
BRIEFS 

CYANAMID'S ROWE HEADS MIDWEST 
PARSIPPANY, N J.—Herbicide and 

insecticide manufacturer American 
Cyanamid Company announced that 
Kit Rowe is now midwestern territory 
manager for the company's Turf and 
Ornamental Products Group and Pest 
Control Products Group. Rowe's terri-
tory includes Indiana, Ohio, Michigan, 
western Pennsylvania and Kentucky. 
His office will be located in Columbus, 
Ohio. Rowe joined Cyanamid in 1995 
as territory manager in the mid-Atlan-
tic states. His territory included 
Virgiania, Maryland, Delaware, south-
ern New Jersey, southeastern Penn-
sylvania and West Virginia. 

SCHUMACHER JOINS JACKLIN 
POST FALLS, Idaho — Derek 

Schumacher has joined Jacklin Seed 
Company as a grower field representa-
tive for Jacklin's Oregon operation. 
Schumacher's responsibilities will be 

placing and con-
tracting Tall Fes-
cue and Perennial 
Rygrass propri-
etary varieties for 
Jacklin Seed Com-
pany and Medal-
ist America. He 
will focus on field 
consulting with 

growers assuring quality control from 
the grower to the customer. He re-
ceived a Bachelor of Science degree in 
Crop and Soil Science from Oregon State 
University in March 1997, and spent 
summers prior to coming to Jacklin Seed 
working for Doerfler Farms Inc. in 
Aumsville, Ore. 

EXCLESIOR'S JONES GOES WEST 
ARLINGTON, Texas — American 

Exclesior Co. has appointed Larry 
Jones western sales manager for its 
Earth Science Division. Jones recently 
joined American Excelsior from 
Weyerhaeuser 
Engineered Fiber 
Division. In his 
new position, 
Jones will be re-
sponsible for the 
sales and market-
ing of the 
company's ero-
sion control prod-
ucts in 15 western states. He will su-
pervise six sales/territory managers 
and develop distribution channels 
through American Excelsior's branch 
offices, selling direct to contractors 
and through selected distributors. 
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Toro commits to training 
New facility is next step toward creating "total solution" ideal 
B y M I C H A E L L E V A N S 

BLOOMINGTON, Minn. — Marking 
its biggest commitment to training and 
equipment support to date, the Toro Com-
pany will open a 5,800-square-foot train-
ing facility designed for customers, dis-
tributors and Toro employees this fall. 

The facility, located at its Bloomington 
headquarters, houses two classrooms, four 
lift-equipped service bays, as well as video 
conference and audio-visual capabilities. 

The company said the facility is its next 
step in building a "total-solution approach" 
for its customer base. 

'This gives us the physical facility we've 
needed to augment the training work we've 
been doing in the field," said Don St. Den-
nis, Toro's director of public relations. 

"We're [Toro] in a unique position in 
terms of services we can offer. We have 
irrigation and equipment, but we also get 

involved with the architects and can ad-
vise on the grow-in and fertigation. So we 
see the information training as an exten-
sion of that work in order to help our 
customers manage their facility." 

Training curricula, to be held in week-
long units, will be taught by Toro person-
nel and will consist of courses designed 
to meet certification requirements for pro-
fessional organizations and help attend-
ees earn continuing education credits. 

"Curriculum will be devoted to our 
commercial turf products and will focus on 
basic hydraulics, electrical systems, trouble-
shooting and preventive maintenance 
among others," said Rich Smith, Toro's 
service training manager. "These courses 
will be devoted to the golf and commercial 
landscape industry," Smith said. 

Classroom lab areas and service bays 
Continued on page 48 

NEW PRODUCT OF THE MONTH 
INDIANAPOLIS — The GreensGroomer is designed to solve a common 

problem that occurs on a golf course — getting greens up to speed after 
topdressing. GreensGroomer Worldwide said that its new brush eliminates the 
problem by carefully brushing the sand down to the ground level. The design 
— which is patent pending — moves the topdressing three times as it's moved 
forward. When the job is finished, topdressing materials becoming almost 
invisible. For more information contact GreensGroomer WorldWide Inc. at 317-
298-8852 or 317-839-4868. 

Lofts acquires Sunbelt gains 100% control 
WINSTON-SALEM, N.C. — 

Lofts Seeds Inc. has completed 
its acquisition of Sunbelt 
Seeds. Inc., a wholesale grass 
seed and fertilizer distributor 
located in Norcross, Ga. 

"Lofts already had 50-per-
cent ownership in Sunbelt," 
said Neil Myers, Lofts' spokesperson. "We 
felt it was a good move to establish 100-
percent ownership since Sunbelt is one of 
the largest distributors in the Southeast." 

"This was a natural outgrowth of their 
original purchase of the 50-percent," said 
Joe O'Donnell, general manger of Sunbelt. 
"They have a strong background in the 
seed industry. And even though they were 
a 50-percent partner, they were the 50-
percent seed-oriented partner. This was a 
logical progression." 

RAIN DIDN'T DAMPEN SPIRITS 

ROLESVILLE, N.C —Despitepersistent 
rain showers, 215 people turned out for 
Turf-Seed Inc. 's Field Day 15 on June 24 
at the Pure Seed Testing Inc. research 
farm. "We feel great coming out of this field 
day, "saidMelodee Fraser, director of Pure 
Seed's eastern research. "There was a lot of 
excitement about our new tall fescues and 
Burmudagrass." Guest speakers included 
Dr. John Rogers of Michigan State Univer-
sity (pictured above) who discussed using 
crumb rubber from used tires in high traf-
fic turfgrass areas, and Dr. Clark Throssell, 
executive director of the Midwest Regional 
Turf Foundation, who covered some of his 
recent finds on how bentgrass stands up to 
pesticide applications. 

Under the new arrangement, 
Sunbelt Seeds will function as 
a subsidiary of Lofts Seed and 
will sell seed to golf courses, 
sod farms, retail stores, land-
scapes, lawn-care operators, 
sports facilities and govern-
ment municipalities. 

O'Donnell will be staying on board as 
general manger. 

"We are very excited with this acquisi-
tion because it will enhance our capabili-
ties and services for our existing custom-
ers and opens new market opportunities," 
said Richard Budd, Loft's chief executive 
officer. 

Lofts operates branches in Massachu-
setts, Pennsylvania, New Jersey, Maryland, 
Ohio, North Carolina and Oregon and mar-
kets turfgrass seed internationally. 

EoZyme eats away 

at contaminants 
B y M I C H A E L L E V A N S 

BELLEVUE, Wash. — EoZyme Envi-
ronmental Inc., a company that focused 
on waste-water treatment for auto repair 
and truck facilities, has decided to sic its 
secret weapon on the pesticides, oil and 
grease that superintendents encounter at 
equipment washing stations. 

Instead of using a traditional filter 
system, EoZyme's WaterStax system 
eliminates contaminants through 
bioremediation technology — the use 
of naturally occurring microorganisms 
to degrade pollutants. 

"With a filter, the problem isn't solved," 
said Paul Schuman, EoZyme's spokes-
person. "You collect the contaminates in 
a filter but you don't eliminate the con-
taminates. Our microbials use the grease, 
oil and pesticides in the system as their 
source of food. They eat and break it 
down into carbon dioxide." 

With environmental issues revolving 
around nearly every activity in the main-
tenance shed, EoZyme said it's hoping 
that it's system will strike a resonant chord 
with eco-sawy supers. 

Jim Smith, assistant superintendent at 
Port Ludlow Golf Course in Port Ludlow, 
Wash., was working with a home-made 
system that created an uncontrolled con-
taminated area. Smith, realizing that he 
needed to make his wash rack more envi-
ronmentally sound, decided to install a 
WaterStax. 

"It's a lot more maintenance than we 
Continued on page 48 
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Calling all old 
Vermeers 

PELLA, Iowa — Vermeer Manufactur-
ing has kicked off its "Hunt for the Long-
est Running Vermeer," a contest to locate 
its oldest operable machine. 

Contest rules and registration are avail-
able at every North American Vermeer 
dealership where entries for the contest 
are being accepted until November 1, 
1997. The winning machine and its owner 
will be present at Vermeer in Pella during 
the company's 50th anniversary in 1998. 

KUBOTA PROTECTS 
PROPRIETARY RIGHTS 

TOKYO — In response to an ac-
tion filed by Kubota Corp., Kubota 
Tractor Corp. and Kubota Manufac-
turing of America Corp., the U.S. 
International Trade Commission 
(ITC) has issued a general exclu-
sion order prohibiting the further 
importation of "gray market" Kubota 
tractors under 50 PTO horsepower 
that infringe Kubota's federally reg-
istered trademark rights. 

Eolyme 
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originally thought," said Smith, but it's 
getting the job done and it's head and 
shoulders better than what we were using." 

Here's how it works: A concrete 
pad, or washing area is poured out-
doors to form a equipment washing 
station. After the equipment is hosed 
off, the water flows into a catch basin 
and is then pumped up to the first of three 
tanks. Before the water enters the first 
tank, however, grass is filtered out and 
dumped into a 45 gallon barrel. 

Simply stated, 
our fertilizer has no equal. 

Superior Liquids for all solutions 
organic chelates, combo chelates, & complexed nutrients 

Elite Specialty Products for exceptional results 
outstanding organic NPK mixtures and other extras 

Progressive Granular for greens, turf, & ornamentals 
organic fish based homogenous prilled fertilizer 

Unique Soil Conditioners for essential enhancement 
microbial stimulants, biological buffers, & natural aeration 

For more information on our exclusive products, 
visit our web site — http://wyvywbioturfyro.com 

or cull us at 1-SHS-BIO-Tl /?/ (246-SS7 >) 
for the distributor nearest you 

CIRCLE # 1 4 2 

First in Versatility, 
Dependability, and Reliability 

The Tool 
Versatile 
Enough for 
Golf Course 
Aerification, 
Seeding or 
Renovating 

"We were in need of aerating our new 27-hole golf 
course and the native soils to the north being sandy/ 
rock, I was ruining the bearings on our crankshaft 
style machine. Luckily I requested a demo of the 
AERA-vator and found the right tool to help our 
situation. It loosened the soil, gave it the much-
needed air and pushed some rocks down without 
disrupting the playability. I ordered one immedi-
ately for our course and have implemented a pro-
gram exclusively for the AERA-vator. I also like 
the durability of the tines, it saves us time and ef-
fort which translates to dollars. Thanks again for such a great product." 
— Gary Femrite, Golf Superintendent, Pebble Creek G.C., Becker, MN 

First Products Inc., Tifton, GA 
1-800-363-8780, from GA call 912-382-4768 

CIRCLE # 1 4 3 

"Uses typically get about 30 gallons of 
grass per day," said Schuman. 

"We're having an extremely wet sum-
mer," said Smith, "so we're having a lot of 
grass. We have to keep a couple guys on it 

when we're doing a clean up." Smith 
said his crew is using the wash station 
three times a day due to the current 
wet conditions. 

In the first tank resides a settling 
comb, a device that sifts sand, grit and 
heavy matter out of the water. The sediment-
free water then moves into the second and 
third tank where the microbes, which are 
injected once a day, feast on the contaminants. 

"The water that goes through the sys-
tem is then clean enough to be pumped 
back into irrigation ponds, sprinkler sys-
tems or sewer systems," said Schuman. 

Smith's is being pumped back into the 
sewer system. 

"Golf courses are starting to look at 
doing this more often," said Smith. "And 
its only a matter of time when the EPA 
starts cracking down. But it's a great thing 
to do just to show your environmental 
stewardship since people still don't know 
what we do and how we do it. 

The system is up an running in more 
than 40 courses around the country. It's 
available for about $15,000. 

Toro training 
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will allow hands-on servic-
ing — the key, said Smith, 
to helping the curriculum 
stick. 

'The purpose of this ser-
vice facility is to replicate the actual work 
environment that service technicians en-
counter in the turf industry," said Smith. 
'"We'll demonstrate practical application in a 
state-of-the-art service environment," he said. 

Course fees will vary depending on 
subject and number of sessions. 

Golf 
Course 

Financing 

1982 Washington Valley Road 
Martinsville, NJ 08836-0309 

Tel: 908-604-4700 

One-step mulch & fertilizer • Easy & inexpensive to apply • Weed free • Safe & Biodegradable 

GEESE! 
GEESE! 

GEESE! 

Rid your Golf Course of nuisance GEESE. 
Safe, harmless and effective EPA registered 

'reduced risk' pesticides. Spray 

ReJeX-iTAG-36 
on turf frequented by GEESE. 
Consult your local supplier or 

RJ Advantage, Inc. 
at 1 800 HAD BIRD for a supplier near you. 

http://wyvywbioturfyro.com

