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Paloma revives Tan Tara 
NORTH TONAWANDA, N.Y. — Tan Tara 

Golf Club is reportedly on the road to economic 
recovery. Last October the Paloma Golf Group 
purchased the 18-hole course and clubhouse at 
acourt-imposed foreclosure salefor$2.6million. 
Paloma's was the only bid for the property. 
Membership had dropped to less than300, down 
from a peak of 600. PGG Marketing VP Pamela 
Smith launched a campaign aimed at keeping 
existing members while using advertising and 
public relations to attract new ones. Over the 
first 60 days, the club retained 98 percent of 
existing members while adding 110 new ones. A 
grand re-opening is scheduled for this spring. 

A Fla. power savings 
MIAMI — Courses can save on 

electric bills and earn cash incen-
tives by taking advantage of Florida 
Power & Light Co.'s Off-Peak Bat-
tery Charging Program. 

By installing approved, pre-pro-
grammed controllers in the cart 
barn the battery chargers will be 
automatically activated during off-
peak hours when energy demand 
is low. The rebatereportedly is 
equivalentto approximately $60 per 
participating charger. 

Course managers can call 800-
FPL-5566 to meet with an FPL rep-
resentative. 

American Links 
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list of America's Best Courses. 
• Jack Parker, Business Devel-

opment — As chief executive of-
ficer of Club Consultants Inc., 
Parker has more than 40 years 
experience managing golf facili-
ties. He owns Tapatio Springs 
Resort & Conference Center out-
side San Antonio and is managing 
partner of The Quarry, a critically 
acclaimed Keith Foster design that 
opened last fall in San Antonio and 
has been nominated for Golf 
Digest's best new public course. 

• Bill Ellis, Planning/Develop-
ment — Ellis was chiefly respon-
sible for developing The Quarry 
and specializes in golf develop-
ment and project management. 

• Jay Eddy, Planning/Finance 
— Eddy is an international banker 
with 22 years experience in real-
estate finance and development. 
His firm financed The Quarry. 

"We can hold an owner's hand 
and protect his interests from start 
to finish," said Trull, whose main 
strength is 20 years of engineer-
ing experience. 

"I stress value-engineering, pre-
senting a developer with all the 
options during* construction, de-
tailing the costs and letting him 
decide. For instance, that might 
entail the benefits of surface drain-
age versus underground piping 
or perhaps retaining elevation 
changes versus blasting to level 
the landscape." 

The growth of golf has led to a 
proliferation of development-re-
lated firms, Trull said. Helping an 
uninitiated developer or greens 
committee select the right de-
signer, construction firm, prod-
uct vendors and the like can save 
the developer thousands of dol-
lars, he added. 

Since the extent of ALC's par-
ticipation in any project will vary, 
"our fee schedule is dependent 
on the intensity of our involvement," 
the company president said. 

Since forming ALC in early Feb-
ruary, Trull and his partners have 
been approached by several 
groups and entered negotiations 
with some in the United States 
and Mexico. 

For more information, contact 
American Links Consulting, 200 
Concord Plaza, Suite 750, San 
Antonio, TX 78216; or telephone 
210-828-2885. 
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Pinhigh Quality 
With A TWist 

Contact Your Local Distributor or Call Us Toll Free 1 (800) 422-4748 
CIRCLE #141 

No more cutting, 
pulling or prying with 
our exclusive Twist Lid 
Twenty Five. Just a 
half turn and it's 
On or Off access to 
Pinhigh's quality 
reel sharpening 
compound. 

• Non-toxic—not harmful to the 
environment. 
Available in all popular grit sizes from 
54 to 220. 

Completely premixed and 
ready to use Pinhigh saves 
time—eliminates waste! 
Formulated with quality 
minerals and water soluble gel 

• Provides Clingability with 
Cleanability—easy water 
rinse off. 


