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Turf and money can be saved by refusing to cut cups
on the practice green. See “Off the Record” ......... 16
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out of maintenance obstacles .........cccccceveveveeecernenene 46

Big management firms
shying away from RTC

By PETER BLAIS

DANIA, Fla. — The ex-
pensive due diligence pro-
cess and sometimes in-
flated bidding involved in
recent Resolution Trust
Corp. auctions of golf prop-
erties may scare away po-
tential bidders in the fu-
ture, according to some
golf industry experts.

“ClubCorp wasn’t there.
Neither were Cobblestone
Golf, Fairways Golf, KSL
Enterprises and Kemper

Management,” said Jeff
Woolfon, an associate with
CB Commercial Golf/Re-
sort Properties, which mar-
keted Palm-Aire Spa Resort
& Country Club and adja-
cent Oaks Golf & Racquet
Club here for the RTC.

“All the big players you'd
normally expectjustweren’t
there,” said Woolfon.

The only big-name man-
agement company to take
part in the sealed bid/out-

Continued on page 36

Reseorcher Efluent yields
better turf, with less water

By LYNN TILTON

( : HANDLER, Ariz. — Wastewater produces bet-
ter turf growth and can cut annual supplemen-
tal water needs on an Arizona golf course by as

much as 22 percen/l. according to a turfgrass and

wastewater expert.

Dr. Charles Mancino of the University of Arizona
unveiled the positive results from his research find-
ings at Turf Talk, an annual event sponsored by
Garden Valley Distributors of Phoenix and attended
by 150 superintendents and others.

“With effluent water, we get better turf growth on
an acre foot less of water,” Mancino said. Before
being used, effluent should first be settled out, clari-
fied and subjected to aerobic digestion to reduce
carbon-dioxide levels, he added.

“Water thus treated is very low in carbon and is

Continued on page 23
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AUDUBON HONORS HIERS

Ron Dodson (left), Audubon Society of New York State
president, presents Tim Hiers — superintendent at
Collier’s Reserve — the first John James Audubon Envi-
ronmental Steward Award. See page 13 for details.
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DIAMOND IN THE ROUGH?

Boulders occupy the rough bordering the dramatic 16th hole at Diamond Run Golf Club, a private 18-hole course which opened for
play in Ohio Township, Pa. — 11 miles northwest of Pittsburgh — in mid-September. For more information on this Gary Player
Design and a complete listing of the nation’s new course openings, see page 24.

Despite public outcry, Florida
DEP backs course conversion

By MARK LESLIE

JACKSONVILLE, Fla.
— The public is upset.
Ditto, most local and
county government offi-
cials. But the state Depart-
ment of Environmental
Protection (DEP) has spo-
ken and won’t budge in a

NEWSPAPER

struggle over the 250-acre
Fort George Island and its
golf course designed by
Donald Ross.

The 18-hole Ft. George
Island Golf Club, nine
holes of which were de-
signed by Ross in the
1920s, is alandmark to the
golf world. But not to the
Florida DEP, which has
decided to make public
lands available for “re-
source-based” as opposed
to “user-oriented” recre-
ation. Resource-based rec-
reation means passive use,
such as parks, nature
trails, hiking, bird-watch-
ing and picnicking. User-

Continued on page 32

Shop Talks mean
face-to-face sell

By HAL PHILLIPS

ORLANDO — Vendors
place the highest priority
on speaking directly with
potential customers during
sales calls, via telemark-
eting or inside a trade-
show booth.

At Golf Course Expo
exhibitors will have an-
other opportunity via
“Shop Talks,” vendor-
sponsored presentations
that showcase solutions to
golf course problems, fea-
ture their products and
services, and address criti-
cal industry issues.

Exhibit hall and confer-
ence attendees are able to

Continued on page 38
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SUPPLIER BUSINESS

Plant growth regulator fares well in waste study

PATERSON, N.J. — Passaic
County (N.].) officials have re-
leased results of a program
geared toward reducing the
amount of grass clippings enter-
ing landfills. “Grass — CutItand
Leave It” is part of a larger yard
waste management effort to re-
duce total solid waste.

Ciba and its turf growth man-
agement tool, Primo, agreed to
sponsor the Passaic County pro-
gram in exchange for help in
testing the new product.

“Passaic County has taken the
initiative to significantly reduce
the amount of solid waste, and

yard waste management iS an
important step in the right direc-
tion for us,” said B. Ellie Arnould,
solid waste programs coordina-
tor. “The county had realized siz-
able reductions in the amount of
grass clippings before the plant
growth regulator (PGR) became
part of the program. With this
type of product added as an inte-
gral part of the program, we've
seen an even larger reduction.”

Professional applicators ap-
plied plant growth regulator to
more than 20 acres of turf in a
variety of settings, including a
golf course, corporate land-

If you’re still using stakes,
sprinkler heads or fairway
disks to mark yardage, you’re
missing a big opportunity —
An opportunity to make the
game more enjoyable for
your golfers, and give them a
reason to prefer your course.

The Kirby Marker

Club Selection is Everything,

The Kirby Marker System gives
golfers a reason to select yours.

System has been installed at hundreds of courses around the
world, including the Pebble Beach Resort® Courses.

Golfers are universally delighted with the immedi-
ate and precise yardage distances that the System provides.
Owners report time savings of up to 40 min. per round, re-
sulting in increased revenue. Superintendents praise the col-
lapsable design, which allows mowers to drive right over it.

Make the choice that makes a difference for you
and your golfers. Call us today for a complete brochure.

%&3 Kirby Mavker System
The Finishing Touch

6108 Avenida Encinas ® Carlsbad, CA 92009  800.925.4729
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scapes, municipal properties,
historic sites and private resi-
dences. On the golf course, the
maintenance staff did not decrease
the number of mowings, yet noted
a 50-percent reduction in the
amount of time spent mowing be-
cause of fewer clippings. On the
other properties, the number of
mowings decreased from between
50 percent and 62.5 percent.

Bruce Van Duyne, organics
management specialist with the
Passaic County Office of Recy-
cling and Solid Waste Programs,
estimates that a 5,000- to 6,000-
square-foot turf area produces
one ton of grass clippings during
an entire growing season. Based
on an average of 25 mowings per
year, each mowing produces 80
pounds of clippings. This equates
to 640 pounds during an eight-
week evaluation period. On the
PGR-treated areasin this program,
the average clipping reduction
during the eight weeks was nearly
60 percent, or 400 pounds.

“Yard waste accounts for about
20 percent of Passaic County’s to-
tal waste stream, and that is fairly
typical nationwide,” says Scott
Moffitt, Ciba product manager.

...........................................

RGF NAMES REGIONAL REPS

WEST PALM BEACH, Fla. —
RGF Environmental Systems,
Inc., a member of RGF Environ-
mental Group based here, has
appointed several new golf and
turf representatives: Pan Pacific
Turf Supply in Honolulu, Hawaii;
Simpson & Norton with locations
in Goodyear, Ariz. and Las Ve-
gas, Nev.; and South West Toro
in Albuquerque, N.M. The new
appointments will allow RGF to
expand representation, customer
service and distribution in the
U.S. market.

Shop Talks debut at Golf Course Expo

Continued from page 1

attend “Shop Talks” free of
charge, as part of Golf Course
Expo. During these unique
sessions — held right on the
show floor — trade show at-
tendees are invited to hear
in-depth discussions from
exhibitors on the use of their
products.

Scheduled for Nov. 11-12,
here at the Orange County
Convention Center, Golf
Course Expo is sponsored by
Golf Course News , with coop-
eration from the National Golf
Foundation and United States
Golf Association. Golf Course
Expoisthe only national trade
show and education confer-
ence devoted to superinten-
dents, managers, owners and
developers of public-access
golf facilities.

Arnold Palmer will keynote
the event at 9 a.m. Friday,
Nov. 11, while course archi-
tect Robert Trent Jones Jr.
will keynote the nextday. The
trade show will run all day,
both days, while concurrent
educational sessions will be
held in the afternoons.

“Shop Talks” are ideal op-
portunities for vendors to in-
troduce new products, dem-
onstrate a product, or provide
atechnical briefing. Prospec-
tive buyers have the opportu-
nity to ask questions while
vendors, with their answers,
can help attendees sort
through the claims of com-
peting firms.

“I think this a great idea,”
said Don Smith, president of
Smithco, a manufacturer of
utility vehicles and an exhibi-
tor at Golf Course Expo.

Smithco’s Southeast sales
representative, Emil Miller,
is scheduled to give a “Shop
Talk” on environmentally
friendly spraying techniques.

“Emil’s topic is going to be,
‘How to save money in spray-
ing by following environmen-
tal regulations.” Sort of a
twist,” Smith said. “Everyone
thinks regulations add cost.
But they don’t have to.

“We provide spraying
equipment, of course, and
he’ll incorporate it into his
talk. The idea is to keep it
pretty general. We will cer-
tainly mention our products.
But the idea is to play it down
the middle... I think they can
read into something that'’s a
promotion, something that
has no substance. And we
want to be on the substance
side.”

Other “Shop Talks” include
Kohler’s Joe Schreiner speak-
ing on gas engine develop-
ment, and Aimcor’s Lou
Haines discussing solutions
to chronic soil problems.

“Shop Talks” are designed
to complement the two-day
education conference at Golf
Course Expo. The conference
program, which does carry a
fee of $295, includes three in-
depth education tracks: Main-
tenance, Development, and
Marketing & Management.
Conferees can earn continu-
ing education credits (CEUs)
from the Golf Course Super-
intendents Association of
America by attending.

For more information on
exhibiting and attending Golf
Course Expo, call the Expo
Hotline at 207-846-0600.

UNI FLl) SOIL BLENDERS, INC.

United Soil Blenders, Inc. offers these advantages to its

customers:

P.O. Box 1325, Tifton, GA 31793

Highest quality blending

Constant on-site monitoring of mixing operation
Continual percolation testing to ensure USGA specs
Complete turn-key pricing

LOWEST PRICING — including loader and all labor

Soil blending is a must in the high-tech business of golf course
construction. And United Soil Blenders, Inc. strives for
excellence inevery green construction project we undertake.

For the Best greens ever, insist on United Soil Blenders, Inc.

ARE WOODS FALLING SHORT
ON YOUR DRIVING RANGE?

MAYBE YOU SHOULD
TRY CONCRETE.

“The greatest thing about the S
Pole 1s during storms or high w,
' not worrying abowt tlu it

~ lan McCrea, Head Professional -
Hank Haney Golf Center, Dallas, Texas

A golf course needs plenty of maintenance. The same
shouldn’t be true of your driving range. That’s why you should
consider Sherman Spun-Cast Concrete poles.

Unlike wood poles, Sherman Poles are impervious to both
insects and weather. Further, a Sherman pole can support twice
the net span of wood poles. And with twice the net
span, that means you'll only buy half as many poles.

Sherman Concrete Poles. The most cost-effec-
tive pole for your driving range—by a long shot.

SHERMAN UTILITY STRUCTURES, INC.
2117 Magnolia Ave., South, P.O. Box 1926, Birmingham, AL 35201
205/2526995 1-800-533-5103 FAX 205/322-4356

Yt
inds.

CIRCLE #129

38 October 1994

CIRCLE #130

SURE-FLO

Self-Cleaning Strainers
and Foot Valves

50 to
2,500 gpm

Quality and Service

Manufactured t
Perfection Sprinkler Co.
2077 S.

P.O. Box 1363
Ann Arbor, Ml

Phone 313-761-5110
FAX 313-761-8659

Patent No.
4822486

Since 1932

State St.
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