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Special Report: Winter Prep 
Don't forget to apply the potassium when you're 
preparing for the cold months ahead 31 

It's a Small (Turfgrass) World 
International scientists share findings on latest agro-
nomic research 13, 20 

ROLLIN' ROLLIN' ROLLIN' 
A crew unrolls sod along a fairway of The Links at MonteLago at Lake Las Vegas Resort. Story p. 36. 

TAKING GOLF TO THE STREETS 
MetroGolf Inc., a Denver-based developer of golf learning 
centers in major metropolitan areas, has unveiled render-
ings of MetroGolf New York, a golf center to be built atop the 
Port Authority Bus Terminal located in the heart ofmidtown 
Manhattan at 42nd Street and 8th Ave. See story page 40. 

GOLF COURSE 

ROUNDS PLAYED BY FACILITY TYPE - 1996 

MUNICIPAL 
25.4% 

PUBLIC ROUNDS ON THE INCREASE 
From 1986 to 1996, approximately two out of every three 
rounds were played at public-access golf facilities. The 
most growth occurred at daily-fee facilities, where the 
number of rounds increased by more than 23 percent. 
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S o u r c e : N a t i o n a l G o l f F o u n d a t i o n 

C O U R S E M A I N T E N A N C E 
Elkington steps to forefront of AI campaign 13 
The tale of the portable bunker crew 22 
Hurdzan explores a special kind of marriage 24 

C O U R S E D E V E L O P M E N T 
Applegate: Cut the clutter of golf course design .... 10 
First course architecture class takes form 35 
Russians rush to judgment: Golf is good 39 

C O U R S E M A N A G E M E N T 
When it comes to people, patience pays 41 
Shadow Creek agrees to take tee times 42 
Starwood Lodging lands four more courses 43 

S U P P L I E R B U S I N E S S 
Could ryegrass be banned in Arizona? 45 
Rhone and Maruwa are big in Japan 46 
Flowtronex spreads wings in the Middle East 47 

Audubon jumps into 
course development 
B y M A R K L E S L I E courses as environmental 

One-stop 
equipment 
deals on rise 
B y M. L E V A N S 

BLOOMINGTON, Minn./ 
LINCOLN, Neb. — As the 
industry sees more 
courses gathering under 
management umbrellas, 
the number of exclusive 
provider deals between 
management companies 
and manufacturers — in-
cluding equipment, equip-
ment maintenance and an-
cillary services — appears 
to be following suit. 

In the past month, both 
the Toro Co. and 
Ransomes America Corp. 
have added substantial 
new agreements to their 
growing list of exclusive 
arrangements. 

Toro cut a five-year deal 
with Whitbread/Marriott 

Continued on page 48 

Ron Dodson 

Public Golf Forum sessions take shape 
DevelopmentTrack: Maintenance Track: 

Technology steps 

into the spotlight 

Player development 

can't be overlooked 

B y M A R K L E S L I E 

OAK BROOK HILLS, 111. 
— Pioneering technology 
for quickly "mapping" a 
golf course to optimize ir-
rigation and chemical and 
fertilizer applications is 
one of several topics in a 
full package of mainte-
nance sessions planned for 
the 1997 Public Golf Fo-
rum here, Oct. 27-28. 

Golf course superinten-
dents around the country, 
taking advantage of special 
registration offers, are ex-

PUBLIC GOLF FORUM 
A NATIONAL BUSINESS CONFERENCE AND EXPO FOP SUPERINTENDENTS, 
OWNERS, MANAGERS, AND DEVELOPERS OF PUBLIC-ACCESS GOLF FACILITIES 

pected to attend the forum 
at Oak Brook Hills Resort 
for public-access golf 
course superintendents, 
owners, operators and de-
velopers. 

Along with a half-day 
session on "Biological 
Controls: Current Status 
and Future Prospects," led 
by Dr. Eric Nelson of 
Cornell University, they 

Continued on page 19 

B y M. L E V A N S 

OAK BROOK HILLS, 111. 
— Public-access golf 
courses are being devel-
oped in record numbers 
while player participation 
numbers remain stagnant. 

Now, how are you going 
to develop a public course 
that will allow you to es-
tablish a solid customer 
base — and keep those 
customers coming back for 
more, giving you a faster 
return on your investment? 

Continued on page 54 

SELKIRK, N.Y.—When 
Audubon International 
(AI) entered the 
world of golf, no 
one would have 
dreamed of the 
heights it is about 
to reach — no 
one except, per-
haps, President 
Ron Dodson. 

AI has created 
the Audubon International 
Golf and the Environment 
Land Trust to accept "real 
property interest" that will 
be used to facilitate devel-
opment of Audubon golf 

research and demonstra-
tion centers. 

"We asked, 
'Who better to 
implement our 
beliefs than us?"' 
said Dodson. 
"One of the criti-
cisms we've had 
about our Coop-
erative Sanctuary 
System is that we 

have no assurance that our 
Continued on page 17 



Public Golf Forum: Development 
Continued from page 1 

A riddle for the ages? 
Smart, economical develop-

ment, topped off with a "learning 
center" to convert occasional 
players and juniors into core 
players, may sound like a simple, 
logical business plan. But if the 
current National Golf Founda-
tion (NGF) figures tell us any-
thing, it's that new players are 

not being converted and are not 
sticking with the game. 

According to the NGF, since 
1990, golf participation rates 
have remained within a consis-
tent range from 11.3 to 11.9 per-
cent. During that time, the num-
ber of golfers has hovered 
around 24.5 million. 

To help break out of this rut, 
Public Golf Forum, Oct. 27-28 

PUBLIC fORUM 
here, has aimed this year's De-
velopment track at bringing an 
economical, but fun experience 
to the existing players and 
"wanna-be" players. 

The goal, of course, is to keep 
them players. 

Denis Griffiths, president of 
Denis Griffiths & Associates and 
immediate past president of the 
American Society of Golf Course 
Architects, is a firm believer that 
developers don't have to sink $10 

million into a 
project to make it a 
great golf experi-
ence, thus making 
it unaffordable to 
the average player. 

Griffiths will lead 
the session "Build-
ing the Affordable Golf Course," 
Monday, October 27 at 3 p.m. 

"Someone may say that a $2 
million golf course is playing 
second-hand golf," said Griffiths. 

PUBLIC GOLF FORUM 
O C T O B ! 2 7 2 8 
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"That's just not the 
case." 

The building of an 
affordable golf 
course—one that is, 
and can remain ac-
cessible to a veteran 
or beginner—starts 

with the proper site selection. 
"Property is absolutely the 

most important ingredient," said 
Griffiths. "If I'm looking to build 
an affordable golf course, I look 
for the best piece of property 
instead of the best location. Then 
you design the golf course to fit 
the property." 

Sounds simple enough, but 
unfortunately, Griffiths doesn't 
have many clients looking to 
build such projects. 

"I wish I did," said Griffiths, 
"because I feel so strongly about 
the importance of keeping golf 
affordable. If we want the game 
to grow, we have to keep it within 
reach. I'm concerned that if we 
keep building expensive golf 
courses we're going to see par-
ticipation in the sport dwindle." 

Tom Kendricks has devoted 
his work as Golf Manger for the 
Hamilton Cminty Parks District 
in Greater Cincinnati to develop-
ing participants. 

Kendricks will conduct the 
session "Developing a Learning 
Center Environment," Tuesday, 
Oct. 28 at 4p.m. 

Prior to 1990, Hamilton 
County had conventional 18-hole 
golf courses, but lacked a facil-
ity that would accommodate the 
entry-level golfer. 'Traditional 
18-hole courses aren't the best 
places to get golfers started," 
said Kendrick. "There's a lot of 
frustration and intimidation 
there that has to be overcome." 

To accommodate the entry-
level player, Hamilton County 
built Meadow Links Golf Course, 
a mid-length track (all par-4s and 
par-3s) with short-distance front 
tees, making it more approach-
able for beginners. 

At Meadow Links, the learn-
ing-center hub, Hamilton built 
three separate areas: a natural-
turf practice area, artificial mat 
T-line, and an area where all in-
struction is done. 

"The program center, where 
we do the instruction, is com-
pletely separate from the prac-
tice areas," said Kendrick. "That 
was done to remove some of the 
intimidation of taking lessons." 

According the Kendrick, 
course owners need to eliminate 
any intimidating factors and 
make teaching areas accessible. 

With that philosophy, 
Kendrick is seeing results in his 
bottom line. "Our driving range 
usage at Meadow Links is up 35 
percent over projection over last 
year," said Kendrick. At 
Hamilton's two other range sites, 
usage is up 15 percent and 5 
percent, respectively. Rounds 
played at Meadow Links is up 
13.8 percent over projection. 
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