
Montgomery breaks effluent barrier 

MONTGOMERY, N.Y. — The Montgomery Golf Club is the 
first in the state to use treated wastewater effluent for irrigation 
and water hazards. 

Club Manager John LaFramboise said the course expects to 
save from $6,000 to $8,000 annually on its water bill, using 
wastewater. The club invested $30,000 for the setup. The waste-
water treatment plant is located next door to the course. 

Course superintendent Jim Reiter said the system removes the 
course's dependence on an always fragile city water supply, 
especially during droughts and dry periods. He said the course 
— which can consume up to 246,000 gallons of water per night — 
will have a steady supply of water as long as Montgomery 
residents use their bathrooms. He estimates that even at times of 
maximum need, the golf course will take only one-fifth of the 
wastewater discharged daily. 

years. Eastern Massachusetts 
residents started feeling suffi-
ciently confident in the future to 
again consider investing in club 
memberships and possibly a new 
house lot at the Robert Trent 
Jones Sr.-designed course. 

But just as important to 
Ipswich CC's revival was the ar-
rival of Club Corporation of 
America. Boston-based financier 
Spencer Alpert, who headed the 
partnership that bought the 
bankrupt facility in 1992, and 
brought in CCA to operate the 
club in the spring of 1993. A year 
later CCA bought the property. 

"ClubCorp's financial stability 
and reputation won back a lot of 
people who deserted Ipswich CC 
when things weren't going well," 
said General Manager Robert 
Diodati. 

Shortly after opening in 1988, 
cracks in the New England 
economy surfaced at Ipswich. 
The financially-strapped devel-
oper was unable to make the fi-
nancial commitment to the 
course he'd envisioned, Diadoti 
said. Aerification and 
verticutting programs were cur-
tailed, fall overseeding canceled 
and irrigation problems ignored. 
Fearful for the club's future, 
members didn't renew their 
privileges and home buyers 
largely ignored the 
development's 200 lots. 

Alpert's group, Ipswich Joint 
Venture I Limited Partnership, 
bought the project in January 
1992 and invested more than 
$500,000 in golf course and club-
house renovations. CCA in-
vested an additional $1 million 
during the first year it operated 
the course — rebuilding the 
practice facility, paving cart 
paths, improving drainage, add-
ing water hazards, and enlarg-
ing tees. 

"We wanted to bring it up to 
the world-class standards ex-
pected at a Robert Trent Jones 
Sr.-designed facility," Diodati 
said. 

Since acquiring the property 
in March of 1994, CCA has spent 
$600,000 annually in mainte-
nance and another $100,000 
yearly in capital improvements. 
One of the first things CCA did 
was purchase acreage north of 
the course where it dug a new 
well. 

"Now we can supplement the 
water we pull out of the pond on 
the fifth hole to irrigate the 

CCA turns around Ipswich CC fortunes 
B y P E T E R B L A I S 

IPSWICH, Mass. — Four 
years ago Ipswich Country Club 
was in danger of falling below 
100 members. Today, the course 
is within a handful of reaching 
its 400-member limit. 

What happened? 
Well, for one, the free-falling 

New England economy finally 
showed signs of stabilizing 
around the time President 
George Bush left office, although 
far below the giddy heights at-
tained during the Ronald Reagan 

course," the general manager 
said. "Before, there were times 
when we simply ran out of irriga-
tion water. With the new well, 
the pond was always full, even 
with this summer's dry weather." 

Shortly after CCA became in-
volved, local contractor C.P. 
Berry Construction bought many 
of the unsold lots and began 
marketing them aggressively, 
Diodati said. ClubCorp expects 
half the 200 house lots to have 
homes erected on them by mid-
1996, he added. 

More than 90 percent of 
homeowners are club members. 
"That's great, considering the 
National Golf Foundation says 
less than 40 percent of those liv-
ing in a golf community typically 
belong to the golf club," Diodati 
noted. 

Ipswich is updating its five-
year plan. Diodati said it could 
recommend building an addi-
tional nine holes at some future 
date. 

"It's really been quite a turn-
around," he said. 

G I L VELAZQUEZ TALKS: 

FAIRWAY MOWERS 
"Quality of cut is the most impor-

tant feature in a fairway mower," 

says Gil Velazquez, superintendent 

at the prestigious Chicago-area 

White Eagle Golf Club. "After 

demoing three kinds of mowers 

here for over a month, there was 

no doubt in my mind which one 

was best — we bought four John 

Deere 3215s last summer. 

"Since then, our bentgrass fairways 

have never looked better. We host the 

LPGA Sun-Times Challenge every August 

and, this year, even the players noticed 

the difference. The fairways were so con-

sistent. Some players said they were the 

best fairways they'd ever seen. 

'The John Deere 

cutting units make the 

difference. They 

mow tight, 

follow ground 

Four John Deere 

3215s groom 

White Eagle Golf 

Club's 42 acres of 

bentgrass fairways. 

contours, and 

NOTHING RUNS 

stay in adjustment. They're durable too. 

We've run over metal spikes without 

damaging a reel. 

"In addition, we reduced our mow-

ing time 40 percent with the 3215s. The 

cutting unit down-pressure and mount-

ing design let us mow at 7 miles per 

hour without sacrificing quality of cut. 

No other fairway unit can do that. 

"And our operators and mechanics 

love them. There's nothing better for 

operating and servicing. We use the RFS 

(Rotate For Service)™ feature at least 

once a week for backlapping or adjusting. 

It's a real time- and work-saving feature. 

"I've had a lot of superintendents 

ask me what I think of these mowers. 

All I can say is, after 22 years in this busi-

ness — they're the best I've ever seen." 

For the name of your nearest 

distributor, or more information, 

call 800/537-8233. Or write, John 

Deere, Dept. 956, Moline, IL 61265. 

LIKE A DEERE® 




