Club Car names new CFO;
reports first-quarter earnings

AUGUSTA, Ga. — Eric L. Tyra
has been named vice president of
finance and chief financial officer
for Club Car, Inc.

Tyra comes to Club Car with
more than 22 years of diverse ac-
counting and financial experience,
most recently at First
Financial Management
Corp. in Atlanta, where
he served as vice presi-
dent. He was previously
a partner at Deloitte &
Touche, an interna-
tional accounting and
consulting firm.

Tyra has succeeded
Charles Goodwin, who retired re-
cently after 15 years with Club Car.
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Club Car hasreported net sales
of $54.5 million and $77.2 million
for the three- and six-month peri-
ods ending March 27 —up 11. 1
percent and 14.8 percent over
prior year revenues for the same
periods, according to Tyra.

Operating income for the sec-
ond quarter was $8.6 million, up
$800,000, or 10.9 percent over
operating income of $7.8 million
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for the second quarter of 1993,
Tyrareported. Operating income
for the six months was $10.5 mil-
lion, up $1.4 million, or 15.1 per-
centover operating income 0f$9.2
million for the same period of fis-
cal 1993.

Net income for the
three months ended
March 27, was $4.5 mil-
lion, or $.48 per share;
compared to net in-
come of $2.7 million, or
S.45 per share for the
prior year, Tyra re-
ported. For the six-
month period ended in
March, income before an extraor-
dinary charge due to the early
retirement of debt was $4.4 mil-
lion, or $.49 per share; compared
to net income of $1.4 million, or
S$.24 per share — an increase of
208.3 percent — for the first six
months of fiscal 1993.

Including the extraordinary
charge related to the early debt
redemption, Club Car posted a
reported netloss for the six-month
period ended March 27 of $.5 mil-
lion, or $.06 per share.

SUPPLIER BUSINESS

(right) and William Vaughn.

FRESNO Calif. — Tempest
has appointed William L.
Vaughn national salesand mar-
keting manager, according to
Presidentand Chief Executive
Officer Dexter Coffman.

In addition, Coffman an-
nounced that Vice President
Charles Willard will take on
the responsibility of regional
sales manager for the Eastern
United States. Vaugn comes

Tempest President and CEO Dexter Coffman, flanked by Charles Willard

Tempest appoints new sales manager

to Tempest with an extensive
background in sales, having
been Northwest district sales
manager for Casio Inc. and Far
West district sales manager for
Sharp Electronics Corp. He
was most recently vice presi-
dent for PVA Inc.

He will work out of corpo-
rate headquarters here.
Willard’s area will encompass
East of the Mississippi River.
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GCSAA-RISE

Continued from page 59

how we can benefit each
other more effectively.”

Though the agreement
on associate membership
was reached in early April,
James has already pro-
claimed his enthusiasm re-
garding the new partnership.

“I think it’s wonderful,”
said James from RISE’s
Washington, D.C., head-
quarters. “We're already off
toagood start with GCSAA.
There seems to be a desire
on their part to be support-
ive ofindustry activities and
we plan to take advantage
of their enthusiasm.”

Mona noted the two or-
ganizations had established
a better working relation-
ship prior to the April com-
mitment.

“When we were about to
release the mortality study
during our exhibition and
show in Dallas, we called in
Allen James a few days be-
forehand and talked about
the study’s results,” said
Mona. “We talked about
what was going to be said. It
gave RISE and its members
a heads-up. It was a way for
us to say: ‘You and your PR

Aquatrols names new marketing head

CHERRY HILL, N.J. — Ronald
R. Dodson has joined Aquatrols
as marketing manage, according
to Aquatrols President
Tracy Moore, who an-
nounced the move.

Dodson will work
alongside Andy Moore,
vice president of sales
and marketing.

Dodson will also

divisions are going go get
ordinate the company's market- callsabout this.” We wanted

ing function with the needs of the them to be aware.

golf course industry. “So I think this process
Dodson graduated really began back in Janu-
with a bachelor of sci- ary.”
ence degree in bio- James explained that
chemistry from Califor- George Renault, a GCSAA
nia State Polytechnic board memberand head su-
University. He worked perintendent at The Burn-
for Shell Chemical and ing Tree Club in Bethesda,
Sandoz Crop Protec- Md., has already been as-

work with Aquatrols tion before joining signed to the RISE Govern-
reps in the field to co- Ron Dodson Aquatrols. ment Issues Committee.
“GCSAA has a particular

interestin thatareabecause
golf courses are coming
under increased legislative
pressure,” said James. “Golf
course superintendents, for
example, are just as con-
cerned about pre-emption
as we are... We look for-
ward to participating on a
number ofissues with them,
as they come up, on a fed-
eral and state level.”

The passing of state pre-
emption laws — perhaps
RISE’s number-one issue—
would make it impossible
forindividual municipalities
to ban chemicals that have
been approved by the fed-
eral Environmental Protec-
tion Agency.

There are now 40 states
with some form of pre-
emption statute.

Two more states have
passed pre-emption laws
during 1994: Idaho and
Iowa. Inaddition, legislation
aimed at rescinding Illinois’
existing pre-emption statute
was defeated, James re-
ported.

Fight Siow Play

The First and Only Real Yardage
Marking System Ever Developed

TRUE-SURFACE™

VIBRATORY GREENS ROLLING SYSTEM

* Speeds up play - proven to save 30 minutes per round,
therefore more income for the course. Installed at many of
the World’s finest courses - Pebble Beach, Spyglass, the
Olympic Club and many more; also at many public
courses. The Kirby Marker System can pay for itself with
increased revenue in a few short weeks.

* Increases enjoyment of the game - no walking up and
down looking for sprinkler heads, posts or bushes and
then “pacing” off. ‘

* Unobtrusive - does not detract from the beauty of the
course. Invention allows markers to depress under mowers
and carts.

Patented Vibrating Action

Twice as fast as "sidewinders"
Lightweight 55 Ibs.

Used PGA 1992 - Senior Skins 1994
"Quick Attach" System Installs in Minutes
Fits Toro, Jacobsen, Lesco & Bunton

TURFLINE, INC.
(800) 443-8506
Fax: (314) 441-8180

(Selected Distributorships Available)

IRBY MARKERS

“The Golf Time-Saving w‘.‘.:—-
Order Toll Free 1-800-925-4729
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