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B y M I C H A E L L E V A N S 

CORVALLIS, Oregon—With field 
burning severely cut back and three 
mild, very wet winters behind them, 
Oregon-based seed growers are fac-
ing what is perhaps the heaviest on-
slaught of Poa annua, Poa trivialis 
and native bentgrasses contamina-
tion the industry has seen. 

According to regional seed 
growers, the problem has been 
mounting over the past five years 
and is affecting species across the 
board — even species that are tra-

El Nino, plus lack of field 

burning to blame for woes 

ditionally Poa-free. 
"We're basically starting to see 

the effects of five or six years of no 
burning," said Glenn Jacklin, senior 
vice president of production and 
grower services at Jacklin Seed Co. 

The past three mild winters 
haven't helped either. Due to higher 
than normal temperatures and ex-
tensive rains, growers aren't getting 

the necessary activity out of stan-
dard chemical practices. 

'This year we're seeing Poa annua 
in production areas that we tradi-
tionally don't see it because of the 
winters," said Jacklin. "With El Nino, 
we had a pretty light winter in all our 
production regions." 

The work now rests on the shoul-
ders of seed farmers. The seed clean-
ing process has slowed considerably 
while, in many cases, farmers have 
added costly machinery upgrades to 

Continued on page 46 

Childs play: 
Kids Course 
a new first 
B y M A R K L E S L I E 

LAWRENCEBURG, Ky. 
— A "kid's course" built 
within the existing layout 
may prove a key option for 
golf facilities around the 
country, now that Bob-O-
Link Golf Course has pio-
neered the concept. 

On Father's Day, Bob-
O-Link opened its Kids 
Course within the 22-year-
old track, thanks to owner 
Jack Ridge, who is also a 
golf course architect and 
president of a children's 
golf-product company, 
Club Pro Products in Lou-
isville. 

"Golf has missed the 
boat," Ridge declared. 
"Everybody's mindset has 
been junior golf—teenag-
ers— but no one has 
thought of kids up to 10 
years old. That's what sepa-
rates this course." 

The idea for the Kids 
Course, he said, stemmed 
from parents who bought 

Continued on page 35 

Aerial view of Florida's Sandestin Resorts course. 

Intrawest continues move on South 
B y P E T E R B L A I S 

Va n c o u v e r , b.c., Canada — 

Vancouver-based Intrawest, 
one of the largest ski resort 

owners in North America, has 
moved further into the warm-
weather resort market with its 
recent purchase agreement to buy 
Florida's Sandestin Resorts for $130 
million. Sandestin is a 2,400-acre 
golf course resort with 63 holes of 

golf and a residential community 
located between Pensacola and 
Panama City. 

Tom Richardson, chief financial 
officer of American Skiing Co. 
(ASC), also a large owner/operator 
of ski resorts and golf courses 
throughout the country, said of the 
Sandestin deal: "It has a lot of 
condominium management opportu-

Continued on page 42 

The First Tee takes first strides 
General Session set 
for national forum 

N E W S P A P E R 

PALM SPRINGS, Calif.— 
The First Tee program, an 
initiative that is sweeping 
the country to draw new people, espe-
cially children, into golf, will be the 
focus of the General Session at this year's 
Public Golf Forum here, Oct. 26-27. 

Created by the World Golf Founda-
tion, PGA Tour, LPGA, PGA of America 

Continued on page 54 

Richmond project 
construction starts 

PUBLIC GOLF FORUM 
B y M A R K L E S L I E 

RICHMOND, Va. — Iron 
Bridge Park, which offers 

baseball, Softball, soccer, tennis, foot-
ball, basketball, handball, racquetball 
and trails for hiking and biking, is about 
to add perhaps the nation's first project 
specifically developed to be a First Tee 
facility. 

Continued on page 32 
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You've Just Spent 
$404)00 to 

Build a Green 
Now invest $90 in the right bentgrass seed. 

At $4 to $7+ per square foot, a 6,000 foot green can cost $24 to $50 
thousand. No matter how you figure it; design, grading, tiling, gravel, 
sand and manpower, building a green is the most important part of 
any course. It would be foolhardy to plant an unproven bentgrass on a 
whim, or because it's a few cents a pound cheaper. Of course you're 
going to be cautious when your reputation's on the line. You're going to 
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PennTrio blend. With hundreds of thousands of pounds sold around 
the world since its introduction in 1955, Penncross remains the best-
selling bentgrass ever. 

Oregon's best and most experienced bentgrass seed producers grow 
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free of any objectionable weeds. 

It's good economy to seed with the new Penn A and G bentgrasses 
from Tee-2-Green®—the icing on the cake. 
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BRIEFS 
JUPITER, Fla. — The 427 golf 

courses built in the United States in 
1997 have had a positive impact on the 
economy, according to Richard 
Norton, a National Golf Foundation 
vice president. Construction projects 
completed last year represented a to-
tal investment of roughly $1 billion, 
added nearly 8,000 new jobs and $400 
million in gross sales/output to the 
U.S. economy. Norton estimates these 
facilities contribute from $14 million 
to $20 million in taxes. 

• • • 

CHARLOTTE, N.C. — Greg 
Norman is designing an 18-hole track 
that will be the centerpiece of a 1,200-
acre development called The Point. 
This is Norman's first project in North 
Carolina. It will feature 13 holes that 
play along Lake Norman. The private 
course is being developed by Cres-
cent Resources and will open fall 1999. 

• • • 
PHOENIX — Del Webb Corp., a 

leading builder of active-adult commu-
nities for people 55 and older, has closed 
the sale of its course and country club 
facilities at its Terravita community in 
north Scottsdale. The property was sold 
to an equity membership group com-
prised of community residents. The 
purchase price was not disclosed. 

Best golf cities by size 
(Number in parentheses indicates position in overall rank] 

BIG CITIES 
Population more than 1 million 
Top 10 

1. Salt Lake City (59) 
2. Greensboro, N.C. (84) 
3. Minneapolis (103) 
4. Cleveland (112) 
5. Oklahoma City (113) 
6. Austin, Texas (124) 
7. Nassau, N.Y. (128) 
8. San Antonio, Texas (134) 
9. Milwaukee (151) 

10. Denver (164) 
Bottom 10 (Worst first) 

1. New York City (308) 
2. Bergen, N.J. (307) 
3. Charlotte, N.C. (306) 
4. Philadelphia (305) 
5. San Francisco (304) 
6. Orange County, Calif. (302) 
7. Oakland, Calif. (301) 
8. Raleigh, N.C. (300) 
9. Washington, D.C. (294) 

10. San Jose, Calif. (293) 
MEDIUM CITIES 
Population 250,000 to 1 million 
Top 10 

1. Rockford, 111. (12) 
2. Davenport, Iowa (23) 
3. Dutchess County, N.Y. (25) 
4. Ann Arbor, Mich. (27) 
5. Mobile, Ala. (31) 
6. Spokane, Wash. (33) 
7. Boise, Idaho (34) 
8. Provo, Utah (35) 
9. Peoria, 111. (36) 

10. Springfield, Mass. (40) 

MEDIUM CITIES (cont) 
Population 250,000 to 1 million 
Bottom 10 (Worst first) 

1. Richmond, Va. (309) 
2. Wilmington, Del. (303) 
3. Fayette ville, Ark. (294) 
4. Modesto, Calif. (290) 
5. York, Pa. (284) 
6. Honolulu (272) 
7. El Paso (266) 
8. Birmingham, Ala. (265) 
9. Stockton, Calif. (262) 

10. Beaumont, Texas (260) 
SMALL CITIES 
Population less than 250,000 
Top 10 

1. Duluth, Minn. (1) 
2. Rapid City, S.D. (2) 
3. Fargo, N.D. (3) 
4. Waterloo, Iowa (4) 
5. Terre Haute, Ind. (5) 
6. Bismarck, N.D. (6) 
7. Yuma, Ariz. (7) 
8. Cheyenne, Wyo. (8) 
9. Fort Collins, Colo. (9) 

10. Barnstable, Mass. (10) 
Bottom 10 (Worst first) 

1. Las Cruces, N.M. (299) 
2. Dover, Del. (298) 
3. Texarkana, Texas (297) 
4. Hourma, La. (296) 
5. Vineland, N.J. (292) 
6. Rocky Mount, N.C. (291) 
7. Odessa, Texas (285) 
8. Laredo, Texas (283) 
9. Naples, Fla. (281) 

10. Longview, Texas (280) 

Smaller is usually better 
when it comes to golf 
availability in U.S. cities 

NEW YORK—Duluth, Minn, and Rapid 
City, S.D., rank first and second, respec-
tively, while Richmond, Va., and New York 
City are dead last when it comes to access 
to good, affordable public and municipal 
golf among America's cities, according to 
a recent Golf Digest survey. 

While golf is a game that is notoriously 
urban-unfriendly, many cities have much 
to offer the urban-dwelling duffer. In its 
upcoming July issue, Golf Digest lists 
America's 309 cities and identifies which 
are the best and worst for golfers. 

A joint effort between the Golf Digest 
Research Resource Center and the De-
partment of Geography at Oklahoma State 
University, the ranking was based on six 
criteria: number of public courses per 
capita; number of municipal courses per 
capita; number of public courses per popu-
lation of golfers; number of municipal 
courses per population of golfers; aver-
age star rating of the courses listed in 
Golf Digest's biennial "Places To Play" 
guide; and the value rating of the courses 
listed in "Places To Play." 

After every city was ranked in each 
criteria, the rankings were totaled and 
divided by six to determine an overall 

Continued on page 6 
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Subdue MAXX - The most effective Pythium 

control at the lowest cost. 

Subdue MAXX is the most effective Pythium control 

on the market. Its long residual of up to 21 days and 

low cost per 1,000 sq.ft. make Subdue MAXX the 

best value for your Pythium control dollar. 

Subdue MAXX also controls Pythium Damping-Off 

and Yellow Tuft (Downy Mildew). And by using it as 

a tank mix partner with chlorothalonil, you can 

control both Pythium and Brown Patch during 

stressful summer Bentgrass decline periods. 

Plus, the revolutionary water-based microemulsion 

formulation of Subdue MAXX means less chemical 

on your course, and less to store and handle. 

For more information on Subdue MAXX and the 

rest of the Novartis line of turf products, call 800-

395-TURF for the name of your Novartis Sales 

Representative. Or you can visit our website at 

www.cp.us.novartis.com. 

l b N O V A R T I S 

Alamo® 

Award® 
Subdue MAXX is 

an important part of 
the Novartis Total Turf 

Program, the system 
of leading-edge 

products to help you 
protect and maintain 

your entire course 
throughout the year. 

Banner® MAXX® 

Barricade® 

Primo® 

Sentinel® 

Subdue® MAXX® 
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Protect 18 holes 
from Pythium 

for the price of 12. 



Palm Springs site gets environmental nod 
P A L M 

SPRINGS, Ca-
lif. — An envi-
ronmental im-
pact report for 
a proposed 18-
hole track here 
at The Pre-
serve at Moun-
tain Falls says 
noise, traffic, 

and the impact on plant and ani-
mals with the construction of a 
course is manageable. 

The report is scheduled to be 
voted on by the City Council this 
fall, according to the city plan-
ning office. 

Both state and federal environ-
mental officials have concerns 
about the impact a course would 
have on the endangered peninsu-
lar bighorn sheep. About 25 big-
horns live in the San Jacinto Moun-
tains. The animals are listed as 
endangered by the federal gov-
ernment, and as threatened and 
fully protected by the state. 

City rankings 
Continued from page 3 

ranking average. The final over-
all ranking for a city was realized 
by this overall ranking average. 

According to the National Golf 
Foundation, 80 percent of all U.S. 
golfers play more than half of 
their golf on public courses. 
Therefore, the Golf Digest rank-
ing focuses exclusively on pub-
lic golf. All of the cities are de-
fined by their Metropolitan 
Statistical Area (MSA) and in-
clude the central city, the entire 
county in which it is located, and 
in some instances, neighboring 
counties that are socially and 
economically integral to the city 
(i.e., commuting zones). There 
are 309 MSAs with an estimated 
1996 population of 50,000 or 
more. 

The analysis revealed some 
surprising results. While one 
might assume that popular golf 
destinations such as San Diego 
and Orlando would top the list, 
they all ranked poorly compared 
to the nation's other cities in 
terms of the availability of high-
quality, affordable public golf. 
Cities in the golf-mad Northern 
states fared best. The No. 1 posi-
tion in the ranking was earned 
by Duluth, Minn., followed by 
Rapid City, S.D., Fargo, N.D., 
Waterloo, Iowa, andTerre Haute, 
Ind. 

While smaller cities led the 
ranking, Richmond, Va., home-
town of PGA Tour veteran Lanny 
Wadkins, finished at 309-dead 
last. New York City, which can 
boast of having the best in the-
ater, restaurants and culture, 
needs help in regard to public 
golf and finished second to last 
at 308. 

The proposed Arnold Palmer sig-
nature championship course would 
also include a clubhouse, putting 
area and 20 condominiums. 

According to Preserve offi-
cials, the project would: handle 
up to 140 golfers per day; in-
clude only one entrance; use 
electronic golf carts and elec-
tronic pagers. 

Refurbished Errol Estate CC turning heads 
APOPKA, Fla. — Members who banded to-

gether to buy the former Errol Country Club 
here for $4.9 million from Club Corp. of America, 
have put more than $1 million into renovations. 

Errol Estate Country Club, as it's now called, 
has been spruced up by architects Clifton, 
Ezell and Clifton. The company has 
recontoured, reshaped and returned the bun-
kers as best they could to the way course 

architect Joe Lee designed them 25 years ago. 
Ezell, who lives on the course and once ran it 

for six years, says the renovations are a testa-
ment of how grass can recover. 

Errol is a throwback to the old days that offers 
three nine-hole layouts, built upon rolling hills and 
swales uncommon to the usual, flat Florida land-
scape. Nearly every hole winds up or down a hillside 
and offers three different course rotations. 

THE JOHN DEERE R Z I 7 0 0 . 
Effective. Efficient. Environmentally friendly. 

You pick the description. The John Deere 

RZI 700 fits them all. Now, you have an alter-

native to traditional methods. You can ^ ^ 

inject liquids directly to the root zone, eliminat-

ing drift and minimizing surface toxicity. 

The RZI 700 delivers treatments up to six inches 

deep through 16 single- or multi-orifice nozzles. The 

5,000-psi system ensures injections penetrate even 

hard-packed soil. And, at 3 mph working speed and 

3 x 3-inch spacing the RZI 700 covers a lot of ground 

at 64,800 square feet per hour. It all adds up to bad 

news for pests like white grubs and mole crickets. 

aflgjlg^ In fact, tests show that a high percentage 

of grubs are killed from the force of inject-

ing water alone. Hard to get more environmentally 

friendly than that. For the name of your 

nearest distributor, or free literature, call 

800-537-8233. Or write John Deere, P.O. Box 12217, 

RTP, NC 27709-9601. www.deere.com 

WE'VE PUMPED UP 
THE PRESSURE ON PESTS 

http://www.deere.com


Trump's waterfalls and cliffs to debut in Florida 
WEST PALM BEACH, Fla. — 

Donald Trump is building a $40-
million private track for his Mar-
a-Lago Club complete with rock 
cliffs and waterfalls. 

The Trump International Golf 
Club will feature 35-foot-tall rock 
formations, waterfalls and a club-
house 45 feet above sea level — 
the equivalent of a four-story 

building. The artificial rocks are 
"geologically" correct cast from 
real California rocks and made 
from a mixture of concrete, plas-
ter and fiberglass. 

Trump says he wanted to build 
a great course next to Palm 
Beach, so he worked a deal with 
the county to lease the land as 
part of an agreement to drop his 

lawsuit over airplane noise at his 
Mar-a-Lago mansion, an historic 
17-acre estate once owned by 
Post cereal heiress and General 
Food Corp. founder Marjorie 
Merriweather Post. 

Nearly 2 million cubic yards 
of dirt on the 215 acres at the 
northwest corner of Summit Bou-
levard and Congress Avenue is 

be ing pushed , spread and 
mounded into 18 holes, includ-
ing the signature 17th hole 
where water will cascade down 
from artificial rocks that are 35 
feet high and 180 feet long. 

Archi tec t Jim Fazio has 
teamed with Jack Nicklaus' Para-
gon Construction Inc. to move 
some 5,000 trees around the 
property and create a hilly course 
on what was once a flat piece of 

woodlands using dirt dug from a 
huge lake at the northeast cor-
ner of the property. 

Fazio said Trump wanted to 
build even higher, but they ran 
out of dirt from the lake. 

The course is also housed just 
south of Palm Beach Interna-
tional Airport, but noise may be 
countered by the sound of run-
ning water from the falls, accord-
ing to newspaper reports. 

Fazio said the 7,200-yard track, 
which was once used for ammu-
nitions storage during World 
War II, and more recently as a 
dumping ground for old tires, 
will have small greens and be 
well-bunkered and well-angled. 

A 25,000-square-foot, Mediter-
ranean-style clubhouse designed 
by Rick Gonzalez of REG Archi-
tects in West Palm Beach will 
include a grill room, lockers, pro 
shop and formal dining. 

The course is slated to open 
November 1999. 

TPC readying 
Orlando site 

ORLANDO, Fla. — This 
central Florida city will be 
the home of a new $150-
million golf development 
that will include three 
courses and hotels, and be 
the first Tournament Play-
ers Club in Orlando. 

The development by Lake 
Nona Property Holdings 
and PGA Tour Golf Course 
Properties is planned on 500 
acres near the Orlando In-
ternational Airport, at the 
southern end of 6,670-acre 
Lake Nona, a community of 
multi-million-dollar homes. 
The links will be called the 
TPC at Lake Nona. 

The public facility will 
feature at least three high-
end tracks, an upscale ho-
tel, golf training academy, 
par-3 course and a practice 
area. They will be designed 
by Arnold Palmer, Tom 
Fazio and Pete Dye who 
will construct the three 
courses simultaneously 
next to one another. They 
expect the challenge of 
ou tper forming one an-
other will vastly improve 
the quality of the tracks. 

Construction is to start 
in September, with the 
three links—tentatively 
named the Lakes, Wood-
lands and Sand D u n e s -
scheduled to open in early 
2000. 

The Lake Nona commu-
nity consists of6,500 acres 
of undeveloped land, so 
there are options for addi-
tional courses, according 
to PGA Tour officials. 

The John Deere RZl 700 features 
a high-pressure, 75-gallon system 
that injects liquids directly to the 
root zone of the soil. 

NOTHING R U N S LIKE A DEERE® 

Official 
Golf Course 
Equipment 
Supplier 



Meadowbrook close to finalizing ClubCorp. buyout 
PHILADELPHIA, Penn. — 

Meadowbrook Golf Group Inc. 
of Lakeland, Fla. is close to clos-
ing a deal with Dallas-based Club 
Corp. of America and assuming 
management of six public 
courses, nine properties and a 
sports center here. 

Bill Stine, chief operating of-
ficer of Meadowbrook, said his 

company has received the go-
ahead from the city of Philadel-
phia for the buyout of 
ClubCorp.'s remaining 13-year 
contract, but is waiting for word 
from the officials of New Castle 
County, Del. and Middletown, 
Penn. for two courses there 
which are part of the negotia-
tions. 

Stine says Middletown's po-
tential approval has been pushed 
to July due to town council sched-
ules. He says it is possible to 
close the deal with Philadelphia 
first, and follow up with the re-
maining two courses — Porky 
Oliver's in Delaware and 
Middletown Country Club in 
Pennsylvania — at a later date. 

"Our deal with CCA is that we 
would close them all at the same 
time, but given the 
fact that the big one 
is out of the way, we 
might close them 
separately. But in or-
der to do so, we have 
to allocate the value 
of each one," says 
Stine. 

Meadowbrook in the Beverly 
Hills, Calif, office, says he expects 

full approval in the 
near future, and that 
the addition of these 
tracks fits into the 
firm's business of man-
aging municipal 
courses. "It will give 
us expanded presence 
in the northeastern 

Arnold Rosenstein, chairman of United States," says Rosenstein. 

Sometimes, it's 
all in the delivery. 

Only United Horticultural Supply brings you 
the quality of Dursban* in such innovative formulations 

More quality products you can get 
only from United Horticultural Supply 

(800) 847-6417 

Global Golf to 
build at N.Y. park 

SARASOTA SPRINGS, N.Y. — 
Global Golf of West Babylon in 
Long Island has signed on with 
the state to create a new course 
at Saratoga Spa State Park here. 

Global Golf, which operates 
courses at Bethpage State Park 
on Long Island, will build an 18-
hole track and various practice 
ranges. The 7,244-yard course 
will have three lakes, and the 
17th hole will have two fairways. 

Under the contract, Global 
Golf will take over management 
of the two existing courses. De-
tails are still to be worked out, 
according to newspaper reports. 

The state bought 312 acres 
across the street from the park 
in the mid-1960s with the idea of 
creating a third course. Attempts 
were made to lure developers to 
build in 1996, but most didn't 
want to compete with the nine-
and 18-hole existing courses, ac-
cording to newspaper reports. 

Facelifts started at 
Port Royal, Shipyard 

HILTON HEAD ISLAND, S.C. 
—American Golf is in the middle 
of a $4 million facelift for Port 
Royal and Shipyard. 

The construction here in-
cludes course renovations, re-
built staging area, rebuilt and 
repositioned practice putting 
green, addition of practice mats 
to the driving range, and new 
cart paths for the Robber's Row 
and Planter's Row layouts. 

The work also includes a re-
fashioning of the Planter's Row 
layout. 

The reason for the changes at 
Planter's Row is to make it more 
traditional-looking and empha-
size the course's parkland set-
ting, according to Paul Rothwell, 
regional superintendent for 
Santa Monica, Calif.-based 
American Golf. 

Robber's Row will undergo 
nine tee replacements and the 
addition of a 5,000-square-foot 
green on the par-5 sixth hole 
this summer. 

Meanwhile, Shipyard has also 
had 14 tees rebuilt. Both com-
plexes are scheduled for more 
renovations in the future. 

Dursban* 2CG 
• Polycoated, sand-based granule 

gets active ingredient into the turf 
• Longer residual activity means 

lower application rates 
• Low odor formulation won't 

volatilize 

Dursban* TNP 
• The most comprehensive label in 

the industry 
• Professional concentration for 

great overall value 
• Controls more than 150 insects 

including fire ants, ticks, grubs, 
weevils, sod webworms and 
mosquitoes * Dursban is a registered trademark of Dow AgroSciences 



New golf Hall to get second course 
ST. AUGUSTINE, Fla. — The 

World Golf Hall of Fame is now 
open and plans to build a sec-
ond, 18-hole course within the 
6,300-acre development are on 
tap here in the next year. 

The track will be called the 
King and Bear in salute to Arnold 
Palmer and Jack Nicklaus. A 
third, yet-to-be-named course, is 
to be build by 2001. The Hall 
already has one existing course 
called the Slammer and Squire, 
named for Hall of Famers Sam 
Snead and Gene Sarazen, located 
next door. 

In conjunction with the 75,000-
square-foot World Golf Hall of 
Fame facility, the $250 million 
World Golf Village will include 

Ground broken 
for exclusive 
Texas golf club 

FORT BEND COUNTY, Texas 
— Ground has been broken for a 
private, 36-hole track designed 
by Rees Jones here. 

The Houstonian Golf Club is 
Jones' first project in Texas. 

The Redstone Group, a Hous-
ton-based international financial 
services group, is the developer 
and plans to operate one course 
as an exclusive club, and the sec-
ond as an amenity to hotel guests 
and Houstonian Club members. 

Jones will blend the property's 
existing 65-acre lake and Texas 
flora with rolls, hollows and 
sculpted landforms. 

Separate clubhouses will be 
built for each of the courses. Jim 
Hardy of Golf Services Group in 
Houston is the project manager. 

Cobblestone buys 
3rd Atlanta track 

DEL MAR Calif.—Cobble-
stone Golf Group, Inc. has ac-
quired Eagle's Landing Country 
Club. This purchase represents 
Cobblestone's third acquisition 
in the Atlanta market. In addi-
tion to Eagles Landing Country 
Club, other Cobblestone courses 
include The Trophy Club of 
Gwinnett and The Trophy Club 
of Apalachee. 

Eagles Landing is a private, club 
located in the Eagles Landing De-
velopment gated community. The 
course was designed by Tom Fazio 
and opened in 1991. 

Cobblestone purchased the 
property from Killearn Inc., an 
Atlanta-based real-estate devel-
opment company. This acquisi-
tion will only encompass Eagles 
Landing Country Club. The Inn 
at Eagles Landing will continue 
to be owned and operated by 
Killearn Inc. 
GOLF COURSE NEWS 

three golf courses, an IMAX the-
ater, 70 exhibits, convention cen-
ter, resort hotel and an assort-
ment of homes. 

This will be golfs first interna-
tionally unified hall of fame, ac-
cording to PGA Tour commis-
sioner Deane Beman, who 
conceived the original idea more 
than a decade ago. 

Tenn, businessmen developing Jamaican project 
JAMAICA — Construction has begun on a 

$113 million, 18-hole track and a Ritz-Carlton 
hotel project, touted as the largest private ven-
ture in Jamaica. It is being undertaken by Knox-
viile, Tenn.-area businessmen and developers. 

The site is located on the historic Rose Hall 
plantation, 8 miles from the Montego Bay In-
ternational Airport. The Lawler-Wood Group 
of Knoxville is the developer. Smallwood, 

Reynolds, Stewart, Stewart & Association of 
Atlanta is the architect, in association with the 
Jamaican firm Marvin Goodman & Associates. 

The general contractor for the project is a 
joint venture between Brice Building Co. and 
Bill Harbet International of Birmingham, Ala. 
von Hagge, Smelek & Baril of Spring, Texas is 
designing the course. The project will be com-
pleted in December 1999. 

Whatever your financial needs, let FMAC help you 
achieve your goal. FMAC Golf Finance Group is 
staffed by experienced professionals who really under-
stand your business. We offer fixed rate loans with 
terms of up to 20 years. Our floating rate loans feature 
interest ceilings that protect you from runaway infla-
tion and interest rates. We lend and lease to all types of 
golf course facilities, from daily-fee courses to mem-
ber-owned clubs and long-term leaseholders. When we 

arrange a loan, it's based on the cash flow of your 
business-personal guarantees are often not required. 
Our legal and appraisal process keeps our fees far 
below those of other lenders. Simply provide us with 
the financial data for your facility and we'll provide an 
estimate of its value and the equity available to you. 

Call Ed Boyle in Greenwich; Doug Brodie in Sonoma; 
Ralph Little in Noank; or Doug Schoerke in Greensboro 
and find out how we take the hazards out of golf financing. 

HI I F M A C 
G O L F F I N A N C E G R O U P 

Greenwich, CT 800-884-3622 • Sonoma, CA 888-681-3622 • Noank, CT 888-511-3622 • Greensboro, NC 888-683-3622 
FMAC is listed on NASDAQ as FMAX. Visit our website at www.fmax.com 
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Field days are 
actually fun 

Michael Levans, 
editor 

I must admit, I wasn't sure what I was 
in for when I was making my flight 

arrangements for Portland, Ore., to at-
tend 1998's batch of field days. But what 
I found after six days in the Corvallis 
Valley is that I'm now a whole hell of a lot more knowledgeable 
on the foundation of any good golf course — grass. 

For those of you who are unfamiliar with these yearly 
happenings — there can't be many of you — field days are 
ways for grass seed companies to share their latest research 
findings and grass varieties with distributors, retailers and 
superintendents. Most field days start with opening remarks 
from company presidents, guest speakers and research tech-
nicians that plot the company's current position and future 
plans. Following these remarks, and lots of coffee, attendees 
are lead around the test trials of the company's various grass 
varieties to check in on the progress. 

It was this field tour segment that I questioned at the outset. 
Being my first time to the fields, I wasn't sure what I would 
gain out of looking down toward my shoes at five or six 
varieties of tall fescue. But what I failed to factor in was that 
while I was, in fact, staring down at my shoes, there would be 
a voice booming out of a speaker that would actually explain 
to me what I was seeing and what I should look for in the 
different varieties. 

Overall, what I thought would be of no help to me at all 
ended up being a valuable, educational experience. 

A pat on the back should go to the seed companies that hold 
these days. I realize that they're designed as marketing events, 
yet they offer enough of an educational slant that they end up 
serving a dual purpose — a pleasant surprise. 

While I'm busy passing out the back slaps, a special thanks 
to the folks at American Golf Corp.'s Pumpkin Ridge Golf 
Club, OB Sports' Langdon Farms Golf Club and The Reserve, 
as well as the staff at Try sting Tree Golf Club. 

Pumpkin Ridge, Langon and The Reserve truly epitomize 
the "country club for a day" concept, while Trysting Tree 
showed us what a good youth program can do to help push 
affordable, accessible public golf forward. 

Teeing off before my group at Trysting Tree were two boys 
not older than 14. My playing partner, a local who plays the 
course two or three times a week, suggested that I watch how 
well the boys move their game along. He proceeded to tell me 
that before kids play the course they are put through an 
extensive program that teaches the kids the written and 
unwritten rules of the game. For $5, he said, kids come out 
and spend the whole day. 

Mark Leslie, 
managing editor 

fROM m tDITORS 
Help a new market into the game 

Now that much of Golf Nation is focusing on helping more 
inner-city youths and others in America gain access the 

game, I suggest aiming at a whole other segment of society: liberals. 
Liberate Liberals on the Links, we could call 

this initiative. Liberals really could be liberated 
by being introduced to the treasures of this 
game, a few of which are integrity, honesty, 
honor, a sense of decorum, history and tradi-
tion, and parameters for good and decent be-
havior. 

I say we should help liberals out here be-
cause it appears not enough of them practice 
this game. A recent National Golf Foundation 
survey found that Republicans outnumber 
Democrats 3-1 on golf courses. Liberals would 
argue that the survey substantiates their feeling that golf is a sport 
for the wealthy. This is not true, since another survey a couple of 
years ago found that there are more millionaire Democrats than 
Republicans, especially within the ranks of Congress. 

So, what can we say? 
1) This is a sport for the thinking man, and therefore it is obvious 

in which party the intelligence lays? 
2) This is a sport of skill, and right-brained people are obviously 

less apt to fall over themselves than left-brained? 
4) This is a sport where honesty and integrity count more than 

anything, so we're surprised, in fact, that so many liberals play at all? 
To the point at hand: I'm calling for the Golf Course Superinten-

dents Association of America, PGA of America U.S. Golf Associa-
tion, PGA and LPGA Tours, American Society of Golf Course Archi-
tects, Golf Course Builders Association of America, Club Managers 
Association of America, National Club Association, state golf asso-
ciations and any others with a heart to jump aboard the train here: 
Liberate Liberals on the Links. 

And if you're not part of an association like any of these, take this 
challenge to a personal level. Invite a liberal friend to play a round 
of golf with you. Unveil to him the character of the game of golf, then 
watch to see the metamorphosis. 

• • • 

Hats off to the many superintendents around the country who 
devote so much time to advancing the study of maintenance prac-
tices, equipment and products. 

I asked Dan Dinelli of North Shore Country Club in Glenview, 111., 
how he found the time to perform the research he does (see page 21). 

He deferred any praise, saying: "It's a group effort. My cousin, 
Jerry, and I grew up here with my Dad being the superintendent. 
Juan, my superintendent, grew up with us... We all grew up together 
and work as an awesome team. It allows us flexibility to engage in 
other activities — trying to further the concept of sustainable turf 
management techniques at North Shore Country Club. 

"We all enjoy doing it. The golf course gets taken care of by 
seasoned veterans. It's fun, but it's not a one-man show by any 
means. 

LETTER F R O M THE P H I L I P P I N E S 

Western ways in the East 
B y J O H N F A R L E Y 

BORACAYISLAND,The Phil-
ippines —An average day in The 
Philippines starts out like any 
Stateside day. Up at 5 a.m. and 
lacing the boots while throwing 
back a bowl of corn flakes and a 
cup of Joe. Then a quick com-
mute to the office that requires 
headlights. Unlock the shop, 
start the coffee pot and post that 
day's maintenance activities on 
the schedule board. This is the 
point where parallels end. From 
5:30 on, a different part of the 
world comes to light. 

The Philippines is not unlike 
its many struggling Asian neigh-
bors. Many of the countries in 
Southeast Asia have been af-
fected by foreign occupations, 
dictatorships and war. The Phil-
ippines was hit with all three and 
their affects have taken toll. A 
10 July 1998 

young democracy by our stan-
dards, The Philippines is a re-
public where traditional Old 
World ways are being forced to 
mesh with modern New World 
technologies. Sometimes they 
mesh and sometimes they don't. 
Most of the time they don't. 

One of the most important 
things I've learned since work-
ing in Asia is to keep cool and be 
more patient. If you're too impa-
tient, or lose your temper too of-
ten you'll eventually lose the re-
spect of your crew — not to 
mention your mind. As manag-
ers we're all aware that it's impor-
tant to know when to push and 
when to back off. Sometimes you 
just need to roll with the punches. 

The general pace of life is a bit 
slower here. The sooner you re-
alize that the better. Of course, 
this puts a premium on planning 

and organization. You really need 
to "get out in front" of things and 
be as pro-active as possible. It 
also helps to have a couple back-
up plans in case plan A goes awry. 
My advice for rookie managers is 
to wear comfortable boots and 
don't get too wound up. 

Another aspect I had to get 
used to was the size of the crews. 
In a region where labor is so 
cheap, crew sizes run three and 
four times larger than Stateside 
courses. This, coupled with the 
language barrier, made course 
construction a genuine chal-
lenge. I found that a good fore-
man is worth his weight in gold. 
With the right person leading a 
crew, a lot can be accomplished. 

Many things are done manu-
ally here rather than mechanized 
as in the States. An example is 
the amount of hand-digging we 
do. Entire green cores and huge 

Continued on page 51 

LETTER T O LESLIE 

Mark, you have writ-
ten editorials that I 

felt were right on target. 
None, however, were as ap-
propriate as "Resist and 
refuse to double under." 

The golf industry is pro-
ducing the product that mil-
lions of people want... and 
nobody should feel guilty 
about that. Uninformed ac-
tivists have an easy target 
with "lush, green, pest-free" 
golf courses. After all, who 
needs them, right? 

Paul Harvey is respon-
sible for helping many mil-
lions of Americans form 
their opinions on many is-
sues over the years. In this 
regard, he needs to be re-
sponsible for influencing 
the public with facts, not 
fancy. Thanks again. 

Ron Gagne, Regal 
Chemical Co. 
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SPOTLIGHT ON ASIA 

Philippines: Cautious optimism rules the day 
By A N D Y O V E R B E C K 

CAGAYAN DE ORO, Philip-
pines — Along with their Asian 
neighbors, the Philippines has 
experienced economic upheaval 
in the past year which has served 
to slow the growth of golf devel-
opment in the country. The golf 
course industry, which is reliant 
on imported goods from mainte-
nance equipment and fertilizer 
to expatriate management staff, 
has been hit hard by the con-
tinual drop of the peso against 
the dollar. 

A year ago, there were over 100 
new projects on the drawing board, 
nowthat number has been reduced 
to less than 30 ongoing projects. 
Further, the advent of strict envi-
ronmental codes and regulations 
has meant new costs and head-
aches for golf course developers. 

Andrew Overbeck is currently on 
a Watson Fellowship studying golf 
course development in Asia and is 
regularly contributing to GCN. He 
is visiting both existing golf courses 
and those under construction in 
Thailand, China and Vietnam. 

Add the effects of El Nino, dis-
gruntled farmers, and the rising 
cost of San Miguel and you have 
a dangerous cocktail. 

However, despite these diffi-
culties, the golf course industry 
marches on with plenty of 
projects under construction, 
some newly opened courses, and 
a handful of projects in the de-
velopmental stages. 

ONGOING CONSTRUCTION AND 
ANGRY FARMERS 

Most of the golf course de-
velopment in the Philippines has 
concentrated in the areas close 
to Manila. To the south, develop-
ment continues to grow for two 
reasons, the relative ease of ac-
cess along the South Superhigh-
way (this doesn't keep some 
members from utilizing their he-
licopters) and the relative ease of 
acquiring land. In this area, large 
tracts of land belong to single 
land owners and therefore, an-
nexing property is fairly easy. 

In contrast, the land to the 
north of Manila is owned prima-
rily by multiple owners, making 

land purchases expensive and 
difficult to negotiate. With the 
withdrawal of US forces from the 
Philippines in 1991, vast areas of 
land to the north became avail-
able for development. 

However, as more agricultural 
land is being converted for fac-
tories and real estate develop-
ment, farmers and small land-
owners are finding themselves 
increasingly displaced. The fight 
for land is yet another challenge 
to developing a golf course in 
the Philippines. 

Within the newly formed Clark 
Special Economic Zone, there 
are three new golf courses un-
der construction. If they are de-
veloped to the full extent, the 
area will eventually boast 162 
holes of golf. 

Indeed, complete develop-
ment of the following projects is 
in serious question as the new 
developers are paying careful 
attention to the ongoing busi-
ness disputes between existing 
developments and the Clark 
Development Corporation. 

Regardless, the task of con-

struction has begun at the 
Fontana Golf Club, where a 54-
hole course is due to be built. 
The timeline for the construc-
tion of this project will likely 
stretch into the next millennium. 

Meanwhile, work at True 
North, a 36-hole Nick Faldo de-
signed course is 
progressing. How-
ever, thé site is 
proving difficult 
due to the after-
math of the erup-
tion of Mt. 
Pinatubo. There 
are drastic elevation changes and 
controlling the erosion of the 
lahar and ash from the volcano 
is a challenge. Further, construc-
tion delays have been caused by 
the minority Negritos claiming 
the area as ancestral land. How-
ever, all of the hard work will be 
worth it, since it will mean the 
rebirth of land that was turned 
into an environmental wasteland 
by volcanic ash. The first 18 
holes are due to be completed in 
May of 1999. 

The final project at Clark is 
the Hacienda Golf and Country 
Club where work has progressed 
the furthest. This despite ma-

chete-wielding locals who did 
their best to disrupt the initial 
land surveying. All 18 holes of 
the Seve Ballesteros course are 
due to open in December of 1998. 

The Jose Maria Olazabal de-
signed course will follow. 

Further north in the mountain 
town of Baguio, 
development is 
also moving along. 
The area boasts a 
cool climate year 
round, and has be-
come an annual 
summer spot for 

Filipino families. The Fil-Estate 
Development Corporation along 
with other investors have a cor-
ner on the market in Baguio hav-
ing purchased the rights to the 
most prized piece of property in 
the area — Camp John Hay, a 
former US military rest and rec-
reation post. 

They plan to build a full scale 
mountain resort on the 245-hect-
are property and are currently 
renovating the existing golf 
course. The Jack Nicklaus re-
designed course is 35 percent 
finished and is slated for comple-
tion in the beginning of 1999. 

Continued on page 50 

If Pump Station Paranoia Has The Vultures Circling, 
We Can Rescue You. 

"JM £ Sweaty palms? 

* — C ** Dry Throat? 

Greml ins in y o u r p u m p s t a t i o n 

have you feeling the water pressure? 

Cafl FLOWTRONEX PSI. No one has 

created more industry innovations. 

No one gives you bet ter , more 

advanced service. No one maintains 

over $2 mil l ion in par ts . And n o 

o n e e n g i n e e r s a b e t t e r p u m p 

s t a t i o n to fit your needs. So talk to 

FLOWTRONEX PSI. We may cost a 

little more . But we p romise you, 

we won't leave you high and dry. 

Pumping Systems 

(800)786-7480 (214)357-1320 
E-mail: ftxpsi@flowtronex.com 

mailto:ftxpsi@flowtronex.com


Think Of It As 
The Swiss Array Knife 

Of Utility Vehicles. 

T 
/ ne new E-Z-GO Workhorse™ does it all. 

Hauls plants andfertilizer. Carries sand\ gravel, bales of straw, 

building materials. And all your tools from shovels and hoes 

to mowers and blowers. It comes with lots of standard features like 

an 1lh.p. 350cc engine, a 1200lb. pcyload capacity and an 

exclusive heavy duty bed liner. With options like a larger cargo 

bed and power dump, you can get an E-Z-GO utility vehicle 

thai comes with just about anything — 

except a corkscrew. Looks sharp, too. 

THE FINEST UTILITY VEHICLES IN THE WORLD. 
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BRIEFS 

TURF WEB '98 ANNOUNCED 
TAMPA, Fla. — The Florida 

Turfgrass Association has announced 
the dates of Turf Web '98 Conference 
and Show. It will be held at the Tampa 
Convention Center, Sept. 16-19. Ca-
sino Night, an awards dinner, 
president's salute and other events are 
planned. 

DISTINGUISHED SERVICE NOMINATIONS 
LAWRENCE, Kan. — The Golf 

Course Superintendents Association 
of America (GCSAA) is accepting 

nominations for the 
1999 Distinguished 
Service Award. Nomi-
nations are due by 
Sept. 1 on official 
forms, available from 

the association by calling 800-472-7878. 
The award is presented to an indi-
vidual who has made an outstanding 
contribution to the advancement of 
the golf course superintendent's pro-
fession. 

DELHI, NYSTA PARTNER 
DELHI, N.Y. — The State University 

of New York—Delhi and the New York 
State Turfgrass Association (NYSTA), 
in cooperation with chapters of the Golf 
Course Superintendents Association, 
will present a golf course seminar with 
emphasis on new technology on Aug. 4. 
Turfgrass and equipment manager ses-
sions will be included. To obtain a con-
ference brochure or for more informa-
tion, people may call NYSTA at 
800-873-8873,518-783-1229; fax 518-783-
1258, or write NYSTA, P.O. Box 612, 
Latham, N.Y. 12110. 

PA. STUDENTS GIVEN ALTERNATIVE 
STATE COLLEGE, Pa. — Penn 

State's two-year Golf Course Turfgrass 
Management Program has worked out 
an articulation agreement with Penn 
College of Technology which allows 

all graduates of the 
turf program to 
complete an asso-
ciate degree. The 
agreement allows 
any certificate pro-
gram graduate to 

continue studies at the Williamsport 
campus. By completing two semes-
ters and required classes, the student 
would be awarded an associate degree 
in landscape technology with an em-
phasis in turfgrass management. 
People may contact Rich Weilminister 
at Penn College at 717-320-8038, or 
George Hamilton at Penn State at 814-
865-3007. 

MAINTENANCE 

Iowa golf/ag alliance influencing policy 
B y M A R K L E S L I E 

DES MOINES, Iowa — Combin-
ing monetary clout with "a huge 
grassroots force," the Iowa 

Alliance of Environmental Concerns 
(IaAEC) and Agribusiness Association 
of Iowa (AAI) are proving that the 
turfgrass and agriculture industries can 
be a political power at the Statehouse 
here. 

In this hot bed of agriculture, 
legislators have been known to cry 
"Uncle" when barraged by calls from 
IaAEC and AAI members, who hail 

Members see group 
as model for others 
from the moneyed 

agribusiness as well 
as the Iowa Golf 
Course Superinten-

dents, Professional Lawn Care and Sod 
Producers associations and various 
other turf managers. 

Efforts in various states around the 
country to affect legislation through 
lobbyists have been few and generally 
ineffective. Asked if the IaAEC-AAI 

effort could serve as a model for the 
industry in other states, alliance 
Executive Secretary Mona Rae Bond 
replied simply: "Absolutely." 

Fort Dodge Country Club superinten-
dent Dennis Watters, the IaAEC 
president from 1995 to 1997, said: "I 
think you have to look at it on a state-
by-state basis. We're in a hot bed of 
agriculture here." 

In Iowa's case, he said, "We needed a 
vehicle to pull together everybody who 
had the same concerns: to ensure we 

Continued on page 14 

G O L F A N D T H E E N V I R O N M E N T 

Making choices: It's an 
environmental 'watershed' 
B y R O N D O D S O N 

Have you ever heard the reference to "watershed" as a 
critical point that changes a particular course of action, like 
a decision that created a turning point in history? 

That use of watershed comes from its definition: "a ridge 
of high land dividing two areas that are drained by different 
river systems, also called 'water parting'." A watershed 
may also refer to the region that drains into a river, river 
system, or other body of water. So, the golf industry needs 
to take a look at watersheds for two reasons. 

First, the industry needs to understand the environmen-
tal importance of watersheds in order to make good eco-
nomic and environmental decisions about developing and 
managing the land. 

Secondly, it has reached a critical point in making land-
management decisions where it must choose between the 
status quo of golf course development and maintenance, 
and that of sustainable development and management prac-
tices 

In order to understand how important watersheds are, 
however, we need to know a little about ecology. An ecosys-
tem is a community (of plants, or animals, or even human 
beings) together with its environment of soils, waters and 
other elements on which the organisms depend for sur-

Continued on page 19 

N.C. State prof 
starts studies 
to help Asians 

B y M A R K L E S L I E 

RALEIGH, N.C. — Citing the absence of scientific informa-
tion on turfgrass pests in Asia, an American professor has 
undertaken what he hopes will be the first of many studies to 
help golf course superintendents in that region. 

"If we can show some success with this research, on future 
projects I hope there will be people stand-
ing in line saying they will help," said Dr. 
Rick Brandenburg, a turf entomologist 
at North Carolina State University here. 
"The time commitment is actually very 
small." 

The research is needed for many pests 
because what is known in the United 
States can not always be extrapolated for 
use in Asia, according to Brandenburg, 
who discovered this fact on a trip to Singapore this spring. 

His pioneering program targets the number-one pest in 
many Asian countries: the mole cricket. Some 25 superinten-
dents in Hong Kong, The Philippines, Singapore, Malaysia, 
China and Indonesia are sending mole crickets from their 
courses to Brandenburg. 

Continued on page 16 

Rick Brandenburg 

B y M A R K L E S L I E 

LOS ANGELES — 

Faubel first formed the "headhunting" company with famed 
course architect Robert Trent Jones Sr. and Michigan State 
University Prof. Ken Payne in the early 1990s. Payne died in 
1994 and Jones has retired, leaving Faubel running the 
company solo. 

"Over the years, I've been involved in helping a number of 
superintendents find jobs that would be a good fit for them," 
Williams said. "Retiring from the GCSAA board allowed me 
the opportunity to spend my spare time in other activities. 
This was the perfect match for me." 

Saying that he and Payne had hoped Williams would join 
them after proceeding through the GCSAA chairs, Faubel 
added: "We thought Bruce would be an excellent partner. All 
of a sudden he moves [from Chicago] to the West Coast and 

Continued on page 21 

Matchmaker, matchmaker 
Two GCSAA 
ex-presidents 
team in jobs 
search firm 

Bruce Williams Jerry Faubel 
Golf Course Superin-
tendents Association of America (GCSAA) Past President 
Bruce Williams has joined another former president, Jerry 
Faubel, adding a West Coast presence to Faubel's Executive 
Golf Search Inc. 



"W 
M A I N T E N A N C E 

lowan alliance makes inroads at statehouse 
Continued from page 13 
can keep using pesticides and 
fertilizers in the manner that 
law allows. Tying together the 
turf industry is one of our 
biggest accomplishments." 

In the halls of the Legislature 
those accomplishments take on 
human proportions, affecting 
the everyday work life of IaAEC 

and AAI members. In the just-
completed session, for in-
stance: 

V Opposed by the alliance, 
the oil filter bill died. It would 
have required all oil filters in 
Iowa to be recycled. 

V Opposed by the alliance, 
the Feed Lot Operations Bill 
failed as an attempt to allow 

local governments to draft 
more-restrictive environmental 
protection laws than the state. 

'There was language in that 
bill that regulates use of 
nitrogen," Bond said. "We 
wanted to be sure they didn't 
move into the commercial 
fertilizer field with their 
regulations, or if they did, that 

it was something we could 
work with." 

"We gave them a real good 
black eye in that bill," Waiters 
said. 

V Supported by the alliance, 
the Environmental Audit and 
Immunity Bill was passed. The 
bill encourages business 
owners to voluntarily conduct 
audits and submit their 
findings to the Department of 
Natural Resources. "In 

exchange, they get privilege 
and immunity," Bond said. "If 
they have a problem, they have 
to develop a plan to take care 
of it. It's important to us as 
business owners that we do 
this voluntarily rather than it 
be regulated." 

V Supported by the alliance, 
a drug-testing law passed. It 
allows private-sector employ-
ers to perform unannounced 
drug tests for all employees. 

"We felt it was important, 
particularly if the employee is 
in a safety-sensitive position," 
Bond said. 

The one bill the alliance lost 
on, she said, would have 
allowed an arbitration process 
when a seed farmer grows and 
sells a seed whose intellectual 
property rights are owned by a 
seed company. 

From rallies at the State-
house rotunda to phone calls 
to individual lawmakers, 
legislative dinners and Bond's 
one-on-one lobbying, the 
alliance is deeply involved in 
the Statehouse operations from 
its opening, the second week 
in January, to its closing, May 
23. And Bond mails out bi-
weekly updates to members, 
this year tracking 60 bills. 

"We aren't anti-everything," 
said Watters. "We are con-
cerned about the environment 
as much as anybody else. We 
just want to make sure both 
sides are heard. 

"We feel strongly that we 
can address the issues from a 
scientific standpoint. They 
[opponents] throw around 
figures that are not fact. We 
are basing what we say and do 
on fact." 

"Not all regulations are bad," 
said Bond. "Most are designed 
for protection of the public and 
the workers who use the 
product. Our goal is to make 
sure they don't go overboard." 

She gave, as an example, a 
bill once submitted that would 
have mandated that all lawn-
spray posters be printed in 
Spanish and English. The bill 
sponsor's district included a 
packing plant employing a 
number of Hispanics, but 
Hispanics and other aliens 
account for less than 2 percent 
of Iowa's population. 

"We have universal signs 
that warn 'No Pets,' or 'No 
People.' It was a business cost 
that went beyond the needs of 
the public," Bond said. "Of 
course, that wouldn't be the 
case if we were in California 
because of the diversity of the 
population there." 

Started in 1990 out of the 
continuing battle over "home 
rule" pre-emption in environ-
mental regulations, IaAEC has 
gained a strong foothold in the 
corridors of the state capitol, 

Continued on next page 
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Iowa Alliance of Environmental Concerns urges, 'Avoid our mistakes7 

B y M A R K L E S L I E 

DES MOINES, Iowa — Agri-
culture and turfgrass industries 
in other states, perhaps less po-
tent than here, could learn from 
Iowa's mistakes as well as its 
success, said Mona Bond, ex-
ecutive secretary of the Iowa 
Alliance of Environmental Con-
cerns (IaAEC). 

• IaAEC gained a crucial boost 
to its momentum last fall when 
the Iowa golf course superinten-
dents' and lawn-care profession-
als' associations both voted to 
donate a portion of each member's 
dues to the alliance. This made 
each association member also a 
member of the IaACE. 

'That's big kudos," Watters 
said. "We went from 30 golf 
courses that would donate $65 
every year to having 350 to 400 
members just from the golf 
course side." 

• "In an ideal world, you would 
go to the horticulture industry 
and bring in at least all the com-
mercial entities under one um-
brella because of the commonal-
ity on the two issues [pesticide 
and fertilizer use]," Bond said. 
"In Iowa perhaps the ground-
work wasn't done well enough. 
That was their intent. But with 
personalities, etc., it didn't work. 
Now we work for the turf indus-
try and in coalition with fruit and 
vegetable growers and others in 
the horticulture industry. If we 
have a long-term goal, it would be 
to unite those industries and have 
two lobbyists instead of one... It's 
tough to have a personal relation-
ship with 150 legislators." 

• The pest-control association 
does not belong to IaAEC, al-
though the large manufacturers 
are members, individually, of the 
alliance. 

• Watters noted that "there 
can be some hostility between 
the horticulture and agriculture 
sectors because the ag sector is 
monitored more by the federal 
government and we're moni-
tored more by the state. From 
time to time that can be frustrat-
ing, to say the least." 

• But, as it operates, the alii-

lowan alliance 
Continued from previous page 

according to Watters. "When 
we call, they can put a name to 
a group," he said. 

Bond recalled the alliance's 
impact on the home rule 
debate. 

"When you tie together the 
alliance's 537 members and 
1,700 agribusiness members, it 
becomes a grassroots ground 
swell," she said. "Legislators 
told us, 'Please don't get your 
members to call us again. We 
get the point.' It made a huge 
difference." 

ance does not get involved in 
issues on which member groups 
don't all agree. 

"Each of the groups can deter-
mine a specific agenda," Bond 
said. "For three or four years, 
when we wanted state regula-
tion of pesticides and fertilizers, 
that was the number-one prior-
ity of the group. If, for instance, 

7f we have a long-term 
goal, it would be to unite 

those [turf and 
horticulture] industries 
and have two lobbyists 

instead of one../ 
— Mona B o n d 

the superintendents have an is-
sue they want that is not in con-
flict with other members, the 
alliance will lobby that issue." 

Bond sends members material 
every week or two "so we know 
what's happening and if we need 
to contact our legislators," said 
Watters. "She'll let us know and 
tell us what points we have to hit. 

I'm sure everyone in the country 
will face the same battles. And I 
think we [in Iowa] will fight the 
same battles in 10 years that we 
fight now. We will be fighting 
home rule, for instance. 

"But the more you're informed 
on what your legislators are do-
ing, the less likely someone will 
dump a new law on you." 

These Are 
Not Your 
Run-of-the-
mill Chelated 
Iron Sources. 

CIRCLE #110 

Glucoheptonates-natural organic chelates-set 
MultiGreen II® and MaxiGreen II® apart from 
all the less effective micro-nutrient sources. 

These natural sugars prevent the micro-nutrients 
such as iron, zinc, copper and manganese from 
reacting with the soil, and keep them available 
to the plant for maximum root uptake. 

Additionally, these sugars affix to the feeder 
roots. Being negatively charged, they act as 
additional CEC (Cation Exchange Capacities) 
and attract the positively charged nutrient 
cations, including Potassium, Phosphate, 
Calcium and Magnesium. Then, these 
nutrients are held for root absorption. 

At the same time, the glucoheptonates are 
consumed by soil microbes as feedstuffs, 
multiplying the microbe population with 
added benefits. 

Some of our advantages are hidden, 
but the superior results aren't. 

New Standards for 
Turfgrass Excellence 

P.O. Box 900 
Alpharetta, Georgia 30239 

(800) 621-5208 
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American scientist lends research aid to Asian supers 
Continued from page 13 

Not only are Asian species of 
mole crickets mostly different 
from those in the United States, 
Brandenburg said, their species 
and life cycles probably vary con-
siderably from Singapore to 
southern China and Hong Kong. 

He intends to identify the spe-
cies, monitor their life cycles, 

and draft specific management 
programs for their control in 
about a year. 

"It's kind of a riddle right now 
as to what's taking place," said 
Brandenburg, referring to one 
Asian species that appears to have 
almost continuous reproduction 
as opposed to the annual life cycle 
seen in the United States. 

SEE COMMENTARY, PAGE 1 7 

"We do not see year-round 
reproduction in the U.S., even in 
southern Florida," he said. "I 
don't know if the report of year-
round reproduction is perception 
or reality. Until we know that, 
it's difficult to target any con-
trol strategies to the most sus-

ceptible s tages of develop-
ment." 

Mole crickets are most sus-
ceptible to control measures 
when they first hatch. "They are, 
more or less, susceptible to every-
thing —pesticides, biological con-
trols, etc.," Brandenburg said. 

"But no matter how good the 
products to control the pests are, 

it's difficult to use them to their 
maximum effectiveness when 
you don't understand the pest 
that well. 

"We have to be able to target 
those life stages. If, indeed, we 
find out that in certain parts of 
Asia their eggs are being laid 
and hatched almost year-round, 
it's going to present quite a chal-
lenge to develop sound pro-
grams." 

Brandenburg has provided 
the Asian superintendents with 
all the collection equipment — 
vials, preserving materials and 
self-addressed boxes. They will 
collect the mole crickets in 
June, ship them to North Caro-
lina State in July, and repeat 
the procedure every other 
month. 

"We'll have to sample for a 
whole year before we feel com-
fortable with what 's taking 
place," Brandenburg said. "We 
have a lot of research informa-
tion, but we don't know what we 
can apply to Asia from our find-
ings here. The key to success is 
understanding the biology of the 
pest." 

Asked if this kind of test can 
be performed on other pests, 
Brandenburg said: "It can be. In 
some situations, all we need is a 
little bit of preliminary informa-
tion to give us guidance on what 
will work and what won't... 
You're going out on a real thin 
limb assuming that if some-
thing works here, it will work 
there. But if we can narrow that 
down, we've made a big step 
forward. 

"The same would be true with 
other pest and disease problems. 
If there is a reasonable feel for 
environmental conditions, it can 
help with forecasting and help 
superintendents planning the tim-
ing of control measures. All those 
tools help superintendents do 
their job better and help them 
from being caught off-guard with 
problems. The soil pests are al-
ways the greatest challenge. 
They're hidden and catch you by 
surprise a lot of times." 

Brandenburg said he hopes 
scientists in the United States 
who have contacts in Asia will 
work with superintendents there 
with similar research. 

"One of the things I've been 
most impressed with is the Asian 
superintendents' zeal and desire 
for more information," he said. 
"They realize they are working 
in a vacuum in many areas. If we 
can find ways to facilitate get-
ting them information, most of 
us in the industry would be happy 
to do so. We learn a lot more 
from this end, too. It gives us a 
more complete picture of these 
pests as to how they survive un-
der different environmental con-
ditions. 

"Without a great deal of cost 
or effort from people on either 
end, it will help us develop a nice 
database." 

When your greens are seeded with L-93, golfers will go 
through almost anything to reach them. 

At Sand Barrens Golf Club, you'll find 25 
acres of sandy waste standing between you 
and the greens. But once you get past the 
sand, you're rewarded with the greenest, 
most uniform putting surfaces ever created. 
As a new course, the Sand Barrens needed 
a hardy, dense turfgrass that would establish 
and green-up quickly. That's why they chose 
to cover their five acres of greens with Lofts' 
L-93. 

L-93 features improved resistance to 
numerous turfgrass diseases such as dollar 

L-93 vs. COMPETITION 
Overall Turfgrass Quality Ratings 
1996 NTEP Trials, Putting Greens 

Turfgrass Quality Ratings: 9 = Ideal Turf 
LSD = 0.2 
Page 8 

spot, gray snow mold 
and brown patch. 
So it requires less 
fungicide in certain 
conditions than most 
other creeping bentgrasses. 
Its upright vertical growth and 
aggressive establishment helps prevent spike 
marks. And it's been ranked #1 overall best 
performing creeping bentgrass variety for 
the past two years. 

So the next time your greens, tees or 
fairways need seeding, give L-93 a try. 
You won't believe how many golfers will 
come out to watch it perform. 

"L-93's grow-in performance 
surpassed all of my expecta-

tions. Its quickness of 
establishment and 

upright growth 
habit are quite 
impressive" 
Steve Malikowski, 

Golf Course Superintendent 
The Sand Barrens 

Clermont, NJ 

Call Lofts Seed 
toll-free at 

1-888-LOFTS CO 
www.turf.com 

Where Great 
Grass Begins 

http://www.turf.com


Commentary 

Lending aid to Asians expands 
Americans' knowledge as well 
D r . R I C K L. B R A N D E N B U R G 

The golf industry has grown by leaps 
and bounds in Asia during the past few 
years. Despite the recent economic down-
turn, many believe this slowdown is tem-
porary and some areas seem to have 
been only modestly affected. As the in-
dustry matures there will be many re-
search and educational programs neces-
sary to better serve the needs of the 
superintendents working in these areas. 
At the same time there are significant 
and unique challenges in meeting these 
needs. 

These challenges for educators in Asia 
include the diversity of conditions, culti-
vars, environment, pest problems, avail-
ability of equipment and technology, la-
bor and other factors throughout this 
region. 

A regional seminar thus assembles an 
audience with a magnitude of diversity 
rarely seen in the United States and a 
unique challenge to the instructor. Add 
to this the lack of available local research 
data and publications for many coun-
tries, and the instructor often finds that 
the best approach is to extrapolate infor-
mation generated in the United States 
and fit it to the Asian continent. 

In my 17 years as a professional ento-
mologist helping solve insect problems, 
including those that attack turfgrass, I've 
been fortunate to travel to a number of 
countries. I've had the opportunity to 
teach seminars on integrated pest man-
agement in the Golf Asia conferences in 
Singapore in March 1997 and 1998. 

The challenge of working with super-
intendents with various levels of training 
from a large number of Asian countries 
was both demanding and rewarding. The 
linkages and collaborations that develop 
are invaluable. But, more importantly, I 
left Singapore with a realistic apprecia-
tion of the challenges that face superin-
tendents in this part of the world. There 
are two major issues that seem to be at 
the heart and soul of the superinten-
dents needs in Asia: 

• One is the unquenchable desire of 
the superintendents to get more infor-
mation and have more educational op-
portunities. In this characteristic, they 
are like their counterparts in the States. 

• The second is the need for sound 
research programs conducted under lo-
cal conditions to help superintendents 
with the unique sets of problems they 
often face. This concern is much differ-
ent from the U.S. situation in which su-
perintendents benefit from a rather ex-
tensive research effort. 

A key question to ask is, how do those 
involved in turfgrass research and edu-
cation provide answers for the problems 
unique to the Asian golf industry? The 
logistics of doing business in Asia are 
different from seminars in the United 
States. The cost, time and energy in-

Dr. Rick L. Brandenburg is a turf ento-
mologist at North Carolina State Univer-
sity. 

vested in developing programs in Asia 
are significant. However, despite the cost, 
there is definitely the need and interest, 
and even with the recent economic prob-
lems, this situation may only have mod-
est long-term impact on the continued 
development of golf in Asia. 

In effect, the need and demand for ad-
ditional training will most likely continue 
to increase. The limited turfgrass re-
search effort in Asia is comparative with 
the growth of the turf industry in the 
Southeastern United States. As the golf 
industry grew so rapidly over the past few 
decades, in many instances research was 
lacking. Only in recent years have some 
institutions been able to "catch up" to the 
industry with enhanced research efforts. 

But this situation is of great impor-
tance, not just for the superintendents 
living and working in Asia, but for the 
future of the golf industry as a whole. As 
golf continues to grow, the problems of 
managing high-quality turf will grow along 
with it. 

One example of a significant need for 
research input in my area of expertise is 
development of effective management 
strategies for mole crickets on golf 
courses. In some areas of Asia we are still 
uncertain as to the species that infest the 
turf and have limited information on their 
life cycle. Both of these pieces of informa-
tion are critical for effective management. 

In addition, the species and life cycles 
probably vary considerably from 
Singapore to southern China and Hong 
Kong. The challenges of addressing prob-
lems of turf management, or assisting in 
research programs in Asia are signifi-
cant, but not necessarily insurmountable. 

Our ability to adapt data from the United 
States and other countries to the Asian 
environment is often difficult and some-
times dangerous. The cost and time in-
vestment of U.S. scientists working 
collaboratively with Asian counterparts 
may be prohibitive. However, the needs 
and opportunities will remain until the 
issue is addressed. 

In an effort to assist in developing man-
agement strategies for mole crickets in 
Asia, which is one of the region's major 
pest problems, I'm initiating a program to 
receive samples of mole crickets from a 
number of superintendents in Asia for 
species identification and working out a 
plan to help them determine the life cycle 
of this pest in their region. This small 
effort will hopefully benefit the superin-
tendents in this region and also help in-
crease the scope of my own research 
program. 

In addition, the contacts I've made re-
sult in numerous e-mail messages and 
letters requesting additional information. 
The interaction of U.S. turfgrass research-
ers provides Asian superintendents with 
additional contacts in the States. 

Where do we go in the future to assist 
in the educational needs of superinten-
dents in Asia? Do we build a longer-term 
effort to help meet some of the research 

Continued on page 18 

There is no guessing about where the 
unique equipment modification. ON M GRfffi 

Perfect collars the easy way 
B y T E R R Y B U C H E N 

BRANSON, Mo. — Cary L. Tegtmeyer, a certified golf course superintendent 
at Holiday Hills Resort & Golf Club here, is a perfectionist — a fact that's 
reflected in the adjustments he and his staff have to some of their maintenance 
equipment. Wanting to make the collar widths more consistent, Tegtmeyer's crew 
installed a simple guide to make the mower operators'job easier and more efficient. 

"We went to our local WalMart," Tegtmeyer said, "and located the longest 
replacement automobile telescopic radio antenna available to mount on the 
front of each of our walk-behind greensmowers used to mow collars. Because 
we obviously mow our collars clockwise and counter-clockwise, we had to make 
the antenna so it could flip out on either side of the mower." 

They accomplished this by adding a bolt to the replacement antenna. Be-
cause the antennas were not long enough, they manufactured a slide mecha-
nism onto which the bolt attaches and slides back and forth. The slide mechanism 
has a notch on either side into which the bolt locks. When it locks, it attaches to the 
metal safety shield in front of the mower over the top of the reel. 

The antennas telescope up to 30 inches wide, which is Holiday Hills' collar 
width. By bending the end of the antenna 90 degrees down towards the turf, 
they made it easier for mower operators to see the mowed edge. 

"All in all, it cost about $10 for each antenna and about an hour's labor making 
the slide mechanism," Tegtmeyer said. 

"We are very happy with our in-house idea and modification to our collar 
mowers as it is the little things that count, which makes a big impact in our 
entire operation," he added. 

Southern USA Northern USA Western USA 
(800)226-4178 (800)383-0555 (800)474-4990 

Visit our web site for more information: www.ybc.com 
CIRCLE #112 

http://www.ybc.com
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Americans chosen for Hayter Cup ATLANTA—Six represen-
tatives of the Golf Course 
Superintendents Associa-

tion of America (GCSAA) will 
comprise half of the Americas 
Team that will play host to the 
second Hayter Challenge, Oct. 
13-15, at three golf facilities in 
the metrppolitan area. 

Cherokee Town and Country 
Club (hosted by superintendent 
Randy Nichols, GCSAA past presi-
dent; Golf Club of Georgia (super-

intendent Randy Waldron); and 
Peachtree Golf Club (superinten-
dent William Shirley) will be the 
venues for the tournament spon-
sored by Hayter — a European 
equipment manufacturer. 

The competition is designed 
to promote international rela-
tions and communications be-
tween superintendent organi-

zations. It is held biennially, 
with the Americas Team win-
ning the first match, 10-8, in 
England two years ago. The 
opposition was provided by 
superintendents from Europe 
and Australia. 

The GCSAA representatives 
for 1998 are: 

Paul McGinnis, GCSAA imme-

diate past president, Alta Mesa 
CC, Mesa, Ariz. 

Dave Fearis, GCSAA vice 
president, Blue Hills CC, Kan-
sas City, Mo. 

Tommy Witt, GCSAA director, 
StillWaters, Dadeville, Ala. 

Ken Magnum, GCSAA direc-
tor, Atlanta Athletic Club, 
Duluth, Ga. 

A1 Pondel, Deerfield (111.) Golf 
Course. 

Jim Dusch, Grey Hawk Golf 
Club, Cumming, Ga. 

Dusch in 1996 and Pondel ear-
lier this year won the annual 
GCSAA Golf Championship. The 
remainder of the Americas 
Team, representing the Cana-
dian Golf Superintendents Asso-
ciation and the Associacion Ar-
gentina De Golf, include: 

Doug Meyer, superintendent, 
Cedarbrook Golf & CC, St. 
Sophia, Quebec. 

Dean Piller, superintendent, 
Cordova Bay Golf Course, 
Victoria, B.C. 

Mike Baden, superintendent, 
Cranbrook Golf & Country Club, 
Cranbrook, B.C. 

Sylvain Alarie, superinten-
dent, Club de Golf St. Jerome 
Inc., Bellefeuille, Quebec 

Ricardo de Udaeta, TCM 
RevistaTechnica, Buenos Aires, 
Argentina. 

Alejandro Young, CGC Las 
Praderas De Lugau, San Isidro, 
Argentina. 

"The golf course management 
industry is truly international," 
said GCSAA President George 
Renault. 

"We share tremendous a-
mounts of information and experi-
ences with our counterparts from 
around the globe. The participants 
will be competitive on the course, 
but the purpose is to foster rela-
tions and benefit the associations 
that each represent." 

The opposing team, from the 
United Kingdom and Europe, in-
cludes: 

Andy Sheehan, England; Nick 
Webber, Ireland; Derek Wilson, 
Scotland; Russell Lewis, Wales; 
Martin Sternberg, Sweden; Pe-
ter Frewin, Australia; Jorma 
Eriksson, Finland; Andreas 
Kauler, Germany; Eugenioi 
Rezola, Spain; Pierre Ambrosin, 
Switzerland; Atle Revheim 
Hansen, Norway; and Remy 
Dorbeau, France. 

Brandenburg 
comment 
Continued from page 17 

needs of this area? 
While the time and effort to be 

invested in such a program is 
debatable, the needs of the su-
perintendents are not. Directing 
programs at single educational 
seminars for countries or smaller 
regions allows development of 
more site-specific seminars, but 
greatly adds to the cost of oper-
ating such a program. 

Whatever the plan, it should 
take advantage of the input of 
U.S. turfgrass educators and re-
searchers who may be traveling 
to Asia and lending a sensitive 
and sympathetic ear to the need 
of the superintendents who daily 
meet the challenges of golf 
course management in Asia. 

Now you can control grubs preventatively or 

curatively. With a single application. Only with new 

MACH 2™ Turf Insecticide. 

MACH 2 is a powerful killer with a new 

chemistry that accelerates the molting process 

of target insects. 

Just hours after ingesting AAACH 2™, the insect 

stops feeding. Then it dies beneath the surface in 2 

to 3 weeks. It's that simple. 

With MACH 2™Turf Insectiside, you'll kill target 

enemy insects all season long. Grubs. Cutworms. 

Armyworms. Sod webworms. Plus, odorless 

MACH 2™ is easy to apply. You don't even have 

to water it in immediately. 

So don't let grubs control your grounds, or your 

schedule. Depend on MACH 2™ Turf Insecticide. 

It's all you need to prevent or cure. 

For more information or for the distributor 

nearest you, call 1 -888-764-6432 . 

MACH 2 
TURF INSECTICIDE 

CIRCLE # 1 1 3 TM/RohMid LLC Company ©1997 Always read and follow label directions. 
G O L F C O U R S E N E W S 
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Gainesville designated a certified sanctuary 

Maintenance at The Habitat at Valkaria encourages wildlife of all sorts. 

The Habitat earns full certification 
MALABAR, Fla. — The Habitat at 

Valkaria, owned by Brevard County and 
maintained by International Golf Main-
tenance (IGM), has earned full certifica-
tion by the Audubon Cooperative Sanc-
tuary System (ACSS). 

"They're very good," said ACSS staff 
ecologist Joellen Zeh about IGM. "They 
have created a lot of habitat and pro-
tected a lot of habitat. They plan on cre-
ating a bald cypress wetland area ... and 
are putting a lot of effort into getting rid 
of exotic species and planting native veg-
etation on the property." 

The Lakeland, Fla.-based IGM, she 
added, is "very committed to getting all 
the courses they manage to get certified." 

To become fully certified, a property 

Making choices 
Continued from page 13 
vival. The area or type of environment in 
which an organism or ecological commu-
nity normally lives is habitat. Most of us 
probably understand the economic value 
of "terrestrial habitat," which includes 
grasslands, forests, croplands, and so on. 
But, how much do we know about "aquatic 
habitats" and their importance in the big 
environmental picture? 

Aquatic systems include marshes, 
swamps, streams, lakes and man-made 
"impoundments" (like reservoirs). These 
systems have tremendous value in and of 
themselves. But, it's the relationship be-
tween the terrestrial and aquatic systems 
that provides stability and productivity to 
both the environment and economy. 

Watersheds provide the foundation for 
understanding the relationship between 
the terrestrial and aquatic systems, as 
well as the environmental and economic 
systems. Watersheds are the natural 
drainage "networks" of a given area. 

So, for example, the kind of agricultural 
activity, development, soil-conservation 
practices, and soil types for a large geo-
graphic area will affect the environment of 
a stream in which the watershed empties. 

The entire watershed system is ex-
tremely important to the environment and 
the economy of all areas, including yours. 
Rich, organic materials in streams sup-
port living creatures that fill their slot in 
the food chain. Poor land-management 

GAINESVILLE, Fla. — Gainesville 
Country Club has achieved designation 
as a "Certified Audubon Cooperative Sanc-
tuary" by the Audubon Cooperative Sanc-
tuary System (ACSS). Gainesville Coun-
try Club is the 19th golf course in Florida 
and the 137th in the world to receive this 
honor. 

"After reading all of the guidelines for 
certification, I realized we were already 
doing much of what was required for full 
certification," said Gainesville superin-
tendent Buddy Keens. In 1997, when he 

registered the golf course as a member of 
the Audubon Cooperative Sanctuary Sys-
tem, he informed the membership of the 
project and several members came for-
ward offering assistance. 

"I was amazed at the amount of support 
I received from the members. I encour-
age all golf clubs to participate in this 
program," said Keens. The Gainesville 
Country Club Homeowner's Association 
was especially supportive, he explained, 
and donated a wooden sign announcing 
the certification. 

Alaqua Lakes joins Audubon Sanctuary System 

must meet requirements in the areas of 
environmental planning, outreach and 
education, wildlife and habitat manage-
ment, integrated pest management, wa-
ter conservation and water-quality man-
agement. 

"We try to create more habitat than 
already exists for a variety of native birds 
on the course," said The Habitat's super-
intendent Bob Marshall. "Along with the 
help of assistant superintendent Lyne 
Walker Page, we managed to achieve 
certification by limiting the use of chemi-
cals and creating a safe environment for 
many of our endangered species of birds." 
These birds include the scrub jay, bald 
eagle and sand hill crane as well as cardi-
nals and great blue herons. 

LONGWOOD, Fla. — The new Alaqua 
Lakes golf community here has been ac-
cepted as an Audubon International Sig-
nature Cooperative Sanctuary facility. 

The community features the Tom Fazio-
designed Alaqua Lakes Golf Course, which 
encompasses 170 acres of the property and 
which will open on Sept. 15. The 7,100-yard 
par-72 semi-private course will boast a teach-
ing facility and golf academy. 

"Alaqua Lakes is a pristine piece of 
property and we intend to make certain 
the golf course serves not only as a nur-
turing habitat for wildlife, birds and na-

tive or indigenous plants, but also as a 
role model for existing and future golf 
course developers in central Florida," said 
Michael Moser, club operations manager 
for the developer, Taylor Woodrow Com-
munities. 

"We're thrilled," said Tom Spence, land 
development manager for Taylor 
Woodrow. "The Audubon Signature Pro-
gram is an important effort that promotes 
conservation measures which provide 
large-scale developers with a more envi-
ronmentally sensitive approach to land 
management." 

practices, over-use of chemicals, poorly 
planned development, and soil erosion 
will not only affect the immediate area, 
but cause other significant problems 
throughout the entire length of the wa-
tershed. 

So, what is the significance of water-
sheds for the golf industry? Environmen-
tally, appropriately sited, well-designed, 
properly constructed and managed golf 
courses can have a major impact on main-
taining the quality of a watershed — par-
ticularly in an urban or suburban area. In 
order to be both environmentally and eco-
nomically sustainable, however, they must 
employ sustainable land-management prac-
tices and natural-resource conservation. 

Understanding watersheds environ-
mentally brings us to our "watershed" 
decision. The golf industry, and each of 
us personally, must decide to make a 
commitment to sustainability. We need 
to educate ourselves about the environ-
ment. For instance, we need to think about 
the impact of large, unsustainable build-
ing programs in a floodplain, or develop-
ments that adversely impact wetlands or 
significant wildlife habitats. 

We need to think about our land-man-
agement techniques and water resources 
from a watershed perspective because it 
is the only economically and environmen-
tally feasible way for any ecosystem to 
survive, including human ecosystems. It 
is up to each of us to ensure that we live, 
plan and develop today as if our future 
generations depend on it. 

They do. 
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Lopez Creeping Bentgrass, from Finelawn 
Research, performs flawlessly — even 
when the golfers don't. Specifically 
formulated for tees, fairways 
and greens, Lopez maintains 
its superior appearance and ft 
play characteristics even 
under the harshest condi-
tions. R greens up early and 
ha:s excellent genetic stability 
without the tendency to develop 
patchtyess. in fact, Lopez Has outper- ? 

;fbrmed PeMcross in bentgras-s trial time ' 
ìnMM 1 ^ÉMhWiàf^M 

and time again. Superintendents from 
across the country are always impressed 

% its rich green color, low crown 
I height and rapid vegetative 

j growth. Lopez Creeping 
* j Bentgrass is just one of over 

/ 14 varieties developed by 
W Finelawn agronomists. For 

j f r more ihformatrpn or the 
location of the dealer nearest 

you, just give us. a call or visit our 
web- site. With finelawn, your course 

can't look any better. 
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$10,000 Musser scholarship given to Penn State graduate student 
SHARON CENTER, Ohio— 

The Musser Internat ional 
Tur fg rass Foundation has 
named Andrew S. McNitt as the 
recipient of the 1998 Award of 
Excellence. The award includes 
a scholarship of $10,000 towards 
the Pennsylvania State Univer-
sity student's doctoral studies. 

The Musser Foundation is a 

non-profit organization 
dedicated to supporting 
turfgrass education and 
research. The Award of 
Excellence acknowl-
edges outs tanding 
scholars seeking their 
PhDs in turfgrass sci-
ences. 

McNitt earned a Andrew S. McNitt 

bachelor of science 
degree in horticulture 
at Penn State. He also 
received a master of 
science degree in 
agronomy and is 
working toward 
completion of his doc-
torate in turfgrass soil 
science at Pennsylva-

nia State University. His thesis 
deals with the use of inorganic 
inclusion elements as amend-
ments for sand-based soils and 
is titled, "Evaluation of Fiber-
Amended Soil as an Athletic 
Field Root Zone." 

In high school, McNitt was a 
National Honor Society member, 
co-captain of the football team and 

Your Course Plus Our Putter Creeping Bentgrass Equals Happier Golfers. Really 

Golfers appreciate beautiful turf. 
And from fairway to green, Putter Creeping 
Bentgrass from Jacklin Seed offers great looks. 
But the real test is on the green. Putter offers a 
true-line putting surface that outperforms the 
competition in test after test. 

A rich, dark, bluish green in color, 
Putter is a hearty variety with 
fine leaf texture and improved 

B f i B B H B disease resis-
tance. Putter 

mm f § features a dwarf 
growth habit and 

high shoot density. And, it's very aggressive 
against Poa Annua. 

Find out more about how Putter can 
improve your game. Call your Jacklin Seed 
marketing representative at 800-688-SEED and 
we'll send you a free, information-packed booklet 
and a half pound sample of Putter for you to test 
on your own. Call today! 

C r e e p i n g b e n t g r a s s 

Call 800-688-SEED for a free, information-packed 
booklet and a halfpound sample of Putter. 

TAO&LIN. 
S E E D 
A DIVISION OF J.R. SIMPLOT COMPANY 

5300 West Riverbend Avenue • Post Falls, Idaho 83854-9499 
800/688-7333, 208/773-7581, FAX 208/773-4846 

The Green Seal 
marks Putter as a 

world premium 
turfgrass variety 
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varsity wrestler. He has also re-ceived the Watson Graduate Fel-lowship Award, been recognized as the Outstanding Graduate Stu-dent in Turfgrass by the Sports Turf Managers' Association, and received the Harry W. Skinner Scholarship as an undergraduate. 

McNitt is a member of the 
American Society of Agronomy, 
Soil Science Society of America, 
honor society Phi Kappa Phi and 
other academic and public ser-
vice organizations. He is the au-
thor of five peer-reviewed ar-
ticles and numerous other 
articles for various research jour-
nals, extension bulletins and 
popular journals. 

The Musser International 
Turfgrass Foundation is named 
for Professor H. Burton Musser, 
who was a turfgrass pioneer at 
Pennsylvania State University for 
four decades. 

Over the past 10 years, the 
Musser Foundation has awarded 
$89,000 to graduate students. 

Finlen presented 
Mendenhall Award 

The Heart of America Golf 
Course Superintendents Asso-
ciation (HAGCSA) has presented 
Pat Finlen the Chester H. 
Mendenhall Award and Jeff 
Elmer the Superintendent of the 
Year Award. 

The Mendenhall Award was 
established in 1983 to honor an 
HAGCSA member "who has de-
voted extensive time and effort 
into the promotion of golf, the 
art of greens keeping and other 
related fields." 

The superintendent at Lake 
Quivira Country Club, Finlen has 
spent a tremendous amount of 
time the last two years on the 
Heart of America Conference 
and Show. For the past few years 
he has taken the lead in organiz-
ing the HAGCSA Christmas Party. 
He has served on many commit-
tees throughout the years. 

The Superintendent of the 
Year Award was established in 
1970 to honor an HAGCSA mem-
ber who has demonstrated dedi-
cation and outstanding service 
to his profession. 

Elmer, from Oakwood Country 
Club, completed the rebuilding of 
five green complexes, two tee 
boxes and a driving range tee. He 
also completed several drainage 
projects, irrigation upgrades and 
installations, and numerous other 
course improvements. 

In addition, Elmer was editor 
and publisher of Heartbeat, 
HAGCSA's official publication, 
for the fourth straight year. He 
also served on the Public Rela-
tions Committee in 1997. He has 
been an active member of the 
HAGCSA since 1988. 

GOLF COURSE NEWS 
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North Shore CC short -game complex: exercise in innovat ion, eva luat ion 
(Editor's note: Anyone interested in data, 

or in viewing the test site at North Shore 
Country Club at 1340 Glenview Rd. in 
Glenview, III., is welcome. They should con-
tact superintendent Dan Dinelli at 847-
724-4963. 

"That's what it's there for," Dinelli said, 
"for people who are interested to come and 
evaluate for themselves the different culti-
vars and root-zone mixes.") 
B y D A N D I N E L L I 
a n d T O M V O I G T 

GLENVIEW, 111. — The United States 
Golf Association (USGA), the Golf Course 
Superintendents Association of America 
(GCSAA), and the National Turfgrass 
Evaluation Program (NTEP) combined 
resources to initiate a national research 
project to evaluate turfgrass varieties 
grown on USGA rootzones and main-
tained by host golf course facilities as in-
play green surfaces. 

Funding was made available to con-
struct practice putting greens at 16 differ-
ent golf courses across the United States. 
All of these experimental greens were 
constructed to USGA specifications. 
Northern locations sowed bentgrass va-
rieties, southern locations Bermudagrass 
varieties, and in transition-zone climates 
both species were planted. Monitoring 
and evaluation will continue for at least 
five years, with annual reports being sub-
mitted to the NTEP who will issue annual 
reports of the results. 

In conjunction with the University of 
Illinois, North Shore Country Club was 
selected as one of the sites for this unique 
study. In the summer of 1997 the Offic-

Dan Dinelli is a certified golf course 
superintendent at North Shore Country 
Club in Glenview, III., and Tom Voigt is 
an Extension turfgrass specialist at the 
University of Illinois. 

Root-zone mix cells at for turfgrass testing at North Shore Country Club. All the work is done by hand, 
ensuring no cross-contamination. The barriers, from pea gravel to the top, are permanent. 
ers and Governors of North Shore Coun-
try Club (NSCC), led by Mr. Van Salmans, 
Greens Chairperson approved the con-
struction of a short-game practice facility 
to augment the USGA putting green. 

SHORT-GAME PRACTICE FACILITY 

The short-game practice facility con-
sists of a 7,200 square foot (sq. ft.) putting 
green, a 14,098 sq. ft. creeping bentgrass 
fairway measuring 55 yards long, 28 yards 
wide, and two greenside bunkers. It is 
understood by the membership of NSCC 
this is a functional complex with several 
research objectives. 

General purposes of the short-game 
practice facility include: 

1) Maintain a functional short-game 
practice facility, and putting green to the 
standards expected at North Shore Coun-
try Club, while recognizing the research 
potential of such a site. Regular mainte-
nance on the USGA green will include 
periodic straight sand topdressing, and 

daily mowing at 120-130 thousandths of 
an inch. The fairway will be mowed at 
one half of an inch, and will undergo 
regular mowing, aerification and estab-
lished maintenance practices. 

2) Monitor the performance of 21 dif-
ferent creeping bentgrass varieties for 
putting green use on USGA rootzone pro-
files, including 18 NTEP entries, and two 
blends. 

3) Monitor the performance of a creep-
ing bentgrass blend (L-93/SR-1119) 
grown on 20 amended putting green 
rootzones within the context of a USGA 
rootzone profile. 

4) Monitor the impacts of forced gas 
exchange in the putting green rootzone 
and turf canopy utilizing the SubAir sys-
tem. 

5) Monitor 13 bentgrass varieties at 
fairway height, grown on a yard-waste 
compost amended site. 

6) Compare and contrast organic soil 

amendments to native soil for fairway 
use. 

7) Evaluate a bluegrass blend for use 
on green surrounds 

The major emphasis of the practice 
facility is to observe turfgrass perfor-
mance, integrating cultivars and rootzone 
amendments with management tech-
niques. Field observations, along with 
detailed monitoring will help develop a 
better understanding of turfgrass science 
and ecology. Information gained will fur-
ther IPM strategies, and foster a holistic 
philosophy of turfgrass management to-

^ wards maintaining high-quality playing 
I conditions. 
| Disease susceptibility, nutrient require-
•i ments, infiltration rates, moisture stress, 
o 3 and moisture retention will be noted, 
o Possible areas of interest and potential 
s study include but not limited to: segrega-

tion with genetic dominance in varieties, 
color, texture, density, thatching ten-
dency, recuperative potential, wear toler-
ance, heat and cold tolerance, ball roll 
speed, growth habit, localized dry spot 
severity, nematode assay (beneficial and 
plant parasitic), resiliency for desired ball 
bounce, microbial ecology, turfgrass-mi-
crobe interactions, stability of soil amend-
ments, dynamics of percolation rates over 
time, fluctuations of soil and turf canopy 
gases (i.e. oxygen, carbon dioxide and 
methane), relative soil temperatures, Poa 
annua encroachment, inoculation poten-
tial of beneficial microorganisms, winter 
hardiness, fate of rootzone amendments 
over time, and root mass. 

PUTTING GREEN 

The putting green site is unique. This 
will be a functional green receiving ap-
proach shots, and being used by the mem-
bers for putting. This activity will pro-
duce ball marks, wear, and compaction, 
and offer daily stresses seen on in-play 

Continued on page 22 

Matchmaker , matchmaker 
Continued f rom page 13 

it is working out better yet." 
Williams, who had been at Bob-O'Link in Chicago 

for 21 years, took over the reins as superintendent 
of Los Angeles Country Club in the spring of 1997. 
Faubel is the long-time superintendent at Saginaw 
(Mich.) Country Club. The contacts the two men 
have within the golf industry are substantial. 

Faubel said Executive Golf Search works with 
course operators, owners, general managers and 
search committee chairmen to define the 
superintendent's position at their course, then help 
find the individuals who best fill their needs. 

"So many times they don't really know what [that 
definition] is," Faubel said. "We look at their needs 
and thoroughly discuss them and show them the 
importance of a well-qualified superintendent. Then 
we set up interviews with the employer and candi-
date. They negotiate the salary and other terms 
between themselves." 

The company accepts resumes from superinten-
dents for its database. "We now have about 3,000 
resumes, but that's over a number of years," Faubel 
said. "Some of these people are happy where they 
are, but if the right job comes along we could 
possibly put them in a better situation." 

Faubel said the Executive Golf Search work is "a 
good fit" with his superintendent position since he's 
less busy during the wintertime, when the great 
majority of job searching is done. 
GOLF COURSE NEWS 

Asked if he has seen a change in what clubs are 
requiring in superintendents, Faubel said: "Yes, they 
have to know how to grow grass, but they also have to 
know so many more of the ancillary things. Somebody 
who is computer illiterate today is going to have a 
tough time finding a job with a major course. Superin-
tendents at the larger clubs have to be in tune with how 
to grow turf, but they also probably have one or two 
assistants who have just as much book knowledge as 
they do. So, it comes down to personnel management, 
being able to meet the membership and talk with 
people on their level. That's more important today 
than ever before: communication, communication." 

"Different courses have multifaceted needs," Wil-
liams added. "Some really are looking for working 
superintendents and some for superintendents who 
are strong administrators. One of the positive things 
about [EGS] is being able to match the right indi-
vidual with the golf course to make the proper fit." 

"There is nothing better than putting two parties 
together and making it an excellent association for 
both," Faubel said. 

"I'm excited to work with Jerry," Williams said. 
"What we want in the long run is to put good golf 
course superintendents at facilities that match their 
skill levels and have win-win situations." 

Williams can be reached at 2501 Pine Ave., Man-
hattan Beach, Calif. 90266; 310-546-2530; email: 
brucewms@ix.netcom.com. 

Faubel can be reached at 699 Westchester, 
Saganaw, Mich. 48603; 517-797-0677; email: 
gfaubel@concentric.net. 

Learn Anytime, 
Anywhere 

Penti State World Campus— 
Offering an on-line professional development 
program in Turfgrass Management 
The Penn State World Campus, using the World 
Wide Web, e-mail, and other computer-based 
technologies, provides everything you need to 
learn without leaving home. 
For more information, call 1-800-252-3592 (toll free 
within the United States); 010-814-865-5403 (interna-
tional calls); fax: 814-865-3290; e-mail: psuwd@psu.edu // 
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North Shore C C s tests expected to be revealing 
Continued from page 21 
greens at many golf courses. 
Comparison On one green, un-
der consistent management and 
similar environmental condi-
tions, field evaluations of 
bentgrass varieties and amended 
root-zone mixes can be made. 
The effects of the SubAir system 
can be documented. 

UNIQUE CLIMATIC ZONE 
The test facility is located in 

USD A growing zone 5B. This 
represents the Chicago region, 
a unique region that is prone to 
weather patterns influenced by 
Lake Michigan. 

BENTGRASS BLENDS 
Blends of turfgrass varieties 

are frequently thought of as ad-
vantageous, offering genetic di-
versity for adaptation potential. 
Blends of bentgrass with similar 
growth requi rements and 
growth characteristics like tex-
ture, growth habit, and color will 
be grown and evaluated relative 
to their respective varieties in 
pure stands. 

PLOT SIZE 
On the putting green each va-

riety was planted in a random 
order, replicated three times in 
five 5-bylO- foot plots. Plots this 
large offer better sampling and 
ability to measure ball roll speeds 
via modified or standard 
Stimpmeter readings. 

GREEN ROOT-ZONE EVALUATION 
Relative performance of creep-

ing bentgrass varieties grown on 
two popular root zones, native 
soil 'push-up' type root zones, 
and USGA sand-based root zones 
within the same climatic envi-
ronment and under similar man-
agement practices can be made. 
At North Shore Country Club 
several bentgrass variety trials 
already exist, maintained to put-
ting green standards in 'push-
up' style root-zone profiles, with 
an amended upper 3-inch layer 
of high sand content via frequent 
sand topdressing. In total there 
are 17,852 square feet of 'push-
up' green, consisting of 26 vari-
eties of creeping bent, one vel-
vet bentgrass, seven blends of 
bentgrass, and one creeping spe-
cies of Poa annua var. reptans 
(Hausskn.) Timm. The new 
USGA green has many of the 
same varieties. 

USGA ROOT-ZONE TRIAL 
A list of 20 different root-zone 

mixes were used in the construc-
tion of USGA-profile putting-
green plots. More detailed infor-
mation on amendments is 
available. All amendments, un-
less noted, were professionally 
blended off site at Feltes Sand 
and Gravel. With one exception, 
the same USGA approved sand 
was used in all mixes. For ease 
of construction and to minimize 
cross contamination, a non-rep-
licated plot design was con-

structed, plot size 14-by-15 feet 
each. 

Random sampling from these 
large plots may be performed 
for statistical analysis. All 20 
root zones were permanently di-
vided with an 80-mil high-den-
sity polyethylene, extending 
from the top of the pea gravel 
bed to the surface creating a 12-

inch deep root zone. For identi-
fication 1/2-inch rebar was per-
manently placed at each corner 
of a plot. The entire green was 
GPS mapped with differential. 
GPS is a satellite positioning sys-
tem that offers accuracy to within 
18 inches, and permanent loca-
tion. All plots were seeded with 
a 50/50 blend of L-93 and SR-

1119 creeping bentgrass sown 
at 2 lbs. / 1000 sq. ft. 

EVALUATION OF ROOT ZONES 
Amended root-zone plots were 

seeded on September 13, 1998. 
These plots were rated 14 days 
after seeding. Results are shown 
below as a percentage of cover. 
The blend of L-93 and SR-1119 
covered quickly and shows good 
vigor. 

SUBAIR SYSTEM 
The putting green was de-

signed and built with four dis-
tinct gentle slopes. This con-
figuration allows better accep-
tance of approach shots from 
four different areas around the 
green. These contours also pro-
vide four distinct surface and 
subsurface drainage patterns. 
Two separate subsurface drain-
age systems were installed. One 
system drains a single quadrant 
of approximately 1500 square 

Continued on next page 



New York sets turf show 
SYRACUSE, N.Y.—The New York State 

Turfgrass Association (NYSTA), in cooperation 
with Cornell University, will hold its annual Turf 
and Grounds Exposition, Nov. 10-13, at the 
OnCenter here. 

The conference will feature business and tech-
nical sessions, with speakers from across the 
country. A trade show with more than 350 ex-
hibitors will bring new technology and innova-
tive ideas to an estimated 2,000 attendees. 

The keynote speaker will be Dr. Jim Tunney, 

MAINTENANCE 
former NFL referee whose officiating career ran 
from 1960-1991. He is the only NFL referee as-
signed consecutive Super Bowl games (1977 and 
1978), and has officiated at the Fog Bowl, The 
Catch and the Ice Bow. Tunney also served as a 
world team tennis umpire and linesman from 
1977-1979. 

To obtain conference information, program, 
registration form, or exhibitor trade show mate-
rial, people may call NYSTA at 800-873-8873,518-
783-1229, fax 518-783-1258, e-mail 
nysta@capital.net, or write NYSTA, P.O. Box 
612, Latham, N.Y. 12110. 

Penn Turf Council awards scholarships 
BELLEFONTE, Penn.—The 

Pennsylvania Turfgrass Council 
has awarded scholarships to stu-
dents majoring in the four-year 
Turfgrass Management Pro-
gram at Penn State. The seven 
$2,000 scholarships were pro-
vided based on high academic 
achievements in turfgrass man-
agement. The recipients are 
Brian A. Bachman of Tripoli; 

Ryan F. Davidheiser of 
Gilbertsville; John E. Kaminski 
or Upper Marlboro, Md.; Reid 
H. Mitchell of Jarrettsville, Md.; 
Bradley S. Park of Pittsburgh; 
Heather A. Shoener of Pine 
Grove; and Darryl T. Sparta of 
McAfee, NJ . The scholarships 
were presented by Dr. Thomas 
Watschke, professor of turfgrass 
science at Penn State. 

North Shore 
test plots 
Continued from previous page 

feet. The companion system 
which drains the remaining area 
of the green was designed to 
accommodate the SubAir sys-
tem. 

A continuous permanent bar-
rier of 45-mil polypropylene was 
installed to separate these drain-
age fields. This barrier extends 
from the clay base of the green 
to the surface of the green. This 
separation allows for the study 
of the impacts of forced gas ex-
change by SubAir through the 
drainage system of the putting 
green. 

The SubAir operates in either 
vacuum or pressure mode, pull-
ing, or pushing atmospheric air 
through the root zone. Excess 
water, carbon dioxide, methane, 
hydrogen sulfide, and other gas-
ses can be purged. 

Increased concentrations of 
oxygen can be obtained within 
the root zone to encourage the 
growth of microbial populations, 
and assist in gas exchange with 
plant roots. The effect of air 
exchange on the temperature, 
and gas concentration in the 
verdure may also be docu-
mented. 

FAIRWAY 

The fairway was constructed 
to test the performance of 13 
varieties of creeping bentgrass 
and six different root-zone 
amendments. Plots were ran-
domly selected and are 5-by-5-
foot, including three replica-
tions. All varieties were seeded 
at 25 grams per plot, or 2.2 lbs. 
per 1000 sq. ft. 

Six plots were established to 
testrootzoneamendments). Each 
plot was approximately 2300 sq. 
ft. Amendments were applied to 
native soil and disked into the top 
4 to 6 inches. A 50/50 blend of Lr 
93/SR-1119 was seeded at 2 lbs./ 
1000 sq. ft. 

BLUEGRASS VARIETIES 

In addition to bentgrass va-
rieties a bluegrass blend ( is 
being evaluated for use on 
green surrounds. Evaluation 
will include turfgrass quality, 
low mowing (1 inch) tolerance, 
color, disease resistance, wear 
to lerance and recupera t ive 
ability. The blend was sown at 
1.5 lbs./lOOO sq. ft. 
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Break the spirit of any cutworm, sod webworm 

or armyworm with Conserve* SC turf and 

ornamental insect control. It controls tough 

pests as effectively as any synthetic. In fact 

symptoms appear within minutes of contact 

or ingestion, putting an immediate end to 

plant damage. And, since Conserve is 

derived from a naturally occurring organism, 

it also helps control your worries about 

chemical applications and the environment. 

Learn more about Conserve. It's Changing the 

Nature of Insect Control.™ Call 1-800-255-3726. 

Conserve. The end of the line for insect pests. 
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The architect and superintendent course restoration team 
SAVVY SUP€RINT€ND€NT 

B y T E R R Y B U C H E N 

WILLIAMSBURG, Va. 
— Many superinten 
dents throughout 

North America are restoring 
their courses' masterpieces 
back to the original design 
features, or are giving these 
venues a facelift, to restore 
their brilliance and luster. 

Working with their favorite 
golf course architects and 
design associates forms a 
common bond between 
individuals with common goals 
and love of the golf course 
landscape. 

There are many "menu 
item"-type options of how the 
restoration process originates 

— from the major undertaking 
of preparing a master plan to 
the minor but equally impor-
tant aspect of rebuilding a sand 
or grass bunker or green, or 
adding a new teeing ground. 
The architect restores the 
masterpiece, while the superin-
tendent and his or her staff 
sometimes do the actual 

restoration work at the same 
time they maintain the course 
to the best conditioning 
possible. 

Doing the proper back-
ground research is one of the 
many pleasurable aspects of 
the restoration process — from 
hopefully locating all original 
architectural design and 

topographi-
cal draw-
ings and 
engineer-
ing drainage blueprints, to 
finding as many old and 
valuable files on everything 
possible that has transpired 
over the years. 

Another possible in-depth 
research agenda is locating 
historical photographs that are 
still in good condition. Archi-
tects and superintendents alike 
benefit from historical photo-
graphs that show the original 
design criteria, because they 
help the design objectives 
during the restoration process. 
Historical photographs are 
usually faded and not as clear 
and sharp if they were taken in 
color, but if they were shot in 
black and white they better 
stand the test of time and can 
be restored. 

Golf course architects 
recommend that all photo-
graphs should be taken in 
black and white, using the 
best-quality film and processing 
available. This is widely 
accomplished after a restoration 
is complete, or immediately 
after a new course is con-
structed. Taking black-and-white 
35-mm photographs for all 
aspects of historical preserva-
tion will provide quality for 
many generations to enjoy. 

Another rewarding research 
idea is probing sand bunkers 
or former bunkers to see 
where the sand delineation's 
outlines used to be, and 
probing greens sites to 
discover exactly where the 
defining edges of the putting 
surface were. 

Improving on existing 
design features is a rewarding 
challenge, where the architect 
and superintendent make 
recommendations for some-
times an even better course 
than it once was. 

I always like to hear success 
stories that evolve during 
restoration. Architects and 
superintendents can make 
formal presentations to course 
officials, using two side-by-side 
slide projectors, showing the 
original black-and-white 
photographs and the trans-
formed versions at the same 
time. It is a perfect "before-
and-after" scenario. 

The use of computer-
enhanced photo manipulation, 
depicting what there is now 
compared to what it will look 
like after restoration, is now 
available and gaining great 
success. 

Yet another presentation used 
by designers and superinten-
dents is putting old black-and-

Continued on next page 



M A I N T E N A N C E 

GCSAA begins 
standards initiative 

LAWRENCE, Kan. — The Golf Course 
Superintendents Association of America 
(GCSAA) is in the initial stages of a mem-
bership standards initiative, an organiza-
tion-wide research, development and com-
munications effort to advance the 
superintendent profession. 

Last year, GCSAA formed a member-
ship standards resource group comprised 
of 13 association members to provide di-
rection to the initiative, which focuses on 
the knowledge, skills and abilities neces-
sary to meet the needs of the golf course 
superintendent profession. Two consult-
ing firms-SRI International (formerly 
Stanford Research Institute) and Mullen, 
a communications firm, have been re-
tained to conduct ongoing research. SRI 
is examining membership educational 
needs and learning preferences. Mullen 
is analyzing the current perceptions of 
golf course superintendents and develop-
ing communications plans and programs. 

The most recent development of the 
standards initiative has been the creation 
of GCSAA's Learning Systems Innova-
tion and Design Department. Under the 
leadership of former Education Director 
Deena Amont, this unit will concern itself 
with education development and delivery 
issues such as new curricula, introducing 
distance learning programs, Web-based 
training and creating faculty internship pro-
grams, among other concepts. 

"The timing was right to create a team 
to focus squarely on the future educa-
tional needs of our members," said 
GCSAA Chief Executive Officer Stephen 
F. Mona. "We now are better positioned 
than ever to move forward to continue 
GCSAA's mission to advance the profes-
sion through education." 

The GCSAA Education Department will 
continue to focus on program develop-
ment, delivery and quality improvement of 
all existing education program areas such 
as conference education, seminars, the 
Etonic Superintendent Leadership Series 
and correspondence courses. Hannes 
Combest, formerly GCSAA education man-
ager, has assumed leadership of the educa-
tion department as senior manager of edu-
cation and will also serve as staff liaison to 
the GCSAA Education Committee. 

"You can think of the new department 
as an education- and information-focused 
research and development department," 
Amont said. "Our role will be to stay ahead 
of what's new and what's working in the 
world of continuing education; and to see 
what will work for GCSAA members. 

Savvy Super 
Continued from previous page 

white photos on VHS videotape along 
with identical, current black-and-white 
shots taken from the identical spot. 
These are also shown with two different 
side-by-side television monitors. 

Hopefully, every golf course architect 
and superintendent will have the 
pleasure of working together as part of 
this important team, for a fun, person-
ally rewarding experience. It is a great 
benefit that all golfers will enjoy as well 
as for the future of the game of golf. 
GOLF COURSE NEWS 

GCSAA makes 1 st Tee commitment 
LAWRENCE, Kan. — The Golf 

Course Superintendents Association 
of America (GCSAA) has established 
its commitment to the World Golf 
Foundation's The First Tee Initia-
tive. 

"Junior golf is a subject near and 
dear to the heart of GCSAA and its 
members," GCSAA President George 
Renault said. 'The vast majority of our 
members first experienced the game 
at an early age, playing and/or work-
ing at a golf facility. The First Tee 
Initiative combines the resources of 
the nation's golf governing bodies to 
provide access to the sport for those 
who otherwise may not have had the 
opportunity." 

Among the activities GCSAA has 
committed to include: 

1. Provide GCSAA members as role 
models for minority programs. 

2. Provide support for The First Tee 
through GCSAA's internal and exter-
nal media outlets. 

3. Develop an operations manual for 
maintenance of First Tee Facilities. 

4. Solicit in-kind donations from in-
dustry partners. 

5. Support the environmental edu-

TEXANS RAISE $3,500 

More than 80 members participated to 
raise more than $3,500 at the North Texas 
Golf Course Superintendents Association's 
annual East vs. West Ryder Cup Challenge. 
The event, which benefits charity, was held 
at Twin Creeks Golf Club, with superinten-
dents from the Dallas area competing 
against superintendents from Ft. Worth 
area. The West prevailed. Proceeds were 
donated to the Lindy Miller Foundation for 
Junior Golf, which brings golf to Ft. Worth's 
inner-city children. 

cation of youth in conjunction with First 
Tee facilities. 

6. Facilitate chapter support for mainte-
nance programs for First Tee facilities. 

7. Coordinate with chapters to provide 
labor from local golf course maintenance 
facilities. 

8. Conduct turfgrass/environmental re-
search at First Tee facilities. 

9. Develop a charity even around GCSAA's 
annual 800-member Golf Championship, pre-
sented in partnership with The Toro Co. 

The primary contribution of participants 
in The First Tee initiative will be provision of 
expertise and consulting advice, land-plan-
ning and other services to reduce the total 
cost of each project. 

President George Bush is the honorary 
chairman, while the oversight committee 
includes the PGA Tour, U.S. Golf Associa-
tion, Augusta National Golf Club, PGA of 
America and the LPGA. Joining GCSAA 
among the organizations on the advisory 
committee are the National Golf Founda-
tion, American Society of Golf Course Ar-
chitects, National Golf Course Owners As-
sociat ion, Tiger Woods Foundat ion , 
American Junior Golf Association, National 
Minority Golf Foundation and National 
Association of Junior Golfers. 

F R E E C A T A L O G 

PH&D0 METERS 
SOIL SAMPLERS 

PROFILE SAMPLERS 
SOIL MOISTURE METERS 

MAGNIFIERS/MICROSCOPES 
WATER & SOIL TEST KITS 

POND TREATMENT 

EROSION CONTROL 
WEED BLOCK 

TEMPORARY FENCING 
TWO-WAY RADIOS 

WEATHER EQUIPMENT 
PROTECTIVE CLOTHING 

RESPIRATORS 
MARKING PAINT & TOOLS 

CROWD CONTROL ROPE 
SAFETY SUPPLIES 

LASER DISTANCE MEASURERS 
TREE TRIMMING TOOLS 
SURVEY INSTRUMENTS 

We've got'em! 
Looking for quality tools and 

instruments to keep your course 
looking good? Chances are we 
have them. We're Forestry 
Suppliers, Inc., and we've been 
supplying outdoor professionals 
with quality products for over 49 
years. To see all we have to offer; 
call and request a copy of our 
588-page Catalog 49. It's our 
newest catalog and has most 
anything you need. Best of all, 
Catalog 49 is absolutely FREE! 

Call or write our Catalog 
Request Department today and 
ask for your FREE copy of this 
must-have full-color catalog. 
The sooner you call, the sooner 
you'll discover all Forestry 
Suppliers, Inc. has to offer you. 

CALL TOLL -FREE 

(800) 360-7788 

Jk Forestry 
Suppliers, \ / Inc. 

V p . o . Box 8397 
Jackson, MS 39284-8397 
www.forestry-suppliers.com 

CIRCLE #119 

SHOP TALK 
'Going vertical7 

saves major 
storage room 

B y T E R R Y B U C H E N 

BOCA RATON, Fla. — Spare 
cutting units and verticut 
units for five-plex fairway 

mowers are usually stored on the 
floor of the mechanic's shop area, 
taking up valuable storage space. 
Not at Woodfield Country Club 
here, where equipment manager 
Andy Gmelin has built a vertical 
"storage rack." 

Five spare cutting units and five 
verticut units can be stored in 
this rack, in a very small foot-
print. 

The two vertical, three-inch-
square, hollow, tubular steel 
beams are approximately 6 feet 
high. Each has two legs welded 
on the bottom which holds the 
storage rack vertically in place. 
On each side, there are 1-inch-
square, hollow, tubular steel 
brackets that hold the cutting 
units and verticut units in place, 
said Gmelin. 

He said the brackets are 12 
inches long and spaced 17 inches 
apart, across from each other, 
while the brackets are 10 inches 
vertically apart. They are welded in 

This vertical storage rack makes more efficient use 
of space at Woodfield Country Club. 

place at an approximate 15-degree 
angle to hold the units in place." 

"Andy and I originally talked about 
the possibility that wheels could be 
added on the bottom of the storage 
rack, with locking devices so it would 
not move," said superintendent Mike 
Hummel. "We are still considering 
that." 

The storage rack cost about $75 for 
the two sizes of tubular steel. Working 
around his normal chores, Gmelin built 
the rack in one day, cutting the 
brackets with a chop saw and welding 
everything together. He used an 
aerosol spray can of glossy black paint. 

"We are very pleased with our 
storage rack system that Andy built," 
Hummel said. "It is saving us a lot of 
valuable floor space and is quite sturdy, 
but not too heavy and pretty neat to 
look at." 

http://www.forestry-suppliers.com


Beard's Turfax 
now available 
B y M A R K L E S L I E 

CHELSEA, Mich. — 
There should be a saying, 
"University professors 
don't retire, they just stop 
going to class." 

In Dr. James B. Beard's 
case, when he "retired" 
from Texas A&M, he just 
increased his workload in 
other areas. Consultant 
Conference speaker. 
Writer/editor. 

Subscribers to his 
Turfax are thankful Beard 
is continuing — and im-
proving upon — his "inter-
national newsletter about 
current developments in 
turfgrass." Publisher Skip 
DeWall of Ann Arbor Press 
here, who published Beard 
and To shikazu Tani' s Color 
Atlas ofTurfgrass Diseases, 
talked Beard into making 
the newsletter available to 
the general public — not 
just his clients. 

So, with a little help from 
his friends, Beard has com-
plied. Those friends are 
worthy of mention: 

• Contributing Editors 
Dr. Peter H. Dernoeden of 
the University of Mary-
land, Dr. Daniel A. Potter 
of the University of Ken-
tucky and Dr. Fred 
Yelverton of North Caro-
lina State University; and 

• Advisory Committee 
members Gary Grigg of 
Royal Poinciana Golf Club 
in North Naples, Fla., Bruce 
Williams of Los Angeles 
Country Club, Dan Quast 
of Medinah Country Club 
in Chicago, Don Tolson of 
Stock Farm in Hamilton, 
Mont., and Gordon Witte-
veen of Toronto's Board of 
Trade Country Club. 

This, folks, is an all-star 
cast. Two editions of the 
eight-page Turfax have 
been published. One of my 
copies in hand includes ar-
ticles by Potter on manag-
ing earthworm problems; 
by Dernoeden stating that 
summer bentgrass decline 
complex may be more 
physiological than patho-
logical; by Yelverton spell-
ing out the potential prob-
lems that may occur with 
continuous use of the same 
herbicide; and by Beard 
on the cultural changes de-
manded by fast putting sur-
faces. 

Ann Arbor Press will 
mail a free copy of the latest 
issue to interested people, 
who may call 800-858-
5299. The yearly subscrip-
tion rate is $69.95. 

W 
MAINTENANCE 

Potter reveals earthworm 'fix' in Turfax feature article 
B y D R . D A N I E L P O T T E R 

Earthworms have been called 
the "intestines of the earth" be-
cause of their importance in 
breaking down plant litter, recy-
cling nutrients and enriching the 
topsoil. But on golf fairways, an 
abundance of earthworms can 
be too much of a good thing. 

Generally, you'll have much 

healthier turfgrass where earth-
worms are abundant. Their bur-
rowing reduces soil compaction 
and improves air and water infil-
tration. Earthworm tunnels may 
account for two-thirds of the to-
tal pore space in soils. Earth-
worms enrich the soil with their 
fecal matter, called castings. 
Their feeding breaks down 

thatch while mixing topsoil into 
the thatch layer, enhancing its 
suitability for turfgrass growth. 
Thus, earthworms perform a 
function much like mechanical 
topdressing. Their activity en-
courages microbes that further 
decompose thatch and enhance 
soil fertility. Conservation of 
earthworms is important in lawns 

and other turf sites where thatch 
is a concern. 

However, on golf courses, mud 
mounds abound where earth-
worms have pushed up castings 
through close-mowed grass. Golf 
cars and mower tires compact 
these mounds, smothering 
patches of grass. Golfers' drives 

Continued on next page 

T h e O n e â n d O n l y . 

HERITAGE®-An Ounce of Prevention... 
HERITAGE is a highly flexible fungicide that 
exhibits both preventative and curative activity against 
most turfgrass diseases, plus the following advantages: 
• Improves turf quality 
• Controls brown patch, Pythium, take-all patch, 

summer patch, anthracnose and snow mold 
• Reduced risk to environmental resources 
• Low risk toxicological profile 
• Low rates, extended spray intervals 
• Novel mode of action 

Once you learn about the powerful, 
preventative protection and its fit with your 
best management practices, you'll agree 
that its time to change the course of your 
turfgrass disease management program, 
with HERITAGE. 

For more information, contact your 
authorized Zeneca Distributor, or call 
Zeneca Professional Products Toll Free 
at 1-888-617-7690. 
www. zenecaprofprod. c o m 

Anthracnose1 (Colletotrichum graminicofa)on 80% Annual Bluegrass, 20% Perennial Ryegrass 



Baidy hired for Oneida Nation courses 
VERONA, N.Y. — 

Joe Baidy, president of 
the Golf Course Super-
intendents Association 
of America in 1995-96 
and superintendent of 
Acadia Country Club 
near Cleveland for the 
past 12 years, has been 
named director of golf 
courses and grounds 

intendent, Baidy 
brings 30 years of ex-
perience, including 
eight years at Oak Hill 
Country Club in Roch-
ester and nine at Fox 

which is scheduled to 
begin construction 
this summer. 

F U N G I C I D E 

CHANGING THE COURSE 
OF DISEASE CONTROL 

ZENECA Professional Products 

Always read and fol low label directions carefully. HERITAGE® and DACONIL® are 
registered trademarks of a Zeneca Group Company. Aliette® is a trademark of 
Rhône-Poulenc Ag Company. Banner* Sentinel® and Subdue® are trademarks of 
Novartis Corporation. Bayleton® is a trademark of Bayer Corporation. Cleary's® is 
a trademark of W.A. Cleary Chemical Company. Eagle® and Fore" are trademarks 
of Rohm and Haas Company. Prostar® is a trademark of AgrEvo. Rubigan® is a 
trademark of Dow AgroSciences. 
©1998. Zeneca Inc. Zeneca Professional Products is a business of Zeneca Inc. 

Earthworm 'fix' 
Continued from previous page 
may stop short on worm-softened 
fairways, and golf balls may be 
muddied where they land. 
Mower blades are dulled, and 
mowers return to the mainte-
nance complex caked with mud. 

Over the past decade, my re-
search team ran several 
multiyear field tests to evaluate 
the effects of turfgrass pesticides 
on earthworms. 

My original intent was to help 
turf managers avoid killing earth-
worms, but I've since learned 
there are two sides to this issue. 
Indeed, most of the interest in 
our earthworm research has 
been from superintendents who 
were more concerned with sup-
pressing earthworms. Here are 
some options for managing this 
problem: 

Strictly speaking, turf man-
agers in the United States can-
not apply pesticides for earth-
worm control because no 
chemicals are labeled for such 
use. However, several products 
will kill a portion of the earth-
worms as a non-target effect 
when they are applied for con-
trol of insects or diseases listed 
on their labels. 

According to our research, the 
insecticides bendiocarb 
(Turcam), carbaryl (Sevin), 
ethoprop (Mocap), or fonofos 
(Crusade) are toxic to earth-
worms. Any of these products, 
applied at rates labeled for grub 
control and watered in (1/2 to 1 
inch of irrigation), generally will 
give an 85- to 95-percent reduc-
tion of earthworms. 

The fungicide thiophanate-
methyl (Cleary's 3336) provided 
similar suppression. The impact 
is greatest if the application oc-
curs when the soil is moist and 
the earthworms are active near 
the surface. 

One application often will re-
duce casting activity for 2 months 
or longer, not from residual tox-
icity, but because the earth-
worms are slow to reproduce or 
recolonize treated areas. 

In England, carbaryl 
(Twister), and the fungicides 
carbendazim (Turfclear) and 
gamma HCH and thiophanate-
methyl (CastAway Plus) are reg-
istered for "control of earthworm 
casts." 

These products are not labeled 
for worm control in the United 
States. Availability and registra-
tion of products in other coun-
tries varies. 

Most earthworm species are 
intolerant of acidic soils. Appli-
cation of aluminum sulfate or 
sulfur to lower the soil pH to 5.8 
or less may reduce their popula-
tion. 

Reprinted with permission from 
Turf ax, March-April 1998 edi-
tion. 

Joe Baidy 

at the 

Oneida Nation's Turn-
ing Stone Casino Re-
sort here. 

Baidy is overseeing 
the 18-hole Shenan-
doah Golf Course, a 
nine-hole par-3 layout, 
teaching facility and 
driving range which 
will open next season. 

A certified golf course super-

Osley has 7-1/2 
years experience as a 
superintendent in Tal-

Chapel Golf Club in MP lahassee, Fla. 
Pittsburgh. Designed by Ken 

AURORA, Colo. — MikeOsley Kavanaugh, Murphy 
The city of Aurora Golf Creek will be an 18-
Division has named MikeOsley hole prairie links-style course 
as the head superintendent of with wide corridors and rolling 
the Murphy Creek Course, terrain. 



SAVE T W O WAYS 

£ R e g i s t e r b y S e p t * 1 8 a n d s a v e $ 1 0 0 * 
First r eg is t ra t ion f r o m your c o m p a n y only $ 4 9 5 
(a f te r Sept . 18 , $ 5 9 5 ) . 

f ^ T e a m D i s c o u n t — s a v e 2 0 % m o r e ! 
Each a d d i t i o n a l r e g i s t r a n t f r o m your c o m p a n y 
only $ 3 9 5 (a f te r Sept . 18 , $ 4 9 5 ) . 
Includes lunches, continental breakfasts, entrance to 
Vendor Exhibits, Monday Industry Networking 
Reception and all Conference materials. 

Yes, it CAN be done! 
As the public-access golf market 

continues to grow, so does the compe-
tition. In today's crowded marketplace, 
building a better business is more than 
a good idea. It's an absolute necessity. 

Public Golf Forum, sponsored by 
Golf Course News, is the national 
conference specifically for owners, 
managers and superintendents of 
golf courses who want to improve 
their bottom line and secure their 
competitive success. 

Presented by high-profile industry 
professionals, Public Golf Forum gives 
you practical, cost-cutting business 
strategies, vital information on industry 
trends and competition, field-proven 
marketing ideas to help you increase 
rounds, the latest on products and 
services, and more. 

Plan now to join other golf 
industry professionals from 
around the country if you want to 

• Add value and prestige to your 
course without adding to your 
budget. 

• Increase your green fees, increase 
your rounds, f ind new profit centers. 

• Learn marketing strategies that will 
help you position your course against 
competition. 

•Cul t ivate a loyal clientele with 
improved customer service. 

•Run a tighter ship—make better 
business decisions, motivate your 
employees, strategize for measurable 
results. 

• Find products, equipment and 
technology that will help you 
maximize efficiency. 

• Exchange ideas with your peers from 
across the country. 

Bring your management team. 
Public Golf Forum is the only 

conference in the industry that 
addresses the concerns of your entire 
management team. Two full days of 
seminars, organized into focused 
tracks, cover every critical area of 
operation. 
• Management and Marketing 
• Maintenance 
• Development 

A NATIONAL BUSINESS CONFERENCE AND EXPO FOR SUPERINTENDENTS, 

OWNERS, MANAGERS, AND DEVELOPERS OF PUBLIC-ACCESS GOLF FACILITIES 

PUBLIC GOLF FORUM 



BRIEFS 

GERRISH HIRED AS DESIGN ASSOCIATE 
UXBRIDGE, Mass. — Tim Gerrish 

has joined the golf course architec-
ture firm of Cornish, Silva and 
Mungeam (CSM) as a full-time design 
associate. Over the past two years, 
Gerrish has worked part-time for CSM 
partner Geoffrey Cornish while earn-
ing his master's degree in landscape 
architecture from the University of 
Massachusetts at Amherst; he gradu-
ated in May. A native of Lisbon Falls, 
Maine, Gerrish earned his under-
graduate degree in landscape horti-
culture from the University of Maine 
in 1991. 

INC CITES ENVIROTECH GROWTH 
ENID, Okla.—Envirotech Services, 

Inc., an environmental consulting firm 
serving the golf course industry, based 
here, has been named one of the fast-
est-growing businesses in the nation 
by Inc. magazine. Less than 7 years 
old, Envirotech Services has experi-
enced a 700-percent increase in sales 
from 1992 to 1996. This has placed the 
company 385th on the annual profile 
of America's fastest-growing privately 
held companies. 

PALMER PROMOTES MINCHEW, LARSEN 
ORLANDO, Fla.— Arnold Palmer 

and Ed Seay, chief operating officer of 
Palmer Course Design, have named 

H a r r i s o n 
Minchew director 
of design services 
and Erik Larsen 
director of 
sales.Both men 
are vice presi-
dents and senior 
course designers 
for the firm. 

Minchew and Larsen are both regular 
members of the American Society of 
Golf Course Architects (ASGCA) and 
the Urban Land Institute. 

ROBBINS HIRES WESTMORELAND 
CARY, N.Y. — Robbins & Associ-

ates International has hired Jeffrey 
Westmoreland as design associate. He 
had previously worked part-time with 
the firm while completing his master's 
degree in landscape architecture at 
Virginia Tech. He earned a bachelor's 
degree in turfgrass management from 
North Carolina State University. Upon 
graduation, he was employed with 
Jerry Pate's design firm in Pensacola, 
Fla., as a course designer and was in 
charge of its turfgrass program. 
GOLF COURSE NEWS 

Harrison Minchew 

B y M A R K L E S L I E 

SEAFORD, Del. — Fortuitous. That 
is the operative word here, where 
Seaford Golf and Country Club 

opened a second nine holes on May 2. 
Fortuitous in terms of time and money. 

Time: Because Seaford G&CC 
members had debated adding a second 
nine to their venerable nine for 15 
years, and the government just hap-
pened to demand that the neighboring 
DuPont Corp. nylon plant dispose of 
acres of a byproduct, coal ash, that it 
had piled up over 30 years of operation. 

Money: Because Seaford G&CC paid 
a mere $800,000 for a brand spanking 
new nine-hole course, while DuPont 
paid the remaining $1.2 million and still 
saved a couple million compared to the 
cost of disposing of the coal ash in 
another fashion. 

"There is a 25-acre pocket of nylon 

DuPont's manufacturing plant is visible in the 
4, 400-yard 3rd hole. 

buried on the site 8 to 10 feet deep," 
explained golf course architect Rich 
Mandell of Whole in One Design 
Group in Durham, N.C., and Easton, 
Md. "They didn't know what to do 
with it. 

"It was a wasteland. The ash was in 
a big pile in a field. They had three 

background on the Seaford Golf and Country Club's par-

holding ponds where it would go 
directly from the factory, sit for awhile, 
then be taken out and stored adjacent 
to the pond." 

When the government mandate came 
down, the plan for a golf course seemed 
heaven-sent — for both sides. Origi-

Continued on page 33 

J. Michael Poellot's name is on golf 
courses from the People's Republic of China 
(the country's first private country club, 
Beijing Golf Club) to Japan and Thailand. 
But the 1966 Iowa State University land-
scape architecture graduate has done little 
in America since leaving a partnership 
with Dick Phelps and Brad Benz in Colo-
rado 10 years ago. That is, until now. A 
former vice president of the Robert Trent 
Jones II Group, heading Jones' overseas 
division, Poellot and JMP Golf Design 
Group partners Mark Hollinger, Bob Moore 
and Brian Costello are concentrating 
heavily on the United States, with a half 
dozen projects in the works. 

Golf Course News: You've undertaken 
a new relationship with Ernie Els. Can 
you tell us about it? 

J. Michael Poellot: This initial oppor-
tunity with Ernie Els was a desire on the 
part of Kemper Sports and their local 
partner doing a project in the Washing-
ton, D.C., area. It so happened that Ernie 
had been looking for an architect he could 
be associated with whose work he would 
be confident in. We had just had an inter-
view with Ernie at Winged Foot at the 

PGA Tournament last fall and we seemed 
to be on the same page in terms of our 
philosophy of golf. It was Ernie's intent 
that he would not get involved, as some 
other professionals had, in doing a tre-
mendous number of projects. He wanted 
a limited amount and to do them well and 
to be intimately involved. 

I found him to be very thoughtful, and he 
listened well, which opened a great insight 
into our compatibility. We were both able 
to listen as opposed to dictate, which will 
result in a better relationship and a better 
product. We have met a number of times 
since then. We hiked the whole property in 
D.C. for hours trying to identify green and 
tee sites and let our imaginations run wild 
and see what the site would yield in terms 
of a great golf experience. 

Subsequently, we have gotten together 
to talk further about bunkering strategy 
and other aspects of the playability of the 
course. 

GCN: How involved will Els be in your 
work? 

JMP: At this moment the Washington 
project is the only one we are working on. 

Continued on page 33 

Rapid assessment, 
national survey 
on Audubon agenda 
B y M A R K L E S L I E 

SELKIRK, N.Y. — A nationwide 
survey on environmental issues and 
a book enabling "rapid environmen-
tal assessment" of property for de-
velopment appear on the horizon 
for Audubon International (AI) and 
may jump-start stalled attempts to 
build Audubon Golf Courses. 

The Audubon courses, thought 
last fall to be on the verge of reality, 
still await that moment. Offered land 
from various private and public 
sources around the country, AI last 
fall formed the Audubon Interna-
tional Golf and the Environment 
Land Trust to develop courses that 
would also serve as environmental 
research and demonstration cen-
ters. Last September, with $300 
million to $500 million in pledges 
from its principles, The Golf Co. 
was formed to partner with AI and 
identify and build Audubon Golf 
Courses. 

The two parties expected to have 
two or three contracts in hand by 
the end of the year, 

Admitting a long "period of frus-
tration" finding the right property 
and circumstances, AI President 
Ron Dodson is still waiting for the 
first. 

"We need the first one to be a 
home run," he said, "but more than 
that: We need people to know these 
will be Golf and the Environment 
'research facilities' that happen to 
be golf courses, and they will be 
built in locations where we can test 
environmental issues in long-term 
research." 

To that end, Dr. Larry 
Woolbright, dean of science at Si-

Continued on page 34 

Beauty 
from ashes 

The par-4 4th hole at Long Island Golf and Country Club's North Course in 
Guangdong Provence, China, is an example of J. Michael Poellot's recent work 
abroad. 

Q Poellot's return to America 
& J \ stresses attention to detail 



Q&A: Poellot 
Continued from page 29 
We are discussing a project in the 

Caribbean. We will work together 

if the deal is right and there is an 

interest from both sides in doing 

it. 

GCN: Are your design philoso-

phies in sync? 

JMP: Having won the U.S. 

Open at Congressional last year, 

Ernie said he would like to see a 

course more like the old Donald 

Ross designs and others of that 

era — obviously done with con-

temporary technology but which 

reflect a history and that looks 

like it has been there a long, 

long time. That is in concert with 

our philosophy. We tend not to 

be gimmicky or trite, or to come 

up with something faddish... but 

rather try to do something that 

has classic proportions. 

Let's say we're in the business 

DEVELOPMENT 
of creating the classics of tomor-

row. We're not just here to sat-

isfy some developer's need to sell 

real estate next week or next 

month, but to create a legacy long 

after the real estate has been sold. 

GCN: Has your design phi-

losophy evolved into "classical"? 

JMP: I like to think our phi-

losophy is one of emulation with 

innovation. That's all anybody 

can do, is emulate. It's all predi-

cated on our experiences — the 

same as if we were writing a 

book, or a song. We are gifted 

with a certain amount of discern-

ment to be able to pick and 

choose what's good in an appro-

priate situation. Emulate does 

not mean imitate. Emulate by 

definition is to strive to equal or 

exceed. Imitate is a repetitive 

effort. I can only talk about this 

from my experience of having 

worked in Asia for such a long 

time. What I'm trying to do here 

domestically is translate that 

experience into the new venue 

of the United States. 

GCN: Explain what you mean 

by that. 

JMP: I think every architect 

in the world would love to have 

an unlimited budget. Look at 

Tom Fazio's Shadow Creek [in 

Las Vegas, Nev]. Even though 

we've done projects in Asia that 

make that look low-budget by 

comparison, my goal is to prove 

it's possible to build a master-

piece for $5 million. That's not 

only where the market is, it's 

what golf needs in order to be a 

viable and enjoyable pastime. 

With 50 million Baby Boomers 

ready to retire in the next 10 

years, you have a very discern-

ing group of golfers who know 

the difference between golf and 

good golf and great golf. And 

they are going to demand afford-

able golf as well. 

The fact that we've done some 

of the most expensive courses in 

the world with unlimited bud-

gets, puts us in a very unique 

position because we know pre-

cisely what can be accomplished 

on a $5 million budget, and we're 

very capable of doing that. Un-

derstanding the game itself is 

important. And a lot of it has to 

do with our landscape architec-

ture background. Through cre-

ative shaping and integration of 

the principles of landscape ar-

chitecture into golf course de-

sign, it can be a great success. 

It's an art form. It has all those 

things great works of art have: 

balance, texture, color, form, etc. 

It is still extremely possible to 

create a landmark, unique, at-

tention-getting golf course with-

out getting trendy or gimmicky. 

GCN: You believe there is too 

much gimmickry in the last 10 

years? 

JMP: I think it was architects 

trying to outdo each other and 

come up with something new. 

When you get right down to it, 

there is nothing really that new 

that you can do in golf. Golf has 

certain parameters and bound-

aries. I honestly don't think any-

thing unique has happened in 

course design in the last 10 to 20 

years. Using railroad ties is not 

unique. Sleepers were used on 

Scottish courses 50 years ago. It 

was not a new innovation, but it 

was a new application here in 

the United States. It was an at-

tention-getting element. 

GCN: Do you have a Poellot 

design trademark? 

JMP: No, no physical differ-

entiation. What I'm bringing to 

this market is a new level of ser-

vice and attention to detail that 

we perfected in Asia. They de-

mand detail there. It goes be-

yond that. The work we've done 

in Asia in the last 25 years has 

emphasized the integrity and 

importance of the golf course as 

Continued on next page 
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Q&A: Poellot 
Continued from previous page 
an end in itself. Here in the United States, 
the emphasis seems to have been that 
golf is one of any number of amenities 
required to sell real estate. The more 
houses you could line up on the fairways, 
the better. But in Asia, it was golf for 
golfs sake. 

GCN: That has turned around the last 
several years in the U.S. 

JMP: Yes, I think it has — for a couple 
reasons. There seems to be a subtle shift 
away from cookie-cutter planning, where 
you lined up the homes along the fairways. 
Now they are creating courses that are 
intended to be great playing experiences in 
their own right. If that necessitates build-
ing a core golf course, then so be it. 

Also, I think there is an upsurge in 
daily-fee courses being built, often with 
no associated real estate. There has to be 
a happy balance between the two. 

GCN: What is your particular strength? 
JMP: It's a commitment to the project. 

It's being available. We're not playing the 
"name" game where you're buying a mar-
quee name to put on your sweater. We're 
selling a product. And the only way to 
create that product is to be there and do 
it. That's another shift in our approach. 
We are not going to do a lot of projects. 
We will do a very limited, special number 
in key market areas of the United States. 

We are already identifying what those 
key markets are. 

I'm a bit overwhelmed by the interest 
in our firm. We are being highly selec-
tive. When a client comes to us, I want to 
be sure we're not opening another one up 
5 miles down the road that will be com-
peting with him. 

We have a high-profile project in New 
York State, one in the D.C. metro area, one 
in Florida on a magnificent site on the 
water, another in the Caribbean and a couple 
here in California that we're excited about. 

That's it right now. We want to get 
these gems polished and open for people 
to see and experience. 

GCN: With your projects having been in 
such faraway places, has it been difficult to 
get back into the American marketplace, 
seemingly without skipping a beat? 

JMP: Golf is an international game. 
Even though much of my work has been 
in Asia and the Pacific Rim, I know an 
owner of one of our Japanese courses has 
close contacts with Augusta National; he 
has been here to play and his American 
friends have traveled there. Golf writers 
here in the States have seen those courses. 
A lot of the well-known golf photographers 
have shot them. The word got out on the 
street about what we have done. People 
sooner or later recognize that. 

Sometimes when one door closes, an-
other opens. We've been blessed that that 

Continued on page 38 

Poellot's U.S. jobs: excitement mounts 
B y M A R K L E S L I E 

CARMEL, Calif — The Golf Trail at 
Santa Lucia here, 10 minutes from the 
gates of Pebble Beach, will be "a land-
mark project for the U.S. — a proto-
type of how to do it right," according to 
golf course architect J. Michael Poellot. 

Here sits 20,000 acres of "the most 
pristine California landscape you could 
imagine—like you envision California 
a couple hundred years ago," Poellot 
said. "You ride through the gates of 
this Spanish Land Grant property with 
big hacienda. It's untouched. 

"I call it Jurassic Park. There are 
bobcats, eagles and wild turkeys run-
ning all over the place." 

Poellot's firm, JMP Golf Design 
Group, has been working with Sandy 
Tatum on the design for several years. 
But the developer, Rancho San Carlos 
Partnership, is bringing in Tom Fazio 
as the "signature architect" to "polish 
the gem," he said. 

A joint venture between Olympus 
Real Esta te Corp. of Dallas and 
Westbrook Partners LLC of New York, 
Rancho San Carlos Partnership hopes 
to begin construction this year. Of the 
20,000 acres, 18,000 will be a perma-
nent open-space nature preserve which 
the owners will fund in perpetuity. Very 

limited housing will be built on site. 
"It is the most well-documented, 

well-conceived, environmentally per-
fect as any golf course project can be, 
in a tough situation," Poellot said. 
'They have spent $120 million to $130 
million just in land acquisition and 
permitting costs. 

Poellot's intricate double-drainage 
system and environmentally sound 
design principles have already won a 
National Merit Award from the Ameri-
can Society of Landscape Architects. 
Water running down hillsides is inter-
cepted, piped under the fairways and 
released on the other side, while irri-
gation and rain water is collected and 
contained within a second drainage 
system, and stored in a lake to be 
reused on the course. 

Other JMP projects stateside are: 
• Wild Hawk in Sacramento will hold 

a grand opening in August. It is a daily-
fee course on very flat, barren agricul-
tural land, and Poellot hailed it as "a 
good example of how to build a great 
golf course with a reasonable budget." 

• Sterling Forest in Tuxedo, N.Y., 
situated on 2,000 acres, is in planning 
while the town updates its general 
plan. The property used to contain 

Continued on page 38 
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DfVfLOPMfNT 
First Tee breaks ground — literally 
Continued from page 1 

Officials of Chesterfield County, which borders Richmond to the 
south, voted 4-1 on May 27 to accept the Richmond First Tee 
Foundation's proposal to build an 18-hole golf course designed with 
youths in mind, along with a practice range and three-hole "tot" 
course. It will occupy 140 of the park's 360 acres and will be leased 
for 20 years to the foundation, with two successive 10-year renewals. 

Chesterfield County's approval of the project follows an attempt 
by Richmond First Tee Foundation to build the facility within city 
limits. Organized by Richmond native Fred Tattersall, the founda-
tion hoped to open by Memorial Day 1999 and be the nation's initial 
First Tee. But when talks with city officials bogged down and 
threatened that early opening, Chesterfield officials came forward. 

"Frankly, we've been through such a battle to work a public-
private partnership that we've lost a little interest in whether we're 
first in the country," said Tattersall, an investment counselor and 
money fund manager. 'We just want to build it." 

"What sold this course is that it's designed to teach youths how to 
play and it will be good for senior golf," said Chesterfield County 
Parks and Recreation Department Director Mike Golden. "I like the 
idea it's in line with the other youth sports facilities we have. A kid 
can go and play golf, soccer, football, baseball, or tennis. It might be 
one, one day and one the next. Or a family can go and one or two play 
golf, while the rest are at soccer practice. It's not uncommon for that 
to happen in other ways now." 

Iron Bridge Park, Tattersall said, "is everything you would hope 
for in a park." 

Besides that, it is located in seemingly a perfect position. Last year 
440,000 people came to the park during the year. More than 1,100 
youths live in the neighborhoods next to the park. There are 11 
elementary schools, eight middle schools and four high schools 
within a 7-mile radius. And reportedly there are 4,000 people living 
in the poverty level in Chesterfield County. 

"We think we've tapped into a great location," Tattersall said. "It's 
not an issue of moving to the wealthy suburbs of Richmond." 

Richmond, meanwhile, was listed in July's Golf Digest as the worst 
of 309 small, medium and large U.S. cities for golfers because of its 
lack of facilities. 

"It's going to be a spectacular project," said Tod Leiweke, execu-
tive director of the national First Tee program. "We have a deeply 
committed group there who have fought through an arduous public 
process, they're doing it for the right reasons and they're well 
organized." 

Leiweke could not say whether Richmond's will be the first "from-
scratch" facility to open. "We have 11 facilities that are extremely 
active," he said. "They are a mixed bag — a couple existing facilities 
to expand, a couple that are smaller, etc." 
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The layout of Chesterfield County's First Tee course, designed by Lester 
George of Colonial Design. 

The Richmond First Tee Foundation has been working with 
local YMCA, Police Athletic League and Boys and Girls clubs, 
who have assured they will handle transportation to Iron Gate 
Park. It is 1-1/2 miles from a major YMCA summer camp that 
brings in a number of inner-city children and children at risk. 

"The hope from the Ys standpoint and ours," Tattersall said, 
"is to offer the kids another alternative in the summertime." 

Golden added that the county Parks and Recreation Depart-
ment will schedule golf classes and outings at The First Tee 
facility through the school system. 

Location was one of the sticking points with Richmond offi-
cials, who preferred one site over the property the foundation 
and PGA Tour wanted. 

The foundation, which is handling the development without 
any cost to the county, may still partner with Richmond for a city 
facility, Tattersall said. 

"We are still talking to the city and plan to have a site within the 
city," he said. "It obviously will not be done as quickly as had we 
been able to agree on matters earlier in the year. But, all along 
we thought multiple sites were preferable. Once you ask people 
to go further than 10 miles, it becomes not only a public-
transportation issue, but a time issue." 

When the Iron Park facility opens — around next Memorial 
Day — the foundation hopes to have announced the improve-
ments to either an existing facility or other site in the city, 
Tattersall said. 

Meanwhile, one reason to be the first facility developed from 
inception to be a First Tee layout, is that it can better tap into 
celebrities and public relations supplied by the PGA Tour, PGA 
of America, World Golf Foundation, Ladies PGA, U.S. Golf 
Association and others who are supporting The First Tee pro-
gram. 

A number of communities, existing courses and individuals 
are involved in refurbishing existing facilities. Here in Rich-
mond, Tattersall and the foundation have raised $2.5 million 
from private individuals — $2 million to build the course and 
$500,000 to operate the program for five years, after which it 
hopefully will be self-sustaining. 

Others are contributing as well. Among them: 
• course architect Lester George of Colonial Design in Rich-

mond is designing the complex; 
• golf course builder Quality Grassing & Services of Lithia, 

Fla., will bill the foundation as normal, then return the profits as 
a donation; 

• Timmons Engineering, a local firm, is donating engineering 
services; 

• Williamsburg (Va.) Environmental Group, Inc., is consult-
ing on environmental issues at no charge; 

• local lawyer John Cogbill is handling legal issues gratis. 
• PGA Tour player and broadcaster Robert Wrenn of Rich-

mond is donating time to give clinics and as a consultant. 
• Mike Snyder of Photogrammetric Data Services in Char-

lotte, N.C., is providing aerial mapping and contour mapping 
services for free. 

There was opposition to the proposal, leading to marathon 
county board meetings — one lasting until 1:30 a.m. and another 
to 4:45 a.m. Some 75 citizens spoke at the last session, half of 
them opposing the facility. Golden said mountain biking trails 
that will be displaced by The First Tee will be replaced with new 
trails to be built elsewhere. To neighbors who objected, he said 
that if the First Tee were not built, the land would be turned to 
lighted sports fields in the years ahead. 

The First Tee 
and BLM sign 
management pact 

WASHINGTON — Patrick Shea, di-
rector of the Interior Department's 
Bureau of Land Management, and Tim 
Finchem, commissioner of the PGA 
Tour and chairman of the World Golf 
Foundation, have signed a memoran-
dum of understanding pledging to pro-
vide more opportunities for minori-
ties and young people to explore 
careers in the golf industry, with an 
emphasis on environmental issues as-
sociated with the sport. 

"This agreement will help bring one 
of the most wholesome, character-build-
ing, outdoor recreation activities to a 
more diverse America in a fashion that 
is environmentally friendly," said Shea. 

"This par tnership between the 
World Golf Foundation and the BLM, 
with its world-class outdoor recreation 
program, is extremely important to 
our efforts to identify locations for the 
development of First Tee facilities," 
Finchem said. "The BLM has been a 
strong supporter of golf and shares 
The First Tee's vision of creating golf 
facilities that provide affordable ac-
cess for everyone, with a special em-
phasis on youth and minorities." 

The memorandum of understand-
ing supports First Tee efforts that are 
an integral part of a national golf initia-
tive supported by a host of organiza-
tions, including the PGA Tour, LPGA, 
PGA of America, Augusta National Golf 
Club and The Tiger Woods Founda-
tion. The First Tee is also designed to 
help make the game of golf more ac-
cessible to youth, particularly those 
from inner cities. 

The BLM historically is one of the 
most golf-friendly federal agencies. 
Over the last 43 years it has taken ac-
tions authorized under the Recreation 
and Public Purposes Act of 1954 that 
have led to the creation of 40 golf facili-
ties, including courses in such cities as 
Phoenix, Las Vegas, Albuquerque and 
Santa Fe, N.M., Portland, Ore., St. 
George, Utah, and Bismarck, N.D. 

BLM is empowered under law to 
lease or provide title to federal lands 
to governmental entities at no cost 
when those lands are used for recre-
ational or public purposes, such as golf-
ing. The BLM is the largest land man-
agement agency in the country, with 
responsibilities for 268 million acres of 
surface land and about 568 million acres 
of subsurface mineral estate. 

The four-page agreement specifi-
cally provides for the BLM to: 

• Participate in activities that en-
courage inner-city and other youth to 
both play golf and pursue golf as rec-
reation or tourism careers; 

• Encourage golf facilities to oper-
ate in a manner supportive of wildlife; 

• Develop criteria and management 
practices jointly with The First Tee 
initiative to encourage environment-
friendly management of golf facilities; 

• Cooperate with the World Golf 
Continued on next page 



COLUMBIA POINT OPENS 
RICHLAND, Wash.—James J. Engh, Golf Design Group, Inc., has opened its 

latest project here, Columbia Point Golf Course. The course is owned by the city 
of Richland and managed by I.R.I. Golf Group of Piano, Texas. Columbia Point 
has been nominated through Golf Digest as one of the country's Best New 
Affordable Public Courses for 1999. The Tri-City Herald described Columbia 
Point as "spectacularly unique." 

New Vista Bella owner hires Snyder, Richardson 

Beauty from ashes 
Continued from page 29 
nally built for DuPont employees, Seaford 
was a fine nine designed by Alfred Tull, 
who first built courses for Walter Travis, 
A.W. Tillinghast and Devereux Emmet 
before designing scores of tracks on his 
own. Seaford members long desired an-
other nine holes, but did not have the 
land. Neighboring DuPont, however, did 
own enough property and leased it to 
Seaford when the course was built. 

Meanwhile, DuPont fulfilled its obliga-
tions to the government environmental 
agencies and, in fact, awarded Whole in 
One Design Group its Safety, Health and 
Environmental Excellence Award for 
DuPont Nylon North America. 

The project was indeed a challenge for 
Mandell and partner Robert Rauch. 

They not only faced dealing with this 
huge pile of coal ash, but also working 
around monitoring wells and electric and 
water lines throughout the property. 

"We incorporated 500,000 yards of the 
coal ash as fill," Mandell said, "then added 
a 1-foot cap of soil over that. On green 
sites we used 4 feet of soil on top of the 
ash." 

The ash, he said, resembles a sandy 
loam. "It's a decent growing medium, but 
not necessarily for golf courses," he said. 

The property, part of which had been a 
DuPont company airstrip, was flat, with 
12 feet of fall from one end to the other. 
Mandell and Rauch added contour by 
moving another 95,000 yards of material. 

Part of the material for the cap came 
from the five ponds that were built — all 
connected to create a drainage system. 

The end result, Mandell said, is a new 
nine that resembles Tull's philosophy — 
exactly what Seaford's members wanted. 

The original design is "a neat nine 
holes," he said. "In keeping with it, we 
kept the flavor of the plateau-style greens 
and paid a lot of attention to the ap-
proaches. Sometimes the greens were 

plateau, and in other spots flush with the 
edge of the fairway. I kept close watch on 
having no tiers. 

"The bunkers all had sand laying flat in 
very serpentine shapes. We replicated 
those shapes pretty successfully." 

The exception, he said, was that some 
of the original bunkers were 5 and 6 feet 
deep, and the most severe on the new 
nine are 3 to 4 feet deep. 

The project was an engineering chal-
lenge, Mandell said. With only 12 feet of 
fall "there was not enough gravity and 
positive drainage. We had to finagle the 
earth to make it drain." 

Whole in One built two large ridges to 
create rolling terrain. In many places it is 
20 feet high, and a 40-foot-high berm runs 
along the 17th hole, blocking the view of 
the factory parking lot. And pipes inter-
connect the five ponds to maintain the 
water level. 

The result — a 5,505- to 6,612-yard, 
par-72 18 holes with bentgrass greens 
and ryegrass tees and fairways. • • • 

Meanwhile, Whole in One opened a sec-
ond course on May 2: an 18-hole executive 
track that joins a Lindsay Ervin-designed 
nine-hole par-3 at Greenfields Golf Park in 
Berlin, Md., outside Ocean City. 

General Manager Ed Colbert and Di-
rector of Golf Buddy Sass own the facility 
and plan to have Whole in One add a nine-
hole regulation course at some time in 
the future. 

The new executive course plays to a 
par 65 and ranges from 3,977 to 5,210 
yards. 

Because of a tight site, Mandell and 
Rauch designed one triple tee and a 
13,000-square-foot double green. 

"We built really neat greens and a lot of 
mounding for protection," Mandell said, 
adding that golfers will use all the clubs 
in the bag when they face par-3s greatly 
varying in distance, seven par-4s, the long-
est is 405 from the back. Two long par 5s: 
590 and 575. 

KINGMAN, Ariz. — Golf course archi-
tects Arthur Jack Snyder and Forrest 
Richardson have been selected to design 
Vista Bella Golf Course here. An 18-hole 
regulation layout previously announced 
to begin construction in 1996 with a rout-
ing by Gary Panks, Vista Bella has under-
gone an ownership change along with 
significant site plan and routing revisions. 

"We started with an almost blank can-
vas," said Richardson, of Phoenix. 'The 
objective was to work with the previous 
site plan, yet add new thinking that would 
better suit the growing Kingman market." 

New des ign p lans r e d u c e t he 
project's reliance on ground water with 
less formal turf areas, and feature fewer 

on-course lakes. 
"Things are changing fast in Kingman," 

said Richardson. "Our goal is to develop a 
course with tremendous character, yet pre-
serve at all cost the charm and simplicity 
that makes Kingman such a unique place." 

Snyder described the Vista Bella site as 
having "views so spacious and beautiful it 
may be difficult to keep your mind on the 
game. In any direction one gets the feel-
ing the view just goes on forever." 

The course is scheduled to begin con-
struction this year as part of improve-
ments to new phases of the Vista Bella 
master-planned community. PrimeStyle 
Development Inc., of Phoenix, is the 
owner/developer. 

The First Tee and BLM 
Continued from previous page 

Foundation to identify public lands 
suitable for development of golf teach-
ing and playing facilities. 

The agreement provides for the 
World Golf Foundation to: 

• Encourage environment-friendly 
management of golf facilities; 

• Work with BLM to identify poten-
tial sites for golf facilities; 

• Assist in planning and developing 
golf facilities, ensuring ongoing sup-
port and maintenance; 

• Design facilities to meet commu-
nity needs and site constraints; 

• Share expertise and experience in 
environment-friendly design, develop-
ment and management of golf facilities; 

• Incorporate wildlife habitat pres-
ervation, enhancement and interpre-
tation into design, development and 
management of golf facilities; 

• Provide opportunities for women, 
minorities and especially youth, to 
learn to play golf and participate in the 
golf industry; 

• Participate in activities that en-
courage inner city and other youth to 
play golf and pursue careers in golf, 
recreation or tourism. 

Valparaiso moves ahead on 
course/ training center for youth 

VALPARAISO, Ind.—Don Childs Associates (DCA) will 
master plan a golf course and training center for the city here 
in a project aimed at reaching youth. 

"We believe we are the first municipality in the nation to 
successfully take the golf training center concept as em-
braced by the Tiger Woods, First Tee, and Hook-a-Kid Foun-
dations to the construction phase," said John Seibert, direc-
tor of Parks and Recreation for Valparaiso. "Our staff has 
been working hard for two years on this project from initial 
ideas to where we are today. With founding and council 
approvals in place, we are targeting construction to start in 
late August, with all aspects of the facility open in the spring 
of 2000." 

The City Council has approved the project and the sale of 
$3.5 million in municipal revenue bonds to pay for develop-
ment and construction. 

The teaching and training center will feature a 55-station 
range, putting course, chipping green and sand bunker, and 
a three-hole training course with par-3, -4, and -5 golf holes. 
The clubhouse will be designed to feature an indoor teaching 
center with state-of-the-art video equipment for instruction 
and swing analysis. 

Meanwhile, DCA will soon be designing the new headquar-
ters and training center of the Minority Golf Association of 
America (MGAA) in Miami. Developers of the site are poised 
to break ground later this summer with the facility fully 
operational in 2000. The academy is the project of Tibor 
Hollo, Hank Thomas and John David, president of the MGAA. 

First in Versatility, 
Dependability, and Reliability 

AERA-vator« 
IRST 

"PRODUCTS INC. 

The Tool 
Versatile 
Enough for 
Golf Course 
Aerification, 
Seeding or 
Renovating 

''We were in need of aerating our new 21-hole golf 
course and the native soils to the north being sandy/ 
rock, I was ruining the bearings on our crankshaft 
style machine. Luckily I requested a demo of the 
AERA-vator and found the right tool to help our 
situation. It loosened the soil, gave it the much-
needed air and pushed some rocks down without 
disrupting the play-ability. I ordered one immedi-
ately for our course and have implemented a pro-
gram exclusively for the AERA-vator. / also like 
the durability of the tines, it saves us time and ef-
fort which translates to dollars. Thanks again for such a great product." 
— Gary Femrite, Golf Superintendent, Pebble Creek G.C., Becker, MN 

First Products Inc., Tifton, GA 
1-800-363-8780, from GA call 912-382-4768 



ASGCA donates 
to three groups 

CHICAGO — As part of its 
second annual President's Grant 
Program, the American Society 
of Golf Course Architects 
(ASGCA) Foundation has pre-
sented grants to the Indiana Golf 
Foundation (IGF), Golf Course 
Superintendents Association of 
America (GCSAA) and Tufts Ar-
chives in Pinehurst, N.C., houses 
many valuable drawings and 

works from famed architect and 
ASGCA founding member 
Donald Ross and others. 

ASGCA Immediate Past Presi-
dent Alice Dye said the dona-
tions represent individual con-
tributions of society members. 

IGF will use its grant to help 
launch its new golf camp for at-
risk children. 

The GCSAA grant was for its 
new "Investing in the Beauty of 
Golf Campaign," a $5-million ef-
fort to support superintendent 
education. 

TeeTime I TeeTime 
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22 • 4 • 18 w/ 
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For Up To 16 Weeks! 
The Andersons' Tee Time with NUTRALENE 
formulations incorporate the industry's ideal 

nitrogen source together with advanced, small 
particle fertilizer. In these or other fertilizer 

formulas you may select, NUTRALENE works 
two ways. You get an initial release of nitrogen 

followed up with a slow, controlled-release 
that can feed up to 16 weeks. 

You get it green and it stays green longer. 
Tee Time Fertilizers with NUTRALENE: 

Uniformly the best in the business. 
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In response to our feature story in May on estate golf courses, course architect Mark Mungeam of Cornish, Silva & Mungeam 
sent us photos of this course built in the 1920s in Pinehurst, N.C. Called Palmer Woods, it was designed by John R. Bowker 
for W.A. Fisher. 

Morrish's River Valley Ranch opens 
CARBONDALE, Calif. — Set 

in the midst of a rich ranching 
history, River Valley Ranch Golf 
Club opened for play in June as 
Roaring Fork Valley's newest 18-
hole public course. 

The club is a partnership be-
tween Crown Golf Properties of 
Chicago and Houston-based 

Hines, who hired Jay Morrish to 
design the layout. 

Stretching from 5,294 to 7,311 
yards, the course was built along 
the banks of Crystal River, with 
four holes playing over scenic 
rapids and with view of 12,953-
foot Mt. Sopris. Pinion pines and 
sagebrush add their unique spice 

to the setting. 
To prevent contaminants from 

entering Crystal River, Morrish 
designed the course with dry 
wells, large retention areas and 
activated charcoal green filters. 
Basins and traps catch water that 
may contain sediments from ero-
sion before it flows into the river. 

Audubon projects key future development 
Continued from page 29 

enna College, is taking a one-
year sabbatical, starting Aug. 1, 
and will work on two key projects 
setting the stage for the Audubon 
Golf Courses: 

• A nationwide survey of gov-
ernment agencies, not-for-profit 
environmental organizations, 
golf entities and others to "give 
people a chance to tell us what 
the environmental issues are in 
various parts of the country," 
Dodson said. 

• A book on "rapid environ-
mental assessment" of property 
for development. 

The problem in developing 
Audubon courses "is not in find-
ing land," Dodson said. "Our 
problem is that people say they 
want to give us land, then they 
say, 'We want to build housing 
around it, too.' And then we have 
to worry about buffer zones and 
whether the project will work 
and those sorts of questions." 

The survey, he said, will help 
identify properties best suited to 
the Audubon projects. 

"We will take a GPS [Global 
Positioning Satellite] approach 
to environmental priority-set-
ting," Dodson said, adding that 
the survey will determine what 
the issues are in various parts of 

the country. With that informa-
tion in hand, AI will be able to 
identify what relative research 
exists, and what needs to be stud-
ied. 

"If we have a lot of data, we 
already have the answer," 
Dodson said. "But if we don't, we 
can state the top five or six envi-
ronmental issues in each of the 
five or six regions of the country 
in terms of population growth. 
Those issues will be our priori-
ties." 

Audubon will then look for 
properties in each region which 
can be built on and study the 
specified issues. 

"Some people say when you 
build a course in a forested area, 
you fragment the habitat, and 
when you fragment the habitat 
you displace forest birds, and 
cowbirds come in and parasite 
their nests, etc.," Dodson said. 
"We actually found more cow-
bird parasitism at a state park 
than at Prairie Dunes Country 
Club [in Hutchinson, Kan.], so 
we have no data to prove that 
concern. That information in 
hand, how would you do re-
search on that project? 

"We want to take a piece of 
property that is forested, build a 
golf course in the forest and find 

out what the forest is like now 
and what it is like later," he 
added. "That will get some 
people upset with us. But we say, 
first, grassland birds are in worse 
shape than forest birds; and, sec-
ond, we don't have any data to 
prove what you just claimed. The 
only way to prove that is to do it." 

Meanwhile, Woolbright al-
ready has enough information 
to write a book on how to do a 
rapid environmental assessment 
of a property. 

It will inform developers how to 
look at a piece of land based on 
slope, soil type, features, etc. and 
rank it on a scale of 1 to 10 accord-
ing to its environmental sensitiv-
ity and cost of construction. 

"Those two projects together 
will govern where we go with these 
Golf and the Environment Re-
search Facilities," Dodson said. 

AI hopes to have the rapid 
environmental assessment hand-
book available to the public by 
the end of Woolbright's sabbati-
cal in 1999. The set of regional 
environmental issues should be 
ready before then, Dodson said. 

"If we find a property we think 
is an environmental home run and 
we can set it up for research, we 
probably will proceed even while 
we're doing our survey," he added. 



Pint-sized equipment key 
to Kids Course success 
B y M A R K L E S L I E 

LOUISVILLE, Ky. — The genesis of the Kids Course at 
Bob-O-Link Golf Course here was actually Bill Ridge's 
idea in 1995 to manufacture kids-sized golf clubs and 

bags. 
Bill Ridge, a PGA professional like his brother Jack, owned 

Club Pro Products, which was building windshields and 
covers for golf cars. Adding golf products for children just 
expanded the business. The rest is history. 

First came a kids' golf bag, called My First Bag, which the 
company introduced at the PGA Merchandise Show in 
January 1996 in Orlando, Fla. A quality bag, it was the first 
one marketed for children 3 to 6 years old and it was "a big 
hit," Ridge said. 

Next came a set of child-sized clubs, My First Clubs. 
Rather than cutting down the shafts of regulation-sized clubs, 
these were a 3-wood, 7-iron and putter forged specifically for 
little people. 

When Jack took over as president in the fall of 1996, the 
trend continued. Now the company offers pull carts, golf 
clubs, head covers and travel bags. 

Then there are the teaching tools. My First Golf Lesson, a 
video developed by PGA professional Rob Stanger of Provo, 
Utah, and endorsed by Johnny Miller, led to The Kids 
Kingdom Golf Coloring and Activity Book. 

The video and coloring book teach children about the golf 

Kids Course designers Mike Ridge, left, and Jack Ridge. They have patented 
the name The Kids Course. 

course, the game, how to hit the ball and keep score. 
The kids products are in 400 to 500 pro shops around the 

country as well as at such stores as Bloomingdale's, Neiman 
Marcus and Disney World and at the World Golf Hall of 
Fame. 

Club Pro Products recently signed a licensing agreement 
with United Media to supply logo-ed Snoopy clubs, bags and 
shoes for kids. 

"This is booming like crazy and going farther and farther," 
said Mike Ridge, assistant to the president of Club Pro. "We 
can't make the products fast enough." 

Bob-O-Link Golf Course member Buddy Flora tends the flagstick for son Buddy Jr. as he putts into a Kids 
Course cup. 

Child's Play 
Continued from page 1 

Club Pro clubs and bags, then asked 
where they could take their children to 
play the game. 

"I always suggested a par-3 course or 
driving range," Ridge said. "Where else 
was there?" 

4<We're very excited because this will be 
testing the waters [for similar, future 
projects]," said Mike Ridge, his cousin 
Jack's vice president in Ridge Golf Design 
and assistant to the president of Club Pro. 
'The whole idea behind this is to let kids 
experience the game and fall in love with it 
by actually playing it. It gives them goals, 
thrills, the challenge, a perception of the 
game. They're not taking a dozen shots to 
the green with daddy. They want a chance 
to make a par or birdie. That's what will 
keep them coming back." 

Although they fought horrible weather, 
the Ridges said a layout like the Kids 
Course at Bob-O-Link could be built in a 
span of two weeks in perfect weather. At 
Bob-O-Link they simply added far-far-for-
ward tees on 13 holes and used five la-
dies' tees that are in strategic places, 
then built bunkers situated for children's 
play. Kid-sized benches and ball-washers 
at the tees, and 5-foot-high flag sticks for 
a second set of kids' holes on the greens 
add to the built-for-children feeling, as do 
the kids' scorecards. 

The opening on Father's Day was spe-
cial, Mike Ridge said, because "we wanted 
the kids to feel it is their course in a sense 
that Dad is their guest." 

Jack Ridge explained: "By installing 
new sets of tees and the strategic location 
of new bunkers, hazards and mounding, 
a routing was being created which, in 
essence, resulted in a course within a 
course, with its own distinct character 
that does not compromise the integrity of 
the existing full-sized layout." 

A PGA professional who has given hun-

dreds of lessons to children, Jack Ridge 
designed the Kids Course with a good 
feel for how far they hit the ball. He and 
Mike figured 85 yards on a drive. There-
fore, a hole from 85 to 160 yards long is 
a par-4. Longer than 160 yards is a par-5. 
An adults' straight-away par-4 of 385 yards 
can also be a double-dogleg 275-yard par-
5 for kids. 

Bob-O-Link's Kids Course is a par-74 
layout measuring 3,100 yards. 

Looking forward to other kids' courses, 
Mike Ridge said more than one set of 
children's tees can be built per hole — 
perhaps having one for 3- to 6-year-old 
and one for 7- to 10-year-olds. Once a 
child can shoot par from the shortest 
tees, he or she could move back to the 
next set of tees. Once he or she shoots 
par there, they can move back to the 
ladies' forward tees, and so forth. 

"When people bring their small chil-
dren here to play, it will be exciting to 
them," Jack Ridge promised. 

Pointing out smaller children's rela-

tively short attention span, Mike Ridge 
said: "To try to take your children out on 
the range for an hour is too much. You 
want to make it fun for them. This course 
does that and we expect it to be a tremen-
dous success." 

The Ridges originally proposed that 
the State of Kentucky Parks and Tourism 
departments build stand-alone kids' 
courses at the state parks. "They loved it, 
everyone from the head of the golf sec-
tion of the state Parks Department to the 
secretary of tourism," said Mike Ridge. 
But they thought courses strictly for chil-
dren would not be economically feasible. 
Still, state officials may decide to build 
kids' courses within the several existing 
state-operated regulation golf courses. 

Also, the Ridges are including kids' 
courses within their bids for full-length 
course projects. 

They hope the idea will catch on na-
tionally. Until then, "the kids are stand-
ing there growing up and there's nothing 
for them," Mike Ridge said. 

THOMPSON NOW THOMPSON GOLF 

PLANNING LTD. 

SAN RAFAEL, Calif., USA — Thomp-
son Planning Group Ltd., a long-time 
player in the Asian golf design market, 
has changed its name to Thompson Golf 
Planning Ltd. According to company 
president Peter L.H. Thompson, the new 
name more appropriately reflects the 
organization's "overall work in golf course 
planning and architecture." The company 
is currently working on a second 18-hole 
development at Jin Shi Tan (Golden Stone 
Beach), golf resort in Dalian, China. 
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Palmer Design Co. honors Charles Fraser 
PONTE VEDRA BEACH, Fla. — Charles E. 

Fraser of Hilton Head Island, S.C., has been pre-
sented The PCDC Award, the highest honor given 
by Palmer Course Design Co. 

An award for innovative excellence, performance 
and accomplishment, it is presented to an indi-
vidual or organization for creative contributions 
that continue to have a positive impact on the 
business of golf course development. 

Fraser is considered the dean of recreational 
and golf development. Founder and chairman of 

the Sea Pines Co. from 1956-
1983, "Charles Fraser has gen-
erated a record of excellence 
that is unmatched in our in-
dustry," said Arnold Palmer, 
president of the Palmer Course 
Design Co. 

"All of us at Palmer Course Charles Fraser 

Design are extremely excited and honored that 
Charles is the first recipient of our award," said Ed 
Seay, Palmer Design's chief operating officer. 

Poellot in U.S. 
Continued from page 31 
another 15,000 acres which state 
agencies bought and turned into 
Sterling Forest State Park. 

Much of the site is an old iron 
mine dating back to Revolution-
ary War. A low-density housing 
development for senior citizens is 
planned, along with limited com-
mercial and office space, with the 
cornerstone being thel8-hole 

course and 9-hole executive track. 
• Coyote Creek, a short course 

in San Jose, which is in the plan-
ning stages. 

• An unnamed 18-hole high-
end municipal course under plan-
ning in Pleasanton, Calif. 

• Roddy Ranch, a stand-alone 
18-hole public facility in Antioch, 
Calif., developed by Roddy 
Ranch LLC, is under planning 
but expected to be fast-tracking 
through the permitting process. 

Q&A: Poellot 
Continued from page 31 

has happened to us. With the 
Indonesian crisis and other 
things in Asia slamming the door 
on projects, opportunities have 
been coming in as frequently, if 
not more so, here in the United 
States. 

We are still an international firm. 
But given the opportunities being 
given to us in the U.S., we will be 
much more highly selective in 
what we will do. We are giving 
thought to a project in Brazil. 

GCN: Do you see a difference 
in what developers want from 
one part of the world to another? 
How about in the States? 

JMP: It depends on the coun-
try. In developing countries, like 
Central and South America, golf 
is relatively new in their market-
place. Just having a golf course 
in a development is all they need 
to start selling real estate. 
They're not at the level where 
they can differentiate between a 
cluster of fairways and a truly 
great golf experience. 

There is a big difference. We 
have a huge legacy of understand-
ing the game in the United States 
and, here, what sells it is the qual-
ity of the product. A developer in 
Japan, for example, wants a course 
he can distinguish and differenti-
ate from the one down the street; 
and there are a lot down the street. 
It has to be special to market, 
because historically the member-
ship fees have been astronomical. 
That is not so true today, but his-
torically it is. 

There is a little difference be-
tween developers here in the 
United States. There are certain 
"name" architects who have been 
around for quite some time. 
Pretty much every major area 
has a few of those already. Per-
haps that's why we're getting the 
response we're getting: People are 
looking for a new face, for some-
thing different, something that has 
a little marketing edge over one of 
the old, established labels. 

GCN: Do you have a favorite 
"classical architect"? 

JMP: That would have been a 
very easy answer a month ago. I 
would have said Alister 
Mackenzie as most architects 
would initially respond. But hav-
ing seen some of George Tho-
mas'work [Riviera, Bel-Aire, and 
particularly Los Angeles Coun-
try Club], I was overwhelmed. 

GOLF COURSE NEWS 
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BRIEFS 

Kurt Krause 

ARIZ RESORT NAMES KRAUSE DIRECTOR 

LAVEEN, Ariz.—Mountain View 
Golf Club has named Kurt Krause its 
new Director of Golf Operations for 

the 36-hole golf fa-
cility located west 
of downtown 
Phoenix in 
Laveen, Ariz. As 
director of golf 
o p e r a t i o n s , 
Krause will over-
see all activities at 
the course includ-

ing golf, food and beverage, retail and 
course maintenance. 

MOZER JOINS FMAC 

LOS ANGELES—FMAC has fired 
Peter Mozer as executive vice presi-
dent and chief credit officer. Mozer 
plans to reorganize the FMAC credit 
department by integrating the credit, 
compliance and workout disciplines. 
Mozer will be responsible for oversee-
ing the credit function for all FMAC 
product areas including the restau-
rant, energy, golf, funeral and equip-
ment finance groups. 

DUNEDIN SELECTS IGM 
LAKELAND, Fla.—International 

Golf Maintenance (IGM) has been 
selected by Dunedin Country Club to 
oversee its golf course maintenance 
operations. Under the three-year 

a g r e e m e n t , 
IGM provides 
all aspects of 
golf course 
m a i n t e n a n c e 
for this Donald 
Ross-designed, 
18-hole layout. 

The 6900-yard course has been in op-
eration since 1927. The city of Dunedin 
took ownership in 1962. 

WILSON ADDS MINN. PROPERTY 

The Wilson Golf Group, a White 
Bear Lake, Minn.-based golf course 
ownership and operations company, 
has named Greg Stand director of ac-
quisitions. Stand also is the general 
manager of one of the Wilson Golf 
Group's golf course properties, Oak 
Glen, a 27-hole public facility in 
Stillwater, Minn. The Wilson Golf 
Group owns and operates six golf fa-
cilities including four in Minnesota 
and two in Colorado.The group is ac-
tively seeking to acquire additional 
golf facilities in the upper Midwest 
region of the country. For further in-
formation, call 612-439-6981. 
GOLF COURSE NEWS 

DPC definitely Major League 
Mgt. firm uses pro athletes to market facilities 
B y P E T E R B L A I S 

ORLANDO, Fla. — Diamond Players Club (DPC), a new golf 
management company headed by St. Louis Cardinals pitcher 
Todd Stottlemyre with the assistance of numerous professional 
athletes, will build a course at the Levitt Corp.'s Skytop Devel-
opment at Clermont, Fla. 

Construction of the course, Diamond Players Club at Or-
lando, will begin this summer. The facility is expected to open 
in the fall of 1999. The club will be semiprivate, with about 180 
members, and be open to public play. 

DPC will own the new Orlando course, which will be designed 
by golf architect Terill LaGree, modifying an original plan of 
Lloyd Clifton. LaGree is vice president of Barbaron Inc., which 
will perform the construction. 

The 175-acre course has elevation changes of as much as 200 
feet. A practice complex, three-acre putting course and golf 
academy are also planned. The entire 500-acre Skytop site will 
also contain an 800-home development. 

The project brings together one of the leading names in home 
building and one of the newest companies in golf management. 

Levitt Corp. was founded in 1929 by the late Abraham Levitt. 
Diamond Players Club — which also manages Donald Ross-

designed Belleview Biltmore Golf Club in Belleair, and has 
several other construction, lease and management projects 
under development — was founded in 1997 by Stottlemyre and 
Greg Gagliardi, twice voted the West Central Florida Chapter 
PGA Professional of the Year and longtime general manager of 
Lansbrook Golf Club in Palm Harbor. Stottlemyre is chief 
executive officer and Gagliardi is chief operating officer. 

Gregg Gagliardi (right), Todd Stottlemyre (center) and Rob Ducey 

DPC won the management contract for Belleview Biltmore in 
mid-1997. Stottlemyre solicited a number of professional ath-
letes who were "easy to get along with, very people-oriented." 
The players agreed to make themselves available for corporate 
outings and allow the use of their name for marketing pur-
poses. Among them are Seattle Mariners pitcher Rob Ducey, 
Tampa Bay Buccaneers running back Mike Alstott, Arizona 
Diamondbacks pitcher Andy Benes, Boston Red Sox pitcher 

Continued on page 43 

GUEST COMMENTARY 

Golf property tax 
assessments: Your 
firm's plan of action 
B y L A R R Y H I R S H 

With local governments 
increasingly squeezed 
for operating revenues, 

real-estate owners are asked to 
bear a larger burden. Golf 
courses are an easy target. Why 

not? Only 12 
percent of the 
population 
play golf and 
golfers are 
perceived by 
non-golfers as 
"rich people 
in bright 
clothes 

chasing a little white ball/' 
Moreover, when schools, police 
and fire protection are at risk, 
golf courses are politically 
acceptable targets. 

Recently, many jurisdictions' 
tax reassessments have been 
particularly hard on golf course 
properties. For example, Mont-
gomery County Pa. (an area with 
a number of upscale, daily-fee 
and private clubs) experienced 
double-digit reassessment and in 
Beaufort County, S.C. (the Hilton 
Head Island resort area) a 
reassessment resulted in in-

Continued on page 40 

Larry Hirsh is president of Golf 
Property Analysts, a Harrisburg, Pa-
based golf course appraisal firm. 

Larry Hirsh 

Meditrust, Cobblestone complete merger 
NEEDHAM HEIGHTS, Mass.— The 

Meditrust Companies announced that it 
has completed its acquisition of Cobble-
stone Holdings, Inc., the parent of Cobble-
stone Golf Group, Inc. and will 
exchange all of the outstanding 
preferred and common stock of 
Cobblestone for Meditrust 
shares. 

Meditrust also assumed and 
refinanced approximately $154 
million of Cobblestone debt. 
After the previously announced 
golf course acquisitions are 
closed, Cobblestone will have a 
portfolio of 45 facilities with 49 courses in 
major golf markets and will be one of the 
leading owners and operators of golf 
courses in the United States. 

Abraham D. Gosman, Chairman of the 
Board of The Meditrust Companies, stated, 
'The acquisition of Cobblestone establishes 
Meditrust as a leader in the growing golf 
industry. Golf has attracted over 26 million 
participants in 1997, an increase of 13 per-

Bob Husband 

dent] Bob Husband and his organization, 
Meditrust gains an excellent management 
team to speed the rapid consolidation of 
this sector. We envision Cobblestone at 

the core of a number of golf-
related acquisitions that we have 
planned in this extremely frag-
mented industry." 

Husband will continue to 
serve as president and CEO of 
Cobblestone, now a subsidiary 
of The Meditrust Companies. 
Cobblestone's headquarters 
will remain in Del Mar, Calif. 

"We are very excited about 
the combination of Meditrust and Cobble-
stone," Husband said. "Working together, 
we believe that Meditrust will continue to 
increase its presence in the golf industry 
and maintain a dominant position. 

In other news, Cobblestone announced 
John Williams will add responsibilities as 
regional Director for the company's Cali-
fornia facilities. Williams will continue to 
oversee Cobblestone's operations in Ari-

cent from 1996. With [Cobblestone Presi- zona. 

United Golf acquires Sarasota, Fla. layout 
NEW YORK—United Golf Group, a 

private golf course owner, has acquired 
the Serenoa Golf Club, an 18-hole semi-
private course in Sarasota, Fla., for $7.1 
million. The course, designed by David 
Alden and completed in 1990, is located 
in a residential development. 

United Golf CEO Mark Mashburn said: 
'The Serenoa course fits in well with our 
long-term goal of acquiring a portfolio of 
quality courses throughout the country. 
The course is located in the strong 
Sarasota market and enjoys the support 
of visitors as well as year-round residents. 
We plan to continue operating the course 

as an upscale facility that will be an asset 
to the area." 

United Golf is based in New York. 
Formed in early 1998, United Golf is ac-
tively acquiring public and private courses 
throughout the country. United Golfs 
management includes personnel with a 
combined 50 years of experience with 
course acquisition and management as 
well as individuals with extensive experi-
ence in the capital markets. United Golf 
plans to use this platform to make further 
acquisitions this year. For more informa-
tion on the company, please contact the 
company at 212-317-0300. 
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creases for golf properties of between 
300 percent and 900 percent. 
What should course owners do? The 
following article provides a checklist to 
make course owners better prepared 
for the potential challenges of a 
reassessment. 

Quick Action 
Any new assessment notice will have 

a date on it by which any appeal or 
objection must be filed. If such objec-
tion is not filed in a timely manner, any 

right to appeal can be forfeited. 
Evaluation 
It is critical to evaluate your case 

objectively. While large assessment 
increases are often shocking and 
unjustified, in some cases they repre-
sent nothing more than fair updates of 
valuation. Pursuing an appeal with no 
foundation can be costly and you risk 
your assessment being increased. The 
best way to evaluate your case is to 
engage the services of a qualified 
appraiser to perform a preliminary 
assessment analysis and valuation. In 

most cases, there is no need to have an 
appraisal completed right away and 
most appraisers will work on a phased 
basis to control "up-front" costs. It is 
important to ensure that the appraiser 
you hire is experienced, credible and 
can perform competently as an expert 
witness. 
Cooperation with Assessing Au-
thorities 

Taxing authorities often calculate 
how far they can negotiate based on the 
potential cost of litigation to the 
taxpayer. Knowing this can often help 

In any assessment case, the 
property owner has to be 

prepared to "go the distance." 
This is the best way to avoid 

costly litigation. 

avoid costly and uncertain litigation. 
Especially in jurisdictions where 
reassessments have occurred, the 
caseload is often quite burdensome and 
taxing authorities may be prepared to 
adjust assessments for those taxpayers 
who have prepared accordingly and 
provide ample support for their case — 
this can be you. 

Sharing of Information 
A constant conflict between course 

owners and tax assessors is the 
confidentiality with which owners treat 
their income and expense statements 
and other operating information. While 
it is certainly understandable to 
maintain the privacy of financial 
records, golf courses are typically 
appraised based primarily on the 
income approach and historical income 
is often the best data available. Asses-
sors, often unfamiliar with the valuation 
of golf properties, utilize data that 
sometimes does not represent a true 
picture of a property's operation and do 
not understand that a facility's pub-
lished rates can often be substantially 
different than its actual achieved 
averages. 

While I do not advocate owners 
"publishing" their operating information, 
it would seem that certain issues, such as 
accurate round counts (adjusted for 18-
hole equivalents), average green fees, 
per-round estimates of pro-shop and food 
and beverage sales, and market informa-
tion of operating expense ratios or 
certain line items can be shared with an 
independent consultant in order to 
formulate market averages and trend 
without jeopardizing confidentiality. This 
could help encourage accurate assess-
ments on the front end or certainly 
shorten the appeal process through 
amicable settlements. 

Preparation 
In any assessment case, the property 

owner has to be prepared to "go the 
distance." This is the best way to avoid 
costly litigation. Hire counsel who is 
experienced and respected, be prepared 
to have your appraiser prepare a com-
plete appraisal report on the property and 
be ready to litigate, if necessary. 

As the battle in many local jurisdic-
tions continues to increase revenue 
dollars, tax assessors are contemplating 
the reassessment of all golf course 
properties. In some areas, taxing 
districts are engaging experienced golf 
property consultants to assist in 
achieving fair assessments, while in 
other jurisdictions, golf property 
owners are mobilizing in groups to 
respond to the reassessments by 
engaging legal counsel and consultants. 
Whatever the strategy or situation, 
preparation, cooperation and straight-
forwardness may go a long way in 
achieving just assessments for all 
parties concerned. 

GOLF COURSE NEWS 

Golf Course Site Preparation... 
Stone-Free...Fast & Easy! 
Remove debris, roots and stones from 1/2 inch to 18 inches in 
size and pick up to 1 ton per minute with Harley stone pickers. 

Shaping & Seed Bed Preparation. 
Rake and windrow rocks, roots, stones and trash with several 
Harley Power Rake models in 6, 8, or 12 foot widths. 

Do it like the Pros! 
For more information, a demonstration or a free video, 

contact Glenmac today or call your nearest Harley dealer. 

Now, 2 sizes of stone pickers. 
The popular Model "A" Hi-Lift 
is now joined with the new... Harley Model "B" 

redesigned shorter: 
Better maneuverability 
Large or small site work 
Lower maintenance 
Hi-dump to 8 feet 
1 cu. yd. box 

Tractor a id Skid Steer Mount Power Rakes 
Pro-8 Double Roller 
Pro-6 Double Roller 
TR 12 Draw-Bar Mount 
Power Box Rakes 

for smalle|area tees and greens 
T-6 Tractor Mount 
S-6 slid Steer Mount 

Both also available in 8 foot sizes. 
Enclosed oil bath drive 
Bi-anjular construction 
Vanadium carbide 

tfoth rollers 

lenmae PO Box 2135, Jamestown, ND 58402-2135 U.S.A. 
(800) 437-9779 (701) 252-9300 FAX: (701) 252-1978 Email: glenmac a daktel.com 
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Raskin forms 
new mgt. and 
turf subsidiary 

Edwin B. Raskin Com-
pany recently formed Golf 
Management Group as a 
subsidiary. The new ven-
ture will be utilized for 
Raskin's golf course man-
agement and turfcare con-
sulting and construction 
operations. 

Raskin, a 43-year old 
Nashville real-estate com-
pany, does commercial 
property management, 
sales, leasing and devel-
opment and has been in 
the golf course manage-
ment business for 16 years, 
according the David 
Battis, the company's 
president. 

"We're currently in-
volved in the management 
of three golf courses," 
Battis said. "We manage 
the entire operation at 
Country Hills in 
Hendersonville, Tenn., 
and do the turfcare man-
agement at Bluegrass in 
Hendersonville, Tenn., 
and Ravenwood in Hermit-
age, Tenn. 

Lynn Ray, Golf Manage-
ment Group's vice presi-
dent, is a certified golf 
course superintendent 
with a plant and soil sci-
ence degree from Middle 
Tennessee State Univer-
sity and 12 years golf 
course management expe-
rience including Belle 
Meade Country Club and 
Nashboro Village, both in 
Nashville, which Raskin 
managed from 1981 until 
it was sold last year. Ray 
has been with Raskin since 
1986. Raskin recently 
hired Mike Bays, who has 
a turfcare degree from Uni-
versity of Tennessee in 
Knoxville, Tenn., and was 
previously with The Leg-
ends Club in Franklin, 
Tenn. 

M A N A G E M E N T 

Corcoran-Jennison names Wolheib COO 
BREWSTER, Mass. — In con-

junction with Corcoran Jennison 
Hospitality's (CJH) expanded de-
velopment operation, Lisa Wolheib 
has been promoted to chief operat-
ing officer of the golf course and 
hospitality management company. 

"In her 10 years at CJH, she has 
helped our clients greatly improve 
their standards for customer ser-

vice while showing sig-
nificant bottom-line 
growth," said CJH Presi-
dent Scott Stetner. 

Wolheib has man-
aged development of 
properties from con-
cept to completion. 
"Our success is built 
on a strong team of fi- Lisa Wolheib 

nancial, golf and mar-
keting professionals," 
Wolheib said. "The 
skills and knowledge 
we put to use for the 
courses we manage 
are extremely benefi-
cial for golf course de-
velopers. By research-
ing the local economy, 

demographics and competition, 
we can help them assess the fea-
sibility of their projects and de-
velop a strategy to position their 
property in the market." 

Among the Massachusetts 
courses CJH operates are Ocean 
Edge Resort and Golf Club on 
Cape Cod, Glen Ellen Country 
Club in Millis, Widow's Walk 
Golf Course in Scituate and Olde 
Scotland Links in Bridgewater. 

STARWOOD TO MANAGE ILL'S 
EAGLE RIDGE 

WHITE PLAINS, N.Y. — 
Starwood Hotels & Resorts 
Worldwide, Inc., a leading hotel 
and gaming company, will man-
age the hotel and resort opera-
tions of the Eagle Ridge Inn and 
Resort in Galena, 111. The 6,800-
acre development, owned by Golf 
Trust of America, includes 63 
championship holes of golf, the 
80-room Eagle Ridge Inn, a rental 
pool of 350 resort homes and an 
equestrian center. Troon Golf 
will oversee the golf operations. 

Act now! Or this may be the only 
pest control tool you'll ever use again! 

How come? you—the pesticide user—or other IPM. Pest resistance rises. 

Because the Environmental Americans how you actually Damage occurs. 
Protection Agency is reevaluating use these pest control products. So what? 
the pesticides you count on to Without accurate input , the So act now! 
run your farm, keep bugs out 

of your house and weeds out 

of your garden. 

As early as May, you could 

new Food Quality Protection 

Act cannot be fully and 

fairly implemented . 
The President ... 

The White House > 

begin to lose some of the most So what? 1600 Pennsylvania Ave., N.W. 

trusted insecticides on the So you lose many cost- Washington, D.C. 20500 

market today. effective pesticides—the tools For more information, log on 

Why? you depend on most. Fewer at www.acpa.org or call 

Because EPA isn't asking products lead to less effective RISE at (202) 872-3860. 

©1998 American Crop Protection Association. 
Responsible Industry (or i Sound Environment * 

http://www.acpa.org


NCA elects new president, officers 
Former LA lawyer to lead private club association 
WASHINGTON — Charles Forbes 

was elected the 21st president of the 
National Club Association at the 
organization's recent annual 
meeting held in Charlotte, 
N.C.. 

Forbes is a former partner 
with the Los Angeles law firm 
Musick, Peeler & Garrett. 
He was a member of the 
board of directors and served 
as vice president of the Cali-
fornia State Club Associa-
tion. He is also a past president of the 
California Club. Forbes served as le-
gal counsel for the California 
Healthcare Association, and was a 
trustee for the St. Anne's Foundation. 
He is a member of the American Acad-
emy of Hospital Attorneys, the Air-
craft Owners and Pilots Association, 
and served on the Legal and Tax Com-
mittee of the Southern California Golf 
Association. 

Charles Forbes 

Elected to serve in other officer 
positions were J. Bryan Williams as 
vice president; Frank T. Stover, Certi-

fied Club Manager (CCM), 
as treasurer; and Robert C. 
James, CCM, as secretary. 

Williams is an executive 
partner with the Detroit law 
firm Dickinson, Wright, 
Moon, Van Dusen & Free-
man, and a member of Oak-
land Hills Country Club. 

Stover is the general man-
ager of The Chicago Club and a past 
president of the Cornell Society of 
Hotelmen. 

James is executive director of 
Westchester Country Club, a director 
of the New York State Club Associa-
tion, a past president of the Metro-
politan Club Managers Association, 
and an adjunct professor at Cornell 
University's School of Hotel Adminis-
tration. 

Florida's Sandestin Resort, Intrawest's latest Southern golf purchase 

Intrawest 
Continued from page 1 
nities and additional resort development, 
as well as 63 holes of golf. It's a fairly 
large complex. It strikes me that they 
have moved into the resort summer golf 
business. That's part of their long-term 
strategic plan and just makes sense for 
them." 

Sandestin Resorts, Inc. is a wholly 
owned subsidiary of Sime Darby Berhad, 
one of Southeast Asia's largest multina-
tional conglomerates headquartered in 
Kuala Lumpur, Malaysia. The transac-
tion is expected to close in July. 

According to Joe Houssian, president 
and chief executive officer of Intrawest: 
"We believe this is a venue in which we 
can apply our formula for developing re-
sorts. It is an opportunity to expand our 
non-winter revenue, it includes a golf 
opportunity in line with our decision to 
expand our position in the golf industry, 
it includes real estate potential which 
plays to an Intrawest strength, and it po-
tentially provides another warm-weather 
alternative for our high-end points-based 
vacation club, Club Intrawest." 

The purchase includes management of 
approximately 700 rental units (100 of 
which are owned by the company), a ten-
nis center, conference facilities, and a 
37,000-square foot resort retail "market." 
Also included are two restaurants adja-
cent to two resort swimming pools, a new 
sports bar, a full-service marina, a health 
club and a soon-to-be completed "mem-
bers-only" beach club. 

Future real estate includes approxi-
mately 2,300 planned residential units, 
comprising condominiums, townhomes 
and single-family lots, and approximately 
200,000 square feet of commercial space. 
As part of that development, Intrawest 
believes an opportunity exists to build a 
resort village at the Baytowne Marina on 
the Intracoastal Waterway similar to 
Harbortown at Hilton Head Island. 

Intrawest owns ski resorts throughout 
North America, many of which have golf 
courses. The company also operates sev-
eral stand-alone golf facilities. Intrawest's 
golf properties include Panorama GC, 
Invermere, British Columbia; Mont. St. 
Marie, Ottawa, Ontario; Mt. Tremblant, 
Quebec; Stratton Mountain, Vt., Snow-
shoe, W. Va.; Eagles Nest GC, Silverthorn, 

Colo.; Copper Mountain, Colo.; Mammoth 
Mountain, Calif.; Raven at South Moun-
tain, Phoenix; Raven at Sabino Springs, 
Tucson, Ariz. 

"Sandestin is a very important first step 
in our move to develop warm-weather 
destinations and further take advantage 
of the opportunities that come with con-
trolling a network of resorts," added 
Houssian. "There are many synergies 
with our current business and consider-
able cross-marketing possibilities." 

The latest move follows Intrawest's 
April acquisition of Raven Golf Group, 
which owned the two Arizona courses in 
Arizona and is developing a third for the 
city of Carlsbad, Calif. 

"With the management at Sandestin 
and Raven Golfs expertise and service 
methodology, we plan to reposition the 
existing Sandestin courses and build a 
new high-end championship course called 
The Raven at Sandestin," said Houssian. 

The Sandestin purchase reflects 
Intrawest's strategy to take advantage of 
the similar demographics between the 
ski and golf markets, especially in terms 
of second-home purchases by Baby 
Boomers. 

ASC, an Intrawest rival in the North 
American resort market, operates four 
golf courses in New England — 
Sugarbush, Killington and Mt. Snow — 
all ASC-owned and located in Vermont — 
and Sugarloaf, which it leases in 
Carrabassett Valley, Maine. Anew course 
at ASC-owned Sunday River in Bethel, 
Maine, is in the final permitting stages 
with the state; Sugarloaf is in negotia-
tions with the town to add a second course; 
and ASC is "seriously" considering devel-
oping an 18-hole course at its ski resort in 
Attitash in Bartlett, N.H. 

Still, all of ASC's courses are part of 
what are primarily ski operations. Would 
the company consider buying or develop-
ing golf facilities, especially warm-
weather sites, like Intrawest has done in 
Arizona and Florida? 

"We won't rule it out if it presents op-
portunities for the company," said 
Richardson. "We have integrated skiing 
and real estate successfully at our moun-
tain resorts. We wouldn't likely buy golf 
courses without the ability to integrate 
real estate... Golf is probably even more 
of an opportunity for second-home buy-
ing." 

All other states phone ASV Inc. at 1-800-346-5954 

•Prices shown are per month for 36 month lease at 10.9% APR. Lease payments do not include sales tax. First payment due at time of 
delivery. Lease quoted is subject to credit approval. At the end of the lease, the lessee can purchase the unit for an agreed upon price, 
return the unit with no further obligation or continue to lease the machinery. 

1-800-790-6361 

Get special LOW LEASE RATES now on ASV® Posi-Track MD 70 and the 
newly designed HD Series. Posi-Track's ground-hugging rubber tracks 
spreads the weight out, an amazing ground pressure of only 1.5 
psi. The MD 70 is ready to work the greens 
and fairways with: 

Low Profile Bucket Loader Assembly 
Sliding Door Rear Bumper ^ H ^ ^ ^ r 

Add an endless variety of attachments, such 
as a sod-roller or dozer blade, and you have 
multiple machines in one. Easy to operate 
and highly maneuverable, Posi-Track gives 
you the kind of control you need to do The newly designed HD4500 
quality work quickly and efficiently. * also liable for »1,195 
Call Posi-Track Southeast to receive your 
FREE video and see for yourself why 
Posi-Track outperforms and outmaneuvers 
all other machines in its class. 

ALABAMA - FLORIDA - GEORGIA - LOUISIANA 
MISSISSIPPI - NORTH & SOUTH CAROLINA 



Diamond 
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Dennis Eckersley, Mariners 
pitcher Mike Timlin, San Diego 
Padres outfielder Mark 
Sweeney, Padres pitching coach 

and for-
mer Cy 
Y o u n g 
A w a r d 
w i n n e r 
D a v e 
Stewart, 
Yankees 

pitching coach Mel Stottlemyre 
(Todd's dad), University of Ne-
vada Las Vegas pitching coach 
Mel Stottlemyre Jr. (Todd's 
brother), Cardinals catcher Tom 
Pagnozzi, retired major league 
pitcher Rick Honeycutt, Pitts-
burgh Pirates outfielder Turner 
Ward, former Cleveland Indians 
pitcher Sam McDowell and Car-
dinals utility player John Mabry. 

"All are committed to support-
ing the Diamond Players Club 
concept," Gagliardi said. "If a 
company like GTE wants to do a 
corporate outing we can say, 
'Hey we have Dennis Eckersley 
available to help with that.' The 
players give us their jerseys and 
photos, which we incorporate 
into our clubhouse scheme. 
We've created a sports bar atmo-
sphere here [Belleview 
Biltmore] with six satellite hook-
ups and 17 televisions around 
the clubhouse. We'll take that 
theme to our other courses in 
the future." 

Stottlemyre and Gagliardi first 
met when Stottlemyre, Ducey 
and New York Yankees pitcher 
David Wells started playing 
Lansbrook in 1989, the year 
Gagliardi joined the course staff. 

Gagliard said: 'Todd recalls 
when he first drove up always 
saying, 'I don't want to play this 
goat ranch again.' It wasn't main-
tained that well before I started. 
I told him to keep coming by and 
watch what we'd do to the place. 
He liked what we did, we hit it off 
and began hanging around to-
gether." 

Stottlemyre has a "very savvy" 
business mind, Gagliardi said. 
He was intrigued by the course's 
improvement and impressed by 
the financial potential. 

As their relationship grew, 
Stottlemyre started helping 
Gagliardi market Lansbrook, 
using his notoriety as a profes-
sional ballplayer in promotional 
radio spots. He also donated jer-
seys belonging to him and sev-
eral other players which were 
placed on the clubhouse wall, an 
effort that stirred conversation, 
increased business and gave rise 
to the Diamond Players Club 
concept. 

For his part, Gagliardi helped 
Stottlemyre promote his annual 
celebrity charity golf tournament 
to raise funds to battle leukemia, 
a disease that claimed the life of 

Stottlemyre's younger brother. 
Tournament revenues grew from 
$35,000 to $175,000 within five 
years. That further solidified 
their relationship. 

Diamopnd Players Club plans 
to grow through management 
deals, lease arrangements and 
ownership. In addition to the 
DPC of Orlando and Belleview 
Biltmore projects, the firm in 
August will begin leasing a Mike 

"W 

Young-designed course in 
Destin from Capital First Hold-
ings of Tallahassee. The DPC of 
Destin is scheduled to open next 
June. 

"We'd like to eventually be in 
every major market in the coun-
try," Gagliardi said. "Right now, 
we're concentrating on the 
Florida/Georgia markets." 

What differentiates DPC from 
other firms? 

"We take customer service to 
the n-th degree," Gagliardi re-
plied. 

"Our focus is on developing 
customer loyalty, repeat busi-
ness... We want people who play 
golf here to feel like they are on 
vacation for a day. We want to 
come up with innovative service 
concepts for the golf business 
and pepper in the celebrity as-
pect. You never know what ce-

lebrity you might see at one of 
our courses. [Seattle Mariners 
pitcher] Randy Johnson was here 
last Saturday after he'd pitched 
the night before against the Devil 
Rays." 

"Our sports bar inside the club-
house is going to be called 'Box 
Seats Sports Bar & Grill.' We've 
trade-marked that. We'll take 
that everywhere, with seating for 
160 to 180 people." 

ZENECA Professional Products 
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REWARD* is a registered trademark of a Zeneca Group Company. 
Scythe* is a trademark of Mycogen Corporation. 
©1998. Zeneca Inc. 

REWARD® Herbicide. Works Against Weeds in 24 Hours 

REWARD Vs. Scythe 
1 Gallon of Produc t 

All in a Day's Work. 

BEWARD Herbicide brings 

^ precision and speed to your 

weed control program. 

• Works faster than other commonly 

used landscape herbicides 

• The least expensive non-selective 

herbicide 

• Can be used in grounds maintenance, 

landscape and aquatic areas 

• Broad-spectrum—broadleaf, grass and 

aquatic weed control 

• Easy on surroundings 

• User friendly 

• Low use rates 

• Reduces inventory REWARD 
L a n d s c a p e a n d A q u a t i c Herb ic ide 

For more information, contact your 
authorized Zeneca Distributor, or call 
Zeneca Professional Products Toll Free 
at 1-888-617-7690. 
www.zenecaprofprod.com 

REWARD 
0.75 oz./gallon rate 

http://www.zenecaprofprod.com


IN T O D A Y ' S W O R L D T H E R E A R E TWO KINDS 

O F C O M P A N I E S . . . T H E QUICK AND T H E DEAD ! 

The Chinese 
year of the tiger 

is associated with 
power, courage 
and strong will. 

This is the 
year to make 

your business 
successful in 

China. 

Exhibit for a 
roaring price of 

US$1998 
The 4th International 

China & Hong Kong Golf 
Exhibition & Conference 

Incorporating 
Turf, Irrigation & 

Landscape Management, 
Golf Memberships, 

Golf Equipment, Finance, Real Estate, 
Hotel Resort Development, 
Golf Course & Clubhouse 
Design & Construction. 

China Exhibitions Group 
(A Division of Golf World Group) 

36 Kings Park Road, West Perth 6005 
WESTERN AUSTRALIA 

Tel: (618) 9322 3222 Fax: (618) 93216461 
email: gmg@wantree.com.au 

Web page:http:/ / wantree.com.au/-gmg/ 

mailto:gmg@wantree.com.au


SUPPLIER BUSINESS 

BRIEFS John Deere donates equipment to Colbert Hills 

New European 
market player: 
Flowtronex Europe 
By M I C H A E L LEVANS 

pean pump station 
market, Rosewood 
Equipment, the 
parent company of 
pump system 
m a n u f a c t u r e r 

Brockway, Action offers a local' manu-
facturing presence and an entrée into 
European markets that, to this point for 
the company, have remained untapped. 

"We've sold some pump stations into 
the market," said Brockway, "but we were 
getting the high-end, high-profile, typical 
American designed courses. 

"The problem is that for every one of 
those high-end courses there are 10 other, 
more typical European courses with 
smaller irrigation system needs. We have 
a very good product but it's an American 
product and it's a high-end product. Now 
we can manufacture locally; and from a 
cost standpoint, we can now make a more 
competitive product." 

From Action's standpoint, Flowtronex 
offers a wealth of resources. "It's not only 
financial," said Hockley. "They bring per-
sonnel, marketing and technological ex-
pertise that a small firm just can't afford. 
That's going to be a big improvement for 
us, certainly as far as getting deeper into 
the markets in Europe." 

Continued on page 48 

By M I C H A E L LEVANS 
MANHATTAN, Kan. — John Deere 

recently inked a commitment to provide 
the Colbert Hills Golf Course, the proto-
type Tournament Players 
Club (TPC) university 
course at Kansas State Uni-
versity (see GCN, June, 
page 17), with a full comple-
ment of new Deere turf 
equipment. 

"When John Deere signed 
with the PGA Tour to be the 
exclusive supplier of mowing 
equipment to all TPC owned 
courses last year, we built a 
very good relationship with 
them," said Jim Porter, ad-
ministrator, John Deere golf 
& turf sales. "Kansas Sate was 
able to get together with PGA 
Tour properties and hire 

them to be the management and opera-
tional group of Colbert Hills." 

It was that initial relationship with the 
PGA that got Deere involved. According 

Seated: Jim Porter, administrator, John Deere Golf & Turf Sales. Standing (left to 
right): Robert Krouse, vice president of institutional advancement, KSU; Richard 
Bowers, vice president of community affairs, PGA Tour; Jim Colbert, senior PGA 
pro; Steve Mona, CEO, GCSAA; and George Renault III, president of the GCSAA 

to Porter, this equipment will play a criti-
cal role in the development and mainte-
nance of the course, a course that opens 
management avenues to future golf 

course superintendents 
through a "living laboratory" 
approach to learning. 

"Superintendents can grow 
grass," said Porter. "But they 
don't seem to be prepared for 
many of today's challenges, in 
that they didn't have the busi-
ness classes or the communi-
cations classes. This new pro-
gram will help alleviate those 
deficiencies, and we think that 
our involvement will help 
move that process along." 

John Deere also stands to 
learn from the course's unique 
function as classroom. Accord-

Continued on page 47 

DALLAS/PORTSMOUTH, England — 
With a goal of becoming more competi-
tive in the Euro-

Flowtronex PSI, 
has purchased 
Portsmouth-based Action Pumping Ser-
vices Ltd., the company's first interna-
tional acquisition. 

With Action under its wing, Rosewood 
has launched Flowtronex Europe Ltd., a 
brand new entity headed by Steve 
Hockley, Action's managing director. 

Flowtronex PSI has had European rep-
resentation in Hamburg, Germany for the 
past two years, however, according to 
Rosewood Vice President Dave 

NEW PRODUCT OF THE MONTH: SMITHCO'S STAR SHIELD 

WAYNE, Penn.—The new Star Shield spray boom is now available with 
Smithco Spray Star dedicated turf sprayers. The boom is known for its precise 
application control and its minimum hazard to operators, golfers and the 
environment. A special feature of the Star Shield is its aerodynamic tear-drop 
design, which redirects the flow of air coming over the shield and minimizes wind-
drift, especially in windy conditions, permitting better management of spraying 
schedules. Another special feature of the Star Shield is its particularly light 
weight. The entire unit weighs in at only 250 lbs., half the weight of the types of 
spray booms. For more information, contact 610-688-4009. 

International picks up half of Twin City 
HALSEY, Ore.—International 

Seeds, Inc., a Cebeco Agricultural 
Seeds Group member, reached a fi-
nal agreement to purchase 50 
percent of the issued and out-
standing share of stock of Twin 
City Seed Co. of Minneapolis, 
Minn. 

Twin City Seed Co. was 
founded five years ago by John Glattly 
and several other investors to distrib-
ute turf and forage grass seeds and 
erosion control products in the states 
of Minnesota, Wisconsin, North and 
South Dakota. International Seeds is a 
leading breeder, producer and mar-
keter of improved turf and forage 
grasses. 

The joint agreement will provide for 
greater distribution and long term 
growth in the Midwestern market and 

represents a consistent source 
of supply and access to new 
varieties developed by ISI/ 
Cebeco research. 

According to Glattly, 'This 
agreement means another step 

forward in our rapid growth to become 
a major supplier of turf and forage 
grass products in the upper Midwest." 

John Glattly will remain as President 
and General Manager of Twin City Seed 
Co., and Rich Underwood, President 
and General Manager of International 
Seeds, will become Chairman of the 
Board for Twin City Seed Co. 

AGREVO JOINS PLATINUM TEE CLUB 
MONTVALE, N.J.—AgrEvo has an-

nounced its recent membership in the 
Platinum Tee Club, the premier sup-
port organization of The Golf Course 
Superintendents Association of 
America (GCSAA) Foundation. 
AgrEvo became a member of the Plati-
num Tee Club to demonstrate its sup-
port of the GCSAA Foundation, a pri-
mary source of funding for 
advancements in the field of golf 
course management. 

JOHNSON NAMED 
CONTRACT SALES MANAGER 

WILMINGTON, Del.—Zeneca Pro-
fessional Products has named Glen 
Johnson as contract sales market lead. 
In his new position, Johnson will be 
responsible for the sale of all techni-
cal active ingredients to customers in 
the non-ag and agricultural markets 
in North America. Johnson has 
worked with Zeneca for 15 years in 
the Ag Products Group and previously 
held the positions of technical ser-
vices manager, western regional mar-
ket development manager and prod-
uct acquisition & licensing manager. 

WEBB ON BOARD AT PRECISION 
NORTHBROOK, 111.—Precision 

Laboratories has announced that Lynn 
Webb has joined the turf, ornamental, 

and aquatics 
team as the 
western dis-
trict manager 

covering Oregon, Washington, Idaho, 
Nevada, Utah, Arkansas and Califor-
nia. Webb brings 10 years of experi-
ence in the turf and ornamental mar-
ket to Precision. Most recently, she 
was an area manager of professional 
fertilizer products for the golf course 
and landscape customers at J.R. 
Simplot in Southern California. 

HYDRO-SCAPE'S HUMPHRYS RETIRES 
SAN DIEGO—Archie Humphrys 

has retired as president of Hydro-
Scape Products after 28 years with 
the company. Humphrys leaves a 
legacy of over three decades of work 
and support for the landscape and 
irrigation industry and has helped di-
rect many industry associations and 
political coalitions such as the Cali-
fornia Landscape Contractors Asso-
ciation, the Southern California Turf 
grass Council, and The Council for a 
Green Environment. He is succeeded 
by Dale Tiglio, a 20-year veteran of 
Hydro-Scape Products, who will as-
sume the position of president. 
GOLF COURSE NEWS 



National Perennial Ryegrass Test — 4th-year report 

Field test sites, followed by soil texture, soil pH, 
pounds of nitrogen applied per 1,000 square feet, 
mowing height in inches and irrigation practiced: 

AR1 — Fayetteville, Ark., silt loam and silt, 6.1-
6.5, 3.1-4.0, 1.6-2.0, to prevent stress. 

GA1 — Griffin, Ga., sandy clay loam, 5.6-6.0,3.1-
4.0, 2.1-2.5, to prevent stress. 

IA1 —Ames, Iowa, sandy clay loam, 7.1-7.5, 2.1-
3.0, 2.1-2.5, to prevent stress. 

IL1 — Urbana, 111., silt loam and silt, 6.1-6.5, 3.1-
4.0, 2.1-2.5, to prevent stress. 

IL2 — Carbondale, 111., silty clay loam, 6.1-6.5, 
3.1-4.0, 1.1-1.5, to prevent dormancy. 

INI — West Lafayette, Ind., silt loam and silt, 

6.6-7.0, 3.1-4.0, 0.6-1.0, to prevent stress. 
KS1 — Manhattan, Kan., silt loam and silt, 6.6-

7.0, 3.1-4.0, 0.6-1.0, to prevent stress. 
KYI — Lexington, Ky., silt loam and silt, 6.1-6.5, 

3.1-4.0, 1.1-1.5, only during severe stress. 
MD1 — Silver Spring, Md., sandy loam, 6.1-6.5, 

3.1-4.0, 0.0-0.5, to prevent stress. 
ME1 — Orono, Maine, N/A. 
M i l — East Lansing, Mich., sandy loam, 7.1-7.5, 

1.1-2.0, 3.1-3.5, to prevent stress. 
MOl — Columbia, Mo., silt clay loam, 6.1-6.5, 

3.1-4.0, 1.1-1.5, to prevent dormancy. 
M 0 3 — St. Louis, Mo., silty clay loam, 6.6-7.0, 

4.1-5.0, 2.6-3.0, to prevent dormancy. 

NE1 — Lincoln, Neb., silty clay loam, 7.1-7.5,5.1-
6.0, 0.0-0.5, to prevent stress. 

NJ1 — North Brunswick, N.J., sandy loam, 6.1-
6.5, 3.1-4.0, 1.1-1.5, to prevent stress. 

NJ2 — Adelphia, N.J., sandy loam, 6.1-6.5, 3.1-
4.0, 1.6-2.0, to prevent stress. 

OH1 — Columbus, Ohio, silty clay loam, 6.6-7.0, 
2.1-3.0, 1.1-1.5, to prevent stress. 

OKI — Stillwater, Okla., silty clay loam, 6.6-7.0, 
3.1-4.0, 2.1-2.5, to prevent stress. 

PA1 — University Park, Pa., silt loam and silt, 6.6-
7.0, 1.1-2.0, 1.1-1.5, to prevent stress. 

QE1 — Quebec, Canada, loamy sand, 7.1-7.5,0.0-
1.0, 2.6-3.0, no irrigation. 

RI1 — Kingston, R.I., silt loam and silt, 6.1-6.5, 
3.1-4.0, 1.1-1.5, to prevent stress. 

UB1 — Beltsville, Md., (high mowing), silt loam 
and silt, 5.6-6.0,3.1-4.0,1.1-1.5, to prevent dormancy. 

UB2 — Beltsville, Md., (low mowing), 6.1-6.5, 
3.1-4.0, 0.0-0.5, to prevent stress. 

VA1 — Blacksburg, Va., silt loam and silt, 6.1-6.5, 
5.1-6.0, 2.1-2.5, only during severe stress. 

WA1 — Pullman, Wash., silt loam and silt, 6.1-
6.5, 3.1-4.0, 1.6-2.0, to prevent stress. 

WA3 — Puyallup, Wash., sandy loam, 5.6-6.0,4.1-
5.0, 1.1-1.5, to prevent stress. 

WI1 — Madison, Wis., silt loam and silt, 7.1-7.5, 
3.1-4.0, 2.6-3.0, to prevent stress. 

The cutting disc goes through the soil, 
the seeding element drops the seed in 
the groove and the shoe closes the 
channel. 

P.O. Box 1349, Kingston, PA 18704 • 1-800-597-5664 

CIRCLE #135 

Weeds 
Continued from page 1 
their mills. In turn, a bag of Poa-iree seed 
is going to be at a premium. 

"There are a number of things growers 
can do to get weeds out of the seeds," said 
Dave Holman, general manger at Advanta 
Seeds. "It starts in the fields with picking 
fields clean and following that up with 
chemical control. But that's where the 
problem has been this year, agronomic 
practices haven't worked." 

"Without burning you can't property 
get rid of that existing seed bank con-
taminates," said Larry Falk, an agrono-
mist with Corvallis-based Seed Research 
of Oregon (SRO). "This year, there's noth-
ing more we can do." 

In wet and soggy conditions, growers 
said, the life of an herbicide is shortened 
considerably and chemical applications 
become useless. 

'There's a developed resistance to the 
chemicals we've traditionally used," said 
Jacklin. "Plants have not been given the 
full doses, so a weed survives and geneti-
cally manipulates to resist that kind of hit 
next time." 

"With the loss of field burning there are 
very narrow windows of opportunity for 
effective chemical control programs," said 
Bill Rose, president of Hubbard-basedTee-
2-Green/Turf Seed Inc. "You only have 
about three days to get it on and if you 
miss that you have a pretty big problem." 

According to SRO's Falk, Oregon seed 
farmers are simply going to have change 
field practices and experiment with new 
chemistry in order to react to the problem— 
that is if Mother Nature fails to cooperate. 

"You're going over hundreds of acres 
going over millions of plants and you 
have a few that are becoming resistant," 
said Falk. "This happens when you go 
with one mode of action." 

In the meantime, seed cleaning, both in 
the fields and in the mills, is going full force. 

"Poa can be cleaned from the seed when 
it's conditioned if they have the right 

equipment and they go slow enough," 
said Steve Tubbs, president and owner of 
Tangent-based Turf Merchants Inc. 
"Many farmers have been updating equip-
ment and buying machines that can pull 
the Poa out if they miss it in the fields." 

But according to Adriel Garay, director 
of Oregon State University's seed lab, 
seed cleaning is not only a slow process 
but there are considerable limitations. 

"Farmers can always separate," said 
Garay, "but the technology is only good if 
there is a size difference in the seeds. A 
lot of seeds we produce are quite similar, 
so there is no way to separate it." 

"With perennial ryegrass and tall fes-
cue you're dealing with seed-size differ-
ence," said Jacklin, "so at certain levels a 
cleaner can get the contaminates out in 
the mill. With the smaller seeded crops, 
like Kentucky bluegrass, you loose the 
size advantage and you can't get it out in 
cleaning line as easily." 

Overall, the situation has put a consid-
erable amount of pressure on growers, 
causing seed marketers to take precau-
tionary, sometimes costly steps. 

"While we're running all of our tests, 
the lots that come through that are Poa 
annua and Poa trivialis free are going to 
be labeled as such," said Skip Lynch, 
Seed Research of Oregon's technical 
agronomist. "It's a significant effort and a 
long way to go to get to a product a 
customer wants." 

Growers urge superintendents to ex-
amine seed analysis tags carefully before 
making purchases this year. "Poa is nox-
ious," said Falk, "so it has to be listed on 
the tag. The rough stock is not, so it does 
not have be listed on the tag, but will be 
listed under weeds. If a tag shows weeds 
superintendents really should inquire as 
to what they are." 

As for an projected end to this problem, 
SRO's Falk believes that a few days in the 
low 20s next winter would be a good start. 

'This was brought on by mother nature 
and its going to take mother nature to 
alleviate the problem," said Falk. 

VERTI-SEED® 

The overseeder 
you can't afford to overlook. 
You've probably heard about the Verti-Seed® over-

seeders because they are the only ones that cut the soil, 
open the groove, sow the seed and close the groove all 
in one simple operation. You can also 
use it to implant a selection of granu-
lar materials. 

Now with two models to choose 
from — the original and the wider 48 
inch 1204 — you can c h o o s e t h e 
working width that exactly suits your 
needs. With the closest spacing in the 
market — 1 x/2 inches — you have 
maximum flexibility. It's really a whole new concept in 
overseeding that has proven itself in many ways fol-
lowing recent winters. Sow and play 
r igh t away. Ask you r d e a l e r for a 
demonstration today. 

Name A R I G A I IA1 ILI IL2 INI KS1 K Y I MD1 MEI M i l M O l M 0 3 NEI NJ1 NJ2 OH 1 O K I PA1 QE1 R l l UB1 UB2 VA1 WA1 W A 3 W l l Mean 
* Palmer III 5.0 3.5 6.7 5.5 5.6 7.1 6.1 7.6 6. Ì 8.4 6.0 3.9 7.3 7.4 6.1 5.3 8.1 5.5 7.0 6.9 7.1 5.5 5.8 5.6 7.0 6.3 6.2 6 .2 
* Secretariat 6.8 3.5 6.9 6.5 6.0 6.9 5.9 7.8 6.0 7.8 5.0 4.7 6.4 7.3 5.8 5.4 8.2 5.4 7.3 6.6 6.7 6.2 5.9 5.2 6.4 5.8 5.8 6 .2 
* Brightstar II 6.4 3.4 6.1 5.2 5.1 7.3 6.2 8.1 6.2 7.1 4.8 5.0 7.3 6.3 6.3 6.1 8.0 6.4 7.1 6.6 5.3 5.4 6.7 5.2 7.7 6.3 5.7 6 .2 
* Ca lypso II 5.6 3.4 6.6 5.6 6.6 7.1 5.9 7.2 6.1 7.3 5.5 4.5 7.0 7.2 6.3 5.0 8.0 6.2 7.7 6.0 6.5 6.0 6.7 4.9 6.7 6.1 5.4 6 . 2 
* Monterey 4.1 3.5 6.5 5.6 5.3 7.3 6.1 7.3 5.9 7.5 6.0 4.8 6.3 7.1 5.9 5.6 8.2 4.8 7.8 6.5 6.5 5.6 6.3 5.2 6.8 6.1 6.2 6.1 
* Caddieshack 6.2 3.3 6.5 5.1 5.9 7.0 6.1 7.5 5.9 7.5 5.0 4.5 6.9 7.0 5.6 5.2 8.0 6.4 6.9 6.3 6.1 6.5 6.7 5.0 6.1 5.3 6.0 6.1 
* Panther 4.5 3.1 6.4 6.1 5.1 7.0 5.9 7.7 5.9 7.3 5.3 4.6 7.0 7.1 6.6 5.8 8.0 5.8 6.9 6.4 6.5 5.4 6.3 4.9 6.3 6.1 5.9 6.1 
'Accent 6.6 3.2 6.3 5.4 6.1 7.0 5.9 7.0 6.2 7.7 4.5 5.0 6.3 7.4 5.2 4.8 8.0 7.2 6.8 6.0 6.3 5.8 6.6 5.0 6.1 5.5 5.8 6.1 
* Prelude III 6.8 3.3 5.8 5.0 6.0 6.8 6.3 8 1 6.0 8.5 4.5 4.6 7.4 6.5 6.1 5.1 7.8 6.0 6.0 6.4 5.8 5.6 5.4 5.7 6.7 5.2 5.7 6 . 0 
ISI-MHB 4.8 3.4 6.6 5.2 4.8 6.9 5.8 7.7 5.9 7.8 5.9 4.5 6.7 7.4 5.3 5.0 8.1 6.3 6.8 6.8 6.3 5.5 6.0 5.1 6.4 6.3 5.9 6 .0 
* Premiere II 6.0 3.3 6.9 5.0 4.8 7.2 5.9 8.4 5.8 7.7 3.9 4.4 7.0 6.9 6.1 5.5 7.7 5.5 6.8 6.6 6.4 5.2 6.7 5.3 6.2 6.1 5.5 6 . 0 
* Prizm 5.0 3.4 6.6 4.8 6.0 6.8 6.4 7.4 6.1 7.0 5.6 4.9 7.0 7.2 5.0 4.9 8.2 6.0 7.3 6.4 5.9 5.4 6.3 5.1 6.3 6.1 5.7 6 .0 
* Pennant II 7.0 3.4 6.4 5.4 6.2 6.9 5.2 8.3 5.8 7.4 4.0 4.7 6.7 7.5 5.7 5.1 7.8 5.5 6.9 6.7 4.8 5.4 6.3 4.8 7.1 5.9 5.2 6 .0 
* Manhattan 3 4.6 3.4 6.8 5.1 4.8 7.0 5.9 8.0 5.9 7.4 4.8 4.8 6.2 7.1 6.0 4.5 8.3 6.5 7.2 6.2 6.1 5.4 6.4 5.4 7.1 5.0 5.7 6 . 0 
* Top Hat 6.2 3.3 6.4 5.7 5.1 7.0 6.2 8.1 5.8 8.3 5.1 4.5 5.9 7.2 5.2 4.7 8.0 6.7 6.8 5.9 5.7 5.1 5.9 5.1 6.1 5.8 5.9 6 . 0 
LRF-94-C8 6.5 2.9 5.8 5.0 6.0 7.0 6.0 8.3 5.3 8.1 4.6 4.3 7.4 6.7 5.8 4.5 7.9 6.1 6.8 6.3 5.0 4.9 6.0 5.6 7.3 5.6 5.9 6 .0 
* Catal ina 6.6 3.3 6.2 5.6 5.3 6.8 5.3 7.7 5.9 7.3 4.4 4.8 6.4 7.1 6.1 5.1 8.1 5.5 7.1 6.3 6.3 5.3 6.6 5.1 6.3 5.3 5.5 6 .0 
* Passport 5.7 3.0 6.6 5.5 4.3 7.0 5.4 7.7 5.8 6.2 6.0 4.3 6.6 7.5 5.0 4.4 8.4 5.7 7.6 6.6 6.9 5.3 6.3 5.4 6.4 5.6 5.9 6 .0 
MB 4 4 7.3 3.4 6.4 5.0 5.4 6.7 5.0 8.0 5.9 6.6 4.1 5.0 5.7 7.5 5.3 4.7 7.8 6.2 7.0 6.6 5.8 5.6 5.6 5.2 8.0 5.3 5.9 6 .0 
* Line Drive 5.2 3.9 6.7 5.3 5.4 7.1 5.7 7.8 6.0 6.4 3.2 4.4 7.3 7.3 6.1 5.3 8.0 6.4 6.9 6.3 6.5 5.0 5.3 5.4 7.0 5.4 5.7 6 . 0 
* Esquire 5.7 3.3 6.2 4.7 5.0 6.7 5.7 7.8 6.0 7.3 5.7 4.9 6.5 7.4 5.8 5.2 7.7 7.1 6.7 6.3 6.4 5.5 6.0 5.3 5 8 5.2 5.3 6 . 0 
LSD Va lue 1.8 0 .4 0 . 7 0 . 9 1.4 0 .5 1.1 0 .5 0 . 6 1.7 2.1 0 .8 1.0 0 . 6 0 .8 1.2 1.0 1.4 1.0 1.0 0 . 6 1.3 0 . 9 0 .5 0 . 7 0 .6 0 .6 0 .2 

* — Commercially avai lable in the U.S. i in 1998. 



ALWAYS READ A N D F O L L O W LABEL DIRECTIONS, 
fore® is a registered trademark of Rohm and Haas 
Company. Subdue* is a registered trademark of 
Nowartis. Banal is a registered trademark of AgrEvo. 
Aliette* is a registered trademark of Rhone-Poulenc. 
©1998 Rohm and Haas Company T-O-241 

CIRCLE #136 

GUEST ANALYSIS 

FORE®...ALL THE RIGHT REASONS. 

And there's more. Like the way Fore controls over 
a dozen fungus diseases. Easy-to-use packaging 
combined with cost-effective, broad-spectrum turf 
protection make Fore your best solution for 
complicated problems. Call 1-800-987-0467 to get 
more information. 

SUPPLIER BUSINESS 

When a golf cart is a golf car 
Making some sense out of FMVSS No. 100 
By B I L L S I U R U 

For years, golfers have used 
electric and gasoline-power golf 
carts without the Washington 
bureaucrats giving them any 
thought. Then people living in 
gated communities, largely re-
tirees in retirement communi-
ties in the sunbelt, started using 
them for transportation off the 
golf course and on public roads. 
Somewhere along the way, the 
golf cart got a new title, "Neigh-
borhood Electric Vehicle" or sim-
ply NEV. 

Realizing a potentially large 
market, Canada's Bombardier 
brought out its Bombardier 
NV[tm] with a top speed of 25 
mph that could be operated on 
and off the golf course. 

Seeing an increasing number 
of golf carts on city streets and 
recognizing better performing 
NEV, states like Arizona, Cali-
fornia and Florida saw a need 
for ordnances covering where 
they could be driven and mini-
mum equipment required. The 

federal government, namely the 
Federal Highway Traffic Safety 
Administration (NHSTA) saw 
another chance to protect us from 
danger, real or imagined. The 
result is the proposed Federal 
Motor Vehicle Safety Standard 

William Siuru is an automo-
tive and golf journalist based in 
Colorado Springs, Colo. 

(FMVSS) 100 covering "low-speed vehicles." 
Contrary to comediennes on late-night 

TV shows who joked about golf cart need-
ing air bags and crash testing, Standard 100 
is far less dragonian. First, it calls out the 
difference between a "golf car" and a "golf 
cart." Quoting from the proposed standard, 
"Golf cart means a motor vehicle, whose 
speed attainable in 1 mile does not exceed 
15 mph, used to convey one or more per-
sons and equipment to play the game of golf 
in an area designated as a golf course." 

Continued on page 54 TourOne's new TourGo, the latest single-rider on the market 

Deere/K-State 
Continued from page 45 
ing to Porter, Deere's latest prod-
uct development, a spraying sys-
tem that works off global posi-
tioning systems (GPS), will be 
part of the equipment mix. 

"They can absolutely pinpoint 
where they want to go with the 
spray," said Porter. "A lot of 
pests, insects or weeds, like to 
come back to the same spot ev-
ery year. This will help superin-
tendents track where they 
sprayed, and in turn, they will 
know where to spray the next 
year because they'll know where 
and when its going to show up. 
Instead of spraying for symp-
toms they'll be able to spray in 
advance of those symptoms." 

John Deere hopes to announce 
the GPS spraying system in1999. 

As part of the agreement, John 
Deere will also be the exclusive 
supplier to golf courses owned 
by Jim Colbert and a preferred 
equipment brand at golf courses 
managed by Colbert. 

Ground-breaking ceremonies 
for Colbert Hills were held on 
June 12 on the 1,200-acre site, 
three or four miles from the foot-
ball stadium, on the northwest 
corner of town. 

The Jeff Brauer designed' 
course will meander through 
several valleys, and a few of the 
holes will have trees, he said, 
but "the predominant character 
is konza prairie." 

T h e P R O B L E M IS C O M P L E X . 

The temperature rises. So does the humidity. 
And you've got a problem, because conditions are 
perfect for algae and turf diseases like Brown Patch 
and Pythium Blight. If the health and vigor of turf 
are your responsibility, you really feel the heat. 

T H E S O L U T I O N IS S I M P L E . 

The solution is Fore®. The active ingredient in Fore 
creates powerful synergistic action with products 
like Subdue®, Aliette®, and Banol®, to control a wide 
spectrum of your worst summer challenges. Mixtures 
that provide a simple solution to some tough problems. 



Mister Par keeps golfers cool 

Mister Par, a new golf 
cart misting system 

that can cool golfers up to 30 
degrees, will increase summer 
traffic on golf courses while 
helping to protect golfers from 
dehydration and heat stroke. 

Mister Par provides 7-15 
hours of continuous misting, 
uses less than one percent of 

the golf cart's battery charge, 
and mounts quickly and easily 
on virtually all brands of golf 
carts. It's available for golf 
courses, golf cart distributors 
and for those with private carts. 
Golf courses have the option of 
renting the units. For more in-
formation, contact800-278-3263. 

CIRCLE #202 

NEW PRODUCTS 
Rhone-Poulenc ready with Ronstar 1.5 

Rhone-Poulenc is pleased to announce the availability of Chipco 
Ronstar brand oxadiazon herbicide in 1.5-ounce water soluble 

packets. The new packet size provides a convenient way to handle 
small weed control jobs such as spraying around tree wells and 
fence posts and controlling weeds in ornamental beds or other 
planted areas in landscapes and along golf courses. 

Chipco Ronstar 1.5-ounce water soluble packets are specially suited 
for back-to-back applications. The applicator can just drop one packet 
into one gallon of water and begin spraying. Packets begin dissolving 
upon contact with water. For more information, contact 800-334-9745. 

CIRCLE #201 

Flowtronex/UK 
Continued f rom page 45 

Action has made some head-
way in Germany, Austria, Finland, 
France and Spain, "but only one 
or two in each country. Again it's 
our resources that limit us more 
than anything," said Hockley. 

The first step for Flotronex 
Europe will be a facility expan-
sion. Action's 18 employees are 
current ly working in 4,200 
square feet. "It's amazing what 
they pack in," said Brockway. 
"We're going to triple the size of 
the facility." 

"We've been pretty efficient," 
said Hockley. 

Although Action has been a 
primarily U.K.-focused company, 
Brockway plans to meld Action's 
local manufacturing knowledge 
with the work that's been done 
by Martin Goulding, the 

'We've been pretty 
efficient." 

—Steve Hockley 

Soil amendment 
improves moisture 

Greenschoice soil 
amendment was spe-

cially developed to improve 
the overall health and dura-
bility of golf course greens. 
The naturally porous struc-
ture of this premium product 
dramatically increases mois-
ture and nutrient retention 
through improved aeration, 
capillary rise and percolation 
rates. Kiln-fired to resist deg-
radation caused by chemical 
or physical forces, 
Greenschoice allows for per-
manent improvement in mois-
ture and nutrient retention. 

For more information, con-
tact Premier Environmental 
at 800-829-0215. 
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company's representative in 
Germany, in an effort to 'Euro-
peanize' the company. 

"Martin probably has more 
contacts in Europe than we do," 
said Hockley. "He struggled to 
sell the American set due to the 
specifications. In the States you're 
used to 60 Hz electrical supply, 
it's all 50 Hz. over here. The 50 
Hz. market is worldwide, so hope-
fully we'll be able to be build sets 
for those markets as well." 

'The next key will be to set up 
representatives and distributors 
in all the various regions of Eu-
rope," said Brockway. "Our vi-
sion is to be a truly global com-
pany in doing packaged pumping 
systems. For us to ignore Europe 
wouldn't really fit our plans." 

Flowtronex Europe plans to 
pick up and continue Action's 
active distribution of various 
other pump lines as well. 

GOLF COURSE NEWS 

Outsourcing^Your Qpl Maintenance Your Biggest Headache. 
Golf course maintenance is the largest source of 

frustration for golf course owners/operators/ 
Control your costs and dedicate your time and energies 

to making the rest of your operation more profitable. 
Outsource your golf course maintenance to IGM. 

• Increased Control of Operational Expenditures 
• Improved Management Productivity 
• Reduced Administrative & Personnel Functions 
• Organizational Support For Your Superintendent 
• Insulation From Maintenance Staff Turnover 
• Increased Agronomic Expertise For Your Golf Course 

Golf Course Maintenance Specialists' 

331 South Florida Avenue 
Suite 41 

Lakeland, Florida 33801 
(941) 686-2376 

Fax (941) 683-0455 
www.igm.net 

CIRCLE #137 
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PUBLIC GOLF FORUM 

General Session 
Continued from page 1 

and Augusta National Golf Club, 
The First Tee has raised aware-
ness of the need to make golf 
available and affordable for chil-
dren of all races and economic 
backgrounds and others who 
have largely been unable to ex-
perience the game. 

Numerous people in the in-
dustry have stepped forward with 
ideas to create new facilities or 
add to existing ones under the 
umbrella of The First Tee. Many 
others — from golf course archi-
tects and builders to Tour pro-
fessionals — are volunteering 
their time and talents to various 
projects. 

At this year's Public Golf Fo-
rum, the Golf Course News 
sponsored c o n f e r e n c e and 
expo for developers, owners, 
managers and superintendents 
of public-access golf facilities, 
you can share these new ideas 
with a specially designed Gen-
eral Session. 

The First Tee General Session 
will follow PGA pro and course 
designer Greg Norman's key-
note address on Oct. 27. 

First Tee Executive Director 
Tod Leiweke will speak, joined 
by Program Director Dedric 
Holmes and Richmond (Va.) 
First Tee Foundation founder 
FredTattersall, who organized a 
First Tee facility being built in 
Chesterfield County, Va. 

Leiweke, 38, was chosen to 
head the program due to his ex-
tensive background in the world 
of sports. He was executive vice 
president for two years of Orca 
Bay Sports & Entertainment in 
Vancouver, British Columbia, 
which owns and manages the 
Vancouver Grizzlies of the Na-
tional Basketball Association 
(NBA), the Vancouver Canucks 
of the National Hockey League, 
and the 20,000-seat General 
Motors Place arena. 

He had two tours of duty with 
the NBA's Golden State Warriors 
and was president of the Houston 
Rockets of the NBA in 1993-94. 

His previous experience with 
the PGA Tour was as vice presi-
dent of marketing from 1991-93. 

Leiweke will present an over-
view and update of The First Tee 
and advice to potential partners. 
Having gone through the pro-
cess, Tattersall will present the 
real-life issues of such a project. 

The First Tee Oversight Com-
mittee consists of PGA Tour Com-
missioner Tim Finchem, U.S. Golf 
Association Immediate Past 
President Judy Bell, PGA of 
America CEO Jim Awtrey, LPGA 
Commissioner Jim Ritts; and Au-
gusta National Golf Club General 
Manager Jim Armstrong. The 
honorary chairman is former 
President George Bush. 

For more information on Pub-
lic Golf Forum, contact United 
Publications at 207-846-0600. 
GOLF COURSE NEWS 

N£W PRODUCÍS 

Neptune out to "E" liminate pests 

The new Model CIS-30 "E" Liminator from Neptune com 
bines a Series 500E hydraulic metering pump with a 

lightweight, 30-gallon tank to offer a portable and economical 
chemigation system. The "E" Liminator allows precise uni-
form chemical application by using the center pivot as a spray 
boom. Its small tank is convenient to use and eliminates having 
to handle large, cumbersome injection systems when applica-
tions require only small volumes of chemicals. For more infor-
mation, contact 800-255-4017. 

CIRCLE #204 

Ditch Witch increases horizontal power 
r I Ahe new Ditch Witch make boring and pullback faster 

X JT2720JetTrac svstem and more efficient. A 125-horse-JT2720Jet Trac system 
combines power and automa-
tion to be the most efficient 
and productive horizontal di-
rectional boring machine in 
its class. Engine and hydrau-
lic and drilling fluid systems 
are built into the compact, self-
propelled drill frame. Exclusive 
new features speed setup and 

power (93kW) turbocharged die-
sel engine and powerful hydrau-
lics develop 27,000 pounds (12,200 
kg) of thrust and pullback. Each 
function is designed to work with 
all others to achieve optimum effi-
ciency. For more information, con-
tact 800-654-6481. 

CIRCLE #205 

"The Plant Growth Stimulator 

Develop a turfgrass root system 
that grows deeper and is more 

dense for your golf course 
with RegalCrown®- Healthy 

growing turfgrass requires a root 
mass that can endure the stress 

of hot summer weather and 
winter desiccation with the 

added pressure of turf traffic. 
RegalCrown® provides excellent 
root development to minimize 

turfgrass stress and pressure. The 
result is healthy, fine 

quality turfgrass. 

"For the lion's share of quality turfgrass" 

REGAL CHEMICAL COMPANY / RO. BOX 900 / ALPHARETTA, GA 30239 / 1-800-621-5208 

CIRCLE #138 



SPOTLIGHT ON ASIA 

Philippines 
Continued from page 11 

Back in Manila, the reconstruction of 
old courses continues. The Wack Wack 
Golf and Country Club is renovating 18 
holes of their 36 hole layout with the help 
of Brit Stenson and the IMD team. In 
addition to new lakes, better shaping, 
and an updated layout the course will also 
have better drainage, irrigation and turf 
grass. In order to conserve water, a new 
water treatment plant has been added to 
recycle and treat water so that is can be 
used on the golf course. The renovation 

is due to be completed by August 1998. 
Nearby, the Fort Bonifacio Develop-

ment Corporation is planning to incorpo-
rate an 18-hole layout within their larger 
cityscape. The land was a former Filipino 
Army base and upon its redevelopment 
by the Metro Pacific Group, the Bases 
Conversion Development Authority 
(BCDA) mandated that a replacement of 
the old military golf course be included in 
the plans. However, the BCDA is failing 
to come through on their part of the deal— 
annexing the additional land for the golf 
course is proving rather difficult and has 
lead to some heated standoffs between 

construction crews and local residents. If 
all goes well the Ronald Fream-designed, 
inner city, executive style course should 
be finished by July 2000. 

Moving south of Manila, the Tagaytay 
Highlands Golf and Country Club is look-
ing to add more golf to their existing 
mega project. They are currently prepar-
ing the site for the Richard Biegler-de-
signed Midlands Course which will be 
decidedly flatter and more golf friendly 
than the existing Highlands course. The 
hillside resort will be linked to the lower 
Midlands resort via a tramway that was 
imported from Austria. The East course 
is due to be finished in 1999 and the West 
course should follow in 2000. 

A bit further west from Tagaytay, bursts 
of unrest have marred the construction of 
the Eagle Ridge Golf and Country Club in 
Cavite. With the size of the intended 
project, conflicts with displaced farmers 
was unavoidable. Angry farmers and land 
conversion activists have hampered the 
project and efforts to remove squatters 
from the land has lead to violent retalia-
tion ending when two shapers were shot. 
Construction has continued on at the 740-
hectare site and will eventually boast 72 
holes of golf designed by Andy Dye, Greg 
Norman, Isao Aoki, and Nick Faldo. 

They have nine holes of the Faldo and 
nine holes of the Dye courses open for 
play at the moment. 

Two new courses are slated to begin 
construction in the coming months. The 
Tanay Mountain Spa is being developed 
by a newcomer to the golf business, Uni-
versal Rightfield. The Rodney Wright-
designed layout near Laguna De Bay is 
due to start construction in September. 

In Cebu, the Ever-Gotesco Holdings 
Company is looking to add to their empire 
of golf courses, yacht clubs, and shopping 
malls with the development of the Evercrest 
Cebu Golf and Country Club. Following a 
delay, construction should continue in the 
coming months on the 122-hectare site that 
sits in the hills above Cebu City. The full 
project will include resort and hotel accom-
modations in addition to the 36-hole golf 
course. The "plantation" 18, designed by 
Nick Price, is on line for completion in 
March 1999 and a "garden" 18 laid out by 
David Leadbetter will follow. 

Despite the multitude of obstacles, new 
course construction continues. However, 
it is wise to point out that the proposed 
scale of many of the projects will likely be 
cut back and adjusted in keeping with the 
ongoing recovery of the Philippine 
economy. Meanwhile, developers of these 
courses are hoping to hit the ground run-
ning when the recovery arrives. 

OUTLOOK 
There are still many reasons to be bull-

ish on the Philippines golf market. First 
of all, the market has not disappeared, 
there is still a large demand for golf that 
cuts across all levels of the population. 

Bill Cornwell, chief consultant for Pa-
cific Golf contends: "There is a great tra-
dition for golf in the Philippines, due to 
the American influence, and the growing 
middle class mindset. More people want 
a place to get away from the city, a place 
that gives them prestige." 

Further, the economic collapse has 
solidified the market. Gone are the days 
of speculation and over-valued club 
shares. The market has matured and with-
out the cost that has been seen in other 
Asian countries. 

"The advantage is that it happened before 
the market expanded too much so it is help-
ing to pressure specific faults within the 
industry without causing too much pain," 
claims Eric Mannanquil of Santa Lucia Real 
Estate. The benefits of this are clearly evi-
dent in the secondary shares market where 
the volume of trading has stayed active de-
spite the economic slowdown. 

Clearly, with an economy that is still 
recovering and the added contingencies 
such as the recent transfer of presiden-
tial power, the continuing Philippine Air-
lines strike, and the increasing volatility 
of the currency markets in Asia, there is 
enough uncertainty floating around to 
make investors and developers more 
than a bit cautious. 

Keens lakes 
and ponds 
u I j||, j j j j I 

and useful! 
NEW AquaCure Aquatic Herbicide 

and AquaCure Aquatic Algaecide 
can keep your lakes and ponds serene 
and clean — without i n t e r rup t ing 
use of the water for irrigation and 
recreation. 

• AquaCure treated lakes and ponds 
are avai lable immediate ly for 
irrigation of putting greens, fair-
ways and ornamental plants. 

• AquaCure treated water can also be 
used wi thout i n t e r rup t ion for 
fishing and swimming. 

AQUATIC HERBICIDE AQUATIC ALGAECIDE 
provides effective control of many 
aquatic weed species, including 
American pondweed (Potamogeton 
nodosus)} Hydrilla (Hydrilla verticillata) 
and Brazillean Elodea (Egeria densa). 

provides effective control of various 
filamentous, planktonic and branched 
algae in golf course, ornamental, fish, 
irrigation and fire ponds. 

CIRCLE #139 

p b i / G O R d o n 
c o R p o n e t i o n 

An Employee-Owned Company 

www.pbigordon.com 

Always Read and 
Follow Label Directions 

AQUACURE™ is a trademark of 
PBJ/Gordon Corporation. 

© 1998, PBJ/Gordon Corporation. T028/698 

http://www.pbigordon.com


Golf Course Classifieds 
To reserve space in this section, call Jean Andrews 207-925-1099. 

Letter from Philippines 
Continued from page 10 
fairways bunkers are trenched by hand. 
All the spoils are bagged and hand-car-
ried, and gravel and sand is even some-
times placed by hand. It's also not un-
heard of to hand plant entire fairways. 
Seventy-five women line up across the 
fairway and away they go. Each lady has 
a sack of sprigs and a putty knife. Each 
sprig is manually planted and a fairway 
can be grassed in a day with an enormous 
success rate. Nearly every sprig takes. 

There's a term here: "Philippine Time." 
This is applied to situations where things 
don't happen exactly when scheduled. This 
means 10:00 a.m. meetings start at 10:30, 
deliveries promised first thing in the morn-
ing show up around noon, and jobs to be 
finished in a couple of days usually take 
three or four. 

My first job in The Philippines was an 18-
hole rebuild at the old naval station at Subic 
Bay. The old course was in the middle of a 
rain forest and jungle. It's one of The Phil-
ippines' last virgin rain forests standing. 

It came complete with native jungle 
tribes, wild pigs, cobras, pythons, moni-
tor lizards, parrots and fruit bats the size 
of small dogs. It was like working on the 
Discovery Channel every day. 

The surroundings were spectacular, 
which was a nice offset because the work 
was a real trial at times. Golf construction 
is still relatively new to the Philippines 
and this fact is reflected by the inconsis-
tent materials. Sand and gravel deliveries 
had to be monitored daily. What usually 
showed up in the truck was nothing like 
the sample we had approved. The minute 
you stopped checking your materials, a 
dirty load would be delivered. The main 
reason for this is the processing opera-
tions. Most of the sand and gravel is 
hand-sifted and loaded. Without proper 
screening plants, consistent loads were a 
rare commodity. 

An additional headache at Subic was 
the weather. Monsoons and typhoons 
plagued our construction efforts and 
earthmoving activities. I've come to refer 
to seasons in Subic as the muddy season 
and the dusty season. You're either slog-
ging through mud or coughing up dust. 

It was at times like trying to breath 
through a wet wool blanket. Mud slides, 
washouts and flooding were our main 
concerns. Despite the adversities, we 
were able to complete our construction 
efforts in 12 months. 

My current job is at a Graham Marsh 
design on the tiny island of Boracay. Here, 
problems are quite different, yet equally 
difficult. Being on an island poses unique 
dilemmas. We have to bring in all materi-
als and equipment by boat and barge. I've 
lost barges to pirates, had barges sink 
trying to dock and, of course, getting 
stuck on sand bars is common place. 

l ike Subic, the crew in Boracay is very 
good — hard-working individuals who are 
willing to put in a full day. The work is 
tough and their living conditions are less 
than what we're accustomed to. Most of the 
crew live in houses made of thatch and 
bamboo. Many don't have running water or 
power at their places. Despite their situa-
tions, their attitudes are amazingly upbeat. 

I've developed a great deal of respect for 
The Philippines and its culture. I've also 
learned so many things since working here 
over the years. My only hope is that I've 
been able to teach my crew half as much as 
the Philippines has taught me. 
GOLF COURSE NEWS 

FOR S A L E HELP W A N T E D 

ARCH STYLE STEEL BUILDINGS 
Build it yourself and save money! For cart 
and equipment storage. Factory direct. 
Save money on buildings in stock. 20 x 30; 
25 x 40; 30 x 55; 45 x 75; 51 x 150. Easy to 
erect. Archway Steel Buildings: 1-800-
344-2724. 

PERSONALIZED GOLF FLAGS 
by DuPont Solar Max Nylon 

BRITISH POLES 
Buy Direct and Save 

1-800-476-7005 

HELP W A N T E D 

CONSTRUCTION EMPLOYMENT 
Golf course construction projects in Mid-
west. Seeking experienced construction 
superintendents, shapers, finishers, and 
irrigation superintendents. Qualified indi-
viduals send resume to: Mid-America 
Golf & Landscape Inc., 620 SE 291 Hwy, 
Ste. 104, Lees Summit, MO 64063 or Fax 
to: (816) 524-0150. 

GOLF COURSE CONSTRUCTION 
Nationwide Golf Course Construction Com-
pany looking for Shapers, Superintendents, 
Operators, and Irrigation Personnel. Fax 
Resume to (719) 527-0337. 

GOLF/TURF IRRIGATION SERVICE 
PROFESSIONALS 

Manufacturer is expanding its network of 
service representatives. Seek reps with 
field service knowledge on pumps, motors 
and controls along with the ability to de-
velop customer relationships. Requires 
highest level of quality, consistency, re-
sponsibility and attention to detail. Search 
is nationwide. Please fax past perfor-
mance references with letter of interest 
to 770/409-3292. 

GOLF COURSE CONSTRUCTION 
Golf course irrigation installers / superin-
tendents needed to work primarily in north-
east U.S. Send resume and date avail-
able to International Irrigation, 15 Star-
board Way, Tequesta, FL 33469. Fax: 
(561) 744-6118. Phone: (561) 746-0490. 

HELP WANTED 
National golf construction firm is seeking 
qualified project managers, shapers, irri-
gation specialists, project coordinator/es-
timator/purchasing agent. Submit resume 
to: Environmental Golf, 24121 Ventura 
Blvd., Calabasas, CA 91302. Fax: 818-
591-3012; E-Mail: www.envgolf.com. 
EOE M/F/D/V 

IRRIGATION SUPERVISOR 
Must have extensive experience 
in golf course irrigation. Must be 

willing to travel. Top pay and benefits. 
Call 800-446-3326. 

LANDCONSTRUCTORS, INC. 
Golf Course Contractor is seeking experi-
enced construction superintendents, 
shapers, finishers, and irrigation techni-
cians. Projects in Midwest and Southwest. 
FAX Resumes to (817) 488-8983 or CALL 
(817) 481-0831. 

• S H A P E R S A N D F I N I S H E R S • 
Quality and experienced individuals 

needed. Minimum of 3 years experience. 
Excellent potential to grow with 

aggressive company. 
Fax resume with references to: 

EAGLE GOLF CONSTRUCTION, INC. 
(810) 632-6270 

S H A P E R S W A N T E D 
Golf Course Construction Shaper Needed. 
Must be willing to travel. Fax resume and 
date available to 616-547-7009. 

R E A L E S T A T E 

G O L F C O U R S E F O R S A L E 
Established 18 hole golf course, building 
lots, club house and all equipment in Buf-
falo, NY area. $2.6 million. Qualified buy-
ers, NO R/A. Fax inquires to 716-433-
4604. 

S E R V I C E S 

LASER MEASURING 
Laser measuring and sprinkler yardage 
markers. We do it all! Laser measure & 
installation of custom metal yardage mark-
ers for all types of sprinkler heads. Fair-
way Yardage Designs: 1-800-368-2448. 

POND & LAKE 
LINERS 

• Buy Direct from fabricator 20, 30, 40 mil 
PVC, Hypalon, HDPE, & P.P. 

• Custom fabricated panels of up to 
25,000 S.F. available. 

• Material Only, Material & Supervision, 
or Complete Installation service. 

Coioratti ¿mma-
INUHNAIIONAl 

"Your Inside Line On Containment" 
1-800-524-8672 

1062 Singing Hills Road • Parker, CO 80138 
303-841-2022 • Fax 303-841-5780 

B I R D AND BAT HOUSES 
• Wildlife Feeders 
• Over 70 Items 
• Free Catalog 
1 - 8 0 0 - 3 2 6 - 2 8 0 7 

Coveside Conserva t ion Products 

p U K W W M U f i / C 
SINCE 1987 

Complete Marker Systems 
• Sprinkler Yardage • Practice Range 
• Cart Path • Fairway & Tee Plaque 

Sprinkler ID (zone,control box, 
recycled water) 

Laser Measurement Services 
• We Measure «Laser Rental 

Golf Print Services 
"The Yardage Detectives" 

(800) 971 - 7233 FAX (626) 969-3724 

S E R V I C E S 

SOLID BRONZE SIGNAGE 

• Yardage Markers 
• Tee Signs 

• 100, 150, 200 
• Commemorative 
• Laser Measuring 
• Sprinkler Tagging 
• Yardage Books 

FROM TEE TO GREEN, INC. 
(800) 932-5223 

Fax: (219) 637-6874 

MARK ELIOT 
DESIGN 
LANDSCAPE 

& 

GOLF COURSE DESIGN 

CLUB LANDSCAPING 
Design 

New Construction 
Renovation 

& 

GOLF COURSE DESIGN 
Master Planning 

Renovation 
Construction Management 

MARK E. SOSNOWITZ, ASLA 

MARK ELIOT DESIGN 
PO BOX 11188 

GREENWICH, CT 06831 
203-972-9131 Fax: 203-972-9132 

We'll Seal Your Lake 
Empty or Full! 

ESS-13 Eliminates 
The Need For A 

Synthetic Lake Liner 

S e e p a g e 

C o n - b r o L | n c . 

P.O. Box 51177 
Phoenix, Arizona 85076-1177 

800-214-9640 Fax 602-829-1106 
Since 1958 

http://www.envgolf.com
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CALENDAR 
July 

13 — William C. Campbell Scholarship 
& Research Fund Tournament in Charles-
ton, W. Va. Contact Judy Eddy at 614-373-
5145. 

16-18 — Turfgrass Producers Interna-
tional Summer Convention and Field Days 
in Tysons Corner, Va. Contact 847-705-
9898. 

28 — Midwest Regional Turf Field Day 
in West Lafayette, Ind. Contact Zac Reicher 
at 765-494-8039. 

August 
1-4 — Georgia GCSA Summer Confer-

ence in Augusta. Contact Karen White at 
706-769-4076. 

12-13—Penn State Turfgrass Field Days 
at University Park, Pa. Contact 814-863-
3475. 

20 — Michigan Turfgrass Field Days in 
East Lansing. Contact Kay Patrick at 517-
321-1660. 

25 — Guelph Turfgrass Institute Re-
search Field Day and Turf Management 
Workshops. Contact Rob Witherspoon at 
519-824-4120, Ext 6886. 

September 
7-10—Responsible Industry for a Sound 

Environment annual meeting in Palm 
Beach, Fla. Contact 202-872-3860. 

17-21 — Florida Turfgrass Conference 
in Tampa. Contact 800-882-6721. 

22-24 — Turf and Landscape Field Days 
in Blacksburg, Va. Contact David 
McKissack at 540-231-5897. 

October 
26-27 — Golf Course News'Public Golf 

Forum in Palm Springs, Calif. Contact 
GCN Conference Group at 207-846-0600. 

November 
1-3 — International Irrigation Expo in 

San Diego, Calif. Contact 703-573-3551. 
1-3 — Georgia GCSA annual meetingai 

St. Simons Island. Contact Karen White at 
706-769-4076. 

4-6 — Penn State Golf Turf Conference 
in State College, Pa. Contact 814-863-3475. 

9-12 — West Virginia GCSA Turf Con-
ference and Show in Morgantown, W. Va. 
Contact Robert Maguire at 304-243-4154. 

9-13 — New York State Turf& Grounds 
Exposition in Syracuse, N. Y. Contact 800-
873-8873. 

13-17 — Professional Lawn Care Asso-
ciation of America Annual Conference in 
Nashville, Tenn. Contact 800-458-3466. 

16 - Dec. 11 — Turf Managers Short 
Course, University of Guelph, Ontario 
Canada. Contact Peggy Nagle at 519-824-
4120, Ext. 3814. 

December 
7-10 — Ohio Turfgrass Conference in 

Columbus. Contact 614-760-5442. 
8-10 — Georgia Turfgrass Show in At-

lanta. Contact 770-975-4123. 
9-11 — Rocky Mountain Regional Turf-

grass Association Conference in Denver. 
Contact 303-770-2220. 

January 1999 
5-7 — Ontario Turfgrass Symposium 

in Toronto. Contact Peggy Nagle at 519-
824-4120, Ext. 3814. 

* For more information contact the 
GCSAA Education Office at 800-472-7878. 
52 July 1998 

119 40th St. NE N M 
\ STEADFAST BRIDGES 1 

Fort Payne. AL 
35967 

"DELIVERED ACROSS AMERICA" 

PEDESTRIAN AND SINGLE LANE 
VEHICULAR BRIDGES 
ENGINEERED AND FABRICATED 
TO YOUR SPECIFIC 
REQUIREMENTS. CLEAR SPANS 
TO 220 FEET AVAILABLE IN MOST 
OF OUR STYLES. FACTORY 
DIRECT 

1-800-749-7515 10' 6" X 250' CONNECTOR SERIES 
ADMIRALS COVE • JUPITER, FL 

TURN ON THE PRESSURE 
You h a v e THE BULLET 
T h i s t i le c l e a n i n g nozz le f l u s h e s 
t h e s a n d a n d dir t f r o m d ra in l ines 
— the re a re f ive f l ush ing nozz les 
a n d o n e lead (cu t t ing) nozz le . 
NOW LET THE WATER FLOW! 

Ask Your Golf Course Distributor for 

From 
INNOVAT IVE M A I N T E N A N C E P R O D U C T S 

Jooster of tfwfjnk 
P.O. Box 1865, Lombard, II 60148-1865 

630-627-1100 • Fax 630-627-1104 
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DURABILITY 
RELIABILITY 
FLEXIBILITY 

Pond and Lake Liners 

Great Lakes Containment, Inc. 
(616) 258-8800 / (800) 455-7800 

FAX (616) 258-5496 
7 3 1 South Cedar Street, P.O. Box 51 

Kalkaska, Michigan 4 9 6 4 6 
SPECIALIZING IN PVC LINERS 

C I R C L E # 1 5 3 

I n s i d e I n f o 
Get the jump on your competition by subscribing to the 
Golf Course News Development Letter 

This twice-monthly newsletter... 
• tracks golf course projects under consideration 

across the nation 
• is packed with news items detailing where and 

when projects will be undertaken, and by whom 
• is just $225 for a year's subscription 

For more information contact 
Editor Peter Blais at 207/846-0600 

Serving the Golf Construction Industry Worldwide 

CIRCLE # 1 4 6 
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Go l f C o u r s e B u i l d e r s 
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«5390 dö oèoooe» 

P.O. BOX 559 
TEMECULA, CALIFORNIA 92593 

(909) 698-7270 
FAX (909) 698-6170 

STATE LIC. #267960 
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GOLF COURSE NEWS 

Featuring: 

Drain Pipe 

Ny op I a st Drains 

NDS Drains 

Geotextiles 

Lake & Pond 
Liners 

Silt & Safety 
Fences 

AVisibleMarkingSystem 
You CanMowRight Over 

• Speeds up play-Reduces playing 
time up to 30 minutes per round 

• Cost effective-Pays for itself in 
months - Lasts for years 

• More enjoyment-No pacing and 
hunting for sprinkler heads 

• Available in all colors 
• Proven at thousands of courses around the world 

' The Kirby Marker System 
760-931^2624 • 800-925-4729 • Fax 760-931-1753 
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Quality with a Twist 
A twist of our easy off 
lid gives you quick 
access to Pinhigh's 
quality reel sharp-
ening compound. 

p i n h i g h 
reel ¿harp«ning compound 

Call 1 (800) 422-4748 
C I R C L E # 1 5 5 
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Golf Course Marketplace To reserve space in this section, call 
Jean Andrews, 207-925-1099 

tcl can't afford anything but the bestperennial 
ryegrass on my courses Royal meets our^ 
demanding conditions" 

Ron Hill,Superintendent 
The Palms&Oasis Golf Course,Mesquite,NV 

Our Magnum is a blend of elite Perennial Rye-
grasses featuring our outstanding varieties 
OMNI and Penguin This combination provides 
outstanding wear tolerance and disease resistance. 

Call our turf consultants at 800-228-4119: 

mim 
CIRCLE #161 

HOVER MOWERS 

CIRCLE #152 

1 MAXON SP100 
4 CHANNELS, PL , SCAN 

199 (75 VHF 
UHF $20975 

Call Nationwide Toll-Free 
1-800-527-1670 

BEARCOM 
11545 PagemillRd. Dallas, TX 75243 « 214-340-8876 Fax:214-349-8950 

CIRCLE #143 

8301 State Highway 29 N, Alexandria, MN 56308 USA 
Phone: 320-852-7500 Fax: 320-852-7067 

E-Mail: conbridg@carlos.polaristel.net • www.continentalbridge.com 
CIRCLE #145 

E X C E L 
BRIDGE MANUFACTURING CO. 

Specializing in golf 

course/ park/ bike 

trail bridges and using a 

variety of materials to 

suit your particular 

landscape needs, we 

fabricate easy-to-install, 

pre-engineered spans 

and deliver them any-

where in North America. 
12001 Shoemaker Avenue, Santa Fe Springs, CA 90670 

Tel: 562-944-0701 Fax: 562-944-4025 
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Ball Washer Refurbishment 
Ball washers, benches, tee markers, etc. restored to like 
new condition for a fraction of the cost of new. 
Saves money over in house refurbishment. 
Reduces time demands on staff as GCSinc. manages the 
process from disassembly through re-assembly. 
Includes; sandblasting, welding & powder coating. 
Service Nationwide...Representative Inquires Welcome. 

Golf Course Solutions 714-427-5400 [fax] 5411 
2127 S. Grand Ave., Santa Ana, CA 92705 

CIRCLE #151 

Repel Geese and Ducks 

GOOSEC//ase ,romgrass! 
Eliminate mess and 

property damage! 
Safe, biodegradable taste-
aversion agent. Renders 
food sources unpalatable 
and inedible so geese 
leave. Easy to use - just 
spray onto grass. 
1 gallon (per acre) $95 

THE BIRD CONTROL "X-PERTS" 

B I R D - M ) » » » ! 
300 N. ELIZABETH ST. DEPT. GCN ' 
CHICAGO IL 60607 
312-BAN-BIRD 312-226-2480 FAX 

CIRCLE #144 

Ryan Incorporated Central 
COMPLETE GOLF COURSE CONSTRUCTION 
We have the supervision, experienced personnel, 

and equipment to meet the tightest schedule 
while producing the highest quality work. 

Janesville, Wisconsin 
Patrick Ryan, 608-754-2291 

Washington, DC 
David Ryan, 301-874-5119 

Certified Charter Member of Golf Course Builders Association of America 

126 The Andersons 34 
142 AquaMaster 54 
143 Bearcom 53 
144 Bird-X 53 
145 Continental Bridge 53 
— Dow AgroSciences 16 
117 Dow AgroSciences 22-23 
127 E.F. Burlingham & Sons 35 
108 E-Z-GO 12 
146 Eagle Golf &Landscape Products 52 
147 EcoTurf, Inc 54 
148 Enwood Structures 54 
149 Excel Bridge Mfg 53 
114 Fine Lawn Research 19 
125 First Products 33 
107 Flowtronex PSI 11 
106 FMAC Golf Finance Group 9 
119 Forestry Suppliers 25 
150 Formost Construction Co 52 
151 GCSinc./Golf Course Solutions 53 
130 Glenmac 40 
— Golf World Exhibitions 44 
140 Goulds Pumps, Inc 55 
152 Grass Craft 53 
153 Great Lakes Containment 52 
154 Harrington/Harco Corporation 54 
137 IGM 48 
115 Jacklin Seed Co 20 
141 Jacobsen 56 
155 Jesco Products/Pinhigh 52 
104 John Deere 6-7 
156 Kirby Markers 52 
124 Laserturf 32 
122 Lebanon Turf Products 30 
111 Lofts, Inc 16 
157 Master of the Links 52 
158 Master of the Links 54 
— NOVARTIS 4-5 
— NOVARTIS* 36-37 
102 Palmer Course Design 3 
139 PBI/Gordon Corporation 50 
116 Penn. State 21 
132 Posi-Track Southeast/RingPower Corp.42 
159 Precision Small Engine 54 
— Public Golf Forum 28 
160 Quail Valley Farms 54 
135 Redexim Charterhouse 46 
110 Regal Chemical 15 
129 Regal Chemical 38 
138 Regal Chemical 49 
— RISE 41 
— Rohm & Haas* 24 
136 Rohm & Haas 47 
113 Rohmid LLC* 18 
161 Royal Seeds 53 
162 Ryan Inc. Central 53 
109 Smithco 14 
118 Standard Golf 24 
163 Steadfast Bridge Co 52 
101 Tee-2-Green 2 
— Terra Industries 20 
105 United Horticultural Supply 8 
131 Valent* 41 
123 Watertronics 31 
112 York Bridge Concepts 17 
120 Zeneca Professional Products 26-27 
133 Zeneca Professional Products 43 
* Appears in regional edition. 

The Macho Combo: Combines the beauty of wood and the strength 
of maintenance free self-weathering steel. Bridge designed by Golf 
Dimensions. 

800-548-0054 
lovbide California) 

mailto:conbridg@carlos.polaristel.net
http://www.continentalbridge.com
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BEAUTY BY AQUA MASTER n 

1-800-693-3144 

FOUNTAIN AERATORS 

• U L Listed 
• Lighting Packages 
• 3 Year Motor Warranty 
• Interchangeable Nozzles 

Superior Aquatic Management Systems 

16024 CTH X, Kiel, WI 53042 
PH. 920 693-3121 

FAX 920 693-3634 
www.aquamasterfountains.com 

INNOVATIVE MAINTENANCE PRODUCTS 

P E D E S T R I A N & V E H I C U L A R 
Order Direct From The Leading Manufacturer in U.S. 
• Complete Prefabricated Packages • Ready for Fast Erection 
• Direct Distribution Throughout the U.S • Custom Design & Engineering 

CALL 800-777-8648 
P.O. Box A • Morrisville, NC 27560 

www.enwood.com Te l- 919/467-6155 » FAX 919/469-2536 
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FAST, EFFICIENT & SAFE 

THE BIODEGRADABLE 
TURF STAPLE SYSTEM 
Secures turf effortlessly 
N O MORE back breaking labor 
N O MORE mower damage 
ENVIRONMENTALLY FRIENDLY 

EcoTurf. Inc. 888-Turrrac 
300 N . E L I Z A B E T H ST., DEPT. G C N , C H I C A G O , IL 6 0 6 0 7 
3 1 2 - 2 2 6 - 0 0 9 9 • F A X 3 1 2 - 2 2 6 - 2 4 8 0 
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You'll want to play 
barefoot on our 
certified grasses. 

• Tifton 419 • Sprig Planting Service • Lay and Play Fairway 
• Midlawn • Laying Machinery Cuts (warm season) 
• EIToroZoysia Rentals • Pads 
• Meyer Z-52 Zoysia • Row Planting Service • Big Rolls 

P.O. BOX 56440 • LITTLE ROCK, AR 72215 

J T - — — ' ^ Little Rock 

Quail Valley GRASSES 
SPORTS • GOLF • COMMERCIAL - RESIDENTIAL - SOD PRODUCERS 
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Keep Your Divot Seed Mixture 

•

Where It Is Used... 

... in Divot Seed & Soil tee 
buckets next to the tee markers. 
Available in Cedar or Redwood 
slats and with companion 
Trash'M debris buckets. 

Ask Your Golf Course Distributor for 

From 
Jooster of tießnfa 

P.O. Box 1865, Lombard, IL 60148-1865 
(630) 627-1100 • Fax (630) 627-1104 

barefoot walkiri thick J ? 

LIST RENTAL 
GOLF COURSE 

NEWS 
THE NEWSPAPER FOR THE GOLF COURSE INDUSTRY 

...offers you the opportunity to reach the 
decision makers at thousands of 

golf facilities with an exclusive mailing list. 
Call for details . . . 
207-925-1099 

HARCO DUCTILE IRON 
FITTINGS FOR GOLF COURSE 

IRRIGATION SYSTEMS 
Sizes 2" through 12", all configurations 
including "knock-on" repair couplings. 
High Strength, high corrosion ^ 
resistance. ^ ^ 
The Harrington Corporation 

P.O. Box 10335 
Lynchburg, Va 24506 

804-845-7094 Fax 845-8562 

When is a cart a car? 
Continued from page 47 

In contrast,"Golf car means a motor 
vehicle, whose speed attainable in 1 mile 
exceeds 15 mph but does not exceed 25 
mph, used to convey one or more persons 
and equipment to play the game of golf in 
an area designated as a golf course." 

Also defined is a "Low-speed vehicle 
means a motor vehicle, other than a mo-
torcycle, whose speed attainable in 1 mile 
does not exceed 25 mph." 

Most important the standard applies to 
golf cars and low-speed vehicles, namely 
NEVs, operated on the public streets, roads, 
and highways. It does NOT apply to golf 
carts which cannot go faster than 15 mph. 

The standard requires the following 
equipment on golf cars and LSVs -
headlamp, front and rear turn signal 
lamps, taillamps, stop lamps and one red 
reflex reflector on each side as far to the 
rear as practicable and located not less 
than 15 inches nor more than 60 inches 
above the road surface. 

They must also have an exterior mirror 
mounted on the driver's side of the ve-
hicle and either an exterior mirror 
mounted on the passenger's side of the 
vehicle or an interior mirror, parking 
brake and a windshield marked "AS 1" by 
its prime glazing material manufacturer. 

Also required are Type 1 or Type 2 seat 
belts conforming to Sec. 571.209 Motor 
Vehicle Safety Standard No. 209, Seat 
belt assemblies, installed at each desig-
nated seating position. Finally, there must 
be a label permanently affixed, visible to 
the operator when seated, which reads: 
"WARNING: This vehicle must not be 
operated on the public roads at a speed 
more than 25 mph." There is neither re-
quirements for air bags or crash testing. 

Note there are are some NEVs on the 
market such as the Gizmo, Sparrow, Twike 
and City-elthat are not governed by the 
standards. That is because they have only 
three wheel and qualify as motorcycles. 

Are safety requirements required on 
golf cars? Probably not. During hearings 
during formulation of the new standard, 
only one instance of an accident with a 
golf cart was reported. A teenager joy 
riding in a stolen golf cart lost control and 
rolled it. However, one plus is that there 
will be a national standard for low-speed 
vehicles rather than a hodge-podge of 
regulations issued by states and even 
individual communities. 

Periodicals postage paid at Yarmouth, Maine, 
and additional mailing office. Golf Course News 
(ISSN 1054-0644) is published monthly by United 
Publications, Inc., 106 Lafayette St., P.O. Box 
997, Yarmouth, ME 04096. Phone number is 
207-846-0600. 

The publisher assumes no responsibility for unso-
licited material or prices quoted in the newspaper. 
Contributors are responsible for proper release of 
proprietary classified information. Copyright 1998 
by United Publications Inc. All rights reserved. Re-
production, in whole and in part, without the written 
permission from the publisher is expressly prohib-
ited. Photocopies of Golf Course News are avail-
able through University Microfilms International, 
Serials Acquisitions Dept., 300 N. Zeeb Road, Ann 
Arbor, Ml 48106, 800-732-0616 

Reprints and permission to reprint may be 
obtained from Managing Editor or Golf Course 
News. Back issues, when available, cost $6 each 
within the past 1 2 months, $ 1 2 each prior to the past 
12 months. Back issue orders must be paid in 
advance either by check or charged to American 
Express, Visa or MasterCard. 

Golf Course News is distributed in the U.S. 
without charge to qualified personnel of golf 
course facilities and to golf course builders, devel-
opers and architects. Subscriptions to Canadian 
golf facilities cost $45 annually; other paid sub-
scriptions to the U.S. and Canada cost $55. All 
foreign subscriptions cost $125 annually to cover 
air delivery. All payments must be made in U.S. 
funds drawn on a U.S. bank. For subscriber 
services, please call 2 1 5 - 7 8 8 - 7 1 1 2 Send 
address changes to Golf Course News, P.O. Box 
3047, Langhorne, Pa. 19047-3047. 

STARTING AT 

$299.95 

ORDER ONLINE WWW.PRECISIONUSA.COM 
C I R C L E # 1 5 9 

4 Models 
GCT12 
GCT15 
GCT20 
GCT21 

PRECISION 
YOUR GOLF COURSE SUPERMARKET 

1-800-345-1960 

Easy to use 
Lightweight 
Adjustable 
Powerful 
Fast 

74e 
OliyctUli 

overling 

http://www.aquamasterfountains.com
http://www.enwood.com
http://WWW.PRECISIONUSA.COM


You worry a b o u t a lot of things when y o u ' r e 
m a i n t a i n i n g a course in a climate like this. 
T h a n k s to G o u l d s booster p u m p s , your water 
system doesn't have to be one of t h e m . N o t h i n g 
is more durable and reliable t h a n a G o u l d s . 
A n d nothing is m o r e versatile, because G o u l d s 
offers three times the p u m p selection of 
any other manufacturer. 

Goulds pumps feature a space-saving design a n d 
all-stainless steel construction. S t a n d a r d N E M A motors 
permit a wide variety of options and fast field service. 
A unique seal housing design eliminates e n t r a p p e d 
air and heat that can cause p r e m a t u r e failure. 

G e t all the facts a b o u t G o u l d s pumps t h r o u g h G o u l d s 
P u m p Informati o n C e n t e r ™ . Call 1 - 3 1 5 - 2 5 5 - 3 3 7 8 , 
E x t . 208. O r fax us at 1 - 3 1 5 - 2 5 3 - 7 4 0 8 . 

Demand a Goulds. 

[GJ]GOULDS PUMPS 
ITT Industries 

East Bayard Street, Seneca Falls, NY 13148 

150 Years of Excellence 

" It's just for you. 
Request complete product 

Information literature. We stand ready 
Center to serve you 

Monday thru Friday 
8 am to 5 pm EST. 

Call us f o r y o u r a u t o g r a p h e d 
FREE NASCAR POSTER. 



For years, our products have 
offered a superior cut. 

The way we see it, being recognized as the best 

provider of turf maintenance equipment isn't quite 

good enough. After all, there are times when you 

have more to maintain than turf alone. That's 

why there's SandScorpion,™ the electric, gas 

and diesel bunker and infield rake that's 

more comfortable, more dependable -

and one more reason you should look 

to Jacobsen for all your maintenance 

solutions. For the distributor near you, 

call 1-800-727-JAKE. For information on Jacobsen 

leasing and financing, call 1-800-722-TURF. 

THE PROFESSIONAL'S CHOICE ON TURF 

800-72 7-JAKE www.jacobsen .textron .com 

http://www.jacobsen

