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and Show in Anaheim, Calif. home in Wayzata, Minn.
Theannual GCSAA award hon-

ors the most outstanding super-
intendent-authored article, pub-
lished in the association’s
monthly magazine, Golf Course
Management (GCM). The
winner’s name is engraved on a
plaque for display at GCSAA
headquarters in Lawrence, Kan.

GCSAA's Publications Commit-
tee selected Davis’ article, titled
“‘Sowing the Seeds of Knowl-
edge,” which was published in
the December 1996 issue of
GCM. The piece provided meth-
odsby which superintendents can
teach school children about envi-
ronmental principles. Davis said
he was encouraged to write the
article because golf course su-
perintendents are the people
most responsible for educating
the public about the environmen-
tal benefits of golf courses.

‘I have made an attempt to
educate as many people as I can
onthe benefits that a golf course
provides,” Davis said. “It’s a sub-
ject I feel strongly about, and
have consequently given many
school tours at Olde Florida and
have gone to many classrooms
to give slide presentations. One
of my goals was to help fellow
superintendents understand the A WIN N IN G S E LE CTION

value of this task.”
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Florida since 1992. He has also
served as an apprentice superin-
tendent at Augusta National and
assistant superintendent at The

Loxahatchee Club in Jupiter, Fla. The difference is in the grasses we develop specifically for overseeding
The award honors Leo Feser,

What makes Turf Merchants, Inc. the masters in overseeding?

applications: Popular perennial ryegrasses such as Affinity and

Standard set to Blackhawk, specialty lines such as Cypress Poa Trivialis and Barracuda
infroduce Soil Butler Redtop, a complete set of grasses to match your conditions. And a
Standard Golf Co. is set to service commitment that sets TMI apart. Whatever your overseeding
introduce several new X : :
Biicts at the GCSAA show. needs, we've got the choice to place you in the green.

Among Standard Golf's new prod-
uct offerings are the Seed and Soil
B8 iid the Range Mate club PERFECTING TURFGRASS PERFORMANCE
washer. The new Seed and Soil
Butler features a wire stand to hold

it firmly in place on the tee. Con- &
structed of durable polyethylene

for long life, the Butler’s attached WXL NS0 \ SRS

lid keeps the divot repair mix dry. TURF MERCHANTS, INC.

The Range Mate club washer is
designed to help players clean their
clubsquickly, safely and effectively.
Formore information, contact Stan-
dard at (319) 266-2638.
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BUILDER AWARDS

Hurdzan on builders

Continued from page 42

No architect would disagree with me
when I say that a great builder can make
your work look outstandingly good, and a
poor contractor can butcher the greatest
design in the world. Some builders have
taken bad golf course plans and made
enough field adjustments to fashion a
good golf course, only to
have the designer getall the
credit.

These are good times for
golf course builders, for
many courses are being
built. However, not so long
ago when the country was
facing high inflation, the in-
terestrates and rising wages
made it difficult to make a
profit, or even stay in busi-
ness. This affected every
golfer who appreciates a fine golf course.
Each time we lost one of these artisans,
the evolution of course design was set
back for we lost the subtleties of interpre-
tation so necessary to produce a great
golf course.

An analogy would be if a gifted com-
poser wrote an imaginative and inspired
piece of music, but if the only musicians
around to play it were a street corner
band, you can imagine the result. This is
humorous perhaps, but the same results
might be expected if you gave a terrific
golf course plan to a road builder.

Thank goodness our country’s
economy has improved and golf course
building is at an all-time
high rate. Now the problem
is trying to find contractors
or train crews in the subtle-
ties of course construction.
Provided the industry is suc-
cessful, which it seems to
be, the best golf courses
ever are yet to come. Better
designs and better construc-
tion, supported by better
maintenance, guarantee
great golf.

Now, I am not so naive as to think that
human nature will change and we will ac-
knowledge all of our unsung heroes. But
next time you are impressed by a great golf
course, don’t just think of the designer.
Remember the golf course builder.

UK lottery

Continued from page 42
struggle to justify expenditure on golf
course construction.

Once more, the perceived image of golf
is causing problems. “Golf has the wrong
image, it is seen as being exclusive, elitist
and discriminatory. If we are to provide for
a wider base of golfers we must overcome
this,” said the BIGCA spokesperson.

Another way forward is for existing pri-
vate clubs to open it’s doors to the general

public on a pay as you play basis with no
discrimination against non-members.

Prime Minister Tony Blair made clear
before the general election in May that
he wanted the lottery to be run in the
spirit of public good.

If golf is able to evolve into a truly
“people’s game” then convergence with
the Lottery Funds would be all the more
likely. At the moment, however, an awful
lot of people would like the opportunity to
play golf but the funds are not forthcom-
ing to allow them to do so.
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MacCurrach honored
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GCSAA Foundation, is open to under-
graduate turf students. Each appli-
cantisjudged on academic excellence,
appropriate career preparation and
potential to make an outstanding pro-
fessional contribution. Applications
are distributed in December and Janu-
ary to all colleges and universities that
offer degrees in turfgrass manage-
ment. Applications are also available
on the GCSAA Web site
(www.gcsaa.org). The application
deadline is June 1, with the judging
process to be completed by July 15.
Internationally recognized for his
expertise in the turfmanagement field,
MacCurrach began his career as golf
course superintendent at Valley Coun-

try Club in Warwick, R.1., in 1962. In
1972, he became the 45th person to
receive the title of Certified Golf
Course Superintendent from the GC-
SAA. MacCurrach became the PGA
Tour’s first agronomist in 1974, then
was named senior argonomist in 1988.
In 1994, he received the GCSAA's Dis-
tinguished Service Award.

“Allan’s contributions to the PGA
Tour specifically, and the turfgrass
industry in general, were invaluable,”
PGATour Commissioner Tim Finchem
said. “As senior agronomist, he played
a leading role in establishing the stan-
dard of excellence for course condi-
tioning at Tour events. The scholar-
ship is an appropriate way of honoring
Allan’s years of dedication to the PGA
Tour and the Golf Course Superinten-
dents Association of America.”

Continued from page 46

organizations.”

Mastroleo wins Distinguished Service

manage Fox Hills Golf Course in 1959. Eleven years later, he became superin-
tendent at Hillcrest Country Club, where he has been for nearly 30 years.
“Dave Mastroleo is the epitome of what golf course superintendents are all
about,” said Bruce R. Williams, certified golf course superintendent at Los
Angeles Country Club and GCSAA immediate past president. “He has spent a
long career giving and sharing while asking for nothing in return. Dave is a
shining example of the spirit of volunteerism, with over 40 years of contribut-
ing his time and talents to various GCSAA chapters and allied turfgrass

Mastroleo has been a GCSAA member since 1954, and is a member and past
director and president of both the California Golf Course Superintendents
Association (GCSA) and the GCSA of Southern California. He also is past
president of the California Turfgrass Council.

“As a mentor, Dave has a long list of successful superintendents who ben-
efited from this tutelage. The respect that those former trainees have for Dave
is immeasurable, and many of them pinpoint Dave Mastroleo as the primary
factor for their success,” Williams said.

GUEST COMMENTARY: OVERVIEW OF THE ASIAN ECONOMIC CRISIS

Fream: Golf in Asia
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tive return on investment.

Since it takes two years or longer to
plan, build and open a golf course, having
inventory on stream as the local economy
revives and pent-up economic demand
expands, puts upward pressure on mem-
bership and greens-fee prices.

Daily-fee courses can manage current
situations by greens fee adjustments and
smart marketing of existing facilities. As
player demand expands again, and it
surely will, daily-fee operators or semi-
private clubs with excess capacity, can
attract new players. As demand increases
again, there will be upward pressure on
greens fees. For the in-place existing op-
erator, this pressure of increased play
and higher greens fees will clearly add to
the profit margin. Membership values
willincrease as player demand increases.

Tourism golf will be a beneficiary as
the various Asian economies recover.
Tourism is here to stay. It is the single
largest industry in the world. A couple of
years of staying “home for the holiday”
will surely rekindle the desire to play
elsewhere when the confidence in the
income stream and local economy has
returned.

Existing resort courses or those now in
construction that are open as the tourist
demand returns, will benefit.

Since Southeast Asia has many of the
world’s most attractive seaside-sunshine
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locations, tourist arrivals from elsewhere,
primarily North America and Europe, will
see business now and in the future. There
are some bargains at hand where recent
currency devaluations have made local
prices more attractive. Smartly managed
tourist resort courses can see direct ben-
efit from increased international tourist
travel.

Regional tourism will also benefit as
Japan finally gets their economy back in
equilibrium. Traveling Japanese golfers,
because they cannot afford to play golf at
home, constitute a considerable percent-
age of the 15 million or so Japanese play-
ers and the approximately 5,000 driving
ranges that continue to produce more
players. In the future, the Japanese golfer
will be even more important. Cost fac-
tors, politics and environmental issues
will prevent Japan from ever again build-
ing huge numbers of courses as hap-
pened in the 1980’s. This means ever
more Japanese will be seeking out other
locations to play their golf. Korea, Guam,
Saipan and the Philippines can be the
earliest beneficiaries. China also can ac-
commodate the Japanese golfer conve-
niently.

The Chinese are observers, not avid
participants in the current Chinese golf
market. Expatriate and speculative buy-
ers drove much of the recent Chinese
market demand. A large number of new
courses across China is unlikely due to
limited land availability, water availabil-
ity problems, population pressures and

other economic and political concerns.
Chinese travelers will increase in num-
ber geometrically in the coming years.
Golfers will be among those travelers.

Existing and new courses around the
Pacific Basin will benefit from the Japa-
nese and Chinese tourist
golfer. Korea and Taiwan
can benefit most easily.
The Philippines can cer-
tainly gain tourism golf
visitors from China, Ja-
pan, Korea and else-
where. More tourist qual-
ity destinations for eager
golfers must be provided,
however.

Those who can develop new courses in
China in the next few years will clearly
benefit, so long as the site selected for
the new course is a solid one in a good
location with adequate market analysis
and with experienced planning and de-
sign. Excessive development costs are
the last thing a smart golf developer will
want. The correct location is vital. Medio-
cre design and construction results will
not be financially successful.

If has become apparent in viewing the
overall Asian golf market for more than
25 years, that these recent and ongoing
economic readjustments will have con-
siderable benefit, in spite of near-term
hardship. The desire to play golf will over-
come financial concerns.

Overbuilding of courses using ill-sited
locations, grandiose design schemes and

eccentric clubhouse goals, will cause
bankruptcy and distress for some. Overly
expensive courses built more at the whim
and ego of a signature player, or optimis-
tic owner, rather than clearly focused on
financial reality, will decline.

If future golf courses
are master planned and
designed in logical loca-
tions, with a clear under-
standing of the specific
market target, with rea-
sonable construction
costs, with modest, yet
comfortable, functional
clubhouse facilities, golf
can be offered that will accommodate the
vast majority of present and future players.

It must be recognized that Asia is di-
verse in very many ways. The effects of
the current economic turmoil will impact
each country differently while the timing

, of the impact, the duration of the down-

turn as well as the severity, will vary and
may rotate. The emergence from adjust-
ment and correction actions will surely
vary. Politics and strength of conviction
on the part of the various national leaders
will have direct bearing on the timing and
rate of recovery.

The ongoing dip in golf play and golf
development activity will be viewed in
the new millennium as but a pothole in an
otherwise profitable and expanding in-
dustry. There will be more that 60 million
golfers around the world by 2001. That is
a major market to target.
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