such as vertical mowing 
and brushing. 

In two years of managing Penn A-4, we have not observed any brown 
patch or dollar spot, and greens require limited amounts of fertilizer." 

Kurt Thuemmel, CGCS, Supt. 
Walnut Hills CC, East Lansing, MI 

"I overseed our 18 old greens with 1/4 lb. per 1,000 sq. ft. of Penn A-4 
each time we aerify. Wow, with single cut and roll, our green speeds are 
consistently fast at 12 to 12-1/2'. Where ball marks tend to tear older 
bents, they just make dents in Penn A-4." 

Pat Franklin, Supt. 
Plum Creek CC, Fishers, IN 

"We resodded high stress areas in our PennLinks fairways with Seaside II, 
and are very pleased with its performance. I selected Seaside II with 
improved dollar spot disease resistance and salt tolerance to address two 
major turf challenges; the coastal influence and potential sodium buildup 
from irrigation. 

We find Seaside II a strong ally to our PennLinks fairways, and in the 
future, will slit seed with Seaside II where needed to enhance turf quality." 

David Major, CGCS, Supt. 
Del Mar CC, Rancho Santa Fe, CA 

"We have 36 putting greens and 4 practice greens that have been converted 
from Toronto C-15 to Penn A-4 Creeping bentgrass. 

When the greens were placed in play the spring after conversion, 
comments from our golfing membership were very positive even though 
turf maturity had not been reached. Putting trueness and turf appearance 
were among the positive remarks most often mentioned. Mow that the 
putting surfaces have additional development, comments are the greens 
are superior to anything they've played." 

Bill Byers, CGCS, Supt. 
Des Moines G & CC, West Des Moines, IA 

"Comments from golfers have been extremely positive (Penn G-2)." 
Jeff Hill, CGCS, Supt. 

Pinehurst Resort and CC, No. 8, Pinehurst, NC 

Tee-2-Green® 
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BRIEFS 
PALM SPRINGS, Calif. — 

Cimarron Golf Resort has opened for 
play. The 36-hole complex consists of 
executive-length and regulation-length 
18-hole layouts. John Fought designed 
the courses, which are owned and op-
erated by O.B. Sports. 

• • • 

MARIN COUNTY, Calif. — 
StoneTree Golf Club is on schedule to 
open in June. Located in the northern 
part of the county near the Sonoma 
and Napa valleys, the 18-hole, daily-fee 
facility was designed by the team of 
Sandy Tatum, Johnny Miller, Jim Sum-
mers and Fred Bliss. Western Golf 
Properties will operate the facility. • • • 

NAPLES, Fla. — The Naples 
Grande Golf Club has opened for play. 
The private, 18-hole Rees Jones de-
sign was developed by Boca Resorts 
Inc., owners of The Registry Resort 
and Edgewater Beach Hotel. Boca Re-
sorts Inc. also operates Grande Oaks 
Golf Club in Fort Lauderdale and the 
Boca Hotel and Resort in Boca Raton. • • • 

BRADENTON, Fla. — Waterlefe 
Golf & River Club has opened for play. 
Ted McAnlis designed the 18-hole 
course. 

Ntv/S 

G r i p - i t - a n d - r i p - i t fun on the w a y a t PTI's FarmLinks 
By A N D R E W O V E R B E C K 

SYLACAUGA, Ala. — Many fertilizer companies build one or 
two "model" golf holes to use in research and development and 
to showcase wares to superintendents and end users. While 
Pursell Technologies, Inc. (PTI) intends to use its facility as a 
testing site, the company is upping the ante by constructing 
FarmLinks, an 18-hole course that will include a First Tee 
component. 

"We will use the course to showcase our fertilizer technol-
ogy, entertain guests and offer area golfers and corporations an 
opportunity to experience the game of golf in a truly pastoral 
setting," said David Pursell, chief executive officer of PTI. 

Hurdzan/Fry Design Group had full reign over 2,700 acres of 
the Pursell family's land which is nestled into the southern 
foothills of the Appalachian Mountains. It has taken Michael 
Hurdzan, Dana Fry and associate David Welchel more than 
nine months and several visits to route the course over a 200-
acre area. 

"It is awesome land. Even if you just had a portion of it, you 
would go, 'Oh wow!' When they say, Take what you need and 
we'll make everything else work,' that is pretty rare," said 
Hurdzan. "It speaks to the fact that the Pursells have been 
around golf and they understand what it takes to make a great 
golf course." 

As a result of the design freedom, there will be minimal earth-
moving and land-clearing. A central lake will provide the fill and 
Hurdzan expects to clear only 20 to 25 acres as opposed to the 
usual 90 acres. 

"One of the things we want to do is enhance what is already 
there," he said. "We want to show that golf courses can be great 
diverse recreation and habitat areas. Our intent is to make the 
land better." 

Pursell Technologies CEO, David Pursell tees it up on what will become 
the 18th tee. 

While his list of special holes at FarmLinks is constantly 
evolving, Hurdzan already has a few favorites. 

"The 9th hole is going to be tremendous. It sits down below 
the clubhouse with a creek that winds through the fairway," he 
said. The 18th hole makes the short list as well, and was, 
according to Hurdzan, "almost just sitting there." 

Holes four, five and six wind up into the hills on the property, 
featuring tremendous views of the surrounding mountains and 
river valley. The par-3, 5th hole was added to the design after 

Continued on page 9 
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New Rees Jones design opens in Houston 
HOUSTON—The Houstonian Hotel, Club & 

Spa has opened its resort-style golf course, The 
Houstonian Golf Club. 

The Houstonian Golf Club is part of an exten-
sive project by course architect Rees Jones. 

The Houstonian Golf Club is located south-
west of Houston off of FM 1464 in Fort Bend 
County. The 18-hole, par-72 course will play 
host to guests of The Houstonian Hotel, Club & 

Spa, meeting attendees, Houstonian Club mem-
bers and tournament players. Tee times will be 
structured around 12-minute intervals to pre-
vent overcrowding, while enhancing the entire 
golf experience. 

The club also has an 18,000-square-foot, Medi-
terranean-style clubhouse, a full-service pro 
shop, five conference rooms, a mixed grille, 
outdoor patio and an on-site chef. 

Ariz/s Camelback to receive facelift 
SCOTTSDALE, Ariz. — Cam-

elback Golf Club at Marriott's 
Camelback Inn will be enhanced 
with a complete redesign of the 
Padre Course and practice 
range, along with an expanded 
clubhouse, pro shop and restau-
rant. The project is managed by 
Arthur Hills/Steve Forrest and 
Associates. 
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The Padre Course will be a 
parkland setting. The course will 
be lengthened by 300 yards and 
three new lakes will be added. 
While some holes will maintain 
their current routing, others will 
be re-routed to increase the over-
all playability, competitiveness 
and appeal. 

The new clubhouse will be 
expanded to nearly 36,000 
square feet and will feature an 
executive board room and a per-
manent outdoor pavilion. 

SC's Tidewater 
completes green, 
bunker updates 

MYRTLE BEACH, S.C. 
— Tidewater Golf Club 
has completed a three-
month renovation project 
and reopened for public 
play. The renovation was 
undertaken as part of 
Tidewater's 10th anniver-
sary celebration. 

During the renovation, 
greens were replanted with 
A-l, an improved variety of 
bentgrass that is more tol-
erant of the Southeastern 
climate. The bunkers were 
rebuilt under the supervi-
sion of original golf course 
designer Ken Tomlinson 
and white Feldspar sand 
was added. Cosmetic im-
provements, such as land-
scaping, were made to the 
remainder of the course. 

Troon Golf manages the 
Tidewater course. 

Gala may buy 
Oklahoma links 

OKLAHOMA CITY — Cala 
Corp., an international hospital-
ity firm, has offered to buy the 
members' stock ownership posi-
tion in Twin Hills Golf & Coun-
try Club here. The club's board 
of directors must first approve 
the offer and submit it to a vote 
of the members. 

Twin Hills was designed by 
Perry Maxwell and opened in 
1921. It hosted the 1936 PGA 
Championship. 

If its offer is accepted, Cala 
plans to have the design firm of 
Wimberly Allison Tong & Goo 
renovate the property. 

IRWIN TO DESIGN ILLINOIS 
GOLF FACILITY 

BELLEVILLE, 111. — Local 
developer Travis Kelty has sub-
mitted plans to build an 18-hole, 
114-lot golf course community 
on 328 acres here. Plans are to 
begin construction of the $7-mil-
lion project in June. Hale Irwin 
will design the course. 

GOLF COURSE NEWS 
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Computer labs join in First Tee project 
PHOENIX, Ariz. — The First 

Tee Chapter of Phoenix, directed 
byTheThunderbirds, has taken 
a significant step toward devel-
oping what will be one of the 
most comprehensive First Tee 
facilities in the country. 

The Thunderbirds plan a new 
24-hole complex in south Phoe-
nix that will include a regulation 
18-hole course as well as a six-
hole youth instructional facility, 
the latter designed by Tom Fazio. 
A new clubhouse will also be 
built and will incorporate after-
school computer laboratories 
and study halls for First Tee par-
ticipants. 

"This is indeed a proud day for 
The Thunderbirds and all of their 
affiliated partners who share The 
First Tee vision and dreams," 
said Ray Artigue, Big Chief of 
the 62-year-old civic organiza-
tion. "[This] is the culmination 
of years of planning and saving 
for what is a most significant 
golf course development, and the 
net result of these efforts will be 
a permanent golf home for the 
youth of south Phoenix." 

Located on a 160-acre parcel 
on the southeast corner of 7th 
street and Dobbins, The 
Thunderbirds Golf Course will 
be jointly held by The 
Thunderbirds and the Alkhaseh 
Family Trust, former owners of 
the site. The Alkhasehs also plan 
to develop a resort hotel adja-
cent to the golf course. 

"Because Luther Alkhaseh 
shares our commitment to pro-
viding broad access to the game 
of golf, we find ourselves in this 
unique partnership with him and 
his family. The Thunderbirds 
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would not be in the position to 
develop this project without the 
generosity of the Alkhaseh fam-
ily," said Artigue. 

Estimated cost of the projects 
is in excess of $5 million, which 
reflects substantial savings pro-
vided through discounts from 
numerous national First Tee 
partner companies. 

The First Tee is a World Golf 
Foundation initiative dedicated 
to providing affordable golf ac-
cess for everyone, especially 
younger people, who otherwise 
might not have an opportunity to 
play. The World Golf Founda-
tion is supported by all the major 
international golf organizations 
and professional tours. 

'Though the new golf course 
will be jointly owned by The 
Thunderbirds and the Alkhasehs, 
our organization will be respon-
sible for operating the facility," 
said Tim Grant, chairman of The 
Thunderbirds Junior Golf Foun-
dation. "All monies raised by The 
Thunderbirds will be used to ben-
efit needy charities, including 
funding additional First Tee facili-
ties throughout the Valley." 

"This is the stuff that dreams 
are made of," said Phoenix City 
Council member Cody Williams. 
"Since 1957, the Thunderbird 
Golf Resort has been an impor-
tant part of the city of Phoenix. 
With this new commitment, I am 
sure that residents of the South 
Mountain Village area will cel-
ebrate the investment made by 
The Thunderb i rds , Mr. 
Alkhaseh and The First Tee." 
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Indians ready 
to build San 
Diego track 

SAN DIEGO — The 
Barona Bank of Mission In-
dians, backed by $18.9 mil-
lion in municipal bond fi-
nancing, will open an 
18-hole golf course on the 
Barona Indian Reservation. 

'This is a proud moment 
for the Barona Tribe — one 
that will go down as a mile-
stone accomplishment in 
our history," said Clifford 
LaChappa, Barona tribal 
chairman. "Not only are we 
the first California Indian 
Tribe that we know of to 
secure multimillion-dollar 
Wall Street financing, but 
with this financing we will 
also become the first tribe in 
the San Diego region to open 
a championship golf course. 

"This will help us grow 
and diversify our business, 
realize our dream of ex-
panding Barona and enable 
us to continue to make an 
economic impact on the 
San Diego region." 

Venture Catalyst Inc. 
(formerly known as Inland 
Entertainment), Barona's 
long-time Indian gaming 
consultant, served as the 
lead financing advisor. As 
the first publicly traded 
company to assist a Cali-
fornia Indian tribe, Ven-
ture Catalyst began work-
ing with the Barona Bank 
of Mission Indians 10 years 
before the recent influx of 
gaming companies into the 
state and helped Barona 
grow its struggling Bingo 
Hall into a successful casino. 

Seattle-Northwest Secu-
rities Corp. served as place-
ment agent in the transac-
tion, and two nationally 
recognized investment 
funds the offering. Latham 
& Watkins served as bond 
counsel and also offered 
the financing tax opinion 
to the tribe. 

"Barona's financing is a 
watershed event in the 
gaming finance world. To 
our knowledge, it is the 
first tax-exempt financing, 
as well as the first golf 
course financing, to be 
completed on California In-
dian land," said Jesse Smith, 
vice president of Seattle-
Northwest Securities. 

The golf course is only 
part of Barona's $150-mil-
lion expansion plans, 
which also include a 125-
room resort hotel and new 
casino-twice the size of the 
current casino. 

N E W S 

Nash's Anthem course opens for play in Phoenix 
PHOENIX — Phoenix-based 

golf course architecture firm Greg 
Nash Design's latest creation, 
Anthem Golf & Country Club, has 
opened for public play 35 miles 
north of downtown Phoenix in Del 
Webb's new Anthem community. 

"This is a very special and 
unique desert golf course," said 
Nash. 'The front nine was marred 

by a fire a couple of years ago, so 
we were given an opportunity to 
reconstruct and replenish the 
natural vegetation in order to bring 
back the land to its original state. 
Golf course construction crews 
and course superintendent Jay 
Pock have done an excellent job 
of replenishing the desert and 
building a challenging yet forgiv-

ing golf course." 
Anthem measures 7,219 yards 

from the championship tees and 
plays to a par 72. The course 
offers players a variety of chal-
lenges and wide-ranging eleva-
tion changes as it twists and turns 
through the land's natural 
washes, canyons and valleys. 
Fairways, roughs and tees fea-

ture a hybrid Bermudagrass and 
the greens are L-93 bentgrass. 
The course features nearly 90 
bunkers and five lakes. Greens 
average 8,000 square feet. 

Open since Dec. 27, the coun-
try club will be open to the pub-
lic until 80 percent of the 1,450 
homes within the Anthem com-
munity have been sold, at which 
time the club will become pri-
vate with 475 members. 

To each person, they are unique. 
The same can be said about the ways 

you can search our database. 
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Colin Montgomerie to design Zhuhai Golden Gulf in China 
Colin Montgomer ie has 

signed on to design the golf 
course at the Zhuhai Golden Gulf 
project in Zhuhai, China. Lo-
cated a short ferry ride away from 
Hong Kong, and just across the 
border from Macau, the 27 holes 
of golf at Zhuhai Golden Gulf 
will be part of a larger destina-
tion resort and real estate project 

being developed by Zhuhai 
Providence Real Estate Co. Ltd. 

Zhuhai Golden Gulf will be the 
first golf course project on main-
land China for Colin 
Montgomerie Design. He is de-
signing the Haikou Meishi In-
ternational Golf Club which is 
currently under construction on 
Hainan Island just off the main-

land. Colin Montgomerie De-
sign also is involved in golf 
course projects in Korea, U.A.E., 
Lanzarote and Ireland. 

"Following my first ever visit 
to China last November, I am 
very pleased that my next de-
sign project will be at Zhuhai 
Golden Gulf." commented 
Montgomerie. "I have been very 

impressed with the vision of the 
developer, Zhuhai Providence, 
for the overall resort project and 
am convinced Zhuhai Golden 
Gulf can become one of the best 
courses in all of China and we 
are designing it as a potential 
future venue of world-class golf 
tournaments." 

Guo Zhi Hang, managing di-

rector of Zhuhai Providence Real 
Estate Development Co. Ltd., 
commented, "As our aim is to 
develop Zhuhai Golden Gulf as a 
world-class project in all aspects, 
we are very proud to announce 
our associat ion with Colin 
Montgomerie and his design 
company to help us create a 
world-class golf course. Colin's 
dedication to perfection is re-
flected in his results as a profes-
sional golfer and we have also 
been impressed with his work to 
date as a golf course designer." 

While initial earthworks have 
already begun on site, the actual 
golf course construction is ex-
pected to begin in the second half 
of 2000. The anticipated opening 
of the first 18 holes for play is 
expected by the end of 2001. 

Pursell 
Continued from page 3 

Jim Pursell, PTI's chairman of 
the board, showed Fry and 
Welchel a rocky outcropping. 
"Once we saw those rocks, we 
decided to integrate the rocks 
into the hole," said Hurdzan. 

FarmLinks will be a wide-open, 
parkland-style layout. There will 
not be any nasty white stakes 
unnecessarily constraining the 
big hitters. "There is no reason 
to have out-of-bounds," said 
Hurdzan. "Half the fun of the 
game of golf is to take a good 
whack at the ball. We want it to 
play fast and fun." 

The lack of out-of-bounds mark-
ers should make it easier for 
youngsters learning about golf 
through the First Tee program to 
take their first whack at golf. The 
First Tee component will include 
a driving range, practice area, 
short-game area with hazards and 
a five-hole practice course. 

According to David Pursell, 
once they pass the certification 
program, First Tee participants 
will be able to play the FarmLinks 
course for a nominal fee. 

"I recognize that many kids do 
not have access to golf and we'd 
like to provide an opportunity 
for others to enjoy a game that 
we love," said Pursell. 

Integrated into the FarmLinks 
First Tee program will be an 
environmental education center. 
Several environmental monitor-
ing stat ions will be spaced 
throughout the site, allowing stu-
dents to, for example, test the 
water quality of a stream as it 
enters and exits the property. 

The course will also be used 
as a demonstration and testing 
area for PTI products and for the 
recreation of the company's 
guests. As a result, the course 
will not be open to the public at 
all times and Pursell plans to use 
price to control play. 

Earthworks have already begun 
and Hurdzan expects that con-
struction will be going full speed 
ahead come spring. FarmLinks is 
expected to open in mid-2002. 

9 K L C O M E T O Y O U R G O L F S A T . 

No two golf courses are the same. Likewise, no two 
Superintendents' needs are the same. 

The best solution to those needs is one that can be 
customized to fit the specific requirements of each 
course. Introducing Golfsat, the source for industry 
products, services, and information. 

At Golfsat, our goal was to create the ultimate reference 
for Golf Course Superintendents. A single, detailed, and 
accurate treasure house of information. One that didn't 
require hours of wading through the Internet looking for 
answers only to come up empty handed. 

We also wanted to make it simple. So simple in fact, 
that you wouldn't need any Internet experience at all. 

The result? The communication network of Golf Course 
Superintendents - an easy to use resource that contains 
more stuff than you can shake a stick at: 

- Equipment Manufacturers and Items 
- Product Manufacturers 
- Turfgrass Growers, Species, and Cultivars 
- Weeds 
- Insects 
- University Research 
- Diseases (Including Diagnosis and Management) 

Plus we added the ability for you to conduct config-
urable chats with your peers online, check DTN weather 
satellite and radar data, and send e-mail using your very 
own, personalized Golfsat e-mail account. 

And, since there is tons and tons of great information 
here, we give you the option to set precise parameters 
for the items that you receive as a result of your search. 

But the search engine is not only easy to customize, it's 
also smart. If you look up a specific disease, and then 
click on "controls", only control methods for that 
particular disease would be shown. From there, you can 
visit local or regional chat areas to discuss the topic 
with your peers. 

Finally, once you've weighed your options and decided 
on an item, you'll be able to purchase it directly from the 
distributor on-line. (Available summer 2000). 

The beauty is that Golfsat members can use any 
computer with an Internet connection to access all of 
this free. (No asterisks). 

You read it right - free. 

Okay, so maybe you're saying, that's great, but what if I 
don't have a computer? Well, then take one of ours. 
Members can get a brand new computer with the latest 
bells and whistles, 19" monitor, and broad band, high 
speed Internet access for just $29.95 per month. 

Registering for membership is easy, just visit 
www.Golfsat.com or call 1-800-771-0088 today. 

Best of all, it's absolutely free. (Now that is different). 
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Buy Direct From Your 
Favorite Distributors On-Line 

(Available summer 2000) 
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COMMENTARY 

Mark Leslie 
editor 

/Simple/ oftentimes 
achieves what you want 

NEW ORLEANS — Surrounded by high-tech, Star Wars-
type innovations that are already rocketing superinten-
dents into a futuristic realm of turfgrass maintenance, I 

found inventiveness and down-home wisdom in an interesting 
session at the 71st International Golf Course Conference and 
Show here. "What To Do When Your Budget's Not the Big Easy" 
featured guys from nine-hole golf courses, 
from the middle or low-end of the spending 
spectrum — and by the end of their session, 
the level of respect in the room for these men 
had soared. 

Here, in the flesh, were represented the 
old phrase: "Necessity is the mother of in-
vention." 

V Here was Gerald Aisenbrey of The 
Briarwood Country Club in Billings, Mont., a 
former farmer who takes a cutting torch and 
welder and transforms long steel rods into aerifier tines, and 
sheet metal into tee and distance markers. 

V Here was John Baker of Pinecroft Golf Course in Gillett, Pa., 
who said: "I associate with geniuses and steal every idea I hear." 

The best managers, Baker added, include everyone on the 
team. "Remember, the guy with the shovel will dig a lot harder if 
he is part of the decision to dig the hole." 

V Here was Mike Evertsen of Traer (Iowa) Country Club, who 
with six other nine-hole course operators who couldn't buy a 
salesman's time" have co-oped to cut costs. "We represent more 
golf holes as a group than anyone in Iowa," he said. 

The seven-course group also leases and rents specialty equip-
ment together, moves a mobile reel grinder from site to site and 
even share some equipment. 

"I saved enough money last year," Evertsen said, "to buy a new 
sprayer." 

V Here was Dan Whitcomb of nine-hole Claremont (N.H.) 
Country Club, where Presidents Wilson and Coolidge were mem-
bers, telling his colleagues how he had cut his expenditures on 
labor from 70 to 50 percent of the total, giving him 20 percent to 
use for new equipment. He is on a five-year rollover program on 
all his equipment, "and our dues have not increased in five 
years," he said. 

V Here was Tom Russell, a certified superintendent who took 
charge of construction of Marias Valley Golf and Country Club in 
Shelby, Mont., and found ways to cut costs — such as creating 
burn piles, consolidating them into one, and then burying it. His 
suggestion: "Work out a compensation package up front. Then 
the 15-hour days, back-breaking work, etc., won't seem so bad." 

V And here were superintendents presenting solutions to the 
nationwide plague of finding seasonal help. 

From Whitcomb: Check firemen, medical technicians, ski 
patrolmen and instructors, who work four days on, four off. 

From Evertsen: Check with the state regarding "special needs" 
people. "The state pays my guy. It costs me nothing," he said, 
adding that the person is an excellent worker. 

It all points to the old refrains "Simple is best" and "Think 
outside the box." 

That is what has set the profession of golf course superinten-
dent, whether "old-school" or new, apart from so many others. It 
was good to see that characteristic is still alive and well. 

• • • 

Brent Wadsworth, who for a long time was an editorial advisor 
for Golf Course News, was a stitch in his speech accepting the 
Don A. Rossi Award from the Golf Course Builders Association 
of America. The man who formed Wadsworth Golf Construction 
Co. in 1958, virtually creating the course building business, said 
that when he started in the industry there were real sand greens 
that were oiled and flat so the ball could roll smoothly; there was 
no testing of greens mixtures; galvanized pipe was run from the 
water source to greens and tees only; and there were no electron-
ics, no ires, no hybrid grasses. 

"But best of all," he said, "there was no EPA, no INS, no OSHA, 
no Corps of Engineers, or archaeological inspection require-
ments. In fact, no permits for anything. It was a wonderful world!" 

Giving a jab to his course architect friends, who a few years ago 
honored him with the Donald Ross Award, Wadsworth said: "My 
wife, Jean, has always been very frugal. She proved that when she 
started wrapping my lunch in golf course plans — because I had 
told her 'plans don't mean a darn thing.' " 

Peter Biais 
managing editor 

International Summit needs 
participants to improve impact 

> or me, one of the most interesting sessions to cover at the 
Golf Course Superintendents Association of America Interna 
tional Conference & Show has been the International 

Summit. 
Basically, a dozen or more indivividuals representing superinten-

dent and golf associations from around the world sit at several 
tables and, in turn, summarize what has hap-
pened in the golf industry during the past year 
in their respective countries and where they see 
the future of golf going. 

For the participants, there is usually a won-
derful exchange of ideas and suggestions. For 
me, there usually results a notebook full of 
story ideas to chase down for issues of Golf 
Course News and Golf Course News Interna-
tional. 

Usually. 
For some reason, this year's Summit drew representatives from 

only a half-dozen countries — less than half the usual number. 
Those in attendance recounted the past year's events in record 
time, heard a GCSAA presentation regarding educational possibili-
ties over the Internet, and then seemed to look at one another, 
wondering what to do next. 

Finally, one of the German representatives asked the obvious 
question: "Where the heck is everybody?" 

Germany, Ireland, Sweden, Norway, China and Canada were 
there. But where were representatives from South Africa, England, 
France, Malaysia, Japan, Argentina, Chile, Italy, Indonesia and 
other countries that had taken the time to attend past International 
Summits? 

Undoubtedly, some were on the trade show floor. One represen-
tative mentioned that the scheduling conflict may have kept several 
people away. GCSAA representatives promised to research alter-
nate times for future summits. 

Another representative wondered if the lack of a more formal 
agenda might be a reason for the poor attendance. A few heads 
nodded in agreement. 

Still. 
Every year, GCSAA provides this forum for those in the golf 

industry to find out what is happening on this ever-shrinking globe. 
To pass up such an opportunity seems a shame. 

Canadian Golf Superintendents Association Executive Director 
Vince Gillis offered to help put together next year's agenda and 
invited input from those interested in making the International 
Summit a more useful tool. 

Anyone interested in the future of golf worldwide should give 
Vince a call. He can be reached at 905-602-8873. 

Just returned from the GCSAA 
conference, Jack is catching up on his 
paperwork when... 

"Boy, do I envy you! All the 
golf you must get to play!" 
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GUB Ï COMMENTARY 

Multi-disciplined approach to planning and constructing is essential 
By A. J O H N H A R V E Y 

Today's golf course developer can 
face a seemingly endless approval 
process, which begins with finding 

a site that has the right physical attributes. 
The best parcels of land on which to lay 
out a golf course include diverse topogra-
phy and vegetative cover, and on these 
lands, one usually finds an array of soil 
types, watercourses, surface waters and 
wetlands. In these times of environmental 
awareness, the desire for a great site that is 
comprised of these features comes with 
the challenge of a myriad of local, state and 
federal environmental regulations. 

The irony is, the best land for golf 
course design is often riddled with bu-
reaucratic red tape. 

In the most heavily regulated locales, 
and in extreme cases, a given site can 
have wetlands jurisdictions based on vari-
ous criteria such as vegetation, soils, hy-
drology and habitat, leaving a site with as 
many as three distinct wetland delinea-
tions. If the site includes enough acre-

A.John Harvey is a member of the American 
Society of Golf Course Architects and a design 
associate with The Roger Rulewich Group in 
Benardston, Mass. 

age, and its natural features are 
environmentally sensitive, the 
easiest way to work with wet-
lands is to avoid them. This is 
the "Party Line" of the regula-
tory agencies. However, the 
natural landscape is comprised 
of an infinite number, arrange-
ment and complexity of wetland 
configurations. Much of the 
earth's landscape is compartmentalized 
by wetland systems, isolating non-wet-
land land forms into irregular sizes and 
shapes. Therefore, strict avoidance is not 
always an option. 

The golf course architect's mission is 
to route the best layout with the fewest 
impacts possible. Where the plan comes 
into conflict with regulated areas and 
avoidance is not entirely feasible, the 
project design team becomes complex in 
the effort to meet the project's goals and 
objectives while standing on an environ-
mentally sound premise. Such a team 
must include the golf course architect, 
along with a civil engineer, surveyor, 
ecologist, archaeologist, hydrologist and 
turf grass scientist, all of whom must 
wrestle with the site plan to get the best 
golf course given the site's constraints. 

Evaluating the options to solve 
problems frequently results in 
compromise on both sides of 
the aisle, leading to numerous 
iterations of the preferred route 
plan. Through this iterative pro-
cess, the team must find a 
course that is a good, playable, 
challenging and a fair test of 
golf, while also being environ-

mentally responsible. 
Many regulators do not play golf or 

have any knowledge of the general prin-
ciples and traditions of the game. It is 
important for the architect and design 
team to meet with the reviewing agencies 
during the planning process to fully ex-
plain the rationale for design concepts 
and to educate the environmental deci-
sion-makers about golf and the project's 
necessary impacts. Field walks are useful 
to show agencies the design on a hole by 
hole and impact by impact basis, but the 
process is also a two-way street. 

The designer also must have an under-
standing and respect for the intent of the 
regulations. It is important for the archi-
tect to listen to the regulators during the 
planning process, especially on the field 
walks. Many times critical issues are ca-

sually discussed on site and the design 
team is able to "read" the reactions of the 
agencies to particular impacts, and find 
solutions to specific problems. 

Once people reviewing the project start 
to understand the game and the architect's 
objectives for certain impacts, the designer 
is more likely to find that his/ her plan 
moves forward in the regulatory process. 
However, as can often occur, when the 
designer feels modifications cannot be 
made without significantly jeopardizing the 
quality of the course, the team must recog-
nize the need to provide additional justifica-
tion for the proposed impacts. 

Wetland impacts are strictly defined as 
grading or filling. This is where a portion 
of the proposed course requires excava-
tion or filling of existing wetlands to meet 
the needs and dynamics of golf hole de-
sign. Often, a layout proposes filling sliv-
ers or fringes of wetlands. Rarely is it 
necessary to completely fill or excavate 
large segments of these resources. 

Other potential wetland impacts need 
to be evaluated, including tree canopy 
removal, flooding and habitat conversion. 
Tree canopy removal is achieved by hand 
clearing vegetation down to an often ne-

Continued on page 12 

John Harvey 
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GUEST COMMENTARY 
Harvey on teams 
Continued from page 11 
gotiated height, in order for the 
golf hole to offer the player an 
unrestricted line of sight from 
one side of a wetland corridor to 
a target on the other side. This is 
called a "play-over" or "forced-
carry". The height of vegetation 
to remain is based on the topog-
raphy within the wetland floor 
and the shot required to and from 

the surrounding up-land golf 
area. These areas require a pro-
gram of on-going maintenance 
by the superintendent and eco-
logical consultant to ensure fu-
ture playability of golf holes 
while maintaining wetland qual-
ity. Flooding of a wetland means 
exactly that, raising the water el-
evation, to create or enhance a 
water hazard or irrigation pond. 
Habitat conversion means alter-
ing an existing wetland from one 

type to another. For example, dig-
ging out a portion of a marsh to 
create open water or cutting trees 
from a forested wetland to make a 
shrub swamp for play-over. 

The process of negotiating 
these activities can be costly and 
time consuming for the developer, 
sometimes taking several years. 

If the project requires wetland 
impacts, it will be necessary for 
the development team to perform 
an alternative site analysis. This is 

a study of similar parcels of land, 
on the market or privately held, 
within the project vicinity which 
meet the program criteria of the 
project. This can be an exhaustive 
task that identifies whether these 
tracts of land can serve as the site 
for the course. Often they can be 
eliminated one by one, but on rare 
occasions, they qualify. 

When the regulators eventu-
ally agree on the proposed site 
and golf course layout as sup-

ported by scientific, golf and ar-
tistic documentation, then on-
site mitigation for environmen-
tal impacts is the measure used 
to compensate for alteration of 
the site's existing wetlands. This 
is the last resort offered by envi-
ronmental law. Many states have 
a predetermined mitigation ra-
tio for various types of wetland 
impacts, such as grading, filling, 
tree canopy removal, flooding 
and conversion. 

Building mitigation areas must 
be dovetailed with the site's 
earthwork and the phasing of the 
project, in order to be properly 
built and adapted to the site's sub-
strate, local hydrology and golf. 
The ecological consultant is the 
key team player in producing de-
tailed construction and planting 
plans to create a wetland. 

Equally impor tant is the 
ea r thwork and shaping 
contractor's experience in not 
only moving earth and shaping 
golf courses, but also construct-
ing wetland mitigation systems. 
Once the project is completed 
and fully grown in, the mitiga-
tion areas must be surveyed and 
inspected to ensure compliance 
with the permit conditions that 
require fully functioning and suc-
cessful wetlands. The ecological 
consultant and permit authorities 
closely monitor this work. 

The transition areas between 
wetlands and open-water areas 
are strictly regulated, with juris-
dictional setbacks that can ex-
tend inland from 25 to 200 feet, 
representing additional planning 
obstacles. These buffers vary 
from state to state and wetlands 
to wetlands, depending upon the 
resource value of the particular 
ecological system. For example, 
trout streams typically have wide 
buffers attached to their corri-
dors. When a golf course layout 
may affect the habitat that sup-
ports a protected species it is 
necessary to prove to the agen-
cies why tree clearing and grad-
ing within these buffers is re-
quired to meet the playability 
demands of the golf course. 

Wildlife habitats that are truly 
sensitive are quickly becoming 
a tricky regulatory issue in site 
planning because the resource 
is difficult to quantify and qualify 
during the site inventory, re-
search and documenta t ion 
phase. This, and wetlands, is-
sues will be two of the most diffi-
cult tasks facing government, the 
scientific community, and the de-
veloper in years to come. 

In order for the developer to 
receive permission to commence 
construction of a golf course on 
an attractive, yet sensitive site, 
he or she must assemble a highly 
qualified, multi-disciplined con-
sulting team that can assist the 
golf course architect in produc-
ing well conceived and scientifi-
cally supported plans. This can 
be an expensive and time con-
suming process, but it is essen-
tial for successfully planning and 
building a golf course in today's 
environmentally aware society. 
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oxalis, spurge and many other broadleaf and grassy weeds 
than less proven, more expensive products. University trials 
prove it again and again. 

LESCO 
* Source: Kl ine & C o m p a n y report , US A c r e Treatments by Turf M a n a g e m e n t . 

A l w a y s r e a d a n d f o l l o w labe l d i r e c t i o n s . © ! 9 9 9 PRE-M® a n d LESCO® a re registered t rademarks o f 

Superior performance made PRE-M the leading* 
preemergent herbicide. Superior value widens the gap. 
In other words, PRE-M is everything you'd expect from 
LESCO®, the leading supplier in the professional turf 
care industry. 

Ask your LESCO professional or call 1 -800-321-5325 
to learn how you can earn generous rebates for your 
PRE-M purchases. Get behind the leading edge. 

The Leading Edge. 

GOLF COURSE NEWS 



Y o u r p l a y e r s d r e a m of l e a v i n g the i r m a r k o n a ho l e , b u t w e ' v e m a d e t h e h o l e i m p o s s i b l e to m a r k . 

Is th i s b r i l l i an t , o r jus t p l a i n m e a n ? 

We choose brilliant. As in our new brilliant white Ever-White™ cup. The outside is aluminum, 

the inside wall holds a plastic sleeve - which means no more painting for you, because there's no 

paint to chip. The sleeve stays tight in the cup during play (but is easy to replace when needed) 

and the cup itself makes the classic aluminum sound when the ball hits the bottom of it. And as 

far as your players are concerned? Well, they may never leave their mark on your course, but 

we're quite sure you'll be seeing their stamp of approval. 

V AIDE/ 
V l / HANGING THE COURSE OF GOLF. 

Look on back for another one of our new products. 



One of our proudest traditions is breaking with tradition. Here's another one of our latest innovations. 

ROPE STAKES (RECYCLED PLASTIC) 
EVER-WHITE™ CUP 

Never needs painting, because there's no paint to chip 
Plastic, replaceable bright white cup sleeve for use with specially 
designed aluminum cup 
Cup will stay bright white 
Sleeve is easy to install and remove, but will stay tight in cup 
during play 
Patent pending 

Natural companion to hazard and OB markers - and made of same 
material 
Maintenance-free, never need painting 
Available in Hunter Green and White 
Sizes - 12", 18" and 24" (measurements do not include spike) 
Easy to use slot for stringing rope through - open slot allows for 
stakes to be added or removed without taking all stakes off rope 
Stout 5/16" thick stainless steel spike 

CHANGING THE COURSE OF GOLF. 

For more information or service-related requests on these or any Par Aide products, don't hesitate to give us a call. 
PAR AIDE PRODUCTS CO. • 3565 Hoffman Road East • St. Paul, MN 55110 • Toll Free: 1-888-893-2433 • Phone: 651-779-9851 • Fax: 651-779-9854 

www.paraide.com • e-mail: info@paraide.com 

http://www.paraide.com
mailto:info@paraide.com


GCSAA CONffRENCt & SHOW RtYlfW 

Brent Wadsworth points to integrity 
in accepting builders7 Rossi Award 
B y M A R K L E S L I E 

NEW ORLEANS — Citing him for 
"single-handedly inventing" the 
course construction business, 

Golf Course Builders Association of 
America (GCBAA) President Bill 
Kubly presented Brent Wadsworth the 
10th annual Donald A. Rossi Award 
here, Feb. 18. 

Speaking at the GCBAA awards 
dinner, Kubly said Wadsworth Golf Construction 
Co. has "stood out like the Empire State Building 
among two-story buildings. In an industry as 
fragmented as ours, Brent Wadsworth has 
managed to keep his company at the top of the 
industry as long as the industry has been 
around... Without him, many of us would not be 
here tonight. It is time that we, the golf course 
builders, honor our best." 

The Rossi Award honors the memory of the 
former executive director of the association. 

Golf course architect Arthur Hills said of 
iWadsworth: "His employees and friends know 

Brent Wadsworth 

that he will encourage them, challenge 
them, sometimes needle them and at 
other times put you on the spot. And 
even, at times, he will exasperate you. 
Yet he is beloved to everyone who 
knows him. 

"One trait stands out, and that is his 
integrity. You know always that he and 
all his employees are going to do every 
last thing they can to make every job as 

good as it can be. His company has always 
prospered, but prosper or not, each course is 
impeccably done and sometimes at a loss of a 
great deal of money." 

Brent and his wife, Jean, also established The 
Wadsworth Golf Charity Foundation three years 
ago to give grants that make "the character-
building attributes of the game more accessible to 
more people, with the ultimate goal of making the 
world become a more honorable, gentler place." 

"It seems he has been fostering those goals dur-
ng the 40 years that I have known him," Hills said. 

Continued on page 14 

Best Builders MacCurrach, Miller cite employees 
| § § B y M A R K L E S L I E 

NEW ORLEANS — Allan 
MacCurrach III of MacCurrach 
Golf Construction, Inc. ac-

; cepted the annual Golf Course 
f fcylews Builder of the Year 
^ (Award, and Louis Miller of Golf 
Jj^ ̂ Development Construction the 
• P e s t Small Builder of the Year 

Ward during a banquet held 
lere by the Golf Course Builders Association of 

aerica (GCBAA). 
The award-winners were determined following sur-

Hlreys taken from golf course developers, architects and 
gpuperintendents on projects completed in 1999. 

Allan MacCurrach 

MacCurrach, who three years 
^ ^ ^ earlier won the Best Small 

M • ^ H E f e Builder Award, thanked the 
• ^ Lord and the "many, many 

people" who have been helpful 
to MacCurrach Golf. 

His Jacksonville, Fla.-based 
company, he said, "has really 
been blessed. We used hard 
work to survive. We have trans-

formed that hard work into success. It's an extra 
compliment that developers, architects and superin-
tendents like our work." 

Among his employees, he cited "Twin Towers" 
Continued on page 14 

Louis Miller 

Gary Grigg, left, with Robert Trent fones Jr. at GCSAA conference. 

GCSAA past president 
joins Jones Jr. company 
B y M A R K L E S L I E 

NEW ORLEANS — Gary Grigg has joined Robert Trent 
Jones Jr.'s Greenscape Ltd., which will make a major effort to 
restore Robert Trent Jones Sr. golf courses around the world. 

As opposed to contracting, the new venture is primarily a 
service, providing Grigg, shapers and supervisors to construc-
tion sites in conjunction with the firms installing irrigation, 
drainage, etc. 

"We will package each deal according to the needs of the 
owners," Jones Jr. announced at the GCSAA conference here. 
"We will continue doing a select number of new courses world-
wide, as we always have. Gary and [course designer] A1 Furber 
will supply a service of shapers and supervisors to the projects 
under construction. But secondly, we want to continue the 
legacy of my father, who started in the '30s, and carry on our 
work and the family tree. The brand name Robert Trent Jones 
is a recognized name. To maintain the integrity of his philoso-

Continued on page 15 

Ultradwarfs: 
Know the positives and negatives, says Kloska 

t lBy M A R K L E S L I E 

NEW ORLEANS — Know your golf-
ers, is perhaps the most crucial advice 

' when considering installing one of the 
new ultradwarf Bermudagrasses. 

g | | Though superintendents looking for a 
•fe-1/2 to 10 roll on their Stimpmeter might 

jump at the chance to plant the 
ultradwarfs on their courses, perhaps 
their golfers want a less-slick surface, 
said Rob Kloska of Jupiter Island Club in 
Hobe Sound, Fla. 

Kloska spoke on "Choosing 
Ultradwarfs for Greens," drawing on his 
own experience. In June 1998 he planted 
all seven varieties on one green: Cham-
pion, Tifeagle, Floradwarf, MS Supreme, 
Mini Verdes, along with the standard 
dwarf Bermudas Tifdwarf and 328. Cham-
pion and Mini Verde were developed in 
Texas, while Tifeagle hails from Geor-
gia, Floradwarf from the University of 
Florida and MS Supreme from Missis-
sippi. 

The new ultradwarfs, Kloska said, of-
fer many advantages, but those may be 
negated by disadvantages — notably the 

need for intensive maintenance and their 
intolerance to shade. 

Kloska listed a number of grow-in and 
maintenance tips for superintendents 
choosing ultradwarfs. But first, he sug-
gested weighing certain factors, includ-
ing the importance of a uniform root 
zone, and excellent irrigation and drain-
age. 

"Older greens," he said, "are not de-
signed for these [fast] Stimpmeter read-
ings. Increased green speeds also mean 
fewer cupping areas." 

Shade and lack of air movement will be 
the most difficult p rob lems if the 
ultradwarfs are planted, he said, adding: 
"And if you have adequate staff and can do 
intensive care, it will be an easier transi-
tion. For us, it was not difficult, but for 
other people it will be." 

Extra walk-behind greens mowers will 
be needed, and a good mechanic is impor-
tant because more sharpening and grind-
ing is required. "He will have to maintain 
a cutting height of. 145 and as low as . 110 
or .100 inch," Kloska said. 

Continued on page 20 



Wadsworth 
Continued from page 13 

Wadsworth said that since 
he formed his company in 
1958, the cost of new courses 
has risen from $100,000 to 
millions. 

"These past 50 years have 
brought many opportunities," 
he said. "Proof of that is right 
here in this room tonight. This 
great game is fundamentally 
why we are here. It is the 
foundation of our existence. It 
is wonderful that so many 
people can play this game 
throughout their whole lives. 
It's an intensive game, a 
devoted game..." 

Wadsworth, who once called 
architect's renderings "car-
toons," added a couple of good-
natured digs at architects. 

"Builders now have to accept 
a new meaning for the word 
'responsible,' " he said. "It 
means 'pin everything you can 
and anything you can on the 
builder.' " 

"But we need them and we 
need each other," he added. 
"Think of it this way: They are 
designing today's golf courses 
that are going to be tomorrow's 
rebuilding opportunities." 

Asked recently what was 
needed to start a course 
construction business, 
Wadsworth joked that he 
answered, "Four things: a ruler 
to measure an owner's pockets 
for his ability to pay for the 
work; a level to make sure the 
grades are uneven so archi-
tects can tell you what you are 
doing wrong; a crystal ball to 
know when to run for cover 
from a natural disaster; and a 
pocketful of cash to cover the 
losses you are going to incur 
regardless of all the trust you 
put into people's intentions." 

Wadsworth cited the 
GCBAA's original organizers, 
whom he called "bold people 
who understood a need for a 
growing industry." He singled 
out Jim Kirchdorfer, the one 
remaining founding member in 
the 28-year-old organization, 
and Perry Dye, who financially 
kept it alive when it was in 
trouble in the late-1980s and 
early 1990s. 

And he thanked his employ-
ees who, he said, are the best. 
"Your long-standing devotion 
to my business principles are 
recognized, and I will always 
be thankful to you," he said. 

"Most importantly," he said, 
"please remember: first, the 
game of golf, support it. 
Second, the builders associa-
tion, support it. Third, be 
patient, be persistent and be 
what the game is all about — 
perform in a gentlemanly 
manner. If we follow those 
thoughts we have a bright 
future." f 
14 March 2000 

Arnold's last hurrah at GCBAA 
NEW ORLEANS — The Golf Course Builders Associa-

tion of America dinner here marked the last major func-
tion for outgoing Executive Vice President Phil Arnold, 
who is leaving to start his own golf photography business, 
Golfscape Photography, in Chapel Hill, N.C. 

Outgoing President Bill Kubly of Landscapes Unlimited 
credited Arnold as the driving force behind the GCBAA's 
growth, over the last nine years, from 60 to 280 members 
and from a revenue of $50,000 to $500,000 per year. 

Best Builders: The best you can be 
Continued from page 13 
Brian Almony, the general manager, and Tom Webber, a project super-
intendent, along with senior construction superintendent Chris Lapanto 
and superintendents Doug Seldon, Jeff Tourangeau and Chris 
Kleinsmith. 

Meanwhile, Louisville, Ky.-based Miller said, "This is just an incred-
ible honor from Golf Course News? 

He paraphrased astronaut Chuck Yaeger as saying, "If you like to do 
a job, some day you get to be real good at it." 

And he added that his "inspiration from the beginning came from 
Brent Wadsworth," president of Wadsworth Golf Construction Co. f" 

Make sure your turf is prate) 
Remember the summer of '99? You wouldn't endure that kind of relentless heat and sun without the proper protection, and 

your turf never should, either. Whether you're cultivating bent or bermuda, or located in the north or south, summer 

stress complex can take a heavy toll on your turf. That's why so many top superintendents rely on CHIPCO* SIGNATURE™fungicide 

as the foundation of their summer stress programs. SIGNATURE" is the only turf fungicide that has been proven to activate the 

plant's natural immune system, which means SIGNATURE,Mactually enhances the ability of both cool- and warm-season turf 

Aventis Environmental Science I Chipco Professional Products / 95 Chestnut Ridge Road / Montvale NJ / 076451201-307-9700 

Aventis Environmental Science USA LP I Remember to read and follow label directions carefully. Chipco is a registered trademark and Signature is a trademark of the Aventis Group. © 2000 Aventis AVESSG050 
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Grigg, Jones Jr. to Refresh' Jones Sr. golf courses 
Continued from page 13 
phy ... we want to offer those 
courses that want to maintain 
that brand name an opportunity 
to upgrade, remodel, refresh." 

Indeed, Jones Jr. will 
proactively contact all the Jones 
Sr. clubs and offer them his ser-
vices. "We will ask that they not 
put in new irrigation systems or 

make other changes without 
thinking of the authenticity of 
the course," Jones Jr. said. "Gary 
will take the lead with the resto-
rations. We need him to help the 
club and superintendent, to give 
them a comfort level." 

Grigg, who has overseen con-
struction of 24 courses includ-
ing Jones Sr.'s Lodge of Four 

Seasons at Lake of the Ozarks in 
1970-75, will be responsible for 
the renovations. The former 
president of GCSAA supervised 
construction of 16 courses dur-
ing 10 years with Kindred and 
Co. of Houston. Among those 
was the Jones Jr.-designed 
Sentryworld Golf Course in 
Stevens Point, Wis. And he most 

recently renovated the 36 holes 
at Royal Poincienna in Florida, 
while serving as the club's su-
perintendent. 

"This will be an exciting and 
rewarding challenge," Grigg 
said. "I have so much respect 
for the Jones family and golf 
course architects in general 
and what they have contributed 

'Aventis 

sd from summer stress, too. 
to fight off disease. The key to a successful summer stress control program is to make your first application of SIGNATURE™ early-

before turf begins to undergo stress. Then, keep adding SIGNATURE™ to your fungicide tankmix 

every two weeks throughout the hot summer months. Remember the summer of '99, and 

keep your turf green and healthy with the one-of-a-kind performance of CHIPCCT SIGNATURE." 

It makes a difference you can see. 

to the game of golf... 
"I intend to do whatever is 

necessary — agronomic consult-
ing, greenkeeping consulting, 
grow-in..." 

Jones Sr. has designed more 
than 500 courses, and Jones Jr. 
pointed out that if his firm, RTJ 
II, and Greenscape restore one 
percent a year, "that would be 
sufficient to keep us busy." 

Jones Jr. related his restora-
tion efforts to the controversy 
over who can best restore Donald 
Ross's designs and those of other 
classic architects. 

"If my father's two sons and 
their team aren't his most au-
thentic 'understanders,' then 
who is?" Jones Jr. asked. "It's 
our intent to try to authenticate 
Jones Sr.'s style." 

His brother Rees, whose Rees 
Jones Design has also remod-
eled some of their father's work, 
is not involved in this business. 

Jones Jr. pointed out that he 
worked for his father at the 
height of his career — at Spy-
glass Hill [in California] and 
Mauna Kai [in Hawaii], and ran 
errands at Baltusrol in the 
1950s. 

"I obviously absorbed the 
philosophy," he said. "With 
Gary and his knowledge of all 
the technical issues, we have a 
lot to offer." 

Jones said he may alter some 
of the playing characteristics 
to recognize the changes in 
equipment. "For example," he 
said, "we might put a bunker 
out at 280 [yards from the tee] 
instead of 250, where he was 
putting them. But it will have 
the same look. And it will be in 
the bracketed form, or what-
ever form he was using at that 
particular time." 

The Joneses have all the old 
Jones Sr. plans in a library in Ft. 
Lauderdale [Fla.]. 

"The great golf courses are 
built in the field,"Jones Jr. said. 
"You can do architectural won-
ders with earth-moving equip-
ment today that is dramatic and 
catches the attention of peri-
odicals, but sometimes you 
can't maintain it. So the Joneses 
have always had three basic 
points of view: strategic design, 
technical consistency (drain-
age, drainage, drainage) and 
maintainability." 

• • • 

Meanwhile, RTJ II intends to 
design about eight new courses 
a year, instead of the 15 or 16 of 
the past. 

"I intend to be more hands-
on," Jones Jr. said. "I agree with 
[architect] Bob Lohmann, who 
said architects have to get back 
to giving service in the field. 

Also, Jones Jr. also announced 
that designers Furber and Bruce 
Charlton now own equity in the 
company, and it has formed an 
alliance with course builder 
Weitz Golf. f 
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Hetrick: Certification a crucial issue 
Continued from page 1 
recognized right along with the 
architect." 

Hetrick said the GCBAA certi-
fication program rivals that of 
the Golf Course Superintendents 
Association of America. "If I de-
velop a golf club, the first thing 
I'm going to do [when searching 
for a superintendent] is see if 
there is a certified golf course 
superintendent I can get. But 
that's not the way things are done 
in the golf course construction 
industry. My objective is to get 
everybody [in the association] 
certified and get the architects 
to hire certified builders." 

Hetrick recently replaced Ex-
ecutive Vice President Phil 
Arnold, who left after nine years 
with the builders organization 
to start his own golf course pho-
tography firm. 

'The builders association has 
made huge strides since Don 
Rossi started the organization 
and Phil Arnold picked them up," 
Hetrick said during a recent in-
terview at the GCSAA Interna-
tional Conference and Show. 

"I admire Phil's ability to get 
so much done and defer praise 
to others," said Hetrick, who also 
noted the work done over the 
years by Arnold's assistants, 
Susan Monk and Molly Heiser. 
"When Phil announced his deci-
sion [to leave GCBAA], I jumped 
in with both feet." 

Hetrick, 50, grew up in north-
western Pennsylvania. He played 
his first round of golf in his early 
teens with a borrowed set of 
wood-shafted clubs, much to the 
amusement of his golfing bud-
dies. 'That might have been a 
defining moment for me," 
Hetrick said. "I became deter-
mined to learn more about the 
game and play better." 

Hetrick spent four years in the 
Navy before enrolling at 
Duquesne University. After 
school, he worked as an assis-
tant pro and enrolled in the PGA 
Apprentice Program. He also 
caddied on the Ladies Profes-
sional Golf Association Tour for 
such noted golfers as Jane 
Blaylock and Iako Okamoto. 
Hetrick carried the winning bag 
at four LPGA Tour stops. 

"When you're a caddie, you 
lose all sense of your own perfor-
mance," Hetrick recalled. 'The 
score you get at the end of the a 
round may not be at all indica-
tive of how you performed. A 69 
is a 69 and a 79 is a 79. Some-
times that's hard to swallow. 
Your life is out of your control." 

Eventually Hetrick gave up 
caddying, completed the appren-
ticeship program and worked as 
head pro at clubs in Florida, 
Texas and Arizona. But a bad 
back forced him out of the golf 
pro side of the business. 

'That's when I met a young 

course architect who was sent to 
the West Coast to make Art Hills 
famous, Keith Foster," he said. 

Through his friendship with 
Foster (the two served as best 
man at each other's weddings), 
Hetrick learned the nuts and 
bolts of course architecture and 
construction. Under Foster's tu-
telage, he was an assistant su-
perintendent at Walking Stick 

Golf Club in Pueblo, Colo.; assis-
tant construction superintendent 
at The Hyatt Hill Country Resort 
in San Antonio, Texas; project 
superintendent at The Legacy in 
Thailand; and design associate 
on a number of projects working 
out of Foster's St. Louis office. 

"I coordinated a great project 
in Euless, Texas, called Texas 
Star," Hetrick said. "Keith ener-
gized a city that many used to 
jokingly call 'Useless.' No one 

thinks it's useless anymore." 
When Foster decided several 

years ago to slow the growth of 
his business, Hetrick accepted a 
marketing position with Jacklin 
Golf. Hetrick, Eric Nelson and 
Jim Connolly represented the 
seed company in its dealings with 
course architects and builders. 

Hetrick said his knowledge of 
architects, and how they make 
things happen in conjunction 
with builders, were important 

factors in the GCBAA board se-
lecting him from a strong field. 

While his long-term goal is 
greater recognition for his em-
ployers, his short-term goal is to 
move the association from its 
present headquarters in Chapel 
Hill, N.C., to his home in Lin-
coln, Neb. Hetrick offered Monk 
and Heiser the opportunity to 
stay with GCBAA and relocate 
to Lincoln, but they chose to re-
main in North Carolina, f" 

to make the perfect core 

I Whoever said consistency is boring 

never aerated a green. With 

the John Deere line of Aercore® 

Aerators, we've taken aeration to 

a new level of quality and quantity, 

A lot of the credit has to go to 

our unique "Flexi-Unk" design. The Flex-

link is attached to the rear of the tine leg 

and absorbs the forward motion of the 

aerator, allowing the tines to stay perpen-

dicular while they are in the ground. As 

wwmmMm^ the tines come out of the 

I groundr the Flexi-Unk pushes 

ijw, I the tine leg forward into 

w dr Position for the next 

y^d^mm^^ consistent round hole 

with Minimum tearing 

The Aercore 1500 can 
produce as many as 
900,000 holes per hour 
in a coring swath of 
57.5 inches. 
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Woodhead, new officers take posts registe 
attend* 
record 

Continued from page 1 
ors were Ken Mangum of the 
Atlanta Athletic Club and Jon 
Maddern of Elk Ridge Golf 
Course in Atlantic, Mich. 

Sam Snyder VIII of Hercules 
Country Club in Wilmington, 
Del., resigned his director posi-
tion, effective at the conclusion 
of the 2000 Conference & Show, 

with one year remaining in his 
term. Tim O'Neill of Country 
Club of Darien (Conn.) was ap-
pointed to serve Snyder's re-
maining one-year term. 

Mark Woodward of Dobson 
Ranch Riverview Golf Club in 
Mesa, Ariz., will serve the sec-
ond year of his two-year term in 
2000-01. 

One additional director will be 
appointed to serve the remain-
ing one year director position 
created with the election of 
Wallace as Secretary/Treasurer. 

In other GCSAA news: 
• Although the final audited 

figures have not be determined, 
unofficial attendance figures for 
the Conference & Show include 

red education seminar 
ees, 7,903 (surpasses 
of 6,999 in 1999); attend-

ees, 21,686 (record of 22,623 in 
1999 Orlando [2000 marks 4th 
highest all-time]); exhibitors, 
757 (surpasses record of 740 in 
1999); exhibition space: 267,000 
square feet (surpasses record of 
246,500 in 1999). 

How do the Conference & 
Show attendance totals compare 
to a decade ago (1990 in Ana-

heim)? That year, 17,071 at-
tended, with 534 exhibiting com-
panies and 170,000 square feet 
of floor space. Twenty-five years 
ago (1975 in New Orleans) 4,861 
attended. 

• Todd Barker, golf course 
superintendent at Fore Lakes 
Golf Course in Taylorsville, Utah 
defeated Paul Jett of Pinehurst 
No. 2 (N.C.) Resort by paring 
the second playoff hole of the 
50th GCSAA Golf Championship 
in Moblie, Ala. Barker and Jett 
both recorded first-round scores 
of 73 at Kiva Dunes Golf Club 
and second-round totals of 76 at 
the Magnolia Grove Falls Course 
to go to the sudden death playoff 
with five-over-par scores of 149. 
It was a bit of deja vu as Barker 
won his first GCSAA title in 1995 
at Monterey, Calif., while Jett 
was also the runnerup. Barker's 
father, Vaughan, was the 1977 
GCSAA Golf Champion. The 
younger Barker also is the 1997 
Utah state amateur titleist. 

• Chief Executive Officer 
(CEO) Steve Mona has been 
selected to serve on the Golf 
2 0 / 2 0 Conference Steering 
Committee executive board 
along with Jim Awtrey (PGA of 
America); Joe Beditz (National 
Golf Foundation); David Fay 
(USGA); Tim Finchem (PGA 
T O U R ) ; Michae l Hughes 
(NGCOA) and Ty Votaw (La-
dies Professional Golf Associa-
tion). 

The conference, to be con-
ducted Nov. 17-19 at the World 
Golf Hall of Fame, brings to-
gether the golf industry to ad-
dress the future of golf in a 
strategic manner, with an em-
phasis on accelerat ing the 
growth over the next 20 years 
and creating new avenues of 
access into the game. 

• GCSAA will have a presence 
at the 2000 Kmart 400 NASCAR 
race, June 11 at the Michigan 
Speedway in Brooklyn, Mich. 
Chad Little's No. 97 car, spon-
sored by John Deere, will fea-
ture the GCSAA lettermark and 
logo on the trunk of the Roush 
Racing Team vehicle. 

• Representatives from the 
National Football League (NFL) 
and Major League Baseball 
(MLB), plus grounds directors 
from 43 NFL/MLB franchises 
met at the 2000 GCSAA Confer-
ence & Show. 

Execut ives attending in-
cluded MLB Executive Vice 
President of Baseball Opera-
tions Sandy Alderson, NFL 
Assistant Director of Game Op-
erations Tim Davey and NFL 
Players' Association Regional 
Director Clark Gaines. Spon-
sored by Toro and TURFACE, 
the Professional Sports Turf 
Symposium exposed profes-
sional grounds directors to the 
products, services, education 
and research that has been em-

Continued on page 20 
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900,000 times an hour. 

on the hole top. This is accomplished by 

the speed at which the tine rams operate 

and the Flexi-Link design. 

There is much more to the Aercore line 

than meets the eye. A quick look inside 

reveals the simple logic of the Aercore 

design. Easily accessible belts, instead of 

chains, power the systems. Making them 

quieter and more durable in high-shock 

conditions like hard-pan or rocky terrain. 

And since the belts are made 

out of Kevlar• they live a long 

life with minimal adjustments. 

Whether it's the tractor-

mounted 1500 and 1000, or 

the walk-behind 800, a John 

Deere Aercore Aerator will 

have you coring like never before. For 

more information, call us toll-free at 

1-800-537-8233. www.deere.com 

Powered by an 18-hp 

Kohler engine, the 

Aercore 800 can punch 

up to 582,400 holes an 

hour in a coring swath 

of 31.5 inches. 

The Aercore 1000 can 

produce up to 600,000 

holes per hour in a coring 

swath of 37.5 inches. 

Nothing Runs Like a Deere® 

http://www.deere.com


There's 
No Mistaking 
an Original. 

T h e T w o T o p S e l l i n g F u n g i c i d e s i n G o l f , 

H E R I T A G E ® a n d DACONIL® 

ZENECA Professional Products 

Always read and fol low label directions carefully. 
DACONIL® and HERITAGE® are registered trademarks of a Zeneca company. 

©2000 Zeneca Ag Products Inc. Zeneca Professional Products is a business of Zeneca Ag Products Inc. 



Providing superintendents 

with more than 30 years of 

outstanding performance. 

The only systemic 

strobilurin fungicide. 



Woodhead, GCSAA move ahead 
Continued from page 17 

ployed by the golf industry. 
• Former U.S. Open champion Jerry 

Pate and Kohler Co., CEO Herb Kohler 
were elected to the positions of GCSAA 
Foundation Board of Trustees chair 
and vice-chair beginning in August. 

Former USGA Executive Commit-
tee member Ray Anderson will rotate 
off the board, with his spot being filled 
by Thomas Chisholm, vice president 
of automotive marketing with Eaton 
Corp. The "Investing in the Beauty 
of Golf' endowment campaign has 
reached the $3.7 million mark, with 
a goal of $5 million (increased last 
year from the original $3.5 million 
target). 

A new GCSAA Foundation mission 
statement was also approved: "The 
GCSAA Foundation enhances the 
game of golf through funding applied 
research and advanced education in 
golf course management. 

The remainder of the GCSAA Foun-
dation board of trustees includes 
GCSAA representatives Woodhead, 
Witt, Wallace, Fearis and Mona as well 

as course architect Tom Fazio, former 
PGA of America President Joe Black, 
Toro Co. Vice President Michael 
Hoffman, and PGA Tour Senior Vice 
President of Communications Bob 
Combs. 

• Iowa State University claimed the 
title at the sixth annual Collegiate Turf 
Bowl Competition conducted at the 
Conference & Show. It was the second 
consecutive honor for the school. 

The winning team is advised by Dr. 
Nick Christians, professor of 
agronomy and featured students Kirk 
Golinghorst, John Lavelle, Aaron 
Patton and Chad Wilson. The event 
was a two-hour test requiring a written 
Q & A, math problems, and identifica-
tion of soil, seed and weed samples. 
Students from Michigan State and Kan-
sas State were second and third, re-
spectively. 

• Earlier this year, GCSAA mem-
bership topped the 20,000 mark for 
the first time. 

• The 72nd International Golf 
Course Conference & Show is set for 
February 12 -18 in Dallas, f 

Ultradwarfs reach new goals 
and offer more challenges 
Continued from page 13 

He said the "positives" of the 
ultradwarfs are numerous: 

• When cut at the right height, 
its density is excellent. 

• Its denser grass allows for a 
smoother surface. 

• In some cases it eliminates 
overseeding. "But I caution you not to 
use that as a selling point," he warned, 
"because the money you save there must 
be used in other places, like for addi-
tional walk mowers, sand, fertility..." 

• It allows 419 Bermudagrass to be 
grown on collars without encroachment 
into the greens. "That's an excellent, ex-
cellent characteristic," Kloska said. 

• It mowed lower. "If you have Snow-
birds who want fast greens even in the 
winter, this is an option," he said. 

• It will maintain its color in cool 
weather, when soil temperatures get 
down into the 50s, "whereas with 
Tifdwarf you see discoloration in the 
50s," Kloska said. 

On the negative side, he listed: 
• Accelerated thatch build-up. "I highly 

recommend that you be proactive about 
this," Kloska said. "Watch nitrogen lev-
els and take care of cultural practices — 
aerification and top dressing. 

• Much slower hallmark recovery be-
cause ultradwarfs do not grow laterally. 

• Intensive maintenance. 
• Very poor shade tolerance. 
To grow in the ultradwarfs, Kloska sug-

gested: 
• Sprig heavily: 30 bushels per acre. 

"In 10 days we were verticutting and 
mowing," he said. "Get the height of cut 
down to 1/8 inch as soon as possible. We 
did it in eight weeks." 

• Spike frequently: twice a week. 
• Top dress lighter and more fre-

quently: twice a week. 
• Fertilize more frequently: 

every three to four days instead 
of once a week. 

• Consider buying a water 
injection aerifier. "It's very im-
portant," Kloska said. 

• Mixed Nitriform and 
coated potash. "It will help you wonder-
fully." 

Kloska's management tips included: 
• Do more grooming instead of deep 

verticutting. 
• The N-K ratio should be 1:2 or 1:3 in 

the summer and 1:5 in the winter. 
• In the cold weather, aerify twice a 

week. 
• Use finer fertilizers. "In some cases, 

the grass is so tight, fertilizer has a hard 
time getting in," he said. "You will do 
lighter and more frequent top dressing. 
We have gone so far as putting sand out 
with a rotary spreader. Even at that, we 
water heavily that night and hope it gets 
the sand down in." 

• Because of the impact of the turfs 
density on water infiltration, a water 
aerifier is "extremely important. " 

• Aerify with smaller tines more fre-
quently in the summer. 

• Remember that ball marks heal more 
slowly. 

• Monitor the surface temperatures 
of greens in the summer. "Remember 
you are top dressing every week and 
there is a lot of sand on top of that 
green. Also, you're mowing low at .150 
or .130," Kloska said. 

• Watch for disease, particularly dur-
ing tropical weather patterns, and es-
pecially on stressed turf. The disease 
will show up where stress is occurring 
— shaded, scalped and heat-stressed 
areas. 

IT'S IN THE BAG! 
Stress Relief for Your Turf 

Much Less 
Thatch Buildup 
Than The Other 

Superdwarfs 
Thatch buildup is highly detrimental to greens. It produces grainy 
putting surfaces, inconsistent ball roll and can result in a sub-surface 
micro-climate which is conducive to disease and organic layering. 
Thatch also makes it more difficult to establish and maintain uniform 
stands of overseeded grass. TifEagle not only produces less thatch than 
the other superdwarfs, it's very forgiving when subjected to aggressive 
management. In fact, TifEagle can tolerate 2 to 3 mowings per day at 
heights as low as 1 /8"with no loss ^ 
of stand density. Insist on TifEagle. j » 

Heat stress, drought stress, salt stress, insect and 
disease pressure all take their toll on your turf. 

VigaROOT is a NEW turfgrass management tool 
designed to help reduce stress and stimulate root 

growth through enhanced water and nutrient uptake. 

VigaROOT's dry formulation combines humic acid, 
seaweed and yucca extracts, beneficial bacteria, 

and fully chelated iron, zinc and manganese. 
VigaROOT is packaged in a pre-measured foil bag 
to provide easy use and ensure longer shelf life and 
stability. This means no settling or "bowling balls" 

and the fully chelated micronutrients guarantee 
outstanding tank mix flexibility. 

So relax. There's no need for stress; a schedule of 
quick, cost-effective applications of VigaROOT can 

return turf to peak performance perfection! 



Ryan rolls out new 

GA-60 aerator series 
The new Ryan GA-60 PT and updated 

GA-60 aerators are designed to deliver 
efficient, quality aeration on golf course 
tees, greens and fairways and sports 
fields or other large turf areas. 

Manufactured by Textron Turf Care 
and Specialty Products, the Ryan GA-
60 PT is PTO-driven and requires a 25-
to 45-PTO-horsepower tractor. The 

Ryan GA-60 is powered by a Cushman 
33-hp liquid-cooled engine and towed 
by a Cushman Turf-Truckster or 
Jacobsen system vehicle. The 60-inch 
coring width of the GA series aerators 
makes them highly productive, up to 
1.1 acres per hour. 

Eight independent aeration heads 
contain 24 individual coring tines for 
high-quality results. Both have coring 
patterns of 3.75 inches by 3 inches or 
3.75 inches by 6 inches, with tine pen-
etration up to 4 inches. 

Other features 
include spoon, 
coring, solid and 
VenTine t ines 
and a quint tine 
option with turf 
hold-down and 
depth-adjustment 
rods, located at 
the top of the unit, 
to help the opera-
tor monitor cor-
ing depth during 
aeration. 

For more infor-
mation, contact 
888-922-TURF. 

NEW PRODUCÍS FROM TH£ GCSAA SHOW 

Deere adds 

lightweight 

mowers 

The Ryan GA-60 aerator makes tracks. 

The new John Deere 
3215B and 3235B 
lightweight fairway 
mowers per form 
sharper cuts with im-
proved grass-clipping 
dispersal for healthier 
fairways. 

A new ball joint and 
yoke design for stan-
dard cutting units im-
proves the grass catch-
ing performance on 
both fairway mower 
models. The 3235B machine maintains 
the rotate-for-service feature on the ESP 
cutting reels. A new bedknife-to-reel ad-
justment, coupled with a new triple pump, 
increases the cutting power and function. 
In addition, the standard micro-lap 
backlapping with reel speed control pro-
vides state-of-the-art sharpening for a 
clean, precise cut. The new fairway ten-
der conditioner and rear-roller power 
brush attachment improves grass clip-
ping dispersal when mowing fairways. As 

John Deere's lightweight 3215B fairway mower. 

a result, the rear rollers will be free of 
material buildup, less clumping will oc-
cur and the fairway will experience less 
thatch buildup. The mowers feature a 
31.5-hp engine on the 3215B and a 38.5-
hp engine on the 3235B. Electric fans 
reduce the noise levels for less disrup-
tion on the course. 

For more information, contact John 
Deere Inquiry Department, PO Box 
12217, Research Triangle Park, NC 
27709. 

Ben Meadows is Your Source for the Most 
Complete Selection of Ground Maintenance Tools 

Not everybody works the way you do. 
Outdoors... whether it's hot or cold, raining, 
or in the year's worst blizzard. You need a 
company you can rely on and Ben Meadows 
is there for you. From something as simple as 
a rain gauge to the latest soil moisture meters... 
we have it all! Ben Meadows is your source 
for the tools you need and the quality you 
demand. 100% Satisfaction Guaranteed. 

Call now to receive your FREE 500 page 
CATALOG featuring 9,000 products! 

0BEN MEADOWS COMPANY 
FAX 1-800-628-2068 PHONE 1-800-241 6401 www. benmeadows. com 

Outreaches The 
Pretty Boys t 
That's The Beauty Of A National. 

21" of reel outside the wheel. That's a 
claim the others can't make. With a 
National's flexible design, sand 
bunkers, curbs, or any trimming 
tasks are well within reach. 

Contact us for a test drive: 
1-888-907-3463 
www.nationalmower.com 

http://www.nationalmower.com


The Verti-Drain 7007. 

The new, versatile 

Verti-Drain 7007 
Redexim Charterhouse intro-

duces a new deep time aeration 
model, the Verti-Drain 7007. The 
7007 has the walk-in-front versa-
tility and maneuverability for the 
superintendents who only use 
pedestrian machines on their 
greens. The 7007 also incorpo-
rates the convenience of ride-on 
ability to quickly get operators 
to the next green. The unit deep 
aerates and cores down to 6 
inches deep. 

For more information, contact 
800-597-5664. 

LESCO ready 

with NOVEX 

fertilizer line 
LESCO introduces a new 

line of controlled-release 
fertilizer called NOVEX. 

By maximizing the nitro-
gen best suited to growing 
quality turfgrass and mini-
mizing the nitrogen that is 
of little value, NOVEX 
brings agronomic and eco-
nomic efficiency to the pro-
fessional turf maintenance 
market. The NOVEX prod-
ucts are classif ied as 
aminoureaformaldehyde. 
What makes the technol-
ogy unique is its ability to 

AIM/EX 
decrease the inefficient 
quick-release unreacted 
urea and the very slow-re-
lease hot water-insoluble 
nitrogen, while increasing 
the highly efficient con-
trolled-release mid-range 
nitrogen segments. 

The result is a line of fer-
tilizers offering optimum 
single-season nutrient re-
lease, a very low potential 
for burn and a greater fer-
tilizer investment return. 
NOVEX is formulated as a 
totally homogeneous, un-
coated product offering 
consistent nutrient release. 
It is available in both a fair-
way and greens-grade par-
ticle size. 

For more information, 
contact 440-333-9250. 

LiquiGreen, of course 

Can you spare some for a fellow microbe 

Jake's PGM 19 

offers smooth cut 
The new Jacobsen PGM 19 

walk-behind greens mower fea-
tures a narrow 19-inch cutting 
width for a smooth, uniform fin-
ish even on highly contoured 
greens. 

A .205-inch cutting frequency 
and electronically balanced 11-
blade reels offer a cut down to 5/ 

64ths of an inch. Designed with 
a precision-machined, cast-alu-
minum drive drum, cast-alumi-
num side frames with beveled 
bottom edges and a choice of 
aluminum- or steel- grooved 
front rollers, the PGM 19 elimi-
nates surface marking and deliv-
ers tournament-grade results. To 
increase green speeds by up to 
25 percent without decreasing 
cutting heights, the patented 
Turf Groomer turf conditioner is 

offered as an option on the PGM 
19. For increased comfort and 
reduced hand fatigue, the PGM 
19 features an operator-presence 
control with a padded, economi-
cally designed bail. Band brakes 
are used for positive control on 
slopes and secure trailer trans-
port. Improved operator visibil-
ity makes it easy to check clip-
ping levels. 

For more information, contact 
888 922-TURF. The Jacobsen PGM 19. 



Standard Golfs drag brush transport unit. 

Drag brush unit eases transport 
Standard Golf Co.'s drag brush transport unit allows 

quick movement from green to green during top dress-
ing. Mounted on the utility vehicle tilt box, the transport 
unit lowers the drag brush for use when the box is raised 
to the dump position. When the box is lowered to the 
down position, the drag brush is lifted off the turf and is 
ready to transport to the next green. 

The Drag Brush is designed for use with Standard 
Golfs 52000 drag brush and the 52050 extensions and 
includes all mounting hardware, chains and assembly 
instructions. For more information, contact 319-266-2638. 

I M P R O V E D FORE F U N G I C I D E 

The Rohm and Haas Co. in-
troduces Rainshield, a new for-
mulation of FORE fungicide. 
The patented, new technology 
improves FORE's ability to re-
sist wash-off due to heavy rains 
or irrigation. This improves the 
product's efficacy, without the 
need of using a spray adjuvant. 
FORE Rainshield offers cura-

tive control of brown patch, 
gray leaf spot and Helo-
minthosporium leaf spot and is 
labeled for t rea tment of 
pythium blight, dollar spot, 
slime and snow mold, rust and 
algae. Rainshield is available as 
an 80 percent wettable powder 
or in 1.5-pound water soluble 
pouches. For more informa-
tion, contact 800-987-0467. 

IT GOES FARTHER, LASTS 
LONGER& IT'S MORE 
ACCURATE THAN ANY 
YOU'VE TRIED BEFORE. 
Ask the microbes in your 

soil, they'll tell you. 

LiquiGreen™ is a slow 

release, non-burning organic 

source of nitrogen that is safer to 

use and delivers more consistent results. 

• Thatch is minimized. 

• Root mass increases by up to 40%! 

• Plants are more resistant to disease, 

• Weather and even drought will take 
less of a toll. 

Apply LiquiGreen and immediately, billions of 

microbes in the soil begin to convert LiquiGreen 

to available nitrogen.The LiquiGreen slow release 

formula keeps a consistent level of nitrogen in the 

soil, longer. More available nitrogen in the soil 

creates thicker and healthier turf. 

Healthier plants 

stand up better in high 
B • • . 6 2 1 

traffic areas - like tee boxes, greens 

and fairway landing areas, 

t And that adds up to a better 

looking, better playing golf 

course for your golfers. Plus, 

LiquiGreen is as safe to use as it is hard-working. 

It does not burn - it has a salt index that's 8-9 times 

less than other nitrogen sources; you could virtually 

triple the rate with no adverse effects! It also stays 

put.There's very little leaching with LiquiGreen; no 

nitrates will be showing up in 

the water table. 

The end result? 

LiquiGreen helps you 

grow consistently, 

healthier plants that 

benefits your course as well as 

the environment! 

Ask any microbe.... 
5 2 • B 

The Ever-White cup liner. 

Par Aide's no-paint 

cups and stakes 
Par Aide introduces Ever-

White aluminum cups and Re-
cycled Plastic rope stakes. The 
Ever-White cup is aluminum on 
the outside, but the inside wall 
holds a bright white plastic 
sleeve — which means no more 
painting because there's no paint 
to chip. The sleeve stays right in 
the cup during play but is easy to 
replace when needed. There's 
still the classic aluminum sound 
when the ball drops in. 

Par Aide rope stakes are made 
of recycled plastic. They, too, 
never need painting. It's easy to 
string rope through, and the 
open slot allows for stakes to 
simply added or removed. The 
stakes come in lengths of 12-, 18-
and 24-inches with a 5/16-inch 
thick stainless steel spike. 

For more information, contact 
888-893-2433. 

Self-adjusting reel 

from Bush Hog 
Bush Hog introduces the Vic-

tory reel, a new reel that delivers 
a consistently high-quality cut 
over months of use without op-
erator or mechanic adjustments. 
The new patented design greatly 
reduces the frequency of back-
lapping and virtually eliminates 
the need for adjustments. It also 
eliminates inconsistent mowing 
performance that can result when 
adjustments of conventional reels 
aren't made as bed knives and 
reel blades wear. The Victory 
reel's V shape creates two sup-
port points between the reel and 
the bed knife on each side of the 
leading edge. The two support 
points create a spring system and 
maintain perfect reel to bed knife 
contact without operator or me-
chanic adjustments. 

For more information, contact 
334-874-2700. 



Maximize your facility's potential 
with a radical business strategy. 

Have fun. When it comes to your customer's golfing experience, a PGA member knows that a 
good time had on your golf course guarantees return business. Let a PGA member show you just 
how valuable an enjoyable golf experience can be. With extensive training in the entire golf 
operation, a PGA member can maximize your facility's resources - as well as your bottom line, 
Please call PGA CareerLinks (1-800-314-2713) to locate the PGA representative nearest you. 
This free service is provided to you by The PGA of America. We make the game fun - and profitable. 



MAINTENANCE 

BRIEFS 

ENVIROTECH HIRES CROWE 
ENID, Okla. — Envirotech Services, 

an engineering consulting firm, has 
hired M. Kevin Crowe as its represen-
tative in the Eastern United States. He 
will be handling the firm's golf course 
consulting in that area, helping golf 
courses come into compliance with 

e n v i r o n m e n t a l 
and safety and 
heal th regula-
tions. Crowe, a 
resident of Au-
gusta, Ga., was 
former ly the 
course superin-
tendent at Bonita 

M. Kevin Crowe Bay club East ^ 

Naples, Fla., as well as assistant su-
perintendent in training at Augusta 
National Golf Club. He earned an as-
sociate degree in environmental horti-
culture from Abraham Baldwin Agri-
cultural College. Crowe is a member 
of the Georgia and Everglades golf 
course superintendents associations. 

IOWANS ELECT APPEL PRESIDENT 
DES MOINES, Iowa — Russ Appel 

of Briggs Woods Golf Course in 
Webster City has been elected presi-
dent of the Iowa Golf Course Superin-
tendents Association. He and a new 
slate of officers were elected at the 
66th annual Iowa Turfgrass Confer-
ence and Trade Show held here, Jan. 
24-26. Joining Appel are Vice Presi-
dent Troy Martinson of Sioux City 
Country Club; Northwest Director 
Stephen Roseberry of Sibley (Iowa) 
G&CC; Central Director Don Portwine 
of Ames (Iowa) Golf and Country Club; 
and Northeast Director David Roe of 
Garner Memorial G.C. in Cedar Rap-
ids. Serving in the second year of a 
two-year term are Southwest Director 
Ron Stephan in Indianola; Director of 
Association Affairs John Ausen of 
Hyperion Field Club in Johnston; and 
Southeast Director Joyce Hamilton of 
Wahkonsa Country Club in Durant. 

EQUIPMENT, ENGINE COUNCIL MEETS 
CLEVELAND — The Equipment & 

Engine Training Council will hold its 
4th annual meeting in Cleveland on 
April 9-11. The meeting's purpose is to 
address the critical shortage of tech-
nicians in the outdoor power equip-
ment industry. For more information 
contact the EETC at 512-448-1788. 

WEB SITE GOES ON-LLINE 
GREENTRAC.COM, a web site per-

taining to turf installation and man-
agement, has debuted. 

Seven Lines of Defense 
Canad ian project uses set 
of conservation techniques 
B y C H E R Y L R E G O 

ONTARIO, Canada — Environmen-
tal concerns ride high at the site 
of any golf course development, 

and now a developer here is using what it 
calls the Seven Lines of Defense to com-
bat environmental concerns. The Seven 
Lines of Defense are conservation tech-
niques that address concerns such as 
water runoff, loss of nutrients and leach-
ing of pesticides. 

Some of the techniques featured in the 
Seven Lines of Defense have been al-
ready been incorporated into new golf 
courses, and many of the techniques are 
leading the industry. Two of them are 
particularly interesting. 

• By lining the greens, tees and inlets 
to wetlands with klinker ash stone, a hy-
dro-generation waste product, the devel-
oper hopes to remove additional phos-
phorous runoff. 

• It also plans to plant a harvested 
species such as poplar trees in the con-
structed wetlands which will remove un-
wanted components by bio uptake. 

The notion of using klinker ash on the 
course has an interesting start. Klinker 
ash is a byproduct from the coal-fired 
generating stations of Ontario Hydro. 
Hydro was looking for a way to get rid of 
the klinker ash, and with some research 

Vito Cirone, one o/Burnsides employees, is plant-
ing in the field. 
found that it could be used as bulk fill and 
that it attenuates and binds phosphorus. 

Phosphorus is a major concern for the 
Lake Rosseau Beach Resort. The resort is 
located in the Muskoka Lakes region of the 
province, a watershed area of great envi-
ronmental interest. Phosphorus encour-
ages algae blooms in lakes. The idea to 
incorporate klinker ash stone came from 
Michael Michalski, a biology consultant 
who had done research on the ash. Experi-
ments are now being done to determine the 
life span of klinker ash's phosphorus-ab-

Continued on page 28 

Niche and native 
grasses may be an 
answer for some 
B y P E T E R B L A I S 

ROCKPORT, Maine — In the near 
term, superintendents cannot live with-
out pesticides, fertilizers, irrigation, 
etc., according to Skip Lynch, director 
of Seed Research of Oregon's Golf & 
Sports Turf Division. 

But in the long term, by going to 
l ow-ma in t enance /h igh - r e s i s t ance 
niche and native grasses, superinten-
dents can drastically reduce their use 
of these inputs. 

"It's been working in England for 
400 years," Lynch told those attending 
the recent Maine Golf Course Superin-
tendents Association annual confer-
ence here. "They don't irrigate, fertil-
ize or spray pesticides. Because of that, 
they have grasses that have adapted to 
those management extremes." 

Why change? 
Today's demands on courses are 

growing, Lynch said. Input costs — i.e. 
fertilizers, irrigation and pesticides — 
are going higher and higher. Demands 
for late- and early-season play as well 
as Augusta National-like conditions are 
escalating. And despite the "Brown Is 
Beautiful" campaign designed to lower 
golfer expectations, golfer demands 
mean living turf is being pushed to its 
limits. 

More challenges loom on the hori-
Continued on page 32 

British & Int'l Show Review 

The future is now 
in maintenance 
building complexes 
B y M A R K L E S L I E 

HARROGATE, England — Mainte-
nance "barns" of the past are shed-
ding that identity as modern technol-
ogy, forward-thinking space planning 
and environmentally conscious super-
intendents transform their work ar-
eas into "turf-care centers," or "natu-
ral resource management centers." 

That was the word from Master 
Greenkeeper Terry Buchen, an Ameri-
can who told an audience at BIGGA 
Turf Management Exhibition (BTME) 
about "Maintenance Facilities of the 
Future." 

Indeed, parts of these facilities of the 
future already exist at some high-end 
private and public facilities in the United 
States. The highly traveled Buchen took 
bits and pieces of a number of mainte-
nance complexes to present a compos-
ite from which greenkeepers could draw 
and to which they could aspire. 

Continued on page 30 

OF PRESIDENTS PAST AND PRESENT 
New British & International Golf Greenkeepers Association Chairman Elliott Small ofTulliallan 
in Scotland, center, visits with Golf Course Superintendents Associaiton of America President Dave 
Fearis, leß, and GCSAA past President George Renault III. 

Watschke: Expect breakthroughs in turf 
B y M A R K L E S L I E 

HARROGATE, England — Fantastic 
advances in turfgrass breeding and ge-
netics loom in the immediate future, 
but with this progress will come un-
heard-of challenges for greenkeepers, 
said Dr. Thomas Watschke of Pennsyl-
vania State University. 

"Innovations are only limited by 
the imagination, and believe me when 
I say that geneticists know how to 
dream," Watschke said in a talk at 
the BIGGA Turf Management Exhi-

bition (BTME) here. 
"Technology offers very seductive so-

lutions. But what are the ramifications 
of the results?" 

He was referring to one of the latest of 
a phenomenal string of new high-tech 
grasses that have included one Round-
up resistant bentgrass and another pos-
sible Prograss-resistant bent. 

Dr. David Huff, Watschke said, has 
produced a semidwarf-type annual blue-
grass that is superb but without seed 

Continued on page 38 



Now there's a better solution. 
Introducing odorless Primo M A X X . 

A clearly superior formulation with no odor. ^ 

Primo MAXX is a microemulsion formulat ion-i t 

contains no petroleum solvents. Allowing you to apply 

a PGR that's as clear as water, and odorless as well. 

Easier to use. 

Primo MAXX won' t crystallize, settle out in the 

spray tank, or clog spray filters. And it can easily 

be tank mixed with pesticides and fertilizers. 



P r o v e n t o d e l i v e r 

t h e s a m e p e r f o r m a n c e as P r i m o . 

S a m e p re - s t r ess c o n d i t i o n i n g , s a m e g r o w t h 

r e g u l a t i o n , s a m e i m p r o v e m e n t in t u r f q u a l i t y 

youVe c o m e t o expec t f rom Primo. Al l con f i rmed 

by hundreds o f tr ials at lead ing universit ies, and 

by use on over 120 t o u r n a m e n t even t courses. 

New label signal word: CAUTION. 

Important: Always read and follow label instructions before purchasing or using 
these products. ©1999 Novartis Crop Protection, Inc., Turf & Ornamental 
Products, Greensboro, NC 27419. The Novartis logo is a trademark; Award®, 
Banner®, Barricade®, MAXX®, Primo®, and Subdue® are registered trademarks 
of Novartis. Primo Maxx is not for sale or use in the states of CA, NY, or MA. 
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Banner® MAXX® 

Barricade^ 

Primo® MAXX® 

Subdue® MAXX® 

w w w . c p . u s . n o v a r t i s . c o m 

lb N O V A R T I S 

http://www.cp.us.novartis.com


MAINTENANCE 

7 Lines of Defense tackle environmental questions 
Continued from page 25 
sorbing properties. 

Jim Firth, manager at Burnside 
Golf Services, the developer, said 
the ash might need to be replaced 
in 20 or 30 years. 

The use of poplar trees to re-
move available nutrients off-site 
is linked with klinker-ash func-
tions. Research in land-fill 

cleanup has shown that phyto-
remediation — techniques us-
ing plants to clean up groundwa-
ter — is very effective. 
Rapid-growing plants like poplar 
trees suck up a lot of water and 
heavy metals when they grow. 

Phyto-remediation has been 
applied a bit beyond an experi-
mental level for the past five 

years. In fact, it is now possible 
to calculate how many gallons 
of water per year a poplar tree 
can "drink." 

Firth and his team have mod-
eled a unique method to maxi-
mize the use of klinker ash and 
poplar trees. They have quanti-
fied how much water will move 
throughout the golf course us-

ing HELP (Hydrologie Evalua-
tion of Landfill Parameters), a 
landfill technology. 

All areas where water passes 
throughout the course will be 
lined with klinker ash. The wa-
ter will be stored in ponds bor-
dered by poplar trees. Using 
phyto-remediation research, the 
team will determine how many 

poplar trees are needed around 
the ponds. Firth said poplar trees 
were chosen because they grow 
very quickly and absorb great 
quantities of water. Once the 
trees have matured, they can be 
cut up for firewood or just be 
moved to a safer area outside 
the watershed. 

This method demands a lot of 
klinker ash. But since the ash is 
free from Ontario Hydro, the de-
veloper only pays for trucking 
costs. 

Nevertheless, using klinker 
ash may not be the cost benefit it 
appears. 

"We haven't quantified what 
we need, but if we need big vol-
umes," Firth said. "The trucking 
costs might be 20 percent of the 
golf course. If the source of the 
ash were close to the site, the 
cost would drop." 

Research from the University 
of West Virginia shows that using 
coal ash is cheaper and as effec-
tive as conventional methods. 

Firth said the development of 
the Lake Rosseau Beach Resort 
presents the first time that all 
seven Lines of Defense have 
been incorporated into one 
project. They include: 

• proper use and application 
of fertilizers, which prevents 
misuse or possibilities of acci-
dents; 

• a reduction in fertilizer use 
by using slow-release fertilizers 
and natural vegetation; 

• possible annual contribution 
of nutrients is less than the per-
mitted assimilative capacity of 
the natural environment because 
research shows that, in most 
cases, 5 percent of applied fertil-
izer is lost and frequently less 
than 1 percent is lost; 

• composting of grass clip-
pings further removes up to one-
third of the free nutrients nor-
mally lost to the surrounding 
environment; and 

• by directing under drains 
and surface flows to constructed 
wetlands, greater treatment of 
runoff from the golf course can 
be achieved. 

Scott Martin, the national coor-
dinator for the Audubon Coopera-
tive Sanctuary System of Canada, 
said that using klinker ash in com-
bination with fast-growing trees is 
important for the area. 

"Muskoka soils are typically 
shallow because it is on the Ca-
nadian Shield and runoff hap-
pens even more easily than in 
other areas," said Martin. "The 
Seven Lines of Defense look very 
good to me. It looks like a great 
way to start. 

'Two really good things here 
are the construction of artificial 
wetlands. Naturally, wetland 
plants take up a lot of heavy met-
als and different contaminating 
chemicals and at the same time 
the planting of poplar trees, phyto-
remediation, is good. That is a 
great combination of practices."^ 

a and eliminate stuck ferrules and pulled out cups. The ST2000™ 

features a non-stick design that allows dirt and debris to pass right through. A unique network of points holds the 

flag stick firmly in place, yet sand-covered ferrules slip right out. Fluted or grooved ferrules won't fit, but that's okay, 

they're not necessary. The ST2000 even makes a distinctive sound when 

the putt drops. Cups are available in plastic or aluminum, and meet all 

USGA regulations. Don't get stuck. Ask for Standard Golf. 

Talk to your Standard Golf distributor today. Or cal l 1-319-266-2638 for more information. 
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HAILEY, Idaho — Since breaking 
into the golf business as a 24-
year-old superintendent at a nine-

hole executive facility in the Milwaukee 
area, Stephen E. Maas has advanced in 
the profession. 

The certified golf course superinten-
dent is now working at The Valley Club 
here, an 18-hole private facility which 
opened in July 1996. The road to The 
Valley Club, which began in Milwaukee, 

continued for four 
years as superinten-
dent at Southglen 
Country Club in 
Littleton, Colo. He 
then earned a two-
year turfgrass certifi-
cate from Penn State 
University during the 
off-season and in-

terned as the assistant during construc-
tion and grow-in at Country Club of Castle 
Pines. Since then he has been heavily 
involved in construction, including su-
perintendent posts at Coeur D'Alene in 
Idaho and on projects in southern Illinois 
and Missouri. 

Greens Mowers: 3 Toro 1000, 3 John 
Deere M-22 
Tee Mowers: Jacobson Greensking IV, 
Toro Greensmaster 3000 
Fairway Mowers: 3 Toro 5300D 
Rough Mowers: 2Toro 216D, Ransomes 
Jaguar 6150, Toro 325D, Toro 4500D 
Riding Bunker Rake: Toro Sandpro 5000 

C A N ' T L I V E W I T H O U T : 

1 A Q U A L I T Y I R R I G A T I O N S Y S T E M 
V y 

Turf Utility Vehicles: 8 Club Car Carry-
alls, Dihatsu Hijet, Toro 5200 
Verti-Cut Reels: Set for Jacobson 

Primary herbicide: Trimec 899 
Primary pesticide: Dursban Pro 
Primary fungicide: Engage 4F 
Primary slow-release fertilizer: IBDU 
Square footage of the maintenance 
building(s): 6,000 square feet 
Annual rounds of golf: 18,000 
Normal green speed: 9.3 

Stephen Maas 

Wè've 
Made etter 
Faster 

SolarMax 
Only by DuPont 

Express Flags From Fore-Par. 
When the race is on to get flags for your golf course, get to the finish line 

first with Fore-Par. Our Express Flags service combines exceptional delivery 
time with Fore-Par's renowned quality workmanship, ^ ¡ ^ ¡ ^ 
innovative design, durability and ease of maintenance, ^ ^ r ^ r m ^ J J 

Because all manufacturing is done at our facility, 
Express Flags can meet your deadlines without com-
promising the quality that has made Fore-Par the consistent choice of golf 
course superintendents around the world. When you place your order, you may 
find our normal delivery time quick enough to satisfy your demands. If not, 
just ask for Express Flags service and get what you need, when you need it. 

So if you're in a hurry, flag down the fastest flag service available. For your 
free Fore-Par catalog along with information and Express Flags service rates 
call our toll-free number today! 

F O 
DISTINCTIVE GOLF COURSE ACCESSORIES 

16761 Burke Lane, Huntington Beach, CA 92647 
714 842-8494 • 800 843-0809 • FAX 714 842-7384 

Greensking IV 
A e r i f i e r s : Ver t idrain 7316, Ryan 
Renovaire, Toro Hydroject 4000 
T o p d r e s s e r s : Tycrop MH400, 
Metermatic Turfco F15B, Toro 5200 
Spreader 
Grooming Reels: None 
Tournament Speed Roller: Set for 
Jacobson Greensking IV 
Reel Grinder: Foley Accu 610 
Bedknife Grinder : Foley Accu 610 
Irrigation Pump Station: Flowtronics 
PSI (2400 GPM) 
Irrigation System: Cirrus 
Golf Car Fleet: 45 Club Car electric 
Flagsticks: Standard Royaline 8-foot with 

The Valley Club's maintenance shop includes a chain hoist (foreground), second-floor mezzanine tube-lock swivel 
storage and work area above the offices, a fireproof storage cabinet and 10-by-10-foot garage door. Computer & Accessories: Dell Optiplex 

GX1 

r v 
I O L D E S T P I E C E O F E Q U I P M E N T : 
^ 1 9 8 0 TORO GREENSMASTER 3 

TOOLS OF THE TRADE... at Maas' The Valley Club 



Decisions. 
NX-PRO® with Poly-X PRO® delivers the economical, 

controlled release you expect from an SCU. Plus, its homo-

geneous analysis has all the essential nutrients your turf 

craves. Of course, if Poly-X PRO isn't quite what you had in 

mind, we have just what you're looking for. NX-PRO with 

Meth-Ex 4 0 ! Just take your pick. NX-PRO will do the rest. 

Available in greens or fairway grades. Call your nearest 

Lebanon Turf Products Distributor. Or 1-800-233-0628. 

Lebanon 
TURF PRODUCTS 

NX-PRO and Poly-X PRO are registered trademarks of Lebanon Seaboard Corporation. 
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Future is now in maintenance complexes 
Cont inued f r o m p a g e 25 

The parameters for Buchen's modern 
and futuristic turf-care center for an 18-
hole course include: 

• "While maintenance buildings in the 
past were situated in the middle of the 
golf course, the modern way of thinking 
is to have them on the outside so that 
deliveries don't bother golfers," he said 

• The area normally needed is .81 to 1 
hectare. 

• The buildings range in size from 372 
to 1,116 square meters. 

• "The goals and objectives are to store 
all the maintenance equipment inside to 
prevent damage from the sun and mois-
ture, and have a good environment to 
work on the equipment and for the em-
ployees/' 

• Cool-season courses will have heated 
and cold storage. Warm-season courses 
also will have heated storage, but many 
times they have a three-sided carport for 
cold storage. 

• The conceptual floor plan provides 
for proper traffic flow — a crucial deci-
sion for the greenkeeper to decide. 

The mechanic's shop of the future will 
range in size from 100 to 280 square 
meters. Its amenities will include: 

V A hydraulic lift for riding equipment 
that can lift from 2,000 to 4,000 kilograms; 
a hydraulic lift table for smaller equip-
ment and walk-behind mowers which is 
capable of lifting about 900 kilos; work-
benches that are 91 to 106 centimeters 
high and are topped with 6.3-mil-thick 
metal and which have storage space un-
derneath. 

V Numerous air and electrical outlets 
for electric and air power tools. 

V Overhead, retractable hoses for lu-
brication, air and water. 

V An overhead hoist and block and 
tackle. 

V Remote control-operated garage 
doors that are at least 4 meters high and 
4 meters wide. 

V Skylights and excellent fluorescent 
lighting. 

V A parts room with adequate shelving 
and excellent lighting. 

V A heated and air-conditioned 
mechanic's office with a window into the 
shop area and sealed off so the mechanic 
can make phone calls in a quiet environ-
ment. 

V Record-keeping, including a com-
puter to keep service records, parts in-
ventories, purchase orders, etc.; file cabi-
nets for record keeping; and bookcase 
storage for service, shop and parts manu-
als for machinery. 

V A grinding and sharpening area, 
sometimes in a separate room, that con-
tains bedknife and reel grinders. 

V An exhaust fan and fresh-air ventila-
tion and a dust-collector system. 

V A welding and acetylene torch area 
that contains safety curtains to protect 
the eyes of nearby workers; welding table 
with vise and storage underneath; three-
phase electric outlets throughout; Y ex-
tension cords so welders can be mobile; 
exhaust fan and fresh-air ventilation; and 
excellent lighting. 

V A heated- and cold-storage area for 
maintenance equipment, with a garage 
door at least 3 meters wide and 3.7 meters 
high. 

"This is really important in new facili-
ties," Buchen said. "There is more and 
more electric equipment today, and a lot 
more to come, so having separate outlets 
with separate circuit breakers is crucial." 

V Miscellaneous storage rooms for 
tools, paint, course accessories, grass 
seed, and irrigation and drainage parts. 

V A spray-paint booth. 
Employee areas, Buchen said, will boast 

showers, locker rooms, kitchen, vending 
machines, lunch room and meeting room. 
The lunch room may have two to three 
microwave ovens, a stove and oven, 
toaster oven, a refrigerator or two, kitchen 
sink, electric drinking fountain, the crew 
assignment board, a large hand-washing 
sink, a television for audio-visual train-
ing, along with a VCR and DVD players. A 
pay telephone, time clock, bulletin board, 
rainsuit storage area and even a washer 
and dryer will be a standard. 

Safety requirements include Right To 
Know wall displays with material safety 
data sheets; hazardous communication 
plan wall display; a walkout-tagout pro-
gram; local, state and federal work post-
ers; emergency telephone numbers; 
safety training video notebooks; and an 
emergency evacuation plan. 

Future first aid kits will include a 
defribillator, oxygen bottles, eyeglass 
goggles, ear plugs and safety goggles. 

In the States, Spanish is becoming the 
unofficial second language on golf course 
maintenance crews, and so all safety signs 
are becoming bilingual, Buchen said. 

New maintenance facilities of the fu-
ture, Buchen said, will have: 

• Soil test and disease identification 
rooms. 

• A microscope and soil test kit. 
• An irrigation technician's office with 

a computer irrigation controller, and irri-
gation system computer parts and supply 
inventory. 

• The head greenkeeper's office with a 
weather computer, grounds management 
operating system computer, Internet ac-
cess, three-quarter-sized toilet and 
shower, and a conference table for meet-
ing with key staff members. 

• The assistant greenkeeper's office 
with a blueprint room, daily operation 
record-keeping, and all the fertilizer and 
pesticide records. Sometimes it will be 
shared by the spray technician. 

• A reception area fully equipped with 
a computer, fax machine, photocopier, 
telephone voice mail, paper shredder and 
two-way radio. 

• Storage, utility and equipment clos-
ets. 

• Utilities including single- or three-
phase electricity, natural gas or propane 
for hot-water heat and furnace, domestic 
water, sewer, three to six telephone lines 
and cable television for the Weather Chan-
nel. 

• An employee car park typically with 
one car parking space (3 meters wide and 
6.1 meters long) for each employee. 

• An equipment staging area outside 
the maintenance building, where mechan-
ics can check out the equipment and the 
employees can jump right on it to go to 
work in the morning. 

• A trash dumpster area. 
• A loading dock for lorries to unload 

Cont inued on n e x t page 
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This hydraulic lift has a lift-
ing capacity of between 
4,400and8,800kilograms, 
so it can lift all maintenance 
equipment except the heavi-
est loader/backhoe tractors. 

The future is now 
Continued from previous page 
supplies. 

• A 140- to 232-square-meter pesticide 
and fertilizer storage and rinsate build-
ing that sometimes stands alone. It is 
equipped with spill containment, a 24-
hour-a-day exhaust fan, fresh-air vents and 
explosion-proof lights. It is heated and 
cooled and has a fire sprinkler system be-
cause of the volatility of the pesticides. 

• Fire extinguishers, emergency spill 
management and bilingual safety signs. 

• An area next to the pesticide build-
ings to store spray and granular applica-
tion equipment. 

• Three storage tanks for rinsate to 
wash the pesticide and fertilizer applica-
tion equipment. The tanks will range in 
size from 380 to 760 liters. Drainage grates 
and submersible pumps will ensure that 
all the water is reused and filtered by 
filters that are changed daily. 

• A 93- to 232-square-meter fertilizer 
storage building. 

• Used oil storage and rinsate equip-
ment wash racks. Unleaded petrol and 
diesel fuel storage tanks, ranging in size 
from 1,892 to 3,785 liters, will have such 
safety requirements as emergency fuel 

shutoff switches, fire extinguishers and 
bilingual safety signs. 

• New oil storage, in either 113- or 208-
liter drums, with spill containment be-
neath them. 

• Soil storage buildings made of brick, 
with sidewalls, and a roof. The floor sur-
faces will drain toward the front of the 
building, so that if any moisture does get 
in, it surface drains. Storage will include 
greens top dressing, top soil, tee and 
fairway top dressing soil, bunker sand, 
divot soil mix, mulch and bark, drainage 
gravel, and, in the Northern climates, 
road salt and calcium chloride. 

• Greenhouses for in-house propagat-
ing of annual and perennial flowers, trees 
and shrubs, clubhouse interior plants, 
and turfgrass experiment plugs. Turfgrass 
nurseries, often at the maintenance com-
plex, will vary in size from 140 to 465 
square meters. The tee, fairway and rough 
nursery, often located on the golf course, 
will ranger from 465 square meters to 
almost half a hectare. 

"Many new facilities," Buchen added, 
"have turf student housing — literally 
small apartments that are furnished and 
have no cost for the employee. It actually 
helps the club by providing security 
through the employee." 

Decisions. 
NX-PRO with Meth-Ex 40 delivers the dependable, 

controlled release you expect from a leading nitrogen source. 

Plus, its homogeneous analysis has all the essential nutrients 

your turf craves. Of course, if Meth-Ex 40 isn't quite what you 

had in mind, we have just what you're looking for. NX-PRO 

with Poly-X PRO. Just take your pick. NX-PRO will do the rest. 

Available in greens or fairway grades. Call your 

nearest Lebanon Turf Products Distributor. Or 1-800-233-0628. 

Le^non 
TURF PRODUCTS 

"We were in need of aerating our new 27-hole golf 
course and the native soils to the north being sandy/ 
rock, I was ruining the bearings on our crankshaft 
style machine. Luckily I requested a demo of the 
AERA-vator and found the right tool to help our 
situation. It loosened the soil\ gave it the much-
needed air and pushed some rocks down without 
disrupting the playability. I ordered one immedi-
ately for our course and have implemented a pro-
gram exclusively for the AERA-vator. I also like 
the durability of the tines, it saves us time and ef- • • • M f c i ™ 
fort which translates to dollars. Thanks again for such a great product." 
— Gary Femrite, Golf Superintendent, Pebble Creek G.C., Becker, MN 

For a no obligation demonstration or f ree video, call 

First Products, Inc. 800-363-8780 
www.ls tproducts .com / sa les@lstproducts .com 

http://www.lstproducts.com
mailto:sales@lstproducts.com
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Niche and native turfs are the answer in 
Continued from page 25 
zon in the form of additional gov-
ernment regulations. 

"[EPA chief] Carol Browner is 
not our friend," warned Lynch. 
"Restrictions on fertilizer, limits 
on irrigation water and reduc-
tions in emissions and waste are 
on the way. 

"Why do you think Toro and 

Jacobsen are making electric 
greens mowers? Emissions, 
emissions, emissions." 

There is also a growing de-
mand for non-chemical solu-
tions to turf problems — i.e. 
good neighbor policies, the 
Audubon Cooperative Sanctu-
ary Program, removal of cer-
tain families of pesticides. 

"We've already lost mercury, 
PCNB is a target and certain fu-
migation techniques are going 
away. The reality is, we need to 
change our way of thinking," 
Lynch said. 

These changes will require 
developing new grassing strate-
gies and golfer acceptance of 
less-than-perfect conditions. 

some places 
"You cannot sustain Augusta-
quality conditions on 16,000 
courses in America," Lynch said. 
"We need to develop a more inti-
mate relationship with Nature 
by bringing native and natural-
ized areas closer to play, thereby 
reducing the amount of main-
tained turf." 

This is where niche and native 

grasses enter the picture. 
Niche grasses are traditional 

turf types that suit a certain 
management regime and cul-
tural pract ices . Colonial 
bentgrasses, velvet bentgras-
ses and fine fescues are three 
examples commonly used in 
the Northeast. 

Native grasses are plant mate-
rials that are indigenous to an 
area, such as big blue stem, 
Queen Anne's lace and Indian 
head. 

They also include grasses in-
troduced hundreds of years ago, 
like the red fescues Spanish fri-
ars planted in the Southwest as a 
forage grass in the 1500s. 

NICHE GRASSES 
Colonial bentgrasses are 

bunch grasses. They are fine tex-
tured, apple-green in color, and 

'[EPA chief] Carol 
Browner is not our 

friend. Restrictions on 
fertilizer; limits on 
irrigation water and 

reductions in emissions 
and waste are on the 

way. ' 
— Skip Lynch 

establish quickly. They are tol-
erant of sandy, gravelly soils with 
low fertility requirements and 
fairly high disease resistance. 
They also have low irrigation 
needs. 

"The problem with Colonials 
is that you can kill them with 
kindness," Lynch said. "The 
more water you dump on them, 
the worse they perform. They 
are excellent fairway and tee turf 
and can be mowed to a quarter-
inch. They have good wear toler-
ance and blend well with fine 
fescues and poa annua. They can 
help you get through icy condi-
tions and low-fertility, low-water, 
zero-pesticide regimes." 

Velvet bentgrass — long a 
staple in the Northeast — is 
often as effective as the As and 
Gs being specified into many 
of today's courses, Lynch said. 
Velvet bentgrasses are stolonif-
erous and have an ultra-fine 
texture with a leaf width that is 
half of A4. 

If managed properly, they are 
very disease resistant, have a 
true green color, are tolerant of 
most soil types (especially low 
pH), require little nitrogen and 
need little water. 

They are suited to tees, greens 
and fairways, are the most shade-
tolerant of all bentgrasses and 
can withstand low mowing 
heights. 

Fine fescues are a grossly un-
der-used grass, Lynch noted. 
Fine fescues include chewings, 

Continued on next page 

Classic quality, start to finish. 

Hydro Agri 
North America 

Hydro works harder for you. 
©Registered trademark of Norsk Hydro ASA 

1 5 - 1 5 - 1 5 ( 8 ) 

Professional Turf and 
Landscape Fertilizer 
Get a good start with Classic Royale® 
when establishing quality turf or feeding 
ornamentals. Classic Royale provides N, 
P, K and S the right way - ammonium 
and nitrate nitrogen, highly soluble 
phosphate, chloride free potash and 
sulfur in every prill. 

Split Nitrogen. 
Fast Response. 
Sustained Feeding. 
Classic Royale supplies nitrate nitrogen 
for quick green-up and fast growth of 
actively growing plants even in cool 
weather, and ammonium nitrogen for 
sustained feeding. 

The Phosphate in Classic Royale is 
highly water soluble and 100% available 
to roots during turf grass establishment 
and for vigorous ornamental growth. 

Chloride Free Potash and Sulfur -
derived entirely from chloride free 
potassium sulfate for maintenance of 
vigorous turf in high traffic areas and to 
aid in resistance to turf diseases and 
weather stress. 

High Analysis - Classic Roy ale's 1-1-1 
formulation contains 45% primary 
plant food plus 6% sulfur to support 
proper turf establishment and ornamental 
nutrition. 

Homogeneous Prills - no segregation of 
nutrients; even application. Every prill 
contains the stated grade of nutrients. 
Classic Royale feeds accurately and 
uniformly without "hot spots" when 
applied through properly calibrated 
equipment. 

Put Viking Ship® Classic Royale 
professional turf and landscape fertilizer 
to work for you. Call us or your local 
fertilizer dealer for more information. 

Customer Service 1-800-234-9376 
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New York Turf Assn. seminars planned BUFFALO, N.Y. — On 

March 9, the New York 
State Turfgrass Associa-

tion (NYSTA) will present its 
Western Regional Conference, a 
one-day seminar designed to 
share with grounds managers 
the latest information, research, 
and techniques. 
In addition to the educational 
sessions, this one-day confer-
ence will include a trade show 
with vendors representing vari-
ous interests. 

Seminars will include: 
• General Session — 

Weather or Not, Stan Levine, 
National Weather Service Fore-
caster; Using Weather Condi-
tions to Predict Pest Outbreaks, 

Native, niche turf 
Continued from previous page 

hards, creeping reds and sheeps. 
They are also low-maintenance/ 
low-fertility grasses. 

"You can do just about any-
thing with fine fescues that you 
can do with Kentucky blue-
grass," Lynch said. "They are 
excellent in shade and blend well 
with bents. 

"A mixture of five pounds of 
chewings fescue with a pound 
of bent can re-establish an area 
in six weeks. As you lower the 
mowing heights, the chewings 
fescues mow out and give way 
to the creeping bentgrasses 
that are starting to establish 
themselves. They can also be 
used in conjunction with na-
tive s." 

NATIVE GRASSES 

Besides requiring little main-
tenance, native grasses are 
prized for their aesthetic quali-
ties, Lynch said. Their seed 
heads, fall color and diverse tex-
ture make them attractive. 

Natives are best used in out-
of-play areas and as accents 
around tee boxes, specimen 
gardens and slope stabilization 
areas. 

There are several keys to es-
tablishing native grasses, 
Lynch said. 

"Don't cultivate too deeply, 
otherwise you'll bring weeds 
to the surface, especially in 
areas that were formerly pas-
ture," he explained. "Don't 
prep the soil down more than 2 
inches. 

"Minimize pre-planting fer-
tility regimes to less than half 
of what is used in in-play areas 
because natives will suck up 
the nutrients as quickly as they 
can find them. 

"Keep seeding rates low. The 
idea is to give each individual 
plant enough room to estab-
lish itself. 

"And finally, be patient. It takes 
three to five years to establish a 
mature-appearing area. If you're 
expecting results in a year, you'll 
spend a lot of money and be very 
disappointed." f* 
GOLF COURSE NEWS 

Dr. Michael Raupp, University 
of Maryland. 

• Build Your Skills — Basic 
Turf Soil Management, Joann 
Gruttadaurio, Cornell Univer-
sity; Turfgrass IPM, Kevin 
Trotta, North Rockland 
CSD; Weed Identification and 
Control, Joann Gruttadaurion, 
Cornell University. 

• Lawn & Landscape — 
Advances in Integrating Biologi-
cal Controls Into Plant Health 
Care, Dr. Michael Raupp, Uni-
versity of Maryland. 

• Golf — Turfgrass Disease 
Review (Including New Diseases 
Such a Gray Leaf Spot), Dr. Pe-
ter Landschoot, Pennsylvania 
State University. 

• Environmental Issues — 
The Audubon Cooperative 
Sanctuary System & Steward-
ship Where You Live, Work, 
and Play, Joellen Zeh, 
Audubon International; DEC 
Certification Regulation 
Changes, Ed Hanbach, NYS 
DEC; Dow Does 48-Hours No-
tification Affect Your Business, 

Bob Ottley, One Step 
Lawncare; Legislative Pro-
cess/Current Legislation, Pat 
Hooker, New York. 
Farm Bureau; 48-Hour Notifi-
cation: Working With Your 
Legislator, Michael Maffei, 
CGCS, Back O'Beyond, Inc. 

Conference hours are from 8 
a.m. to 3:30 p.m., with registra-
tion beginning at 7 a.m. For 
more information, call NYSTA 
at 800-873-8873, 518-783-1229. 

If it's on it, 
the best is in it 

Now it's easy to know whether you have the best 
turfgrass mixtures and blends available. Just look for 
the Jacklin Genetics label. 

The Jacklin Genetics label on the bag says you're 
planting turf seed varieties with: 

• the industry's leading private research and 
breeding program behind them 

• a wealth of innovation that has led the world in 
turfgrass development for nearly seven decades 

• proven performance that combines unsurpassed 
color, turf quality and disease resistance with 
higher seed yields 

You never have to wonder if the best is in the 
bag when the Jacklin name is on it. So ask for 
Jacklin Seed. And if you don't see the Jacklin Genetics 
label on the blends and mixes you're considering, 
ask "why not?" 

The' 
First Tee -JACK LIN 

u S E E D 



MAINTENANCE 

Saving floor space in welding operation 
B y T E R R Y B U C H E N 

NAPLES, F ia .—with the 

goal of storing sticks of 
various types of metal in 

a secure, out-of-the-way location 
in the shop area, Olde Florida 
Golf Club has added an over-
head storage rack above its weld-
ing unit and workbench. 

Shop and equipment manager 
Kim Ellis built the unit in about 
three hours, and the cost was 
under $50 for materials, said su-
perintendent Darren Davis. 

The rack is 20 feet long to 
accommodate that length piece 
of metal, if needed. There are 
five down rods, all with support 
bars, so smaller pieces of metal 
can also be stored. Metal trusses, 
or purlings, run lengthwise on 
the ceiling, where they are spot 
welded to the "I" beam. The 
down rods are bolted to those 
trusses. 

Due to the pitch of the roof 
and "I" beam, the down rods are 
different lengths so the bottom 
of the rack is level with the floor 
(not the l-to-12 pitch of the roof). 
The end down rod (closest to 
the side of the building) is 4 feet 
in length while the end one (clos-
est to the center) is 5 feet. The 
support bars that hold the metal 
are 24 inches long; 12 inches on 
both sides of the down rod. Of 
the 5 total down rods, the three 
closest to the center of the build-
ing have three separate racks 
made from the support bars. Due 
to the slope of the roof, the two 
down rods closest to the garage 
doors only have two racks so that 
the bottom remains level with the 
floor," Davis added. 

"The racks formed by the sup-
port bars are 12 inches apart (up 

lowan supers 
honor Schilling 

DES MOINES, Iowa — The 
Iowa Golf Course Superinten-
dents Association (IGCSA) has 
honored Dennis Schilling of 
Pheasant Ridge Golf Course in 
Cedar Falls as Superintendent 
of the Year. 

Meeting at at the 66th annual 
Iowa Turfgrass Conference and 
Trade Show here, Jan. 24-26, the 
IGCSA also presented the Assis-
tant Superintendent of the Year 
award to Roland Trimble,and the 
Distinguished Service Award to 
Mike Gehl of Fillmore Fareway 
GC in Cascade , and Dean 
Fagerlind, who has retired from 
the Waterloo Parks Department. 

The Charles Calhoun Writing 
Award was presented to Tom 
Lavrenz, director of golf for the 
city of Cedar Rapids. 

Over $5,000 in scholarships 
were awarded to students in turf 
programs at colleges and uni-
versities across the state. 

and down) and the 
down rods are 5 feet 
apart. The down 
rods (metal extend-
ing down from the 
ceiling) is 1-1/2-byl/ 
4-inch-thick angle 
iron. The support bars (metal 
welded to the down rod to create 
a shelf for the metal) are 1-by-l/ 

4-inch-thick angle iron. 
The end two down rods 
have l-by-l/4-inch thick 
angle iron attached to 
the end to form a con-

tainment system 
for the metal and 

they are attached with a device 
and cotter pins," Davis con-
cluded. 

SHOP TALK 

Using overhead storage can save a lot of room. 

When it comes to weed cot 
If you're making mul t ip le applications of a DNA herbicide every year, you're running two major risks. 
First, you're running the risk of developing DNA-resistant weeds. Second, you're risking damage to 
new root growth that is essential for turf to recover f rom winter stress, pest damage and other injury. 
This year, cut your risks by making the turf- f r iendly oxadiazon chemistry of CHIPCO® RONSTAR® her-
bicide the foundat ion for your weed control program. CHIPCO® RONSTAR® gives you season-long con-
trol of 25 broadleaf and grassy weeds- inc luding goosegrass, crabgrass, and Poa Annua-wi th just one 

Aventis Environmental Science / Chipco Professional Products / 95 Chestnut Ridge Road / Montvale NJ / 07645 / 201-307-9700 

Aventis Environmental Science USA LP / Remember to read and follow label directions carefully. Chipco and Ronstar are registered trademarks of the Aventis Group. © 2000 Aventis AVESRN090 
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New method makes hydroseeding viable 

Laying down the Finn Additive System. 

B y L Y N N T I L T O N 

CINCINNATI, Ohio — The 
simple addition of micronutri-
ents to the seed mix has trans-
formed hydroseeding into a 
method that could help change 
golf course construction and 
renovation and overseeding. 

Gone is the need for straw 
mats or blankets. Gone is the 

expense of laying turf, the worry 
about survival, green-up or 
weeds. 

That's because the slurry the 
hydroseeding machine sprays 
down is a sticky thick mulch con-
taining ingredients for best ger-
mination, including germination 
enhancers, fumic acid and other 
soil amendments, readily avail-

Aventi s 

trol, it pays to play it safe. 
pre-emergence application. And there has never been any indication of weed resistance to 
RONSTAR! Plus, unlike DNA herbicides, RON STAR® does not inhib i t new root growth. So, there's 
nothing to prevent your turf f rom growing fuller, lusher and 
stronger throughout the season. Remember, when it comes to 
weed control, it pays to play it safe wi th the t ime-proven perfor-
mance of CHIPCO® RONSTAR: 

RONSTAR 

able nutrients from soluble fer-
tilizer at recommended rates, liq-
uid lime to adjust soil pH and a 
beneficial microbial bacteria 
product. 

With just a single pass, a crew 
of two can establish or re-estab-
lish turf successfully — and eco-
nomically. 

"With this system, you can 
establish new grass for as little 
as 1.5 to 2.5 cents per square 
foot," said A1 Schrand, consum-
able products manager for Finn 
Corp. here. Prior to joining Finn 
two years ago, Schrand spent 
four years as a turf consultant. 

"The benefits of hydroseeding 
within the golf course industry 
are numerous," he said. "While 
hydroseeding still is a learning 
curve for many superintendents, 
it's a great way to seed and 
overseed areas they thought 
couldn't be reached." 

"How do you seed a major 
slope?" he asked. "The standard 
practice is to lay down a straw 
mat and staple it in place. That is 
very labor-consuming and costly. 
With hydroseeding, you merely 
have to spray a bonded fiber 
matrix mixture that sticks, pre-
vents erosion and encourages 
germination." 

Called the Finn Additive Sys-
tem, it takes just one hour to 
learn how to do it, Schrand re-
ported. 

"Then comes practice, know-
ing what to put in the machine 
and how to get the best results," 
he added. 

Schrand cited a Midwest golf 
course built over a landfill. "The 
superintendent was going to use 
sod, especially around tees, 
greens and bunkers," he said. 
"By going with this hydro-seed-
ing system, he saved 75 percent 
in costs. He needed a quick fix, 
which was why he was thinking 
of sod. But a germinating seed is 
a much healthier plant than sod. 

"Also, with seed you don't get 
that dropoff associated with sod," 
he added. "Hydroseeding is a 
linear, complete, uniform germi-
nation practice." 

"Any time you grow something 
new, you need microbial bacte-
ria," Schrand said. "Organics. 
That's what we're doing. We're 
also supplying erosion-control 
p roduc t s which include a 
tackifier and a wood fiber mulch. 
What the application crew needs 
is an application machine with 
mechanical agitation, which 
gives equal dispersion during 
spray down. A jet-agitated ma-
chine is not able to pump this 
slurry." 

That's because the slurry is 
precisely that. When placed on a 
piece of cardboard, for example, 
it will stick in place, with no ooz-
ing or sliding. 

Continued on page 36 



ON THE MOVE 

Big names move to famous clubs 
PEBBLE BEACH, Calif. — 

The latest in a series of job moves 
by well-known golf course su-
perintendents is that of Pebble 
Beach Golf Links first assistant 
Eric Greytok to the head super-
intendent position. 

Greytok succeeds Mark 
Michaud, who took the post at 
Shinnecock Hills Golf Club in 

Southampton, N.Y. 
Several other well-known su-

perintendents have moved on 
recently, leaving famed golf 
courses for other well-known 
facilities. 

Paul Latshaw moved from 
Congressional Country Club in 
Bethesda, Md., to Winged Foot 
Golf Club in Mamaroneck, N.Y., 

replacing Bob Alonzi. Alonzi 
had gone to Fairview Country 
Club, but soon left in favor of 
Fenway Golf Club in Scarsdale, 
N.Y. 

Meanwhile, Oakmont (Pa.) 
Country Club's Mark Kuhns is 
in new digs at Baltusrol. 

Pebble Beach's Greytok is a 
former first assistant superinten-
dent at Congressional Golf Club 
and Merion Golf Club, and once 
worked at Riviera Golf Club. 

New method making 
hydroseeding more viable 
Cont inued f rom p ag e 3 5 

"It will stick to the ceiling," 
Schrand said. "Before this 
breakthrough, hydroseeding 
was just a mix of seed, mulch, 
fertilizer and a bunch of water. 
Crews were spraying rivers. 
We have turned 180 degrees 

*U.S. Patent No. 5,871,156. 
Pebble Beach Golf Links is a registered trademark of Pebble Beach Co. 

Rain Bird's Exclusive Top-Serviceable 
Rock Screen EAGLE ™ Rotor. 

Don't let sand, silt and harsh chemicals get the best of your 
rotors. Get the rugged durability and low maintenance of 
Rain Bird's most advanced line of rotors. 
• EAGLE™ gear drive rotors feature the Top-Serviceable Rock 

Screen/Integrated Valve Seat* that saves time and labor by allowing 
you to remove debris and flush pipes without digging. 

• The new one-piece snap cover easily secures the internal 
assembly in place and provides quick access. 

• New Shovel Guard™ protection eliminates damage to hydraulic 
tubing on electric rotors. 

• New higher stroking valves let debris pass through to prevent 
weeping. 

• The new wind fighting dual spreader and high performance 
nozzles improve water distribution. 

• High 3.25" pop-up height raises stream above tall grass, 
prevents puddling and ensures proper water distribution. 

Give yourself a fighting chance. Get the new EAGLE rotors and 
leave the dirty work to us. 

R a i n ^ B I R D 

Call your Rain Bird Golf distributor at 800-984-2255 
or contact us at our web site—http://www.rainbird.com 

from that. What this system 
sprays out is a thick, moist 
mulch material, with every-
thing held in suspension. When 
it hits it sticks, gives good uni-
formity of germination, no 
pockets or voids." 

How steep a slope can this 
system handle? 

Schrand said: "We've actu-
ally done concave slopes. That 
is why when this stuff germi-
nates it grows instantaneously 
and very uniform. We are not 
promoting weeds, which can 
be a problem with a straw or 
hay mulch." 

How quickly does growth oc-
cur? 

"We just finished a big film 
shoot on a yard that was 4 
weeks old and it looked like an 
established lawn," he said. 
"Grass grows very erect, like 
bristles on a toothbrush. There 
is no laydown like you get with 
sod." 

Schrand explained that suc-
cess comes because at the time 
of mixing, which takes from 15 
to 25 minutes depending on the 
size of the tank involved, the seed 
is soaking up the hormones, vi-
tamins and nutrients. 

"Then it's sprayed out with a 
soft, wet, very protective mulch 
material," he said. "Further, it 
takes just one or two people to 
hydroseed and they can cover 
from 3,500 square feet to an acre 
per tank load. 

The key element to success 
is water, he said, adding: "If 
you have irrigation, you're go-
ing to have excellent results. 
The seed, put down at recom-
mended rates, is evenly dis-
persed. From the machine, an 
operator can reach at least 250 
feet with no problems, and 
some have done as much as 
400 feet, thanks to extra hose." 

He r epor t s t h e r e ' s no 
cleanup because the system 
uses all biodegradable prod-
ucts. "The wood products and 
tackifier enhance microbial 
activity and people can walk on 
it after the first mowing," he 
said. "Some courses look like 
established lawns in just four 
weeks." 

Asked about the economics 
of this system, Schrand men-
tioned a superintendent who 
had a $16,000 bid for sod, but 
got those areas hydroseeded 
instead for $5,500. 

"Further," he said, "the grass 
was more erect and thicker than 
in the places where he had used 
sod. This system gives the seed 
everything it has to have, except 
soil temperature and irrigation. 
But, the fumic acid in the mix 
can realistically warm the soil by 
3 degrees." 

http://www.rainbird.com


Rounding up rattlesnakes: a desert within a desert 
B y B O B S P I W A K 

In late autumn when snow covers the 
ground, many golfers from north-
central Washington State travel to 

the desert to play golf. But they don't go 
south, they head north into the Canadian 
desert. Canadian desert? 

Following highway 97, the Sonoran 
desert ends its northward journey from 
Mexico in the Okanagon Valley of south-
central British Columbia, and in this val-
ley lays a string of courses which are 
open for play most of the year. Along with 
golf, the moderate climate yields rich 
fruit harvest, a plethora of wineries and a 
burgeoning retirement industry, luring 
both Canadians and Americans. 

It is just over the international border, 
at 27-hole Osoyoos Golf and Country Club, 
where golf course superintendent Mike 
Harrison plies his trade, conquering such 
odd chores as rattlesnake roundups. 

Head pro Terry Graham's wife Gail is a 
regular on the LPGA Tour. 

At Osoyoos for over a decade, Harrison 
oversees a crew of 13 in-season. 

Each nine holes has a name: Park (built 
in 1972,) Meadow (1982) and Desert 
(1994) — and each layout reflects its 
name. The nines are rotated almost daily, 
with one reserved for nine-hole players. 

Harrison, 41, received a two-year 
turfgrass degree at Kwantlen College in 
Vancouver and belongs to the British 
Columbia, Canadian and American su-
perintendents' associations. 

The course used to be open all year, 
shutting down the temporary winter 
greens only for the occasional snowfall 
(the region gets less than 9 inches of 
precipitation a year). But with increased 
play, Harrison and the management of 
the member-owned course decided to 
close from Dec. 15 to the end of January. 

'Too many people not waiting for the 
frost to leave had some bad results," 

Osoyoas Golf and Country Club in British Columbia, with Lake Osoyoas in the background. 

Harrisonsaid, speaking of the all-year play. 
The town of Osyoos owns the 220-acre 

parcel containing the course and leases it 
to the club for a dollar a year. As part of 
the agreement the course irrigates with 
effluent water from the town's settling 
ponds in the middle of the course. While 
the water is plentiful, said Harrison, it 
does create problems. It comes from the 
purification process high in chlorination 
and sodiums. Over the years, these have 
wiped out most of the pine trees and 
thinned the turf on the greens. For the 
latter, Harrison has begun to use fresh 
water while hand-watering the putting 
surfaces. 

Maintaining a heavily played desert 
course has its own problems. More than 
55,000 rounds a year are played, but by 
law the effluent cannot be applied during 
the day when people are playing the 
course. And in summer these days can 
exceed 100 degrees. 

Superintendent Mike Harrison in the desert — 
the Canadian desert — at Osoyoas G&CC. 

T h e auto-
mat ic sprin-
klers kick on 
after play, and 
H a r r i s o n ' s 
day begins at 
5 a.m. during 
the summer 
months, usually, except when somebody 
discovers a broken line, or a plugged sprin-
kler, or the myriad other events that can 
crop up and require immediate attention. 

"With a little luck," Harrison smiled, "I 
can be out of here by 2 in the afternoon — 
with a little luck." 

He portrays the course as "a desert 
within a desert." By edict, the desert ar-
eas on the Meadow and Desert nines 
must be preserved. 

"This makes things a lot easier in that 
there is less wall-to-wall maintenance," 
Harrison said. "On the other hand, play-
ers will hit balls into the sagebrush and 
antelope bush (the only vegetation off 
the course) and crash through them, 
breaking them." 

He points to a sage plant, maybe 3 
inches across its trunk: "This thing is 
over 200 years old. That's why we iso-
lated it and offer the free lift (from a large 
circle around the plant) for the golfers. 
Even with that, a lot still thrash around." 

RATTLESNAKE ROUNDUP 
Another unique aspect of Harrison's 

work is rounding up rattlesnakes. "We're 
not allowed to kill them by law," he said, 
"so when we get a complaint we have to 
go out, capture them and release them 
elsewhere. Two years ago we had a major 
infestation, but usually not too many are 
around ... at least not seen." 

The popularity of the region is deter-
mined by its moderate climate which has 
its origins in the Coast Mountains of Brit-
ish Columbia. These effectively block 
incoming weather from the Pacific and 
with the aid of lesser ranges west of 
Osoyoos hoist the incoming moisture over 

Continued on page 39 
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Grasses to break barriers 
Continued from page 25 
heads. To produce those seed 
heads the next step is genetic 
manipulation that will allow that 
particular cultivar to produce 
seed at a commercial level with-
out giving up the other traits 
that are invaluable. 

"We need a terminator gene," 
Watschke said of the process. 
"What will be required go turn 
on and turn off genetically engi-
neered response? That will be 
the challenge... We don't wantto 
end up with something we do 
not know how to manage." 

Therein lies the question of 
ramifications of at least some of 
the up-and-coming turfgrasses, 
but others of these new breed 
will turn heads in a good way, he 
said. For instance, the bentgrass 
that is resistant to Roundup and 
the one resistant to the annual 
bluegrass control Prograss. And 
the genetically engineered root-
ing ability, which will be on-line 
by the middle of this century, 
"will be phenomenal," Watschke 
added. 

Turfgrass breeders and ge-
neticists are making progress in 
various arenas — from compac-
tion resistance to wear and shade 
tolerance, non-thatch producers, 
and dwarfism, he said. Perhaps 
none of these, however, is as 
fascinating as "allelopathy," the 
capacity of one plant to suppress 
the growth of another. Most of 
the time this is due to roots, but 
sometimes from the trailers that 
come out of the leaves. 

"This offers tremendous po-
tential to the whole arena of her-
bicides, or better still, manipula-
tion of plant competition between 
one grass and another ," 
Watschke said. 

"We have clear evidence that 
there are certain perennial 
ryegrasses that suppress annual 
bluegrass growth. It has long 
been known that quack grass 
suppresses the growth of all 
other grasses," he said. 

"Geneticists should go after 
this one with gusto." 

Watschke spelled out the 
progress in other areas: 

• Compaction resistance. "We 
spend a lot of time managing 
turf to resist compaction," he 
said. "We have wonderful tools 
and equipment to deal with it. 
Yet every time we want to do 
something about compaction it 
gets in the way of people using 
the facility. There are a couple of 
plants — knot weed and 
goosegrass — that have extraor-
dinary capacity to tolerate com-
paction. They can maintain res-
piration of the roots under a very 
low oxygen diffusion rate." 

Physicists have known for a 
long time that these plants have 
that capacity, he said, but no-
body knows why. 

"How transferable is that 
trait?" he asked, adding, "Scien-
tists are looking at the question, 
can we put these qualities into 
other grasses?" 

• Shade tolerance. "We tend 
to line up fine fescues and others 
as shade-tolerant grasses. We 
want to get grasses to do more 
than they can do," he said. 

For instance, Watschke said, 
"poa trivialis has extraordinary 
shade tolerance. How tough is it 
to transfer that to poa protensis? 
Then you would have shade-tol-
erant bluegrass, and we don't 
have to worry about areas where 
we have shade on the surrounds 
or in the rough... 

"I personally don't think it will 
be that big a trick to impart shade 
tolerance to grasses that don't 
have it." 

• Wear tolerance. Vast differ-
ences in wear tolerance are 
sometimes observed within a 
genus. The same scientific 
method of transference should 
work with grasses as well, 
Watschke said. 

• Dwarfism. Huffs research 
has pinpointed some plants of 
annual bluegrass that grow less 
than half an inch in three months. 

"What does that mean in re-
gards to wear tolerance? What 

does that mean for improvement 
potential?" Watschke asked. "We 
will be looking at a turf that is 
marvelously dense, fine-tex-
tured, produces almost felt at 
the surface — like a billiard table. 
But, if it doesn't wear well, what 
have we got? 

"Although dwarfism and fine-
ness and density have appeal, 
we have to be concerned with 
the downside at the same time." 

Continued on next page 

NOVEX™, the unique new matrix techno-
logy fertilizer from LESCO, is actually 
very small. Tiny, in fact. But what it 
can do for your nutrient management 
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Mike Harrison: Desert superintendent 
Continued from page 37 
the valley, across the moderating 
influence of Lake Osoyoos and 
into the territory to the east. Lack-
ing this topography, it can be rela-
tively balmy at the course while in 
Omak, Wash., a mere 50 miles 
south, a major snowstorm might 
be in progress. 

The area's popularity has re-
sulted in acres of condominiums 

and private homes south of the 
course, and a building boom in 
the area of the town. 

In addition to the water-purifi-
cation chemicals, the residents 
use water softeners, Harrison 
said. These use salt which add 
yet more sodium to the mix. 

Ruefully Harrison noted: "There 
are better products out there [for 
water softening] but they're more 

costly by four times." 
Pointing to a browning pine, 

he added, "We had a dead pine 
analyzed and there were 67 parts 
per million sodium in its tissue. 
That's 15 times normal." 

But Harrison is not discour-
aged. 

"This is a great place to grow 
grass," he said. "Over the last two 
years we only had five or six days 
of snow, and it wasn't cold." 

Beside growing grass, the 

crew cuts cups and moves the 
tee markers daily. Bunkers are 
power-raked five times a week. 
Although the greens are cut daily, 
Harrison has the cleanup cut done 
only three times a week, explain-
ing that the compression of the 
triplex mowers around the curves 
exacerbates the effects of the so-
dium in weakening the turf. 

HORSE TRIALS 
One day annually, in May, the 

South Okanagan Horse Trials 

That's the beauty of it. More of "the 
good stuff," optimum single season 
availability and a greater return on 
your fertilizer investment. 

But that's not all. With NOVEX, every 
uncoated particle is a total package of 
macro and micronutrients. Consistent 
nutrient availability is guaranteed 
because every particle has the same 
release characteristics. Even sliced or 
broken particles release the way they 

Mower Pick-up 
% Fertilizer Loss (Penn State 1999) 

should. And thanks to its homogeneity 
and particle size, speckling becomes a 
thing of the past. 

NOVEX is available in greens and 
fairway-grade particle sizes. Both so 
small and compact they penetrate even 
the densest, lowest cut turf canopy. 
After all, there's no point in buying 
quality fertilizer if it's only going to be 
thrown away with the clippings. 

Think of NOVEX as sophisticated 
nutrient management. Because that's 
exactly what it is. Try it and we know 
you will agree. This 
fertilizer may be small, but 
what it can do for your 
golf course is huge. To 
learn more, contact your 
LESCO professional. G r o w W i t h U s 

LESCO is a registered trademark and NOVEX and Grow With Us are trademarks of LESCO, Inc. Scotts is a registered trademark and Contee is a trademark of The Scotts Company. Nutralene is a trademark and Nitroform is a 
registered trademark of Nu Gro Technologies, Inc. IsoTek is a registered trademark of Lebanon Seaboard Corporation. 

come to Osoyoos G&CC. There 
is a course of jumps (perma-
nently placed) and other objects, 
very large objects, that are used 
on land equestrians share with 
the course. On this day, the con-
figuration reverts to the original 
18 holes, a process that takes six 
hours to set up and another six 
to reconfigure. 

"Actually," Harrison grinned, 
"it isn't bad as it sounds. In fact, 
I enjoy it." 

POSSIBLE 36 HOLES 
Addition of another nine holes 

is being considered at Osoyoos 
G&CC. 

"There are more people mov-
ing into the area, more people 
coming from The States to play 
here," Harrison said, perhaps 
lured by the fact the Canadian 
dollar in October was worth $1.47 
U.S. There are 200 privately 
owned and 50 rental golf cars at 
the course. 

Will Harrison be up to the chal-
lenge of yet another nine holes? 

"Oh yes," he said enthusiasti-
cally. "Each problem is a chal-
lenge, and really, there aren't 
too many major problems that 
crop up. The membership is 
great. I get very little pressure. I 
love living here and so do my 
wife and children." 

Future grasses 
Continued from previous page 

• Non-thatch producers. This, 
Watschke said, is a problem. 

"Some of our best grasses are 
thatch producers," he said. "In 
this part of the world you have a 
lot of fine fescues that are thatch 
producers. They have seasons 
in which they grow for 12 
months, and yet for another pe-
riod of growth there are such 
cold soil temperatures that you 
have very low background-level 
microbial activity. Even though 
you have a pH that is adjusted 
and a top-dressing program, you 
still get this accumulating thatch 
just because of their growing 
environment, coupled with lack 
of microbial decomposition. 

Meanwhile, scientists are try-
ing to breed cold tolerance into 
warm-season turfs and heat-tol-
erance into cool-season grasses. 

"Under those circumstances 
the challenges will be far greater 
than a lot of the other things I've 
mentioned," Watschke said. 
"This gets tricky, when you take 
metabolic issues that have com-
plexity of genetic control. To 
unravel all of that and make it 
work is difficult. 

"However, the Japanese have 
had early success in transferring 
such traits from Zoysiagrass to 
cool-season germplasm." 

Turfgrass management, he 
said, "will only get worse in terms 
of how complex the issues are 
that you are going to have to 
deal with. Genetic engineering 
is not going away." 





New Compass™delivers unsurpassed 
control of Brown Patch. 

As a broad-spectrum, mesostemic fungicide, Compass 

controls Brown Patch and 10 other turfgrass diseases. 

All at the lowest rates ever. And the affordable price 

of Compass makes it the ideal solution for fairways 

and all other areas of the course. 

Add Banner MAXX® for Dollar Spot. 

Control Dollar Spot and other turfgrass diseases like 

Summer Patch and Gray Leaf Spot with a Compass 

plus Banner MAXX tank mix. Applied together, these 

fungicides deliver consistent, 21-day protection at 

the lowest combined rates of any two products. 

Add Subdue MAXX®for Pythium control. 

As a tank mix, Compass plus Subdue MAXX controls 

both Brown Patch and Pythium, protecting fairways 

and greens for up to 21 days during the stressful 

summer season. It just doesn't get any simpler than that. 

Important: Always read and follow label instructions before purchasing or using these products. ©1999 Novartis Crop Protection, Inc., Turf & Ornamental Products, Greensboro, NC 27419. Compass™ and the Novartis logo are trademarks; Banner®, MAXX®, and Subdue® are registered trademarks of Novartis. 



MAINTENANCE 

North Shore's Dinelli chosen for Scotts Excellence Award 
Continued from page 1 
be." It was given at the recent 
International Golf Course Con-
ference and Show here. 

"All these awards, Environ-
mental Steward, Scotts Tradition 
of Excellence or what-have-you, 
are always a group effort, start-
ing with the support of the board 
at North Shore Country Club," 

Dinelli said. "They allow us to 
express our creativity. As far as 
getting projects implemented, 
my cousin, Jerry Dinelli Jr., and 
the crew who all grew up to-
gether get them done. 

Dinelli referred to his crew of 
seven who all worked for his fa-
ther, Joe. 

Joe and his brother, Jerry 

Dinelli Sr., both worked for their 
father, Frank, who passed on 
the tradition of innovation in 
their family. Joe invented the 
power rake for sand traps and 
sold it to International. 

Jerry Sr., the superintendent 
at nearby Northmore in High-
land Park, worked with a com-
puter company to create and in-

stall the first-ever computerized 
irrigation system. 

Asked how important ingenu-
ity is to his profession, Dinelli 
said: "The basics in turfgrass 
management remain pretty con-
stant. The important thing is the 
innovation to make it more effi-
cient and environmentally 
friendly. We need to continue 

All these awards... are 
always a group effort, 

starting with the support 
of the board at North 
Shore Country Club.' 

— Dan Dinelli 

moving forward, whether toward 
more environmentally friendly 
chemicals and fertilizers, or 
machinery that applies water in 
an efficient manner." 

In nine years at North Shore, 
Dinelli has built a reputation for 
excellence in maintenance not 
only on the golf course but also 
through his personal contribu-
tions to the profession. 

Certified in the Audubon Coop-
erative Sanctuary Program in 
1998, North Shore is recognized 
for its Integrated Pest Manage-
ment (IPM) and biological pest 
management. The club was a re-
gional winner in 1998 and a Mid-
Continent Region winner in 1999 
and 2000 of the Environmental 
Steward Award from the Golf 
Course Superintendents Associa-
tion of America (GCSAA). 

Personally, Dinelli was instru-
mental in the Chicago Peregrine 
Release program, which success-
fully reintroduced the peregrine 
falcon to the Chicago area. He 
also supported the effort to ban 
the pesticide fenthion, used for 
nuisance bird control, and served 
on the board of directors at 
Alexander Stillman Nature Cen-
ter in Barrington, 111. 

Dinelli, along with the North 
Shore Country Club, is also in-
volved in turfgrass research. In 
1997, a putting green was built at 
the club to evaluate bentgrass va-
rieties for sponsors GCSAA, the 
U.S. Golf Association and National 
Turfgrass Evaluation Program. 
The green is still in use. 

In conjunction with the Uni-
versity of Illinois, Dinelli has 
conducted research on composts 
used on turfgrass, and, he serves 
on the Illinois Turfgrass Re-
search Review Committee. 

Sharing his experiences with 
students and peers is also im-
portant to Dinelli. Each year, he 
teaches a seminar on golf course 
management at Harper College 
and has been involved with the 
college's Park Management and 
Horticulture Advisory Commit-
tee for the past 15 years. His 
writing has been published in 
various publications. 

Selection for the Scotts Tradi-
tion of Excellence Award was 
based on several criteria: teach-
ing and mentoring experience; 
leadership; environmental respon-
sibility; research and innovation 
in cultural or management prac-
tices; and professional involve-
ment. The selection committee 
was composed of officers of the 
GCSAA and John Johnson, vice 
president of sales for Scotts Pro-
fessional Business Group, 

SPOT REMOVER 

Nothing hits the spot for dollar spot control Tank mix it with any other fungicide for 

and other diseases of turf and ornamentals, like B P 1 ^ . , , - ^ " comprehensive control. SysTec 1998 controls 

SysTec 1998®. It is the most effective broad spectrum dollar spot, fusarium blight, brown patch, anthracnose and 

systemic fungicide for curative and preventative control. others and provides on the spot systemic protection that 

It's also affords the best protection for the money. Use it keeps working for weeks after application. SysTec 1998 -

as a foliar spray or drench treatment, 

SysTec 1998 gets the job done. 

it's spot remover packaged in a handy 

flowable and W D G formulations. 
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THE BROAD SPECTRUM SYSTEMIC FUNGICIDE FOR HEALTHIER PLANTS-



BRIEFS 

ASGCA RELEASES SUPPLIERS 
DIRECTORY ON CD 

The American Society of Golf Course 
Architects (ASGCA) has introduced 
its first-ever Suppliers Directory on 
CD-ROM — an interactive, electronic 
version of the group's printed direc-
tory. By using the CD-ROM directory, 
people in the golf industry can quickly 
search and select information on more 
than 90 product and service providers, 
including contact information on the 
139 member architects of the ASGCA. 
Data once submitted by suppliers in 
printed format, is now electronically 
scanned and categorized under one or 
more listings including: Irrigation Sys-
tem and Equipment; Seed, Sod & Nurs-
ery Products; Consultants & Profes-
sional Services; and Golf Course 
Builders. From the supplier listings, 
users can also link directly to live URL's 
(web site addresses) and can send e-
mail directly to key individuals. The 
electronic directory will be published 
annually. The CD-ROM can be ordered 
by sending a check for $25 (U.S.) to 
the American Society of Golf Course 
Architects, 221 North LaSalle St., Chi-
cago, 111. 60601. 

TPC LAS COLINAS REDO 
NEARS COMPLETION 

LAS COLINAS, Calif. — TPC Four 
Seasons Resort Las Colinas is nearing 
completion on Phase I improvements. 
Nearly one-third of the $3 million worth 
of improvements has been completed 
since the plans were announced last 
March. The work has been led by 
course architect Jay Morrish, the origi-
nal designer of the TPC. 

HARBOTTLE'S BANBURY OPENS 
EAGLE, Idaho — BanBury Golf 

Club, designed by John Harbottle III, 
has opened for play here. Located on 
the Boise River, the 18-hole course is 
part of the BanBury Meadows real-
estate development. It is operated by 
Tradition Golf, a new company owned 
by PGA of America member Jerry 
Breaux superintendent Clint Travis. 

PRESIDIO CONVERTS TO BENTGRASS 
SAN FRANCISCO — Arnold Palmer 

Golf Management has begun convert-
ing existing greens to bentgrass at 
Presidio Golf Course. The conversion 
began last October and will conclude 
in early 2000. Currently, the course's 
putting surfaces are poa annua. 

Superintendent Sapochak's first golf 
course design called a hidden gem 
B y P A U L L. K A U F M A N J R . 

Matthews busy at 
home and abroad 

VILLAGE OF IGLS, Austria — Golf 
course architects Matthews & Nelhiebel 
have begun their first European project: 
design of renovations to the Innsbruck-
Igls Golf Club, in the Austrian Alps here. 

America's Bruce Matthews and Vic 
Nelhiebel traveled to Austria at the invi-
tation of the club's agronomy consultant, 
Josef Leinauer of Peiting, Germany. 
Leinauer is a pioneer in the use of com-
bined subsurface irrigation and drainage 
systems for golf greens and athletic fields. 

Innsbruck-Igls Golf Club is one of the 
older courses in Austria, founded in 1935 
as a mnine-hole course. Its 18-hole course 
in nearby Rinn lies on the forested lower 
slopes of the Patscherkofel Mountain, 
site of the 1964 and 1976 Winter Olym-
pics downhill ski venue. In fact, the com-
munity of Rinn's local ski slope crosses 
several holes. From almost anywhere on 
the course, there are views of the Inn 
Valley below and 10,000-foot Alpine peaks 
beyond. 

Nearly all members of the club prefer 
to walk the course, despite the challeng-
ing terrain. Played from the champion-
ship tees, Innsbruck-Igls measures 5,945 
meters, with a par of 71. 

The initial design renovation focuses 
on improved bunkering and green visibil-
ity, as illustrated by the 12th Wildbach 
hole, a 345-meter par-4, playing uphill. 
Because of the sidehill locations and sur-
rounding fir forest, drainage of spring 
water and defining the fairway limits in 

Continued on page 52 

GEORGETOWN, S.C. — About 30 
miles south of Myrtle Beach lies 
Winyah Bay Golf Club, a hidden 

gem opened a year ago as the first design 
effort of former golf course superinten-
dent Matt Sapochak. 

Sapochak had honed his design skills 
as a shaper and construction superinten-
dent for Pete and P.B. Dye at Debordieu 
Golf Club in Georgetown and Prestwick 
Country Club in Myrtle Beach, and had 
done a substantial in-house renovation 
while superintendent at Deertrack Golf 
Course in Surfside Beach. 

The current general manager of Winyah 
Bay, Sapochak said: "When I had the 
opportunity to design Winyah Bay, I 

Continued on page 54 

Winyah Bay Golf Club ssouth of Myrtle Beach is receiving international acclaim. 

Austria's venerable Innsbruck-Igls Golf Club faces major renovations. 

Austin course recreated from memory 
B y F R A N C E S G . T R I M B L E 

The task was straightforward: Take readers of a club 
history back in time to 1924 and show them a golf course that 
has not existed in its entirety since the late 1940s and, to the 
best of anyone's knowledge, was never represented on a 
scorecard or in the local newspaper. 

Without the recreation, modern golfers would have diffi-
culty believing that the course where teaching legend Harvey 
Penick once caddied, and early Southwest Conference golf 

championships were contested, once featured tee shots 
over a now-bustling north-south thoroughfare called Red 
River Street. The holes on the east side of Red River were 
replaced by a shopping center in the early 1950s, after the 
course was sold to the city of Austin. The land west of Red 
River remains a nine-hole municipal layout known as 
Hancock Park. 

All agreed a recreation was historically important, though 
golfers who played the course in the 1920s and '30s were in 
short supply. 

Continued on page 53 



Piermari to run Frontiers Southeast division 
NORTH PALM BEACH, Fla. 

— Veteran course contractor 
Jerry Pierman has joined Jones 
Mills, Pa.-based Frontier Con-
struction Co. as vice president 
of the firm's new Southeastern 
Division, based here. 

Pierman brings 30 years of di-
verse experience to Frontier, 
along with a presence in the South-
eastern, Caribbean, Central and 
South American markets. Fron-
tier has contracted to build 11 new 
holes for designer Steve Nicklaus 
at Ibis Golf & Country Club in 
Palm Beach Gardens, Fla. 

"We couldn't be happier to 
have someone of Jerry Pierman's 
caliber on board," said Nick 
Scigliano, president of Frontier 
Construction Co. "I've already 
seen how his skills, experience 
and reputation have positively 
affected our organization. I'm 
confident his addition will give 
Frontier a credible foothold in 
the Southeast." 

Pierman spent nine years, be-
ginning in 1972, as treasurer and 
vice president of the Jack Nicklaus 
Companies before becoming vice 
president of a major international 
course contractor. He then served 
as manager of Tom Fazio's design 
firm, leaving to become general 
manager of development at Pete 
Dye's Old Marsh Golf Club in Palm 
Beach Gardens, Fla. 

In 1987, Pierman formed a 
course construction partnership 
responsible for several projects, 
including two Jack Nicklaus de-
signs — New Albany (Ohio) 
Golf Club (GC) and Sycamore 
Hills Country Club outside Fort 
Wayne, Ind., and The Arthur 
Hills Course at Old Trail GC in 
Jupiter, Fla.. In 1990, Pierman 
bought out his partners and 
formed Pierman Golf Co, which 
went on to build, among others: 
Ron Garl's Indian River Country 
Club in Vero Beach; The Medal-
lion Club for Jack Nicklaus II in 
Columbus, Ohio; The Legends 
of Indiana, a Jim Fazio layout in 
Franklin; Scott Miller 's 
Bentwater Country Club in 
North Houston, Texas; and 
Saddle Brooke GC, a Keith Fos-
ter design in Tucson, Ariz. 

During this time, Pierman also 
served two years as president of 
the Golf Course Builders Asso-
ciation of America and spent six 
years on the organization's board 
of directors. In 1995, Pierman 
was president of his own con-
struction management consult-
ing firm, JL Pierman Interna-
tional and Associates, whose 
recent clients include Ruitoque 
Golf & Country Club, a Golden 
Bear Design in Bucaramanga, 
Colombia, and Blake Tree Na-
tional Golf Club in Houston. 

"I'm excited to be back in the 
course construction business 
full-time," Pierman explained. 

"As I've gotten to know Nick, I'm 
increasingly impressed by his 
philosophies regarding what it 
takes to build a solid company 
that does quality work." 

Frontier's recent project list 
includes 18 new holes at the Ted 
Robinson-designed Los Suenos 
Resort, a Marriott-managed 
property on Costa Rica's Pacific 

coast; Links at Spring Church 
(Pa.), which will open for play 
this spring; a renovation with 
Ault Clark & Associates at 
Lawrence Park Golf Club in Erie, 
Pa.; and a renovation with Ron 
Forse at Sunnehanna Country 
Club in Westmont, Pa., an A.W. 
Tillinghast design and longtime 
host to the Sunnehanna Amateur. 

BURNS' SEBASTIAN HILLS SET FOR SPRING OPENING 

XENIA, Ohio — Sebastian Hills Golf Club is growing in, 
with a late-spring opening expected. Burns Golf Design de-
signed the course as well as the initial master planning of the 
surrounding real estate, and Hunnicutt Golf built the course. 
The par-72 course will be somewhat unusual, with a par-35 
front nine, featuring three par-3s, and a par-37 back nine, featur-
ing three par-5s. Sixty-five sand bunkers provide beauty and 
challenge to the layout. Streams, and four lakes will come into 
play on 14 holes. 



DEVELOPMENT 

Architects recognize Spring Ortiz-Patino 
SAN ROQUE, Spain — 

Valderrama Golf Club owner and 
President Jaime Ortiz-Patino, will 
receive the 2000 Donald Ross 
Award from the American Society 
of Golf Course Architects 
(ASGCA) at the society's 54th an-
nual meeting in Newcastle, Ire-
land. 

The ASGCA's most presti-

gious honor, the Donald Ross 
Award is presented annually to 
an individual who has made sig-
nificant contributions to the 
game of golf and the profession 
of golf course architecture. 

"Mr. Ortiz-Patino has become 
a highly regarded figure in the 
golf industry because he has 
given a great deal of his time and 

talent to emphasizing the impor-
tance of environmental steward-
ship and preservation of the tra-
ditions of the game," said ASGCA 
President John LaFoy. 

Among the highlights of Ortiz-
Patino's career was the opportu-
nity to host the 1997 Ryder Cup. 
Prior to the Ryder Cup, 
Valderrama played host to nine 

editions of the PGA European 
Tour's Volvo Master, and has 
since hosted the World Golf — 
American Express Champion-
ship. Valderrama is the only in-
ternational golf course to be-
come fully certified by the 
Audubon Cooperative Sanctuary 
System for Golf Courses. 

VALDERRAMA DECLARATION 

Recently, Ortiz-Patino and offi-
cials from the world's top govern-

Jaime Ortiz-Patino 

ing bodies of golf joined forces to 
endorse the Valderrama Declara-
tion on golf, environment and 
sustainability. The initiative was 
signed to promote environmental 
awareness and encourage sound 
environmental practices for golf 
courses and other sports facilities. 

Held in November at Val-
derrama Golf Club, the meeting 
was the first-ever U.S.-European 
Golf Environment Summit, and it 
brought together members of the 
United States Golf Association 
Turfgrass and Environmental Re-
search Committee, Royal & An-
cient Golf Club of St. Andrews and 
national ecology officers from sev-
eral European golf federations. 

The declaration, which is also 
supported by the International 
Olympic Committee, United Na-
tions Environment Program and 
World Wide Fund International, 
establishes a proactive perspective 
on the golf community's role in ini-
tiating and supporting environmen-
tal education, research and conser-
vation programs. 

The declaration states the golf 
community's support of the prac-
tices and principles of the Audubon 
Cooperative Sanctuary Program in 
North America and the Committed 
to Green initiative in Europe. These 
are two related programs designed 
to promote environmental aware-
ness and encourage the implemen-
tation of sound environmental prac-
tices on golf courses. 

STORIED LIFE 

The grandson of mining baron 
Simon Patino, Ortiz-Patino led 
what many would consider a 
storybook life: raised in a four-
story castle; educated in the fin-
est schools; and even raced 
sports cars until his father con-
vinced him to give it up. 

An avid tennis player, Ortiz-
Patino's talents earned him spots 
in both the French and Italian 
Open tennis tournaments before 
a shoulder injury eventually 
forced him to redirect his tal-
ents to skiing and golf. 

Ortiz-Patino's interest in the 
game dates back to around 1956 
when he caddied for Dai Rees in 
the Italian Open. In lieu of a bag 
fee, Rees presented Ortiz-Patino 
with tickets to the 1957 Ryder 
Cup at Lindrick in England. 

In 1985, Ortiz-Patino and other 
businessmen purchased Las Aves 
Golf Club in Sotogrande. He later 
changed the name to Valderrama. 
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Preventive or curative? Why not both? 

MACH 2® is the only turf insecticide that gives you 

the power to prevent or cure grub infestation. Apply 

mid-May to prevent grubs all season long. Or apply 

immediately after egg hatch and grubs up to the 

second instar stop feeding within hours after 

ingestion, and die shortly after. 

Plus, the innovative new chemistry behind MACH 2 

Turf Insecticide requires no immediate irrigation, is 

virtually odorless and offers a favorable 

environmental profile. 

So, when it comes to MACH 2®, the best of both 

worlds is clearly an understatement. 

For more information, call 1 -888-764-6432 

ext. R2551, or visit our website at www.mach-2.com 

TURF INSECTICIDE 

®/RohMid L.L.C. Company ©1999 Always read and follow label directions. 

http://www.mach-2.com


New 18-hole Colorado course to 
include island green, open in 2001 
Andy Johnson design set to begin final seeding this spring 
By B O B S P I W A K 

FIRESTONE, Colo. — Prelimi-
nary seeding on tees and the 
driving range beganlate last year 

at Coal Ridge Golf Club north of 
Denver. The 18-hole, 7,100-yard 
championship course near the town of 
Firestone is scheduled to be ready for 
play in the spring of 2001, with final 
seeding to begin early in 2000. 

Designed by Andy Johnson, the 
course contains six ponds, the largest 
of which is 15 acres, according to 
owner Tom O'Malley. A natural 
centerpiece, the pond is home for 
number 4, an island par-3 of 145 yards 
from the blue tees; number 3, a 525-
yard par 5, and number 16, a very short 
par-4 of 292 yards. 

"The lake seemed to be a natural 
convergence point where a lot of holes 
could come together," said Johnson. 
The 16th offers a choice of going for 
the green over the water or laying up 
with a long iron to the fairway along the 

lake and then a short iron to the pin. 
"The bets are getting higher by 16," 
Johnson said. "And it offers risk and 
reward, or prudence and safety." 

This hole is indicative of the strategic 
versus penal nature of the course, 
noted Tom 0 ' Malley, who also shares 
project manager duties with Troy 
Weidner. "We designed the course to 
have fewer penal shots, like forced 
carries and blind shots, in favor of a 
strategic philosophy. It is a design rich 
in risk versus reward with a number of 
different routings making for an interest-
ing and enjoyable round of golf." 

Coal Ridge, which may have a name 
change by opening day, offers five sets 
of bluegrass tees ranging from 7,100 
yards from the tips to 5,400 from the 
forward markers. The greens are a 50/ 
50 mix of Penncross and Providence 
bentgrasses with bluegrass and 
ryegrass fairways in an 80/20 mix. The 
course is nurtured by a fully automated 
1,400-head Toro system, which includes 

ESTABLISHES Uniformity in Turf and 
PREVENTS Water Repeliency 

TREATS and PROMOTES the Recovery of 
Turf Under Stress Due to Water Repeliency 

ENHANCES the Penetration of Water and 
IMPROVES Turf Quality 

MAXIMIZES Foliar Pesticide Distribution and 
CONTROLS Dew for up to 7 Days 

Aquatrols Supports the Golf Industry via Projects like 
"Investing in the Beauty of Golf" and External CEU Programs. 

5 Nor th O lney Ave. 
Cher ry Hill NJ 0 8 0 0 3 
8 0 0 - 2 5 7 - 7 7 9 7 • 8 5 6 - 7 5 1 - 0 3 0 9 
Fax: 8 5 6 - 7 5 1 - 3 8 5 9 
w w w . a q u a t r o l s . c o m 

Coal Ridge Golf Club in Firestone, Colo. 

A natural centerpiece, the pond is home for number 4\ an island 
par-3 of 145 yards from the blue tees; number 3\ a 525-yard par 

5, and number 16, a very short par-4 of292yards. 

fertigation, 19 satellites connected to a 
central computer, and a weather 
station. R&S Costruction of Phoenix 
did the shaping, which included moving 
more than 500,000 cubic yards of earth. 

Both owner and architect said there 
were no major environmental road-
blocks to the project. Although there 
are wetlands on the property, O'Malley 
said that by working closely with the 
Army Corps of Engineers, crossings of 
these areas presented little problem. 
Johnson noted that the total wetland 
impact was under 12,000 square feet. 
"There was," he said, "a brief time 
where protection of a certain type of 
mouse appeared to be of concern." 

O'Malley pointed out that a new type 
of decking, called IPE wood (from 
Brazil) was being employed on the 
bridges. "This is like ironwood," he 
said. "Most other places have tradition-
ally used yellow pine, and there have 
been problems with deterioration. With 
two 200-foot long bridges and numer-

ous other creek crossings, we wanted 
something more durable. The IPE is 
guaranteed for 40 years. Of course, it's 
so new that there isn't any around 
that's 40 years old." 

Coal Ridge, the working name for the 
course, is subject to change by the time 
it opens. A prime consideration is a 
name which will be compatible with an 
attractive logo. Johnson thought that a 
heron-oriented name was being 
considered (among four others) as the 
big birds are plentiful around the 
course. 

Intended as a daily-fee venue, the 
course is surrounded by 200 acres, 175 
of which are zoned residential. The 
other 25 are commercially zoned, and 
O'Malley, a part owner of Killarney 
Hills in River Falls, Wis., stated that 
the Coal Ridge property would be for 
sale with or without the course. 

Asked if he was at liberty to divulge 
the cost of the Colorado project, he 
replied, "very expensive." 

http://www.aquatrols.com


DEVELOPMENT 

Schmidt-Curley 
to design Calif, 
desert layout 

HEMET, Calif. — Heartland 
Village LLC, consisting of Heart-
land of Seattle and MSK Devel-
opment Group of Carlsbad and 
Landmark Golf Co. of Palm 
Desert have signed a contract to 
develop an 18-hole golf course at 
a new 665-acre active adult com-
munity near Hemet's western 
border. 

Groundbreaking for the golf 
course community, which is ap-
proved for 1,775 homes, and the 
golf course is expected to take 
place in early 2000. 

"This is a great piece of prop-
erty for a golf course," said Ernie 
Vossler, president of Landmark 
Golf. "The natural topography is 
perfect for a course that offers 
dazzling vistas and challenging 
holes," he said. T v e had my eye 
on the property since 1982." 

Schmidt-Curley Design of 
Scottsdale, Ariz., has been se-
lected to design the course. 

"This property has the same 
terrain as PGA West, the La 
Quinta course we designed with 
Pete Dye," said Brian Curley, a 
principal in the firm which has 
been involved in the design of 
many Landmark courses. 

"It will play a lot like PGA 
West," Curley noted. "It has a 
rock-strewn mountainside with 
a natura l water course 
transitioning to a gently sloping 
plain. The isolated mountainside 
gives to the opportunity to cre-
ate several holes that are framed 
by rugged rock formations from 
tee to green. The gently sloping 
areas provide the setting for lots 
of water features." 

The par-71 layout will measure 
6,706 yards. 

"But we're putting the empha-
sis on playability," Curley said. 
"We're very conscious that a lot 
of our players will be seniors." 

The golf course will be open to 
the public, with special consid-
eration given to residents of the 
active adult community for 
people over 55. 
GOLF COURSE NEWS 
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1998 GCSAA Plant Protectant and Fertilizer Usage Report. Product effectiveness for preemergence crabgrass control. 
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Maxwell, NGF team up on ADA-compliant design 
SMYRNA, Tenn. — Maxwell 

Golf Group's golf course design 
division has been working with 
the National Golf Foundation 
(NGF) to design a project that 
will meet the guidelines of the 
Federal Americans with Disabili-
ties Act (ADA). 

When funding is approved, the 
nine-hole course will be an addi-
tion to the city of Smyrna's exist-
ing 18-hole Smyrna Municipal 
Golf Course. 

"From the day we first spoke 
with the NGF and Hal Loflin 
(Smyrna Municipal's golf profes-

sional/general manager)," said 
MGG senior design associate 
Nathan Crace, "we were excited 
about the prospect of being in-
volved with such a proactive ap-
proach to making golf accessible 
to more people." 

The proposed nine-hole addi-
tion will be an executive course 
to be used primarily as a facility 

for beginning golfers and jun-
iors. The par-29 layout will have 
seven par-3s and two par-4s, a 
new lake, and a number of bun-
kers scattered throughout. The 
mostly wooded site will use gen-
tly rolling mounds to help contain 
shots, add aesthetic appeal, and 
delineate areas between holes. 

"The size and configuration of 

the property dictated that we 
create an executive-style layout," 
Crace said. "And that provided a 
perfect fit for Hal's vision of a 
beginners ' short course. He 
asked us to look into the ADA 
compliancy issue because the 
course is down the street from 
one of only seven federal occu-
pational therapy rehabilitation 
centers in the country, and he 
has the foresight to make this 

one of the few golf courses which 
would be truly accessible to 
physically challenged golfers." 

Crace said the next step is to 
secure funding for the project. 
The city is growing, with the 
strong support of its citizens and 
businesses, Crace said, adding: 
"I believe a facility such as this 
can only add to the quality of life 
the residents of Smyrna already 
enjoy." 

As a golf course professional, it's your 
responsibility to make the right choices. 
Right for the turf, and for the people 
who enjoy it. One way to meet that 
responsibility is with Dimension® turf 
herbicide. We're not the only ones who 
think so. In a recent GCSAA survey, 
more golf course superintendents rated 
Dimension higher than any other 
preemergence herbicide.* 

Dimension provides season-long 

control of crabgrass, goosegrass, poa 
annua, and about 20 other tough weeds 
and grasses. Dimension doesn't stain, and 
it's labeled for use both on established turf 
and on ornamentals. 

Dimension's low use rates and 
favorable environmental profile add up to 
less worry for you. The active ingredient is 
practically non-toxic to animals, birds, 
and insects. And it bonds to soil particles 
instead of leaching into groundwater. 

Dimension offers the widest 
application window-6 weeks more than 
other preemergence products. So you can 
delay application for optimum control of 
goosegrass and other weeds. And split 
application can stretch control even 
further for areas with long growing seasons. 

All in all, it adds up to a herbicide 
you can live with. And weeds just can't. 
Call 1-800*987-0467 or visit us at 
www.dimensionpro.com to learn more. 

http://www.dimensionpro.com
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Lohmann Golf breaks ground in Virginia 
RUTHER GLEN, Va. — 

Ground has been broken here at 
Mattaponi Springs Golf Club at 
Penóla Station, Lohmann Golf 
Designs' first foray into the East 
Coast market. 

Developed by The Bellemount 
Corp. of Beaverdam, Va., the 18-
hole Mattaponi Springs project 
has secured all the necessary 

permitting. Weather permitting, 
the course will open in the fall of 
2001. 

With LGD's assistance, 
Bellemount is building this up-
scale, daily-fee course in-house. 
The site here in Northern Vir-
ginia is heavily wooded, so cur-
rent work centers on the clear-
ing of 75 to 80 acres of forest, 

according to LGD senior archi-
tect Mike Benkusky, who added 
that dirt-moving/course-shaping 
should begin this spring. 

Mattaponi Springs Golf Club 
at Penóla Station will take shape 
on a piece of property laden with 
history. After emigrating to 
Williamsburg in the 1700s, the 
George family settled here in 

Ruther Glen during the early 
1800s. They christened their 
homestead "Rose Hill" after the 
family's ancestral estate in the 
Midlands region of England. 

Penóla Station, whose moni-
ker incorporates the local native-
American word for cotton, was 
built in 1886 to serve Rose Hill 
Lumber Co., which commanded 
its own spur off the main north-
south line of the Richmond, 

Fredericksburg & Potomac 
(RF&P) Railroad. 

Nineteenth-century remnants 
of the Rose Hill estate are still 
evident on the site: a main house, 
a carriage house, even a cem-
etery. Restoration of these arti-
facts will play a major role in the 
three-stage development of 
Mattaponi Springs. During Stage 
I, for example, the cemetery and 
carriage house will be refur-
bished; the latter will be em-
ployed as the initial clubhouse. 
Stage II will include construc-
tion of the final clubhouse, over-
looking the 9th and 18th greens. 
Stage III calls for renovation of 
the main house. 

First phase of 
Oakmont facelift 
now complete 

OAKMONT, Pa. — Frontier 
Construction Co. has completed 
Phase I of a two-stage renova-
tion project here at stoned 
Oakmont Country Club, site of a 
record seven U.S. Open Cham-
pionships. 

Implementing a design by 
Toledo, Ohio-based Arthur 
Hills/Steve Forrest and Associ-
ates, Frontier handled construc-
tion of a unique short-game facil-
ity which features a 
12,000-square-foot chipping 
green, three practice bunkers, 
several grass bunkers and a dedi-
cated 2-acre fairway/rough hit-
ting area. 

The new facility will open for 
play this spring. Phase II of the 
project — which involves the 
wholesale upgrade of Oakmont's 
existing practice facility, includ-
ing a new tee and target greens 
replicated from the champion-
ship West course — is sched-
uled to take place as early as 
next fall, after the 2000 playing 
season has come to a close. 

"Practice facilities like this one 
are becoming ever more popu-
lar at private clubs, mainly be-
cause a higher amenity standard 
has been set by new upscale 
daily-fees and resorts," said Nick 
Scigliano, president of Frontier 
Construction Co. "But it's not 
easy for older, established sub-
urban clubs like Oakmont to find 
the space for these practice ar-
eas. That was Hills' challenge 
with this project, as the topogra-
phy was severely sloped and lim-
ited. In fact, an existing mainte-
nance road had to be rerouted to 
create the necessary space on 
the property." 

Once this was achieved, Hills 
and Frontier succeeded in creat-
ing a practice facility that tests 
all aspects of the short game, 
while mimicking those green-
side design elements found on 
the club's famed West Course. 
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Golfplan changes 
name to reflect 
new partnership 

SANTA ROSA, Calif. — Golfplan, 
The Ronald Fream Design Group 
has officially changed its corporate 
identity to Golfplan/Fream and Dale, 
reflecting the new partnership status 
of vice president and senior golf 
course architect David Dale. 

Fream formed Santa Rosa-based 
Golfplan in 1972; the firm has since 
designed more than 150 courses in 
52 countries around the world. Dale 
joined Golfplan in 1988, fresh out of 
Washington State Universi ty, 

where he 
earned a bach-
elor's degree 
in landscape 
architecture. 

"Ron had me 
on a plane to 
Asia within six 
months , " re-
called the 38-

year-old Dale, whose course cred-
its include Guam International 
Country Club and Sparrebosch 
Clifftop Estate & Country Club, 
Golfplan's new design perched on 
Africa's southernmost tip. The first 
nine at Sparrebosch is now open 
for play; the second nine is sched-
uled to open in June. 

Dale also served as lead architect 
at Eagle Ridge Golf Club, a layout 
that opened last fall in Gilroy, Calif. 

"I'm really excited about our new 
focus on the U.S. market, where we 
now have several projects in the 
planning phase," said Dale, who will 
spearhead Golfplan's first two East 
Coast projects — Ocean View Golf 
Course in Norfolk, Va., and Shore 
Gate Golf Club in Oceanview, N.J. 
— both of which will break ground 
this spring. "Our work abroad has 
consistently earned a great deal of 
attention for its quality and inven-
tion. Trouble is, not many American 
golfers have seen them. I'm confi-
dent our current crop of U.S. projects 
will finally show people here in the 
States just what our firm can do." 

In addition to his East Coast 
projects, the Missoula, Mont., na-
tive is overseeing Golfplan's full-
scale renovation of Santa Barbara 
(Calif.) Golf Club. Dale"s design at 
Bonari Kogen Golf Club — an 18-
hole project in the highlands out-
side Numajiri, Japan — will open 
for play June 3. 

Meanwhile, his work continues at 
the opulent Nine Bridges Country 
Club, a $15-million Gleneagles hom-
age on Cheju Island, South Korea. 

"In my view, David's design work 
measures up to any golf course ar-
chitecture being produced today," 
said Fream, 58. "Our new partner-
ship is recognition of his years of 
outstanding service to Golfplan. With 
this move, he now has a more tan-
gible stake in how we do business." 

David Dale 

Renovated Norman track opens 
for business at Florida's Doral 

MIAMI — Having survived Y2K, the Southeastern United 
States was hit on Feb. 15 with "GWC" madness — as in The 
Great White Course at Doral Golf Resort and Spa. 

Greg orman's latest design is the Southeast's first "desert-
scape" golf course and presents some distinctive and challeng-
ing features. 

The Great White was constructed on the parcel of land where 
Doral's White and par-3 Green courses formerly existed. The 
new course complements the Blue Monster, home of the Doral-
Ryder Open, with its tournament-caliber, championship condi-
tions. 

"The Great White is one of the most unique courses we've 
designed," said Norman. "We took a small parcel of 83 acres 
and designed a tournament golf course measuring more than 
7,100 yards. That is what I'm most proud of. In addition, we 
designed a course that Florida golfers will really appreciate. It's 
different than any course in the Southeast. It has many of the 
same characteristics as a desert Southwest golf course, but in 
place of cactus, we have palm trees." 

The course's desert design features a landscape of tightly 
packed coquina sand, accented with traditional South Florida 
foliage, including more than 2,400 native palm trees. The trade-
marks of the Great White are a series of pot bunkers that are 
characteristic of the courses Norman played growing up in 
Australia. There is no rough on the course, with coquina sand 
used in all the transition areas to separate the holes. 

The 130-acre course features gently sloped, well-guarded 
greens, more than 222 pot bunkers, 20 acres of water and four 
different types of turf, including zoysiagrass, Tidwarf 
Bermudagrass, Tifeagle and GN-1. 

The design allows the golfer to use the three major skill sets 
of the game: distance, accuracy and touch. 

The par-72 layout, featuring water on 14 holes, has the only 
triple green in south Florida: holes 11, 13 and 17 each share a 
putting surface that spans more than 25,000 square feet. The 
low-profile greens average 6,000 square feet, with the exception 
of the triple-green complex. 

An 18,000-square-foot practice putting area is connected to 
the 18th green, a trademark Norman incorporated at his Med-
allist Golf Course in Hobe Sound, Florida. 

Norman eliminated golf cart paths. Golfers have the added 
option of walking the course with or without the assistance of a 
caddy or using golf carts that can be driven on the coquina sand. 

The Great White uses natural marshes and wet lands used as 
water drainage areas. 

ARMSTRONG GETS NEW MONIKER 

FRANCESTOWN, N.H. — Armstrong Associates, a 
golf course design and architecture firm headquartered 
here, has changed its name to Armstrong Golf Archi-
tects, LLC. As such, it modified its business structure 
from a sole proprietorship to a Limited Liability Com-
pany (LLC). In the past 10 years Armstrong Associates 
has provided planning and design services to more than 
100 golf courses. 

The Great White Course at Doral Golf Resort and Spa. 

C E R T I F I E D B E R M U D A G R A S S 

take on the problems that are cropping up with some of the traditional 
ermudagrasses? Ask for certified TifSport, the new turfgrass developed 

especially for tees, fairways and putting green fringes. It's genetically pure, 
has a richer color, superior cold-hardiness, excellent drought tolerance and 
will hold up swing after swing after swing. TifSport. Ask for it by name. 

Call 888 584-6598 For the TifSport Grower in Your Area 
Developed at the Coastal Plains Experiment Station in Tifton GA by Wayne Hanna, USDA/ARS Geneticist 
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Champions ugly stepchild undergoing metamorphosis 
B y F R A N C E S G. T R I M B L E 

The conversation between golf course 
architect Tom Fazio and Jack Burke of 
Houston about the remodeling of Champi-
ons Golf Club's Jackrabbit course began in 
1986 when Fazio was working on a layout at 
Barton Creek Club in Austin. In the ensu-
ing period problems with the course, which 
was originally designed by Fazio's uncle 
George and opened for play in July 1964, 
only got worse. Everyone agreed Jackrab-
bit became an "ugly stepchild." 

The course, which according to a Cham-
pions Golf Club history was designed 
with "an Eastern look," has always re-
warded length off the tee and an ability to 
turn the ball. It became particularly diffi-
cult when played in a north wind and 
Jackrabbit's greens, elevated and much 
smaller than the expansive surfaces found 
on the Champions' Cypress Creek, were 
difficult to hit. Other differences between 
Jackrabbit and Cypress Creek include hous-
ing along most holes and street crossings. 

By the late 1970s, the course had mod-
erately severe drainage problems, owing 
primarily to naturally flat terrain and a 
construction explosion that took place in 
the FM 1960 area north of Houston. What 
was a rural area in the early 1960s with 
one development, one service station, and 
one grocery market ,had become an ant-
hill criss-crossed by major thoroughfares 
and dotted with subdivisions and malls. 

On-course housing also affected Jack-
rabbit. Once dwellings were built, there 

was an added problem with real-estate prop-
erty7 lines and out-of-bounds situations cre-
ated by those lines. The atmosphere was 
claustrophobic once cart paths were built, 
although, for many years, Jackrabbit re-
mained the only Champions layout with 
trails. When rains came, which they invari-
ably do in Houston, play shifted to the 
course with paths, making a difficult main-
tenance situation nearly impossible. 

Jackrabbit, which plays at 7,000 yards 
and some think is a more difficult test 
than Cypress Creek, became an after-
thought. Several fairways were used for 
parking during tournaments. Members 
grumbled about conditioning. Yet, there 
never seemed to be a good time for a facelift. 

Jackrabbit's moment has arrived. Phase 
I of remodeling will begin soon, according 
to course superintendent Charles Joachim, 
"in the first quarter of 2000." 

The back nine of Jackrabbit will be remod-
eled and completed in late fall 2000 and work 
on the front nine will commence in early2001. 
Joachim said nothing is being done to Jack-
rabbit "that isn't absolutely beneficial." 

The superintendent, who has been at 
Champions since 1985, said: "Primary play 
areas will be moved away from out-of-
bounds as much as possible. A drainage 
system will be established and the irriga-
tion water storage capacity will be doubled. 
All-weather putting surfaces will be con-
structed; a modern irrigation system will 
be installed. Concrete service roads/paths 
will be connected. The best turfgrass will 
be planted on all primary playing areas." 

Andy Banfield, the point man for Fazio 
Golf Course Designers, Inc., agreesd that 
all changes are improvements and that 
the overall plan is basic — fundamental. 

"Deepening the lakes will create more 
topographical relief and more dramatic 
looking golf holes," Banfield said. 

He is confident that visual separation of 
real-estate and golf areas can be achieved 
and that the changes to holes will encour-
age better golfers to use more strategy. 

For instance, the 18th hole, now a shortish 
par-5, will become a long par-4. The green 
will be moved forward, allowing a lake on 
the golfer's right to be more of a threat. 

The teeing ground for the 10th hole will 
be placed where the 18th green is now, and 
No. 10, a par-5 that doglegs to the left, will 
become somewhat longer. A lake that now 
sits rather inconspicuously behind the 10th 
green will be more apparent — not only on 
the 10th hole, but also on the par-4 12th. 

Joachim agreed that the 12th, which was 
never long, became a "nothing" hole with 
the loss of a pine tree which threatened the 
right side of the landing area. The lake 
greenside left was little or no threat. 

"After renovation," said Joachim, "the 
water will definitely be in play. At least half 
the pin placements will be behind the lake 
which will toughen the hole considerably." 

Banfield and Joachim agree a dry creek 
that once crossed the property and drained 
the housing development west of Champi-
ons Drive, had become more of an eyesore 
than a water feature. 

"When George Fazio came," said 
Joachim, "he wanted that creek to mean-
der, to be like a bayou you might find in 
Louisiana that filled after rain and emp-
tied in dry weather." 

What was once a creek, has become, 
over time, a wide, grass-covered swale 

Continued on next poge 

It's your course, and season 
after season, you have the 

responsibility to make sure it's 
nothing less than perfect. 

So are you going to let crabgrass, 
spurge and oxalis invade 

your fairways and tee boxes? 

Not with Tee Time 
micro-granular course care 

products f rom The Andersons. 

With just a single, economical 
application, Tee Time 

combination products put 
green, healthy tee boxes and 

fairways easily within your grasp. 

The Andersons offers a 
lineup of Tee Time fertilizer 
formulations incorporating 

industry leader Dimension 
herbicide. Some also incorporate 

triple action Nutralene 
controlled release nitrogen fertilizer. 

Tee Time. Your consistent, 
reliable and economical source 

for powerful course care. 

Call The Andersons for more 
information or the name of your 

nearest distributor. Get your hands on 
superior Tee Time products today. 

1.800.225. ANDY 
(2639) 

DIMENSION 
TURF HERBICIDE 

Dimension is a premium formulation widely recognized as one of the most 
effective crabgrass, spurge and oxalis pre-emergence herbicides available today. 
Season long control is attainable without concerns about turfgrass safety due to 
excessive herbicide rates in overlap areas. Plus, it features lower environmental 
loading, no staining or obnoxious odors. 

Nutralene delivers triple action release performance for quick medium and 
long-term results: 

1 Urea nitrogen quickly releases to provide good immediate response during 
the first four weeks after each feeding. 

2 Short chained methylene urea (MU) polymers provide sustained feeding 
required from week 4 through week 10 after application. 

3 Long chained methylene urea (MU) polymers deliver sustained release 
needed for a truly "extended" feeding period. 

To give you m a x i m u m versatility with the care of your course, specify one of these great Tee Time products: 
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Berlin course gains nine-hole 
BERLIN, Germany — Essen-based golf 

course architects Deutsche Golf Consult 
(DGC) are relishing the opportunity to 
create a unique extension at Berliner Golf 
Club Gatow. The existing nine-hole lay-
out was built by the Royal Air Force in the 
late 1960s and has developed into a parkland 
layout typical of central -outhern England. 

DGC was awarded the contract to ex-
tend the course to 18 holes and build 
more suitable practice facilities. Seven 
hectares of new land, in the shape of 
quarries and former open-cast mines, 
were made available. While offering ver-
satile terrain, the quarries posed a prob-
lem of continuity for DGC architect Rainer 
Preiftmann said: "If the former coal mine 
is to be used as a topographic world to 
experience, the design of the old golf 
course can only be conditionally inte-
grated into the extension. 

"By integrating the old golf course into 
both half rounds, the familiar golfing en-
vironment will suddenly throw up totally 
new challenges and turn the game of golf 
(on the entire grounds) into a distinctive 
experience." 

Ugly stepchild 
Continued from previous page 

that is as straight as a yardstick. 
The swale will revert to the feature that 

George Fazio once envisioned. 
In the 30 years since the course opened, 

governmental agencies have been added 
to watchdog the area's water situation. 
One of those is the Houston-Galveston 
Subsidence District. Joachim said the 
district controls the amount of water 
Champions can use and attaches a sur-
charge when the amount is exceeded. 

"That is why the state-of-the-art irriga-
tion system is going in and why the lakes 
are being deepened," he said. 

Model RM $560 plus Freight 
TORO REELMASTER OWNERS 

AND PURCHASERS 
Alarm sounds with only 8-12 oz. loss of oil! 

Safeguard your fairways from those long yellow 
lines. Here is an external unit that mounts onto 
any 5000 Series Reelmaster and ours works! We 
have now been selling this unit for eight years. 
It is the same system that Toro has used on its 
Greensmaster triplex greensmowers for nine years. 

Mounted onto fender, easy to reach, but out 
of operators way. INEXPENSIVE! Only $560 & can 
be mounted in less than one hour. 

CONTACT B.H. SALES 
(707) 823-2107 • Fax (707) 823-6899 

*Sub|«ct to availability 

Result?... Surgical precision. 
Better working mower. Greener healthier grass. 

Ask the man who owns one or try it yourself. 

For a FREE demonstration* call Toll Free on 
1-888 GRINDIT (1-888 474 6348) 

Visit our website at - WWW.bernhard.CO.uk email: info@bernhard.co.uk 
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addition 
It is the dramatic contouring of the former 

coal reserve ground that will be immedi-
ately recognizable, Preiftmann said. 

"The pit will be particularly attractive 
from an aesthetic point of view and will, at 
the same time, have an explosive sport-
ing effect once integrated into the fair-
way concept," he added. 'This situation is 
certainly unique in Germany and can, there-
fore, become a trademark for the golf course 
of the Berliner Golf Club Gatow." 

Work is due to start this spring. Berlin Golf Club Gatow. 

Faster 
Floor-to-Floor 

No contest... It's the fastest grinder around. 
Easier than backlapping. Faster too. No mess. 

Minutes floor-to-floor to grind a walking greens mower. 

http://WWW.bernhard.CO.uk
mailto:info@bernhard.co.uk
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British designers offer new 
architectural masters program 

GUILDFORD, Surrey — The 
British Institute of Golf Course 
Architects (BIGCA) has devel-
oped a new Masters program in 
golf course architecture, extend-
ing its educational thrust into a 
degree-level qualification. 

The degree course is to be 
established at Heriot Watt Uni-
versity in Edinburgh in conjunc-
tion with its specialist college, 
Edinburgh College of Art as well 
as with Merrist Wood College and 

Matthews 
Continued from page 43 

shaded areas were important 
objectives. Due to local develop-
ment restrictions, changes to the 
ground level were limited to plus-
or-minus one meter from the ex-
isting grade, requiring a subtle 
approach and careful sand place-
ment to ensure visibility. 

"While this restriction on 
earth-shaping seems extreme by 
American standards, it is not 
unusual in Austria, or especially 
Germany," said Matthews. "Of-
ten, rural areas and farmlands 
are considered cultural land-
scapes, worthy of preservation 
or protection in much the same 
way as our wetlands or shore-
lines." 

This status can make the ap-
proval of golf course develop-
ments a long and arduous pro-
cess. At the same time there is a 
great demand for new courses 
and a growing interest in golf in 
both countries. Austria, in par-
ticular, has experienced a boom 
in golfing and course develop-
ment in recent years. 

Also at Innsbruck-Igls, to re-
duce conflict with recently con-
structed homes immediately ad-
jacent to the 18th fairway. These 
houses are afforded little protec-
tion from errant shots by in-place 
netting, and their close proxim-
ity illustrates the relative scar-
city of buildable land in this 
mountainous area. 

"While designing for golf in 
this part of Europe poses some 
unusual challenges from our 
perspective, the unique scenic 
and cultural setting gives the 
game of golf another dimension," 
Matthews said. 

Back in the United States, 
Matthews Grosse lie Golf & 
Country Club has completed the 
first phase renovations of its 1919 
Donald Ross layout. Matthews 
was retained to design the 
project in a historically sensitive 
manner. The initial phase in-
cluded the restoration of bun-
kers in the original style and for-
mat of Ross' design. 

The club's greens committee 
and Matthews reviewed the his-

Continued on page 53 
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Elmwood College in Cupar, Fife. 
The course, which will take 

the form of a nine-month diploma 
in golf course architecture, lead-
ing to a three-month Masters pro-
gram, will be full-time residential. 
It will parallel, in its first stage, the 
present part-time/distance learn-

ing diploma operated by the 
BIGCA at Merrist Wood. This 
current two-year diploma course 
will also be expanded to take in a 
two-center field study program in 
both Surrey and Fife, giving stu-
dents the chance to experience the 
historic links courses of Scotland. 

BIGCA Educational Coordina-
tor Ken Moodie was upbeat 
about the developments. 

"It is a tremendous initiative 

for the three educational estab-
lishments to have come together 
with the institute to establish this 
new degree program and de-
velop the existing diploma 
course in a complimentary man-
ner," he said. 

Inquiries for educational ser-
vices in golf course architecture 
have been received from three 
other universities — one each in 
Poland, Switzerland and China. 

Grant aid for the education arm 
of BIGCA has been agreed by the 
Royal & Ancient, which has 
granted financial assistance for the 
next three years to a total value of 
£30,000. This is in addition to the 
£7,500 given for the further devel-
opment of the BIGCA library. Toro 
and Barenbrug are similarly con-
tinuing their support with the on-
going Student Architect Award 
and Student Prize. 

This is no place for an 
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Tournament Players Club planned for Mexico City 
B y P E T E R B L A I S 

MEXICO CITY — Construc-
tion is scheduled to begin late 
this summer on a PGA Tour 
Tournament Players Club golf 
course 30 miles northwest of the 
Mexici City. 

Hurdzan/Fry Golf Course 
Design — in conjunction with 
professional golfer John Cook 

and PGA Tour lead designer 
Chris Gray — has completed the 
preliminary design for the 18-
hole, pr iva te / resor t course 
scheduled to open in 2002. 

"The housing plan has been 
wrapped around the golf course," 
said Hurdzan/Fry Senior Design 
Associate David Whelchel. 'They 
let us put the golf course where 

we wanted it, within reason." 
Group IUSA, which has built 

several courses throughout 
Mexico, is the developer, accord-
ing to Whelchel. The first phase 
of the TPC project will include 
the course, a hotel and commer-
cial area. A second course is 
under consideration. Corporate 
villas are also planned in hopes 

of eventually landing a PGA Tour 
event, Whelchel said. 

Whelchel said the property is 
located at 7,000 feet altitude, 
which should allow for plantings 
of bentgrass, ryegrasses and fes-
cues, although the final turf selec-
tion has not been made. Bisecting 
the property are two small rivers, 
one of which has carved a bluff 
that will play an important part in 
the course design. 

"On a clear day you can see 
two volcanoes east of the city," 
said Whelchel of the 
mountainside site. "We'll prob-
ably move more than a million 
yards of earth." 

Cook's father, Jim Cook — 
who runs a tournament manage-
ment firm and oversaw the 
Mexico Open — brought the 
Hurdzan-Fry team in on the 
project, Whelchel said. 

Austin CC 
Continued from page 43 

The situation was re-
solved in part with oral 
histories from two surviv-
ing Austin Country Club 
members who recalled 
the layout, along with ap-
proximate yardages and 
course features. Still, the 
descriptions did not pro-
vide quite enough infor-
mation for a draftsman to 
draw the holes on paper. 

Enter Ed White, 1936 
Walker Cup Team mem-
ber and the University of 
Texas' first NCAA Indi-
vidual champion. 

Asked what he remem-
bered about the course he 
played as a Texas under-
graduate , White re-
sponded, "Want me to 
draw it for you?" 

White's sketch was 
turned into a color render-
ing by Planned Environ-
ments, Inc., the firm that 
also did renderings of the 
second Austin Country 
Club location on Riverside 
Drive and the present-day 
Davenport Ranch layout. 

Unfortunately, White 
never got to see the fin-
ished product. He died of 
cancer last fall. 

Matthews 
Continued from page 52 
tory of changes to the course, 
beginning with the original plan. 
Using early engineering draw-
ings and a series of aerial photo-
graphs from different eras, it was 
determined that the layout and 
greens were unchanged since 
the inception. However, as with 
most courses of this era, bunker 
shapes, sizes and locations had 
been modified or changed with 
time. 

The construction of the bun-
ker project was completed in late 
fall of 1999 by TurfDrain, Inc. of 
Guelph, Canada. Overseeing the 
construction were project archi-
tect Howard Nauboris and su-
perintendent Andrew Socie. 

Grosse lie Golf & Country 
Club's second phase construc-
tion will include drainage of six 
greens, fairways and roughs and 
a state of the art irrigation sys-
tem. Work will be completed this 
year. March 2000 53 

It s a challenging course 
all right. But like the 
proven champion it is, 
Trimec® offers consistent 
performance, year after 
year, acre after acre. It's 
the leading contender 
against the broadest 
spectrum of turf weeds. 
Offering the greatest 
confidence for use on 
even the most sensitive 
grasses. The 
stakes are too C 
high to gamble • 
here on an 

player. This is 
Trimec turf. 

amateur herbicide acres treated 

For every weed problem, 
Trimec has the solution. 



Sapochak 
Continued from page 43 
jumped at it. I felt it was a chance 
that not a lot of people get in a 
lifetime. Plus, the possibility that 
it could turn into other design 
jobs, which I would love to do. 

"Having worked for the Dyes 
and accumulated design and con-
struction experience," he added, 
"there was never a doubt that I 
could build a great course on 

such a small piece of property 
and make it safe to play." 

Winyah Bay Golf Club was an 
existing nine-hole course set on 
a portion of 85 acres along the 
picturesque Winyah Bay when 
owner George Marlowe ap-
proached P.B. Dye about rede-
signing it and adding nine holes. 

Dye directed him to Sapochak, 
who set out to make his vision a 
reality on the property which 

possessed Southern magnolias, 
live oaks, towering cypress trees 
and mature dogwoods. 

With limited acreage and re-
sources, Sapochak knew a 
thoughtful design was needed. 
The first order of business was to 
lay out the course using as much 
of the original nine-hole layout as 
possible without making it obvi-
ous where the old course ended 
and his work began. He settled on 

using four existing holes and six 
existing green sites. 

Because the existing nine was 
predominately flat, Sapochak 
gutted out areas in the fairways 
to add roll and generate material 
to be used in other areas. He 
rerouted several holes aftd added 
auxiliary tees to gain length and 
add difficulty. All the bunkers 
were renovated, enlarged with 
smooth sweeping edges so none 

had to be hand-raked. The traps 
were also ringed with emerald 
zoysiagrass to decrease the fre-
quency of edging. 

Sapochak knew the front nine 
only offered a hint of the spec-
tacular vistas of Winyah Bay that 
the new back nine would pos-
sess. He set out to design nine 
holes that would unfold like the 
chapters of a great novel. Each 
one gets closer and closer to the 
climax that would be the unob-
structed view of the bay. 

The back nine meanders around 
and through wetlands on its way 
to the marsh front. The par-514th 
hole gives the first unobstructed 
view of the bay from a green sur-
rounded by 200-year-old live oaks. 
The final hole is a tight par-4, bor-
dered on the right by the bay and 
on the left by wetlands. 

The modest length of the 
6,055-yard par-70 track can be 
misleading. 

"My philosophy was to create 
a shot-maker 's course," 
Sapochak said. "People who hit 
good shots, not super-long 
drives, would do well. Someone 
who hits it long could post a score 
of 63 or 78, depending on how 
straight they hit the ball. 

"Also, I wanted it to be fun to 
play. I wanted women and se-
niors to have as few forced car-
ries as possible and the ones 
they did have to be short. I 
wanted every golfer to have the 
chance to run the ball up on the 
green from out of trouble, not to 
make it easy but to make it invit-
ing for the player to go for the 
shot because they see an open-
ing, not trouble." 

The former superintendent 
aimed for versatility, wanting to 
accommodate "different looks 
around the greens, such as a 
manicured Pinehurst look or the 
heavy-roughed look of Firestone. 
Off the tee, golfers should be 
able to hit a draw or a cut on 14 
or 15 of the holes." 

Now, as general manager of 
Winyah Bay, Sapochak said: "It 
is a great feeling to have people 
come into the clubhouse and 
hear their comments about the 
course. Everyone seems to re-
ally like it, but the best is when 
men's groups come to play and, 
because of the length, they jump 
back on the blue tees although 
they're white tee players. It beats 
them to death. They come into 
the clubhouse and say, That's 
the longest 6,055-yard course 
I've ever played.'And I say, 'What 
do you think of it? Is it too tough?' 

"I always get the same answer: 
'No, you just have to hit good, 
solid, straight, smart shots.' " 

Nevertheless, the course re-
mains a work in progress as 
Sapochak plans changes that 
would push the distance to 6,300 
yards. All construction costs 
were kept very low, he said, and 
the course is maintained for less 
than $350,000 annually. 

GOLF COURSE NEWS 

Junction® FUNGICIDE/BACTERICIDE. •• 
The finest algae control under the rainbow • • • 

Griffin G r i f f i n L.L.C. 
I V Valdosta, Georgia 31601 

1-800-237-1854 

Junction offers broad-spectrum 

contact action to keep algae and 

tough diseases like Brown Patch, 

Dollar Spot and Leaf Spot under 

control. Plus it's highly effective 

on most diseases in ornamental 

landscapes. Junction is available 

as a convenient dry flowable, and 

is a vital component in resistance 

management programs. Apply it 

this season. 



BRIEFS 

TROON HANDS OUT AWARDS 
TUCSON, Ariz. — Troon Golf 

handed out several internal awards 
during its recent Troon Golf Manage-
ment Conference 2000 here. Talking 
Stick Golf Club in Scottsdale was 
named Golf Facility of the Year; 
Kierland Golf Club in Scottsdale, New-
comer of the Year; Hal Akins of Legacy 
Golf Club in Bradenton, Fla., Superin-
tendent of the Year; Laura Scrivner of 
Sheraton Tamarron Resort in Durango, 
Colo., Golf Facility Manager of the 
Year; and Westin Mission Hills Resort 
and Golf Club in Rancho Mirage, Ca-
lif. , Most Improved Facility of the Year. 

SERVISCAPE ADDS MICH. COURSE 

JACKSON, Mich. — Lakeland Hills 
Golf Course has hired ServiScape Inc. 

to manage its 18-
hole course here. 
Lakeland Hills 
was founded in 
1968 and has 
been managed 
by the Gibson 
family since then, 
according to 

General Manager Maggie Gibson. 

CLUBLINK CFO RESIGNS 

KING CITY, Ontario, Canada — 
ClubLink Corp.'s Kim Robinson, the 
Canadian course management firm's 
senior vice president and chief finan-
cial officer, has given notice of his 
intention to resign his position to pur-
sue opportunities with technology 
companies. He will remain at ClubLink 
through March 31 to ensure a smooth 
transition, and to complete the final-
ization of the company's 1999 year-end 
audited financial statements. Robinson 
has been with ClubLink since 1995. 

IGM ADDS FLA. LAYOUT 

LAKELAND, Fla. — International 
Golf Maintenance, Inc. (IGM) has 
signed a maintenance agreement with 
Highland Club at Highland Lakes, an 
exclusive golf course retirement com-
munity in Palm Harbor, Fla. The agree-
ment gives IGM responsibility for 
maintenance of the golf course and for 
supervision of the facility's irrigation 
system for its common grounds. The 
27-hole course at Highland Lakes was 
designed by Lloyd Clifton and con-
structed in 1980. Members have the 
option of playing the three, nine-hole 
executive courses in 18-hole combina-
tions of their choosing. 

A C Q U I S I T I O N S 

MANAGEMENT 

ClubCorp, Weiskopf team up in Mexico 
PUERTO VALLARTA, Mexico — 

ClubCorp has contracted with Tom 
Weiskopf to design a second course at La 
Vista Vallarta, a public-access property here. 

The first course at La Vista Vallarta was 
designed by Jack Nicklaus. Construction 
of the Nicklaus layout is underway and 
should be completed by the end of the year. 

The Nicklaus course is being built on 
rolling terrain along the property's high-
est elevation. The Weiskopf course will 
be built in the more rugged, dense jungle 
portion of the property, providing a 
marked contrast to the Nicklaus course. 

Weiskopf, a professional golfer and 

course designer, has 
designed 35 courses, 
including the Troon 
North and Pinnacle 
courses in Scottsdale, 
Arizona, USA; Zimbali 
Country Club near 
Durban, South Africa; 
and Loch Lomond in „ „. . . . 

„ . , Tom Weiskopf Luss, Scotland. 
"The site is one of the most dramatic 

inland properties I've seen anywhere in 
the world," Weiskopf said. 

Weiskopf course construction is under-
way and expected to open by April 2001. 

ClubCorp's Latin American Group pur-
chased the land, which spans more than 
700 acres in the foothills overlooking 
Puerto Vallarta. In addition to the two 
courses, La Vista Vallarta is expected to 
include private real-estate and hotel uses. 

Plans for La Vista Vallarta began more 
than two years ago. The deal represents 
the first time federal land has been sold to 
a foreign company in this part of Mexico, 
according to a ClubCorp statement. 

ClubCorp also operates a second Puerto 
Vallarta property — Club de Golf Marina 
Vallarta, which features an 18-hole, Joe 
Finger-designed course. 

CMAA works with 

Audubon to improve 

club environment 
ATLANTA — The Club Manag-

ers Association of America 
(CMAA) is partnering with 
Audubon International and the 
United States Golf Association 
(USGA) to offer member facilities a 
Full Facility Environmental Audit. 

The program is built on ground 
work laid by the Golf Course Super-
intendents Association of America 
and USGA that ensures golf courses 
are managed in an environmentally 
responsible manner, CMAA Execu-
tive Vice President and Chief Ex-
ecutive Officer (CEO) Jim Singerling 
remarked during the recent CMAA 
Annual World Conference on Club 
Management here. 

The CMAA audit, developed in 
cooperation with Audubon Interna-
tional, will address issues through-
out the club facility including dining 
facilities, parking lots, roads, repair 
and maintenance facilities. 

"This checklist gives you the 
equipment and guidance to per-
form an internal self assessment 
based on standard, widely accepted 
environmental management prac-
tices to measure overall environmen-
tal performance," Singerling said. 

The audit will yield an overall 
facility score that will highlight 
strengths as well as opportunities 
to improve environmental manage-
ment of the club. 

Also during the conference: 
• Singerling outlined a three-year 

Strategic Plan developed by CMAA 
and Moore & Associates based on 
research and interviews with asso-
ciation members. The first year 
agenda focuses on education — be-
ginning with an effort to educate 
club boards about CMAA — and 
improving member education in 
Chief Financial Officer skills, lead-
ership, regulatory strategies, board 
management, time management, su-
pervisory skills for the non-CEO 
manager, and human resource man-
agement. The second year of the 
Strategic Plan calls for expansion of 
chapter education programs and 

Continued on page 56 

Golden Bear adds Calif, track to portfolio 
NORTH PALM BEACH, Fla. — Golden Bear Club Services has signed a multi-year 

management contract with Pasadera Country Club, a Jack Nicklaus Signature course 
located in Monterey, Calif. 

Under the terms of the contract, Golden Bear Club Services will manage the entire 
club, which will include the Nicklaus course, practice facility, 37,000-square-foot 
clubhouse, and a swim and tennis complex. The 6,800-yard course has elevation 
changes of up to 350 feet and views of Monterey Bay. 

The Robert Lamb Hart-designed clubhouse features an Old Monterey style archi-
tecture with a grand courtyard. The clubhouse will include multiple food and bever-
age outlets, men's and ladies' locker rooms, fitness center and spa, lap pool and golf 
shop. The swim and tennis complex will include multiple pools and five tennis courts. 

Pasadera Country Club is the centerpiece of the Pasadera master-planned community, 
which will include 253 homes. The non-equity private club's golf course is scheduled to 
open this spring. The clubhouse and swim and tennis complex are scheduled to open this 
fall. The Jack Nicklaus grand opening event is scheduled for June 11. 

Casper to improve and operate Maryland facility 
VIENNA, Va.— Billy Casper Golf Management (BCGM) has been selected to 

provide turnkey management services to Deer Run Golf Club in Berlin, Md., located 
11 miles outside the golf and beachfront community of Ocean City, Md. 

BCGM's initial project at Deer Run is to undertake an estimated $l-million capital 
enhancements program. Components of the program include completing the conver-
sion of the original executive course into an 18-hole championship layout. The 
clubhouse will be transformed into a sit-down, indoor/outdoor cafe, and the golf shop 
will be upgraded in presentation and merchandise selection. BCGM anticipates the 
majority of the renovations to be completed by April 1, the start of the peak golf season 
on Maryland's Eastern Shore. 

BCGM also announced that the new look at the facility, which opened in 1997, also 
prompted a name change to Deer Run Golf Club from the former Greenfields Golf Course. 

DEL WEBB LIGHTS IT UP 
The 5th hole on the new San Gorgonio nine at Del Webb's Sun City Palm Desert (Calif) facility. 
The layout is a continuation of the original 18 holes, which were also designed by Billy Casper. 
The new holes feature six lakes and numerous date palms. 
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NGF, VGM offer mutual membership discounts 
JUPITER, Fla.— The National 

Golf Foundation (NGF) and VGM 
Golf have entered an agreement 
that will provide added value to 
their respective members. The 
4,000 golf facility members of the 
NGF can join VGM Golf at a re-
duced rate while likewise, the 
1,800 members of VGM Golf can 
join the NGF at a reduced rate. 

Full benefits of membership in 
each organization will be provided 
under this agreement. 

The National Golf Foundation 
is an industry trade organization 
that provides golf business re-
search, information and consult-
ing services to golf facilities and 
businesses in the United States 
and Canada. VGM Golf is a na-

tional buying alliance for golf 
facilities in the United States and 
Canada, providing discounts on 
more than 160 golf products and 
services used in every aspect of 
operating a golf facility. 

Said Barry Frank, vice presi-
dent of membership services for 
the NGF, "Partnering with VGM 
Golf is a natural effort since we're 

both trying to provide valuable 
products and services to our golf 
facility members — but in very 
different, yet non-competitive, 
complementary ways." 

NGF and VGM Golf members 
who want to take advantage of the 
new alliance will be able to make 
one combined membership pay-
ment each year. Golf course own-
ers and operators who are not 
currently members of either orga-

nization can join both at the same 
time and receive the same pro-
gram advantages. 

Additional information regard-
ing the program can be obtained 
by contacting the NGF at 888-
NGF-2500 or VGM Golf at 800-
363-5480. Further information on 
the specific products and services 
provided by each organization can 
also be found at www.ngf.org and 
www.vgmgolfinc.com. 

Yamaha helps 

NGCOA chapters 
FORT LAUDERDALE, Fla. — 

Yamaha Golf Cars presented 
$26,000 in incentive awards to chap-
ters of the National Golf Course 
Owners Association (NGCOA) at 
the NGCOA annual meeting here. 

The Yamaha Chapter Incen-
tive Awards Program was cre-
ated to reward NGCOA chapters 
that surpass goals for the sale or 
lease of Yamaha Golf Cars. Chap-
ters that surpass their goal re-
ceive $1,500 checks. The chap-
ter with the most sales, and the 
chapter with the highest percent-
age of improvement, each re-
ceive checks for $5,000. 

The total volume award winner 
was Texas, whose members pur-
chased a total of 1,273 Yamaha golf 
cars. The most improved chapter 
was Maryland, which went from 
zero to 155 golf cars sold. Chapters 
that met their sales goals for 1999 
were California, Georgia, Maryland, 
New England, New York, Ohio, 
South Carolina, Sandhills 
(Pinehurst area), Texas and Wis-
consin. Special awards of $500went 
to New York and California. 

Over 13,000 Yamaha golf cars 
were sold or leased in 1999 
through the NGCOA's Smart Buy 
Network, shattering projections 
and beating 1998's total by nearly 
28 percent. In fact, the sales total 
has increased each of the past 
four years— 25 percent in 1996, 
42 percent in 1997, 22 percent in 
1998 and 27.5 percent in 1999. 

CMAA 
Continued from page 55 

raising the bar on the standards 
for the Certified Club Manager 
program. The final year of the 
three-year plan will explore addi-
tional ways to improve the profes-
sional image of club managers. 

• CMAA members elected of-
ficers and directors during the 
Atlanta gathering. Warren 
Arseneaux of the Poinsett Club 
in Greenville, S.C., was elected 
president; Sandra Frappier of the 
Fort Wayne (Ind.) Country Club 
was elected vice president; and 
Peter Tunsley of The Stanwich 
(Conn.) Club was elected secre-
tary-treasurer. The results of the 
director elections were unavail-
able at press time. 

for Turf Professionals 
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'Ten years ago we were talking about whether we should even let 
multi-course operators in /to the NGCOAJ since we were 

supposedly an organization representing single-course operators.' 
— N e w NGCOA P r e s i d e n t Bill St ine 

NGCOA president 
Continued from page 1 

Golfweek magazine in 1974. Stine was 
never involved with the magazine other 
than serving on the board of directors. 
He purchased his first course (Sunair) in 
Haines City, Fla., in 1980, launched a golf 
course real-estate brokerage company 
(USA Golf) in 1984, and started IGM (a 
course maintenance firm) in the early 1990s. 

IGM merged with Meadowbrook Golf 
Group in 1998. Meadowbrook, the parent 
company, now owns or operates roughly 
100 courses nationwide. 

"Ten years ago," Stine said, "we were 
talking about whether we should even let 
multi-course operators in [to the NGCOA] 
since we were supposedly an organiza-
tion representing single-course operators. 
But we realized that multi-course opera-
tors had many of the same problems we 
did. And they brought strength to our 
organization in dealing with industry 
people. 

"I know most everybody in NGCOA, 
worked with them for many years and 
come from a single-owner background. 
The goal of many people in the organiza-
tion is to have multiple locations. [NGCOA 
Executive Director] Mike Hughes runs 
the organization and nothing is going to 
change." 

During Stine's eight years on the 
NGCOA board of directors, the 
association's membership has risen from 
1,200 to its current level of 4,000 mem-
bers. 

"I hope to continue the growth we've 
had in the past few years," the new presi-
dent said. "The things we really want to 
concentrate on are player development 
and retention through the Get Linked 
marketing program, and to add purchas-
ing benefits for everyone from multi-
course to the nine-hole operators through 
our Smart Buy group purchasing pro-
gram." 

Get Linked is an extensive marketing 
campaign NGCOA makes available to 
members. Among the materials are pro-
fessionally produced print and television 
ads that can be customized to a local 
market. 

The Smart Buy program allows mem-
bers to gain substantial discounts on a 
variety of golf course products through 
group-purchasing efforts coordinated by 
NGCOA. 

Stine said the biggest change he has 
seen over the past decade is the influence 
NGCOA wields in conjunction with its 
allied associations — the Golf Course 
Superintendents Association of America 
(GCSAA), Professional Golfers Associa-
tion, United States Golf Association, etc. 

"The increased size of the organization 
has given us funding to hire more profes-
sionals to work on problems that all golf 
course owners have, rather than attack-
ing these problems individually," Stine 
explained. 

The NGCOA, Stine said, sees the su-
perintendent playing more of a manage-
ment role and working in conjunction 
with golf course property managers/own-
ers in the planning process. 

"The NGCOA has a lot of respect for 
the GCSAA and hopes to work more 
closely with it," Stine said. "Eight years 
ago, we had little communication with 
the allied associations. Now we're meet-

ing with the GCSAA, having their mem-
bers coming in to talk to us and giving 
educational seminars. We see GCSAA as 
an educational vehicle for our members 
and the superintendent being more of a 
financial manager of his department, 

rather than just being concerned about 
the agronomic end of things. 

"Today's superintendents are more 
educated and more entrepreneurial than 
they were 20 years ago. We see some 
superintendents who want to become 

managers and we [Meadowbrook] have 
moved them from superintendent to gen-
eral manager positions... [Superinten-
dents] play a much larger financial role in 
our business statement than the PGA pro 
does." 

• • • 

In other news, NGCOA members 
elected their board of directors during 
the Florida meeting. In addition to Stine, 
others elected to the board include Walt 
Lankau as vice president, Meriam Leeke 
as treasurer, and Mark Seabrook as sec-
retary. Newly elected board members 
are Charlie Birney and Charlie Floyd. 

Even at the end of a 14-hour day you're thinking ahead to 
the challenges of tomorrow. Your water aeration system 
shouldn't be one of them. With over 100,000 units 
operating in the field, Otterbine is the brand 
turf professionals rely on for durability and 
worry-free operation. 

No more 6-hour assembly sessions 
Unlike the competition, Otterbine aerators are 
shipped pre-assembled and ready to work. Only 
Otterbine uses a custom built, low speed, four 
pole motor that operates at half the RPM's of 
competitive high speed motors. Low speed motors 
mean greater motor longevity and the lowest 
operation costs in the industry. Only Otterbine 
aerators are constructed of 21st Century high-tech 
engineered thermal plastics and stainless steel for 
longer life under extreme operating conditions. 

Unmatched aeration capabilities 
Otterbine has the highest oxygen transfer rate of 2.3 pounds 
per horse power per hour, based on published independent 
testing by Auburn and Louisiana State University. 
Each motor is built to run at the lowest RPM rate so 
you can expect years of dependable service with 

Otterbine aerators are 
built to last the longest. 

unmatched aeration capabilities, unlike high speed motors 
that sacrifice operating efficiency and aeration capability. 

No more inconvenient repairs 
The Otterbine warranty is the best in the indus-
try - 2 years on all moving parts and 5 years on 
all non-moving parts - while most standard 
warranties only cover you for 1 to 3 years. Plus, 
with over 60 authorized Otterbine service cen-
ters around the globe, you'll never have to 
worry about fixing an aerator yourself, or send-
ing it long distances for service - which would 
mean long down times and greater expense. 

Learn more about water management 
Otterbine is the leader in the science of 
aeration. Read what we've learned in 40 years 

as the market leader in aeration - ask for your free copy 
of "Pond & Lake Management." It's a guide to help you 
make the right decisions on aerator sizing, placement, 
and the scientific reasons behind those recommendations. 

Otterbine offers a diverse line of products that include 
both surface and subsurface aerators, lake dye, 
portable pumps, ozone generating and delivery 
systems, plus much more. 

Water works with Otterbine. 
3840 MAIN R O A D EAST, EMMAUS, PA 18049 1-800-237-8837 / (610) 965-6018 

© Copyright. Otterbine, 1996 

The only spray that lets you walk away 
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SUPPLIER BUSINESS 

J.R. Simplot set to expand deal, 
inject $20 million into Eco Soil 

BRIEFS 

ZIRKLE HEADS UP RAIN BIRD MARKETING 

RIVERDALE NAMES SCHUTZMAN, PHIPPS 
GLENWOOD, 111. — Riverdale 

Chemical Co. has named Lendel 
Schutzman as regional sales manager. 
His responsibilities will include pro-
moting product sales in the turf, veg-
etation management, forestry and 
aquatic industries. Mark Phipps has 
been named Northeast regional sales 
manager. In his new position, Phipps 
will be responsible for sales and tech-
nical support for Riverdale distribu-
tors located in the Northeast and the 
development of new distributors within 
his territory. 

PEROTTI JOINS JACKLIN SEED 

POST FALLS, Idaho — Larry Perotti 
has joined Jacklin Seed/Simplot Turf 
& Horticulture as technical service 
manager. Perotti is responsible for 
answering questions from Jacklin Seed 
customers on such subjects as grass 
species and variety selection, and 
growth characteristics. Additionally, 
he provides backup technical and sales 
services for Jacklin Golfs three out-
side sales representatives. 

NELSON TO LEAD SCOTTS TURF BREEDING 

MARYSVILLE, Ohio — The Scotts 
Co. has hired Dr. Eric K. Nelson to 
lead its turfgrass breeding efforts at 
the company's Oregon Field Station. 
As senior scientist and turfgrass 
breeder, Nelson will join Scotts' va-
riety development group in its ef-
forts to produce herbicide-resistant 
grasses and will conduct traditional 
plant b reed ing , drawing upon 
biotech-based gene sources. He will 
interact with scientists within Scotts 
and at universities across the coun-
try. Nelson most recently served as 
senior technical agronomist for 
JacklinGolf, where he provided ag-
ronomic assistance and technical 
communications for golf course ar-
chitects, builders and superinten-
dents. 

B y A N D R E W O V E R B E C K 

RANCHO BERNADO, Calif. — Build-
ing on November's marketing and distri-
bution alliance, Eco Soil Systems, Inc. 
and J.R. Simplot Co. have strengthened 
their relationship by entering into a multi-
faceted letter of intent. Under 
the agreement, Simplot would 
acquire $20 million of a new se-
ries of Eco Soil preferred stock. 
Simplot would also agree to com-
mence field trials of Eco Soil's 
proprietary products in agricul-
tural markets. The deal also 
grants Simplot the option of ac- . 

. . . . „ /-»»i» Dili Jiaams quiring an interest in Eco Soil s 
Turf Partners subsidiary during the spring 
of 2001, depending on Turf Partners 2000 
financial performance. 

"Simplot is investing in the parent com-
pany," said Eco Soil President and Chief 
Executive Officer Bill Adams. "But they 
retain the option of converting that in-
vestment into Turf Partners or putting 
some additional money into the subsid-
iary to buy some level of shares. They 
have to make that decision in the next 12 
months." 

"We are interested in the Bioject and 
FreshPack products," said Hiromi 
Yanagisawa, senior vice president of mar-
keting for J.R. Simplot. "But we need to 
look at it financially to see if it makes 
sense." 

While a 12-month valuation period is 
unusual, Adams remains unfazed. 

"Simplot is not sure whether they want 
to be fully invested in a distribution com-
pany," he said. "At this stage of the game 
it doesn't matter to us. We wanted to 
make sure they made a commitment to us 
since we had made a distribution commit-

ment to them, and in addition, 
we have some technology that 
we wanted to shove into their 
agricultural markets and this 
was an easy way to do it." 

Building a relationship with 
a vendor also makes a lot of 
sense to Adams. 

"The working capital helps, 
but the bottom line is that we 

wanted to get closer to our major vendors 
because we have always presented our-
selves as a value-added sales force," said 
Adams. "In the final analysis, it is all 
about positioning someone's product over 
someone else's. You have to have favor-
ites and Simplot is one of them." 

Concurrently, Eco Soil will be working 
to cut costs after losing $11 million in the 
fourth quarter due to restructuring costs 
and operating losses in Mexico. While 
Eco Soil continues to expand its revenues 
— $22 million in the fourth quarter — it 
faced overhead expenses of $17 million 
in 1999. By streamlining operations and 
using the proceeds of the Simplot invest-
ment to retire debts, Eco Soil expects to 
trim 2001 costs to $9 million. 

"When you consolidate all the busi-
Continued on page 62 

AgriBioTech files 
Chapter 11; asset 
sale to follow 

HENDERSON, Nev. — Citing low 
seed prices, high expenses and slow 
collections, AgriBioTech (ABT) has 
filed for Chapter 11 bankruptcy pro-
tection. The full-service turfgrass 
seed company 
has been strug-
gling to integrate 
the 34 compa-
nies that it has 
bought over the 
last four years. 

According to 
ABT's second-quarter report re-
leased Feb. 22, "The company has 
incurred significant operating and 
net losses since inception and has 
been unable to generate sufficient 
cash flow from operating activities 
to meet projected debt service and 
other obligations as they become 
due." 

ABT reported a net loss of $19.5 
million for the second quarter 
ended Dec. 31, 1999, and posted 
losses of $49.8 million in fiscal year 
1999. The company's second-quar-
ter sales were $52 million compared 
to $75.9 million in the same period 
last year, a decrease of 31.6 per-
cent. As of Feb. 11, the company 
had outstanding debts of $68.9 mil-
lion. The NASDAQ National Mar-

Continued on page 66 

Golfsat plans to be 
one-stop online 
source for supers 
B y A N D R E W O V E R B E C K 

NEW ORLEANS — Looking to fill the 
Internet gap that exists in the golf course 
maintenance industry, Golfsat has 
launched its website (www.golfsat.com) 
and industry portal to golf course super-
intendents. 

Golfsat Chief Execu-
tive Officer Mike Scott 
equates the site's un-
veiling to the Okla-
homa land rush. 

"Everyone is run-
ning to the Internet and 
is not sure where they 
are going," said Scott. 
"The Internet has embraced this indus-
try. There are a lot of manufacturer and 
distributor websites. But by and large 
there has not been a formation of e-com-
merce or a virtual community for super-
intendents. That is what we are creating 
at Golfsat." 

Scott aims to get superintendents 
online, create a high-speed industry net-
work and design and develop industry-
specific software and content. 

CONTENT 
Registered Golfsat users can use the 

Golfsat search engine to locate informa-
tion on turfgrasses and cultivars, diseases 
and insects, biological and chemical 

Continued on page 68 

Redexim to distribute Carraro tractors 
B y A N D R E W O V E R B E C K 

PITTSTON, Pa. — Redexim 
Charterhouse has entered into an ex-
clusive marketing and distribution pact 
with Padova, Italy-based tractor manu-
facturer Antonio Carraro. Redexim 
Charterhouse has had a distribution 
agreement in Europe with Carraro 
since August 1999. 

"The success of the European joint 
venture led us to roll out U.S. opera-
tions," said Philip Threadgold, execu-
tive vice president of Redexim 
Charterhouse. "Carraro was looking 
to get into the U.S. market and we 
offered the distribution." 

The tractors will be distributed in 

Cararro's TTR 440 in action. 
the United States through Redexim 
Charterhouse's network of 47 distribu-
tors. Replacement parts will be stocked 
at the company's new warehouse facil-
ity in Pittston. 

Continued on page 66 

Golf Course News STOCK REPORT (2/24)* 
Company Symbol Stock %Change %Change P/E 52-week Proj.5-yr 

Price 1/1/00 1/14/00 Range Earn. Growth 

Astrazeneca AZN 33.25 -20.36 -18.90 22.83 31-48.94 10.30% 
Deere & Co. DE 38.25 -9.73 -20.31 38.14 32-47.5 9.20% 
Dow Chemical Co. DOW 106.375 -19.79 -23.68 18.16 90-141.5 8.60% 
Family Golf Centers FGCI 1.125 -20.00 -26.47 N/A 0.72-10.125 25% 
Golf Trust of Amer. GTA 18 6.27 6.64 14.17 14.5-25.75 8.80% 
Ingersoll-Rand IR 36.08 -34.47 -32.52 10.01 35-73.82 12% 
Leseo Inc. LSCO 16 -5.88 7.53 11.76 12.25-19.5 15% 
Nat'l Golf Prop. TEE 20.88 5.72 -2.32 18.1 18.38-27.75 N/A 
Toro Co. TTC 32.88 -1 1.88 -9.61 12.38 28.5-39.5 12.5% 
Textron Inc. TXT 60.88 -20.61 -1 1.74 4.04 57-98 14.3% 

"DATA PROVIDED BY VALUE TREND LINKS, LINKS FUND UP 11.48% IN '00, WWW.GOLFMUTUALFUND.COM 

Mike Scott 

AZUSA, Calif. — Matthew A. Zirkle 
has been named marketing manager 
for the golf divi-
sion of Rain Bird 
Sales, Inc. Zirkle 
will oversee the 
marketing and 
communications 
functions for the 
division. Prior to 
being named mar- M a t t h e w z i r k l e 
keting manager, 
Zirkle served as new business devel-
opment manager in Rain Bird Golf. 

http://www.golfsat.com
http://WWW.GOLFMUTUALFUND.COM


SU PP Li £ R BUSINESS 

PTI unveils plans for Pursell Farms training facility 
B y A N D R E W O V E R B E C K 

SYLACAUGA, Ala. — Aiming to build better rela-
tionships with superintendents and end users, Pursell 
Technologies, Inc. (PTI) is building a new corporate 
headquarters, guest lodge, research and demonstra-
tion sites, and an 18-hole golf course and First Tee 
facility at Pursell Farms here. 

"We wanted to do something to break us out of the 
pack, something to showcase and sell ourselves," 
said David Pursell, chief executive officer of PTI. 
"We want to tell the Pursell story, about the family-
owned company and about the technology." 

Pursell intends to bring in selected superinten-
dents eight at a time to go through an all-expenses-
paid two-day training process. Superintendents will 
stay on-site at a guest lodge on the property and attend 
a three-hour educational session at the newly opened 
PTI-Max theater, a space-age facility that looks out over 
the company's Polyon factory. 

At the center of the training process is FarmLinks, an 
18-hole, Hurdzan/Fry-designed course. Here, superin-
tendents will be able to see Polyon products in action. 

"The course gives us the ability to show them how 
the products work," said Pursell. "We can tell them 

SEE RELATED 
STORY, PAGE 3 

The master plan for 2,700-acre Pursell Farms. 

TifSport was developed by the USDA/ 
ARS and the University of Georgia, 
the same turf genetics group which 
also developed 419 Tifway, Tifgreen and Tifdwarf. 
These warm season grasses are highly regarded names 
on golf courses around the world. 

TifSport is a superior hybrid 
bermudagrass that is both cold-hardy 
and able to thrive in today's demand-

ing sports turf conditions: Intense cart and foot traffic, 
lower and more frequent mowings, and the ever-
present threat of pest damage. 

• Superior Cold-Hardiness 
• Mole Crickets Do Not Prefer TifSport 
• TifSport Offers Genetic Purity 
• TifSport is protected by a USDA patent. 
• Strong and Flexible Under Pressure 
TifSport is available only through Tift 94 Growers Association, Inc. 

MILBERGER 
TURFGRASS 

A Turfgrass America company 

P.O. Box 350 • Bay City, Texas 77404-0350 
1-877-To-Sprig 

1-877-867-7744 
(Toll Free) 

when an application was made, how much 
was put down and do side-by-side com-
parisons with other products." Pursell 
envisions using golf cars fitted with GPS to 
guide superintendents through the course 
and provide application information. 

While many fertilizer companies have 
built one or two golf holes or work with 
area courses to showcase products, 
Pursell thought it was important to build 
an entire course. 

"We could have done what others have 
done and build a relationship with an area 
course, but we wanted to have full control 
over construction, course management 
and of the amount of play," said Pursell. "I 
do stuff up at Shoal Creek [Ala.] Golf 
Club and people are impressed. But how 
much of that is Shoal Creek and how 
much of that is my product?" 

In addition to providing product infor-
mation and training, the superintendent's 
visit to Pursell Farms will include a 
healthy dose of Southern hospitality. Visi-
tors will have a plethora of recreational 
options at their disposal. Along with the 
golf course, there are several bass-fish-
ing ponds, an 800-acre duck and deer 
hunting preserve and four-wheeling and 
hiking trails. 

"This way we can get to know the cus-
tomers and talk with them," said Pursell. 
"Once they are comfortable, they will let 
you know what they think about your 
products. This will help us to be a better 
company and be more responsive to end 
users needs." 

Director of Professional Sales Dave 
Heegard is looking forward to using 
Pursell Farms as a sales tool. "This is 
sales made easy," said Heegard. "This 
lets superintendents know about the tech-
nology and that they are doing business 
with real people, not a distributor." 

While he wouldn't disclose the total 
cost of the project, Pursell acknowledges 
that it is a risky concept. 

"People may think I'm off my rocker. It 
would have been easy to take my money 
and stick it in my back pocket and con-
tinue bringing people out to the little 
house on the property and to find another 
spot in town for the headquarters," said 
Pursell. "But I wanted to follow this dream 
and invest in the future of this company." 

Pursell believes that the company has 
the product to back up the risk that it is 
taking. 

"We have new products in the line-up," 
he said. "We are waiting to clear regulatory 
hurdles on a coated pesticide technology 
that offers improved efficacy, greater re-
tention and lengthened control." 

Pursell anticipates that the corporate 
offices and guest lodge will be completed 
this fall and that FarmLinks will be open 
for play by mid-2002. 
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SUPPLIER BUSINESS 

Toro establishes grant for high 
school turf studies program 
cil for Agricultural Educators. "The FFA program wi 

Aquatrols 

creates Robert 

A . Moore Fund 
NEW ORLEANS — 

Aquatrols has established 
the Aquatrols Robert A. 
Moore Endowment Fund 
within the Golf Course Su-
perintendents Association 
of America's Foundation. 
The fund will support re-
search for growing golf 
course turf in environmen-
tally sound ways. 

Aquatrols established 
the fund with money ob-
tained from the corpora-
tion and various family 
members. Aquatrols has 
made a commitment to 
maintain the contribution 
level of this fund through 
proceeds from the sales of 
Aquatrols turf-manage-
ment products. 

More than 45 years ago, 
the founder of Aquatrols, 
Robert Moore, recognized 
the value of improving wa-
ter penetration into the soil 
and reducing the unneces-
sary waste of water. He de-
veloped and patented the 
first soil wetting agent tech-
nology and founded 
Aquatrols. 

Since applied research 
Continued on page 63 

BLOOMINGTON, Minn — 
The Toro Co. has provided a 
$150,000 leadership grant 
through the National Future 
Farmers of America (FFA) Foun-
dation for the development of a 
turf studies program in high 
schools around the nation de-
signed to address growing labor 
shortages in turf, landscape and 
golf course management. The 
program will be developed and 
conducted by the National Coun-

cil for Agricultural Educators 
"Our customers tell us that 

one of the biggest operational 
problems today is finding trained 
professionals to handle the 
growth in the landscape and turf 
maintenance industry," said 
Kendrick Melrose, chairman and 
chief executive officer of Toro. 

"The FFA program will help pro-
vide an excellent training acad-
emy to develop professional turf 
managers." 

As a major sponsor of the First 
Tee program, Toro has created a 
link between the First Tee and 
the FFA to designate the courses 
as training labs for FFA turf 

management studies. Utilizing 
its network of distributors and 
dealers in the landscape and 
maintenance business, Toro will 
arrange career fairs, guest 
speeches and demonstrations for 
agricultural education students 
and FFA chapters. 

"Through our network of cus-
tomer relationships and indus-
try partnerships, we can help put 
students in a position to suc-
ceed," said Melrose. 

Tyler establishes 

Purdue scholarship 
ELWOOD, 111.— Bruce 

Jasurda, chief operating officer 
of Tyler Enterprises, Inc. has an-
nounced the formation of the 
Mentor Scholarship, a $5,000 
annual award to qualified stu-
dents enrolled in Purdue 
University's turfgrass science 
option in the Department of 
Agronomy. 

"This scholarship recognizes 
and honors those people in our 
industry who have made a posi-
tive impact on the lives of others 
by sharing their time and knowl-
edge. It is also meant to encour-
age each scholarship recipient 
to become a mentor in their own 
right, as their career in turfgrass 
management evolves," said 
Jasurda. 

Nick Strehle, a senior enrolled 
in the Purdue University 
turfgrass science option in the 
Department of Agronomy, was 
awarded the $5,000 Mentor 
Scholarship at the Midwest Re-
gional Turf Foundation luncheon 
in Indianapolis. 

Strehle was awarded the schol-
Continued on page 63 

COMPLETE VERSATILITY 
• One pass aerating & clean up 

• Variety of interchangeable decks 
• One pass verticutting & clean up 

10. DEBRIS BLOWER 4 

A POWERFUL PACKAGE 
• 7100 CFM & 132MPH 

• 540 PTO Drive • 36" Diameter Fan 

ONE STEP SEEDING, MULCHING & FERTILIZING 
• 425 and 700 gallon tanks available 

• Resin Coated 12 ga. steel tank 
• 13 HP Honda engine 

M I D V A C 
COMPACT SELF-POWERED VACUUM 

• Rotating Rubber Finger Pick-Up 
• 20 hp. Engine • Easy Towing 

Quality 



Eco Soil ready with e-commerce strategy 
B y A N D R E W O V E R B E C K 

RANCHO BERNADO, Calif. — In or-
der to increase customer service to su-
perintendents, streamline distribution 
and provide more visibility to its propri-
etary products, Eco Soil Systems, Inc. 
has launched a business-to-business e-
commerce initiative. The company will 
launch the e-commerce strategy in sev-
eral phases, beginning first with its Turf 
Partners subsidiary. 

The system will give superintendents 

access to products sold through the Turf 
Partners network, including many turf 
products offered by the J.R. Simplot Co. 
and Eco Soil's Bioject and FreshPack 
microbial products. Turf Partners has 70 
salespeople/agronomists and distributes 
maintenance and proprietary products to 
7,500 golf courses nationwide. 

"The system is designed to be an inte-
grated tool for superintendents," said Eco 
Soil Chairman and Chief Executive Of-
ficer William Adams. "Superintendents 

have a project philosophy. They have to 
schedule people and products and keep 
up with a big budget." 

Eco Soil is designing the interactive 
program around this project mentality. 
Turf Partners salespeople will work with 
superintendents to develop an agronomic 
plan that will become the superintendent's 
daily schedule. 

"When he comes to work, he turns that 
schedule on, and as a vendor we are con-
nected into his plan," said Adams. 

Through the integrated on-line, order-
entry system, salespeople will continu-

ally help the superin-
tendent build their 
program by showing 
them how to use 
products more effi-
ciently and environ-
mentally, ensuring 
that they have picked 
the correct products for the project and 
supplying them with the products. 

"Superintendents will enhance their 
credibility by having a partner who is 
capable of helping them build and ex-
ecute a plan that makes them smarter, 
faster, cheaper and more efficient," said 
Adams. "We become a better vendor be-
cause we anticipate needs faster and 
sooner. Our whole purpose in this busi-
ness is to preserve and enhance the job of 
the superintendent. We want them to keep 
their jobs and get a big raise." 

Adams expects the salesperson/super-
intendent relationship to strengthen as a 
result of the new program. 

"With the order-entry system, there 
are scheduled delivery days, so instead 
of coming around and asking for orders, 
salespeople can go out and see how 
projects are going. They can really be an 
asset now instead of someone who bugs 
you for an order all the time," he said. 

Eco Soil introduced the system to its 
sales force in January. The company is 
now working to bring everyone through 
the program so they can access and build 
the systems themselves. 

"Our sales staff is wildly enthused. A 
year ago they were afraid that we were 
going to kick them out and go direct," 
said Adams. "But it is just the opposite. 
We are trying to allow the sales guy to be 
an agronomic consultant." 

Adams said Turf Partners will intro-
duce the program one customer at a time 
and expects to have the system opera-
tional by this summer. 

Eco Soil/Simplot 
Continued from page 59 

nesses that we bought you end up, in-
stead of realizing all kinds of benefits, 
creating additional costs because in some 
cases you are building double systems," 
said Adams. "Because of the 12-month 
evaluation period, Simplot forces us to 
eliminate a lot of that overlap." 

In the next year, Eco Soil could wind up 
not owning all of Turf Partners, but Adams 
said the company is still committed to the 
turf business. 

"We have a proprietary product line to 
sell in the turf business and we bought 
the distribution channel and started build-
ing that because we want to control our 
destiny," he said. "Hopefully, Simplot's 
share of ownership in Turf Partners will 
allow us to grow that market together." 

Even during the evaluation period, 
Adams will continue to work at making 
Turf Partners a national player. 

"There are a couple of big markets that 
we have zero presence in. We have very 
little in the Southeast, Texas, Northern 
California, Nevada and the Middle Atlan-
tic states," said Adams. "So we are going 
to try and pick up people where we can. 
And if there are some businesses that are 
there that are opportunistic, we could 
consider consolidating them this year or 
the next." t 

• High Salinity Soils 
• High Salinity or Effluent/Recycled Irrigation Water 
• Good Drought Tolerance 
• Wide pH Range 
• Greens, Fairway, Rough and Tee Mowing Heights 
• Lower Fertility Requirements 
• Reduced Needs for Pesticides 
• Lower Light Intensity Microsites 
• True-To-Type and Vegetatively Propagated 
• High-Gloss for Easy 'Striping' with 

Lightweight Mowers 
• Rapid Grow-In and Recouperation from Traffic 

and Divots 

Offered Exclusively By: 

Southern Turf Nurseries 
US toll free 800-841-6413 
Int'l direct 912-382-5655 
Fax 912-382-5301 
www.southernturf.com 

http://www.southernturf.com
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PTI, Simplot pursue Polyon marketing agreement B y A . O V E R B E C K 

SYLACAUGA, Ala. — 
Pursell Technologies Inc. 

(PTI) has entered into a long-
term agreement with J.R. 
Simplot Co. to pursue the mar-
keting of POLYON fertilizers and 
other PTI products to the profes-
sional turfgrass markets in the 
Northeastern, Mid-Western, and 
Southwestern states. Simplot and 
PTI currently have a joint-venture 

Aquatrols Fund 
Continued from page 61 

and development has been of key 
importance to Aquatrols, the 
company has established the 
research endowment fund as a 
way to give back to the industry 
and recognize the contributions 
made by Moore. 

The purpose of the program is 
to support applied research for 
optimizing the growing environ-
ment for golf course turf, with 
specific goals for increasing the 
effectiveness of applied water, 
fertilizers and pesticides and 
thereby reducing the total re-
quirements. The goal is to de-
velop maintenance practices that 
result in beautiful golf courses 
with minimal impact on the envi-
ronment and consumption of 
resources. 

Any research proposal meet-
ing the above purpose and the 
foundation's research submis-
sion and funding requirements 
is eligible for consideration as a 
grant recipient, t 

arrangement to market fertilizer 
products to the professional turf 
and horticulture markets in the 
Western United States as well as 
Pacific Rim countries. 

The newly expanded business 
arrangement combines Pursell's 
state-of-the-art coating and re-
search expertise with Simplot's 
manufacturing and marketing ca-

pabilities. 
"Simplot has wholly owned dis-

tribution and manufacturing 
points, but they don't have any 
technology," said David Pursell, 
president and chief executive 
officer of PTI. "We have the tech-
nology, but no distribution, so it 
makes for a perfect fit. I couldn't 
draw it up on a dry-erase board 

any better than that." 
The agreement is another in a 

series of strategic moves that 
Simplot is making in order to 
position itself as a global leader 
in branded turfgrass fertilizers 
and seed. 

"We are fully confident that 
Simplot has the right plan in place 
as well as the staying power, to 

become a dominant global 
leader," said Pursell. Doyle 
Jacklin, president of SimplotTurf 
and Horticulture, confirmed that 
this agreement will be in fact a 
significant factor enabling 
Simplot to achieve its strategic 
position. Simplot may also mar-
ket future PTI technologies such 
as controlled-release pesticide 
products currently under devel-
opment. 

Tyler/Purdue 
Continued from page 61 
arship based upon his aca-
demic performance, his 
leadership in the student 
chapter of the GCSAA and 
his work experience in the 
industry. Strehle most re-
cently worked as an intern 
with the golf course 
groundskeeping crew at 
the Wolf Run Golf Club in 
Zionsville, Ind. His previ-
ous two summers were 
spent as an intern at Miami 
Valley Golf Club in Dayton, 
Ohio, and as an assistant in 
the construction of the 
Kampen Golf Course at 
Purdue University. 

The Mentor Scholarship 
is an annual award pre-
sented to students with 
high potential in the field 
of turfgrass management. 
The scholarship is in-
tended to recognize the 
importance of those people 
who serve as trusted advi-
sors during a person's life-
time and to encourage the 
recipients to become men-
tors as their career in the 
turf industry evolves, t 

IRRIGATION 
RENOVATION 

IS H I S S P E C I A L T Y 
BUT LISTENING IS HIS 

STRONG POINT 

Toro distributors are experienced renovation specialists. And with experience comes 

the knowledge that listening is the most important part of a system renovation. 

After all, you know your course better than anyone. Once you've shared your plans, 

goals and concerns, your Toro distributor will work closely with you during every 

step of the renovation process. Then, you can count on them to be there throughout 

the life of your irrigation system. The worlds number one irrigation 

renovation experts are ready to listen when you're ready to talk. 

Call your Toro distributor today. 



SUPPL IER BUSINESS 
tion on golf courses, have tighter 
budgets. Since Scotts products 
are at the high end of the quality 
spectrum, people say, 'Hey I'd 
like to use those products, but at 
the end of the day, I might have 
to use something that is a little 
lower quality.' " 

Scotts professional products 
also come off the same produc-
tion line as the consumer prod-
ucts, creating an internal compe-
tition for resources. Additionally, 
when Scotts changed to distribu-
tion last year, gaps in market cov-
erage emerged that challenged 
the company's delivery effi-
ciency. 

"Any one of those three rea-
sons has an impact, and when you 
line up all three of them together 
it is catastrophic," said Todd. 

Andersons, however, remains 
confident in its market position. 

"We now have a dominant po-
sition in the premium end of the 
spectrum. We are consolidating 
two product lines that cover the 
waterfront of products, brands 
and technologies that are needed 
for the golf and landscape mar-
ket," said Anderson. "With this, 
in combination with our regional 
manufacturers, we will have the 
ability to compete more on price 
sensitive products that has been 
the case in the past." 

The Scotts acquistion is an 
extension of Andersons' continu-
ing growth strategy. Andersons 
currently has manufacturing fa-
cilities in Maumee, Bowling 
Green, and Pottstown, Pa., and 
Montgomery, Ala. While the 
company has worked to expand 
on the East Coast and in the 
Southeast in the past six years, 
it expects that this move will 
open up opportunities to expand 
westward. 

"We have had a minimal pres-
ence on the West Coast and 
Scotts has had a much larger 
position out there, so we are look-
ing to them to help guide us on 
things we need to do out west," 
said Doug Masters, national 
sales manager for Andersons. 

More immediately, Andersons 
will be working with Scotts to 
sort out branding strategies. 

"We have the opportunity to 
offer a complete line of homoge-
neous and blending products," 
said Anderson. "We have a lot of 
work to do with the Scotts team 
and their marketing people to 
understand how to take that fun-
damental concept and create a 
comprehensive line." 

Anderson will also work to in-
tegrate the two sales and distri-
bution staffs. 

"Golf is relationship-driven," 
he said. "The people are a valu-
able part of this transaction." 

Sales and distribution will not 
change for the 2000 season. 

Hie non-binding agreement must 
be approved by the boards of both 
companies and is expected to be 
completed by May 31. t 

GOLF COURSE NEWS Nothing Runs Like a Deere® 

Andersons/ 
Scotts 
Continued from page 1 

and copyrights associated with 
the professional turf market. 
Scott's seed business is not a 
part of the transaction. 

"With this acquisition, we have 
a national presence and we are 
going to build the infrastructure 
that is necessary to support 

that," said Richard Anderson, 
president of Andersons Process-
ing Group. 

Anderson declined to reveal 
specific figures, but said the com-
bined company would have a 
strong market share in the 
higher-value N-P-K product lines 
of granular fertilizers and com-
bination products. 

"The compelling reason for us 
to do this is that much of Scotts 
product line is blended," said 

Anderson. "We bring regional 
production and distribution to 
the table, so there will be greater 
logistical efficiency. These com-
bined strengths will increase our 
ability to respond to the market 
more quickly and bring a better 
line of fertilizers to the superin-
tendent." 

Citing low margins, produc-
tion conflicts and distribution 
difficulties, Scotts has aban-
doned the professional turf busi-

ness in favor of the lucrative com-
mercial marketplace. 

"The industry structure is 
such that [the professional busi-
ness] is not financially viable," 
said Scott Todd, senior vice 
president for Scotts professional 
business group. 

"There are an excess number 
of competitors, many of which 
are willing to compete on price. 
And you have a customer base, 
who, because of falling utiliza-
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hydrostatic steering provides for precision control 

and tight turning. 

If you have a ton to haul, then this is your vehicle. 

The ProGator UV weighs in with a hefty 2,650-pound 

load capacity. Strength also comes in the form of a 

one-piece axle supporting the rear wheels. 

Heavy-duty for any duty. The ProGator UV has the 

strength and versatility you need, and the performance 

no other vehicle can top. Call for a demonstration today. 

www.deere.com 

With the John Deere ProGator, the idea of a 

heavy-duty utility vehicle just got redefined and 

redesigned. No other vehicle combines the strength, 

reliability, and flexibility of the ProGator UV. 

You can see the difference just by walking through 

the operator station. It's wide open, making it easy 

to get on and off. 

Driving is a different feel as well. A five-speed, 

synchro-mesh transmission allows for seamless 

shifting — no more overlapping gears. And the 

http://www.deere.com
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SUPPLIER BUSINESS 

Nu-Gro Corp. to acquire Scotts Pro Turf in Canada 
B y A N D R E W O V E R B E C K 

BRANTFORD, Ontario — 
While Scotts is selling its U.S. 
professional turf business to 
Maumee, Ohio-based The 
Andersons Inc., fertilizer manu-
facturer The Nu-Gro Corp. has 
signed a letter of intent to ac-
quire Scott's Canadian Profes-
sional Turf business. 

Consolidation 
Kits fertilizer 
industry 
B y A N D R E W O V E R B E C K 

With The Andersons' acquisi-
tion of The Scott's Co. Profes-
sional Turf Business well under-
way, consolidation will be the 
watchword in the fertilizer in-
dustry in the months to come. 

"I believe this will be the cata-
lyst for consolidation in the in-
dustry," said Scott Todd, senior 
vice president for Scotts Profes-
sional Business Group. "It will 
allow for greater efficiencies, 
courses will buy from fewer ven-
dors, the industry dynamic will 
be healthier and there will be a 
more stable supplier — which is 
ultimately better for the end 
user." 

According to Richard Ander-
son, president of Andersons Pro-
cessing Group, industry consoli-
dation is not only inevitable, but 
overdue. 

"The fertilizer business is be-
hind the eight ball compared to 
other industries," he said. "The 
forces behind consolidation are 
supply-chain management, criti-
cal mass, volume, economies of 
scale and logistics." 

J.R. Simplot 's impending 
agreements with Eco Soil and 
Pursell Technogies are further 
examples of this first wave of 
consolidation that is destined to 
change the structure of the fer-
tilizer business. 

"With Scotts abandoning the 
professional turf market, there 
is a foray of different companies 
trying to scramble around to see 
who is going to be the next na-
tional leader," said David Pursell, 
president and chief executive of-
ficer of Pursell Technologies, Inc. 

Distribution changes and chal-
lenges are also to be expected. 

"As time marches on, what is 
going to happen in this indus-
try? There is going to be more 
and more consolidation and 
fewer and fewer truly indepen-
dent distribution organizations 
and dedicated sales forces," said 
Eco Soil Pres ident William 
Adams. "When that happens, you 
don't have to sell everybody's 
product and you can narrow 
down to a few players in each 
category, allowing for more effi-

Continued on next page 
GOLF COURSE NEWS 

"We think we have a strong 
professional fertilizer line in 
Canada and Scotts has been a 
r espec ted compet i tor for a 
while," said Greg Flanagan, chief 
financial officer of Nu-Gro. "Put-
ting the two product lines to-
gether will be good for our busi-
ness." 

The task of integrating the two 

product lines will not be nearly 
as involved as it will be for 
Andersons. 

"The size of the Canadian mar-
ket is about 10 percent of the 
size of the U.S. market, so it is a 
small part of the total deal," said 
Flanagan. 

Nu-Gro, which has 250 em-
ployees and grossed $130 mil-

lion Canadian in 1999 sales, will 
be taking on three Scotts sales-
men and may build additional 
storage facilities, said Flanagan. 

"This will add about 30 per-
cent to our professional busi-
ness," Flanagan said. "But we 
will be dealing with the same 
customers, so it will just mean 
adding a product line to the same 
distribution network that we've 
already got." 

The Scotts acquisition will add 
an N-P-K line to Nu-Gro's prod-
uct mix. "That will be a new addi-
tion," said Flanagan. "There may 
be some decisions that have to 
be made on products that over-
lap. We will talk to customers 
and see how things play out." 

The boards of both companies 
must approve the acquisition, but 
Flanagan expects finalize the 
transaction in May. 

Field trials confirm that PENDULUM® consistently gives you more dependable, broad-spectrum 
weed control than any other preemergent herbicide. 

So, even when compared to premium-priced products, PENDULUM controls more weeds. 
You can take that to the bank. ^ ^ ^ ^ j a 

For the PENDULUM herbicide distributor nearest you, MMfmSWMflfl nHlf^ 
call 1 800 545 9525, ext. T2611. m t l m U L Î J l J U L ^ 

Or visit our website at w w w . t u r f l a c t s . c o m . B H H H É H H H E ( ( ( J • C Z 2 Z 3 H 

unmatched value, unbeatable performance, 
PENDULUM® is a registered trademark of American Cyanamid Company. ©1999 Always read and follow label directions. 



Redexim/ 
Carraro 
Continued from page 59 

By adding Carraro turf trac-
tors to its existing product line-
up of seeding and aeration at-
tachments, Redexim expects to 
boost its market share. 

"We can't compete head to 
head with the larger U.S. compa-
nies," said David Jenkins, man-

aging director for Redexim 
Charterhouse. "We think the way 
to go is to find a niche and ex-
ploit it." 

Carraro's tractors offer several 
unique design characteristics 
that make them highly special-
ized and versatile machines. 

The tractors are high-powered 
units that combine horsepower 
(hp) with a trim design and high 
maneuverability. The tractors of-
fer a number of technical inno-

vations useful to turf profession-
als including ergonomic systems 
that permit the driver's entire 
control system — seat, steer-
ing wheel and all controls — to 
be reversed. This allows the 
tractors to convert to either 
push or pull attachments in just 
five seconds. 

The turf series tractors include 
a small hydrostatic model, the 
medium-sized compact version 
and the large two-faced hydro-

static-mechanical 
machine. Engines 
range from 21 to 
70 hp. 

'The integration 
of their tractors with attachments 
designed in-house by Antonio 
Carraro, and interchangeable 
among machines in the same 
series enables them to perform 
an incredibly broad range of 
main tenance dut ies ," said 
Threadgold. t 

CONSYSTENT 
RESULTS FOR AN 
INCONSISTENT 

WORLD. 

Consistent performance, consistent results 

ConSyst® fungicide gives you turf disease control you 

can count on time after time, every time. ConSyst 

works on contact and it works systemically to prevent 

and cure even resistant diseases, so no 

product rotation is needed. Used in a 

regular program, ConSyst is even fungistatic 

to pythium diseases. ConSyst is one fungicide with such 

a broad spectrum of disease control, it's become the 

"all-purpose fungicide" for turf and ornamentals. If you 

© want consistent protection, you want 

ConSyst from Regal Chemical Company. 
S • • . S 2 1 . 5 2 • B 
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ABT 
Continued from page 59 

ket has del is ted the 
company's stock which last 
closed at $2.31 per share, 
having fallen from its 52-
week high of $10.81. The 
stock peaked at $29.50 in 
June 1998. 

At the crux of the bank-
ruptcy filing is ABT's failed 
negotiations with creditor 
GE Capital. ABT was unable 
raise $15 million in unse-
cured loans as required by 
GE Capital as a condition to 
providing a $135-million re-
volving line of credit. 

All m e m b e r s of the 
company's board of direc-
tors and all of its officers 
have resigned and U.S. 
Bankruptcy Court has ap-
proved the appointment of 
William A. Brandt as the 
person responsible for the 
day-to-day operations of 
the company. To assist 
Brandt in reorganizing 
ABT, the court has also ap-
proved the company's re-
tention of Development 
Specialists Inc. (DSI). 

Brandt, together with DSI 
and ABT's other profession-
als, have determined that it 
is in the best interest of the 
company's estates to sell the 
assets in one or more going-
concern sales as efficiently 
and expeditiously as pos-
sible, provided that suffi-
cient financing for an orderly 
sale process exists. The 
company is in the process of 
preparing a bid-solicitation 
package. 

ABT's arrangements for 
interim operating funds 
with its current lending 
group, led by Bank of 
America N.A., expired on 
Feb. 25 and a debtor-in-pos-
session loan agreement is 
being negotiated from the 
same group of lenders, f 

Consolidation 
Continued from page 65 

cient customer service." 
Efforts by distributors to com-

bine their product lines, how-
ever, will create some interest-
ing situations. 

"Eco Soil is a distributor of 
ours," said Anderson. "When you 
consolidate the lines between 
competitors things get a little 
blurred. Are you competitor, or a 
partner? These are the dynamics 
that are playing out in real time." 

Nonetheless, Anderson is up 
to the challenges that consolida-
tion represents. 

"This is great opportunity. We 
see it and we want to be a player 
and not on the sidelines," said 
Anderson. t 



Golf Course Classifieds 
To reserve space in this section, call Jean Andrews 207-925-1099. 

HELP WANTED HELP WANTED SERVICES SERVICES 

GOLF COURSE CONSTRUCTION 
Wadsworth Golf Construction is currently 
seeking experienced Job Superintendents, 
Supervisors, Irrigation Supervisors and 
Shapers for various projects in Texas, the 
Midwest and East Coast. We offer long term 
employment opportunities with above aver-
age compensation, benefits and profit shar-
ing based on performance and experience. 
Wadsworth has a 42 year history of providing 
an excellent opportunity for growth and ad-
vancement. Fax resumes to 815-436-8404 
or e-mail to WGCCMW@aol.com. EOE 

GOLF COURSE SUPERINTENDENT 
U.S. Army installation 25 miles SW of 
Tokyo looking for GC Superintendent for 
their 18-hole facility. Minimum 3 yrs. 
experiece as a superintendent. Housing 
provided. Education & conference ex-
penses paid. Paid sick & annual leaves. 
Overseas allowance available. Transpor-
tation costs covered. Free dependent 
schooling. Salary negotiable. Goto Internet 
site www.cpol.army.mil. Open Employment 
then Army's Vacancy Announcements then 
Morale Welfare & Recreation Vacancies 
for more job & application information. 

MID-AMERICA GOLF & LANDSCAPE 
Golf course construction company seek-
ing experienced construction superinten-
dents, shapers, finishers, and irrigation 
personnel. Qualified individuals send re-
sume to: Rick Boylan, c/o Mid-America 
Golf & Landscape Inc., 620 SE 291 Hwy, 
Ste. 104, Lees Summit, MO 64063 or Fax 
to: (816) 524-0150. 

CONSTRUCTION PERSONNEL 
Experienced golf course construction per-
sonnel needed. Superintendents, Shapers, 
etc. Competitive wages and benefits. Fax 
resumes to: (713) 939-1273. 

CONSTRUCTION 
Golf course contractor with operations 
nationwide seeking Project Managers/ 
EarthmovingSuperintendents/Shapers/lr-
rigation Superintendents. Salary and ben-
efits are competitive. Mail resume to: Ryan 
Incorporated Central: Attn: Karla Simpson, 
P.O. Box 206, Janesville, Wl 53547 or fax 
resume to 608/754-2293. EOE 

TERRITORY MANAGER FOR AN 
ESTABLISHED COMPANY 

The chosen professional will be respon-
sible for generating sales and expanding 
markets within our professional turfgrass 
division. This includes developing and ex-
ecuting micro-market strategies, and rep-
resenting our company to various produc-
ers and distributors. We require a BS De-
gree in an agricultural business related 
field i.e.: Ag Econ, Agronomy, Weed Sci-
ence or Horticulture. Several years of prac-
tical experience in agricultural marketing 
or professional turfgrass management is 
beneficial and will be considered in lieu of 
formal education. Extensive travel is re-
quired. We offer a competitive compensa-
tion and benefit package. For consider-
ation, please send your cover letter, re-
sume and three references to: Territory 
Manager, c/o Golf Course News, P.O. 
Box 997, Dept. 290, Yarmouth, ME 04096 

SHAPERS WANTED 
Golf Course Construction Shaper Needed. 
Must be willing to travel. Fax resume and 
date available to 231-547-7009. 

SEEKING OPERATIONS MANAGER 
Chesapeake Turf, Inc., a fast growing sod 
installation, seeding and land preparation 
company, is looking for an operations man-
agerto oversee multiple jobs, simultaneously, 
along the East Coast. The right person would 
possess excellent administrative, employee, 
and customer relation skills, golf course con-
struction experience, a basic ability to speak 
and understand the Spanish language/cul-
ture and a willingness to travel is a must. 
Salary will be based upon experience and 
ability. Please send resume to: Chesapeake 
Turf, 26860 Siloam Road, Salisbury, MD 
21801 or fax 410-341-3872. 

United Shapers Association 
Corporate annual directory listing - $25 

United Shapers Association is the golf course 
development industry's first organization in 
the world of it's kind. USA benefits those in the 
golf industry by providing contact information 
and advertisement opportunities to those 
whom are in search of services, products, 
employment and even people. For more infor-
mation you may contact us at: 

w w w . F o r s h a p e r s . c o m 
(561) 776-7238 

FOR SALE 

GOLF COURSE FOR SALE 
Approved golf course for sale - Durham, 
New Hampshire. All permits in place, one 
mile river frontage. Owner selling, great op-
portunity. All the leg work has been done. 
9 7 8 - 6 5 8 - 4 7 6 2 / 9 7 8 - 9 2 1 - 8 7 6 0 

SERVICES 
LASER MEASURING 

Laser measuring and sprinkler yardage 
markers. We do it all! Laser measure & 
installation of custom metal yardage mark-
ers for all types of sprinkler heads. 

Fairway Yardage Designs 
1 - 8 0 0 - 3 6 8 - 2 4 4 8 

SOLID BRONZE SIGNAGE 
• Yardage Markers 

• Tee Signs 
• 100, 150, 200 

• Commemorative 
• Laser Measuring 
• Sprinkler Tagging 

(800) 932-5223 
Fax: (219) 637-6874 

k ' 
Wooing Border Coilies 

GEESE CONTROL WITH 
BORDER COLLIES 

Geese problem, can be solved -
call Eastern Shore Shepard for quote. 

Satisfaction Guaranteed - References Available 
22 Years of Experience in Training. Call or write: 

Eastern Shore Shepard 
31411 Melson Road, Delmar, MD 21875 

410-896-4268 • Fax 410-896-4719 

SINCE 1987 

Complete Marker Systems 
• Sprinkler Yardage • Practice Range 
• Cart Path • Fairway & Tee Plaque 

Sprinkler ID (zone,control box, 
recycled water) 

Laser Measurement Services 
• We Measure »Laser Rental 

Golf Print Services Hi 
"The Yardage Detectives" 

(800) 971- 7233 FAX (626) 969-3724 

BIRD AND BAT HOUSES t* Wildlife Feeders 

• Over 70 Items 
• Free Catalog 
1-800-326-2807 

Coveside Conservation Products 

Pond & Lake Liners 
PVC • HDPE • EPDM * RPP 

Hypalon - Turf Reinforcement 
Erosion Control 

> Over 20 years of Experience 
> Custom Fabrication 
> Installation Services 
Parker, CO 800-524-8672 
Kingwood, TX 888-546-4641 

( ( ( » j 
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www.coloradolining.com 

MARK ELIOT 
DESIGN 
LANDSCAPE 

& 

GOLF COURSE DESIGN 

CLUB LANDSCAPING 
Design 

New Construction 
Renovation 

& 

GOLF COURSE DESIGN 
Master Planning 

Renovation 
Construction Management 

MARK E. SOSNOWITZ, ASLA 

MARK ELIOT DESIGN 
PO BOX 11188 

GREENWICH, CT 06831 
203-972-9131 Fax: 203-972-9132 

GET RID OF THOSE 
/ / # % GEESE TODAY! 

STATIC DISPLAYS DON'T WORK 
Dogs are expensive. Instead use 
safe, harmless noisemakers to 

INVADE the pest's territory with 
irregular movement and 

intimidating sounds. 
JPF DISTRIBUTORS 
800-582-8843 

C 
REWS 
SERVICE CO 

Specializing in Stump Grinding for 
Golf Courses. 

Affordable Prices 
Professional Service 

Insured for your protection 

50 Stumps or less $15.00 each 
51 Stumps or more $ 10.00 each 

1-888-387-8673 
(Toll Free) 

Christian Owned/Operated by Ted & Cheryl Crews 
"Help us plan a trip to your course soon." 

S e e p c i g e 

CZ-örrbrol, |nc . 

We'll Seal Your Lake 
Empty or Full! 
1-800-214-9640 

ESS-13 Seals Existing Lakes, 
Also Ideal for New Construction 

Since 1958 
In Phoenix, Arizona, USA 

M A N I T O W O C L I F T S 

CLT 9000 lliil Equipment Lift 

Unobstructed accessibility 
Exceptional service and warranty 
Also lifts cars and trucks 

8 0 0 - 4 3 5 - 5 4 3 8 
w w w . m a n i t o w o c l i f t s . c o m 

mailto:WGCCMW@aol.com
http://www.cpol.army.mil
http://www.Forshapers.com
http://www.coloradolining.com
http://www.manitowoclifts.com


Golf Course Marketplace 
T o r e s e r v e s p a c e i n t h i s s e c t i o n , 
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SUPPLIER BUSINESS 

Golfsat.com 
Continued from page 59 
manufacturers, distributors and other 
related products and services. Golfsat 
users can also access DTN satellite 
weather for regional or national forecasts. 
In addition, Golfsat offers configurable 
chat, enabling a superintendent to filter 
or identify a region of peers with which to 
communicate. 

There are 1,100 manufacturers and 
50,000 products represented on the 
Golfsat website. Superintendents can look 
up a manufacturer, click on the product, 
configure the order, select a distributor, 
get pricing and throw the product in the 
virtual "forklift." The product is then or-
dered via Golfsat's secure distributor in-
terface. 

Likewise, Golfsat has catalogued re-
search publications from 42 universities 
and has several consulting professors 
under contract. "Universities lead the 
Internet online," said Scott. "But you 
would be challenged to go to a site and in 
a few minutes find where their turfgrass 
or horticultural research is." 

On Golfsat, superintendents can select 
a turf species and then choose from a list 
of insects specific to that turf. The site 
then links up to research relating to the 
pest and eventually to a product catalog 
page that suggests what to use to solve 
the problem and then places an order. 

CHALLENGES 
There are several challenges in launch-

ing Golfsat. 
First, superintendents have limited 

computer hardware, 15 to 20 percent have 
no computer at all and only 10 to 15 per-
cent have a computer with decent pro-
cessing capabilities, said Scott. Those who 
already have computers and Internet ac-
cess will be able to use the site for free. 

Further, a very small percentage of 
superintendents has access to DSL or 
cable lines and only one to five percent 
have 56.6 modems. 

To solve these problems, Golfsat is of-
fering a hardware package to users that 
includes a fully equipped Pentium III per-
sonal computer and high-speed, broad-
band Internet access from anywhere in 
the nation using satellite, cable or DSL 
configurations. The package will cost 
$29.95 a month and will be available this 
summer. Work on the satellite network is 
still being sorted out. 

While Golfsat hopes to have direct ac-
cess to a distributor's inventory, those 
agreements are also in flux. 

"We have captured all the manufactur-
ers' data. The challenges now lie with the 
distributors," said Scott. "We are on that 
road right now and if things start this 
summer we will begin to actively recruit 
other distributors and go through that 
conversion process." 

However, if the interest shown at the 
GCSAA International Conference and 
show is any indication, signing on addi-
tional distributors and manufacturers will 
not be that difficult. 

The manufacturer and distributor inter-
est is something that we didn't anticipate," 
said Mike Trompeter, senior vice presi-
dent of member and distributor relations. 
"The amount of top level people that stopped 
by and spent time with us understanding 
the program was very encouraging." 

Continued on next page 

CONTINENTAL™ 
BRIDGE: 

8301 State Highway 29 N, Alexandria, MN 56308 USA 
Phone: 320-852-7500 Fax: 320-852-7067 

E-Mail: conbridg@continentalbridge.com • www.continentalbridge.com 

S O I L A N D W A T E R S Y S T E M S 
L o w e r s W a t e r p H • C o n t r o l s So i l p H 

I m p r o v e s Soi l D r a i n a g e • C o n t r o l s A l g a e 
R e d u c e s S o d i u m in So i l 

I m p r o v e s E f f l uen t W a t e r Fo r I r r igat ion u s e 
R e d u c e s B i c a r b o n a t e s & C a r b o n a t e 

SO 2 GENERATORS 
11838 Tammy Way Grass Valley, CA 95949 

(530)271-0915 aquaso2.com 

You'll want to play 
barefoot on our 
certified grasses. 

» Tifton 4 1 9 
» Midlawn 
» E IToroZoys ia 
> Meyer Z -52 Zoysia 
I Hax/alipr 7r»/cia 

» Sprig Planting Service 
» Laying Machinery 

Rentals 
> Row Planting Service 

Lay and Play 
Fairway Cuts (seasonal) 
Pads 
Big Rolls 

P.O. BOX 56440 • LITTLE ROCK, AR 72215 

1-800-666-0007 501-975-6281 www.quailvalley.com 

tuail Valley GRASSES 
SPORTS • GOLF • COMMERCIAL • RESIDENTIAL - SOD PRODUCERS 

LIST RENTAL 
GOLF COURSE 
NEWS 

THE NEWSPAPER FOR THE GOLF COURSE INDUSTRY 

...offers you the opportunity to reach the 
decision makers at thousands of 

golf facilities with an exclusive mailing list. 
Call f o r details . . . 
207-925-1099 

EAGLE GOLF & LANDSCAPE PRODUCTS 
EAGLE INTERFACE FOR GREEN CONSTRUCTION 

Q 
N y l o p l a s t 

EAGLE 
U INTERFACE 

9 SYNTHETIC NOUSWSS 

Bgerrdt 

1 - 8 0 0 - 2 1 - E A G L E 

PLEASE CALL 
FOR A COMPLETE CATALOG 

TREVI RA® 
j e 

WWW.EAGLEGOLFANDLANDSCAPE.COM 

AVisibleMarkingSystem 
You Can Mow Right Over 

• Speeds up play-Reduces playing 
time up to 30 minutes per round 

• Cost effective-Pays for itself in 
months - Lasts for years 

• More enjoyment-No pacing and 
hunting for sprinkler heads 

• Available in all colors 
• Proven at thousands of courses around the world www: Kirbymarkers.com 

e-mail: Kirbymarkr@aol.com 

' The Kirby Marker System 
760-93T2624 • 800-925-4729 • Fax 760-931-1753 

BoardTronics 
T h e B I G G E S T b e c a u s e w e ' r e the BEST! • • • • • • 

* EXPERT repair services for most 
Toro, Rain Bird, and Buckner irrigation 

central computers and field satallite controllers. 
• • • • • • 

N W 8 0 0 0 ® LTC™ O S M A C ® VTI I /3/4™ 
MIM™ M S C ™ PAR™ ISC™ SBM™ RC™ 

Nat ionwide: 1 - 8 0 0 - S T A Y W E T (782-9938) 
*BoardTronics is not affiliated with Toro, Rain Bird, or Buckner. 

Trademarks belong to their respective manufacturers. 

PEDESTRIAN & VEHICULAR 
Order Direct From The Leading Manufacturer in U.S. 

• Complete Prefabricated Packages • Ready for Fast Erection 
• Direct Distribution Throughout the U.S • Custom Design & Engineering 

CALL 8 0 0 - 7 7 7 - 8 6 4 8 
P.O. Box A • Morrisville, NC 27560 

Tel. 919/467-6155 • FAX 919/469-2536 
j l l W ^ U R E S 
a«m*uf4cnoti> of cwomufneo wooc mooucn 

w w w . e n w o o d . c o m 

mailto:conbridg@continentalbridge.com
http://www.continentalbridge.com
http://www.quailvalley.com
http://WWW.EAGLEGOLFANDLANDSCAPE.COM
mailto:Kirbymarkr@aol.com
http://www.enwood.com


CALENDAR 

March 

i t i s i 

BRIDGE MANUFAQURING CO. 

Spec ia l i z ing in gol f 

course / p a r k / bike 

trai l br idges and using a 

var iety of mater ials to 

suit your p a r t i c u l a r 

landscape needs, we 

fabr icate easy-to-install, 

pre-engineered spans 

and del iver them any-

where in North America. 

I f W ' w mm 
mit tr Yr 

L J t ^ B f e ^ 8 ^ 

The Macho Combo: Combines the beauty of wood and the strength 

of maintenance free self-weathering steel. Bridge designed by Golf 

Dimensions. 

800-548-0054 
(ouhkk Californiaj 

12001 Shoemaker Avenue, Santa Fe Springs, CA 9 0 6 7 0 
Tel: 562-944-0701 Fax: 562-944-4025 

w w w . e x c e l b r i d g e . c o m 

TURFSITE by S k y B i t , Inc . 

Site Specific Weather Service 
for the Golf Course Industry 

Delivered by Fax oi E-mail 
• 48 hour forecast 
• 7 day forecast 
• Disease models 

Free 
2 week trial of any 

TurfSite Service 
• Frost forecast 
• Degree days 

Visit us at: Cal l N o w ! ! 
w w w . s k y b i t . c o m 1 - 8 0 0 - 4 5 4 - 2 2 6 6 

with a Twist 
A twist of our easy off 
lid gives you quick 
access to Pinhigh's 
quality reel sharp-
ening compound. 

p i n h i g h 
ree l ¿ h o r p y n i n q c o m p o u n d 

Call 1 (8.00) 422-4748 
^ www.pinhighdirect.com 

ÛûûffÛMff 
800-662-5021 

Repel Geese and Ducks 
f rom Grass! 

Eliminate mess and 
property damage! 

Food-grade, biodegradable 
taste-aversion agent. 
Renders food sources 
unpalatable and inedible 
so geese leave. Easy to 
use - just spray onto grass. 
1 gallon (per acre) $95 

THE BIRD CONTROL "X-PERTS" 

N R I M C }>>>»*%£ 
300 N. ELIZABETH ST. DEPT. GCN ' 
CHICAGO IL 60607 WWW.BIRD-X.COM 
312-BAN-BIRD 312-226-2480 FAX 

1 800-345-1960 www.precisionusa.com 

> Sub-Surface Aeration, Fans & Blowers 

Breeze Mas te r 

Pro Blow Powerfu l ! 
Quiet! 

WhisperSreeze 

TH£ LSAOemS ¡N A/M MO¥MMËNT Above and Below Ground 

HARCO DUCTILE IRON 
FITTINGS FOR GOLF COURSE 

IRRIGATION SYSTEMS 
Sizes 2" through 12", all configurations 
including "knock-on" repair couplings. 
High Strength, high corrosion 
resistance. 
The Harrington Corporat ion 

P.O. Box 10335 
Lynchburg, Va 24506 

804-845-7094 Fax 845-8562 

Tel: 256-845-0154 Fax: 256-845-9750 

GOLF CART - PEDESTRIAN 
AND 2 LANE VEHICULAR 
BRIDGES AND OVERPASSES 
ENGINEERED AND 
FABRICATED TO YOUR 
SPECIFIC REQUIREMENTS. 
CLEAR SPANS TO 250 FEET 
AVAILABLE IN MOST OF OUR 
STYLES. 

1-800-749-7515 
FREE BROCHURES 

www.steadfastbridge.com 
email: sales@steadfastbridge.com 

4-7 — Canadian GSA Annual Confer-
ence and Show in Ottawa. Contact 905-
602-8873. 

6— GCSAA Seminaron Turfgrass Ecol-
ogy in Sioux Falls, S.D. 

6 — GCSAA Seminar on Managing 
Turfgrass Root Systems in Providence, R.I. * 

6 — GCSAA Seminar on Management 
of Localized Dry Spots and Water Repel-
lent Soils in Providence, R.I. * 

6-9 — New England RegionalTurf Con-
ference & Show. Contact 401-848-0004. 

7 — GCSAA Seminar on Maximizing 
fob Satisfaction in Gaylord, Mich. * 

7-8 — GCSAA Seminaron Physical Prob-
lems of Turfgrass Soils: Identification and 
Correction in Valley Eorge, Pa. * 

7-8 — GCSAA Seminar on Golf Greens: 
History, Theory, Construction ad Mainte-
nance in St. Louis Park, Minn. * 

8 — GCSAA Seminar on Maximizing 
Teamwork in Gaylord, Mich. * 

9 — NYSTA Western Regional Confer-
ence in Buffalo, N.Y. Contact 800-873-
8873. 

14 — GCSAA Seminar on Management 
Strategies for the Turfgrass System in Cin-
cinnati, Ohio. * 

14 — GCSAA Seminar on Turfgrass 
Stress Management in Sunnehanna, Pa. * 

14-15 — Rutgers University course Be-
yond the Basics of Landscape Construction 
in New Brusnswick, N.J. Contact Kurt 
Martens at 732-932-8451. 

15 — GCSAA Seminar on Bentgrass 
Management and Rootzone Maintenance 
in Manchester, Vt. * 

15 — Rutgers University course on Suc-
cessful Insect ID and Control of Ornamen-
tal Plants in New Brusnswick, N.J. Con-
tact Kurt Martens at 732-932-8451. 

16 — Rutgers University course on Haz-
ardous Tree ID in New Brusnswick, N.J. 
Contact Kurt Martens at 732-932-8451. 

16 — GCSAA Seminar on Lake and 
Aquatic Plant Management in Phoenix. * 

16 — GCSAA Seminar on Insect and 
Disease Management for Warm-Season 
Turfgrass in Palm Desert, Calif * 

17—Rutgers University course on Large 
Tree Pruning and Rigging in New 
Brusnswick, N.J. Contact Kurt Martens 
at 732-932-8451. 

* For more information contact the 
GCSAA Education Office at800-472-7878. 

Golfsat.com 
Continued from previous page 

A significant number of superinten-
dents also registered for Golfsat at the 
show, said Trompeter. 

GOING FORWARD 

Golfsat will be tested at 200 beta sites 
in California, Arizona, North and South 
Carolina, and Florida this month which 
will be served by 12 distributors. 

"We will work on flushing out band-
width issues, but we expect that because 
of isolation and the limited availability of 
DSL, most golf courses will wind up with 
satellite connections," said Scott. 

Golfsat is set to roll out nationwide this 
summer and Scott said the company is 
structuring itself to accommodate 70 to 80 
percent of the nation's superintendents. 
"In the next three years, we hope to get to 
the 10,000 to 12,000 range/' he said, t 

http://www.excelbridge.com
http://www.skybit.com
http://www.pinhighdirect.com
http://WWW.BIRD-X.COM
http://www.precisionusa.com
http://www.steadfastbridge.com
mailto:sales@steadfastbridge.com
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RECEIVE INFORMATION DIRECTLY FROM ADVERTISERS IN THIS ISSUE! 
• By Phone • By Fax • By Email 

MOWERS, TURF GROOMING EQUIPMENT AND ACCESSORIES 
Advert iser Page Phone Fax Emai l/Website 
Bernhard & Company ... 
First Products 
Jesco Products/Pinhigh.. 
John Deere 
John Deere 
National Mower 
Precision Small Engine .. 
Textron TCASP 

. 51 

. 31 

. 69 

.. 16-17 . 

..64 

. 21 

. 69 

. 72 

. 888-474-6348 ... 

. 800-363-8780 ... 

. 800-422-4748 ... 

. 919-850-0123 ... 

. 919-850-0123 ... 

. 888-907-3463 ... 

. 800-345-1960 ... 

. 888-922-TURF.. 

. 44-178-881 -2640 . 

. 912-382-0506 

. 405-943-0783 

. 919-954-6343 

. 919-954-6343 

. 651 -646-2887 

. 888-973-8032 

. 414-635-1175 

. www.bernhard.com 
www. I stproducts.com / sales@ I stproducts.com 
www.jescoproducts.com 
www.deere.com 

. www.deere.com 

. www.nationalmower.com 
www.precisionusa.com 
www.ttcsp.textron.com 

CHEMICALS, FERTILIZERS AND AMENDMENTS 
Advert iser Page Phone Fax Email/Website 
American Cyanamid 
The Andersons 
Aquatrols 
Aventi s 
Aventi s 
Aventis 
Becker Underwood 
Griffin LLC 
Hydro Agri North America, Inc. 
Lesco 
NOVARTIS 
NOVARTIS 
NOVARTIS 
PBI/Gordon Corporation 
PBI/Gordon Corporation 
Regal Chemical 
Regal Chemical ... 
Regal Chemical 
Rohm & Haas 
Rohmid LLC 
Roots, Ine 
Skybit, Ine 
United Horticultural Supply 
Zeneca Professional Products .... 

. 65 

. 50 
.46 
.. 34-35 . 
.37 
.. 14-15 . 
. 20 
..54 
. 32 
.. 12 
..6-7 
..26-27 . 
..40-41 . 
. 52-53 . 
. I I 
. 22-23 . 
. 42 
. 66 
. 47 
..44-45 . 
..48 
..69 
. 4 
. 18-19. 

. 800-545-9525 ... 

. 800-225-2639 ... 

. 800-257-7797 ... 

. 800-334-9745 ... 

. 800-334-9745 ... 

. 800-334-9745 ... 

. 800-232-5907 ... 

. 800-237-1854 ... 

. 800-234-9376 ... 

. 800-321-5325 ... 

. 800-395-TURF.. 

. 800-395-TURF.. 

. 800-395-TURF.. 

. 800-821-7925 ... 

. 800-821-7925 ... 

. 800-621-5208 ... 

. 800-621-5208 ... 

. 800-621-5208 ... 

. 800-987-0467 ... 

. 888-764-6432 ... 

. 800-342-6173 ... 

. 800-454-2266 ... 

. 303-487-9000 ... 

. 302-886-1000 ... 

. 973-683-4017.. 

. 419-891-2745 .. 

. 609-751-3859 .. 

. 919-549-2563 .. 

. 919-549-2563 .. 

. 919-549-2563 .. 

. 515-232-5961 . 

. 912-293-3956 ., 

. 800-934-1447 . 

. 440-356-3922 .. 

. 910-547-1 164 . 

. 910-547-1 164 . 

.910-547-1164 . 

. 303-444-8733 . 

. 303-444-8733 . 

. 770-475-1254 . 

. 770-475-1254 . 

. 770-475-1254. 

. 215-592-2787. 

. 973-683-4017. 

. 203-786-5295 . 

. 814-357-8499 . 
„ 303-487-9010 . 
. 302-886-1644 . 

www.cyanamidspd.com 
www.andersonsinc.com 
www.aquatrols.com 

. www.rp-agro.com 
www.rp-agro.com 
www.rp-agro.com 
www.beckerunderwood.com 
www.griffinllc.com 

. www.hydro.com 
www.lesco.com 

. www.novartis.com 
www.novartis.com 
www.novartis.com 
www.pbigordon.com 
www.pbigordon.com 

www.rohmhaas.com 
www.mach-2.com 
www.rootsinc.com 
www.skybit.com 
www.uhsonline.com 
www.zenecaprofprod.com 

BRIDGES 
Advert iser Page Phone Fax Emai l/Website 
Continental Bridge .... 
Enwood Structures.... 
Excel Bridge Mfg 
Steadfast Bridge Co. . 
York Bridge Concepts.. 

. 68 . 

. 68 . 

. 69 . 

. 69 . 

. 37 . 

. 800-328-2047 . 

. 800-777-8648 . 

. 562-944-0701 . 

. 800-749-7515 . 

. 800-226-4178 . 

. 320-852-7067 . 

. 919-469-2536 . 

. 562-944-4025 . 

. 256-845-9750 . 

. 813-932-6486 . 

. www.continentalbridge.com / conbridg@continentalbridge.com 
www.enwood@intrex.net 

. www.excelbridge.com / excelbdg.gte.net 

. www.steadfastbridges.com / sales@steadfastbridge.com 
www.ybc.com / ybc@ybc.com 

IRRIGATION AND PUMP STATIONS 
Advert iser Page Phone Fax Email/Website 
Aqua S 0 2 
BoardTronics 
Eagle Golf & Landscape Products . 
Flowtronex PSI 
Goossen Industries 
Harrington/Harco Corporation.... 
NYLOPLAST 
Otterbine/Barebo 
Rain Bird 
Toro-lrrigation Div 

..68 . 

..68 . 
.68 . 
. 3 .... 
. 61 . 
. 69 . 
. 1 1 . 
. 57 . 
..36 . 
. 63 . 

. 530-271-0915 ... 

. 800-782-9938 ... 

. 800-21-EAGLE.. 

. 214-357-1320 ... 

. 800-228-6542 ... 

. 804-845-7094 ... 

. 800-859-0328 ... 

. 800-237-8837 ... 

. 800-984-2255 ... 

. 800-367-8676 ... 

. 530-271-0591 . 

. 800-326-5045 . 

. 714-524-6195 . 

. 214-357-5861 . 

. 402-223-2245 . 

. 804-845-8562 . 

. 800-944-8924 . 

. 610-965-6050. 

. 818-963-4287 . 

. 612-887-7265 . 

www.aquaso2.com 
. www.boardtronics.com 
. www.eaglegolfandlandscape.com / 
www.flowtronex.com 
www.goossen.com 

. www.harcofittings.com 

. www.nyloplast-us.com 
www.otterbine.coom 
www.rainbird.com 
www.toro.com/golf 

Advert iser Page Phone 

SEED AND SOD 
Fax Email/Website 

Howard Johnson's 
Jacklin Seed Co 
Lebanon Turf Products 
Lebanon Turf Products 
MilbergerTurfgrass 
Quail Valley Farms 
Southern Turf Nurseries.. 
Tee-2-Green 
TifEagle 
TifEagle 
TifEagle 
TifSport 

. 56 . 

. 33 . 

. 30 . 

. 31 . 

. 60 . 

. 68 . 

. 62 . 

.. 13 . 

..20 . 

..46 . 

..49 . 

. 800-298-

. 208-773-

. 800-233-

. 800-233-

. 800-445-

. 800-666-

. 800-841-

. 503-651-

. 888-584-

. 888-584 

. 888-584-

. 888-584 

H O J O . 
7581 .... 
0628 .... 
0628 .... 
2602 .... 
0007 .... 
6413 .... 
2130 .... 
6598 .... 
6598 .... 
•6598 .... 
•6598 .... 

.414-276-4184. 

. 208-773-4846 . 

. 717-703-3662 . 

. 717-703-3662 . 

. 409-245-1508 . 

. 501-975-6286. 

. 912-382-5301 . 

. 503-651-2351 . 

. 706-227-7159 . 

. 706-227-7159 . 

. 706-227-7159 . 

. 706-227-7159 . 

www.hojo4turf.com 
. jacklin.com 
. www.lebturf.com 
. www.lebturf.com 
www.milberger.com 
www.quailvalley.com 
www.southernturf.com 

. tee-2-green.com 
www.tifeagle.com 
www.tifeagle.com 
www.tifeagle.com 
www.tifeagle.com 

COURSE ACCESSORIES 
Advert iser Page Phone Fax Emai l/Website 
Ben Meadows Co 21 800-241-6401 800-628-2068 ....www.benmeadows.com 
Fore Par 29 714-842-8494 714-842-7384 www.forepar.com 
Kirby Markers 68 800-925-4729 760-931-1753 www.kirbymarkers.com / kirbymarkr@aol.com 
Par Aide 13 888-893-2433 612-779-9854 www.paraide.com 
Standard Golf 28 319-266-2638 319-266-9627 ....www.standardgolf.com 

Advert iser Page 
MISCELLANEOUS 

Phone Fax Email/Website 

B.H. Sales 51 707-823-2107 707-823-6899 .....— 
Bird-X 69 312-226-2473 312-226-2480 ....www.bird-x.com 
E-Z-GO 5 800-241-5855 706-796-4540 ....www.ezgo.com 
Formost Construction Co 37 909-698-7270 909-698-6170 formost@inland.net 
Golf Wor ld Exhibitions 58 +61+8-9322-3222 61-9-321-6461 www.golfworldgroup.com.au 
golfsat.com 8-9 858-451-1630 858-451-2924 golfsat.com 
Lesco 38-39 800-321-5325 440-356-3922 www.lesco.com 
PGA of America 24 561-624-8475 561-624-8448 www.pgaofamerica.com 
Professional Golf Commerce 71 877-767-6659 303-771-2294 www.pgcgolf.com 

When requesting information, please reference GCN 3/00. 
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Ordering golf products and supplies should be this easy. 

Now it is. 

vwvw.pgcgolf.com 

P R O F E S S I O N A L 
G O L F C O M M E R C E .877.767.6659 

(Hey look, fine print that's actually worth reading.) 

Advisory Board: Tom Alex Villas of Grand Cypress, Terry Buchen, CGCS, MG Terry Buchen Golf Agronomy International, Marshall Fearing Castle Pines Golf Club, Jeff Markow, CGCS Cypress 
Point Club... and growing! Consul tants : Craig Stadler PGA Touring Professional, Mark Wiebe PGA Touring Professional, Mike McGetrick 1999 PGA Teacher of the Year, Jim Hart PGC ED 
Director Bill "Goose" Munguia PGA Golf Professional, Scott Walter Bear Creek Golf Club. 

© Copyright 1999 Professional Golf Commerce, Inc. 

http://www.pgcgolf.com


While golf is perhaps the most unpredictable game ever invented, 
Jacobsen's legendary cutting reels, blades and attachments are, without 

question, the game's most consistent. Year after year, innovation 
after innovation, we set the stage for golf's greatest moments. 

AT 4 : 3 0 AM, 

WHEN THE W I N D ' S B LOW ING J U S T R I GHT , YOU CAN 

HEAR THE GRE ENS C O M M I T T E E SNOR ING . 

While you're getting an early start on the greens, it might 

only seem like no one is watching. But, as sure as the sun 

will rise, so will eyebrows, if the course isn't just right. 

And you know golfers, if things don't go their way, they 

often look for excuses. A luxury you do not have. 

For over 75 years, Jacobsen has led the industry 

in cutting technology. (Which, in part, 

has protected superintendents from 

pointing fingers.) Complaints like 

"slick greens" you can live with, if 

not revel in. But when golfers start missing putts on 

bumpy greens, they have a legitimate gripe. Our history of 

innovations includes the legendary Turf Groomer? It 

helps create healthier, faster greens that roll true, day in 

and day out, which means golfers will have 

no one to blame but themselves 

for missing putts. For more 

information or the nearest 

dealer, call 1-888-922-TURF or 

visit www.ttcsp.textron.com. 

TEXTRON 

Precision Cut. Legendary Performance. 

http://www.ttcsp.textron.com



