DALLAS — The annual
Jacobsen award ceremony was
held in February, during the GC-
SAA Conference and Show here.
Among the winners:

S.V. Moffett Company, Inc. of
West Henrietta, N.Y., received the
Jacobsen Golden Reel Award, sig-
nifying six selections as a
Jacobsen Dealer of the Year. The
Golden Reel Award recognizes
long-term sales and service ex-
cellence.

B&E Turf-Aid Distributing, Inc.
of Billings, Mont., was honored by
Jacobsenasa Dealer of the Year for
1993, in recognition of B&E’s supe-
rior sales and service efforts.

Baker Vehicle Systems, Inc. of

-~ Jake honors its dealers, distributors

Macedonia, Ohio, was also named
a Dealer of the Year for its out-
standing sales and service record.
President Harland Baker was on
hand to accept the award.

Intermac S.A. of Buenos Aires,
Argentina received a 1993
Jacobsen Distributor of the Year
award. Intermac distributes Jake
products in Argentina, Chile and
Uruguay and the award recog-
nized the firm’s high level of sales
and customer support.
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In other Jacobsen news, Mark
Williams has been named the
company’s business development
manager. Williams is now respon-
sible for the development of
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Mark Williams Tony Tredente

Jacobsen dealers and distributors
worldwide. He will also handle
sales forecasting and sales admin-
istration.

In another personnel move,
Tony Tredente has been named
regional sales manager for the
company’s south-central U.S. ter-
ritory. Tredente previously
worked as territory manager in
the turf industry and also has ex-
perience in distributor sales.

Rivers Associates has an-
nounced its expansion into
Florida. The firm will repre-
sent Amiad Filtration Systems,
Orbit Professional
Turf Products,
Plastro, Weather-Tec
Corp. and other irri-
gation-related manu-
facturers.

Tom Rivers, presi-
dent of the South
Carolina-based corpo-
ration, says Phil
LeBlanc has joined the firm to
cover the Florida market.

“lam excited about tackling

Tom Rivers

Rivers Associates tackles Florida market

the dynamic Florida market
and even more so about Phil
joining our team,” said Rivers.
“Phil LeBlanc has over 20 years
experience in our in-
dustry and his expe-
rience at James
Hardie Irrigation and
Rain Bird Interna-
tional will be invalu-
able to our efforts.”

For more informa-
tion, contact Tom Riv-
ers, Rivers Associates,
410Taylor Street, Anderson, S.C.
29625, or call 800-225-6078; or
fax 803-225-0103.

Aquaterra: New
CEO, offices

Continued from page 53

had been the credit manger for
the 10subsidiaries of International
Recovery Corp., a $250 million
New York Stock Exchange com-
pany engaged in aviation fueling
services, used oil recycling and
environmental services.

Earlier, Nissenfeld was Presi-
dent of Misal Industries, a South
Florida-based apparel manufac-
turer, and chief financial officer of
Textile Prints of Florida, Inc.
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AquaTerra and its subsidiary
companies now occupy 17,000
square feet of office and ware-
house space in the Gateway In-
dustrial Center at The AquaTerra
Building, 6500 NW 15th Avenue.

The company’s new Cypress
Creeklocation nearly doubles the
space formerly occupied by
AquaTerra, which employs 100
people statewide, most of them in
Broward County.

4 s\

GOLF COURSE IRRIGATION
NATIONWIDE

(407) 732-0105
(407) 364-5507 FAX

P.O. BOX 3446
BOYNTON BEACH, FL 33424

CIRCLE #147

customers:

United Soil Blenders, Inc. offers these advantages to its

Highest quality blending

Constant on-site monitoring of mixing operation
Continual percolation testing to ensure USGA specs
Complete turn-key pricing

LOWEST PRICING — including loader and all labor

Soil blending is a must in the high-tech business of golf course
construction. And United Soil Blenders, Inc. strives for
excellence inevery green construction project we undertake.

For the Best greens ever, insist on United Soil Blenders, Inc.

UNITED SOIL BLENDERS, INC.

P.O. Box 1325, Tifton, GA 31793
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What drives a man
who constructs
golf courses?

@LOC Developed and introduced the first vinyl

The love of golf. The pride of a job
well done.

Andwhat's his tool of preference?
The Dyna-Drive™ rotary surface cul-
tivator. Of course.

John Cotter, pre-
sident of Wads-
worth Golf Course
Construction Com-
pany, Plainfield, Illi-
nois, is proud of
Wadsworth's work.
Someofthatprideis
because ofthe Dyna-
Drive.

order. He adds that more people
would buy Dyna-Drives if they could
see them in action and that archi-
tects, engineersand designers should
specifythem. Weap-
preciate hishonesty.

Wecan'tadd much
toJohn’scomments
except its tines are
self-cleaning, and it
comes with no PTO,
wheels, axles, tires
or gearbox so it's
truly low mainte-
nance.

John says this

See one for your-

self and get on the right course. See
your local dealer or contact:

about Dyna-Drive. It follows the
contours of a course better than a
disk. Itdoesn't compactthe soil like
heavierequipment. It'ssturdy, built
to last. And it pulls with only an 80
horse tractor.

Maybe that's why Wadsworth
owns five of them with more on
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plastic interlocking panels for soil retention applications

Panel Features:

* Attractive appearance

* Ease of installation

* Proven performance in any
natural environment

To find out more about C-LOC, call or write today:

@CLOC Retention Systems, Inc.
P.O. Box 180283 » Utica, Ml 48318
(313) 731-9511 « FAX (313) 731-9516
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HCC, inc.

1501 First Avenue
Mendota, IL 61342
815-539-9371
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